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A STORY OF THE OLD WEST. 


Fifty years is a long time in the history of a lum- 
ber producing section, and particularly have the last 
fifty years in this country shown wonderful changes. 
These changes have been in locality of lumber manu- 
facture, in saw mill construction and methods of oper- 
ation, in the markets and in the means of transporta- 
tion to the markets. 

Where mills are located in or immediately adjacent to 
the timber sections their life may be indefinitely pro- 
longed. Such has been the case in Maine and such 
promises to be the case in portions of Pennsylvania 
and undoubtedly, with the advance in 
the value of stumpage and lumber and 
the greatest attention paid to forest con- 
servation, there are large portions of 
this country which will continue forever 
to be lumber producers. 

But when the mills are located at a 
distance from the timber and the logs 
must be brought to them, the changes 
spoken of above may result in their en- 
tire abandonment, and consequently we 
may have a producing point or section 
which rises to importance and finally 
passes away. 

Such is the history now being written 
of the Mississippi river valley below 
Minneapolis and especially below the 
mouth of the Chippewa river. 

Fifty years ago, or, we may better 
say, in 1850, the mills were few, their 
production was small, and they hardly 
could be 
industry or a 


considered to constitute an 
manufacturing district. 
But at about that time began a develop- 
ment which continued for thirty years 
that stretch of 


river from Hastings, Minn., to St. Louis, 


or more which made 
Mo., at one time the greatest white pine 
producing district of the country. Its 
mills drew their logs from practically 
the same source and found to a con- 
siderable extent common markets. 

meet the 
A little of 
marketed 


They were established to 
demands of the new west. 
their product was east of 
the Mississippi but the great bulk of it 
Moved westward and found disposition 
in Jowa, Missouri, southern Minnesota 
and in the transmissouri section. At 
high tide about one and a quarter bil- 
lion feet a year was manufactured in 
the mills on the Mississippi below the 
Falls of St. Anthony. These mills came 
to be of large average size and one of 
them had the reputation of having the largest capacity 
under one roof of the world. 

But the time came when the timber along tributary 
The Chippewa 
river was until a few years ago the chief source of 
supply for these mills, but that has been practically 
exhausted, and so all along the river mill after mill 
has been abandoned until now that one time great dis- 
trict has been reduced to a minor position and it cannot 
be long before it will cease to be an important factor 
in the lumber production either of the northwest or of 
the country. 

A half century, therefore, has practically covered the 
tise and fall of this district. It has all come within 
the lifetime of men still with us who saw its begin- 
ning and had an active part in its development. It is 
One of these men of whom this article relates. 

Edward Savage Crossett was born in West Platts- 
burg, New York, February 24, 1828, the son of John 
Savage Crossett. 


streams showed signs of exhaustion. 











His boyhood home was near the site of the battle of 
Plattsburg, in which his father, as a soldier in the war 
of 1812, took part. 
from his father, who had been a teacher before his mar- 


He received part of his education 


riage, and also completed a course of study in the com- 
mon schools and at an academy near by. 

His first choice of profession was that of a printer 
and he left his home at an early age to enter the office of 
Bardwell & Kneeland in Troy. He soon found that the 
position at the printer’s case and the work indoors 
were detrimental to his health, so he gave up the place 
to accept a position as clerk in a shoe store. Here his 
salary was $2.50 a month and board. 





EDWARD SAVAGE CROSSETT, OF DAVENPORT, IOWA, 
A Prominent Factor in a Half Century's Pine Lumbering. 


At the age of 18 he moved to Schroon Lake, New 
York, where he secured a better position as clerk in 
the village store, and two years later, in partnership 
with an older brother, he bought the stock and started 
in business for himself. Schroon Lake is in the heart 
of the Adirondack mountains, and it was here that Mr. 
Crossett was first brought in touch with the lumber 
business through his position in the store, where he 
handled small amounts of the pine and spruce lumber 
of the section. He also at one time undertook a small 
logging contract. 

After two years’ experience Mr. Crossett left his 
business in the hands of his brother and started for 
the far west, a term which at that time, by a little 
stretching, included the Mississippi valley. At the 
time of the trip there were no through roads, to say 
nothing of Pullmans, so from Cincinnati he went via 
the Ohio river to St. Louis, and from there, by the first 
steamer in the spring of 1852, to St. Paul, at that 
time the Mecca of all pilgrims. Not finding here the 


opportunity for which he was looking, he went shortly 
to La Crosse, Wis., where he remained a year and a 
half on the lookout for a favorable opening. In the 
meantime his brother had made a bad sale of the busi- 
ness in the east. Debts were incurred which hampered 
young Crossett for a long time and hindered his prog- 
ress, but with the more prosperous days they were 
paid in full, an event of greatest satisfaction to him. 

In the fall of 1853 Mr. Crossett went to Black River 
Falls, then the heart of the lumber trade, to take charge 
of a general supply store for lumbermen. The owners 
of the store were non-residents and left in his hands 
the entire business, which, besides the ordinary rout- 
ine, involved the making of contracts 
for supplies, and other responsibilities. 
Here Mr. Crossett’s Adirondack experi- 
ence stood him in good stead, and he 
soon increased the business to such pro- 
portions that the owners closed their 
other three stores to concentrate their 
entire capital in this. 

postmaster 
which 


He was from 1854 to 
1856, at partnership 


with W. T. Price, he opened a supply 


time, in 


store of his own, which did a large busi- 
ness with the lumbermen. They fortu- 
nately sold out in time to avoid the 
panic of 1857. 

He now again entered the service of 
his former employers and took charge of 
one of their This connection 
resulted unfortunately for him. In the 
spring of 1859 a freshet swept away the 
company’s booms and logs, caused its 
failure, and 


stores. 


consequently the loss to 
Mr. Crossett of two years’ salary and 
also a small amount of capital which 
he had invested in the company. This 
was only the beginning of a series of 
misfortunes. In 1860 his store burned 
with no insurance. In 1861 he collected 
some bills, taking in payment lumber 
and hewn timber. This he rafted down 
the river and sold at various points, be- 
ing paid in “stump tail” currency which 
depreciated to 10 cents on the dollar be- 
fore he could negotiate it. Thus the 
first eight years of his western career 


‘ 


were a succession of successes and fail- 
ures, which left him in the end little 
better off than at the time he left New 
There 


were many bright days and pleasant as- 


York, except for the experience. 


sociations, and also many disappoint- 
ments and losses. 

With the 1861 
change for the better. At 
J. &E. whom Mr. 
claim as the best of his 
to Davenport, Iowa, and 
business there, employing Mr. Crossett to assist him. 
Mr. Crossett remained with him, working for a small 
salary, as everything was depressed by the outbreak of 
the civil war, until the autumn of 1862. At this time 
J. B. Phelps, a brother-in-law of Mr. Lindsay, came 
west and joined partnership with him. Mr. Crossett 
when telling stories of those early days quotes the 
purchase by Mr. Lindsay of a raft of logs from W. T. 
Price for $4.50 a thousand feet as illustrative of the 
conditions at that time. 

From the fall of 1862 until 1870 Mr. Crossett was 
connected with various concerns. For several years he 
had charge of the yards of Isaac Spaulding in St. 
Louis, spending his summers there and in the winter 
picking up lumber for his employer on Black river. 
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ASSETS. 

Cash in Bank, on Interest, ; . 4 ‘ . - $ 46,386.04 
Cash in Office, ‘ ‘ n . ‘ ‘ , . ; 955.13 
Bond Account, ‘ ‘ ; ‘ 37,171.60 
First Mortgage and Collateral Loans, ‘ . : , 9,801.00 
Accrued Interest, - m ‘ - ‘ . : é ‘i 1,098.00 
Uncollected Premiums, - ‘ . - ‘ . . 5,453.98 
Contingent Assets, .- 4 - . ‘ ‘ _ . 210,489.57 

Tota, - - - = = = = = + = $311,355.32 


LIABILITIES. 


Re-Insurance! Reserve (50% Gross sapere, $ 35,015.97 








Contingent Assets, - . - 210,489.57 
Losses Resisted, - - - - 1,500.00 
Losses Reported (Un- adened), - - 3,019.50 
Total, - - - - - + + $250,025.04 250,025.04 
CASH SURPLUS, - 61,330.28. 61,330.28 





LOSSES PAID, 1902, - : . $34,567.57 
TOTAL LOSSES PAID, - : - $90,001.33 





A. J. SUMMERVILLE, Sec’y. 





OUR RISKS CONFINED TO GOOD LUMBER YARDS, PLANING MILLS AND SAW MILLS. 





DIVIDENDS PAID,1902, - - $12,229.73 
TOTAL DIVIDENDS PAID, . - $44,711.54 





Present Rate of Dividend to Policy Holders, 30 Percent 
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Lumberman’s Mutual Insurance Company | 
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NORTHERN HARDWOOD MILLS. 


In compiling the statistics of the lumber output of 

Michigan, Wisconsin and Minnesota attention is neces- 
sarily called to the instability of the hardwood de- 
partment of the industry. There are hardwood manu- 
facturers as solid and permanent as those engaged in 
any other branch, but there is a large contingent which 
is floating—or fleeting, as you might prefer. A mill is 
here today and there tomorrow; this year it reports a 
cut of a million feet or so, the next year it is shut 
down or moved away, and perhaps Uncle Sam is unable 
to deliver to its owner a letter addressed to its former 
location. 
_The financial mortality among lumbermen was very 
light in 1902, but for one reason or another many saw 
owe which were located in 1901 were out of the count 
In 1902. 

It was interesting to note some of the results of 
writing the mills which made a report as to their 
operations in 1901. In scores of cases letters came 
back undelivered. In some cases the postmaster said 
“Party not known;” in others, “Party has moved away, 
address unknown.” In scores of other cases answers 
came from those addressed saying, “The timber is cut 
out in this locality.” Some said, “Logs are too high in 
Price to operate this year.” One man said, “If you 
Will send us the money to buy the logs we will run.” 
If a mill was burned it was seldom rebuilt. 

And so the result of a careful and urgent campaign 
for mill reports leads to the conclusion that in the old 
White pine territory as a whole the number of hard- 
Wood mills is decreasing. In some sections the cut 
was decidedly heavier in 1902 than in the previous 
year, but in others it fell far short and the main- 
tenance of the product depended upon the operations 
of the larger people and the fact that a good many 
former white pine lumbermen had turned their atten- 
tion for the first time to hardwoods. 

ere is a great deal of hardwood timber in Michigan 











and Wisconsin and some in Minnesota, but its value is 
appreciated by its holders as never before. It is con- 
tinually more difficult for the average small mill owner 
to get logs at any price that he considers reasonable, 
and in some sections the timber is actually pretty well 
cut out. The hardwood product of the states in ques- 
tion seems likely to be continued almost indefinitely, 
but it will be through the operations of the more 
heavily capitalized concerns and by larger mills, though 
they may be fewer in number. At the same time the 
portable mill is likely to continue_to be an important 
factor in the hardweed-product, but it will be-m~the 
hands of-larger and more stable operators. 


HIGH STUMPS AND SHORT PRODUCT. 


There is one subject in connection with conversion 
of timber into lumber that is beginning to attract the 
attention of timber owners, as involving an economy 
which is worth their while. It is the cutting of timber 
close to the ground. 

Some of our readers may be inclined to scoff at any 
reference to what they may consider so insignificant a 
matter, but we think a little consideration will con- 
vince any one that in shorter stumps lies the possi- 
bility of more lumber product per acre. It is true 
that in some kinds of timber, and perhaps in every 
kind of timber in some localities or under some cir- 
cumstances, it is not practicable to cut within a 
foot or less of the ground. Some timber is swell 
butted, some hollow butted, in other cases cutting is 
done chiefly when there is considerable snow; but, 
leaving these exceptional conditions out of the ques- 
tion, a large part of the timber that has been felled 
has been cut at a hight above the ground to suit 
the convenience of the woodsman, and not to save the 
property of the owner. 

Perhaps when timber was very cheap the method 
of felling which would produce the most logs in a 
given length of time and for a given expenditure of 
labor was the best, but that time has passed.  Es- 
pecially in the south is this reform practicable. There 
is no reason in most cases why yellow pine should be 
cut more than eight to twelve inches above the ground. 
By such cutting about a foot of the log length could 
be saved, or rather added to the present output, which 
means at least 2 percent. It is a small matter, but 
small economies make profits and a subject like this 
should not be ignored simply because it does not fall 
into line with custom. 


REDWOOD SHIPMENTS. 


The record for 1902 has been made up as far as ship- 
ments from the redwood mills on the north coast of 
California are concerned. The shipments for December 
well maintained the record of previous months. It 
was the second largest month of the year, though de- 
eidedly lighter than the corresponding month of 1901. 
The record for December for a series of years is as 
follows: 





From Humboldt & From Mendo- 


YEAR, Del Norte Co.’s. cino county. Total. 
BOG ic ccictccsunee 6,639,124 7,810,064 14,449,188 
Deke seule hioa 9,727,861 10,103,836 19,831,697 
sf Serre 4,520,771 5,559,261 10,080,032 
tO roe 8,313,735 8,238,438 16,552,173 
i, Serr Cr 10,900,966 6,976,439 17,877,405 
Sf Are 9,593,816 7,243,351 16,837,167 
Piece newee wa 10,221,593 §,558,523 15,780,116 
BOGE. nc cccvcce cece 21,895,539 9,803,516 31,699,055 
BOGE recs cecccess 13,050,546 10,867,846 23,918,392 


In connection with our annual report of the product 
of California mills will be found statements compiled 
by the Lumber Record Bureau, as to redwood shipments 
according to destinations by months for 1902 and also 
total shipments by years and destinations for 1894 and 
1902, inclusive. From the latter table it will be seen 
that the shipments for last year exceeded those of any 
previous year by about 18,000,000 feet. The gain was 
not a large one, but indicates a growth in the volume 
of redwood manufacture which is likely to be seen 
on a larger scale in the future. There have been many 
developments in the redwood business within the last 
twelve months. A number of mills have changed hands, 
new factors have entered into the trade and some of 
the oldest members of it have adopted new policies, so 
that it seems likely that the gain in 1903 will be much 
larger than last year. 

These particular statements deal only with shipments 
by water from the mills in Humboldt, Del Norte and 
Mendocino counties. The total prcduction of the state 
is considerably larger, though the output thus recorded 
is that which is depended upon to maintain a business 
of a general character. Other mills than those included 


are for the most part small ones or sell chiefly to local 
trade. A product of the mills in question of 262,600,000 
feet indicates that a business of possibly 500,000,000 
feet may be done when the developments now in progress 
shall have resulted in lumber on the market. Redwood 
will never be produced in quantities to compete with 
pine or fir, its territory is limited and the number of 
operators is also limited and they have too keen a per- 
ception of the future value of their timber holdings 
ruthlessly to sacrifice them, but a production of 500,- 
000,000 feet a year could be maintained almost indefi- 
nitely and it is probable that such a figure will be 
reached within a few years. 

As to the destinations of the shipments, we find that 
primarily they go largely to California ports. Last 
year the bay of San Francisco took 162,700,000 feet and 
southern California 67,971,000. Of the shipments to the 
bay of San Francisco, however, a portion is exported and 
another portion is shipped by rail to the east. The 
shipments to southern California on the other hand are 
mainly for consumption in that portion of the state. 
There were no shipments to South America last year, but 
Australia and other transpacifie countries took over 
17,000,000 feet, the Hawaiian islands absorbed 5,488,000 
feet, while nearly 4,000,000 feet went around the Horn 
to Atlantic ports, either in the eastern United States or 
on the other side of the Atlantic. 

Altogether the year must have been a satisfactory one 
to the redwood people. Their trade was limited only 
by mill capacity and shipping facilities, and the domes- 
tie demand east of the Rocky mountains is growing at 
a rate which promises to absorb all their lumber not 
required by the California trade. 


ee ee 


THE CONVENTION SEASON. 


We are in the midst of the lumber convention season. 
This week a half dozen lumbermen’s associations, repre- 
senting manufacturers, exporters, retailers and traveling 
salesmen, have been in session. Next week there wil! 
be more, and for a month to come the proceedings of 
these organizations will necessarily occupy much space 
in this paper and much of the attention of the trade. 

There is apparent a change in association methods and 
to a certain extent in association objects. Our retail 
friends have gotten by the time when the annual con- 
vention is simply an excuse for a junket. The meetings 
still have their social side—and that fact is to be com- 
mended, for as men get acquainted with each other in a 
social way they are more likely to understand each other 
and get along well together in a business way, and then 
it is better that a man should attend a convention for 
the sake of its social accompaniments or for the excur- 
sion that may follow it than that he should not attend 
at all—but business, and practical business at that, is 
more than ever before the spirit of the meetings. 

One evidence of this is the executive session. Not a 
retail association meeting has been held so far this 
season, and probably none will be, but what the most 
important business has been held behind closed doors 
with none but active and, as far as can be known, loyal 
members in attendance. This is not because the associa- 
tions have anything to be ashamed of in their purposes 
or methods, but simply because people talk more freely 
and yet more directly at the gist of a subject when they 
are not in public. Then there are a good many delicate 
matters arising in connection with the operation of such 
an organization which it is well to discuss privately 
rather than in any public way, some of which might 
affect the busigess standing of lumber institutions. 

It is noted with pleasure that putting the social side 
of the retail conventions in second place has not resulted 
in a decrease of attendance. Members of these organiza- 
tions have come to a better appreciation of their prac- 
tical value and so they are attending the meetings and 
more generally taking active part in them than used to 
be the case. Any one familiar with them can remember 
the time, not very long ago, when the average retail 
meeting was attended by a dozen or possibly a score of 
loyal workers in the convention hall and by a big crowd 
in the lobby swapping stories, pretending to buy lumbe> 
and waiting for the banquet. Now the hangers on ix 
this sense are fewer in number. They have found mattes 
of superior interest on the floor of the convention. One 
assistance in this direction has been the more careful 
preparation of the program. Topics of interest and 
importance are treated by speakers whose ability is ree- 
ognized. 

This feature is also seen in meetings of other branches 
of the trade. The Southern Lumber Manufacturers’ 
Association at New Orleans this week was addressed on 
vitally important matters by men recognized as — 
These papers or treatises perhaps will have their direct 
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influence upon those who heard them, but a much wider 
effect on those who will at their leisure read them as 
they appear in the columns of this issue of the LUMBER 
MAN or in the official report that will be sent out. 

Manufacturers’ and wholesalers’ orgamzations have 
within the last few years come to a better appreciation 
of the possibilities or the practical results that may be 
obtained. There are many matters in regard to which 
the individual is almost powerless, but the united ace 
great organization, wielding a power which 
is almost irresistible, has brought about many reforms 
and will bring about many more, in legislation, in rail- 
way affairs and in all the relationships of the trade to 
other lines of business. 

At this convention season this new and broader scope 


tion of a 


of association work is being exemplified in a higher 
degree than ever before. With this awakened sense 
of power comes, in some instances perhaps, a conflict 


of interests, but such a fact is hopeful rather than the 
Effective organizations meeting equally effec- 
will come to a compromise 
in the greater walfare of the whole 


reverse. 
tive organizations 
which will result 
trade body. 


LIGHT FROM NEW ORLEANS. 


The annual meeting of the Southern Lumber Manu 
facturers’ Association at New Orleans this week, which 
was exceptionally well attended, over 200 representa 
tives of the yellow pine industry being present, afforded 
an unusual opportunity for testing the pulse of the 
trade and arriving at some reasonable conclusions both 
as to present conditions and as_ to the prospects of 
the vear. The basis of such a consideration should of 
course rest as far as possible on actual figures. 

From the secretary's report we find that the esti- 
mated stock on hand at 317 mills on January 1, 1902, 


soon 





was $28,000,000 feet. January 1, 1903, it is estimated 
there were at 335 mills 984,000,000 feet, an increase 
of 156,000,000 feet. The increase is accounted foi 


partly by the new mills, which of course have had to 
accumulate stock, and partly by the inability of all 
of the mills to secure cars in which to ship stock al- 
ready sold. The latter iniluence is shown in the record 
of shipments from the number of mills given above, 
which amounted to 3.999,000,000 feet in 1901 and 
4,246,000,000 feet in 1902—a decided gain but not in 
proportion to the inerease in the output, which was 
from 3.938.155.000 feet in 1901 to 4.315,206,000 feet 
in 1902. 

But while there was an increase in the stock at 
the mills during 1902, as shown by available statistics, 
it is the well considered belief that there was a very 
much larger decrease of stock in the hands of dealers. 

While one manufacturer might not be able to come 
to a reliable conclusion in regard to this matter, a 
dozen or twenty, with their traveling men canvassing 
the country and their selling departments in touch 
by correspondence with practically all the dealers in 
fifteen or twenty states, should be able by putting their 
information together to arrive at a very close estimate 
of the facts. Such is the method of determining these 
facts adopted in New Orleans, It may be considered 
as settled, therefore, that stecks in the hands of re- 
tailers are exceptionally light. Granting that this 
be true, this very fact, other things being equal, will 
insure a heavy trade in the early future, 
with a normal demand upon the retailers they will 
find it necessary or at least desirable to replenish their 


because 


stocks by larger purchases than are usual at this 
season. 
What is the prospect for the demand? It is very 


promising. In some sections almost the entire large 
corn crop of last year is yet. to be sold. Where it is 
converted into cattle and hogs there is still a consider- 
able part of them to seek the markef. Whatever por 
tion of the crop of last year remains on hand com- 
mands high prices which, in view of the heavy de- 
mand and the tone of the market for agricultural 
products, are likely to continue on substantially the 
present basis, at least until a new crop is in sight. The 
purchasing power of the country is extraordinary while 
the financial condition of the industries is almost un- 
precedentedly strong. 

Nothing short of a crop failure can prevent a trade 
in 1903 very much larger than that of last year and, 
regardless of that fact, the early trade should for 
the reasons above mentioned be very much in advance 
of that of last year. , 

The price outlook for yellow pine seems strong. The 
balancing of accounts and the inventory taking of the 
first of the year has produced a marked change in pub- 
lic sentiment. Prior to that time there were a good 
many who professed to be a little doubtful as to the 
future: but ail that has passed away. Consequently 
the talk of lower prices which was occasionally heard 
has given way to a feeling of confidence in’ values. 
There has been a distinct firming up in yellow pine 
quotations. There is less cutting than there was and 
also less inclination on the part of buyers to wait for 
concessions. 

The improved tone was reflected in the New Orleans 
meeting. Little was done in the way of increase in 
prices, but it was decided that the last official list 
should be adhered to by those who have any proper 
understanding of the market. Though price action 
was moderate and contined to a few items it looked as 
t there might have to be an all around advance 

March 1, for by that time the heavy trade which 
most certain to develop should have demon- 

of yellow pine lumber, while now 
part speculative as far as the buyer 


hough 
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“IN RESTRAINT OF TRADE.” 

The daily press will before this have conveyed to 
our readers the report of the grand jury of Cook 
county, Illinois, in which Chicago is located, of its 
investigation into the causes for the local coal famine. 
There are, however, certain features of that report and 
of the indictments voted by the jury which deserve 
especial attention from lumbermen, as from all others 
who appreciate the benefits from properly managed 
trade associations, accruing both to their members and 
to the community at large. 

To summarize briefly the report of the jury, it found 
the scarcity of coal to be primarily the anthracite 
strike, reducing the output of that coal about 25,000,- 
000 tons, equivalent to 50,000,000 tons of bituminous 
coal; and to the impossibility of meeting such an enor- 


mous deficit with an increased supply of bituminous 
coal: 
lirst, because the capacity of the mines could not be 


on short notice, and, secondly, be- 
cause the storing of bituminous coal during the summer 
months is inexpedient, owing to danger of deterioration 
through slacking and of destruction by fire through spon- 
taneous combustion. 

The local situation was then referred to with statis- 
tics showing that the shortage in anthracite coal re- 
ceipts for 1902 compared with 1901 was 1,507,637 tons, 
equivalent to over 3,000,000 tons of soft coal, while the 
increase in receipts of soft coal was only 798,721 tons. 
Industrial expansion had also made greater demands 
for coal than formerly. ‘The difficulty of moving suffi 
cient quantities of soft coal (over railroads already 
congested with other freight) to take the place of an- 
thracite supplies accumulated by lake and rail during 
the summer and stored (as anthracite safely can be) 
for winter use, was also referred to. 

The report goes on to report the finding of the jury 
to the eflect that the present situation was the logical 
result of these natural causes and not of any con- 
spiracy or combination in restraint of trade. From 
this carefully considered and logical situation it there- 
upon flies off upon a tangent and returns indictments 
against certain associations, with their officers, to which 
the report refers in the following language: 


increased so materially 


While, as stated above, the jury finds no evidence that 
the present condition of the coal industry is due to * 
appreciably influenced by any conspiracy or combination ~ 
restraint of trade, and while the jury is convinced that 
under the conditions enumerated above the natural law of 
supply and demand accounts sufliciently for the high prices 
prevailing, the jury does find that there exist in the city 
of Chicago and in the state of Illinois outside of Chicago 
and in the neighboring states certain combinations which 
it deems to be conspiracies or combinations in restrait ol 
trade within the meaning of ne statutes. 

These combinations are as follows: ‘ sores 

The Northern Hlinois Soft Coal Association, the Retail 
Coal Dealers’ Association of Illinois and Wisconsin, A cer- 
tain combination of Indiana coal operators with the Cres- 
‘ent Coal & Mining Company. — ; ? : 
: In accordance with said finding the jury, although it be- 
lievs that such combinations do not in character or scope 
differ from combinations at present existing in other lines 
of business, deems it its duty to present certain indictments 
nerewith. ; - 

This action reminds one of the traditional Donny- 
brook fair habit of hitting the first convenient head 
that shows itself. It would seem natural that associa- 
tions formed for the illegal purpose mentioned in the 
report would have embraced the opportunities of the 
past weeks and months to reap a harvest. The report 
takes care to state that there is no evidence that they 
have done this, but proceeds against them on general 
grounds not at all connected with the present eme1 
geney. 7 . , 

‘The Retail Coal Dealers’ Association of Illinois and 
Wisconsin, for instance, has had no meeting of either 
its membership or of its directors since last June. It 
has the same objects and purposes as the retail lumber 
organizations, the protection of the retailer against 
sales to his proper customers at, wholesale. 

Foreman W. D. Wyman, of the grand jury, himself a 
well known life insurance manager, is a prominent 
member of life insurance underwriters’ associations, 
and has served with eredit as president of the local 
association. The primary object of these associations 
is the prevention of “rebating;” that is, the practice of 
some agents of dividing their commissions with the in- 
sured. They are associations for the maintenance of 
the retail price of insurance, and as such are on a par 
with the retailers’ coal association which Mr. Wyman 
has assisted in indicting. 

It is hardly necessary to argue in a lumber journal 
that the retailer is a necessary factor in the lumber 
business, as in most other lines; that he is entitled to 
the reasonable compensation he receives in the reason- 
able margin between the wholesale and retail prices of 
lumber, and that it is morally right and should be (and 

> “. 5 . . . 
probably is) legally so for him to join with other re- 
tailers in an agreement to act together for their pro- 
tection; or for the retailer, or any body of retailers to 
> 

agree with the manufacturer, or any body of manufac- 
turers, that lumber shall not be sold at wholesale to 
retail customers or to others not legitimately and 
actually retail dealers or recognized wholesale consum- 
ers. 

The retail coal business is largely conducted along the 
same lines as the lumber business and indeed largely by 
the same men, a number of the retail coal dealers men- 
tioned in the indictments being prominent and highly 
respected dealers in lumber in their respective localities. 

Whatever the outcome of the indictments returned 
against coal mining and wholesaling corporations and 
their officers, the result as far as the retailers’ asso- 
ciation is concerned will probably be to secure for all 
similar associations in Illinois a decisive settlement of 





the principle upon which they are almost universally 
founded—the right of the retail dealer to be recog. 
nized as a factor in trade who is worth more to his 
community than the margin of handling profit which 
is his compensation; and the right of retail dealers to 
associate for their better protection. This is not “re- 
straint of trade;” it is merely keeping it in its proper 
channel, where it can flow most rapidly, most efficiently, 
most peacefully. The grand jury, in its zeal to make 
some kind of a showing, has made a blunder. 


OPA APAD DDD DA 


LUMBER AT THE EXPOSITION. 


it is the purpose of southern lumbermen that the 
Louisiana Purchase Exposition, to be held in St. Louis 
in 1904, shall show a great advance in methods of 
presenting the lumber industry over those used in any 
previous world’s fair. Every exposition of importance 
has had a forestry department, but these dispiays of 
applied science have for the most part been isolated 
from any practical feature. 

Forestry 1s the science of growing a crop of timber, 
The lumber industry converts this crop into a marketable 
commodity, ‘They should from the standpoint of reason 
und the highest utility be shown side by side. ‘Irees, 
logs, lumber or timber, and the articles into which the 
latter are made, form a connected chain of materials and 
methods which for the instruction of the people should 
not be separated. Lumbermen propose that if possible 
the St. Louis exposition shall show a new arrangement. 
Perhaps nothing entirely new will be seen there, but it 
is the intention that the theoretical and the practicat 
shall be linked, and that it shall be possible for the stu- 
dent of forestry and lumbering to see at a glance the 
interdependence of the two, 

As we said above, all important expositions have had 
their forestry departments. Some of them—perhaps all 
of them—have had exhibits of saw machinery. The Chi- 
cago fair of 1893 displayed a saw mill of modern de- 
sign and equipment in actual operation. But there was 
a considerable distance between the forestry building 
and the saw mill, and to find the products worked from 
the rough lumber one had to go to many places—for ex- 
ample, in the manufacturers’ building was a cypress pa- 
vilion. 

If the plans set under foot at New Orleans this week 
are carried out—and their execution seems assured— 
at St. Louis there will be a continuity of arrangemert 
which will put lumber and trees in their proper relation 
and thus will emphasize the importance of both. 'The 
Southern Lumber Manufacturers’ Association in session 
this week pledged $15,000 toward the construction and 
maintenance of a saw mill building at the St. Louis Fair, 
to be erected next the forestry building and to have 
in connection with it a large exhibit of yellow pine in 
all grades, shapes and styles of manufacture beyond the 
stage of rough lumber. The saw mill is to constitute a 
working exhibit where yellow pine logs will be cut into 
lumber, dimension stock and timber, 

Thus from the forestry building and its exhibits of 
woods of all countries, including of course the yellow 
pine of the south, with its demonstrations of practical 
forestry methods, involving the perpetuation as well as 
the cultivation of the forest, the visitor can step to the 
saw mill building and see how these natural resources 
are utilized; and then he will have at hand the produet 
of the planing mill and perhaps further manufactures 
demonstrating the utility of yellow pine. 

But this is not all. It is proposed to change the loca- 
tion of the House of Hoo-Hoo, that exposition home of 
the lumbermen, and put it next to the forestry building, 
thus concentrating at one point all that directly interests 
the timber owner and the lumberman. This we under- 
stand to be in large part the plan of Dr. Bean, exposition 
director of forestry. That his suggestions meet with 
the approval of southern lumbermen is shown by the e1- 
dial and generous way in which he secured their sup- 
port at New Orleans. 

The plan should be an alluring one to lumbermer 
everywhere, Every lumberman who visited the Chicago 
fair of 1893 remembers what a center of attraction the 
saw mill building was. “There was not an hour of the 
day but one could find there Jumbermen from various 
sections of the country. It was their common meeting 
place and lumbermen who frequented the grounds usually 
got in the habit of dropping around to the saw mill 
building at least once during the day to see whom they 
might see, as well as to talk shop and listen to the 
familiar ring of the saws. 

There was no lumbermen’s club at Chicago as there 
will be at St. Louis, but the saw mill building in no small 
degree took its place. At St. Louis there will be four 
attractions practically connected—the Forestry building. 
the saw mill, the lumber exhibit and the lumbermen’s 
club, otherwise known as the House of Hoo-Hoo, with its 
offer of rest, refreshment and intercourse with one’s 
business kind. 

The producers of yellow pine will excuse us for sug 
gesting to the manufacturers of other woods that the 
southern contingent seems to be stealing a march on the 
rest of the country and appropriating for its particular 
benefit the advantages of one of the greatest expositions 
ever held. Various lumber states will display their tim 
ber resources, from a forestry standpoint, in the forestry 
building but from a practical standpoint in their ow? 
state buildings. What they need to do is to reach with 
their exhibits the people of other states than their ow! 
and this is seldom done in a state building, unless it 
some such unique structure as that proposed by Waslt 
ington. If yellow pine and cypress. manufacturers Ca? 
capture the forestry and lumber departments of the & 
position it is so much the more credit to them «nd will 
redound to their advantage, but from broader consider® 
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tions these departments should be representative of the 
entire country. 

The lumber consumer of whatever state should find at 
this central point something to teach him as to the 
merits of the various woods of the various lumber pro- 
ducing sections; and the foreigner who visits the exposi- 
tion to study the materials which the United States has 
to export could find spruce and redwood and cedar and 
fir and oak and poplar and gum and all the rest of them, 
as well as what he calls pitch pine. Lumber associations 
of all sections, interested in all woods, should take the 
game interest as has been shown by the Southern Lumber 
Manufacturers’ Association, thus contributing to the 
magnitude and effectiveness of the timber and lumber 
departments of the exposition—not to the detriment of 
any but to the benefit of all. 





LUMBER SHIPMENTS ON THE GREAT 
LAKES. 


The monthly summary of Commerce & Finance for 
November, 1902, issued by the treasury bureau of sta- 
tistics, includes a review of the’ internal commerce of 
the United States, a feature of which is a statement of 
receipts anu shipments of great lake ports. Coming at 
the time this does, it is practically complete for the 
year, for after November 30 there is very little lake 
traffic carried on, and while same jags of lumber come 
to port later than that they have little effect on the 
grand aggregate for the season. The following table, 
therefore, which shows both receipts and shipments of 
lumber by lake during the first eleven months of the 
year is both timely and practically complete: 





SHIPMENTS. RECEIPTS. .. .. 

Ports. M feet. Ports. M feet. 
Alpena 62,464 Alexandria Bay... 420 
pO Serer eee 229,655 Benton Harbor 4,150 

ae CUE cceaces 2,344 BOIS ooiv6 ccta-e'n 141,951 
Benton Harbor... 32 CUAPICVORR§ i646 65% 

Zoyne City ...... 25,352 Guiity - ee 
re Eee Cleveland ....2-c. 
CUATIOVONE occccces BROONOEE: «oe cca eaeeitcs 
Cheboygan ....... BOMEIGNE, vcs eo wheels 
Ire IM ee rere 
CIAFTON 2 cesses 313 Irrankfort oepuee 
Cleveland ....... 862 Gladstone ........ 
Peres 1,135 Grand Haven 
0, | ere ea 1,506 Greenbay ........ 
rere r rr 324,287 reese 
East Tawas ...... 4,969 Houghton .....c0.-. 

Escanaba ........ 6,443 Kelleys Island... 

Frankfort ........ 29,171 PROM, a: hes wes 
Gladstone eee 5,460 Kewaunee ........ 173 
Grand Marais..... 50,223 Lake Linden 16,691 
GreenhAy .....2.. 15,044 ee eee 6,605 
SRO Er rer 75 EMGINSIOM 2.6 6 6cns 48,424) 
Kewaunee ........ 6,652 Mount Clemens.... 3,007 
Ludington ....... 31,798 Mackinaw ....... 341 
Manistee 160,040 Manistee ........ 247 
Manistique .. 94,889 Manistique : 2,460 
Manitowoc ....... 40,394 Manitowoe ....... 13,848 
Marine City ..... 698 Marine City ..... 2,711 
SO re 126,808 Menominee ....... 1,411 
Marquette 13,426 Michigan City .... 82,996 
Menominee ....... 87,238 Milwaukee ....... 121,148 
Michigan City 4 4 Muskegon wtaste ateee 8,739 
Milwaukee ....... 21,280 North Tonawanda. 243,104 
MusKegOnR .....6.6. 19,578 Ogdensburg ...... 38,113 
Ogdensburg ...... 462 Port Huron ...... 3,337 
SE five Vee 660 nf DN <e-weda pawen'e 10,491 
Port Huron ...... 419 Pee CO. sévccenss 282 
Presque Isle ..... 3,295 Mt. JOGO 66 vices 2,972 
ree 240 BORGER scicscacs 45,543 
a 188 Sault Ste. Marie. . 946 
ae 161 Sheboygan ....... 21,808 
Sault Ste. Marie... 22,584 South Chicago.... 36,900 
Sheboygan ....... 1,104 South Haven .... 72 
Sturgeon Bay 8,301 Sturgeon Bay .... 880 
Superior—West Superior—West 

Superior 69,110 Superior ....... 1,200 
pe eee 539 co errr 81,100 
Two Harbors 53,835 Tonawanda 84,773 
Washburn more 74,544 WEGMOUEE 6ccccets 100 
a ee 372,408 Ce eee 71,081 

Total . .2,050,188 "OCGD ase waa 2,119,158 
Ports that shipped lumber in larger or smaller 


amounts but which are not included in the above tables 
are, Algonac, Au Sable, Baraga, Bayfield, Bay Mills, 
Cedar River, Cross River, East Jordan, Emerson, Flat 
Rock, Ford River, Garth, Glen Arbor, Harbor Springs, 
Marblehead, Nahma, Oconto, Ontonagon, Oscoda, Pe- 
quaming, Peshtigo, Port Wing, Raber, St. Ignace, South 
Arm, Tawas, Thompson, Traverse City and others. 

Not included in the ports of receipts are, Bay City, 
Cascade River, Gross River, Emerson, Fish Creek, For- 
ester, Marblehead, New Baltimore, Port Washington, 
St. Ignace, Saginaw, Waukegan, Ashtabula, Cheboygan, 
Escanaba, Portage ete. 

The grand total of shipments is the magnificent fig- 
ure of 2,050,000,000 feet. The larger volume of re- 
ceipts is doubtless due to the failure properly to iden- 
tify vessel freight. The difference is not enough te 
cover the receipts of Canadian lumber and, furthermore, 
we understand that these tables apply to the domestic 
trade. 

In addition the tables show shipments of logs for the 
eleven months amounting to 301,002,000 feet and re- 
ceipts of 301,186,000 feet. 


AN EXPORT ANNOYANCE. 


One feature of the export trade which has received lit- 
tle attention but which is often the cause of much annoy- 
ance and sometimes of serious loss, lies in the operations 
of what may be called general exporters. These are con- 
cerns which act as buyers on this side for foreign mer- 
chants, purchasing anything from a carload of lumber to 
a case of shoes or a gross of electric lamps. These ex- 
porters as a class, especially those of recognized stand 
ing and of any length of life. are honest and well in- 
tentioned, but when it comes to technical knowledge of 
any particular subject they are likely to be lacking and 
then comes in the above mentioned annoyance to the 








American manufacturer or merchant who accepts their 
orders for goods for export. 

A prominent northern lumber concern recently made a 
sale of a certain kind of lumber at a certain price to one 
of these institutions and when the stock reached New 
York for loading on vessel there came objection from the 
exporter as to the grade. A representative of the lumber 
concern in reporting his investigations of this complaint 
gave the following pithy comment on the situation: 

The root of all the evil in this case is the fact that their 
buyer is expected to know how to buy intelligently every- 
thing from pine to pianos, and their so-called licensed lum- 
ber inspector in this market is supposed to be capable of 
passing judgment on all grades of every kind of lumber from 
hemlock to mahogany. Of course no one man could qualify 
as an expert on all lines of trade and we know also that 
no one of their lumber inspectors could qualify for any such 
job as he attempts to perform. The result is that when 
one of these inspectors is put onto a car of lumber he is 
simply compelled to do some culling or he could not hold his 
job. It is purely a case of bread and butter with him. So, 
between the buyer who is not capable of grasping everything 
in every line of trade and the inspector who has to inspect 
the stock and throw something out, the shipper gets pretty 
much the worst of it. 

This is not an attack on the integrity of the big gen 
eral exporters, but simply serves to emphasize the old 
adage, “every man to his trade.” The man who attempts 
to do an export business in lumber should know lumber. 
The man who buys lumber should know lumber. When 
there is experience in the export trade and knowl 
edge of lumber combined then a business can be carried 
on with a maximum of satisfaction and a minimum of 
friction and loss. 

Too many of the big exporting houses try to spread too 
much. Spreading is all right if they can thoroughly 
cover the ground, but as it is in too many cases the holes 
in their equipment of experience and expert knowledge 
are so big that you can throw a carload of lumber 
through them, car and all. 

The business of exporting lumber is a trying one at 
the best. The radically different methods in the lumber 
trade at home and abroad and the different business 
methods have to be understood and brought into har- 
mony. The novice is likely to get his fingers burned and 
perhaps have no one to blame but himself, and the gen 
eral merchant or exporter who without the proper equip 
ment of special experience and knowledge attempts to do 
this business is likely to hurt himself or, what is worse, 
his customer. 





LAND AS LAND. 


Timber land used to be regarded simply for the tim 
ber that was on it, but now the possibilities of its use 
for agricultural purposes when the timber has been 
removed are being considered. Every one knows that 
hardwood land is almost always good farming land, 
and yet there are many sections of the country where 
this general knowledge has not been acted upon and 
where land has been abandoned after the timber was 
taken off and has eventually been sold at almost nom- 
inal prices or allowed to revert to the state for delin- 
quent taxes. But the reverse of this policy, by which 
an effort is made to colonize cut over lands, has pro- 
duced some wonderful transformations. 

In the early days no section looked more unpromis- 
ing from an agricultural standpoint than the upper 
peninsula of Michigan. It was assumed in the first 
place that it was too cold for agriculture and in the 
second place that the soil would raise nothing but 
trees. Well, there is a good deal of it that even now 
is valueless except for tree growing, but it has been 
discovered that a considerable part of it, not only of 
the hardwood lands but where there was a mixed growth 
of pine and hardwoods, and even sometimes of the pine 
lands themselves, is suitable for agriculture. 

Meneminee county is a notable example of this de- 
velopment. There has been a sort of farming carried 
on there for thirty years or more. It was discovered 
early in its lumber history that potatoes and some 
fodder could be raised; but it is only since the lumber 
industry began to decline that much attention has 
been paid to agricultural possibilities. Now estimates 
as to the land under cultivation or in grass range from 
one-half to three-quarters of the entire area of the 
county. It extends from Menominee north sixty miles 
and varies from 12 to 25 miles in width and some as 
fine farms can be found in it as almost anywhere in 
the country. Though there are crops that do not grow 
well in Menominee county, even the enthusiasts do In 
a jovial way talk about starting orange groves and 
banana plantations. 

Drive along the main county road for fifty miles 
and the timber or brush lands in sight are insignifi- 
eant. All the small grains and sometimes corn are 
grown with success, while it is a fine country for stock 
and fruit, the latter of the hardier sort. : 

The horticultural development of the lower peninsula 
of Michigan is well known. It is one of the great fruit 
raising states of the country and yet the very lands 
now among the most valuable were once covered with 
timber and considered of no account. 

In the southern states the development has prog- 
ressed not so far nor so rapidly as in the north, and 
still headway ‘is being made. Of course a large part 
of the older south was once covered with timber which 
gave place to agriculture, while now in many locali- 
ties old plantations are covered with a healthy second 
growth. 

It will not surprise any southerner to find cleared 
lands having good value, and yet the timber owners 
of the south largely ignore that asset. Not long ago 
a man formerly operating in the south told the Lum- 
BERMAN of a disagreement he had with the other mem- 
bers of his company over a purchase of several thou- 
sand acres of cypress at $10 an acre. He paid that 
price on account of quality of timber, location and 


its prospective value for farming. The result was that 
the lumber operation was especially profitable and the 
land as fast as cleared rented at $5 an acre. His part- 
ners thought that he should not have paid over $1.50 
an acre for this land. That is the trouble with many 
southern operators. They look too exclusively at the 
timber alone and at the price per acre. 

The time will come in this country when there will 
be a scientific division of the land in accordance with 
the uses to which it is best adapted. There are thou- 
sands of farmers now trying to make a living on land 
fit only for growing trees, while there are multitudes 
of others who own land well adapted for agriculture 
that is kept under brush. Economy is to be found in 
the putting of land to that use to which it is best 
adapted. That is the policy of the modern forestry 
expert. He says, “Grow trees where they are the most 
profitable. Where agriculture is the most profitable 
devote the land to that purpose.” 





SHORT LENGTHS. 


If the man who builds statistical sidewalks around 
the earth wants to shelter it, we hereby give him notice 
that the shingle mills of Washington last year turned 
out enough shingles to cover in approved fashion a roof 
five feet wide the whole length of it. 


A bill has been favorably passed by the house of 
representatives providing for civil service examinations 
for an eligible list from which, if the bill shall become 
law, appointments must be made hereafter to the lowest 
grades of the consular service at $1,800 a year, va- 
cancies in the higher grades to be filled by promotion 
from the lower. Any man between 21 and 55 years of 
age will thus be enabled to enter our consular service 
on his personal merits and fitness and be assured a 
continuous career, with’ suecess only limited by his 
own abilities. 


Once Michigan was a great shingle manufacturing 
state, or so considered in those days, but in its palm- 
iest days the total output of white pine shingles from 
all the state never equaled the quantity the state 
of Washington alone turned out last year. The ree- 
ord as published in this issue of the LuMBERMAN is 
5,681,241,000, and we did not get all of them at that. 


People are gradually finding out that west coast 
hemlock is a good wood and when all the people in- 
terested learn how good it is there won’t begin to be 
enough of it to go around. When that time comes it 
will be pretty nearly the most valuable constituent of 
the west coast forests, quantity considered. 


The Pacific coast has made enormous strides in lum- 
ber production in the last three years. Can it keep 
up the gain? Probably not in full, for distance and 
freight rates will permit only a gradual increase in 
shipments to the east as long as eastern lumbers are 
to be had in quantity at anything like present prices. 
jut it is a fortunate thing that there are the won 
derful forest of California, Oregon and Washington 
to fall back upon. 


Che combined hemlock lumber product of Michigan, 
Wisconsin, Pennsylvania, West Virginia and western 
New York during 1902 as reported to the AMERICAN 
LUMBERMAN was 2,294.702,000 feet. That means about 
one-seventeenth of the entire lumber supply of the 
country. In addition there is hemlock in other states, 
notably on the northern Pacific coast and the southern 
Appalachians. 


There were 
inanutacturers’ meeting at 
which are printed elsewhere in this issue, that are 
worth reading by lumber manufacturers and timber 
owners of all sections. One was a very careful study 
of timber supplies ansl consequently of timber value 
which, though made in reference to yellow pine, has 
a bearing upon timber of all sorts and in all loeali- 
ties. 


some papers read at the yellow pine 


New Orleans this week, 


_—_.. 


On Wednesday and Thursday of this week the National 
Lumber Exporters’ Association held its annual meeting 
in Washington, D. C. As usual the sessions were exec- 
utive. On Wednesday twelve members were present. 
Such details of the action of the meeting as are avail- 
able will be presented next week. 


There were some marked changes in the gateways 
through which the exports of the country passed in 
1902 as compared to the previous year. The gulf ports 
showed a falling off of about 13 percent, the Atlantic 
ports of about 10 percent, while the lake and northern 
border ports developed a gain of 3 percent, the Pacific 
coast ports of 10 percent and the Mexican border ports 
of 25 percent. These contrasts are in keeping with the 
general trend of the year’s commerce in which exports 
to Europe show a marked decline and those to Asia 
and to the contiguous territory north and south a 
marked growth. Exports from New York declined about 
5 percent, Philadelphia 7 percent, Newport News 10 
percent. Baltimore 25 percent, Boston 3 percent. Charles- 
ton, Wilmington and Savannah were the chief Atlantic 
ports showing an increase. Galveston and New Orleans 
each declined 15 percent. On the Pacifie coast San 
Francisco gained 3 percent and Puget Sound 35 per- 
cent, 
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LETTERS TO THE EDITOR. 


NEW IDEAS IN FIGURING ESTIMATES. 


Editor Lumperman: This is a subject that is of 
vital interest and importance to every retail dealer in 
lumber and building material, as upon it depends 
largely the success of the business; and yet it is a sub- 
ject which has received very little attention from the 
writers in the trade journals and in discussions which 
make interesting and profitable the annual meetings of 
the various retail dealers’ associations. On first thought, 
estimating may appear so small a question as to be un- 
worthy of any space in the lumber journals or to 
occupy the time of the conventions. It is commonly 
supposed to be a very easy task to figure the items 
separately, then add them up and put down the total. 
This may be all right and it may be all wrong, and de- 
pends entirely upon how the first and last steps are 
taken, how the items are figured separately and how 
near the original total amount is to the contract price 
of the bill as entered upon the order book, after the 
usual skirmishing between dealer and buyer is ended. 
“Adding them up” is a safe and wise step against 
which there can be no argument. 

After twelve years of intimate acquaintance with the re 
tail dealers in their offices and yards, where questions per- 
taining to the business and methods pursued have been 
freely asked and answered, and quiet observations have 
been made, resulting in a fair knowledge of the general sys- 
tem followed, the writer feels safe in making the statement 
that not nore than one dealer in twenty knows, when a 
contract bill sold from an estimate is completed and paid 
for, how much money he has made (or lost) on the bill, 
nor does he know why his price was badly beaten on an- 
other bill of similar size, but of another class of material, 
which he figured at about the same time and in the same 





way. 

The usual way in which a bill is figured is to price each 
item at the regular “yard prices’’ which are set to apply 
to sales of small amounts of material and are naturally 
sufficiently high to cover the extra cost of handling. The 
next move is to “add them up” and from the total “knock 
off’ a greater or less amount. The larger the Dill, the 
harder the knock, and if the buyer is a good skirmisher 





BEN J. THROOP, COLUMBUS, OHIO. 


there will probably be several knocks. If he has been given 
the list of material with prices itemized, and shall make 
changes, omitting certain items, he will expect deductions 
from the total of the full prices at which the items were 
originally figured, and no amount of explanation will make 
him feel that this claim is not just; and the dealer, be- 
coming convinced of this, to keep him satisfied makes the 
concession at the expense of his already depleted margin. 
In — cases where the owner engages a carpenter to 
erect his building and intends to buy the material himself, 
he is advised as to grades and other details by the car- 
penter, who accompanies him on his visits to the yards and 
whose influence is recognized and appreciated by the dealer 
furnishing the bill to the extent Of a commission which is 
paid in cash and is another cut in the dealer’s margin. 
Then there are the cases wherein a covetous dealer 
located in another town makes a bid that leaves no profit 
in the bill, but which he hopes will advertise him and bring 
other inquiries and sales. he home dealer is given a hint 
as to the price and privilege of furnishing the material 
at that price; he resents the competitor’s encroachment 
upon his home territory, but fears the consequences of 
allowing the bili to be shipped in on account of price; and 
so, with the claim that nobody can sell cheaper than he, 
accepts the proposition and trusts to luck to come out even. 
It would be easy to continue indefinitely a description 
of the troubles of the unfortunate dealer, but more useful 
will be the suggestion of an improvement in the system 
whereby some of the evils and mistakes may be overcome. 
The method of estimating which is described below is being 
followed by a few dealers and according to their testimony 
is proving entirely satisfactory. By it they secure their 
fair share of the business figured and are able to know the 
exact amount of profit on each bill furnished. The plan is 
this: Make a copy of the bill with each item fully de- 
scribed, and this copy should be on a regular estimate 
blank with the margin at the right, perforated so that it 
may be torn off after the estimate has been copied in 
the impression book. Make the itemized price in the blank 
margin, but instead of basing this upon the yard prices, base 
it upon the cost in the yard. By this is meant to take 
the best price at which the stock may be purchased at 
the time of figuring and add to this the estimated cost of 
handling. There will be times when stock has been bought 
at a lower price and has advanced in value, but it is not 
safe to figure on a lower value, for two reasons—viz., the 
stock if sold must be replaced and there will be times when 
bills must be filled on a declining market and a competitor 
may figure on the later and lower price, so that it is neces- 
sary to follow the market. To the sum of these itemized 
prices, add a certain percent for profit and in this matter 
of profit the dealer must be his own judge, governed by 
local conditions of competition, cost of ee J business and 
size and desirability of the bill. After figuring a very few 
estimates he will know about the safe percentage to be 





added in order to have the result just right, neither too high 
nor too low. The net total should be shown on the body of 
the estimate, as the price of the bill as specified. After 
the estimate is copied, the margin torn off, the dealer has 
an exact and full cone, and the buyer a detailed list with 
total cost. The chief advantage in this plan for the dealer 
is that throughout the skirmishing he may have before him 
at all times the amount of his profit and may know exactly 
to what extent concessions may be made. nother advan- 
tage is that in making deductions for material not delivered 
the credits may be near the amounts at which the items 
were figured in the original estimate, and the changes will 
not result in petty losses to the dealer. 

While the eT yard trade in small lots does not 
call for bids or special prices, the sales being made at regu- 
lar prices which are about the same at all yards, it is 
seldom that a large bill for house, barn or other building 
is purchased until after it is submitted to several dealers 
for estimate. It is generally expected that the daily yard 
trade will pay the running expenses, while the profits are 
being made on the larger jobs, and one dealer expressed it 
aptly by saying that “from the former he obtained his 
— and beef, while the latter furnished the pie and pud- 

ng.”’ 

At this season when the majority of retailers are enjoy- 
ing almost absolute rest, an opportunity is offered to in- 
augurate a new system covering the record of purchases and 
costs, and to arrange the necessary details so as to make 
it easy to estimate bills intelligently and accurately. A 
trial of this system of estimating will entail no great 
amount of labor and will show very desirable results at 
the end of the season. Ben J. THROOP. 

Columbus, Ohio, January 15. 





A Big Carload. 


JAMESTOWN, N. Y., Jan. 14.—Editor AmMerIcAN LuM- 
BERMAN: In a recent issue of your paper we noticed an 
article from Hugh McLean & Co., Buffalo, N. Y., who 
stated that they had just loaded a carload of lumber 
containing about 26,000 feet. We believe we can go 
them one better, as we have just shipped Wabash car 
No. 51,231 from one of our band saw mills in the south 
with choice dry yellow poplar containing 39,645 feet. 

Union LuMBER COMPANY, 
By D. A. SULLIVAN. 


TALES OF THE TRADE. 


A Remarkable Document. 

J. H. Brearley, of the main office of the American 
Wood Working Machinery Company, 136 Liberty street, 
New York, sends to the LUMBERMAN a letter which the 
company recently received and which for novelty and 
oddity, he says, quite exceeds anything of the kind he 
has ever seen. Readers of the AMERICAN LUMBERMAN 
doubtless will be glad to learn that Mr. Green, of Rio 
Berbice, British Guiana, has such a fine stock of timber 
which he desires to market. Mr. Brearley states that 
he has written to Mr. Green telling him that he will for- 
ward his letter to the AMERICAN LUMBERMAN and hopes 
that it will be the means of bringing him in contact 
with the market. The letter follows: 

December 8, 1902. 
John Green 


Light Town Village 
Rio Berbice. 








To the wood work Company America. 


Dear Sir here by congratulate you in Sending my 
tender to you. And I hope you may congratulate these 
few lines. I am not sure of Sending this letter. But I am 


truely truely sure of the Matireal. Dear Sir I most truely 
tell you that I no of a forest and I am living in the Same 
place. Burn coals and Provision &c. Dear Sir on the Same 
Land on the Back I am having too many Ceadar Some 14 
feet in cercumference 20 to 25 the highest So I send this 
letter to ask you if you wood patronise me the wood factory 
in Berbice want it But I wont give vg A want it Cheap 
$5.00 a tree its too cheap for the truble it can pay to take 
it out from the Land So I wont give it to the wood factory 


in Berbice. So I hope you may accept my tender Nothing 
More I am waiting on your reply. As early as possible 
can 


John Green 
Light Town —- 
Rio Berbice. 





Wintergreen Oil. 


It is safe to assume that the commercial commodity 
known as wintergreen oil would hardly be recognized 
as a lumber woods product. Neither, probably, is it 
generally known that the wintergreen oil of commerce 
is a distillation from the bark of black birch and not a 
product of the low growing, succulent and aromatic 
plant that is so often found growing in burnt-over sec- 
tions and which is known in the southern country as 
mountain tea. Practically all the wintergreen oil used 
is produced by small and crude plants in the woods 
wherever black birch grows. The distillation plant is 
usually of extreme crudeness, consisting of a wooden 
box about three feet square and six feet long with a 
sheet iron bottom, underneath which a fire is built 





A WINTERGREEN DISTILLERY. 


after the box is packed with the bark and filled with 
water. A coil of pipe extends from the top of the 
box, and the vapors are precipitated into the form of 
wintergreen oil by a pipe passing through the cool 
waters drawn from a mountain spring. Herewith is 
pictured one of these operations and its boy proprietor 
in a cove upon White Rock Mountain in Johnson 
county, ‘Tennessee, many miles from railroad or habita- 
tion. The daily avails of his labor and that of his 
boy assistant are about two quarts of oil. 





Days of the Wild Pigeons. 


The pioneer lumbermen of Michigan well remember 
the days when wild pigeons were so thick in that part 
of the country that they were killed with clubs by 
men stationed on the tops of the hills as the birds 
flew over and were shipped in great carload lots te 
New York and other eastern cities. A more elaborate 
and fruitful method of catching the birds was by means 
of the stool-pigeon, which lured them into a rude net. 
It was not uncommon to take from 500 to 1,000 birds 
at a single haul. The bane of the pigeon trapper was 
the hawk, which often caught his favorite stool-pigeon 
when he wanted it most. In this connection a good 
story is told of Charles Mears, one of western Michi- 
gan’s pioneer lumbermen, who so many years resided 
in Chicago. While he was catching pigeons at Silver 
Lake a hawk killed his stool-pigeon. Just then a 
courier rode up and informed him that his $100,000 
saw mill at Hamen had burned. To the news Mr. Mears 
only replied: 

“TI don’t care about the mill, but d—n the hawk that 
caught my stool-pigeon!” 





A Sizeable Florida Stick. 

The largest stick of timber at the Maynard Lumber 
Company’s mill, near Kissemmee, Fla., which was 
brought to the mill recently by W. R. Bass and F. B. 
Holland, is probably the bulkiest for its length ever 
brought to a mill in south Florida. It is 42 feet long, 
32 inches in diameter at the large end, scales 1,270 feet 
log measure and is 373 years old. It was brought in to 
cut a piece of lumber its full length for the Kirkland 
Lumber Company, at Tampa, Fla. It took six good 
mules to haul it on two log carts. 


MODERN FABLES—LXVIII. 


a a a ae a eae 
The Value of Directness. 


The Firm of Greene & Brown—wnhich was not its 
Real Name at all but is used merely to give Color to 
the Story—decided recently, or perhaps a Little Later 
than that, to build a Saw Mill in a Tract of Timber 
on the Squahomish River, which is in Washington or 
Wisconsin or some State which has not a large enough 
Plurality of the Right Kind to permit it to be ad- 
mitted to the Union yet. Steele & ReSette, who sell 
Lumber Manufacturing Machinery in Chicago, and 
Sousa’s Bandsaw Works, engaged in the Same Business 
in New York, heard about it almost simultaneously. 
Almost simultaneously Steele & ReSette, of Chicago, 
and Sousa’s Bandsaw Works, of New York, Wired Two 
Salesmen as Follows, to-wit, that is to Say: 


Chicago, Ill, January 23, 1903. 





H. H. Happ, 
Hotel Haviland, 
Hiball Heights, Hioway. 

See Greene & Browne Immediately, if not Sooner; they 
want to buy a Sawmill. Steptp & ReSeErTE. 
Gabriel Githar, New York, N. Y., January 25, 1903. 

Gray’s Gravyhouse, 

Guemse & Heoun tee by te Sawnii 
Gabriel. Sovsa’s BANDSAW pe - 

Almost simultaneously upon Receipt of these Tele- 
grams the Two Salesmen Wired: 
ieiieit ina. Heights, Hioway, Jan. 23, ’03. 

Will call on you with a Fine Line of Sawmilis. 

January 25. H. H. Happ. 

Greeneville, Ga., Jan. 23, 1908. 
nee til H 
Sawmill Goes Forward by Express. id Sue an” 

Almost simultaneously H. H. Happ and _ Gabriel 
Githar reached the Office of Greene & Brown January 
25. It was almost simultaneous but it was Happ who 
got there First. Happ decided to place his Money on 
the Greene and was Soon in Greene’s Private Office. 
When Githar arrived he also decided to try the Greene 
but he found that Handsome Harry already had the 
Head of the Firm cornered. So Githar had to be con- 
tent with Browne. 

Meanwhile Happ was progessing happily with Greene 
in the Private Office. He told him a few Funny Stor- 
ies, made him smoke a Good Cigar and Talked to 
him about the Hardwood Outlook, although he didn’t 
know any More about Hardwoods than Michael Angelo 
did about the Price of Lath. This consumed so much 
Time that Greene told Happ he had better come around 
at 3 p. m. if he wished to talk Saw Mill Machinery. 

Happ went away very well satisfied with his Morn- 
ing’s Work. “Guess I stand in pretty well with the 
Old Man now,” he said to Himself, Himself being the 
only Person within Hearing Distance at ‘the Time. 
When he went back at 3 p. m. Mr. Greene said: 

“Guess we won’t have to talk that Saw Mill Ma- 
chinery Matter after all. I Kind of turned that over 
to Browne and he closed a Deal this Morning with 
Githar, of Sousa’s Bandsaw Works.” 

Moral—It is Wise for a Salesman to be Cordial. 
even Convivial; but tie Man who is up to Snuff gets 
down to Business. 


SsSet—SC Oe; S'S 2m OP S&S 













Janvuaky 24, 1903. 
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Among the Associations. 





The Lumber Secretaries’ Organization. 


NewARK, OHIO, Dec. 27.—The Retail Lumber Secretaries’ 
Association was organized several years ago and had for its 
membership all the secretaries of the various lumber dealers’ 
associations in the United States. At its inception no 
direct ideas of action were decided upon, less contemplated, 
save the one thought that in unity of action lies strength. 
The results of this particular association have not only been 
satisfactory to the members—the various secretaries—but 
have also demonstrated and proven beyond all doubt that to 
concentration of effort is due the effectiveness of such an 
organization. As time progressed, however, the fertile minds 
of that membership have been engaged in studying the prob- 
lems which confronted them in their work and their solu- 
tions, with commendable fidelity and attention, having in 
mind the interests of those whom they directly represented 
in their several associations. 

Conscious of the confidence reposed in them and recogniz- 
ing the necessity of other needs and a better system of 
operation, the secretaries comprising this organization hav- 
ing determined and decided that further progress and per- 
fection in their work was desirable and not unattainable, 
relied upon the endorsements of its various memberships 
and determined to keep pace with the march of progress, 
with the result that now the Retail Lumber Secretaries’ As- 
sociation as known in the past has been dissolved as an 
organization. In its place arises the Lumber Secretaries’ 
Bureau of Information, incorporated under the laws of the 
state of Illinois, having as its direct purpose the dissemi- 
nation of such information as will meet the requirements 
and approval of the membership of each retail lumber asso- 
ciation in the United States, and at the same time provide 
and maintain a pathway paved with earnest desires, whereby 
reciprocal trade relations will not only be fostered and main- 
tained, but brought to a full realization of happy and 
lasting results. 

While it is true this new organization (the Lumber Sec- 
retaries’ Bureau of Information) has determined upon the 
character of its work and the methods to be employed in 
the furtherance of that work and has been advised by 
competent legal authority as to the legality of its opera- 
tions, there yet remains its endorsement and approval by 
the various retail associations—an anticipated and expected 
result. 

It is fair to presume even at this time that the work will 
be approved at the annual meetings of the various associa- 
tions, for we are leaving behind our crude operations of 
the past, avoiding all legal complications and _ possible criti- 
cism of whatever nature, promising newer ideas, advanced 
methods, greater strength and more lasting and beneficent 
results. 

Under this new order of things, the individually weak 
organizations will command as much strength as the 
strongest one. ‘Their interests, when legitimate and 
worthy, will invite the attention and co-operation of the 
stronger ones; in other words, there will be unity of ac- 
tion on any matter affecting any one association, for the 
cause of the one then becomes the cause of all. 

The subject of ‘‘trade relations’ is one that has received 
much consideration at the hands of the’ combined secre- 
taries. The spirit of ‘‘give and take’ is recognized as the 
one idea which will bring about the exemplification of 
mutual trade relations as they should exist between the 
retailer and wholesaler. 

The secretaries of the various associations (I refer to 
those having membership in the Bureau of Information) 
recognize that there can be no mutuality of action regarding 
trade relations with those interested unless such trade 
agreements are entered into in good faith, heartily endorsed 
and honestly and consistently lived up to; therefore, it was 
that spirit that prompted and directed us to approach the 
National Lumber Manufacturers’ Convention in St. Louis 
recently with the request that they unite with us in the 
appointment of a joint arbitration committee or a trade 
relations committee, by whom all disputes of whatever char- 
acter emanating from either organization would be impar- 
tially considered and finally adjudicated. They (the man- 
ufacturers) quickly manifested a reciprocal spirit, with the 
result that their convention authorized the appointment of 
a conference committee in order that our request could be 
considered fairly and justly. That the conference committee 
and the manufacturers present approved the proposition 
was evidenced by the action taken by the convention in 
referring their committee report (which was favorable) to 
their board of governors for further action. By way of 
explanation, the proposition suggested to them is in line 
with the agreement now existing between the National 
Wholesale Lumber Dealers’ Association and the various re- 
tail associations, commonly known as the “Boston agree- 
ment.” This agreement primarily provides for the individual 
classification of any party or concern, no matter where 
located, concerning which doubt exists as to its being legiti- 
mate trade for the wholesaler and manufacturer. When the 
results of these classifications are obtained, after determined 
upon by a joint committee composed of an equal number of 
wholesalers and retailers, none of whom is interested in 
any way in the business of the party classified, the promul- 
gation of the finding follows, when there remains one of 
two things—the party so classified is either considered 
legitimate trade for the wholesaler and manufacturer, or he 
is not. The wholesaler or manufacturer who sells to the 
one so classified as not being legitimate trade becomes 
amenable to the rules of the association in whose territory 
the offense was committed. On the other hand, if it is de- 
cided that the individual or party is entitled to be sold at 
wholesale, the retailer shall have no cause for complaint 
and the party or parties so classified will be legitimate trade 
for either the wholesaler or retailer. 

The Boston agreement provides for other remedial ques- 
tions such as may arise from time to time in our relations 
to each other. 

When this system of classification has become general 
through agreement between the various retail associations 
and the several wholesale and lumber manufacturers’ asso- 
ciations, the subject of mutual trade relations will in a 
great measure be solved. ‘There will then be no necessity 
for “exemption clauses” by the different retail associations. 
Conditions will govern, mutuality will guide, and reciprocity 
will strengthen our endeavors. 

Now is the time for clear purposes and plain talk to make 
way for progress and peace, to abandon distrust and the 
cultivated enmity of the past, invite kindly consideration 
of the friends of the other side, mindful always of the fact 
that the best interests of all elements of the trade will be 
better subserved by the complete institution of the antici- 
pated methods of the future as contemplated by the Sec- 
retaries’ Bureau of Information in conjunction with the 
Proposed joint trade agreements and those now in effect 
and operation. F. M. Smiru, President. 


The Lumber Dealers of Erle. 


Erin, Pa., Dec. 28.—About twelve years ago there was a 
Strike of the outside carpenters, as well as of the bench 
and machine hands of Erie, the “Gem City of the Lakes.” 
The contractors and mill men formed an organization in 
order to stand shoulder to shoulder during that episode. 
This organization was intended to be only a temporary 





one and was supposed to last as long as the strike and no 
longer. Before this time the planing mill men and lumber 
dealers had tried to get together and perfect some sort of 
an organization for their mutual protection and benefit, but 
without success. As the interests of the members of the 
temporary organization above referred to were identical 
only as long as the strike lasted, said temporary organization 
was dissolved as soon as the strike referred to was over. ' 

Last spring out city was again visited by a strike of the 
outside and inside carpenters and bench hands. This was 
followed by a strike of the plumbers, tinners and other 
mechanics of the building trades. The benefit derived from 
the temporary organization of twelve years before was still 
fresh in the minds of many of its old members and imme- 
diate steps were taken for the formation of a permanent or- 
ganization, with the result that we have now, in our beau- 
tiful and thriving city, a Builders’ Exchange as a head center 
or chief organization, governed by a regularly elected set 
of officers, having a commodious meeting hall, with auxiliary 
rooms, such as a room for plans, a room for displaying 
manufactures of the members and advertising the building 
trades. Like a wheel within a wheel, there are several 
suborganizations, whose members all belong to the Builders’ 
Exchange, but who meet in some of the auxiliary rooms 
above mentioned on special business pertaining to these 
suborganizations. These suborganizations are distinct bodies 
by themselves, having interests of their own and often meet- 
ing for business especially their own. The Lumber Dealers’ 
Association, of Erie, Pa., is one of these suborganizations 
that can thank the strike of last spring for its existence 
today. Its members have discovered many benefits derived 
through the formation of the above named association, which 
consists of: 

Johnson, Curtis & Son. 

Deming Bros. 

George Carrol & Bros. Company. 

Lyman Felhein. 

David Schlosser & Sons. 

Friendships have been cemented, and proper and correct 
estimates have been formed of competitors, business jeal- 
ousies have died away, uniformity of prices have been better 
maintained, and customers and the trade generally better 
pleased. In fact, the benefits resulting from the association 
of the lumber dealers of Erie have been without number. 
Confidence and good feeling have been increased, not only 
with the trade to whom the above named dealers sell, but 
also with the markets from whom they buy. A solution of 
trade difficulties, of no matter what nature, is more easily 
reached and with better satisfaction to the parties concerned. 
Added to this is the greater harmony engendered among the 
members themselves, as evinced during the meetings of the 
association and in their business intercourse with each 
other, all of which has cansed the members above referred 
to to wish the said association a Happy New Year, a long 
existence and prosperity. LYMAN FELHEIM, President, 

LUMBER DEALERS’ ASSOCIATION OF ERI. 


Good Accomplished by Local Associations. 


BELLE PLAINE, Iowa, Dec. 27.—The past year with the 
Central Iowa association has been a very quiet one and 
everything is running along nicely with the exception of a 
few places where there seems to be some trouble that is not 
entirely settled, but considerable progress has been made. 
The locai association has passed the experimental point 
and has come to stay. It has proved to be just what was 
needed by the retail dealers; it is valuable and a help in the 
settlement of many troubles that arise between dealers in 
the same territory. 

The local association has been a great factor in promoting 
harmony and good feeling among its members. This has 
been brought about through its meetings as well as in other 
ways and the result is that they now enjoy the greatest 
confidence in each other. Confidence is a great thing. It 
was talked about a great deal during the campaign of 
1896 ; it was fought for and established the same year. Con- 
fidence is necessary in the lumber trade. When it prevails 
no trouble is experienced in selling hemlock dimension 
bought on an A B list for $22. More could be said, but I 
think the dealer outside of the association catches the idea 
and can readily see the good that can be done for himself 
and neighbor by joining the association. It is to be re- 
gretted that there are so many of the retailers outside of 
the association in our territory that fail to appreciate the 
work done by this association. How to get them into the 
organization is a hard proposition and one that is open for 
solution. The association to be entirely successful must 
have in its membership the names of all, or nearly all, the 
dealers in their respective territories. Officers of the ass 
ciation cannot very well do this work of increasing the 
membership and so each member should personally see that 
every dealer in his vicinity is enrolled as a member. If 
this idea were carried out you would find the membership 
greatly increased, which means that power rightly managed 
would accomplish wonders for the retail trade. 

My advice to such dealers as are not members of their 
respective associations is to join at once. Don’t be a sponge 
and absorb all the good brought about by association work. 
Get in the harness; give it your moral and financial sup- 
port. Attend all the meetings; be a loyal member ready 
to help the trade in times of trouble. If you do this you 
will find yourself greatly benefited and the association will 
appreciate your effort. IF. H. Henry, President, 

CENTRAL IowA RETAIL LUMBBRMEN’S ASSOCIATION. 


i il 


Experience of the Retail Trade. 


Prospects Brighter Than Realization. 


GALENA, ILL., Jan. 6.—The year just closed has been satis- 
factory and we are pleased at results obtained, although 
taking natural conditions into consideration we have been 
somewhat handicapped in this particular territory during 
the past two seasons, In 1901 and 1902 we had a partial 
failure of corn crops and what seems like a paradox, this 
result was brought about in the former year from drouth 
and in the latter from a superabundance of rain. We 
believe 1902 would have been a record breaker for our re- 
spective yards had different conditions existed. While our 
sales have decreased in some of our yards they have in- 
creased in others, so that the volume of business done falls 
but little behind the banner year of 1901. While we are 
satisfied with results we must also admit that it was not 
all pleasantness and roseate for the retailer during the year 
just closed. Some of our orders placed in February for 
coast lumber were not filled till midsummer and many 
subsequent orders from northern mills were so slow in 
being filled that often we “poor retailers,” in sore distress, 
would think of Tom Paynes’ celebrated saying, “These are 
the times that try men’s souls” etc. We do not look for 
any large demand for lumber in this territory from the 
farming community owing to conditions described, but what 
we fail to receiv2 in this line will be partially recompensed 
for by the large demand for material required by the various 
mines which have recently begun operations in this locality. 
By the way, this country and southwestern Wisconsin are 
becoming among the greatest “black jack’ (zine ore) regions 





in the United States and with pot mine development 
will make a good demand for lumber. 
WILLIAM Hoskins & Co. 


REVIEWS AND PROPHECIES—CONTRIBUTED BY MEN PROMINENT IN LUMBER LINES. 


Bright Prospects In the Southwest. 

OKLAHOMA City, OKLA., Jan. 5.—The volume of business 
in Oklahoma Territory and Oklahoma City has been a record 
breaker the past year. The volume of business has increased 
greatly and so has competition. The railroads over the 
territory have built up a great many new towns and, of 
course, reduced the territory of certain points in some local- 
ities; then again, some towns have more retail yards than 
they can support. This has caused considerable cutting in 
prices, though profits have shown up very well. The source 
of supply is about the same as it has been in the past. 
Red cedar shingles are more extensively used than formerly 
since the redwood shingles are so high and so hard to get. 
Prospects for the future are bright. 8S. M. GLoyp. 


In Central and Eastern lowa. 


DusuQquE, Iowa, Dec. 27.—Our business for 1902 was 
practically the same in dollars and cénts as it was in 1901 
We are operating largely in eastern and central Iowa, a well 
settled country, where there are no booms and no reverses; 
therefore our business varies but little from year to year. 
As far as we can see now there is no reason why 1903 
should not come up to the average. 

THE FRUDDEN LUMBER COMPANY, 
A. F. FRUDDEN, Secretary and Treasurer. 


Northern and Southern Pine Competition. 


EATON RAPIDS, MICH., Jan. 7.—Trade in this locality has 
been good for the past year. The partial failure of our 
bean crop on account of the continued wet weather during 
harvest will, we anticipate, lessen considerably the building 
next spring. We find that we are continually drawing more 
cn the south for our supply of siding, flooring, ceiling, finish- 
ing and moldings. e now believe, however, that the 
price of southern pine in common grades is high enough 
so that we can sell white pine in competition with it. We 
expect to stock up with white pine more this winter than 
last. WEBSTER, Cops & Co. 

Per H. A. WEBSTER. 


An Ordinary Good Trade Expected. 

MADISON, IND., Jan. 10.—Business in this section was bet- 
ter during 1902 than expected when we take into considera- 
tion that the wheat crop of 1901 was a complete failure and 
the corn crop nearly so. It would seem to indicate that the 
average farmer has also been prospering and is not discour- 
aged by an occasional crop failure. I do not look for any 
thing more than the usual amount of business during the 
coming year. Yellow pine is gradually gaining favor in this 
section and to that extent is supplanting white pine and 
poplar. W. H. MILier. 


Northern Indiana Retall Review. 


Fort WAyN#, IND., Dec. 27.—Last year’s business in this 
vicinity, we are pleased to state, was very good and has 
exceeded in volume the amount done for several years back, 
but we question if the percentage of profit will show a pro- 
portionate increase. We have found it hard to make ad- 
vances to follow the market and consequently have sold 
some stock lower than it should have been sold and for 
that reason we have been hampered somewhat in getting 
certain kinds of stocks owing to scarcity at source of sup- 
ply and also poor service by the railroad companies. 

The coming season promises well and we can see nothing 
in the immediate future to make us doubt that business is 
going to be as good if not better than the past year. 

RHINESMITH & SIMONSON. 


Recent Falling Off In Texas Retail Trade. 


EL Paso, Tex., Dec. 27.—The past year has been the best 
by far of any year heretofore, although during the past 
three or four months trade has fallen off considerably. 
Usually this is our best season of the year, but this year 
has been the exception and we do not see anything in the 
near future to make it any better for the next four to six 
months. 

The volume of trade in this locality has been about 25 
percent more this year than last, due mostly, we think, to 
the fact of the Rock Island railroad and the Bl Paso & 
Southwestern railroad being built during this year. 

The outlook for the coming year is not so good as last 
year, money is tighter, and for this reason there is not 
liable to be so much building going on. 

Trade during the past year has been very satisfactory, 
there being very few losses, and the general pay very good. 

There has been no change in the sources of supply, every- 
thing from this point in the lumber line being procured from 
eastern Texas and Louisiana. 

BuRTON-LINGO COMPANY. 
Per R. W. Lona. 


The Most Prosperous Year Ever Known. 


CANTON, OHIO, Dec. 31.—In the year just closed the seven 
dealers of Canton did a very satisfactory business. The 
season just passed exceeded 1901 at least 25 percent and 
was by far the most prosperous year in the volume of busi- 
ness in the history of Canton lumber trade. The prospects 
at present for 1903 are very encouraging, as many larger 
and more substantial buildings are already under contract 
and in contemplation and dealers anticipate a prosperous 
business for the first half of 1903 at least, but, if the pres- 
ent advances in hemlock and norway piece stuff keep up, 
with continued advances of all material, I fear the result in 
the last half of the year. If the per diem charges that rail- 
road companies are enforcing are continued, I am afraid 
many will be the troubles of the retail dealer. While Canton 
is one of the most prominent cities of this great and glo- 
rious country, yet some shippers from the southwest claim 
that for the last six weeks they have been unable to secure 
a car for this point. We find also the same condition In 
different parts of the country, but we hope for an early 
improvement in the spring. 

. PHIL. J. BERNOWER. 


— 


Sales and Values Increased. 


LorAIN, OH10, Jan. 5.—We find the year 1902 to have 
exceeded 1900 or 1901 in the amount of sales, both as to 
lumber sold and value of same. A better class of dwellings 
and buildings has been erected in the last two years than 
in several previous. Material mostly used was hemlock, 
white pine, poplar and oak. We think that at least 90 
percent of all rough frame material used here is hemlock, 
which a few years ago could not be sold at any price in this 
market. About 50 percent of the buildings are finished in 
hardwoods. 

We have been in business here thirty-one years and think 
the outlook for the year 1903 is as encouraging in a busi- 
ness way as any of those past. 

THE LORAIN LUMBER & MANUFACTURING COMPANY. 





Settling an Old Score. 


BurraLo, N. Y., Jan. 19.—The Boyle & Everts Comeaays 
an Auburn sash, blind and door concern that failed in \ 
has just made its final payment to creditors, which aggre- 
gated 43 percent. A Buffalo creditor, in commenting on the 
ease, says that this is one of the highest payments on 
record. The company is reputed to have n_ strictly 
honest, but was caught in the whirlwind that carried down 
so many factories of the sort about that time. 
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CENTRAL TRAVELING MEN’S ASSOCIATION. 





Annual fleeting at Indianapolis—Reports on Progress of the Organization--Election of 
Officers —Decision to Join the National Association of Traveling Men. 


PRPPPPPPLPS 


Vhe eleventh annual meeting of the Central Associa- 
tion of Traveling Lumber & Sash & Door Salesmen 
vas held Tuesday and Wednesday in the parlors of the 
Grand hotel, at Indianapolis. 

The meeting was called to order Tuesday at 2:30 p. 
m. by President A. B. Simonson. After the roll call 
by the secretary, John Oxenford, the minutes of the last 
annual meeting were read and adopted. 

J. L. Peck, chairman of the committee on national 
organization, submitted the report and minutes of the 
meeting held at the Great Northern hotel, Chicago, 
December 19, 1902. He reported that there were pres- 
ent at that meeting representatives from the Union 
association of Ohio, from the Northwestern association 
of Wisconsin and from the Central association. He 
said a great deal of interest was taken by these repre- 
sentatives relative to the formation of a national or- 
ganization and that the sentiment in favor of the 
organization was unanimous. He spoke also of the 
good time which the representatives had at the banquet 
at the Great Northern hotel given by J. E. Defebaugh, 
editor of the AMERICAN LUMBERMAN. 

There was considerable discussion as to the advisa- 
bility of entering a national organization, and after 
full explanations had been made by the chairman of 
the committee, Mr. Peck, the members present de- 
clared themselves in favor of entering an organization 
of this character. 

The report of the committee on entertainment was 
made. Mr. Peck, the chairman, stated that a meeting 
of the committée was held about two weeks ago and 
that a full discussion was had as to the advisability 
of entertaining the retailers’ association. It was decided 
to entertain that association at a smoker and vaudeville 
at the Grand hotel as a slight return for the many 
past favors of a similar nature which the traveling men 
had received at the hands of the retailers. 

The president appointed a committee consisting of 
Messrs. Martin and Dodd to deliver to the retailers’ 
association then in session the invitation to attend the 
smoker and vaudeville on Wednesday evening. 

The question of entering the National association 
was again discussed and the constitution and by-laws 
of that association were read. Mr. Peck, chairman ot 
the committee on national association, moved that the 
Central association adopt the constitution and by-laws 
of the National association as read. This motion was 
carried. 

The election of officers being next in order, Edward 
Forhan nominated for president Ransom Griffin. John 
Oxenford nominated Ernest Leaming. A_ ballot was 
taken, resulting in the election of Mr. Griffin, and, on 
motion, the election was made unanimous. 

J. L. Peck nominated Edward Forhan for vice presi- 
dent and, on motion, the secretary was directed to cast 
the unanimous ballot of the association for Mr. Forhan 
for that office. 

There was more or less discussion as to the question 
of the election of secretary, as Mr. Oxenford, who had 
held that office for the past five years, expressed a 
desire to be relieved of the onerous duties connected 
with it. He explained that the present dues of the 
association were not sufficiently high to warrant the 
payment of $100 a year to the secretary-treasurer, and 
he suggested that if the incoming secretary, whoever 
he may be, is to receive this amount, or such larger 
amount as he would be entitled to, the dues of the 
association must necessarily be increased. He stated 
that it was his sincere desire that the members present 
elect some worthy and able member of the association 
as his suecessor, and that he be paid a salary of $100 
or more. He stated that the dues should be $2 instead 
of $1, and he said also that his time and the expense 
to which he had been put during the past five years 
had averaged not less than $400 a year and that it 
would be but a simple act of justice to arrange to pay 
the incoming secretary-treasurer an amount which 
would compensate him for his time and trouble. 

As the question of the election of the secretary- 
treasurer became, under the circumstances, the question 
of chief importance before the meeting, an adournment 
was taken until 10 o’clock Wednesday morning, so that 
the members might get together and discuss the ques- 
tion thoroughly and be prepared to act intelligently 
and for the best interests of the association. 


Wednesday Morning’s Session. 


On Wednesday morning at 10 o’clock the meeting of 
the association was called to order by the president. 

The report of the secretary-treasurer was read. This 
report showed a present membership of 137; new mem- 
bers 14, making a total of 151. The report showed also 
that withdrawals and suspensions would probably re- 
duce this total to 143. 

Receipts during the year were $129.67; dishursements 
$59.35, leaving a balance in the treasury of $70.32. 

On motion of Mr. Ryder, it was decided to pay the 

cretary-treasurer the sum of $100 for his services 


ring 1902 
S. Corse then moved that the annual dues of this 
tion be fixed at $2 a year instead of $1. 
Peck id he was heartily in favor of paying 
retary $200 a year, but he saw objections to 


raising the dues to $2 a year, as he thought that 
amount might keep out some of the members who 
belong to other associations. 

C. D. Benedict was of the opinion that the whole- 
salers should be invited to become honorary members 
of the association. ; 

The motion of Mr. Corse that the dues be raised to 
$2 a year was then carried. 

Mr. Ryder moved that the salary of the secretary 
for 1903 be made $200. This motion was carried. 

The election of a secretary-treasurer being next in 
order, Mr. Corse nominated the present incumbent, 
John Oxenford. Nominations were closed and on mo- 





EX-PRESIDENT A. B. SIMONSON, 
Central Association of Traveling Lumber & Sash & Door 
Salesmen. 


tion of Mr. Benedict the election of Mr. Oxenford was 
made unanimous. 

As three members of the directory, Alexander Isgrigg, 
C. D. Rourke and S8. G. Staples, retired at this meeting, 
their places on the board were filled by the election of 
Messrs. William Schreiber, Chicago, Ill.; J. L. Kle- 
meyer, Effingham, Ill., and Will A. Ryder, Indianapolis, 
Ind. : 

Mr. Klemeyer was then appointed a committee of 
one to escort the president-elect, Mr. Griffin, to the 
chair. 

Mr. Griffin said: 

I am inclined to think that you intended my election to 
this office as more or less of a joke. I spent several 
sleepless hours in my cot last night trying to decide in 
my own mind as to whether it was intended as a joke or 
not. I know that most of you know me sufficiently well 
to be aware of the fact that I am poorly fitted to fill a 
position of this dignity. I am, at the same time, more or 





pie ee 


JAY L, PECK, 


Central Association of Traveling Lumber & Sash. & Door 
Salesmen. 


less nervous when I consider that I am stepping into the 
shoes of one who possesses the eminent ability and rotund 
proportions of my predecessor. But, joking aside, I wish 
to say that it shall be my endeavor during the term of my 
office to represent the association as well as I know how, 
to look after its interests at all times and to do what I 
can to increase its membership and bring about a more 
thorough and deep seated interest in the association by 
its various members. 


The question of inviting the wholesale dealers of the 
country to become honorary members of the Central 
association was again discussed, and, on motion of 
Mr. Corse, it was decided to invite all wholesalers to 


become honorary members upon payment of annual 
dues of $2. On motion of Mr. Benedict, a committee 
consisting of Messrs. Griffin, Corse and Forhan, was 
appointed to solicit memberships from among the 
wholesalers, with the understanding that the dues shal) 
be not less than $2 per year, and that no membership 
fee shall be required. 

The retiring president, Mr. Simonson, was called 
upon for remarks. He spoke briefly, saying: 

I wish now to thank the members of this association, 
one and all, for the courtesy and kindness with which I 
have been treated at this meeting today. I am more than 
pleased that the association by its action in providing for 
the entertainment of the retailers and by its other acts 
during the past year is being placed on a better and more 
lasting foundation than ever before. 

I cannot refrain at this time from expressing my sin- 
cere obligation to our secretary-treasurer for the zeal 
and interest which he has shown during the past year. 
He has been the mainspring of the entire association, and 
it is due chiefly to -his untiring efforts that the associa- 
tion occupies the high position which it has attained. 

On motion of Mr. Benedict a vote of thanks was 
extended to Secretary-Treasurer Oxenford for his sery- 
ices during the past year. 

Jay L. Peck moved that a committee of three be 
appointed to draft resolutions relative to the death 
during the past year of John Brady and R. T. Wit- 
beck. This motion was carried and the president ap- 
pointed Messrs. Peck, Rogers and Benedict on the com- 
mittee. 

The president stated that copies of these resolutions 
would be sent to the families of the deceased and also 
to the lumber press. 

The meeting then adjourned until 2 o’clock in the 
afternoon, at which time the following delegates and 
alternates were elected to represent the association at 
the convention to be held in Chicago for the purpose 
of forming a national association of lumber, sash and 
door salesmen: Delegates, C. D. Rourke, A. B. Simon- 
son, Harry C. Page, Jay L. Peck, Morris A. Hayward 
and Ernest A. Leaming. Alternates: Will A. Ryder, 
H. C. Schreiber and Harlan E. Page. 

The meeting then adojurned. 


Those Present. 


John F. Sisson. 
Silas M. Sheppard. 
T. E. Whitmer. 
Louis Wuichet. 
Frank Wolf. 

Chris. Wells. 

F. H. Nichols. 
William E. Barrett. 
Robert Markham. 
Jerome Robinson. 
Charles T. Wolflin. 
A. E. Wilson. 
George W. Eichholtz. 
F. W. Knight. 

H. C. Schreiber. 
Thomas Hanford. John H. Campbell. 
M. A. Hayward. W. C. Babbitt. 
James Hunnel. F. E. Manck. 


John C. Ahrens. 
Cc. D. Benedict. 
Charles L. Barnett. 
M. L. Brown. 
George W. Clark. 
Ek. W. Chambers. 
C. S. Corse. 
George R. Dilks. 
W. B. Dickerson. 
Louis H. Dodd. 
George H. Dilks. 
Edward Forhan. 
E. C. Groesbeck. 
A. B. Groesbeck. 
Ransom Griffin. 


W. W. Hobson. O. Leon. 
John P. Huffman. J. L. Klemeyer. 
W. P. Hubbard. P. L. Fuson. 


Charles F. Mendson. 
E. A. McKenzie. 
John A. Thornton. 
L. H. Griswold. 

J. B. Wilson. 


Alexander Isgrigg. 
Albert S. MclIlvain. 
Daniel S. Menasco. 
L. P. Miller. 

John Oxenford. 


Harlan B. Page. P. C.. Clark. 
James N. Rogers. Clinton M. Hanger. 
Charles F. Rea. H. C. Page. 


John Cooper. 


W. A. Rider. John E. Sherman. 
Thomas E. Reagan Edward Troy. 
S. G. Staples. E. C. Leming. 


Cc. B. Merrifield. 
A. B. Trusler. 


A. B. Simonson. 
W. H. Sisson. 
George D. Sisson. 


PPP PPP PLL III 


THE NEBRASKA RETAIL ASSOCIATION. 
(Special Telegram to the AMERICAN LUMBERMAN.) 

LINcOLN, NEB., Jan. 22.—The thirteenth annual con- 
vention of the Nebraska Lumber Dealers’ Association 
began its first session here at 10 o’clock in Walsh 
hall, with 175 members of the association present. 
President J. W. Holmquist and Secretary Bird Critch- 
field presented their annual reports, outlining condi- 
tions for the past year in the territory of the organiza- 
tion. The association’s finances were found to be in 
excellent condition, Treasurer Fries reporting a balance 
of $595.74 on hand, with no liabilities. Committees 
on resolution and auditing were appointed and thirty 
yards were added to the membership list at the morning 
session. 

At the afternoon session a paper was read by Elmer 
E. Hall, of Syracuse, Neb., on “Our Competitors.” 
George W. Hotchkiss, of Chicago, submitted another on 
“Our Associations.” Both were strong and intelligent 
expositions of the subjects of which they treated and 
were warmly received. The car demurrage question 
was taken up and generally discussed in all its phases. 
The discussion of this subject occupied a large part 
of the afternoon session and finally a committee of 
five was appointed to prepare and submit at tomorrow's 
session resolutions defining the position of the Nebraska 
association on the car demurrage question. 

Chairman Fries made a report for the committee om 
constitution and by-laws, recommending that the ass0- 
ciation’s laws be amended to conform to those of 
other associations. 

The House of Hoo-Hoo was introduced to the associa 
tion by Frank Colpetzer and George W. Hotchkiss, 
who presented its advantages eloquently. 

This evening an executive session will be held, 4 
also will a Hoo-Hoo concatenation. Tomorrow (Fri 
day) morning an address on lien law will be made by 
A.-H. Weir, and the remainder of the day will be de 
voted to routine business, including the annual election 
of officers in the afternoon. 
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Law for Lumbermen. - 


PARTNERSHIP LIABILITY FOR WRONGFUL SALE BY 
AGENT OF TIMBER OF THIRD PARTY—MEASURE 
OF DAMAGES FOR WRONGFUL REMOVAL OF TIM- 
BER OF THIRD PARTY BY INNOCENT PURCHASER 
FROM FIRM. 

Guarantee Trust & Safe Deposit Company vs. E. C. Drew 

Investment Company (La.), 31 Southern Reporter, 
73 l‘ebruary 17, 1902. 

A purchaser of standing timber, whose good faith is 
otherwise established, the supreme court of Louisiana 
holds, will not be held to have been in bad faith simply 
because the records showed that the seller did not have 
title to the land. “In order to be in good faith a pur- 
chaser of timber is not obliged to investigate the author- 
ity of the firm he deais with, where such firm is reputa- 
able and is engaged in the business of buying and selling 
lands and timber both for itself and for others. Where 
a partnership advisedly sells the timber of a third per- 
son to an innocent purchaser, who cuts down the tim- 
ber and takes it to market and sells it, both the partner- 
ship and the purchaser are trespassers and are solidarily 
liable in damages to the owner of the timber; but in 
fixing the amount of damages decreed to be paid by the 
parties a different basis will be adopted. As to the 
innocent purchaser the basis will be the value of the 
timber at the stump; as to the firm, held as a tres- 
passer in bad faith, the basis will be the value of the 
timber after reaching market. 

In this case a firm that was engaged in the business 
of buying and selling lands and timber and of acting 
as agent for the owners of lands and timber in selling 
the same bargained with a party for the sale to him 
of timber and referred him to its agent to point out the 
timber and agree upon a price. The court thinks that 
the party bought the timber in good faith. It says that 
the firm was a reputable one selling timber for its own 
account and for others. To deal with it was in regular 
course. The purchaser was under no obligation to in- 
vestigate its authority. Louisiana law does not expect 





that suspicion and distrust shall inspire the conduct 
of business men in dealing with each other, but rather 
an honest business confidence. Good faith, the code 
says, is presumed until disproved. 

Again, the court declares that the firm and the indi- 
vidual members thereof must be held liable as trespass- 
ers in bad faith. The sale of the timber was made 
advisedly and it was made in the course of the partner- 
ship business by the managing partner of the firm, in 
the name of and for the benefit of the firm, and the 
price went into the coffers of the firm. Under these 
facts all the partners were liable. If it were conceded 
that the agent, in selling the timber belonging to an- 
other, transcended his authority, still the partnership 
would be liable, since the act was done in the course of 
the execution of the agency. A firm is liable for the 
tort or wrongful act of one of its members, committed 
in the course of the partnership business, and whereof 
the firm has had the benefit. The individual members 
of a firm are liable for the tort of one of the members 
of the firm, although they had no knowledge thereof, 
where such tort was committed in the course of the 
partnership business and for the benefit of the partner- 
ship. . 


ALTERED CHECK—CARE REQUIRED IN DRAW- 
ING CHECKS—DUTY AS TO VERIFYING 
RETURNED CHECKS. 

Critten vs. Chemical National Bank (N. Y.), 63 Northeastern 

Reporter, 969. May 13, 1902. 

The relation existing between a bank and a depositor 
being that of debtor and creditor, the court of appeals 
of New York says that the bank can justify a payment 
on the depositor’s account only upon the actual direction 
of the depositor. Therefore when a fraudulent alteration 
of checks paid by the bank is proved its liability for their 
amount is made out, and it is incumbent upon it to es- 
tablish affirmatively negligence on the customer’s part to 
relieve it from the consequences of its fault or misfor- 
tune in paying forged orders. 

While the drawer of a check may be liable where he 
draws it in such an incomplete state as to facilitate or 


invite fraudulent alterations, it is not the law that he is 
bound so to prepare the check that nobody else can sue- 
cessfully tamper with it. For example, he cannot be 
expected to guard against the obliteration of the written 
name of the payee and the substitution therefor of the 
word “Cash.” 

In the supreme court of the United States and in sev- 
eral of the states the rule is settled that the depositor 
owes his bank the duty of a reasonable verification of re- 
turned checks. And the court of appeals says that, con 
sidering that the only certain test of the genuineness 
of the paid check may be the record made by the depos- 
itor of the checks he has issued, it is not teo much, in 
justice and fairness to the bank, to require of him, when 
he has such a record, to ex¢rcise reasonable care to verify 
the vouchers by that record. However, while it holds 
that this duty rests upon the depositor, it is not disposed 
to accept the doctrine asserted in some of the cases that, 
by negligence in its discharge or by failure to discover 
and notify the bank, the depositor either adopts the 
checks as genuine and ratifies their payment or estops 
himself from asserting that they are forgeries. It says 
that if the depositor has by his negligence in failing to 
detect forgeries in his checks and give notice thereof 
caused loss to his bank, either by enabling the forger to 
repeat his fraud or by depriving the bank of an oppor- 
tunity to obtain restitution, he should be responsible for 
the damage caused by his default, but beyond this his 
liability should not extend. 

Because a comparison of the returned checks with the 
depositor’s record of checks issued will give no informa- 
tion as to the genuineness of the indorsements, and be- 
cause the depositor has no greater knowledge on that 
subject than the bank, he owes the bank no duty in re- 
gard thereto. Where he entrusts the comparison of the 
returned checks with the stubs to another, as for in- 
stance to an employee who altered the ‘checks, the court 
holds that he will be chargeable with such information 
as a comparison of the checks with the check book would 
impart to an innocent party previously unaware of the 
forgeries. 





THE PACIFIC COAST LUMBER AND SHINGLE PRODUCT IN FIGURES. 
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A Comprehensive Compilation of the West Coast Mill Cut and Stocks on Hand—Immense Gains in California 
Redwood and Washington Shingle Output—Increases also Shown in Oregon and Idaho — 
Reports from Mill Operators Stating Their Product of the Leading 
Woods—The Census Figures Surpassed. 


There is presented herewith the second annual compil- 
ation ot lumber and shingle production and stocks on 
hand for the Pacific coast states made by the AMERICAN 
LUMBERMAN. Last year the report, while interesting 
and valuable, was admittedly very incomplete. {Lt 
came far short of presenting a complete statement oi 
either the lumber or shingle product of any one ot 
the states. 

This year the report is, as all such statements must 
be, not absolutely complete but covers a much wider 
range of information, embraces a much greater number 
of mills and may fairly be said to approximate the 
facts in regard to all of the states in question. Any 
one familiar with the territory will recognize omis- 
sions. The compiler knows mills that should have 
been included if reports or a fair basis of estimate 
could have been secured. But in spite thereof the re- 
port is presented in the belief that it is by far the 
most comprehensive and accurate report as to individ- 
ual mills that has ever been gathered. 

Last year the report was particularly weak in re- 
gard to California, it proving impossible within the 
time available to secure returns from some of the 
redwood mills and also from a good many of the 
mountain mills. This year, however, the report in 
this particular is practically complete as to the larger 
operators, leaving the deficiencies mainly in the small 
scattering mills difficult to locate or to communicate 
with, 

The figures presented in the summary given at the 
head of the statement of individual operators are al- 
most astounding. When the census office reported that 
the lumber product of California was over 734,000,006 
feet, of Oregon over 734,000,000, and of Washington 
1,428,000,000 there was considerable incredulity as to 
the correctness of these figures; but now, only three 
years later, the AMERICAN LUMBERMAN has reported 
to it cuts which exceed in the aggregate those reported 
to the census office. And the LUMBERMAN is unable to 
Secure reports from every mill, while the census office, 
with its enumerators in every town and the authority 
of congress to back it, could get complete returns. 

The following table shows the comparison between 
the two reports as to some of the leading items: 


Americin 
Lumberman. Census Office. 
1902. 1900. 

Lumber product of California, ft. 829,792,000 734,232,000 
California redwood product, ft.. 317,368,000 360,167,000 
Shingle prod. of California, pes. 554,949,000 650,090,000 
Lumber product of Oregon, ft.. 915,948,000 734,181,000 
Fir product of Oregon, ft...... 724,985,000 501,237,000 
Shingle product of Oregon, pes. _ 47,004,000 31,189,000 
Lumber prod. of Washington, ft.1,886,087,000 1,428,205,000 
Fir product of Washington, ft..1,422,042,000 1,152,672,000 
Cedar lumber, Washington, ft.. 178,260,000 83,670,000 
Shingle prod. Washington, pes. .5,681,241,000 4,337,992,000 


It will be seen that in the following tables a lumber 
product of nearly 100,000,000 feet greater for Califor- 








nia than in 1900 (or in 1899, for that was the year 
covered by the census inquiry) is recorded. The pro- 
duct of Oregon on the same basis increased nearly 
200,000,000 feet, and that of Washington more than 
450,000,000 feet. 

As for shingles an increase of the product of Wash- 
ington of 31 percent is shown. If the AMEBICAN LuM- 
BERMAN report could have been absolutely complete, a 
truly marvelous gain in three years would have de- 
veloped, 

None of the Pacific coast states is as yet a heavy 
producer compared with some in the east. The product 
of the three Pacific coast states, including the small 
output found in Idaho, Montana and Nevada was, ac- 
cording to our figures, 3,922,364,000 feet in 1902, while 
the product of the three states of Michigan, Wisconsin 
and Minnesota, including mills in Illinois, Iowa and 
Missouri along the Mississippi river, was 7,302,524,000 
feet. The eastern states named are old lumber pro- 
ducers and in their decline. The Pacific coast states 
are hardly more than beginning their onslaught upon 
their timber resources, They are the coming giants of 
the lumber trade. Assuming that 25 percent of their 
product was not secured by the AMERICAN LUMBERMAN 
—though that is a pretty large assumption—their pro- 
duct was close to 5,000,000,000 feet. That is in lumber 
alone. 

Shingles made during the year as reported numbered 
6.275,150,000, enough to shingle a gabled roof covering 
a five foot sidewalk reaching around the world. Such 
figures are almost beyond comprehension, but one bet- 
ter appreciates what they mean when he sees red 
cedar shingles meeting the shingle requirement of the 
entire northern half of the country from the Pacific 
to the Atlantic, 

Fir is the great wood of the Pacific coast. As it ex- 
ceeds in quantity so also it is notable in all around 
adaptability to use. For some things, and they are 
important, cedar, pine or redwood are to be preferred, 
but fir is adapted more or less perfectly to almost 
every lumber requirement and is especially a timber 
material. Consequently we find it constituting prac- 
tically two-thirds of the entire output. 

The product of Washington in 1892 was about dou- 
ble that of Oregon, but the latter state has the most 
timber, and as it is developed will gradually overtake 
its more advanced neighbor. But Washington, which 
already has the railroads needed to reach the timber 
and the best facilities for transcontinental shipments, 
must long remain in the lead. 

Spruce is a wood that occupies a minor place in the 
forests, and is confined chiefly to a narrow district 
along the northern coast, yet its product was 179,000, 
000 feet last year. It is chiefly found in Washington. 
This is a wood especially adapted for box making and 
for purposes where workable quality is necessary. lf 
it were to be had in sufficient quantities it would be a 


favorite factory material. Cedar is second in 
nized importance of the coast woods. 
tured chiefly into shingles it furnished a lumber pro- 
duct of 234,500,000 feet. It is manufactured chiefly 
into beveled siding and sash and doors. 

Redwood we have spoken of above. It is confined 
practically entirely to California. In that state, how- 
ever, and included in the totals is a product of millions 
of feet from the big tree, a full brother of the redwood. 
The sugar pine cut is found almost entirely in Cali- 
fornia and Oregon. In some respects it is the finest 
wood on the coast. The product is not as large in com- 
parison with redwood as was anticipated, but it is 
found from reports that many of the mills which owe 
their reputation chiefly to their sugar pine product 
really cut a larger amount of pine. The “other pine” 
viven in the tables includes California white pine, the 
western yellow pine or pinus ponderosa, pinus monti- 
cola or western white pine, which is the famous pine 
of Idaho, and pinus flexilis, also called a white pine. 

Under the heading “other soft woods” are included 
chiefly hemlock and tamarack. The hemlock of the 
coast is a magnificent timber, but it is, because of its 
name, though not because of its nature, serving its time 
in purgatory. People cut it up in their mills and mix 
it with other woods, and it is liked by buyers and con- 
sumers, but it will not yet do to advertise it. Tama- 
rack is quite a prominent factor in the lumber product 
of Idaho and Montana. 

It is generally supposed that there are no hardwoods 
on the Pacific coast and in a comparative sense that is 
practically true. But the figures for this year do not 
represent the facts. For some reason we were not as 
successful as last year in securing reports from the 
class of mills which cut the hardwoods. 

In shingles it is believed that the report is approxi- 
mately complete. There are some good sized mills and 
quite a number of small ones from whom reports were 
not received, but the reported product of 5,681,000,000 
in Washington and 6,275,000,000 in all the states in 
question are magnificent totals. ; 

Last year reports were published from Wyoming and 
Utah, but the lumber industry in those states is and 
must be so insignificant that it hardly seems worth the 
while to devote space to them. Nevada is represented 
only because the two mills reporting are in the belt of 
timber which laps over the state line from California. 

A comparison is given with the totals of last year’s 
report, but the comparison has little value except per- 
haps to illustrate how much more general this year has 
been the response to the LumBERMAN’s appeal for in- 
formation. On the basis of the following tables, how- 
ever, can be built up a series of annual statements 
which will be of the same inestimable value to the in- 
dustry of the Pacific coast as have been the reports for 
thirty years in regard to the lumber product of Michi- 
gan, Wisconsin and Minnesota, 
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MILL OWNER. 












— BM. BD. Sawhert & Co. ..ccsccccccsscccees 
Alsea—David Ruble & Son 

Amos—W. W. Shortridge ..............06. 
Arago—F. Muetzel & Son.............000- 
Aragenti—Russel & Neal............+00. 







— Clatsop Mill Co. 





Baker City—Bennett & Son. (M. Pine Park.)... 
re 

== QPORON TAMBDEE CO. cccccccccccccccscvccveseoss 

== Bervice & Wright Co.ccccocccccccscevcocvecece 

== OMGRTE B06: Cis o0sc00cc000c00000ce%0008 
Bandon—A. Pershbaker ..........0.esccceeccces 

ST OR reer rer rr re 





















































































Blachley—W. & S. Wolf.........c.esesse0. 
Bridal Veil—Bridal Veil Lumbering Co... 
Brownsville—H. B. Moyer...........0ssececscceccees 
SE: EE I ns cacvscbweyvecnasccncenecness 
Burns—Harney Valley Lumber Co...............++ 
Camas Valley—Kirkendahl & Son...........seesee. 
Canom Clty—O. GUTMGOy nn... vccvccccecvccvvcacceses 





Clatskanie—W. H. 
¢ — Malcom Bros............ 
=o IN, BEOEEEE wvccccrnes - 
— Tichenor Mill Co......... 
— West Oregon Lumber Co.. 


Crow—L. M. Haselton..............-..000+ 
§Dallas—W. W. Johnson Lumber Co 







Detroit--Hoover Bros...........++. 
Se eee 
Dexter—-Parvin & Curzan Bros.... 
Dufur—Ward Bros...........+++. - 
Eagle Creek—A. T. Douglass..... 
we Eh BE, ROOUM.. ic cccccvecccse 
Elgin—O. W. Buck.. 
at MEEOIURN TRUOG,: 000 cusccvresivsecionsss 
=~ E.. Parke & Go0....ccccoccescovessces 
-- W. a MR eke tne ckcehecesenesnes 


_ - Sencar TAMER COvscvcevecsvee 


Falls City—Coast Range Lumber Co. 
— Bryan-Lucas Lumber Co....... 
a et err 


Foster—Foster Mill Co.........secscsceses 
=~ BE. WOGtl & BONS...ccccvcceccccceccvcces 


Gresham—Frank Heiney ............. 
§Delena—William H. Eccles & Co.. 


Harris Station—George H. Harris....... 


Hubbard—J. S. Yoder.... 
EG. ME vincvenenveneraesvnusesccuucnstseves 
Huntington—Oregon Commercial Co.............. 
§Jefferson—Jefferson Mill Co.......cccccccsssvecses 
er ka ss 654 56 senessub beceeeehawawebese 
Junction City—Horton Bros. Lumber Co......... 
Joseph—C. W. Meek 
Kelso—Straus & Lennartz. 
Keno—H. Snowgoose .... 
Kerby—H. 8S. Woodcock. 
Klamath Falls—cC. S. & 
Pe HONE TOD a ccccccccccenscese. cvccvvecencsss 
Lacomb—Banner Mill & Lumber Co................ 





— eS. ae 
Leona—Perkins & Bledsoe. 


Manning—Carstens Bros.... 
Marquam—W. Mortenson 
Marshfield—E. B. Dean & Co 


Maxwell—James H. Wall. (M. burned; 
Mayger—J. E. Holyfield.............. 
Meacham—E. T. Wilbur & Sons.. 
Middleton—Conzelmann Bros...... 
Middieton—John Nelson ....... 
— Sam Compton ...........--+++ Re 
Mill City—Curtis Lumber Co............ 


Millwood—Clarke & Baker ............ 
Mist—C. W. — seadasenepencesce 


Mosier-—Mosier Mill CBerccesscrvcces 
Mountain Dale—W. F. Hollenbeck... 











SPUN. Succ cn meu rebindeend 058405000565 00S ensures eenad eee 
ER” Bead Lath edd ndapicbarwieeceespERSes hese vuseensen een’ 
SION. kv ven 00.50i0005.0000000504086v00seusrenseosereneSososee’ 


coveces 62,116 






Nevada .. 960s 0d p0edsbueses0ccdsSoneetntprenbesacesoenees 


EE, MR neds nes0ccbenn ep vender denn entes bones esaeeee 
TT er re 


Acme—Sinslaw & San Francisco Lumber Co.......... 
PA ke SINE. oh uri bbd45:0654500n0s02nsesned seibeemene eee 


Astorian—ABtoria BOK C0...cccccccccccvcccccvecccccccncece 
(M,. burned; rebuilding.)......... 
Bacona—Peter Hoffman. (M. burned; rebuilding.) 
















Beech Creek—Harry Halsted.............cccccccccccccueceseueveseece 
tBig Butte—G. W. Daley, sr. (P. O. Eagle Point.)........ccccesecccccceveces 
— Ira Wakefield. (P. O. Phoenix.).........cccceeseee 


Cascade Locks—Wind River Lumber Co............ 
ST ET Terr TT re ee 





















COON OO TOR sic ccces. 00 00ks0sccccesenvessonesoe 


Comstock—Coast Fork Lumber Co..........seecseseees 

Corbin—Pacific Coast Lumber & Furniture Co......... 
Corvallis—Corvallis Lumber Co.........cscsssosccscessees 
Cottage Grove—Coast Fork Lumber Co. (M. Amos.). 
an Meenas G&G OWSRE. CHE. BAGO.) oc cccccssccccvevscesvee 


Crawfordsville—Robert Fields ..........cccscsscesesevess 


— Thurston Lumber Co. (Suc. by W. W. Johnson Lumber Co.)............ 
ROR HEe,: Fh. WU UMBOID nce cc ccc ncccccececcvccnvocucesetesese 
SE, 1, RE c ow ec cininbhuso0s 00bnec60s0s vetheesedacese des 





REIT O=3. W. Wlters B BOR... ccccescccesvccvescsdocnescccvesccccbssscessssess 
Eugene—The Booth-Kelley Lumber Co. (Several mills.)..... 
ne ID ENE HOD nn nccncicnes orasaccubebsctensectesese 


Fairdale—J. JOTHONGON .occcccccccccccsccccescsccccccessece 
WOOO 5... TE. TRIO coc vcccvcccvccccscccscccsceseecses 
Fishawk—D. W. FY@OMAR......ccccccccscccccscccccccesccces 
Florence—Florence Lumber Co........ccccescsscssesececs 
Forest Grove—George HOolcher........csccscccscsceseeeecs 
Se Wis. FE, EO Rncccccnvcccevcesctevasesscsececctssensescnsece 
Fossil—Butte Creek Land, Live Stock & er eee 





Gardiner—Gardiner Mill Co......ccccscccscccccccccssccecs 
Glendale—Glendale Lumber Co.........ccsccsecesccssceess 
Goldson—J. M. Goldson & SOMS.........+seeeeeeceeeeeeees 
ae Ls so kbnvnnd ss panerevnb ahh oeece dado oeun 60% $9 6b00 6000060000008 

Grant’s Pass—Sugar Pine Door & Lumber Co......... 
— Welter, Pracht & Schmitt. (Mills Selman and Woodville.)..... 
— Williams Bros. & Kendall........ccccscesssscccccsceee 


Hardman—George H. Hayden...........cssscscscccesees 
A ee rer ere 
Harney—W. W. Dickenson & Son........cssscesccssecees 


Highiand—C. D. Kock & Bro... ccccccccccccsccsccccoscscs 
Hillsboro—J. C. Hall. (P. O. Wremn.)......c..ccccseeceees 
Hobsonville—Trucker Lumber Co........ccccscccsceescees 
ne, TONED cccnccanecdencnccncncnsasscosesses 
Hood River—Davenport Bros. Lumber Co. (M. also Chenowith, Wash.) 

























— Smith & Layton. (M. also Sweethome.).......... 
§Lansicis—O. P. Haagenson. .........ssscccrscscccccces 
Larwood—Star Mill & Flume Co.............sseeeees 


Liberal—Graves & Dodge..........cccseccesccscccccseeece 
Lost Valley—Lost Valley. RO GPs cesansneweccncceys 
Loraine—John AddISON ..........cccccsccccsccccccccsesces 


Marshfield—Simpson Lumber Co............-+ss2seeeeeeee 


Medical Springs—Wright & Jameson...........sceesseee 


Newberg—Charles K. Spaulding.............cccscccccssees 


Abbreviations: §New mill. 
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SUMMARY OF MILL PRODUCT AND STOCKS OF ALL PACIFIC COAST WOODS, 1902. 


| Fir. 

| Cut. | Stk. 
18,411 
3,975 
55,045 
127,657 


16,149 
«| 724,985 
1,422,042 





16,670 nee | 70} .. 


2, 238, 962|242 ‘ol 178, tr 26,611 
cecvcee 1,424,097) 149, 499} |1 





{| Spruce. || Cedar. || Redwood. || Sugar Pine.|| Other Pine.||Oth.Soft Wd || Hardwoods.|| Shingles.  ||Tot. Lbr. 





|| Cut. | Stk. || Cut. | Stk. || Cut. | Stk. | Cut. | Stk. || Cut. | Stk. || Cut. | Stk. || Cut. | Stk. || Cut. | Stk. ||Product. 
15,429) 3,667|| 2,123] 2,550|/317,368| 40,260|/103,512) 14,805) |325,907) 52,351)! 3,321) 1,930 16 3}| 554,949) 21,958! 

499| ...... 2,925 | 38 PERS ee 7 ee 78,004] 22,419|| 900] "145 70 ...00. 11,322 “ool edt 

17,318} "1,424)] 61,221] 3,025|| "200 §}} 42,452] 11,515]| 74,393] 23,271}} 2,260] 116) 3,019)" "ii3}] 47,004] | a0 915, 948 

145,607) 21,520]/178,260] 9,045]) ......] ...... 2,000 34,618} 35,144]| 3,335]  860|] 225] 40 5,681, 241889, 633 1,886,087 

ed = ieee | Oe. 89,050 37,890{! 79,600/100,608|| ......] ...... 2,000|| 184,390 

ease auseedt acne iceunel Ionseotieacces 2;350 14,650] 4,000]| ...... sats shea a Se becine 17,000 








234,529] 19,620 
138,882] 14,854 


OREGON. 


40,268 
list 176 25,395 

















12,646| 23,657 


132. 653| sranilas ,622)175,075|| 89,516 
132,653] 37,472) |448,367|220,066}| 73,850 





1038, "32|| 3,330 rails pene ose 932, 364 
25,622|| 30,600] 8,672]|3,940,848|210,530||2,480,571 





L Fr. |i Spruce. || Cedar. || Redwood. || Sugar ‘Pine. |] Other Pine.||Oth.Soft Wd|| Hardwoods.|| Shingles. 











































































































(Continued. See next page.) 


Will saw in 1903. +Did not operate in 1902. *Distribution of mill cut between different woods is arbitrary. 
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North Bend—Simpson FO 1 eee eee piddvenedGatccuqcdaenscsees 
CE SEES. Bo Ba vnchicuceisndedecicacncddantsncbacenekecnscncccsce 

PRM —CHOWOREOR LUTE CO ii cccccccccccccoccccscccencccccscccccescs 
Parkersburg—Coquille Mill & Tug Co.........c.ccccccccccccccccccccs 
EN EE © Cin icc an cinienosbscoceedad cecdadspontdguacageceun 
Perry—Grande Ronde Lumber Co........ . 
I A SN ia «ira acinlind adctqeduddadéWudeadeudededddcdcabes 
DG Bhs SOM Na keen denne s6es6ccedectbcdncceccdeneudbencencs 


Phoenix—Ira Wakefield. (M. Derby.).... 
Pleasant Valley—Oregon Commercial Co. nes 
Point Terrace—Charles R. David..............ceceeeees 

POU INO Ce cc ccc cc ccecincccesasesecccbessccteseces 
ae EE MIO GIy anion nccngncecsceccccccéscnusecusesctcacesecaces 
§—East Side Mill & Lumber Co 
— Inman, Poulson & Co.............0005- 


— Jones Lumber Co.........cssecees waa 
le DE NEN TIOD OD n.vcn'dcocéececnbedssvccedscnccéaguecuatxacenesdene 


— Western Lumber Co...............- 
Port Oxford—A. Adolphsen............. 
Powell Valley—A. H. Wihlon.......... 


Prairie City—Kenworthy Bros.’ CR. 


Pe BPTI Shaved ccncicectecedscccccsdecuccctecctcedecceece 
i EE RSE RANEON. Sad udnddcedbeddukderdcednewsiiededianacaes 


Rainier—Rainier Mill & Lumber Co........ccccecescecseceeeees 
SWilaon & StahmMan...........ccrccccccccccccccccccccccccccccessece 


ee NE le Ns wa viigivciddsiacvcuduanadvcnceadendasuéeee 
Salem—Capital Lumbering Co..........cscscccseceeeeces 
Sandy—J. A. Werner................ 
Seaside—Necanicum Spruce Lumber C 
CD Ei, BN ecnccvesccennccscoscccscesecssocénces 
Scholls—Groner & Rowell Co 
Sheridan—Daniels & Agee.......... 
ee IE cbs cccccccnccsvcccnscccsenegacaccensaca 
Summer Lake—Chewaucon Lumber Co. 
eg a ee rrr ree 
— Walling & Robinson ....... Sehesdebednetdaetendtnetdetents 
I Fe Cio cdc es ncessitcccoccsnescccccnscucs 
Thurston—B. F. Chapman. (P. O. } ee rceweee 
Tillamook—J. A. Taft Co 
— Yellow Fir Lumber Co.. 
Toledo—Toledo Saw Mill.......... 
Tualatin—George Saum .......... 
— Tualatin Mill Co...........cseeees 
tUnion—Foye & Thomson 
— Park Mill Co... ccccccccccccece 
Union Mills—Trullinger Bros.............cessceceseseceecs 
University Park—Cone Bros. Lumber Co...............+ 
Viento—Oregon Lumber Co............ssseeees 
Vosburg—Wheeler Lumber Co................. 
WOSROT George EE. TRA GGOR. oc cccceccccccsccccccccvccecs 
Waldport—Harrison & Howell..............cceceeeeeeeee 
Wallowa—Marvin Bros........ Gacecenina Slane neeenianeds 
Ps Fe RP icrccseccceccccesnisesécnccavcodccess 
Werrentem— Warr GB Late icc ccccccccccesccccccscccceses 
Ws. is WO co caescnlces nésecccsccnccscccscccacesece 
Westport—Blinn-Waldo Co......... ‘é duatsgebaawcnens 
Fee BU Oui ceca cevearecdadeccuscesvceces 
Williams—W. R. NUPPer......-s eee eeeeeceeeeeeeeeeceeeeees 


Wotslm 1008 COE FOPOTtO)<....0.<c0.c..sccescececseccce 









MILL OWNER. 


Algomah—Westover Lumber Co. (P. O. San Francisco.). 
Alturas—W. A. oom oer le ceeeecndeccsccnccecedeneses 
Arcata—Union Shingle Co.. 
Se ERO, idldida cd tavasisadéciededecensncdsvcoceeenss 

— Humboldt Manufacturing Co..........ccccceseecees 
Bakersfleld—Union Lumber Co...........sccesesececees 
Bella Vista—Terry Lumber Co.....ccccccccccccccccccccces 
Berry Creek—J. A. Hutchinson, jr............sseeeeeee 
ot oe Ae errr Seaducudsctace 
Bieber—Brownell & AYeTS.....cccccccccceccceseeceeees 
Blue Lake—Riverside Lumber Co...........sseee0+ 
=o ET, TH BUCO. ccccccccccccccsccccsccccccecesceseses 


Bodega—T. Pau cehRGdscReeGdescsudseasdinecesenene 
Branscomb—Andrew Hann Sd ee st eepecceverceurescese 
Buck Ridge—M. B. Elliott. 
CRMC he, Te BNC OR cdcccccccecscsiccccecocecssctccves 
Cantara—F. H. Bardsher....... 
Capitola—Loma Prieta Lumber C 
Caspar—Caspar Lumber CO...6..ccccrccccocevcsces 

CE Oe, MINIM ce dnccsncecccceccecesovccséecs 

CRRA FINNS CREO LRMDOP COiisiccccccccccccccccscccescccecescocescece 
Clairville—Clairville Lumber Co..........sseeeseees 

eae. a RUE, Os cedacekednususedececccsacedansed cea 

Clovis—Fresno Flume & Irrigation Co. 
IE SE Ss, oe cee hicesnseded daseedacsesaentl 
Coulterville—S. D. HOobron ........ccccccccccccsecces 
Crescent City—Hobbs, Wall & Co,......ssseceeeees 
== CRONCONE Cle BE. & TT. COscccccsncccsscccccnnsagcenece 
Darrah—Burgess & Ginochio. (Suc. by R. F. Ball.).. 
PRION) TE. | COMIN, ac 0nss cngecscccedcceccescectuvcune 
Duncan’s Mills—C. E. Fuller. (M. Markham.).. 
— Duncan's Mills Lath & Lumber Co............6+. 
Dunbar—Burns & Coggins. (P. O. Dunsmuir.).... 
Elk—L, E. White Lumber Co...........sscsccsesesees 

sEmigrant Gap—Read Lumber Co., Ltd........ 

Per AE III ha dk capac ceceudcasesceesepenqecs 

SO OMIATION, POUTORE docecccsacccccssccccessensccss 

Eureka—Eureka Shingle Co..........ceceeseceececeeee 

Ae EA I Bing vis bn a.cnicatusdb vriendapadé ceaceoudundcacsexeunee 
Se I CO EN Gs ce canvicencees dukes vamues ke tnaabeanseuen 
— Eastern Redwood Shingle Co..........sesesceeesseees 

— Bik River Mill & Lumber Co........ccccccccccseccee 

Se MEN is Ss cik ot cdlaa sid 6d CARRE NEAOR AUR ONG Ce URS NERS KMe dea eens 
— Excelsior Redwood Co. (M. Freshwater.)..........sccsecescccecccesees 
i he dca cach siemens bevesecarecndiseanese 
— Humboldt Redwood Shingle Co.............. 
— McCormick & Hauptman 
a MN MO iacaceue cade cecsvee 
—~—. H: Net B COsccvccevees ° 
Se CRON MINN aus Kaciadecdgdususcdessrccdseducsccus 
— Vance Redwood Co. (M. Samoa.).........0se+ee+ 
— Wendling & Co.......00. SeCCRvanen eeMedase oeecusednas 
eT GRIN cvicacadswctasespdevers chescessac 
Fort Bragg—Noyo “Shingle Co. 
= Union Lumber Co.......0..s00¢ 
Fortuna—Humboldt Milling Co 
— George A. Williams............ 
— Newell & McIntyre ..........++ 
et REET CE MNIEEE “anncaciscndecipedccsececescneadess 
§Gazelle—Moffitt Creek Lumber Co.........ssseeee08 
NN NIE GI onic cn ondewenn ces’ eseusiepeseosese 
Hardy Creek—C, A. Hardy & Co..........cscccecees 
Highland—Brookings Lumber & Box Co.. 
Home Valley—J. T. Peterg & C0......ssccsccsssccccers 
Humboldt Bay—Ell River Valley Lumber Co. (P. O. 











Half Moon Bay—C. W. Borden.......sseseeeeseeeeees 
ealdsburg—J. J. Pattereon........scsccccsesecseeececs - 


Hobart Mille—Slerra Nevada Wood & Lumber Co..........sss0+ssss0eseecd 


Prosper—Adam Pershbaker .......... Sadawvkcantaddadude BA pee 3 


I, BOO GO vc vve ns cccccsudnuaveccssnsdcacdccenscedentescences 


Ce Ce DP edakccdvcxctacadécnes 








SPO CEO MORON odes cua ecnn cddvicn vem ncwTs dada pileKenanmctbayancemawe 


n Francisco.)..... 
Glenn Brook—Austin J. Gunn. (M. burned; rebullt.)........scceeceseeseeeees 
Glendale—Minor Mill & ante See CR GD BPN Dies cccagescovecscccsscssus 
GrAns Vallag—-Ming & Wollotd.cccscccccccsedssvecsesccccsecceccescccocecccocsess 








ll 
| Cut. | Stk. 





Dy 
50,288 


Fir. 
ut. | Stk. 


Abbreviations: §New mill. {Will saw fn 1908. *Did not operate in 1903. 
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Spruce. 
| Stk. 


|| Cut. 
































CALIFORNIA. 


Spruce. 
|| Cut. 


(Continued. ‘fee next page. ) 
*Distribution of mill cut between different woods fs arbitrary. 




































































































































































2 47,004] 
55({ 17.975 


. || Cut. 
100 








5. 600 
3 000 


18 om 
| 30.000 
2.000 


; | 30.000 
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} 10.000 


“11 20600 


29.000 
30.000 


O—Other information. E—Estimated, 
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6.000) 

15 ‘idl 
6, 000} 
55.000) 
5, 500] 
| 40.000) 





aT pesrood. ll ee Pine. af Other Pine. ||Oth. Soft Wai| Hardwoods. || Shingles. 
|| Cut. | Stk. 
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|| Sugar Pine. j| Other Pine. {|Oth. ar Wwdi| Hardwoods. ll Shingles. 
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Report of Cut and Stocks by States, all Pacific Coast Woods—t902. 


California—Continued. 


MILL OWNER. 


laylwilde—Native Lumber Co. (P. O. San Jacinto.) 


*Igerna—Coggins Bros. 
Janesville—W. E. Agee 
—J. E. Jellison. (P. O. 


Mendocino—Mendocino Lumber Co 
Merrillville—P. D. Huribut..............- 
*Mohawk—Mohawk Lumber Co...... 

Mono Lake—J. P. Hammond............. 


Plateau—Dally & Som.......cccceccccccccvevccnscsseess 


tPleasant Valley—E. V. Davenport....... 


Redwood City—Virginia Timber & Lumber Co 
Rockport—Cottoneva Lumber Co.........-.essseeees 
Rohnerville—C. A. Mason & CoO.......ceccecceeseeeceee 
San Bernardino—San Bernardino Lumber & Box Co.. 
*Sanger—Sanger Lumber Co.......ccscccseceecesecseevce 
Battiqg— OF. FA, TMP csc cccscsovscecvcesccccccccseseees 
Scotia—Pacific Lumber Co. (P. O. San Francisco.). 
Shingletown—A. F. SMith.....cccsscccecseecesececeeceee 
== FTRAICHOP LADS CO.ccecccvcceccccccvescescessesceses 
*Sims—Shelby & Knight. (M. burned September.). 
§Sisson—F. H. Bardshar........-.sesceeeeecececseeneeees 


— Arnett Lumber Co........... 
*Sisson—Wood & Sheldon 


*Slatonis—La Moine Lumber & Trading Co..........sssceeeeeee . 
Sonoma—Humboldt Lumber Mill Co. (P. O. and other mill, Korbels.)..... 
Sonora—S. 8. Bradford. (M. Sugar PIne.).....ccscccscccscccccccccveccvessccccs 
Susanville—Odett Bros........ ..ecsceeceeeees 
Stewart’s Point—Richardson Company .... 


Trinidad—Trinidad Manufacturing Co.... 
Truckee—George Schaffer ..... Spore beens es 
— Truckee Lumber Co...ccececeeeceseceeees 
*Tuolomne—West Side Lumber Co......... 
Warmeastle—John McKea 
*Weed—Weed Lumber Co...........s+e00-0+ 
West Point—J. V. Woodcock & Bro...... 


Woodfords—I. Cohn .....ccccccccccccvccccevecs 


Yreka—Gazelle Lumber Co...... 
Totals 1902 (123 reports)..... 


Totals 1901 CGS TODO) « 0:0 0.0:0:0.00:6.0 000 0.00.00:000000.000660cn ses nsvesed ee cece secs 


MILL OWNER. 


Aberdeen—Aberdeen Lumber & Shingle Co 
== AMOrican MI CO. .0sccvcevccecvvccccsessece 


— Anderson-Middleton Lumber Co........ 
— Bryden & Leitch Lumber Co 


2—Western Lumber Co......cccecccccccccccece 


— West & Slade Mill Co......... 
— Wilson Bros. & Co............ 
Acme—Anderson & Nelson...... 


et ee Eh bokgscudiesnbschseneennenosenas 
Alger—E..L. Gaudette. (P. O. Lookout.).... 
Allen—Allen Roray Co. (P. O. Whatcom.).. 
Anacortes—Anacortes Shingle Co............ 
— Skagit Mfg. Co. (P. O. Seattle.).......... 
Anatone—William Farrish. (P. O. Asotin.) 
SAmboy—Johnson Hooper ..........-sscecsceccceccccvccces 
§Arlington—American Red Cedar Shingle Co 


— Arlington Shingle Co 
— Brown & Kuntz Co.......... 

— Lincoln Shingle Co............ 
Ashford—Alex. Mesler.. 


DESH Fr OB ccc cvcnssnccccs. sesvccces os 
Baker—Baker River Lumber Co............++- 


Ballard—Ballard Lumber Co 
— Cochran & Zook............ 
Eureka Shingle Mill Co... 
King Mill C 
Cc. H. Nichols Lumber Co. 


RES S EE 


Stimson Mill Co 
— West Coast Mfg. & Inv. Co. 
Baring—Great Northern Shingle Co 





3arneston—Kent Lumber Co............0..eeeeee 


§Bay View—Garton Bros............ 


A, een ch Casbbeakabhsebeaiensdebsesateawshseesbuketsnnees se 
oO. 
8 8 re ee ere 
— J. A. MeDonald Shingle Co. (M. Haynie.). 
ORS, By MODOTE, « vince vec006000s0 000s nese0ce0es'e ess 


(gh 








§Rear Creek—Redmond Lumber Co 


— Monarch Mill Co... ccccccccccccees 
Belfast—Belfast Manufacturing Co. 
— Butler Bros. (Short cut.)........ 






Blue Creek—E. A. Humphrey... 
Bluff—Clark Shingle Co.......... 
ae OIE GEOR: nsacccessccveccons 
Blyn—Charles Scherer.......... 


— Co-nperative Shingle Co........ccceccccccccccecccvcccccves 
Bremerton—Port Orchard Lumber & Transportation Co.. 
OE ED TIED 0 i 5.ocs 00s 0000c000040000000s0nsed00%00 
rr 1 AP on cbicueiae chau densceeee 
ab EAI CD pcncccccovecevsntsececoncevees 
SOP: CANE Gi os cacvacccevecvaccvcdecsyes 
Buenda—Rlaumauer Shingle Co...........-+++ 
cae RUNS | SUOIIET SD occ cc cecntnhcsnen'ensecsvces 
Burlingeton—Albertson & Bridgeman............ 
=> RUrlingtan MI Co.....sccvcescccccoscecccceses 
ee Se cb asck cs chenasetastasoereserssswsanea 
Rotheli—D J. Cain & Co. (P. O. Prairie.).... 
CamGen—AmnmnGen BHI Co... <ceveccvecscoscocsvess 
Carroalilton—Pacific Lumber Co............e.eeees 
CRS TAP 4D. J. BOW... csccveveseccsscesesens 
Castle Rock—Leavell & Beck.........0..esseeeeees 












Catlin—Fidler & Gray...........00.- 
Cedarhome—Cedarhome Lumber Co.. 


Centralia—Centralia Shingle Mill.............. 
== RVING: TANIDOP CO. ..ccsccccscveccsesceoes 
i NE. NEES OR IOay bs. Sha ceke sohhtbesebecees. enon abe 
— Salzer Valley Lumber Co......cccecesccsscees 
i I aan nn wbiaigibaun 


a> TURMERDET DB BIMKCROO ...cccccccccccvcecvcoses 
CRATING BEAR TAME CO. .o5.ccccocccvccccscscvcccsevceccs 
Chehalis—Centralia Shingle Mills. (P. O. Centralia.)..... 
— Washineton Lumber & Mfg. Co.............005: 
Claquato—Chehalis Lumber Co. (P. O. Chehalis.) 


Chewelah—C. E. Ross... 





SN et EE 3 coco nanbarsdnskeh seb caseneeheekesiceh¥ecetw'enss 

Chuckamut—George A. Cooper. (P. O. Whatcom.)........ 

EMaquate—Svverson Lumber Co. (P. O. Adna.)........... 
ar Rroenk—Northwond Cedar Co.........+.. eve 


~ Take—Clear Take Lumber Co. 


(Mill burned.)........ 






Buntingville.).........++ 
Kernville—A. Brown Co....ccssccsccccvcccscccvscces 
Korbel—Humboldt Lumber Mill Co.........cce-cceecrceeeercececereececsecces 
Klamathon—Pokegama Sugar Pine Lumber Co 
§Loyalton—California White Pine Lumber Co.......cccccseecccererceeeeees 
— Horton Bros. Lumber Co. (P. O. Beckwith.) 
Lyonsville—A. E. Englebretsen. (P. O. Red Bluff.) oe 
-— Sierra Lumber Co. (P. O. Red Bluff.).....ccscosccccsecccscvcccsevcsccvceces 
McCloud—Scott & Van Arsdale Lumber Co. 
Madera—Madera Sugar Pine CoO.........cceceeceeceeeeeeeceece 





(M. burned Oct. 14.)...... 





(M. also Ash Creek.).......... 






















Fir. 



































ee RR er er eer 
Salmon Gay Shingle Mill Co... secorcecsesesvescccccie 


I a a wi Cee iaes eaten eke 


(Mill burned; being rebuilt.)....... 












ee EE OND sou edad ceuinsedsouke aweenteusesessaeeens 
— Nelson & Neal. (P. O. Clear Lake. Building new mill.)........... 
Birch Bay—Birch Bay Shingle Co. (Short cut.)............06- 
Black Lake—Rlack Lake Lumber Co. (P. 
Blanchard—Blanchard Shingle Co. (P. O. 
Blockhouse—Plerce & Streeter......cccccccscsccccsssccscvccece 
















Cle-Elum—Wright Bros. & Miller............ 





20.127 


Fir. || Spruce. |] 
| Cut. | Stk. || Cut. | Stk. 
1,600 
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Spruce. 























3.650) 


WASHINGTON. 








| __ li Cedar. || Redwood. 
| Cut. | Stk. || Cut. | Stk. i Cut. | Stk. I 





_|| Sugar Pine. || Other Pine. ||Oth.Soft Wa 
dence lt | be tee 





























































































Hardwoods.||_ Shingles. — 





21,958 
26,022 





ar. || Redwood. || Sugar Pine.|| © 
Stk. I| Cut. | Stic. | 


















































(Continued. See next page.) 
Abbreviations: §New mill. {Will saw fn 1903. tDid not operate in 192. *Distribution of mill cut between different woods Is arbitrary. 

































































O—Other information. 


ther Pine.||Oth.Soft Wall Hardwoods. || Shingles. 
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Report of Cut and Stocks by States, all Pacific 


__ MILL OWNER. 


Cleveland—N. Hightill 
Clipper--Clipper Shingle Co 
— BAND THEE Be LIGNE COsccccccccccccecccceccccccses 
Colville—George Wisner 
Conway—Puget Shingle & Lumber Co. (P. O. Mt. Vernon. 
Cosmopolis—Grays Harbor Commercial Co.............seeee0s 
Covington—Covington Lumber Co. (P, O. Kent.)...........+ 
Coupeville—Islanid Mfg. Co 
Custer—Brown & Johnson 
— Imhoff & Shelton.............. 

am GE NEE OM iivuddavusechebeccasccccacckescercevecuasees 
Dart’s Siding—J. F. Sexton. 
Darrington—Sauk Lumber Co. (P. 
Day’s Camp—Rainier Cedar Shingle Co. 
Dayton—W. C. Woodward........ 
Deer Park—Ervine Lumber Co.. 
=~ Pine Lumber Co... cccccccccecce 
— Standard Lumber Co 
Deming—Alaska Shingle Co. 
hs Oe Mick chddhdasexdasseneancceaces dneeepesconuacensees 
— United States Shingle Co....... 
Doty—Doty & Stoddard............. 
Dragon—Charles Russell & Co... 
Dryad—E. M. Chandler & Bro. 
— Luedinghaus Bros.............+ 





















@. " Seattle.).. 
Edgecomb-—-G. K. Hiatt. (M. also Sisco. 
Edgewood—Eacret Bros. (P. O. Port Angeles.).......... 
HAamonds—Keystome Mill Co... .cccoccccccccccccccccccccseccses 
om BPGGE GRINGO COrcccccccccccccccccs 
— Edmonds Red Cedar Shingle Co.. 
— G. H. Mowett & Co 
Edmonds—West Shingle Co. 
Ehrlich—Pingry & Day 
Elk—Consolidated Lauber Co. 
-— Murphy & Bass Mill Co 
— Washington Mill Co. (P. O. Spokane.)..............ee0es 
Wima—Green CoGar BINGE Con.cccccccccescsscccccccccevcces 
— Allen White. (P. O. Olympia. 
ot WO ERED Ollised sadccgdvcksbeadesetdectasectveceudsscens 
Elwha—G. M. Lauridsen. (P. O. Port Angeles.)... 

Enumclaw—White River Lumber Co 
~~ ee OO ee eee 





§Eufaula—Dix Bros............. BA 5 TS BRON LE eyo Re YE s 


Everett—Lea Lumber Co. (P. O. Tacoma. 
—~ CIMFK NiCKOrsoR LAMDOr COs.c. vcceccceccsccccececuccccseccccncscesccesuccece 
— FE. J. McNeeley & Co. (P. O. Tacoma. 
=> ©, B, TRMGRIEM B COiccccccccccccccscccsccccectcccccccssecsoscessovcceceecccoss 
— Carpenter BroS...ccsccccccce cos 
Eclipse Lumber Co.........sseeeeees 
— Ferry-Baker Lumber Co. 
— Northern Lumber Co..... 
—C. B. Russell Mill Co...cccccccce 
— H. O. Seiffert & Co 
— Weyerhaeuser Timber Co........ 
— Wheeler, Osgood & CoO........cceeees 
Fairhaven—E. K. Wood Lumber Co..........sccesceseeeeees 
— Bellingham Bay Lumber & Shingle Co 
— Puget Sound Saw Mill & Shingle Co................ 
Fall City—Ewald Bros. (M. also Granite Falls.) 
Ferndale—Morrison Mill Co........ 
me FORE TATED OD cocccescussonsccecenetectececesesescsdeceesecaes 
— Mountain View Shingle Co. (M. also Mountain View.). 
Ot Mee aig: RE abs ci endecnahastseundas quedsegucdessuseeuaeenabedece 
TIOTONCO——PARRIOG & CRU ec ccecccvcccscscncscccccocssccceccncocecccenccscessese 
Fremont—Bryant Lumber & Shingle Mill Co. (P. O. Fremont Sta., Seat- 
CH Cis. NS EPMO odode ccccdcccdcccccsccudccnscccdhcccecnsnecessessuvesse 
Friday Harbor—A. C. Brown & Son....... seeccccccecces 
Fulton—Charles Hopkins Mill Co.... 
Gate City—Gate City Lumber Co 
— H. J. Miller Lumber Co. (M. also Index.)... 
Geneva—Geneva Lumber Co.......ceccccccsccccccecees 
Getchell—B. Eggett 
Gold Bar—Gold Bar Lumber Co 
Goldendale—Klickitat White Pine Co 
Grace—Grace Mill Co. (P. O. Woodinville.)......... 
Granite Falls—Chappell Shingle Co 
— Ewald Bros. (M. also Fall City.).......seeseeees 
— Harrigan Shingle Co. (M. burned.). 
— Robe & Memnzel........ssseeees 
— Sullivan Bros........csseeees 
== Swarts & Stacy... ccccccccccccccccccscscccccsevecscccsccescccccecvecccccssecccese 
Hamilton—W. E. Hightower & Co. (Succeeded by Tower Mill Co. and 
TAOVOER CO FOR TROT eccccccccccccccovcdccccccscocevccdecsesccovesssceseousese 
— Hightower Lumber Co......... 
Hartford—Hartford Shingle Co 
Hockspur—Buckeye Lumber Co........+sseceesees 
Hockinson—Spires Bros....... e 
Hoch Spur—R. Beardsley..... 
Hoquiam—Hoquiam Lumber Co. 
— North Western Lumber Co.. 
— Panel & Folding Box Co...cccccccccccvcsccccce coccce 
— BE. K. Wood Lumber Co.......ccccsccsseccccccecccscees 
-Hunters—Reed Bros. (Suc. by Martin & Richardson.)........s+seeseceeeeeeee 
Kangley—Kanaskat Lumber & Shingle Co. (P. O, Tacoma.)............ ‘ 
Kapwsin—Foster Lumber Co. (P. O. Tacoma.) (M. also Bismarck.).. 
Kelso—Metcalf Shingle Co. (P. O. Tacoma.) (M. also Castle Rock.).. 
— Washington Red Cedar Shingle Co.............+. 
Kenmore—John W. Masters Shingle Co......... 
Knappton—Columbia Mills 
Lacey—Olympia Mill Co...... 
— Thomas Russell & Son 
as. Tom Beemer Cok. Cie. Ch FORE Fic cacccccessccsecccuccovcassccccseccs 
Lake Cassidy—Lake Cassidy Mill Co. (P. O. Getchell.)............++- 
Lake Stevens—Charles Wilson. (P. O. Hartford. 
Latona—Latona Mill Co. (P. O. Seattle.) (M. also Yesler.)..........- 
Lawrence—Lawrence Shingle Co 
— Mt. Baker Shingle Co 



















































= A, W. Peterson... ccccccrccccccccccvccsccccves 

Lebam—James N. Foye & Son.......sssseseeeee 

— B.-L, Demis B CO. cccccccoscccccccccccscces 

— B. F. Gates & Co........ 

Lester—Morgan Lumber Co. 

Lewisville—C, R. Roeper........csssecesecsceceees 

§Little Falls—Bechtel-Bricker Lumber Co.........s.seeceeeseeceeeeees 

Little Rock—Allen & Son Mill Co, (Two months’ run.)....... 

— Mumby Lumber & Shingle Co os 
= VIGT SME CD. icc coccddedscdecconntcesacds snnegtecccccdseetacesscntctsessceve 
Loon, Lake—Holland-Horr Mill Co. (P. O. Spokane.) 

SLugse—H J. Batley’ LUMber Co....cccccccccccccccccccceccccsccccscocccoscesec 
Lyle—Lyle Lumber & Manufacturing Co.... i‘ 
Lyman—Lyman Lumber & Shingle Co........ 

—Q. M. Robertson Shingle Co........ccccccccccscscccccccccccccccescece 
Lyons—Knostman & Franke. (P. O. R. F. D. No. 4, Spokane.)... 
McCormick—H. McCormick Lumber Co.........sseceeeeeceeeeseeeee 
McMurray—Atlas Lumber & Shingle Co. (P. O. Seattle.)... 
Matlocik#Charign Fs Lewis occcccccvccsccccccscccescccccccctccsccesces 
Machias—John Anderson & Sons ..........++ 

= McCulloch Mill Co0...cccccsccccccscccccccece 

on, NEE sacehcnseuce’ 

Maltby—A. W. Gray.. 

— Matthews & Baker.........scecccccccccecccccccccsccssescscessessssecsecesessess 
— Paradise Lake Railway & Mill CO........ccescvccvccccccccccccsccsccscvecs 
Markham—J. W. Balcom. (Suce C. Li. Le@wis.)......sceeeeeseseees 


Maple Valley—Maple Valley Lumber & Manufacturing Co. 
Maryaville—Harrington Shingle Co 
— Marysville Shingle Co..........seeeeeeeees 
Mayfield—Jorgenson Bros. 

Milan~Spokane Lumber Co. “MM. burned oe 9; rebuilt.).. 
— Weir Bros. 














Mille MI tases nantsraactaistasecctecrares evcesoveces Cedocccssesoe eats 
Monohan—Allen & Nelson Mill Co........ 
' Abbreviations: §New mill {Will saw in 1903. tDid not operate in 


Washington—Continued. 


~ Fir. 
om Cut. | Stk. 


|| Spruce. || 
|| Cut. | Stk. 





























1902. 





Cedar. 
|| Cut. | Stk. 





|| Cut. 











(Continued. See next page.) 


*Distribution of mill cut between different woods ts arbitrary. O—Other Information 


| i “Redwood. 


| Stk. 





|| Cut. | Stk. 

















|| Cut. 
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Coast Woods—1902. 


IL Sugar Pine. || Other Pine. ||Oth.; Soft wai] Hardwoods. | iy _——_ 
|| Cut. | Stk. 


|| Cut. 
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E—Estimated, 
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MILL OWNEK 
Milltown—Hatch-Bonser Mill Co. 
=> PORE BRINE © TADS Coss icc cccvevecosccvesecsccscoersion’ 
— Williams & Henry. (P. O. Mt. Vernon.) .ccccrcoccccscccscese 
STOO RCO TECIGTI cc snsccesniesscovecvesscctvssevsecesseses 
ae RD «DAME KO ie sccveccnevveccseces 
— Stevens Bros, (INC.).....ccccosccsccee 
i Oe reer 
— Wood & Iverson. (P. O. Snohomish.).. ee 
8, Bic BORMAN once cs vebe benetv cess csas he patwbése rionesss 4605.0 ceses eed vee 
Mountain View—Superior Shingle Co. (P. O. Ferndale.)... 
Mt. Vernon—Little Mountain Shingle Co 





















i NE NE nn ne once pe bbaees peebeuesiee ke 

= CRE BRIMEIO COs ccccnscscnccsecesesisccens 

Mls. Map (ML. 6050 cea bSedeceneeeabehdsind has sb obieasehes batodsencaarereeenes® 
Napavine—Washington Lumber & Manufacturing Co.. 

SE NS | chains scdbpand anes ds 04 ssetbe scan aennuebeaeesssveaverestaescnpensears 
EE ROE 6s ncdvcand oaceseesebknebawncahadenaes6s:s 00080099 essen en das? 
Se Te, Ss NES hin co 56 kno eh ben eunecdnenieenesesss 

ee IO civic clade cause ssbeinaes¥ehsnusten 

CE: CL... 2cicccutenanbewbaseesbeweteebeaeck 

Newport—D. & K. Mil . (Removed from Milan.) 

- Standard Lumber Co. (M. also Deer Park.)...... 

Nooksack—Gillies Mill & Manufacturing Co..... 

— Nooksack Shingle & Lumber Co..........sssesceoes- 

tNorman—R, A. Landerdale. (Mill burned; rebuilt.)...........ccccsccceescees 
GEE. BOUTS GE DORM INN s 0:56 0:00 6h. 0:00 '0005605600500s 50 8e8e dene reeeeercsseroees 
Norwalk—A. C. Shaw Lumber Co. (P. O. Tacom@.).......scssscccscecssccece 
SOR PONE, Fe UK os csindes sccnvccencccvencconescchnesscecesscsscsevesves'ee se 
— Kalama Shingle Co. (P. O. Kalama.) 
OMRVINO—PEARK LOIBMO o050c0ccesccccccesccccoccnsecoces vsccescecesecesseesences 


Ostrander—Byerly, Collins & Byerly 
SR DRE WUESUEE | bipaw od ne ne 6050005050505 40:06 0600S 06nS eee DN on sdb enenesseensesseeseeeon 
Olympia—Agnew-Baldwin Cedar Co. (M. also Little Rock.). 
rE, Say. SEEMED « uivic'n.t0Knbih $e 09 650652500000 4080s. 0000000505 0:98 
— West Side Mill Co.............. 

Palouse—Palouse River Lumber C 

Pe Ell—Pe Ell Saw Mill Co..... 








Pilchuck—Parker Bros. & Hiat 
Pittsburg—Doud Bros. Lumber Co. (P. O. 
POON, Bap PUREE, Savin csvedccentcesvecccup sone ce eeesoessavnerens 
er a, Gh EL cee ve-cbae besa been pe cee 

Prairie—J. M. Hoyt 
ee EE 6 a ee ee ee 
—D. J. Strait & Co. (Suc. 
Port Angeles—Filion Mill & 
— Jensen & Hirsch 
Port Blakely—Port Blakely Mill Co...... 
Port Gamble—Puget Lumber Co. (Mill also Port Ludlow.)...............+ 
PORe RERIOOM—-POFe EIAGIGCK BEI C0. « occbniees00cn0c0es 00000000 s00000ndenens 008 
Port Ludlow—Puget Lumber Co. (Mill also Port Gamble.)........ ° 
PE APES. DTER C90. i.i0snenses0v-0ebd 6006 0s0b secs es50es ceenee 
Port Townsend—Starrett Estate Co....... 
Puyallup—F. W. Morse Manufacturing Co. 
Quilcene—Quilcene Mill Co................005- 
§Ravensdale—Robinson & Noble Lumber Co.........cccecsesseeeens 
Rayville—Smith-Ray Shingle Co. (P.° O. Elm@.)......cccccsccceceeees 
Eee OEE MGMNNEUNE C30) 5 5.5 05:06cs codeneensccadvecceeaseud pebaseestes 
Reynolds—Reynolds & Davie Lumber Co... 
PO —CORFO. BI OO. ccc cvccsscsscccscscsces 
§Rochester—Red Cedar Shingle Co.........ccscscccscsceccccsscccccvcesesece 
Rock Creek—Rock Creek Lumber Co. (P. O. McCormick.).......... 
Rome—Badger Shingle Co. (P. O. Wha@tcom.)........cccesecccceececeee 
Ryan—Williams Lumber Co 
Sammamish—Lake Sammamish Shingle Co. (P. O. Inglewood.).... 
IED Ee UNOS. GUEEEE AOU 600660 nedeckcnenes ccesasdcassescveesdneed 
PN ence cpcechkverbéunteishnainsuestetes 
— Newell Mill & Manufacturing Co............ 
= MORI LAMIDOP C0.W....0..ccsccvcccsccccccvcsssesos 
Sedro—Woolly-Burng Mill Co............ceceeeees 
— Clark & Lennon ............ 
— Shrewsbury Lumber Co. 
— Green Shingle Co...... 
Shelton—Hunter & Eaton.........ccccccecccescceces 
a Pr rrr rrr re 
Silver Lake—Silver Lake Shingle & Lumber Co.... 
Skamokawa—MacDonald Bros. .....ccccsceccccccceeces 
Skykomish—Skykomish Lumber Co 
2 SO a ee ee 
Snohomish—Advance Shingle Co. 
— Buck Lumber & Shingle Co.. 
— Cascade Cedar Co........... 
— Maughlin Bros. (Two mills 
— Morgan Bros. ............. 
— Snohomish Shingle Co.... 
-—T. BH. Willams & Co...cc..0 
Snoquaimie—Brehm Lumber Co. 















South Bend—Cole Shingle Co. 
— Kleeb Lumber Co......... 
— W. N. Proctor & Co....... 
4 ee 
-—- Simpson Lumber Co.......... 
South Prairie—Arline Mill 
See PEE. avuncceeeuessckhucevechesseetny ceseeheveesnceeaene 
Spirit Lake—R. C. Lange. 
ee TI ccccesrésibsenebaptpnebonceeeseseenoen 
— Saw Mill Phoenix ........ 
— Charles W. Mohr ........ 
Spokane—Quilliam & Co.......... 
Springdale—H. G. Miners ....... 
i i: i TER: sess coh snksasebausebabeuedobebeessws 
Springdale—Springdale Lumber Co.........ccccccccssecccccseees 
an, 50 ER MEINEEID 05.5.6 ob nw oscnnes ead nansnsesne deus eee 
Startup—Wallace Lumber & Manufacturing Co.............. 
Sterling—Sterling Mill Co................ 
Stevenson—Nelson Creek Saw Mill Co. 
Sultan—Caithness-Dukelow Co........ 
OS Ge ERGO, cvccvcvcccevessecs 
— Keefe & Perkins ...........ccceees 
ET FON, cc cccued sibbwaesshagbiebadandbunbsupsmesnsenes 
ee I in ad cs acnacekeus cic bhasdaeehbe sheden anions 
— H. C. Boleom Lumber Co. (P. O. Winona, Minn.)......... 
Summit—Smith & 
. . 2 % =e Sahe eer 
— oe nee 
RN TAMD: ss crcdeeusenedsecenvas 
Sumner—B. EH. WiWlams ....ccccsccccsscecse 
Tacoma—Tacoma Mill Co..............00+ 
me, ee ee 
= Cascade Mill Co.......cccscccccee soanne 
§—Coenen-Mentzer Lumber Co.......... 
See: A SDs cescscchescecteseves 
— John Donahue ......... 
— Far West Lumber Co.. 
— Curtis M. Johnsgon..........ccrcscoeces 
— Keystone Lumber Co............es0 
— McArthur-Lucas Lumber Co......... 
— North End Lumber Co.............s.e0 
RD DA CID vs nc eccqsecerscaseauesoqesansesvadnsonesets 
ee ee cebnk'nisickenes0s son ov eeRuncebsasses nase soscebaiie 

















i, APE NID ices onnssssebecasoonsien 
— St. Paul & Tacoma Lumber Co.... 
—- Tecomen Cedar Co.....scccccreesecces 
END os. Sook Sica s seenanhohaee nese eminaseocesabens 
RON, oun oe ghbn as nbcba Pep ecudeskhbeoeebsersanabesene 

— Mitchell Lumber Co..........scsssssecess es 
nn Ee EE Se Se OE ea 


















seeees 








Thornwood—D. J. Cain & Co. (P. O. Thornwood; mill also Prairie.). ‘ 
Peete, B. MENGOR. occsccceceqcecseoves Orosecaccscocegs poceceene sevcoceoce ° 
Trafton—Cooper & Alpin............. ° 
Trout Lake—Kedinburg-Sellinger Co.......ccccceesevccccccees ° 
Usk—Empire State Log & Lumber Co. ° 
Valley—Velley Lumber Co........ oo eee ee reeee eer scree cee eaesereeverssesesescocwes 
egress haters Shingle Ce.... 0000 cewn ences evens veansonseneccece 
~ B. Meston .......... HOP OP O48 Oe mAOAS COPSEIOMEOC OOD EDS OHO sagnbereeesBdedecevereecees 


— Abbrevistions: §New mfil. ¢Will saw fn 1908. tDid not operate in 1902. *Distribution of mil] cut between different 








Washington—Continued. 





Report of Cut ‘and Stocks by States, all Pacific Coast Woods—1902. 


Janvuany 24, 1903. 








|| Redwood. || Sugar Pine. || Other Pine.||Oth.Soft Wdl| Hardwoods.||_ Shingles 
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(Continued. See next 
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woods is arbitrary. O—Other information. E~—Bstimated, 


Cut. | Stk. || Cut. | Stk. || Cut. | Stk. || Cut. | Stk. || Cut. | Stk. 
saeves veeeee|| 20,000] 500 
soo 26,000 500 
Da aban ie re 
eocees soseee}| 25,000) 2,200 

30,000] 2,000 
12,000] 1,500 
35,000} 3,000 
7,500{ 700 
10,000] 1,800 
11,000] 1,500 
10,000] 1,000 
34,700] 1,250 

1,000 


eens 


eres 
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Report of Cut and Stocks by States, all Pacific Coast Woods—1902. 


Lschaintieanniiibaemmticette 





| Cedar. “||_Redwood. || Sugar Pine.|| Other Pine.||Oth.Soft Wd|| Hardwoods.|| Shingles. 


Cut. | Stk. || Cut. | Stk. || Cut. | Stk. || Cut. | Stk. || Cut. | Stk. || Cut. | Stk. |j Cut. | Stk. 


i EY Fir. ic ci "Spruce. 














Nl 
ra MILL OWNER. | Cut. | Stk. || Cut. | Stk. | 
Van Horn—James V. Van Hr .....ccccccsccccccccccccccccssecsseesccccscesece 
Vancouver—Columblia River Lumber Co......ccccccccceesccceececcncseeeceecenes 
<= Le, T. DOtricR ccccccccccovceccees eccece eocccvcccescccccoces 
= EMCIG MU COacccccccccceccccccccccccccccccsecscccccesccescccscccecses 
Wayside—Le. C. GOmMMill ..cccccccccccccccccccccccccccsccccccccsccsccescccscceccece 
Wall—JORR TRUBROY on. cccccccccescccccccccccsscccscccccnvcsccesesccossecesccsese 
— Empire State Log & Lumber Co. (P. O. Spokane.) “<a 
West Branch—Washington Mill Co. (P. O. Spokane.). ee 
Whatcom—Bellingham Bay ImproveMnt Co.......sscecccecceeceeeceeeeeeeeeees 
— Bacus Lumber Co. (M. B0ld.)..cccccccccccccccccccccccccccvcccccccccceccesccvcs 
ean Ee eis, MOMIED. etn hncnessthecddaseedsns sace cesehesdévecdccescceesevesioccatarescenaé 
— Hastings Shingle Manufacturing Co........ccccccsccececeeeesceceeseeseseues 
ae BE, FORD cccvccccccvccocccccccccccscccccccscccecenseecvccescoccecccocseccncceseres 
ae EAPO TAIBBOE COivd secs cecccecccccscsscrceccpecdecscccesoesscscccssdeccsscccccs 
— Morrison Mill Co. (M. also Ferndale.)............++ corcccccegvocces 
= Neher, FROGS Co. (ING. ).cccccccccccccccccccvccccevccecceccccsceeceseccccseccccece 
— Northwest Shingle Co.... nt 
— Silver Beach Shingle Co.........ccccccccccccerccccccs ve 
—- Standard Manufacturing CO. ...0-cccccccocccccsvcccccccvccceccceccsscccscvccseccce 
smo. WHACOOTN WETS DEI COs 6 coos csccconsccisccccccecccdesadscccctccssevenccdccsveses 
Wickerson—D. J. Reichert Lumber Co........cccccscccccscecccssccceceeeseesees 
Wickersham—Wickersham Shingle Co........cceecscseccceeesecceteeesseeseeeees 
Willow Creek—William A. Turner ..... SisidaceedesdsccGecturdepeseeucecadscuncd 
WARN MW. TE, WROD sccccsccccccccccccscescccsetecescsccessesccssccceccceces 
Winlock—Prescott, Vaness & Co... .ccccccccsccccccvcccccccccccccccccccccsccoccccece 
Wiser—Homan Lumber Co. (P. O. _Fairhaven).......+++++seereeeeeeseeeeees 




































































































‘Potals 1902 (407 reports)... 





ake q 5 40] 5681241 /339, 633 
1 72 19, 511 6. 708) 29, 584) 16| 3686313}183, 488 





MONTANA. 


| Fir. || Spruce. || Cedar. || Redwood. || Sugar Pine.|| Other Pine.||Oth.Soft Wd|| Hardwoods.|| Shingles. 





































































































































































































































































MILL OWNER. | Cut. | Stk. || Cut. | Stk. || Cut. | Stk. || Cut. | Stk. || Cut. | Stk. || Cut. | Stk. || Cut. | Stk. || Cut. | Stk. || Cut. | Stk. 
OR, CU icc dcanceareccccdcentccegedtsseedascdéccndecncsosucecces BOE SeeeEE ccaven] oscoce dl sccdeal coccedll Gaqecel ceeieulll dkacedh ceaccslll mended sducddlll andiedlascadsll skscidl daceedll acta 
Bonner—Big Blackfoot Milling Co................... cal GE GARE csceseh scccce ll ecnesal caccedll edvaccl cnccedll dececel euxaed 79, 200/100, 588}] ......] cesses 4,000} 2,000 
SCOR DORIS EAMNUED COK 6006s icccscccccccsccecscceccecscsccsatcoddeos, éceceel eoccesdl ecccseh eveseslh cendesl <conctill edeccell soecccll acaecelh coacedth MURINE) GREIE adas. illasc,ccil uesn = soG me ee ee 
— Howell Bros.............. t] ceeeee| ceeeeed | coeeee| ceecee || coewee| coeeeel| coccce] eoesee|] cocece! eocecet] 1,000) GOO}] ......] 2... ee] | cccece] ceccee]| coccce] eocces 
Be ie PE Be Na hacia adddcceresdvccddcdndcctdciccccecndserdtucveceusancesseel MEME Recdes SOE Kcsesall encwsdl syccdell avesdsh secvaath Gaceusll added 400 | ee ee SE Bore 
ot CHOON Oe PONE NO Tac ones csccececnccnssecdsicderconvensccecssebecsnccecevcagasesaual sekenal asssce[E ececceh sencae[E veteedl geacaeibaccndel sdenaull chacush eduanc three MM—N~GLcsco NG jc0] Bigs conse ese 
iat TRMDRINIME PRICED. Sain vin te c'scicecsiniadccninsccccsncscsedccveude soneniacctneesocdecsescep esodeeh oecenell Gsccunll vancen[ll sacedall dvcacolll aasceel cenced iit ancuca lh aaueadie anmrnn—nCIS 5 0rois.) Mite 2 eo 
Kalispel—Boorman Lumber Co..............0s00++ cof FsUUUE cocccel] cccccel coscecdh coscesl cocccell cocccel cocscelh coccces acoccelh POON eccecclh coceccl coaccell cocccel cococdill eaccecll eoeees 
{—Jessup-Smith Milling Co............eceeseeseeees cof ccccce] cocccesh coccce] cocccel| cocccel cocccell cocccel cocccell coccceh coccecht SOOUE MOONE coccccl ccccccll coceccl cocccolll cococell cocece 
— Northwestern Lumber Co.. Cal ceceve] cocceahh Secceel cscceell Gecctal seeseshh cecccel escsacll scovesh cocecdih: GRMD AIMEE an ondsl <ccdcadll addaadl sanueeil aausl aden 
{—John O’Brien Lumber Co................0.0005 ce] coccce] cocccedl coccce coccce|h coccce| cocccell coccce| coscce|s cocccel cocccehh GapOOO SELOOOEL coccce] cocccell cocccel coccecll cocceel eccces 
{—Smith Valley Lumber Co.. coccceh cocccels cocccel coces Covcce] cocccels coccce! cocceols coccces cocccctt GOO  WOOTE ccccced cccccell cococel cocceshh escccel cocece 
Lakeview—McC. Wininger . eaeual easivalicecotal gece dowesel cocsaalll aocess) cccadaliCaxdnca lt aucadq ii, Mien AMINE taaas4 Ps add teeag Baran sere een ee 
Lewistown—A. W. Pierce...........cecceceecssees col coscced cocccels cocccsl coccce dl Veccce] cccecell cocccsh cocccel coceces escosets © OBER TEEN cacocell cccacclll cocccell coconclll eeencell wseens 
Ruby—Monroe & WiIC0x.........0.scccceeeeeeeees 57 GF ccccce fl caccnel cceceslD esncecl soccenth aceceds coccesly) SNM Kécacell deeadall cducaulll daadeot cdunginl ae ae 
Sedan—Enterprise Lumber ‘Co. (P. O. Kila.).. = 250}| ...-+- | accce ly sevcceh cocecesl sovccel Secoeshl cocccel vecccedl Gasecel cocceell scoseel ccceesi cosecell evcecell anccedll caeuse 

Totals 1902 (16 reports)..........seeeeeeees -| 15,670) Pinal FAY access | eccvee | oeceus 3 9, 7 37, “all 79, 600/100,608]| ......) 2.00. 2,000 
Totals IGG1 (17 FOPOTts)... 22. cccccccvcccccccccccccccccccvesessceceseses -| 20,310} 11,479} 1B] coscce | essecel cscses | 50) 121,465|| 20,175} 10,295 | ai | nae ll hy Saale 
{includes some fir and larch. 
IDAHO. 
| Fir. || Spruce. |; Cedar. || Redwood. || Sugar Pine.|| Other Pine.||Oth.Soft Wd|| Hardwoods.|| Shingles. 

MILL OWNER. | Cut. | Stk. || Cut. | Stk. || Cut. | Stk. || Cut. | Stk. || Cut. | Stk. || Cut. | Stk. |j/ Cut. | Stk. || Cut. | Stk. || Cut. | Stk. 
Ce: ee Gt TUNG cas coca digas ccscdnecsdcscesddcesumebseeenaddecedakéawnsnas | 5 | 200 5 200 WE cadasdl eduucs 1,000 50 
Clyde—L. Frederickson, (P. O. WeSton.)......cccsccssscscecccccccteeeecs col ceccees =F BEL K6eeeeh cocdcoll conceal escaccll susceel edccedih csaceel concsalll e6eeus DEED atavatl cadecall caducus Mave ee eee 
gCoeur @’Alene—William Howard Lumber & Lath Co......ccscccccccccceccces| cvccce| coccced| coccce] cocccel| eoccco] cocccel| cocccs| cocccel| coccce! cocccol| cocccc] cocccc|] coecce] ccoces 
a COORE CRISS EAGT Cie ccccecesvccccccccecccccesesecesccensecsosces OURENE dedccael dosuenl vesces 
Meee Meese: (hs Ch TROIS T Jiciiaccecdctccvcccscvccctccsccccccconseh GURR “GREE seduce seucuell caccadl sncaadhl danccul cceadell dscdcal axaeeditteceaed WT chkccault sede 
BMMOt—EL. A. PUGR & OOecccoccrcccecccccscccsccccccesccccccscccseccvcccces 1,180 GE weuacel icidas 
Gibbonsville—M. W. Friedorff 1,100 Pee 
Harley. Boar .ccccccccoccccccccccccccccccccvcccccccccccccscccccccccccccsceccoces §«=«©BORE «BE ccccce] cocccosl cosccel cocceell coccee! cocccol| coccce| seccocll coccced eccccell cocccel cococell coecect cocces 
PEE DUDE CN ccc nccccccdsuccaccccvcccductucésenccecssadasens 2,000 GEE sacdeal canecall ddeaieul alee 
ae On rg, MEa dekddaves cdiach ouekeWexvauncues seencessdaencaadsdccdéuctuts 2,500 MEE Séddcul xecedull naseeel aaacet 
coe RING. POO. RAMNUOE Cin cn ck Kiccnciccccccccesneccsccccscedetesesecesesoce Te a ae ES ee 
PP hy, GR... RENO 6 unc ed ccivecdcacntcdecacedecescscédcccedaccsdsustysccccceacucces (SEE Cedeelh sccedel cotnaell enqaiall seeceell ehaneel otcu dell deadedl aaduacth anuuade aiuedsin acéadal dueccllt cadet case 
Hope—A. M. Fox Co. (P. O. Spokane, Washi.)....cccccccccccescccccess PE diadeull dnaeédl dacvedih anadeun adaaun 
St DE RNIN: CIOie doc no dccnectecécaccccecdscescavcececestedsseecseneonss WEE. GROOUEE kececal canecell coved, eases 
MO CHIP SERSION GE DEOUO cc csi sccceccccecccccccccsesetscccesucccccscee WEE Sawecnll edaceed succes gacdaal soucds 
Julilaetta—JIno. Imthuin ..........sccsceeesecoecs 925, SEER decnddll caccacll ecacedh séened 
Kendrick—Brown Lumber Co..........+.+s000+ cose 350) GEE senses cecucell cccccall caenes 
ee aa ME OR OUI ilddosran cain deudiee doasucn nk cceddaceddeunsnenaceasne MT Ghatcalh aandeel wteccel ueadhal.cuhede 
ID, BNO va ticcecevccnsd. soccessvuscessadseseccedesesnatss 525 GEE cccxeel eccccull sovnddl- cesses 
eh CRM MNND ciciccc benctivecceccsdcceveccccededsenteronsanenwéeneneeceetesl Sedsadh SodncdiE eduved, shecsell cacscel UdseceD deceedll Usados Gdeuadl andecsitcudeusl coamidll uneuest whawaslll decade iaasnd 
Se PE Ee MPU oh adsnccsse sncéccdeccecceccocoeuedssseccnceseeaeenes ue 450 EEE dukeedll stidadsll eeadeal aaecen 
PEIN GE POOR eo ce cnceccecccccaccectesdasvcdcscuncncsactcesossevoenas SEE cccccell ccuscel cocccoll cccceel ccaces 
Lake Creek—M. C. McMahan. (P. O., R. F. D. No. 1, Rockford, Wash.) 1,200 ol | ane 
Laketown—James Kearl ..:........ Wi Nicedads ddvdduduccacucsuevaduedessenascantas GEE eccccall cceccel cocvestl eccecel cosoes 
Lewiston—Small & Emery ..........eseseseeees 1,000 GEEEE cescee! cccccell ecccesh coceee 
Lewiston—Valley Lumber & Mfg. Co. (P. O. Clarkston, Wash.).. 3,500 GREE dsevech cducadll <occcal seduces 
MEOTASOHE, FT. WIR RRG es cccecccccccecccscececccccccesesnceccssececovcesces 100 20 
Newport—Pend O’Reille River Lumber Co.......c.ccccecseseeceseeses 1,300 GENE cscocull uneeedil wecenull sueene 
WOR TORMRON: LAMANEE TRE OOin es ccc ccccsccesecccccceccosescteseccsecece 500 : ae Pr ee Pee 
Oe, iis, CII cc vccdrctnacdsdaduvevecductiatenaccndccdcatcaes 1,000 GEE cccecel coceccll cccceol cocces 
Ps SG IRE CEE SIL, sc ccciin cue dncdesadscetdauniecddcedsGdbndckbaxsecaddecedcemennsal eneueulh aeqeeell eeéedelll nacacel cnenuaie daudgdll auducell detandlsadedsieaeas sek aeaceetitn din aise Sie et ere ee 
Post Falls—The MacGillis & Gibbs Lumber Co............sesseeeeeeee CO ee Pe popes 
Priest River—White Pine Lumber Co........scesccsscecsceeececseneeness RGR cocccedd cogeced coccechl cxcesel cecces 
I 0 WU a na ncdeds vebeceete desegtesedcdsececcncdecaecevesuc GEE dasdecall cwudeal. neces cascade aaugwe 
ee ee ND Gs  .cnckancesenseesesesdeeetoeseccssensscesecesvse EEE RET dhadesl duduaeil uneoasl ancane 
Rock Creek—Edward Meeks. Oo pPoccvovsccccesececcenccssccecsnccccst §« SOE BP accecel coccco|l ecanced seeseull eécaval avceacll scveceh ccvcecdl «GONE «© GHEE duaacall aesaadlll cdecaall estacs 
Bh IED GE Cnc ccccncceccccccccecccescncsoscencneecusscssvccccccscel ecncndl ceanaell eeseceD cascccih énceeal succeed besedel cadeeseh Gl eseeadlll adanadll dennmelll danendl dtandell aecuasll daduia 
Springston—Springston Lumber Co............ccccccceccececcceccecceee pr 2 t ee eee Re peer 
Sweet Boise—Dry Buck Lumber Co............cccccceccecsseseeeseceeese 1,425 GUE ecdddel aducadll sacedel gucaad 
EE, SE sn dvcccutesecetyscdecteendcdcrcdcecccedecbisédccoadtvenance GEE sccccell cceceal cdencdll caccael exceed 
I Ron Succ urevdeckviweuiesavwuskesduddcescueesauaveacedans TOGE coycacth sascedh ccvesell | | WHE cece 
Mod el aa cc acae ec dg edséekenkuncenccddundeauaseeeadadets 900 Ll a. eS Oe ee 
re Nis ic Secadecnetnceecesddedsdecseveguiename 300 GEE cvcccel cocccchll cacccel cocees 
SVarer=fane Pine LAGDSS CO. occ cc ccccccccccccccccccccsccescoscese 600 | — PRE Ree petit 

_ Weippe—R, Ms. PIED CGdsin Conedinaechss concterccdivcivdeuadudecceccatie a 175 BEE teesced cececell sneceall snes 
NE Se CA SOME oc ncccccceseedctcvncceccecsetecnscucscssesece «++] 16,149 otro | 78,004| 22, “see! 900 isl | TEE ceases 
- Ee ee CON WOOT ve ccctcccsnccccccccccccsvssnececnsscucscecoreescucces 8,380} 1,110 33,637} 8,990)| 1,542] MEE seduced ededas 
NEVADA. 
“a | Fir. Tt Spruce. Ih Cedar. || Redwood. tl Sugar Pine. Nl Other ‘Pine. Oth. Soft Ww || | Hardwoods. iI Shingles. 

MILL OWNER. | Cut. y Stk. || Cut. | Stk. || Cut. | Stk. t Cut. oe Stk. TH Cut. | Stk. || = T Stk. ||-C ut. | Stk. T Cut. | Stk. || Gut. | Stk. 
~Reno—Reno Mill & Lumber Co aa Gdudadl aenewane eadade | Sunes | | 2,350| 2.00. sril}e mol damaes || santa | weeees 
_Verdi—Verdi Lumber C0. ..cccccccccccesccccce pakdgucsoases : Soe] couccoll coccces cocces iE codedel dccoccth cucdeel sacasell aneteel cesced | 10, 000 4,000 

q TEQMIE TEE CP POMEN UDR i acca cckcs scccescosducavecsucucocdiecncene das Soul cadaedlh canes | seaaas | a EP iasaes | 14,650) 4, 000). Seene : 
: OtRIRY LODE. C2 BONGEWY asics accavconscccdevssendscepsnarocse ancnsncsgadcasscnapl cocctepideaxctll shcdsdh waance Utacsd eal anasuale aeseashe cnagaa nteeeent macanal 10,000| 3,000! |: 





REDWOOD SHIPMENTS FOR TWELVE MONTHS, FROM THE MILLS OF HUMBOLDT, DEL NORTE AND MENDOCINO COUNTIES, CALIFORNIA. 


DESTINATION. | Jan. I Feb. | March: | April. 3 May. gs June. | July. | August.| Sept. | Oct. | Nov. | Dec. | Totals. 































Ph Oe, Ce ER ooo. Suscsdenactsincravectwaecavanteuschns 12,418,641 “th, 364, 363 15,516,187| 15,293,435] 14,119,462} 13,085,570) 12,228,776] 14,429,293 “14, 403, 712 “13, 217, 333 12,730,177| 13,905,908| 162,712,857 
PONE OCI dace i cdcaedaccerpetecdsdcceeedectutcusadowe 5,153,078} 2,563,703) 6,854,363) 4,766,212] 6,669,156] 4,950,106) 5,531,213) 7,368,617] 4,467,101) 7,250,975} 6,423,585) 7,942,847| 67,970,956 
Pes Me NNN ni ccucanawarverasccucsecsnccentacceses 625 ‘ 81,081 60,575 | 263,383 320,754 283,741 SERGE dcncdscoesh: tastananea | 1,627,083 
Mexico and Central America..........ss.sseeeeeeees 22,297 28 32,308 791,776 373,168] 1,039,641] .......... 1,593,876} 3,944,348 
EE NU akc ighdalanctetaedsenecceuacustcnasee 4] esvccavgenl! seecuseneel, cxecuadasal.cccagadansall. édbgadibane accaveceual (ddacieaauel sdtesdamue adeaaaeaee (asada eal <pesdavaudl cdaguénease lasdduamene 
INI, cu cncdcccavadecncessevactductsssecddaes ‘ 670,205] wccccccece OO me aa 861,386 718,793 666, 900 272,052 271,568 >, 487, 918 
Australia and other oriental ports. as p 2,739,247 1,142,569 877,078} 1,865,993 704,400 636,557) 2,773,023 2. ae 17, 023,997 
__ Europe eT ear 5 re 352,799] 1,033,985] ....seeeee] seveseeeee| ceeeeeeees od 1'362, 078{ 204,193} 3,829,906 

_Totals....--ssseeeeeeeeneeseees : , 035, 8! 25 ~ 22,343, 626 24,396,295] 18,945,062| 21,542, 12,527] 23,915,025] 3| 23,782,344| 23,918,392| 262,597,015 



































_____ DESTINATION. ____| 1894. | 1895. | 1896. | 1897. | 1808. | 1899. | 1900. | 1901. | 190% 
iets itv ONE MEANT IMGUE  <.cosestiteensacceavccescsticesdaceavecehsdaccsurdéduvaddadddaeneceliadudeatamietcaaadagert 92,741,008| 135,578,205] 109,613, 151| 132,579, 056| 118, 148,890| 141,465, 146) 136, 760, 974] 142,289,078] 162, 712,85 
PNME NI RAM TIIIES 655 5 dan 5 Gob os nkacksde ioscduk ane cncpusnqacdsasoudesdnsicssasednndencansesswaUaniduscceCoanonde 62,483,055] 64,044,248] 39,262,898] 49,361,597| 49,218,374) 50,810,140] 44,720,595] 62,572,820) 67,970,956 
SMU iA A RIMEIEE Si ci vcane cass iacecedecanisasedcheveakdadaMekecsdedandiabsabantessusécasdaatauqasalse deca 909,284] 208,314 56,597| 309,039] 2,444,283| 1,824,085,  926,251/ 1,999,229] 1,627,033 
A LOIRE LEAL AERA LASSE LIES ETNA 1,630,740] 1,843,320] 1,639,463] 501,913] 895,738 1,833,306| 2,638,847| 3,944,348 
MAwalian IsIANGS <..cccccsccccsscoooscee 3,422,193} 3,347,759] 5,720,401] 8,211,591/ 9,406,120] 9,473,923) 6,487,918 
South America .....csseceececeeeeres 496,452} 2,344,598} 1,553,700] 1,415,613} 1,079,035) 5,899,979] .......... 
Australia and other ortental ports. 5,568,278} 7,857,582) 4,998,688] 8,580,012) 13,196,980] 18,434,081 17,023,997 
_Europe and Africa.. - kisesenads 5,631,999] 6,656,156] 6,285,256] 4,504,139} 1,077,766} 910,495! 3,829,906 

Totals. .cceececesceeceseeeceeeceeeetentecseeeeetteseseeesieenstesenteteeeceseeenetests 165, 894, 888) 203,596,260] 188, 871,600] 217,706,464] 200,001,022] 244,386,075] 262,597, 015 























Abbreviations: §New mill. ¢will saw in 1908. tDid not operate in 1902. *Distribution of mill ‘cut between different woods ‘is arbitrary. ‘O—Other information. E—Estimated, 
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STATISTICAL REVIEW OF EASTERN HEMLOCK AND HARDWOODS. 


Mill Cut and Stocks of Western New York, Pennsylvania and West Virginia—An Interesting Review of the 
Hemlock Production of the East—Light Percentage of Stocks to Mill Output— Individual 


Reports from Mill Operators in Hemlock, Poplar and the Hardwoods. 


This year the AMERICAN LUMBERMAN extends its sta- 
tistical statements to the east. The reason for this de- 
parture from precedent is found in the growing import- 
ance of hemlock. In Michigan and Wisconsin hemlock 
has to a certain extent replaced white pine and main- 
tained the total product of those states at something 
like its former magnitude. The hemlock product of 
those two states last year was 1,277,000,000 feet, a 
quantity 13,000,000 feet in excess of the previous year 
and about 11,000,000 feet larger than that of 1900. 
Under the new conditions, however, owing to the scare- 
ity of white pine the hemlock of Michigan comes into 
direct competition in certain sections with that of 
Pennsylvania and the eastern and western hemlock have 
an interdependence which once was not experienced. 
Therefore it seemed wise to make an effort to secure 
a report on the entire hemlock industry, except that 
of the Pacific coast which is included in our Pacific 
coast statistics with other woods under the heading 
“Other soft woods.” 

The leading eastern hemlock producing state is Penn- 
sylvania, but adjoining territories in western New York 
and West Virginia are also considerable producers. 
Consequently it was thought best to cover with this 
inquiry not only Pennsylvania but West Virginia 
and a portion of New York state. The result is found 
in the adjoining columns and the succeeding pages. 

There has been reported to us, as will be seen by 
the summary at the head of the adjoining columns, a 
total hemlock product in the three states of 1,016,888,- 
000 feet, of which Pennsylvania contributed 888,251,000 
feet. There are also given statements as to the product 
of pine, poplar, hardwood and shingles. Manifestly it 
was as easy to secure one class of product as another, 
and furthermore it was impossible to distinguish be- 
tween manufacturers of hemlock and those devoted to 
other woods. 

In regard to this report it must be admitted that it 
is by no means complete. No such first effort is ever 
as satisfactory as those which follow it. It is neces- 
sary in the first place to secure a list of mills, and in 
the second place there are some who, unused to such 
an application for the details of their business, refuse 
to report, while many neglect the matter. Neverthe- 
less the report is an interesting and valuable one, par- 
ticularly in what it shows as to the relations of product 
and stocks. 

Taking the three states together, the hemlock stock 
on hand at the end of the year was less than one- 
quarter of the year’s product. The extreme activity 
and favorable condition characterizing the eastern hem- 
lock business during 1902 is thus well exemplified. In 
Michigan and Wisconsin, with a total hemlock product 
of 1,277,814,000 feet, there was stock on hand at the 
end of the season amounting to 441,634,000 feet or con- 
siderably more than one-third of the product. It is 
evident that lighter stocks are carried in the eastern 
districts than in the west. 

Our reports found a total white pine product in the 
eastern districts covered of 83,459,000 feet. This is 
manifestly too small, but the proportion of stock to the 
cut is about the same as in hemlock. The poplar prod- 
uct is also evidently underestimated. This is found 
almost entirely in West Virginia, with 70,406,000 feet 
out of a total for the three states of 78,385,000 feet. 
The stock is even lighter in poplar than in pine and 
hemlock, indicating to what an extent the available 
supplies of that wood have been depleted. 

A somewhat surprising volume of hardwoed stock is 
seen, although it is undoubtedly largely green. Even 
so we must conclude that the eastern hardwood dis- 
tricts are better supplied with stock on hand than the 
south. Reports to us show a cut last year of 295,767,- 
000 feet of hardwoods, excluding poplar, while the 
stocks on hand were 82,233,000 feet or 28 percent. Still 
we find that in Michigan and Wisconsin the percentage 
of stock to the year’s cut is 35. 

There is a surprising volume of shingle output, that 
for Pennsylvania being reported as 123,075,000 pieces. 
These are practically all hemlock. 

The hemlock product of Pennsylvania as reported in 
these tables is a little over one-half the quantity shown 
by the census of 1900, which found a total product in 
the year covered by the report of 1,558,188.000 feet. 
The output of the state has probably declined slightly 
since the census year, but the discrepancy is due to 
the fact, above stated, that so many people failed to re- 
port to the AMERICAN LUMBERMAN, which does not 
possess the authority of the census office to compel re- 
ports. 

However, every report given in these tables is a gen- 
uine one. Some large concerns are known to have been 
omitted, but no attempt was made to estimate anything. 
Each report is direct from the operator of the mill; 
consequently we believe that the tables can be relied 
upon as giving with accuracy, as far as they go, the ad- 
dresses of mills, their product in 1902 and the stock on 
hand at them at the end of the year. In this connec- 
tion, however, it should be stated that the stocks are 
not necessarily owned by the party accredited with the 
ownership of the mill. As in other sections of the 





Lumber Statistics of Western New 


W York, Pennsylvania, West Viginia—1902 


SUMMARY OF MILL PRODUCT AND STOCKS ON HAND FOR 1902. 





Heml Pine. {| Poplar. || Hardwood. || Shingles, 


|| Hemlock. || Pine ir. + || Shit 
|| Cut. | Stk. || Cut. | Stk. |{ Cut. [ Stk. || Cut. | Stk. || Cut. | Stk. 
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LPS RS a CS aA OOM NES CRA TATA MD STIL DTT RNS ERAT. |S88,251|200,972|| 59,094) 20,042|| 8,639] 2,436]||218,282| 57, 795||123,075| 14, 280 
Western New York | 60,978 13,096 6,081} 1,751 340 236]| 14,412} 10,122 3,469 492 
West Virginia ........... | 67,659] 12,667|| 18,284] 1,590]| 70,406] 13,988|| 63,073] 14,316]| 8,425] ...... 
~ IE RON cies nhesdalasimbpaueuliiwnietsns bavkchnrasuab en cava cane | |1016888|226,7354| 83,459] 23,383|| 78,385] 16,660||295,767| 82,233] |134,969| 14,772 








WESTERN NEW YORK. 








MILL OWNER. _ || Hemlock. || Pine. || Poplar. || Hardwood. || Shingles, 






























































|) Cut. | Sck. {| Cut. | Stk. || {| Cu Stk. || Cut. | Stk, 
MEMOS =—AaTD PAPUA 6:5.si0s 5 ase b bind yes ¥'s565 oubuab¥ Serbs Kncase lene sas eens oh oe 2 eee 
— Gilbert Soule ........... | ‘ 
Allen—Frank Bennett. (P. O. . 
Alma—Farnum, Brown & Hale. (P. O. Wellsville.).....ccsecesecseres 
el ety I GE AOD vv s oes cand ncscishausenkaindeteRneecases 
Barker—F. Harrington. (P.O, Btarks.)cccescevcccscrecscccscvcvevccvess 
Pe Rae ON MND inca cuntbineescnicsesohisseease caspaes Ue Napnaneesion 
Blockville—Green Bros......... ° 
Burdett—Irving Dunham ...........0.ceececees esecsvccrccesee 
Canaseraga—The Laycock Lumber Co......ceseccecsecesces 
Castle Crock —Wiliamt BensemMities oicccssccncccvncccsessvccsecccesnvevseve 
Cayotaville—J. D. Smith. (P. O. Trumballs.). 
Chemung Center—Nelson Warren. eee 





SREY, OO 1B, CB ivi oc'nkcscncncsevstcevenseesenévns 

CADOIIEECRE th. TREMOR... cc:nceuscdececcccsceaceeedccabeos 
Conewango Valley—C. Hidecker & SOM.......scseccesseeees 
Cooperstown—Geo. L. Lyon. (P. O. Bainbridge.)......... 
ari. 0s SO A IOs osisciccosicas on etaveneriesedhecoee 
Delevan—Goo & Hopkins............. 
Dewittville—G. W. Stiles............ 
Eagle Village—W. L. McCall...... 
East Otto—-L. V. Sikes.......csccseses 
— Joel Perkins. (P. O. Cattaraugus.) 
Ellington—C. J. Main......secccccsece 
Elton—B. C. Beach. (P, O. Delevan.). 
Etna—A. Robertson & Son............. 
Erin—J. H. Rodbourn.........eessees 
Fluvanna—Lord Bros. & Brown.... 
I eI sie nnn vind wasinnd aharsacnanenineebeencee 
WPRMEANNVING—El. BE. BOBINE. o.c0cesvccccsncacescrsevcsvecssceses 
German—J. O. Banks. (P. O. McDonough.).........sseseees 
sreat Valléy—J. Bl. CHAS6 & Boni..cccccsscccccccesvccvsctecece 
Greene—O, Cady & Son.........ssee005 
=-— J. C. Marcy...» 
— Ezra B. Wheeler.......... 
Horseheads—W. E. Tuttle............- 
Jamestown—L. B. Warner............+ 
Kennedy—Ira C, Nichols.............0- 
Lexington—Wesley Travis ........... 

Little Valley—D. E. Whipple...... 
McDonough—I. H. Rathbone....... 
McGraw—H. R. Greenman............. 

Mciean—G6, BB, Reni... ccvccscovsccsccas 
Marathon—James S. Burgess...... 
MORGANE 60. BB. TRANG OB soo cnc cciccccvccsendccnvences 
Mt. Upton—C. G. Brooks. (Twelve other mills.)........s..+0+ 
Newark Valley—L. E. Williams & Son..........cceccecscsceees 
North Lansing—R. Miller. 


Oramel—James T. Murdough. (P. O. Belfast.)........seceeees 
Panama Station—Meerdink Bros. (P. O. North Clymer.)...... 
EE aN MORRO. ccs schist dee ceknnde vay overcausssedcar einen 
Pittsfleld—A. Finks. (P. O. New Berlin.).........ccecsccccsecees 
Plymouth—Scott & Simmons. (P. O. Norwich.). 
Portville—George C. Gordon............... 
Preston—C. W. Powers. (P.O, Oxford.) ..5..0sc0.scsrseeccsscecess 
SR A RI as, cis casei coun ose dneadinecamiecauccesvesves 
Red House—F. A. Beyer & Co. (P. O. Salamanaca.).......... 
Re ee tN INN os os cw ic Siosic vn wm naib eapa ba bicd GRC EID eles uae 


cee a Se ree paper 
MOTINBN As, TD, OID is sicc cccsctisensessccccecs 

South Dayton—Burkholder & Whipple..:.........secceecceeceeccs 
Slate Run—James B. Weed & Co. (P. O. Binghamton.). 
Strykersville—C. Hyman & Sons.............. 
Summit—W. J. Van Dewater. (P. O. Bird.).. 
Truxton—E. D. Gates. (P. O. McGraw.).... 
Vandalla—Seymour Hood ...........ceeeeeees 
Wanakena—J. W. Ventres & Co.......... 
Weedsport—A. Walrath & Co............. 
West Candor—BGamuel WasthaM.......csccoscsscccscccerececcceseoes os 
Weston’s Mills—A. Weston Lumber Co...........ccccscccccccecccccceccs 
Windsor—H. Edwards & Co. (P.O. Lisle.) (M. also Binghamton.) 


CT | SERRE ERE RT REE | 1] 60 978] 13,096]1 6,081] 1,751|| _ 

































































340|  236/] 14.412] 10,1221] 3,469] 


PENNSYLVANIA. 


it Hemlock. || Pine. || Poplar. || Hardwood. || Shingles. 


g || Cut. | Stk. || Cut. | Stk. || Cut. ] Stk. || Cut. [ Stk. |] Cut. | Stk. 
PET Es SERN iin ts 0:55 'ahin c's ks bd os vn pe BATON aaiowe nw onaes cancun ee 1) ARE 40 : 60] .. 2 
Alderson—Albert Lewis Lbr. & Mfg. Co. : 200 
PSN ie We, PN chose cb cn ase sossine ane cestkiooteneeausbce oe 
Allen's Mills—M. W. Smith................ 
i ip FON, LR a ooh able see a wna bones <ikbine beam 
Asaph—Campbell & Hagenbuch.......... 
Ashtola—Babcock LUMbEr Co.......ccccccccscocccccccccccconscs 
PORPRN Re) MINIM ors sco chal sins cecesan colimalce sesken cocks 
(Mill also Galeton.)...........+ 
Barbours—C. E. Mendenhall & Co.( P. O. Pennsdale.)........ 
SOR VOT. WW. URED Ob CSO si pivinisnsivcccseasgaavsssceccecces ° 
Beaver Dam—C. Adams. (P. O. Dingman’s Ferry.)......5... 
Bechtélaville—A. T. B. Stauffer... ......sccccccocccvcccccecccces 
Bellwood—J. P. Glasgow.............e00 
RPE Mr ss kiscengeegace c0esseekee ce 
Benezette—H. Blesh & Son...... 
Big Run—McClure & Tyson...... 
Birchardville—F. E. Fessenden 


















___ MILL OWNER. 










— Verstine, Kline & Co.......... 
Brown Hill—D. M. Shore.......... Dee RAReNNGhAS eS banendveceamenancics ce 
Bradford—J. M. Bemis & Son. (M. also Parrish and Pt. Allegheny.). 
Bowers Station—DeLong & Schweyer. (Three mills.)..........0..005 nes 
Buckstown—P, C. Isaacs..... Coe ceccccceccceccccccces 
Burgettstown—M. R. Parks...... ‘ 
Caledonia—H. Loeb .......ccccsccsccccccece Seeereseves 
Cambridge Springs—A. Sherwood & Bro........ccccecceecceecs 
Campbellville—Norton & Hottenstein. (Mill 
Cammal—Woods & Child. (P. O. Jersey Shore.).. 
Camptown—Lafferty & Fuller..... : 
Canton—Beardslee & Innes........ 
























































(Continued. See next page.) 
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Lumber Statistics of Western New York, Pennsylvania, West Virginia—1902. 











Pennsylvania—Continued. 





|| Cut. | Stk. || Cut. | Stk. || Cut. | Stk. || Cut. | Stk. |] Cut. | Stk. 


|| Hemlock. || Pine. | Poplar. 











{| Hardwood. 
| 50 


MILL OWNER. 
Ganton—H. Crawford & Son 
Carbon Run—Lewis Bros. 
Cassville—George M. Green 
Cassville—Joseph Norris ........... 

See Ce. VER ad i wbcdwebabadses ceseabansachandteudedecuceecencsusee 
Centre Mills—J. K. Moyer. (P. O. Millholm.)... 
Chapman’s Run—Reuben Miller..........eeseeeeees 
Cherry Tree—V. Tonkin. (P. O. Grant.)........ceeceeceees 
Chest Springs—P. M. Swope....i....cceccecsccccecccceseccs 
Clarington—Josiah Work & Somns........ccecceseceseeeeeeees 
Clearfield-—-Clearfield Lumber Co., Ltd. (Mill at Faunce.). 
Coalport—G. D. BeMtm.......sccccccccccccccccccccccccccccvccecs 
Cortez—Clark, Kizer & Kipp.. 
Colegrove—N. W. Heinemann. 
Coffeytown—P, S. Walters..... 
Corry—Andrew Lyons ....... 
Carter Camp—White & Van Kuren. (P. O. Coudersport.) 
Colby—G. S. Landback. (P. O. DuShore).......... 
Columbia Cross Roads—C,. E. Peckham... 


|| Shingles. 













































Conneaut Lake—Moss BroB.........cccccccvescccccccccvcccccccccsccscsecs | 
Conneautville—R. F. Wilcox & Co. (Mills in West Virginia.).......... | 
COOkKpOrt—J. C. LAASUTC..... cc cccccccccccccccccccccccccccecccsceuessesesecs 

we BR WB. WETRIIB eae cc ccccrccccccdcccccccetcvccccccesscscccescccccccccoosces 





Cross Fork—Lackawanna Lumber Co. : - 
Crossingville—J. EX. COOK.......ccccccecccceccecececncccscecessssccsseesees i] 180] ...... | 251 
Curry Run—John L. Hall. (P. O. Williamsport.)........seceeeeeeeeeeee It 15,0001 
Curwinsville—H. H. Johns & Co. (P. O. Montgomery.)........+0++eeee+ | 
Dallas Boro—Ryman & Shaver...........++++++ 
Dent’s Run—G. B. Merrill & Bro. (Mill also C 
Dewdrop—G. W. Campbell & Som......cccsccccvccccecccecvccceeveees 
Dorrance—Striker Stout ......e.ccseecseeceecees : 
Draketown—Caddell & Bittner. WE Pacxevesccuve 
Duck Harbor—Duck Harbor Lumber Co. (P. O. Lookout.)..... 
DuBois—John B. DuBols.........ccccccccccccsccscccccscccccccccevesecs 
Duncannon—Duncan & Wills...........+ 
Dunilo—Kuhns & Goodwin...........+.- 
East Berlin—W. G. Leas.... 
Easton—Zearfoss & Hilliard.............. 
East Glenunion—L. M. Farwell. - 
Hast Point—Roupp & Hallett......cccccccccsccscccccscccccccces 
Ebensburg—Barker Bros.........+.. P ane 
we WEDSTEP GOPITTIER oc ccccsiccciccescccccvcccccscccccssescesccccssocceevescces 
Bleven Mile—R. A. Butterfleld.........ccccccscccccccsccccsccccccccccvsces 
Elgin—Heywang & Dishow. (M. also State Line, N. Y.). 
Elkgrove—Hummer & Yorks. (M. also Colescreek.)...... 
Elimsport—Robert Dunbar. (M. also Jersey Shore.)...... 
Emporium—S. S. Hackett..........cecceecececeeecseeccenes 
Endeavor-—Georgia & Aylesworth 
Endeavor—Wheeler & Dusenbury............. 
Enterprise—I. L. Shank. (P. O. Titusville.)...........-+ 
Fepyville—Collins Bros........csecee ceceeecceseeceeeeceseceseususeeeerees 0 Bess ae iI 100} 
Everett—W. W. McDanilel........ccccccceccccccecccccccccccccssccccccerens 6001 i001] 2 Bases: 1 3001 
Falling Springs—George H. Gibson. fT 3} } 
Fallsdale—Isaac Lovelap ...cccccccccccscccscccseterrcccesssessesesteresess 5 2 eeceee 
Fiedler—G. W. Wolf iI |” 3001 ...... cca:  peewe iI 
Filnton—Charles Kreamer ..........ceceecceccccccecccees 
Gaines—Maple, Birch & Beech Flooring Co . 
Galeton—Emporium Lumber Co. (P. O. Keating Summit,) 
AIBO AUSTIN.) ...cccccccccccccccvereccccecsccececs ee | 
German’s Corner—E  F, German.....c..eeeeeeeceeeceeceecsecescens aus 
Glen Union—Glen Union Lumber Co., Ltd. (P. O. Pottsville.)....... 1 
Golinza—Collins, Watson & CO......ccccccccccccccccccccccccscecesescesens 
Good Spring—D. J. Gensemer, jr 
Gordonville—H. S. ROnrer......ssccccccsecececeeees 
Gorsuch—A. B. Hearm.,...cccccccccccccccceceeeess | 
Gramplan—P. J. SPencer......ccccecreccccecccccesncsesccecesecssscsssceecs 
Grant Elbs—Crawford & Yothers. (P. O. Grantonia.).........0.eeeeeee 
Greentown—T. H: Gilpin. (M. also Owl Hoor.) 
Guy’s Mill—Williams Bros.........-eeee. eeeeeee 
Hadley—L. F. Smith. (P. O. Simons, O.)...... 
Hanover—C. Moul & CoO......ccccccccvccccccccess 
Hayfleld—G. D. Boyer........cccsscccccccvece 
Hemlock—W. Stanford. (P. O. Warren.)..... 
Herring—Cobb, Haskell & Co.......s.eeeeee 
BEE My CUM e ret erence evcetsecsnctnnvervaceessee 
Hickernell—H. L. Bail. (P. O. Springboro.) 
Hickory—W. Hl. McPeak.....ccccccccecsccces 
Hollidaysburg—B. B. Young... 
Hooverhurst—N. L. Hoover........... 
Hoytville—Morris Manufacturing Co... 
Huntington—Jno. S. Bare........eeeeeeee 
Jackson—C, L. Marsh.........seeecsees 
Jamison City—Keystone Lumber Co.. 
Jenk8s—Love Bros.......seeceseee eeeeee 
Jersey Shore—J. Frank Torbert....... 
Johnsonburg—Bullock & Campbell.... 
Kingsley—W. W. Sloat.........sseeeees 
Knobsville—Kalbach & Spangler.. 
Kushequa—Elisha K. Kane....... 
Laceyville—A. L. Vandervort....... 
Laldig—Jno. F. JONNSOM..........cecceccceceecnseeceseeenes 
Laughlintown—William M. Carns......+-eccsceeeeeserers 
Laurel Hill—H. S. Thayer. (P. O. Ridgway.)......... 
Lawton—A. J. Terry.....c.scccccceccccccccscccesess 
Leander—Leander Milling Co.....sececeeceeseceeeeeereees 
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LeRoy—Leroy HOICOMD ......cccccecsccsecccccccccsccccees 
Leetonia—Miscellaneous mills 
Limeport—E. Moyer ........++-++ 
Lincoln Falls—A. T. Mulnix. (P. O. Estella.)........ 
Linden Hall—Linden Hall Lumber Co. (P.O. Sunbury.) ‘ ONT ow eens 
Little Meadows—Frank Palmer. (M. also Jackson Va 
PUY, ha TMMINUE, 5 <5 o concscsdevencéécctctcccadeccesevanccesésesons 
Loleta—Ainsler & Campbell... 

Lopez—Jennings Bros.........0 scoccccccccceeces 

Lord’s Valley—George W. Pierson 
Lottaville—B. A. Baker........cccccccccccccscecee 
Loyelsackville—J. H. Batley. 
Luthersburg—William Wingert .......--..+eee++ 

Lyon’s Mill—The Lyon Lumber Co. (P. O. Hughesville.)...... 
McAlisterville—H. J. Shellenberger. ‘Also three other mills.). 
McKearnsburg—Jonas Kunkel 
Marburg—W. 8. Dubbs.........ccccccccscocceres 
Marlenville—Wagner & Wilson.......... 
Marsh Creek—E. Matson, Jf......esscceeseees 
Meadville—A. Gaston .....cccccccccsssccees 
















Merlin—Homer Crager & SoM..........++0+ 
Miller’s Station—Z. Mickle. (P. O. Garland. 
Milanville—V, & L. M. Skinner.........++++ 
Mill Village—T, W. Waterhouse....... 
Montrose—J. C. Harrington........... 
LS. UE, TRAE Ce MN ce cerasscessvscaccsescscoscectncee 
Mosiertown—A. H,. Bennett. (P. O. Saegertown.).......-.+.+- 
=—C. B. Leiphart. (P. O. VenanGo.).....cccccccccccccccscssccoves 
Moshannon—J. T. LiUCAS........eeereeeeee 
Mt. Pleasant—The C. H. Lumber Co.... 
Nansen—Wright & Miller............. 
Neslyton—Harper Bros......--+0++ 
New Bedford—Sheriff & Shields....... 
Nev Bethlehem—F. R. Johnson..... 
New Castle—W. H. COx.....scccceeees 
New Franklin—Jno. W. Rhine....... 
Ow Wreedom—G. FY, Miller........ccccccccccccccccscvessccesces 
Newtuwn Mills—Wheeler, Dusenbury & Co............eeeeee: 
ewtonburg—Austin Beatty & Sons......0.-cseeeeseeeeeeeee 
ew Washington—W. H. Varnes.....eeceeeeeeesececeereeeece 
North Bend—Howard Est. & Perley. (P. O. Gleasonton.).. 
North Bend—James Robbins...... 
North Springfield—Gee & Morse . seus 
Nottingham—Harvey Graves .....sssceeeeeeeeesees 
Nuremburg—J. J. Meyers. (P. O. Nescopeck.)....... 
‘jley—Henry H. 


Fry. 
nge—M. W. Brac 
Oriental—h, G. Sheaffer 


(Continued. See next page.) 








country, some mills do custom sawing exclusively and 
many of them sell their entire product in block. 

We trust that with this on the whole very satisfac- 
tory beginning, another year may see the statistics for 
this important lumber district practically complete, as 
have been for so many years those in regard to the in- 
dustry of Michigan, Wisconsin and Minnesota, and as 
are now coming to be those for the Pacific coast, which 
was first represented by the statistical department of the 
AMERICAN LUMBERMAN a year ago. 


THE KEYSTONE STATE. 


‘ QUAKER CITY NEWS. 

PHILADELPHIA, Pa., Jan. 19.—Philadelphians are wor- 
rying through the period of quiet and restfulness with an 
inquiry now and then to answer and fewer orders to 
figure out a profit on. Nobody is worrying over what 
is to come; they all expect good business and are well 
prepared to care for it when it shall materialize. Some 
of the lumbermen are taking advantage of the season to 
go off “mending fences”—hunting up stocks, talking it 
over with the mill men or enjoying life for a few days 
in some other community. It’s a chance that comes 
only once a year. 

The volume of trade is still in a contracted state, but 
it is apparently only a question of a few weeks until the 
forerunner of spring business will be felt. Wholesalers 
talk of continued fair values, and while no great ad- 
vanees are looked for early in the season there is a 
feeling that even higher prices are bound to be the 
rule later on. Local business has been all but tied up 
for a week or ten days, severe cold weather having 
caused a suspension on all outdoor building work. A 
fleet of lumber laden schooners were held up at the 
Delaware breakwater for several days on account of the 
gales and ice floes. Warmer weather has resulted in 
the floes being moved by the tides, and barges and 
schooners are now able to make their docks. 

Norman D. Nettleton, who was associated with his 
father, Eugene B. Nettleton, in the lumber business, has 
engaged in business for himself, having opened offices in 
the West End Trust Company’s building. The retire- 
ment of Mr. Nettleton, senior, as a wholesaler to enter 
into the manufacturing end led to the change being 
made. Norman Nettleton retains many of the old cus- 
tomers of the firm and with some excellent connections 
he has started off in business with very bright pros- 
pects. 

Col. Charles M,. Betts, head of Charles M. Betts & Co., 
has again been elected a member of the board of direc- 
tors of the Trades Leagues of Philadelpnia, in which 
organization he takes a prominent part in advocating 
improvements and protecting the commercial interests 
of the city. 

Anderson Givin, who has just returned from a short 
European trip, looks forward to another good year in 
hemlock. He says the cut will average up well with 
that of recent years, though heavy snowfalls will ham- 
per logging for five or six weeks. He sees no reason to 
anticipate a decline in prices but rather inclines to the 
view that advances will be made when the season gets 
in full swing and the demand grows heavy. 

An early morning blaze in the planing mill of Rich- 
ard Lloyd, No. 107 North Twenty-second street, last 
week caused a loss of $5,000. 

A good demand for maple flooring is noted by Ed- 
mund Pennell and he is well satisfied with the way the 
year has started off in this line. He says business 
shows every sign of being strong and he has made 
preparations to handle a large stock of white pine this 
season. 

Joseph P. Dunwoody, of the Meadow Mountain Lum- 
ber Company, is on a trip to the company’s plant at 
Friendsville, Md. 

The Condron planing mill and the Hunter planing 
mill, both of which are located at Hollidaysburg, were 
forced to shut down last week by reason of the coal 
famine. 

The Knockdown Box Company, of Connellsville, Pa., 
has been chartered; capital, $18,000. The James H. 
Cramwell Company, of Baltimore, has been chartered in 
Delaware to deal in lumber; capital, $100,000. 











SMOKY CITY TRADE NOTES. 

Pittspura, Pa., Jan. 20.—Attention is mainly directed 
to the entertainment of the Union Association of Lum- 
ber Dealers, now in convention in this city. Business 
is not showing any great activity, building having prac- 
tically ceased during the cold spell, and few new oper- 
ations of any size or importance are being projected. 
Dealers are hoping for an early spring trade this year. 
The officials of the Pennsylvania railroad issued an 
embargo a few days ago on all freight, including lum- 
ber and excepting iron, steel and coal, particularly coal, 
on all the Pennsylvania lines until the congestion shall 
be relieved. This embargo may or may not prove a 
harmful one to the lumber trade, depending, of course, 
in what length of time it may be lifted. While the 
dealers are watching the situation they are not appre- 
hensive that it will be serious. 

The S. W. Mears Lumber Company, of the East End, 
has declared a 6 percent dividend out of the earnings 
of the past year, its earnings being 50 percent of its 
eapital stock. 

Mr. Ross, of the Beaver Falls Planing Mill Company, 
Beaver Falls, Pa., has gone on a southern trip which 
includes Cuba. 

A. C. Opperman, local representative of Mershon, 
Schuette, Parker & Co., will make a trip to Saginaw 


saab es 


4 


cheek Bonet War 





% 













































































26 


AMERICAN LUMBERMAN. 


JANUARY 24, 1903. 





this week. Mr. Opperman recently returned from the 
three saw mills at Bellhaven, N. C., which are running 
full capacity. The planing mill will be run double turn 
beginning February 1. 

A. M. Meanor has been elected president and W. L. 
Hankey secretary of the Valley Lumber Company, at 
Turtle Creek. A plot of ground on the Turtle Creek 
Valley railroad has been secured, and suitable switches 
and buildings will be installed. : 

The Pittsburg Wholesale Lumber Dealers’ Associa- 
tion has added to its roster the name of the McMillan 
Lumber Company, the application being passed upon at 
the meeting on January 6 and accepted and approved 
by the members of the association at the Hotel Henry 
on January 13. The MeMillan Lumber Company is re- 
garded as a notably acceptable acquisition, as it will 
doubtless take an active and practical interest in the 
Pittsburg asosciation. 


LAKE ERIE PORTS. 


THE TWO TONAWANDAS. 

NortH TONAWANDA, N. Y., Jan. 19.—William Whit- 
mer & Sons, of Philadelphia, have discontinued the lum- 
ber station which they have conducted on Tonawanda 
island for years under the management of W. H. Cow- 
per & Co. The remainder of their stock, about 1,000,000 
feet of various grades of white pine, was bought last 
week by L. H. Swan & Co., of this city. This move will 
not change the business of W. H. Cowper & Co. : 

George S. Davies, of this city, who is superintending 
the construction of the furniture factory being built in 
Tonawanda by the American Cabinet Company, says 
that notwithstanding reports from Buffalo that the 
plant has begun running it will not be put in operation 
before the first of next month. The company is over- 
whelmed with orders and the factory will be operated 
day and night until they are filled. Several thousand 
feet of hardwood have already arrived at the yard adja- 
cent to the plant and at least 1,000,000 feet are en 
route from the company’s southern timber possessions. 

L. H. Swan & Co. are removing their office from 
Goundry street to the firm’s yard on Island street. 

At the annual meeting of the shareholders of the 
First National bank on Thursday James 8. Thompson, 
of Thompse, Hubman & Fisher, was elected a director. 

Theodore S. Fassett, of Smith, Fassett & Co., attended 
at Buffalo this morning a conference on the bill which 
has been introduced in the state legislature to convert 
the Erie canal into a 1,000-ton barge waterway. There 
has been considerable controversy over whether to make 
the Tonawandas or Buffalo the western terminus of the 
enlarged canal. As the bill now stands the canal will 
connect with the Niagara river here, from where boats 
will be taken through the latter stream and through the 
proposed ship canal around the rapids at the head of 
the river into Buffalo. 

The remains of the steamer Hebard, which foundered 
on the rocks at Point Malmaise, Lake Superior, while 
en route to the Tonawandas late last season with a car- 
go of white pine for White, Gratwick & Mitchell, have 
been bought by Capt. R. H. Thompson, of Buffalo, and 
will be raised in the spring. 

Local vessel owners have little hope of receiving bet- 
ter rates on lumber next spring than were offered at the 
opening of navigation last year, as it is generally con- 
ceded that there will be comparatively little stock ready 
to be forwarded when navigation opens again. 

W. G. Palmer, sash and door mill operator, and wife 
left this morning on a two weeks’ pleasure trip to San 
Francisco and other western points. 

George Milliner, manager for the H. M. Loud’s Sons 
Company, is spending a few weeks in Canada in the 
interest of the company. 

J. E. Williams, who conducts a hardwood lumber 
business at Athens, W. Va., is visiting his family in 
this city. 

Martin Hughes, of Hughes & Hartmen, Dansville, N. 
Y., was here Jast® week purchasing stock. 

Charles Weston, of A. Weston & Son, and wife left 
Saturday for a two weeks’ stay at Mount Clemens, 
Mich. 








AAs 
FROM THE FOREST CITY. 

CLEVELAND, Onto, Jan, 19.—Notwithstanding the very 
cold weather during all of last week trade in lumber 
kept up remarkably. There is little lumber, however, 
being actually delivered for house building, but an 
unusual number of orders are béing booked for delivery 
as soon as foundations can be put in: Demands from 
factories, pattern makers ete. keep up as well as at 
any time for the past six months. 

C. H. Prescott, jr., William Teare and Erwin Fisher 
will go tomorrow evening to Detroit to attend a meet- 
ing of the Lake Carriers’ Association. 

William Martin, of the Martin & Barris Company, 
will leave for New York on Wednesday evening on 
business. 

Fred Potter, of Potter, Teare & Co., and Mrs. Potter 
have been in New York city for the past two weeks. 

Max Myers, president of the wholesale dealers’ asso- 
ciation, and several other dealers will leave Tuesday 
evening for Pittsburg, to attend the Union association 
meeting. 

Eugene Carleton, of the Mills-Gray-Carleton Com- 
pany, and E. L. Fisher, of the Fisher & Wilson Com- 
pany, are to leave within a few days for Florida, to 
catch fish and have a general good time. 

Last night fire destroyed the office and wareroom of 
the Lorain Street Lumber Company; loss about $6,000, 
fully insured 
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MILL OWNER. 


Orwell—B, Ls, Frintie.....scccccccscccccccvccccces 
Pennsylvania Furnace—A, M. Brown..........s+eeeees 
Pendleton—A. G. Kramer. (P. O. Belsano.) 
Piney—Betz, Hahn & CoO......c.scccocsceccees 
Pittsburg—H. C. Huston Lumber Co............. 

Point Marion—M. T. McClain & Co...........0+0+ a” 

Port Alleghany—F. B. Rawley & Co.......cccsccccccsccsccccccccvcccsces 
Portland Mills—Portland Lumber Co. (Mill also at Croyland.)........ 
Port Royal—H. C. Hower & Bro. (Also two other mills.).........--.++. 
Potterville—D, F. Barton 
Quincy—Henry A. Good.... 
Rainsburg—E. M. Smith..........ccccssscscecees 
Rathmel—The Hall Lumber Co.. 
Rexis—Vinton Lumber Co., Ltd....... 
Rice’s Landing—S. M. Walton & Son.......... 
Ricketts—Trexler & Turrell Lumber Co.......... 
Roaring Branch—C. L. Green........-.secscesecceceeeees 
Ralston—Red Run Coal Co. (P. O. Roaring Branch.).. 
Rockwood—Penrose Wolf ....eceescceesecceeeees eecooceee 
Rome—Wilmot Bros 















































eeeeeeee eeeeeeeee see eeeeees 





Rouzerville—Rouzer, Amberson & Co 

Rundell—C, C. Field. (P. O. Conneautville.)......... 
Rustville—F. H. Griffin... 
Salem—R. M. Coalman.. 
Salix—George G. Kin 
Sassamansville—J. W. Bauman.. 
Scotrun—Otto ReuhIMan ........cccccecescccceceeeeeeeees 
Scrubgrass—Pennsylvania Lumber Co........+s.eseeees 
Seelyville—Charles H. Smith, (Mill also at Niagara.).. 
BHAAe GOP BAIHS? BOB. ccccccccccccccccvvcscsccessessccee 
Sharon—P. M. Frampton...... 
Sharon Center—Bixby & Son.... 
Shippensburg—H. Burns & Co. 
Squaretop—M. J. Lesh..... 
St. Mary’s—Peter Niemiller. 


Sunderlinville—B. Beach ....cccscccccccsccsccccrsccccvcccessvcssecsvecces 
Sylvania—Rockwell & Merritt BroS.......cccsccsscccvcccccvccsevsesseceece 
Tanner’s Falls—Rifle & SOMS.......seeccsececesececenevee 
Titusville—J. S. Paul.......... 

Townville—P. E. Wood........ 

Transfer—D. A. Frampton 
Trexelville—D. A. Kern. (P. O. Middleburg.)....... 
Trexlertown—Croll & Gernent. 
Trinket—John H. Payn...... 
Troy—BHsra Baxter ...cccccccccccee 
Tunkhannock—Theodore Cooper 
TIBAMIS—TITORST TANBVSF OOo ccccssovececcccvossececscce 
Union City—H. Clark & Son. 
Urey—Bry & SQw 6? cccccccccccccccccccccccccccccsccccsee 
Volant—Allen Brot.ccccccoccccsccccccs scccsccccccccscccss 
Vowinckel—Bowman Lumber Co........+-sesecesseeeees 
Waldo—Stout & Walden. (P. O. Bradford, Pa.)....... 
Wapwallopen—Abraham Whitebread 
Warren—P. Coleman & Co. (Also two other mills.) 
Water Tower—I. Stauffer...... 
Waymart—Z. A. Wonnaoott...... 
West Spring Creek—A.-D. Manley 
White Hall—J. Kreamer 


—- Emery Lumber CO... ccccccccscccccccccccscsscscccncccs 
— Elias Deemer & Co...........+. 
Windham—S. W. Kuykendall.. 
Wolf's Store—Harter Bros...... 
Woodbury—George W. Clouse...........sc00.00- 
Woodrow—R. B. Davis. (P. O. Bridgeville, Pa.)...... 
West Side—Jacobs & Jackson. (P. O. Youngsville.). 
TF, BC inc vc cvcce se scicvercecccccesecesssve 
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WEST VIRGINIA. 


| 
MILL OWNER. 

Alexander—Rich Mountain Lumber Co 
Bayard—J. C. ReitzZ........eceee. 
Belington—Serpell Bros 
E:lue Creek—Central Coal & Lumber Co............ 
Isuckeye—W. McClintock 
Buckhannon—N. B. McCarty... 
Caldwell—T. K. Tatten 
Capon Springs—Cooper & Anderson................0.eeeees 
Camden-on-Gauley—Baltimore & Ohio Railway Co...... 
Carlisle—Case Manufacturing Co.........cccccecceceees 
Centralia—John Paulhamm & Son 
Charleston—Charleston Lumber Co.. 
Clay—C. L. Ritter Lumber Co..... 
Clayton—C. H. Graham........... 
Cowen—L. White & Co.......... 



























Devin—ea ver Creek EmMWer CeO ..occscccccceccvovccesccectnessocesascenses 
Tnana—The New Dominion Lumber Co..........ssecccscccsccevccecceess 
Dobbin—J. L. Rumbarger Lumber Co. (P. O. Philadelphia, Pa.).... 
Elkins—McMillen & Marshall............ssesccescccees 
Flat Woods—Fisher & Berry Lumber Co.......... 
Freeport—Pribble & Darnell..............sceeseeceseee 
Gladwin—The Raine-Andrews Lumber Co............. 
GOrmAnia—CHATIOS DOR] ...ccccccccccscccsccsccccsccesess 
ee ree eee 
— George M. Whitescomc. (Sold mill.)............+. 
Guyandotte—Wilson & Sons..........ccccecececeseeees 
a Ae ee er re 
Hinton—West Virginia Land & Lumber Co........... 
Horse Shoe Run—Joseph Rembold...............e+00% 
Horton—Condon Lane Boom & Lumber Co.......... 
— French Lumber Co.......... 
Huntington—Sliger Bros Nid” adlenae Ne teiaehaseebtahese aeekkabade 
oe dhe, ree OM Os en een eee 
Lytter—Pittsburg & Western Lumber Co. (P. O. Pittsburg, Pa.).... 
Marlington—Greenbrier River Lumber Co.........ccccccescvecccccsveces 
COR Ts. BN rs.040'00:00000/000000.0000 0007099000 
Maud—M. W. Burgess.......... 
Parkersburg—John E. Koontz 
§Parsons—Clover Run Lumber Co 
Pickens—Henry Spies............ 
— Holly Lumber Co...... 
Porter—Clay Lumber Co...... 
Preston—M. G. W: 
Piedmont—The Mackie Lumber Co. (Mill also Job.).. 
a ae ee ere 
Porterwood—Christman-Miller Lbr. Co. (P. O. Williamsport, Pa.).... 
Raleigh—Raleigh Lumber Co.............see008 oeeceosee OSecocscorercccees 
Reedsville—Harter & McCormick. (P. O. Morgantown.)....... pieeeae 
Ravenswood—Ravenswood Lumber Co............ 
Robinson—L. G. Robinson. (P. O. Smithfield 
Robertsburg—Samuel Roberts .............ss0008 
Roderfield—Sudduth & Bailey. (P. O. Welch.). 
Ronceverte—St. Lawrence Boom & Mfg. Co....... 
> ee EN say Gn chb ob'a've.v 008 50's <h'cneead ens eee 
Rowlesburg—S. Hinkle. (P. O. Weston.)....... 
a EE I in bo Skt cétdnweee 00000 5ddenbnnnee 
Sattes—Knight Lumber Co. 
Oa, Oi SUT URTIEN ccc sccrcveccccnnccnesecaced 
Spencer—Crescent Supply Co. (P. O. Marietta.). 
St. Albans—Bowman Lumber Co..............0.55 
Stockuts—Isherwood & Cody. ps 
Sutton—Pardee & Curtin Lumber Co...........0..55 
Wayne—Charles W. Ferguson 



















Whetstone—Elk River Stave Co.......sccccccccccccccccccecceves 
White Sulphur Springs—A E. Huddleston 
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SOUTHERN LUMBER MANUFACTURERS ASSOCIATION’S THIRTEENTH 


Annual Meeting, And Good Fortune Still Attends It—Official Reports Show an Active and Prosperous Year’s 
Business—Thoughtful Papers Upon Timely Topics—An Adequate Lumber Exhibit at the Louisiana 
Purchase Exposition Substantially Endorsed and Supported—Affiliation and Co-operation 
with the Newly Organized National Lumber Manufacturers’ Association— 


New ORLEANS, La., Jan. 19.—It takes a hostelry of 
an extremely commodious character comfortably to 
house the members of the Southern Lumber Manufac- 
turers’ Association at an annual meeting. The St. 
Charles was selected for the thirteenth annual on this 
account, but long before the date set for the meeting 
all the rooms had been reserved and the register shows 
several hundred names of those who were on the “wait- 
ing list.” 

While it is possible that some of those in attendance 
were lured to the Crescent City by the balmy air and 
delightful hospitality which that city extends to all 
visitors regardless of past affiliations, this idea is not 
put forward as the real cause of the large attendance. 
Interest in the organization of which they are members 
is the principal reason of the influx of visitors. 

The accommodations at the St. Charles were ex- 
hausted by Sunday night, and guests were turned away. 
Some of the early visitors secured accommodation for 
the night, but were told that other arrangements would 
have to be made by them when the special train loads 
of members of the association who had arranged for 
rooms in advance began to arrive. The Cosmopolitan, 
the Commercial, in fact all of the principal hotels of 
the city, were then besieged with inquiries for accom- 
modations. However, New Orleans is capable of taking 
care of several meetings similar to the Southern Manu- 
facturers’ convention and provide “roosting” places for 
all, provided one knows where to look for the rooms. 
While the authority for the statement cannot, in mercy 
to him, be cited, it was current comment that many 
who had secured good rooms at the principal hotels 
for some reason, sufficient to themselves and others 
at interest, did not occupy them, or at least not until 
the “wee sma’ hours.” 

Those visiting the summer city of the United States 
are imbued with the laudable ambition to explore its 
many mysteries, to go into the quarters where life is 
on a different and seemingly more attractive basis than 
their own well regulated existences, to taste of its 
world famed cookery, to breathe the intoxicating per- 
fume of sixteenth century customs, in fact to be car- 
ried along on the current of luxuriant southern hospi- 
tality which is none the less genuine because it is given 
a monetary value. ‘These and various and sundry other 
reasons could be cited as motives which induced the 
formation of the exploration parties, but the various 
and sundry reasons will not be presented herewith. 

As early as Sunday night the visitors began to ar- 
rive. Monday the bulk of them had registered, and by 
Monday night the others had made their appearance. 
While there was no business of the association trans- 
acted on Monday, the day was spent in renewing old 
acquaintances, talking over matters of common interest 
or in discussing the probable action of the convention 
on matters to come before that body on the morrow. 

There was a fair sprinkling of northern visitors, 
many of whom are interested in lumber operations in 
the south and others who are owners of southern pine 
timber stumpage and therefore vitally interested in the 
proceedings of the Southern Lumber Manufacturers’ 
Association. 

This body of manufacturers, representing as it does 
the second largest lumber resource of the United 
States, is of special significance. The rules adopted 
by it as to manufacture of product and the conditions 
on which that product shall be marketed, as well as 
the action of the body with respect to grades and 
classifications, are matters that bear upon the weal of 
the lumber trade as a whole. The manufacturers who 
compose its membership represent a majority—with re- 
spect to amount of timber lands owned and lumber 
produced—of the southern lumber producers. The im- 
portance of the product as well as of the actions look- 
ing toward the bettering of the conditions under which 
the lumber is produced is admittedly a matter of na- 
tional lumber concern. 

A close study of the measures discussed at this 
meeting and of actions adopted, together with the re- 
ports of various committees, the secretary and the ad- 
dress of the president, are matters which will interest 
all who are engaged in the lumber industry.. 


TUESDAY MORNING’S SESSION. 


New OrLEANS, Jan. 20.—The Texas contingent arrived 
on the morning trains and with them others from va- 
rious sections of the south. The rotunda of the St. 
Charles resembled very closely in general aspect the 
outskirts of a Methodist camp meeting where all the 
good brethren had retired to swap horses and talk over 
crop condition; except in this instance it was valuable 
experience that was interchanged and the crop of lum- 
ber formed the topic of conversation. 

Prior to the hour set for the meeting, which was 
held in the banquet hall of the St. Charles, the mem- 
bers of the association were invited to register with the 
Secretary so that transportation matters could be ad- 
Justed as well as the names of those in attendance se- 
cured. This task was completed and President N. W. 








Old Officers Re-elected. 


McLeod let fall the gavel, calling the meeting to order. 
The president after a brief reference to the annual 
meeting, delivered his set address, as follows: 


President’s Address. 





Gentlemen : 

I am pleased to welcome you to this, our thirteenth an- 
nual meeting, and to congratulate you on the continued 
prosperous condition of our industry. 

The year just passed has confirmed the optimistic opinions 
expressed a year ago. The records of the year show that 
more corn and oats were produced than in any previous 
year, and wheat, in quantity harvested, has seldom been 
exceeded. Cotton has been exceeded in only two years in 
the history of that staple * * * —" the past year 
prices for agricultural products have been high, producin 
a satisfactory profit to the producer. This is evidence 
by the large increase in individual depositors and deposits 
in all banks in the agricultural districts. 

The demand for iron and steel products has long been 
considered a safe commercial barometer. This industry has 
enjoyed a year of unprecedented demand. * * In the 
history of the iron and steel industry there has never been 
a period during which orders have been booked by steel 
producers approximating present conditions. * * * 

The great movement of tonnage has so congested trans- 
portation lines that the question of delivering goods sold has 
been more serious than to obtain orders for the goods 
manufactured. The transportation lines, recognizing their 
inability to handle the enormous tonnage that is offered, 
are as rapidly as possible building new lines, improving exist- 
ing lines, reducing their grades, laying heavier steel, addin 
power and equipment as rapidly as they can be furnished. 
materially increasing their capacity as carriers. 

The demand for money in commercial lines has been so 
great that it has had an effect on the market for securities, 
bringing about liquidation in speculative centers that caused 
some apprehension. As interest rates, however, for com- 
mercial lines were not affected nor credit withdrawn the 
stability of trade conditions was fully demonstrated. 

The sale price of our product during the year has been 
fairly uniform, which, in the absence of concerted action 
as to values, emphasizes the fact that the supply and de- 
mand have in their relation to each other been favorable to 
the producer. 

On January 1, 1903, the 175 mills reporting to the Yellow 
Pine Clearing House show a stock of lumber on hand of 





N. W. McLEOD, new-old President. 


540,000,000 feet. These mills during 1902 produced 2,678,- 
000,000 feet, and shipped during the year 2,607,900,000 feet. 
This would indicate that the 175 mills are carrying 71,000,- 
000 feet more than they did on January 1, 1902. This, how- 
ever, is accounted for by the inability of transportation lines 
to furnish wi KO to move the product. It is estimated 
that in the 8,000 retail lumber yards that draw their sup- 
plies from the south there is at least an average of three 
cars per yard less on hand than a normal! stock, occasioned 
solely by the transportation lines being so congested with 
tonnage that the lumber ordered shipped to the retail yards 
could not be moved. This would indicate that the mills are 
carrying 350,000,000 feet, owing to lack of transportation 
facilities, that would under normal conditions be carried by 
the retail dealers. It also indicates that the early spring 
trade will take 350,000,000 feet of lumber in excess of what 
the demand may be for actual consumption. 

During the year matters have been brought to my atten- 
ey which I feel sure should have your consideration, as 
‘ollows : 

The matter of transportation of lumber on flat cars. It 
is recommended that a standing committee be appointed to 
take such action as they may deem best, looking to the 
transportation lines either equipping flat cars so as to carry 
lumber or compensating the shipper for the lumber used in 
equipping the car and make a weight allowance in the 
transportation charges of the weight of lumber used in such 
equipment. 

It is further recommended that consideration be given to 
the adoption by this association of grading rules to cover 
the entire — of yellow pine; that a standing commit- 
tee on grading and inspection be appointed, the secretary of 
the association to be an ex-officio member of that committee. 
The committee to have regular meetings thirty days prior 
to the annual and semi-annual meeting of the association 
and called meetings as often as may be necessary. 

My reason for this recommendation is that while there is 
aver...9,000,000,000 feet of yellow pine produced annually 
there is only 6,000,000,000 feet represented in the yellow 
pine associations of the south, of which 3,000,000,000 feet 
is represented in this association and 3,000,000,000 feet in 
the other three yellow pine associations, namely the North 
Carolina Pine, the Georgia Sawmill and the Gulf Coast as- 
sociations. It is believed that if we will extend our rules 
and the scope of our association to the entire needs of 
the yellow pine product, the benefits accruing to the pro- 
ducers of yellow pine from our inspection bureau will be 


taken advantage of by the yellow pine associations of North 
Carolina, Georgia and the gulf coast, enabling these asso- 
ciations to become members of that department of our asso- 
ciation and thereby strengthening the association and en- 
abling it to accomplish a greater amount of good at very 
greatly reduced cost to the individual member, and be the 
means of inducing many of the producers of the 3,000,000,- 
000 feet of yellow pine that are not now represented in any 
association to affilliate with us. 

It is further recommended that consideration be 
the proposition to — the scope of our rate and classi- 
fication book, covering the North Carolina Pine, the Georgia 
Sawmill, the Gulf Coast associations and all territory from 
southern hardwood points, as well as yellow pine, thus ex- 
tending the benefits accruing to our members and enabling 
the associations mentioned, as well as the manufacturers 
of hardwood lumber in the south, to become members of that 
department of our work. 

t is also recommended that consideration be given to the 
question of adoption of a uniform order book and contract 
of sale along the line that has been adopted by the white 
pine assomations of Wisconsin and Minnesota. 

At the semi-annual meeting I referred to a committee 
that had been appointed at Charleston, 8S. C., on April 18, 
and to the resolutions adopted at that meeting, recognizing 
the Southern Lumber Manufacturers’ Association as havin 
taken the initiative for certain reforms in the matter o 
uniformity of manufacture and grading of yellow pine, and 
requesting a conference committee, consisting of delegates 
from each association, to meet at Atlanta. This conference 
committee met at Atlanta, Ga., on October 7 and 8, result- 
ing in the call for a general meeting to be held at St. Louis 
December 9 and 10, which meeting resulted in the formal 
po a of the National Lumber Manufacturers’ Asso- 
ciation. 

The objects of the National Lumber Manufacturers’ Asso- 
ciation are to promote unfformity in the methods of manu- 
facture and sale of lumber, to unify as far as possible con- 
flicting interests and eliminate elements of friction. 

The organization of the National association is based 
upon a delegated representation. The constitution adopted 
provides that any association of lumber manufacturers may 
be entitled to membership by electing two delegates at large 
and one additional delegate for each 250,000,000 feet of 
lumber produced by the association. It is the purpose of 
the national body to encourage the organization of lumber 
manufacturers in territory not now covered, whose interests 
are common, into lumber associations and the delegates from 
the territorial associations to form the national body. It is 
not the purpose of the national body to consider or take 
action on matters that are local in character but to handle 
only matters of common tnterest to all manufacturers of 
lumber within the United States, and to relieve the territorial 
associations as rapidly as may be expedient of the work now 
being done by the local or territorial association that is of 
common or national interest, thereby reducing to a minimum 
the _——— of conducting departments that are common 
to all. 

The National association is to be managed by a board of 
governors, consisting of the chairmen of the delegations 
from each association. In order to perfect the organiza- 
tion of the National association at St. Louis all members 
of lumber associations who ‘were present at that meeting 


iven to 


were made delegates, each delegation electing a chairman 
to act on the board of governors until the first meeting of 
the association of which the delegation was a member, at 
which time delegates were to be elected by the territor(al 
association, as provided in the constitution of the National 
association. 


The board of governors, recognizing that our secretary's 
office was fully organized and equipped, at its meeting 
elected temporarily the secretary of our association as sec- 
retary of the National association, subject to the approval 
of our board of directors, and if our board concur the ap- 
pointment will be made permanent—the National associa- 
tion assuming an equitable share of the expense of conduct- 
ing the office. 

There has been some discussion among our members and 
in the lumber press as to the location of our headquarters. 
All of the arguments that I have read upon the subject seem 
to be predicated upon the supposition that our headquarters 
and the city in which we hold our general meeting must 
necessarily be the same. The secretary’s office, which is the 
headquarters of the association, is located by the board of 
directors at a point most convenient for conducting the 
routine business of the association. The routine work with 
our members is carried on by mail; therefore, the location of 
the office does not affect the efficiency of the service, and it 
is desirable to have the office at a point where it can be in 
close communication with the traffic departments of trans- 
portation lines and midway between the source of supplies 
and points of consumption of our product. On the other 
hand, the meetings of our association should be called at a 
point most convenient to our members. It is essential that 
the point selected should be as nearly as possible in the 
center of the producing district. The location of the place 
of ——— is determined by the board of directors, who, it 
is assumed, represent to the best of their ability the wishes 
of their constituents. 

The record of our association shows that we have held 
twenty-five general association meetings, fourteen of which 
have been held at Memphis, five at St. Louis, two at New 
Orleans, one at Mobile, one at Shreveport, one at Kansas 
City and one at Nashville. There seems to have been a de- 
sire on the part of our members to have the present meeting 
at New Orleans, and the board of directors so ordered. 

I am pleased to advise you that papers have been prepared 
on the subjects of 

“Stumpage.” by Mr. R. A. Long, of Kansas City. 

— Pine Flooring,” by Mr. J. B. White, of Kansas 
City. 

“Economy in Manufacture,” by Mr. I. C. Enochs, of Jack- 
son, Miss. 

“Uniform Grades and Manufacture,” by Mr. William B. 
Stillwell, of Savannah, Ga. 

These papers have been prepared with great care after 
exhaustive research and will, no doubt, prove instructive and 
beneficial. 

I desire to thank the gentlemen for the great interest they 
have manifested in giving their time and thought to the 
preparation of these papers. 

The standing committee appointed at our semi-annual 
meeting for commercial agency book and credit and collec- 
tion department, and the committee on plans and recom- 
mendations for the proper exhibit of the yellow pine iIndus- 
try at the Louisiana Purchase Exposition at St. Louls, in 
1904, are ready to report and their reports should be given 
careful consideration. 

Reports of department work will be submitted by our sec- 
retary, Mr. George K. Smith, and his assistant, Mr. W. 
Goodnow, in charge of the rate and classification book and 
the claim department, and by Mr. Warren, chief Inspector, 
in charge of the inspection department. 

In conclusion, I desire to thank you for the hearty co- 
operation I have received at your hands during the year. 
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After finishing his written address, President McLeod 
thanked the members of the association very heartily 
for their support and co-operation during the past 
year, stating that it has ben a matter of inspiration 
to those who were at the head of the organization. 

The secretary’s report was then called for and Sec- 
retary Smith read his summary of the year, showing 
what had been done in the way of furthering the in- 
terests of the association. The report was listened to 
with extreme attention by all within the sound of the 
speaker’s voice. The report submitted by the secretary 
was as follows: 

The Secretary’s Report. 


Mr. President and Gentlemen of the Convention : 

On December 9, 1890, the first annual meeting of our 
organization was held in New Orleans, at which a constitu- 
tion and by-laws were adopted and full list of officers elect- 
ed. Of the 110 members originally enrolled nearly all who 
are still in active business are on our present list of mem- 
bers. 

Since 1892 we have not met in New Orleans, and it gives 
us pleasure to be here today and to report steady progress 
during the twelve years of our existence. 

Growth During i902. 

On January 1, 1902, we had 145 members. During the 
year we added 42 members, representing an annual output 
of 435,000,000 feet. We lost 14 members, mostly on account 
of retiring from business, representing an annual output of 
110,000,000 feet. Net gain in membership 28, or 20 percent. 
Net gain in annual output represented, 325,000,000 feet. 
Net gain in available income for 19038, $6,500. This leaves 
our present membership 173, representing 155 mills with an 
annual production of nearly 3%,000,000,000 feet. A sys- 
tematic effort to increase our membership was inaugurated 
in November, beginning with the publication of a booklet 
entitled “results,” setting forth in attractive form the work 
of each department, and also containing a list of officers 
and members. This book was sent to 500 manufacturers 
not members, and the effect has been noticeable. It will be 
followed by other literature bearing on special features of 
our work, by personal visits and practical demonstrations of 
our grading department 

Many of our members are rendering great assistance by 
using their influence in behalf of an increase of membership, 
and we wish to thank them and request others to join in 
this effort, thereby insuring a greater increase during 1908 
than is reported for 10902. 

Production. 

Reports from 317 mills for the year 1901 showed an an- 
nual production of $,988,000,000 feet. These same mills in 
1902, with 18 new mills built last year, produced 4,38165,- 
000,000 feet, an increase of 377,000,000. 

These reports are from mills in the states of Missouri, 
Arkansas, ‘Texas, Louisiana, Mississippi and Alabama, and 
we estimate ihey represent between 80 and 90 percent of the 
total annual production of yellow pine in these states, 

Our clearing house summary for 1902, compiled from 
monthly reports of 175 mills, shows a _ production of 
2.678,351,000 feet, which is an increase over 1901 of 
320,000,000 feet. 








Consumption. 

Shipments from 817 mills for the year 1902, as compared 
with 1901, show an increase as follows: 

Shipped in 1901, 4,000,000,000 feet; shipped in 1902, 
4,246,000,0C0 feet ; increase, 246,000,000 feet. 
Clearing House Record of Shipments. ( 5 ) 5 

One hundred and fifty-nine mills, 1901, 2,252,357,000 feet ; 
175 mills, 1902, 2,607,908,000 feet; increase, 255,551,000 
feet. 

Estimate of Stocks on Hand, 


The total stock shown to be on hand January 1, 1902, 
among 317 mills was 828,000,000 feet. 

While we have been unable to secure reports from all 
these mills for stock on hand January 1, 1903, from those 
already received and from clearing house records we esti- 
mate the amount on hand at 335 mills to ve 984,000,000 feet ; 
increase, 156,000,000 feet. 

The increase is accounted for in two ways: New mills 
accumulating suflicient stock to have an average amount on 
hand, and inability of all mills to secure cars in which to 
ship stock already sold. 

Summaries for 1901 and 1902 are submitted herewith for 
convenient reference: 















1901. 
Stock Jan. 1, Shipped in 
States. Mills. 1902. 1901. 
Missouri .... 7 53,366,659 204,901,502 
Arkansas ... 75 : 2s 827,635,665 
TRS cavese 64 saa 968,453,915 
Loulsiana ... 65 220,866,264 943,799,374 928,277,892 
Mississippi .. 57 103,954,174 698,401,942 675,861,006 
Alabama ... 49 49,058,152 381,437,541 384,919,633 
317 aati 3,988,155,016 *3,990,049,613 
902. 
Stock Jan. 1, Cut in Shipped in 
States. Mills. 19038. 1902. 1902. 
Missouri .... 7 68,051,160 205,266,623 186,525,745 
Arkansas ... 79 247,2 876,697,011 860,442,577 
Se 66 938,038,811 937.3438,903 
Louisiana ... 73 1,153,985,994 1,126,941,0388 
Mississippi . 60 119,600,428 753,961,962 ,018,637 
Alabama ... 50 47,016,914 387,255,918 383,061,042 


835 984,355,321 4,315,206,319 *4,246,332,942 


*Feet. 








Clearing House Summary. 

Cut in Shipments in 

Month, Firms. 1901. 1901, 
BADGATT 2. vs.cccree 148 146,326,758 175,787,671 
oo res 168 169,360,486 187,875,511 
ere 164 179,922,964 203,160,223 
ae 168 187,064,366 205,126,050 
SE Gel kisteb x(6a bed 163 200,566 202,367,198 
| Sa ee 178 185,419. 187,104,120 
Gn ca ae acs’ 145 162,072 166,531,018 
Fe 196,849,92 198,612,556 
September ........ 163 187,047 189,950,857 
October ......+... 159 208,372.2 200,376,230 
November ......... 147 178,599. 173,228,836 
December ; 152 141,280, 162,236,960 
Average mills.... 159 2,142,882.916 2,252,357,230 


Stock on hand January 1, 1902, 470,381,537 feet. 





Cut in Shipments in 
‘onth. Firms. 1902. 1902. 
Se Pear 7 190,882,029 198,546,039 
Nore 172 202,186,104 186,600,868 
Tea ae 187 240,278,089 239,567,547 
OT eee 187 252,128,351 256,322,652 
SE Stu ante 9:50 in 06 189 240,649,769 239,041,346 
is Sabin w Sig b slaw $ 176 219,212 390 195,987,355 
EEE RO 158 218.616,841 202,392,917 
NES es a Gah g's « aee 238,178,857 231,909,665 
September ........ 176 216,308,018 208,654,034 
October . a ee YC 235.816.417 230,143.142 
November ......... 175 212,094,623 206,743,315 
December 175* 212,000,000 *212,000,000 
Average mills.... 175 2,678,351,488 2,607,908,881 
*Estimated 


restore on hand January 1, 1903 (estimated), 540,000,000 


Building During 1902. 


The building permits for 20 of the principal cities for 1902 
show an increase over 1901 of 31-3 percent, and the out- 
look for 1903 indicates an increase for this year. 

The totals are as follows: 


1902. Gain. 
$297,151,462 $9,034.456 or 3 1-3 percent. 
Trend of Values. 
During 1902 four expressions of —— as to values were 
made by our committee for the guidance of members. On 
January 4 a list showing an advance over the list of No- 
vember 1, 1901, was issued. 

On March 20 a still further advance was recorded princi- 
pally on items of upper grades. 

On June 11 a reduction in values of upper grades was an- 
nounced, and on November 5 another slight reduction on 
upper grades, this list now being recognized as the basis 
for quotations. 

The values of common grades, comprising probably 75 
percent of the output, have been remarkably steady during 
the entire year. From present indications the heavy demand 
to replenish diminished stocks in retail yards will force a 
higher range of values for spring shipments. 

A special feature of our work during 1903 will be the 
gathering and compiling of detailed stock sheets, so as to 
show the amount of the different grades, sizes and lengths 
of lumber on hand among our members, at stated periods. 
It is believed such information will throw valuable light on 


1901. 
$288,117,006 


tne subject of yellow pine ‘‘uppers,”’ and enable the com- . 


mittee on values to make recommendations which will 
remedy some of the evils encountered during 1902. 

We bespeak for our statistical department your hearty 
co-operation during 1903. We shall ask you for only such 
figures as are necessary to compile the desired information, 
and a ready response will make this department one of the 
most valuable features of our work. 

Our treasurer’s report will show that we are in a healthy 
condition financially. We were able to carry on our work 
and meet our obligations during 1902 with the proceeds of 
ten monthly assessments. We hope during 1903 to do even 
better. 

In closing we wish to call your especial attention to the 
marked interest shown in the work by a large majority of 
our members, and to thank officers and members for their 
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hearty support, and earnestly urge ‘a continuance during 
this year. 


The report of W. L. Goodnow on the new department 
established by the association, that of Rates and 
Claims, was read. This department was inaugurated 
in July, 1902, and this therefore was the first report 
of the department that had been presented to the asso- 
ciation at an annual meeting. Special interest was 
manifested in what was being done along these lines, 
which embraced the following resume of matters ac- 
complished : 


Report of Rate and Classification Department. 


At a meeting of the board of directors held at St. Louis 
February 16, 1899, as a unanimous vote it was decided that 
all sales of yellow pine lumber should be made at delivered 
prices, so it was found necessary to adopt a uniform basis 
of classification to govern the towns in what was then 
specified as closed territory. This brought about the ques- 
tion of compiling a classification book, to establish a uniform 
basis of prices to be used by the members, later to be ex- 
tended to show the rates of freight. 

The first book, an edition of 150 copies, containing the 
classification only, was published in May, 1899. The next, 
an edition of 200 copies, was that of July, 1899, which, in 
addition to the classification, showed the completed rates 
in the state of Kansas, being followed by a September book 
of the same year, showing complete classifications and rates 
to towns in fourteen states, from five of the southern lines. 

As the association territory enlarged and new members 
on other southern lines joined our ranks it was found nec- 
essary to add a new line from time to time, and in July, 
1901, it was deemed advisable to change the style of the 
book to a column system, and the matter was brought he- 
fore the committee on classification and rates and the 
change authorized. This required considerable time and 
delay, and the first column system book was that of Octo- 
ber, 1901, containing the classification and rates to the 
towns in elghteen states. from eleven southern lines, and 
was an edition of 550 copies. 

In 1902 five editions of the book were published. Our last 
classification and rate book, that of January 1, 1903, was 
an issue of 700 copies, and was compiled from nearly 500 
different tariffs. and shows the classification of towns and 
the rate of freight from the milling districts of fifteen of 
the principal southern lines to the towns having established 
lumber yards in the states of Colorado, Illinois, Indiana, 
Indian Territory, Iowa, Kansas, Michigan, Minnesota, Mis- 
souri,, Nebraska, New York, Ohio, Oklahoma Territory, Penn- 
sylvania, South Dakota, Texas, West Virginia, Wisconsin and 
a few points in the New England states. 


The railroads are furnishing us promptly with the changes 
as they occur from time to time, and our records are checked 
with the daily tariffs and supplements received by us, and 
our book is amended to the changes that occur. All tariffs 
received by us are entered in a “pro”? book and our number 
is noted on same, then indexed under the head of the re- 
spective roads, and after checking are filed in the numerical 
order shown by our ‘pro’ numbers. 

A separate and complete list of each line’s tariffs is kept, 
showing our number, the railroad number and the respective 
numbers of the supplements to the various tariff issues that 
are in effect. 

At intervals of forty-five days a copy of each line’s tariffs 
and supplements in effect thereto is sent to the respective 
lines, and lists are checked by them and returned to us, 
with any missing amendments or reissues attached that 
may have gone astray. This gives us a complete check of our 
tariff records and we know that same are up to date every 
forty-five days, 

In the keeping of our records we use the card index sys- 
tem. We have a record card for each town in the rate 
book, showing the name of the town, the railroads upon 
which it is located, the state it is in, and the name of the 
respective lines from which rates apply, as shown by the 
rate book; also the names of the various crossings and 
common points used in the making of combination rates. 

All of the through tariffs are entered on these cards under 
our number opposite the lines specified, and the rates be- 
yond the crossings are shown by our various “pros’’ oppo- 
site the respective combination points; thus giving us a 
ready reference as to all combination and through rates. 
A copy of the card used will be found in the “Book of 
Results.”’ 

Our file contains about 10,000 cards, filed in the state 
and alphabetical order, as published in the rate book. 

As the matter of freight rates is an important fedture in 
the marketing of yellow pine lumber, which is today uni- 
versally sold delivered at destination, it is the intent of this 
department to place all the information possible as to the 
rate of freight in your hands in a convenient form, and this 
we trust has been accomplished by the publishing of our 
official classification and rate book. 

Freight Claim Department. 


In connection with our rate and classification department, 
a freight claim bureau was inaugurated on July 1, for the 
purpose of handling overcharge in rate and weight claims 
for any of the members desiring to file their claims through 
this office. Having a complete file of lumber tariffs, it en- 
ables us to quote specific tariff authorities for correct rates, 
and being familiar with rates, divisions, junctions, ete. en- 
ables us in many instances to determine where and with 
what line the overcharge exists, and to present claims in 
a correct and uniform manner to the railroads and thus 
save the handling and annoyance to uninterested lines. 

All of our overcharge in weight claims we base on the 
schedule adopted by the association, and a copy of the 
schedule is attached as authority to each overcharge in 
weight claim that goes from our office. 

A personal investigation by weighting the items covered 
by our schedule is being made at various mills located in the 
long and shortleaf district, in order that we may have 
facts on file in the claim office that can be used as evidence 
and that will demonstrate that our schedule is more ac- 
curate than weights that are taken of cars in train by train 
crews. 

Investigation so far develops two or three items that 
may be a little out of line, and when completed a report 
wil! be submitted to the committee on weights, in order 


‘that the schedule may be amended,on these, should they sé 


desire. 

Up to January 1 twenty-seven of our members had availed 
themselves of the opportunities offered by the department ; 
565 claims were filed from July 1, beginning with 59 in 
July and ending with 151 in December; 48, or 8 percent of 
these, were not filed by us and were returned to the claim- 
ants, there being no grounds for claim; 28, or 5 percent, 
have been declined by the railroads, most of which were 
overcharge in weight, and on which two scale weights were 
furnished, with “claim respectfully declined’; 85 claims, 
or 15 percent, have been paid. 

The percentage of paid claims is small owing to the short 
length of time the department has been in operation. 

All claims are traced every thirty days, and we follow 
the movement of the papers from road to road until we 
learn the location of the papers and why same are being 
held. By following the movement in this manner we hope 
to keep our claims out of “pigeon holes’ and hasten the 
arrival of the desired voucher. 

As the department is now looked upon with favor by the 
claim department of the various roads, it is hoped that 
more of our members will give us an opportunity to demon- 
strate the value of this department. 


One of the papers scheduled for the morning session 
was that prepared by Chief Inspector T. J. Warren, of 
the association. As the title suggests, the report had to 
do with the grading and classification of lumber, a 
matter of great moment to manufacturers. Mr. Warren 
handled the subject in this manner: 


Report of Chief Inspector T. J. Warren. 


The bureau of grades and inspection is considered one of 
the most important features of the association work and 
has resulted in bringing about a recognized uniformity of 
grade and standard sizes that could not have been secured 
otherwise. Inspectors visit the mills about every thirty 
days. They must call on the manager and then on the fore- 
man in charge of the manufacture and grades, who send 
with them the grader that inspects each kind of stock. 
They handle from 200 to 500 feet of each grade of the fin- 
ished product, a thorough and practical demonstration of the 
rules is made as to the number, character, size and position 
of the defects admitted in any piece, also standard sizes of 
the stock, the location of the tongue and grooves on flooring, 
ceiling, drop siding, etc., also the sizes of same, and a writ- 
ten report of their findings is made, leaving one copy at the 
office of the manager. The retail dealers are fast being edu- 
eated to the grade of yellow pine shipped in accordance 
with our rules. I would warn members and manufacturers 
against mixing grades, or shipping stock above the stan- 
dard. The retailers and consumers want a uniform grade. 
I investigated a number of claims in the past year that were 
practically up to grade, but the salesmen had guaranteed 
the stock to be as good as produced, others guaranteed the 
stock to be as good as their former shipments. So long 
as your salesmen sell on such guaranty you are going to 
be in trouble. I have in mind two cars of flooring, the 
grade of which was practically correct, that were rejected 
from that cause. 

One of our members refers to the work of the bureau 
as follows: 

“We regard this a very valuable feature of the associa- 
tion work. We look forward to the coming of the inspector 
each month, and the graders get together and compare 
work; they are each taken separately to the pile of stock 
he has graded, and it is gone over before him, showing the 
difference in opinion regarding the features of the grading 
rules. If a grader does not bring work up to a uniform 
standard after he has been cautioned two or three times 
we are inclined to put another in his place. In this way 
we feel that we keep our grades very nearly on the stan- 
dard and educate our graders as well. If all the mills take 
the interest we do in the work it cannot help being a great 
advantage to the association.” 

The work as just described has been progressing very 
favorably, new members being constantly added to the list. 
A keen and general interest is being taken in this work. 

At the inspectors’ annual meeting held at Malvern, Ark. 
on Monday and pte og & December 22 and 23, reports were 
made from four of the inspectors, who cover the territory in 
Missouri, Arkansas, Texas, Louisiana and Mississippi, the 
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summary being that out of 120 mills visited by them only 
nine mills show a lack of interest. The inspector who cov- 
ered the states of Alabama, Georgia and Florida not being 
present, no detailed report was made of that territory. . 

We have at the present time 150 mills receiving regular 
visits from inspectors, and five inspectors to visit them, 
which is thirty mills for each of them. 

During the past year 95 of our members have called on 
the secretary to have inspectors investigate claims made by 
retail dealers, ranging from one to fifty-two, a total of 
436 mills, and to my knowledge a large percent of these 
claims on shipments were from mills that do not have in- 
spectors visit them. 

The bureau of grades and inspection is recognized as 


‘ peing official among the retailers in all the states into 


which yellow pine is shipped, also in Canada, and the mills 
that are not members of the association are trying to pat- 
tern after it, their salesmen guaranteeing the stock to be 
up to the grades and classification of the Southern Lumber 
Manufacturers’ Association. My reason for saying this is 
that when I am among the mills I find some inquiring friends 
who want a “pointer.”” Now, gentlemen, we do not blame any 
for wanting information, but will say if there are any lum- 
ber manufacturers present who are not members of the as- 
sociation I would be pleased to call at their mills and give 
them a practical demonstration of our work. Hoping to 
receive requests through the secretary’s office from a large 
number of manufacturers, this report is respectfully sub- 
mitted. 

In the absence of the treasurer, A. J. Neimeyer, Sec- 
retary George K. Smith read.the report of the finan- 
cial condition of the association, from Jones, Ceasar 
& Company, of St. Louis, financial and expert account- 
ants, showing a very satisfactory financial condition. 

After submitting the report, Mr. Smith added: “This 
report which you have just listened to does not cover 
the reports that will be read by the officers covering 
the detail work.” 

A paper was then read by R. A. Long, of Kansas 
City, on the subject of stumpage. Before beginning, 
Mr. Long had a word of explanation to give regarding’ 
his subject and the manner in which he handled it, and 
prefaced his paper with the following: 

Mr. President, and gentlemen of the convention. The 
manner in which I have chosen my paper is necessarily 
longer than I[ had at first anticipated. Because of the 
nature of the subject, necessarily to those who are not 
interested in timber, it will be dry, because, statistics, 
you know in the main are dry even thought in the main 
we may be interested. I have spent considerable time and 
thought in preparing this paper, whether it be weak or 
whether it be strong. 

Mr. Long then asked for the attention of the house, 
saying that the sympathy of an audience had much to 
do with the effectiveness of a speaker regardless of his 
subject. In this he was not disappointed, as the great- 
est attention was paid to the paper he read from the 
beginning to the close. The paper submitted read as 
follows: 

“ Stumpage.” 


Knowledge is an asset, the result of which is profit. The 
better one is informed the greater his possibilities to suc- 
cess. ‘This applies to all branches of business, and espe- 
cially is this true of those whose investments are in the 
raw material, for if its value is properly known or under- 
stood it will have much to do with keeping the price of its 
product through the various stages or processes on its just 
basis, and obtain its full proportion of the profits made. 
This being true, should we not as owners of stumpage the 
raw material out of which the important commodity, lum- 
ber, is produced, entering into so many of the important 
industries of the world, make use of every reasonable means 
to —_ ourselves as to its proper place in the commercial 
world? 

Having been asked by your chairman some weeks ago to 
prepare a paper on this subject, I have consumed what time 
i could spare from my regular duties to gather information 
of value, especially as to supply and demand, for these are 
the two forceful features that apply to this subject. 

Mr. George W. Hotchkiss, secretary of the Illinois Lumber 
Dealers’ Association, who has given a great deal of thought 
to forestry matters and is considered excellent authority, in 
one of his communications some years ago said: “I find 
the product of gold in California from 1848 to 1898 was 
$1,340,000,000, and the forestry yield of the nation for the 
year 1890 was $1,035,000,000, or only $305,000,000 less, and 
the government statistics for the year 1895 gave a value 
to the production of iron, coal, petroleum, gold, silver, plat- 
inum, nickel, aluminum, zine, lead, copper, of $519,352,458. 
Adding the wheat crop of that year of $400,000,000 made a 
total of $919,352,458, or $116,000,600 less than the timber 
crop of 1890." These figures were a revelation to me. I 
had known that the business we represent was one of the 
foremost in volume of this great nation, but had not sup- 
posed it reached such enormous proportions as these figures 
indicate. These facts should impress us with the substan- 
tial fact that we are dealing in one of the greatest and 
most important commodities of this country, and its real 
present value is not duly appreciated and its probable value 
a few years hence hardly dreamed of. 

There are of course many varieties of timber that come 
under the general head of stumpage, but I shall in the main 
include only those that are conspicuous in the commercial 
demands of this country, viz., the pine in the states of 
Michigan, Wisconsin and Minnesota, and briefly referring to 
that growing in the Dominion of Canada; the yellow pine 
growing in the different southern states, and the Pacific 
coast timber growing in the states of Washington, Oregon 
and California, 

That you may be in position intelligently to weigh what 
I may have to say, I feel it due to place before you, so far 
as I am privileged, the sources of my information and 
reasons for my conclusions. With reference to white pine, 
I have taken the twelfth government census of the United 
States, issued in the year 1900, and information received 
recently from J. E. Rhodes, secretary of the Mississippi 
Valley Lumbermen’s Association, who I think is regarded as 
& most thorough and well posted young man with reference 
to timber conditions in his section, together with informa- 
tion received from George W. Hotchkiss, referred to above. 
With these three sources, considering the fact that the terri- 
tory covered is not large and the amount of timber involved 
a of no great volume, I feel well satisfied as to the informa- 

on 


I find from the government reports that there is prob- 
ably standing in the three states mentioned about 50,000,- 
000,000 feet, mostly in the states of Wisconsin and Minne- 
Sota. From Mr. Rhodes’ letter I quote as follows: ‘Mr. 
C. A. Smith, of the C. A. Smith Lumber Company, of this 
city (Minneapolis), has gone into this matter more fully 
than any other lumberman in the north, and in 1896 he es- 
timated the amount of white pine and norway in Minnesota 
at 40,000,000,000 feet. board measure. An estimate made 
in the same year by General C. C. Andrews, fire warden of 
this state, of pine, was 27,516,000,000 feet. ‘There is no 
hemlock in the state of Minnesota. His (General Andrews’) 
method consisted in obtaining from the town and county 
officers under him estimates of the timber standing. Mr. 
Smith’s estimate was based upon cruisings in his posses- 
sion, which covers a greater part of the area of the timber 
of the state.” Both these men may be considered experts 
in their line, yet the variations in their figures seem to be 
very great. In 1897 the standing timber in Wisconsin was 
estimated by the department of agriculture. It was assisted 











by the lumbermen, and its reports are mainly based upon 
their cruisings. This estimate was 18,000,000,000 feet of 
pine and 11,700,000,000 feet of hemlock. 

The logging operations in Michigan have become largely 
curtailed during the last ten years and an average of the 
various estimates of standing pine in the state may be 
placed at 15,000,000,000 feet. Quoting from Mr. Hotchkiss, 
we find as follows: “As to standing pine, I consider Michi- 
gan practically exhausted. Doubt if more than 2,000,000,000 
feet can be found in the state. I think probably 4,000,000,- 
000 or 5,000,000,000 would exhaust Wisconsin. Some esti- 
mate Minnesota as high as 20,000,000,000. I doubt it. I 
would not know where to look for 50,000,000,000, even cut- 
ting down to six inches, unless adding New Mexico, Arizona 
and Nevada, where are forests of so-called white pine. 

You will observe that Mr. Rhodes’ figures for Minnesota 
were in 1896. Since that time, or for six years, we can 
safely estimate that 10,000,000,000 feet have been cut, or 
that Mr. Smith’s estimate on the same basis today would 
be 30,000,000,000 feet. His estimate on Wisconsin was in 
1897. It is fair to conclude, I think, that at least 5,000,- 
000,000 have been cut since that date; using the same 
basis, would leave the pine of that state now standing at 
13,000,000,000, making 43,000,000,000 for the two states of 
Minnesota and Wisconsin. Considering what Mr. Hotchkiss 
has to say with reference to Michigan and the general im- 
pressions with reference to that state, I should judge Mr. 
Rhodes’ estimate to be at least one-half too much. However, 
as I wish to be extreme on the one side, viz., as to the 
amount of standing timber, and conservative on the side 
of amount manufactured, I shall use the extreme figures in 
this case, and so we shall figure in round numbers there is 
60,000,000,000 feet of white pine in the three states men- 
tioned. That you may form a fairly satisfactory opinion 
as to the probable cut for the future, I give below the cuts 
for the years between 1890 and 1900, in feet: 


1890. o:.c:00 8,599,653 1896....... 5,725,763 
pt) ee + 7,897,941 UD eee 6,233,454 
LBBB... ore oie . 8,594,223 1808... .c0 6,153,300 
ISOS... 21. 0 7,326,264 1 See 6,056,508 
1894....... 6,821,516 1900... ..006 5,419,333 
1895....... 7,050,669 


From these figures I should think we could safely figure 
on this district manufacturing annually during the next 
five years about 4,500,000,000 feet; during the following 
five years about 3,000,000,000 feet annually. After that the 
cut will be greatly reduced, for after that pericd white pine 
will not figure in any great way towards the lumber supply 
of this country; possibly not be considered a much greater 
factor than poplar is today. As the pine of the Dominion 
of Canada has been a much talked of subject and one that 
concerns us no little, I am pleased, through the kindness 
of Mr. Hotchkiss, to be able to give you an estimate of 


same. I quote his exact language: “Approximate by/ 
townships: . 

Ontario, 38,808 square miles....... jdueteas 19,404,000,000 
Quebec, 31,468 square miles........ +++ 15,734,000,000 


Maritime provinces, 22,027 square miles... .- 2,200,000,000 


Total pine, Atlantic to Rockies......... 37,338,000,000 


“This is based on 12-inch timber, nothing less allowed to 
be cut on crown lands, and may probably be doubled, or 
more, if brought to 8 or 10-inch basis. Their cut is not far 
from 1,500,000,000 to now perhaps 2,000,000,000.” 

With reference to yellow pine, I have taken the same 
government report; have also quite an exhaustive opinion 
from a concern that has made a great study, and in a 
practical way, of the timber interests of the south, whose 
name I am not privileged to use but whose judgment I am 
sure each and every one of you would consider as good; for 
the sake of convenient reference hereafter in this paper we 
will call them “A.” Have endeavored to verify or disprove 
the report received from these sources by writing to well 
posted individuals in the different states as to their opinions. 
Have also sought information from the lumber press, as well 
as from our worthy secretary. The government statistics 
as to amount manufactured I have found in the main about 
right. As to standing timber, in some cases largely at 
variance with the facts. In a number of states estimates 
made in 1880 show less standing timber than is now stand- 
ing, although the ax or saw has been constantly and in- 
creasingly applied all these years. However, in some cases 
I have been unable to find as much timber as the govern- 
ment statistics report, and this applies particularly to yellow 
pine of the south. The government report covering the 
following states—North Carolina, Virginia, Georgia, Florida, 
Alabama, Mississippi, Louisiana, Texas, Arkansas—says: 
“The area occupied by pine forests in the nine states men- 
tioned above is approximately 150,000 square miles, or 
about 100,000,000 acres. Average stand, 3,000 feet per 
acre, or 300,000,000,000 feet. A’s estimate by states is 
as follows: 

Florida, 2,000,000 acres at 2,500 feet per acre, equal 
5,000,000,000 feet. 

Two million acres at 1,000 feet per acre equal 2,000,- 
000,000. Total, 7,000,000,000 feet. 

Alabama, 1,500,000 acres at 5,000 feet per acre, equal 
7,500,000,000. 

Mississippi, 2,000,000 acres at 9,000 feet per acre, equal 
18,000,000,000; 700,000 acres, 5,000,000,000. Total, 23,- 
000,000,000. 

Louisiana, 1,500,000 acres at 10,000 feet, equal 15,000,- 
000,000; 1,000,000 acres at 750,000 feet to the acre, equal 
7,500,000,000. Total, 22,500,000,000. 

Arkansas, 800,000 acres, 5,000,000,000; 290,000 acres at 
5,000 feet to the acre, equal 1,450,000,000. Total, 6,450,- 
000,000. 

Texas, 1,200,000; total, 10,000,000,000. 

Grand total, 12,990,000 acres, equal 76,450,000,000 feet. 

My investigations have led me to believe that these figures, 
so far as Mississippi and Louisiana are concerned, are nearly 
correct; however, somewhat less than I believe to exist. 
Especially is this true of Louisiana. The other states I have 
not been able to either verify or disprove. ‘“A,’’ however, 
does not claim to cover all of Texas, and as nearly as I can 
gather does not cover more than one-third of the state. 
Neither does he claim to cover the states of Georgia, the 
Carolinas, Virginia or Missouri. I should estimate the 
territory not covered would not figure more than 8,000,000 
acres, or a total of 21,000,000 acres, as against the govern- 
ment’s 100,000,000 acres. However, “A” estimates more 
per acre by about two and one-half times, yet this would 
not make anything like the totals as given by the govern- 
ment, 

Knowing that even the most reliable estimators usually 
show less than the timber will cut out by about 25 percent 
on account of the manufacturer cutting the timber closer 
and higher into the limbs than the estimator calculates, 
and that there are innumerable small holdings held by 
farmers, which are most frequently not considered at all, 
and if considered not duly so, and that there is some vari- 
ance between A’s estimate and the individuals heard from 
in the different states, I would use A’s estimate as a basis, 
adding 50 percent to the states containing the smaller 
amount of timber such as Florida, Alabama, Arkansas, and 
100 percent to the states containing the larger amounts, 
such as Mississippi, Louisiana and Texas, adding 50 percent 
in the different states, I would use A’s estimate as a basis, 
that I believe it possible to come nearer the facts where the 
stand is small than where it is large. I have a communi- 
cation from a gentleman supposed to be the best authority 
on the standing timber in the states of North Carolina 
and Virginia, in which he says: “If is claimed that we 
have about 10,000,000,000 feet in these two states, but I 
should not be surprised to see a 15-year life at the present 
cut of about 1,000,000,000 feet annually, or 15,000,000,000 
feet.” 

I also have a communication from a gentleman belleved 
to be extraordinarily well posted as to conditions in Georgia, 
who gives the stand in that states at 8,000,000,000 feet, 








but believing the figures given even by those as usually be- 


lieved to be correct—which are almost always underestimat- 
= shall add 50 percent to these figures in my calcula- 
ons. 

As to Missouri, I have a number of letters from the dif- 
ferent timber owners and operators in that state, contain- 
ing, I believe, very correct information; also a letter from 
Secretary Smith, estimating the cut of the state of 200,000,- 
000 annually, with a 6 or 7-year life. From these various 
sources I place the state of Missouri at 2,000,000,000 at the 
outside, and so my figures by states are as follows: 





DRED acs eceeedsedteusecwebnns 10,500,000,000 
Mississippi 46,000,000,000 
Alabama 11,250,000,000 
} Georgia 12,000,000,000 
Arkansas 10,500,000,000 
Missouri 2,000,000,000 
BOiiccnvevciabuccevesuaeaeaded 30,000,000,000 
EME sc aeicwearmmmawedendonte 45,000,000,000 
North Carolina and Virginia....... 15,000,000,000 
EE CHIEINES Suda dtcncasdudwcas 5,000,000,000 
137,250,000,000 


It might be of interest to know that about one-fifth of the 
total timber in Alabama is owned by four parties. 

That in Mississippi two-thirds is owned by non-operators, 
or large holders, about one-third of the two-thirds by six 
people. -The operators own about one-third, which is largely 
in the hands of seven parties or companies. 

In Louisiana nearly two-thirds is owned by non-operators 
or large holders, and two-thirds of the two-thirds by ten 
people; the operators owning one-third, and largely in the 
hands of ten people. 

In Arkansas about four-fifths is held by operators and 
largely by fourteen people. The one-fifth held by non- 
operators is mostly in the hands of two companies. 

About 90 percent in Missouri is held by operators and by 
six people. 

In Georgia three-fourths by operators, and-in the main 
by thirteen people. The other one-fourth by small holders. 

North Carolina and Virginia, two-thirds by operators, 
werd in the hands of eleven people. The balance in small 
10ldings. 

The government report shows total cut for 1900 to have 
been in round numbers 8,500,000,000. This is practically 
verified by Secretary Smith’s report as a basis. Addin 
15 percent for local consumption, which is not includ 
in his figures, also adding those states not included in his 
statistics, the government report by states is as follows: 


North Carolina and Virginia............ 1,243,976 
FS RE Fe See A > 1,295,664 
DU ivecedenaedcs senders udadedane 711,762 
RE uicdedseeuncadudededameasene 1,012,286 
EE “waccrevuksdcbateduceredute 964.360 
EME sdk eo vledontecucesanneaeaaede 802,526 
TUR 40: 4dccxmebebeeengedeteeuaeadan 1,225,344 
Bo re ee es 13,297 
Secretary Smith's estimate of Maryland.. 200,000 
EO Ce GPs cei ceaevedeasdseneadeadede 1,000,000 

9,569,214 


The government does not cover Missouri. Secretary, Smith’s 
estimate is 200,000. We add 1,000,000,000 for the reason 
that the government estimate was for 1900, and Secreta 
Smith’s figures show an increase of at least 1,000,000,0 
feet in the last two years. From these figures it will be 





Rk. A. LONG, Kansas City, Mo. 


observed that if the cut by states continues in the next 
ten years in the same proportion the states of Georgia, Ala- 
bama, Arkansas and Missouri, at the expiration of that 
time, will be no longer in the race. Florida will only have 
about 3,500,000,000, North Carolina and Virginia only about 
2,500,000,000 left, the main supply to come from the states 
of Mississippi, Louisiana and ‘Texas. It will also be ob- 
served, taking the total standing timber, dividing it by the 
annual cut of all the milis, we have about 20 years’ life. 
Of course there will be an increase by growth in the mean- 
time, but I have been unable to gather any substantial in- 
formation along this line, and since we have an increase in 
population of about 3 percent annually, which means about 
2,500,000 people, I have presumed that one would probably 
offset the other, and hence have taken neither into account. 

Just in this connection I desire to quote from an article 
appearing in the AMERICAN LUMBERMAN of January 10, 
1903, headed: “Strong Grounds for Forest Conservation.” 
“Speaking of the exhaustion of the timber supply, Professor 
Fernow reviewed the consumption of wood products.in the 
United States and the probabilities of meeting it from the 
virgin supply still on hand, basing his remarks on the re- 
turns of the last census and other statistics. He stated 
that contrary to expectations the wood consumption of the 
leading industrial nations has, in spite of substitutions, iIn- 
creased materially during the last forty years, and greatly 
in excess of the increase in population, this increased de- 
mand being the direct result of increased industrial activity 
and higher civilization. 

The increase in per capita consumption is annually about 
5 percent in Great Britain and about 10 percent in France 
and the United States.” 

It will be observed from these figures that the increase 
of lumber used per capita in the United States is 10 percent. 
which means that we will consume 10 percent more lumber 
annually than we consumed the year previous with no 
greater population. Our population increasing at the rate 
of 3 percent, estimating that our increase In consumption 
will increase proportionately, it would seem as though our 
annual increase would amount close to 13 percent. I be- 
lieve no conservative mind would estimate that the growth 
of our timber would be at this ratio. 

Professor Fernow is the director of the State Coll of 
Forestry of Cornell University, and is considered 
authority on the subject of forestry. 
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If my figures sre about correct as to white pine, within 
five years this product will have been reduced 1,500,000,000 
feet annually. Of this deficiency I should think yellow pine 
should supply at least 60 percent, or in round numbers 
1,000,000,000 feet. Add to the 9,500,000,000 we have 10,- 
500,000,000 feet, so my figures mentioned above should be 


revised to read as follows: Five years at 9,500,000,000 
equals 47,500,000,000; taken from 187,250,000,000 leaves 
129,750,000,000. Divide by 10% equals 13 years, or a total 
of 18 years’ life. 

Some have claimed that the production of yellow pine has 
already reached the maximum amount to be manufactured 


in any one year, but this can hardly be true if we are to 
continue to supply our present demand and to take care of 
the demands that must be made upon us because of the 
depletion of the white pine forests, and so we should not 
become alarmed if there are a few more mills built each 
year. Another important factor to be considered: The 
northeastern states, generally supposed never to have fig- 
ured to any great extent in the lumber supply of this coun- 


try, for a number of years this side of 1850 supplied a 
larger percent than any other section, as is evidenced by the 
following table: 
Northeastern Lake Southern Pacific Coast 
States States States. States, 
BN kw he bias 54.5 6.4 13.8 3.{ 
a er 36.2 13.6 16.5 6.2 
BBEO. 2 0 s:0 cle swe 36.8 24.4 9.4 3.6 
LO er 24.3 33.4 11.9 3.5 
| See 18.4 36.3 15.9 7.3 
er 16.0 27.7 25.2 9.6 


In 1850 it will be seen that the northeastern states con- 
tributed more than one-half the total; in 1860 and 1870 
dropped to a trifie more than one-third; in 1880 to_one- 
fourth; in 1900 to less than one-sixth of the total product ; 
but please to remember they are still supplying 16 percent of 
the whole. 

The lake states, starting in 1850 with one-sixth, increased 
their proportionate output rapidly and continuously until 
1890, when, with the growing scarcity of white pine, the 
industry commenced to languish in this region, and in the 
last ten years shows a substantial decrease. The southern 
states start with a little more than one-eighth, increase in 
1860 to about one-sixth, then came the war with its ruin- 
ous effects, which paralyzed all southern industries. We 
find those states starting up again in 1870 with less than 
one-tenth of the country’s production, until in 1880 in- 
crease was slow, as the country was slow in rising out of 





CAPT. J. B. WHITER, 
Kansas City, Mo. 


its fearful distress. From 1880 to 1900 increased at a 
fairly rapid rate. From 1890 to 1900 it went forward at 
rapid strides, but in fact is only now on the eve of the 
development of its greatest strength. By the year 1910 at 
furtherest it will most likely be producing 50 percent of the 
entire production, and supplying 50 percent of the entire 
requirements of this country. 

e three states of the Pacific coast have never been a 
large factor in production prior to 1880, commonly ranging 
from 3 to 4 percent, excepting 1880, when probably owing 
to the prosperity in California mines their proportion ran 
up to 6 percent. Since 1890, however, the proportion has 
increased, and in 1900 those states produced nearly one- 
tenth of the country’s product. It is more than likely the 
production from these states will be greatly increased from 
now on. Thinking it might be of interest to show what a 
few of the northeastern states are doing in the way of 
supplying white pine, norway, spruce and hemlock, I give 
ou the amount prorduced for the year 1900 for the follow- 








ng states: 
White Pine. Spruce. Hemlock. 
DS <5 in nin 224,235 425,148 88,552 
N. Hampshire. 310,424 188,605 5 
a rae a 261,759 42,826 
Massachusetts. 266,133 » iced pbb ak 5 cae uae 
New York...., 122,756 255,939 814,191 
Pennsylvania . 238,021 ose slew 1,608,252 
1,152,569 1,131,451 2,099,378 


Total, 4,383,398,000 feet. 


It is fair to presume that these amounts will be pro- 
duced annually and the deficiency will be made up by woods 
from other sections, and yellow pine should and will un- 
doubtedly share its part. 

That you may have something of an idea of how rapidly 
@ given section may be reduced in its supply after reaching 
its climax, I call attention to the fact that the value of 
Michigan lumber product, plants, mills etc. in 1890 was 
$129,467,062. In 1900 it was only $67,379,698. Wisconsin 
product, plants, mills etc. in 1890, $105,191,521. In 1900 
was $77,366,223, a reduction in the first instance of $62,- 
000,000, in the latter of $28,000,000, or $90,000,000 in ten 
years. A number of states, now important factors in the 
supply, within the next decade will show even greater pro- 

rtionate reductions, viz., Georgia, Alabama, Missouri, Fior- 
da, North Carolina, Virginia, Arkansas, Michigan, Wis- 
consin and, I should judge, although not by any means 
certain, practically all of the northeastern states. On the 
other hand there will be a heavy increase in the states of 
Louisiana, Mississippi, Texas and Pacific coast states; must 
be, in order that the demand may be supplied. 

From what I have been able to gather, I am very forcibly 
impressed with the thought that manufacturers of yellow 
pine who own a very great amount of stumpage are making 
a serious mistake in putting forth such strenuous efforts 
in Gestroying its life, rushing it to market regardless of 
price. If the figures I have given are anyways near cor- 
rect, what will be the value of yellow pine stumpage ten 
years hence? Could you own your present possessions 
then, would they not most likely bring you more money 
than wy will be worth pursuing “sage present plan? The 
growth will, at least in part, take care of interest and 
taxes. ‘The increased value, in my judgment, will astonish 
even the most optimistic. We should also remember that 
we of the south do not have the forest fires to contend with 
as do the stumpage owners of the north and northwest. 
We, however, do have the cyclones, worm-deadenings, that 
affect to an extent, which, however, I cannot even estl- 


Referring to the Pacific coast production, my authority 
as to conditions in that section is the same government 
report, together with information furnished by the_ local 
representative of my company located at Tacoma, Wash., 
for the last six years, and Mr. Frank Cole, manager and 
editor of the Pacific Coast Lumber Journal, a gentleman 
considered ene well posted as to Pacific coast 
timber. From these sources I place the state of Washington 
at 175,000,000,000, divided as follows: 


2 SSA oe Seow hess 90,593,000,000 
Spruce e190 6 s\0 0 be eer ene v08 paren ee 8,221,000,000 

DRE) be sisnuis ob Gace bina peeve aes 22,646,000,000 
SROURIQCE. 60:01 ins 0:00.90 covrvereccee 41,571,000,000 
ZOHOW PIMC. eco c:vsccce ces vresccce 13,082,000,000 


They are manufacturing about 2,300,000,000 annually. Ore 
gon possesses about 250,000,000,000, consisting of red fir, 
170,000,000,000 ; ascend pine, about 50,000,000,000 ; balance 
mainly spruce, emlock and cedar; manufacture about 
740,000,000 annually. 

California possesses about 150,000,000,000, about equally 
divided between redwood and yellow pine, and a small 
amount of sugar pine. Manufactures 860,000,000 annually. 
Total, three states, about 595,000,000,000. Total manu- 
factured, about 3,900,000,000 annually, to which should be 
added timber used in the manufacturing of ar which 
I should estimate was not less than 700,000, annually, 
muking about 4,600,000,000. ’ 

About 20 percent of aoe penton. of Washington is ex- 
ported, about 23 percent disposed of coastwise, about 23 
percent locally, about 34 percent by rail. Haven’t this 
information as to the other states. About 50 percent of 
the timber in Washington and Oregon belongs to large hold- 
ers, balance mainly in the hands of government, state and 
small holders, but is being bought up very rapidly by specu- 
lators or large holders. The government and state control 
large areas of timber lands unsurveyed, most of it held in 
government and Indian reservations. 

As to California, on this point haven’t information, but am 
of the opinion same is true of that state, and even to a 
larger extent. Am led to this conclusion because of the 
wealth of San Francisco, a goodly portion of which is 
interested in lumber. 

Adding together yellow pine, white pine, Pacific coast 
products, and dividing by the totals being cut annually, we 
have white pine 60,000,000,000; yellow pine, 187,250,000,- 
000; Pacific coast products, 595,000,000,000 ; total, 842,000,- 
000,000, divided by 20,600,000,000 equals about 4 years 
life. At first glance it might seem we had no great reason 
to believe that our timber would advance very rapidly 
within the next ten or fifteen years, as from these figures it 
would seem as if we should have a good timber supply for 
nearly haif a century, but it must be remembered that a 
large proportion of the yellow yee timber is already in the 
hands of strong people, many of whom at least appreciate its 
value; people who have made for themselves great fortunes 
in the north out of similar investments. The same class of 
people, and even some of the same individuals, are flocking 
to the coast investing their money in these lands, appre- 
ciating, as they must, that when that timber has been ex- 
hausted there are no fields of like kind for further invest- 
ment, and so while they may not be able to turn these in- 
vestments for any great profit within the next few years 
they know just as sure as time shall last that money thus 
invested shall make for themselves, their children and their 
children’s children fortunes measured only in proportion to 
the amount invested. I haven’t the least doubt but money 
invested in these lands and held for a period of ten years 
will bring the holder at least six times its original cost, the 
present average being about 75 cents a thousand. 

Fellow members of this association: From my investiga- 
tion of this subject I am led to believe, as firmly as I ever 
believed any proposition, that we are owners of a most 
valuable product, valuable because of being required so ex- 
tensively in the various industries of today, not only in 
this country but in all the world besides, and because of 
its comparatively limited supply. Shall we, or shall we 
not, use the asset in the manner to produce the profit to 
which we are entitled? Should we not credit it with its 
true value instead of the insignificant cost of some years 
ago? Some claim crediting stumpage has nothing to do 
with the price of lumber. Of such I would ask: Should 
every member of this association today be compelled to pay 
$10 a thousand for his stumpage would the price of lumber 
be the same as now? The subject is a broad one; the more 
information we have concerning it the more exalted our ideas 
of the value of our holdings, and so I return to the begin- 
ning of this article by affirming that ‘Knowledge is an 
asset, the result of which is profit.” 


Comments by the Chair. 


N. W. McLeod—I want to say one word. I will not at- 
tempt to comment on Mr. Longs’ paper, because listening 
to that paper will not give you very much of an idea 
of what it contains. We should all take it home and 
study it. There is one point I want to touch upon, how- 
ever. Mr. Long individually believes in association work. 
He has evidenced that by the work he has done. 

Continuing, the president stated that some of the 
members did not respond to inquiries of the association 
addressed to them on subjects pertinent to the good of 
the association, and closed his brief talk with an appeal 
to them to emulate the example of Mr. Long. 

D. E. Kendall, of the Sawyer & Austin Lumber Com- 
pany, Pine, Bluff, Ark., then arose and made a motion 
that the thanks of the convention be given to Mr. Long 
for his excellently prepared talk on a subject so close 
to the heart and pocket book of every operating concern 
in the south. The motion was unanimously carried. 

J. B White, of the Missouri Land & Lumber Ex- 
change Company, of Kansas City, Mo., then read a 
paper on the subject of yellow pine flooring grades. Be- 
fore beginning his paper, Mr. White said: 

You have just listened to a very valuable paper, a paper 
that should have a very powerful, ‘f indirect influence on 
prices. My paper has to do with present and possible 
profits through careful grading. I have been asked to ad- 
dress you for ten minutes on this subject, but owing 
to the leniency of the chairman, I will take a little more 


time if necessary than ten minutes, which I trust you 
will pardon. 


“Yellow Pine Flooring.” 


I have been asked to prepare a 10-minute paper upon the 
subject of flooring grades. I think this subject has been 
presented at different times at the late annual meetings, 
and at the semi-annual meeting of July 9 last a subdivision 
of these grades was made by introducing a flat grain C 
flooring, which is described as rule No. 43%. (This change 
had been made by the committee on values in June, but was 
ratified by the semi-annual meeting in July.) Also a 
change was made of the classification in rule No. 44, by 
changing the term of No. 1 common flooring to that of ‘No. 
1 fencing flooring,” and changing the classification in rule 
No. 45 of No. 2 common flooring to that of No. 2 fencing 
flooring. The desirability of these changes was made ap- 
tem from the fact that there was too great a spread 

tween B flat grain flooring and No. 1 common flooring, 
and that our No. 1 common flooring as sold was away above 
the classification in point of grade. 

Rule No. 44 in the standard classification of June, 1902, 
was as follows: 

“No. 1 common flooring will admit of sound knots not over 
one-half the width of the piece in the rough, blue sap, pitch 
streaks, pitch pockets, firm red heart, torn grain, defects 
in manufacture, kiln or season checks.’ 


“A plece not otherwise good enough for A but contain- 
ing one loose or unsound knot or knot hole one and one-half 
inches in diameter or less shall be — as No. 1 common. 
A piece otherwise good enough for A but containing over ten 
small ee worm holes that have no blue sap stains about 
them shall be admitted into the grade of No. 1 common.” 

Now it was plainly evident that this classification did not 
obtain in actual “escaped that if a party shipped No. 1 
common flooring that contained very many of the gross de- 
fects admissible under this rule he would have trouble with 
his customer. There was clearly room for another grade 


in quality and $1.50 difference was made between No. 1 
fencing flooring and flat grain C flooring and flat grain B 
flooring, thus making $3 difference between the old grade 


of B and the old grade of No. 1 common. 

Rule No. 44 adopted for No. 1 fencing flooring reads as 
follows (and you will note how little difference there is 
between the present — of No. 1 fence flooring as de- 
scribed in rule No. 44 and the old grade of No. 1 common 
as described in old rule No, 44): 

“No. 1 fence flooring may contain the following defects, 
or their equivalent: Sound knots of not over half the 
width of the piece at —_ one point throughout its length; 
spike knots whose length is not over one-half the width 
of the piece, and if on the edge not to exceed one-half the 
thickness; three pitch knots, pitch, pitch pockets, blue sap, 
firm red heart, seasoning checks or slight shake; twenty 
pin worm holes; = loosened or torn grain not over 
one-eighth of an inch deep in three places in a piece, or 
other machine defects that will lay without waste; and if 
otherwise as good as B one defect, like a knot hole, that 
= be cut out by wasting three inches of the length of the 
piece.” . 

Naturally this truth suggested itself: That if last June 
lumber was graded and sold at No. 1 common flooring under 
old rule No. 44 it would give equal satisfaction if graded 
and sold as No. 1 fencing flooring under new rule No. 44. 

Now it is plainly evident that the old rule No. 44 for No. 
1 common as reformed into the present rule No. 44 as No. 1 
fence flooring leaves abundant room for a C grade and a 
good profit to the manufacturer making it. Iso, I think 
all will agree, we are making our B flat grain too good, so 
much better in fact than the official classification of this 
grade that comparatively little of A flat grain is called for 
and most mills find themselves long on the latter grade. 

In 1883 in Missouri a grade of select flooring was estab- 
lished. This was changed into C grade by the Current river 
mills about ten years ago, and it has worked exceedingly 
well to the benefit of the manufacturers. It was _ believed 
it would work equally as well to the benefit of all the manu- 
facturers if the grade were adopted by the association. 

At first it was suggested that the shortleaf pine of Mis- 
sovri and Arkansas was more amenable to a subdivision of 
grades than the longleaf farther south. I think this has 
been proven by observation not to be true, and if all the 
mills of the south were making this C grade, as I under- 
stand about one-half of them are now doing, we would have 
no trouble in gen ge 3 our trade. 

But the object of this paper is to suggest a D grade and 
to adopt the same subdivision in our flooring grades as is 
adopted by the white nog people. Our flooring is being 
used in the place of white pine and we should get better 
prices for it, and one way to obtain these better prices is 
to subdivide our flooring into the necessary grades. 

As some of our competitors in the south do not make C 
flooring but are still selling the old grade of No. 1 common, 
the companies I am interested in have been compelled in 
our Louisiana mills as well as in our Missouri mills to 
adopt a D grade which corresponds more closely to the old 
grade of No. 1 common flooring, if this old grade had been 
in actual practice graded more correctly, and we have simply 
described it in the same language as is used in describing 
the D flooring in white pine, which is as follows: 

“PD flooring is a grade between No. 1 fencing flooring 
D. & M. and C flooring, and will admit in a general way of 
the imperfections of both grades. In the knotty type the 
— must be fewer and smaller in number than in No. 1 
encing.”’ 

In defense of this new grade of D we submit the following 
report of grading of 1,402 feet of lumber which formerly 
went into the grade of No. 1 common flooring, showing a 
net profit on the present official B. C. list of $1.25 per 
thousand. 

We have made several comparative gradings at Crandin, 
and our assistant general manager, Mr. Porterfield, who has 
given this matter careful attention, certifies that this spe- 
cial report simply corroborates our regular work from day 
to day. This report is as follows: 

Flooring manufactured from rough select dry 
kiln stock and No. 1 fencing yard stock, January 
15, 1903. Strips that would work B and better 
and No. 2 strips had already been laid out. 


Rough dry kiln stock 1x4-16.......... - 524 feet 
Rough No. 1 fence yard stock 1x4-16..... 1,504 feet 


PRON 60s oh oa ostien cease eee 2,028 feet 
After being worked we laid out 450 feet of B 
flooring and 176 feet of No. 2 fencing flooring, a 
total of 626 feet. This left 1,402 feet of what for- 
merly went into the No. 1 common grade of floor- 
ing. From this 1,402 feet we sorted the following 





grades: 
Official Our exchange 
B. C. list. B.C. list. 
’ Feet. Price. Amt. Price. Amt. 
C edge grain 
flooring .. 111 $21.00 $ 2.84 $22.00 $ 2.45 
C flat grain 
flooring .. 682 18.50 11.69 19.50 12.32 
D flat grain 
flooring .. 355 18.00 6.40 18.00 6.40 
o. 1 fence 
flooring .. 304 17.00 5.17 17.00 5.17 
Totals ...1,402 $25.60 $26.34 
Using old No. 
1 common 
grade the 


totals are.1,402 $17.00 $23.85 
By sorting the three grades 

we gain in money value. $ 1.75 $ 2.49 
Being per thousand feet... 1.25 1.78 


This report simply corroborates our regular work from 
day to day. 

This demonstration has been verified by Mr. Fisher and 
Mr. Warren, general manager and qenexal superintendent of 
our mills at Fisher, La., by Mr. J. H. Berkshire, general 
pare aed of the mills at Winona, Mo. Their reports are as 
ollows : 


Mr. Fisher in his letter of transmission says: 
Mr. J. B. White, 


Dear Sir :—By request of Mr. O. W. Fisher we 
herewith hand you cong of grading material—16 
foot—as made today. r. Fisher feels that this is 
a better test than the one made the other day, 
which we reported to you, and gives a distinct 
showing wherein the benefits come. 

Trusting these details are all you desire, we beg 
to remain, 

Yours ver 


$17.00 $23.85 


truly, 
'ORDZ-FISHER LUMBER COMPANY. 
Geating 2s made out of dry kiln lumber Jan- 


uary 15, 5 
Out of 188 pieces of 1x4-16, we get: 
35 pieces 1x 4-16, B. 
10 “ 1x4-16, B., B. G. 
10 “ 1x4-16, No. 2 fence. 


182 “ 1x4-16, Ne. 1 common. 
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Subdividing the 182 pieces of 1x4-16, No. 1 

common, same graded as follows: 
2 pieces 1x 4-16, C. 
1x4-16, D. 

11 “ —-1x4-16, No. 1. 

Basing prices on B. C. (15 cents) list, we find 
upon subdividing the 1382 pieces 1x4-16 No. 1 
common there is a gain of nearly 10 percent in 
value by so doing. 

In a test made at the mill of the Ozark Land & 
Lumber Company at Winona, Mo., the result was 
as follows: 

Regrading of flooring below B grade. 

12 pieces 1x 4-14, No. 2 common, 56 feet. 

bb 1x4-16, No. 2 " —* 

A total of 86 feet, at $13 a thousand, $1.14. 

12 pieces 1x 4-14, No. 1 common, 56 feet. 

(elie 1x 4-16, No. 1 by 64 “ 

i¢ 6 1x4-12, No. 1 ee %2 

A total of 192 feet, values at $17, $3.26. 
36 pieces 1 x 4-14 D flooring, 168 feet. 
24 <3 i=s4-i12 D> “ 96 “ 

ees 234-16 Db * oo. * 
A total of 284 feet, values at $18, $5.11. 
54 pieces 1x 4-14 C flooring, 252 feet. 
24 “ 524-82 ¢ “ 96 “ 
ms |S 1x4-10C " rg 
Se -“ 384-18 ¢€¢ _™ — 
A total of 420 feet, at $19.50, $8.19. 

This method of grading makes the 984 feet of lumber used 
as a test bring a value of $17.70. , Leaving out the No. 2 
flooring common from above leaves 896 feet, formerly called 
No. 1 common, at $17 per thousand, value $15.23. When 
this is sorted into three grades the result is as follows: 


192 feet No. 1 fence at $17.......cceee e+ $3.26 
284 feet D flooring at $18.00... cccccccicces 5.11 
420 feet C flooring at 19.50....... we sieeas 8.19 


This makes the 896 feet of flooring worth, accoeting to 
the last mentioned method of grading, $16.56, against $15.23 
by oe old manner of grading, a difference of $1.48 per thou- 
sand feet. 

I think the progressive history of the lumber industry 
has been written along lines of careful and systematic sub- 
division of lumber grades. There was a time when Chicago 
made the grades for the white pine manufacturer. The 
jobber went to the mills in Michigan and Wisconsin and 
bought log run; the value of each party’s log run was 
ascertained by the quantity of wapar grades that the buyer 
saw in the stock. I know that fifty-five years ago on the 
upper Allegheny river when lumber was graded at the mill 
at all it was graded into three grades as follows: Clear, 
first common and second common; and when I came to 
Missouri to begin manufacturing in 1880 there were prac- 
tically but two grades of yellow pine in the city markets. 
These were known as clear and common. In 1879 Mr. Clark- 
son, of the Clarkson-Christopher Lumbér Company, of St. 
Louis, introduced the oo of star, which corresponded 
with our present B grade, and this grade came into special 
prominence and still continues with us, notwithstanding the 
change of name. ‘There were then three grades, first and 
second clear as one grade and star or third clear as the 
second grade and common as the third grade. 

In 1883 another grade was added, termed “‘select,’’ which 
is our present C grade, and later we divided our common 
into first and second common. I think the experience of all 
lumbermen is that money is saved by dividing stocks into as 
many grades as there are distinct qualities of material and 
which may be required for different uses according to various 
conditions, and as regards durability and appearance or cost 
of desired building or structure, and this subdivision and 
recognition of a number of grades enables the consumer to 
select the quality of stock which will answer his particular 
purpose, so that he does not have to buy an A, B or C grade 
when a D will answer his purpose just as well, and the 
saving is to the manufacturer instead of to the dealer who 
has been accustomed to make a profit by regulating the 
stock in his yards. 

I eg ge know of dealers who openly say that they 
buy No. 1 common of certain manufacturers and get out of 
it all the C grade that they want and in a good many cases 
get material which they readily sell for B grade. The 
more minutely the stock is classified and subdivided ac- 
curately, according to the actual grades it contains, the less 
ossibility there is of loss by the so-called stuffing of — 
n order indirectly to cut prices and make sales, for if two 
— are united the loss is not so great if they stand close 
together. 

e need competent and vigilant inspectors, and I believe 
that Secretary Smith has some good ones, but the man- 
agers of our manufacturing plants should go with the 
inspectors at every visit to the mill on his tour of grade 
correcting. The inspector should not be sent down to the 
mill to battle with some thick headed sub-boss who thinks 
he knows more than the inspector and whose only hope of 
getting his employer’s appreciation is by trying to convince 
him how little the inspector really knows. It is easy to 
criticize and to falsely illustrate a condition by exaggerat- 
ing imaginary faults or lack of judgment, and no doubt 
this is often done with the intent of trying to make the 
inspector’s report appear as ridiculous as the honest though 
misguided mill head grader believes it to be. But the man- 
ager, if a stockholder, is interested in the total result of 
future years of manufacture and is anxious that the mar- 
keting of his product shall be along the lines of the most 
approved methods that the financial result be as large as 
possible. There is no other department in his large busi- 
ness where wrens methods and careless practices will do 
more to offset his profits than in this one department of 
grading. He may save by careful management and by im- 
proved plans half a dollar in the stocking of his mills and 
another half a dollar may be saved by exact and scientific 
methods of handling and manufacturing his lumber in saw 
and prenie mills, and yet $1.50 can be lost in the grading 
of his product, which is graded, sold and shipped by him- 
self from his own yards where he has the opportunity of 
saving money by proper methods. 

One argument is that the customer calls for the old 
grade of No. 1 common and they cannot sell him another 
grade than that he orders. This is true and it is also true 
that he will always call for the old grade of No. 1 common 
if he can always obtain it. Why not write him that we are. 
how making what was formerly designated as No. 1 com- 
Mon under the new classification as D grade, and fill his 
order as D, formerly old No. 1 common? 

We can rest assured that the D grade of flooring will be 


fully protected under old rule No. 44 and the customer’ 


cannot object except by saying that it is not as good as he 
used to get. But the fact is he has always been getting his 
lumber away above grade and the more grades that are 
Officially recognized the less is this liability. 

If a customer wants a C or D grade let him pay the 
price. It is proper and right that he should, and it is man- 
ifestly unjust to ourselves to continue shipping him lumber 
ane 40 to 50 percent of better grades than he 

ys for. 

No. 1 common flooring has always been sold above grade. 
From some mills this grade was aS good as the dealer cared 
to buy for his trade, as he could get all the other grades 
wanted by regrading it. Why should we continue this bad 
Practice? As to the C grade, its introduction has not 
changed facts. We simply recognize the existence of an- 
other grade which has heretofore been given away to our 
customers, By the introduction of a D grade and the making 
ota No. 1 fencing flooring true to the official classification, 
We gave ourselves much money and are in harmony with the 
White pine classification whose place our flooring is rapidly 
supplanting. There is always a gg along these lines of 
careful and systematic classification and grading of our 
Products and as the value of our stumpage increases the 
More spparent does this necessity become. The adoption of 
4C grade was for the purpose of correcting bad practices, 





and further to assist in the practical uniformity of this 
grade I earnestly recommend the adoption of a D grade as 
above outlined. 

It is very difficult properly to describe in language a grade 
of lumber or form a rule that rigidly expresses the actual 
qualities of lumber permissible in any certain grade. The 
judgment of inspectors varies as to line pieces, but this 
variance can be reduced to a minimum and a great deal of 
good accomplished. 

_In conclusion you are all aware that Yellow Pine is now 
King. White pine has been obliged to abdicate by force of 
inexorablpe logic of events. Numbers of her former votaries 
are now with us helping us to raise our standard of ex- 
cellence still higher. We have no competitors except our- 
selves. If we have faith in our product, faith in ourselves 
and in each other the time is already here when we can ask 
for what we want and we shall get it. Gentlemen, I thank 
you. 


The President—Mr. Enochs has been detained and is 
not with us at present but will probably be in attend- 
ance at some later session, at which time we will have 
his paper. The next paper to be presented is entitled 
“The Benefits of Uniform Grade and Manufacture,” by 
W. B. Stilwell, of Savannah, Ga. 

Mr. Stilwell résponded as follows: 


Mr. Stilwell’s Paper. 


The subject that our president has allotted to me is, “The 
Benefits of Uniform Grade and Manufacture.” I was re- 
quested to consume fifteen minutes or thereabouts in pre- 
senting it. I could take the balance of the day and then 
not half tell the woes that the lack of uniformity entails, 
and it would take another whole day to give you the reme- 
dies—for they are as numerous as remedies for a cold. 
Both you and myself, therefore, have cause to thank our 
president for the fifteen minutes hint. * * * 

In order to point out to you the benefits of uniform 
grade and manufacture I must of necessity refer first, 
briefly, to —s conditions, covering in part the reverse 
proposition, starting with grades—with their necessary ad- 
junct, classification : 

Taken collectively their name is Legion. As applied to 
pine, which I shall only be able to use, they are bew we: 
Commencing No. 1, No. 2, No. 8, No. 4, No. 5, No. 6, A. B. 
C., they surely seem primitive, simple and encouraging—we 
progress but a step, however, and fall head foremost into 
deep and hopeless confusion: Rift, clear, heart, clear heart 
face, edge grain, merchantable 1883, merchantable 1902, 
gulf coast merchantable, square edge, standard, choice, step- 
ping, prime, special, stowage, decking, extra, select, ones, 
twos, threes, first and seconds, first and second clear, saps, 
No. 1 common, No. 2 common, merchantable sawn timber, 
box culls, mill culls, rejects, cullings and refuse. What 
meaning can these names conver as applied inversely, re- 
versely and transversely in the different sections with varia- 
tions of classifications as to boards, plank, scantling tim- 
bers, dimension, decking, flooring, finishing, roofing, siding, 
ceiling, molding, partition, window and door frames and 
jambs, fencing, wagon bottoms, stepping, flitch, ties, guard 
rail, stringers, switch ties, cross ties, car sills, plates, trestle 
lumber and bridge and building timbers? 

For instance, the three merchantables: Merchantable 
1883, and 1902 on Atlantic coast covers second and third 
highest grades, on gulf coast the seventh grade down. 
Practical experience in the past year on these grades alone 
will warrant, I am sure, dubbing them the “three devils of 
the lumber trade,” they having caused misunderstandings, 
disappointments and litigations—to say nothing of preju- 
dices, pro and con, against the people and output of dif- 
ferent sections. 

Gulf coast inspection, while mixin 
ble extent reversing the quality of the grades named as 
compared to grades of same -name on Atlantic coast, has 
as part of grading rules a number of notes, viz: 
aad corresponds to New York “Merchantable 

ng.’’ 

‘“Merchantable 10-inch and up” corresponds to Savannah 
““Merchantable.” 

“Extra” corresponds to Savannah “Prime.” 

“Choice” corresponds to Savannah “Prime.” 

“Prime” corresponds to Savannah ‘“Merchantable,” mak- 
ing it necessary for an inspector to have or be familiar with 
three sets of quite diverse rules. 

And the Southern Lumber Manufacturers’ Association 
rules add their —- by allowing green rough timbers to 
run \%-inch scant. 

Nor does it seem that legislative enactment tends to lessen 
the confusion. In one state by law all woods are divided 
into two sorts, which are denominated merchantable and 
refuse. Merchantable, it is stated, shall be marked thus— 
V; refuse shall be marked thus—V inverted. Observe you 
must be extremely careful to note which side of the stick 
or which end of yourself you are standing on to be sure 
of the quality you are buying or selling. 

And when it comes to the various seaports the confusion 
increases. 

One seaport in another state concluded to 
rules’—‘“All lumber surveyed according to custom and 
judgment.” Alas, how often have we cried out for the 
— judgment of Georgia’s “war” governor, Joseph E. 

rown, 

The dealers in yet another seaport reached a different 
conclusion and state, “After much discussion we concluded 
to adopt rules adopted by associated shippers in the various 
lines of lumber handled by them.” Sensible—a good exam- 
ple. They explain: “Our planing mills grade very close 
to southern inspection for flooring but call them by differ- 
ent names.”’ 

By yet another port we are told that there are “No formal 
set of rules by which we buy any kind of lumber; inspection 
here is a matter of contract and understanding between 
buyer and seller.” 

This mixing and mystification of grades, among other 
evils, permits “Fools to rush in where angels fear to 
tread,”’ until one almost wishes for ignorance rather than 
knowledge of its ramifications, as manv come into the busi- 
ness without knowledge and win by taking chances. For 
instance, a stranger recently called on a well known manu- 
facturer and presented a large schedule of lumber and 
wanted a price on it. Being naturally cautious with 
strangers, the manufacturer asked how long he had been in 
the business. He replied that he had just started... The 
manufacturer then asked what his former business was.’ He 
replied, “Breeder of dogs.” Shortly afterwards the manu- 
facturer received a letter from the gentleman written on his 
“Breeder of dogs” letterhead. He had not had gufficient 
time or possibly cash to get a supply of stationery for his 
lumber business. 

In this case the fool was “sawed off’? before he had 
rushed in very far, but the instances are not uncommon 
where he goes the full length of a transaction which no man 
of experience and cool judgment would touch, and by some 
fortuitous turn of affairs escapes the logical result and 
actually makes money out of it. 

But whether successful or not, this sort of thing acts as 
a sledge hammer“upon prices, for the fool, lacking the ex- 
perience and knowledge that have cost many of you so much 
and having neither your responsibility nor outlay in equi 
ment, can afford to whittle his margin down to an unfair 
and illegitimate basis, besides unwittingly, perhaps, taking 
undue chances. 

Nor do conditions improve when we come to manufacture, 
gages, standards, measurements. 

Starting with the log, which is, of course, the basic 
point, it may be a surprise to some of you to know there are 
now in use in the United States and Canada over fifty dif- 
ferent rules for log measure. 

Mr. Henry Solon Graves in his “Woodman’s Handbook” 


up and to a considera- 


“have no 


_ describes and tabulates forty-nine, and closes his introduc- 


tion by a_ request for information as to others that may 
not be included. 

He says: “Many of them are defective and some are 
almost absurd” and “Are admitted to be inaccurate and 
unfair by their users, who continue to employ them because 
. ee rule is not known or is not readily avail- 
able.” 

Note a sample or two: How is this for New York? 

“The Market” or the “Nineteen Inch” standard is a log 
13 feet long and 19 inches in diameter and is equivalent to 
195 feet, B. M. The contents of logs longer than 13 feet are 
obtained by adding 1-13 for each foot—of shorter logs, by 
like subtraction. 

How odd, in more ways than one. 

And the New Hampshire rule, by statute of 1901, is a 
close second: 

“All round timber the quantity of which is estimated by 
the 1,000 shall be measured by the following rule: Stick of 
timber 16 inches in diameter and 12 inches in length shall 
constitute one cubic foot and the same ratio shall apply to 
any other size and quantity. Each cubic foot shall consti- 
tute 10 feet of a thousand boards feet.” 

In practice, 115 cubic is counted 1,000 feet B. M., if 
diameter is taken in middle of log; if at smal! end, then 
106 cubic is counted 1,000 feet B. M. 

How arbitrary! How lucid! Yet we smile at the English 
load, standard, stone etc. 

here are other rules every whit as odd and obscure. 
Here is surely need for ee. 

Do we improve when the log is manufactured into lum- 
ber? On the contrary, we find separate rules for each wood 
and almost every state, with each section and quite every 
port or place of any importance using different practices, 
standards, gages and measurements concerning same. 

You are all, uo doubt, familiar with the evolution from 
the Fletcher gage of 1887-1888—13-16x31-8, through 27-37 
and on until the adoption of your present 13-16x34%x5%4 
and other very satisfactory standards; all, I think, fair and 
practicable and worthy of general adoption, except 
the % off for each planer cut in dressing dimension sizes, 
instead of % off, which has been in use in our section from 
time immemorial. 

However, the Pacific Coast Lumber Manufacturers’ Asso- 
ciation appears to be with you on this, its rule being: 

“Sizes 4 inches and under in thickness or 6 inches and 
under in width will be worked % inch less for each side or 
edge surfaced.” 

“Sizes 4 inches in thickness or over 6 inches in width 
will be worked 4 inch less for each side or edge surfaced.” 

“Tongued and grooved, surfaced one side, will be worked 
¥% inch less in thickness, % inch narrower on face.” 

Rut undoubtedly here are also found some golden nuggets 
worthy of universal adoption, namely: 

“All dimensions are sold subject to natural shrinkage, 
whether green or partially or wholly seasoned.” 

“Standard thicknesses and widths are those listed. For 
any odd or fractional increase of thickness other than sizes 
listed add 50 cents per 1,000 feet B. M. to price of next less 
thickness tisted. For any odd or fractional increase in 
width add $1 per 1,000 feet B. M. to price of next less 
width listed.” 

“The above to apply also to the case of dressed lumber 
requiring fractional dimensions in the rough to produce the 
dressed size ordered.” 

“All fractions of a foot in length will be measured as of 
the contents of one foot, and priced at the rate of the 
next longer length.” 

“Special lengths are subject to an additional charge of 
$1 per 1,000 feet on group rate.” 

Now a glance at the variations at some other points, 
which we will letter for separation and simplification. 

(A) 1-inch sided 1 or 2 sides must finish -inch. 

2-inch sided 1 or 2 sides must finish 1%-inch. 

1x4 dressed 4 sides must finish %x3%. 

1x4 dressed 4 sides and matched must finish %x3\. 

2x4 dressed 4 sides must finish 1%x3%. 

I. e., standard is \%-inch less in thickness for 1 or 2 sides 
and %4 less in width. 

(B) “Dressed lumber fs all sold as measured in the 
rough ; there appear to be no standard gages or width of 


ce. 

(C). “Strip count showing % inch waste in working has 
been uniformly adopted in Maple Flooring, but we find is 
very hard to get our customers to accept it in yellow pine.” 

(D) “Boards must be thick enough to plane 2 sides, 1-inch 
to hold %-inch, 1%-inch to hold 1%-inch, 1%-inch to hold 
1%-inch and 2-inch to hold 1%-inch.” 

(E) “All lumber shall be inspected and graded from 
poorest side.” 





W. B. STILWELL, Savannah, Ga. 


“The basis of inspection shall be the best or face side.” 

Observe the discrepancy. 

“Lumber shall be sawed plump enough in width and 
thickness to allow for shrinkage and dressing.” That is, 
the manufacturer must give away and pay freight on %& 
to %-inch of lumber in all sizes. 

There is, however, this saving clause to those who will 
forewarn themselves: 

“Any lumber shipped on special contracts embracing 
cial grades, widths or lengths shall be inspected accor 
to such contract, irrespective of the ‘Standard’ rules.” 

(F) “Customarily, we take off 44-inch to the _— cut— 
Matt much stock received is cut scant and will only dress 
13-16" 


“We dress % scant for 1 cut, 3-16 scant for 2 cuts.” 

In the above is found ample explanation of the manufac- 
turers’ bete noir—“scant’—“rough and thin’—it being con- 
ceded that average circular sawed lumber will not dress 
smooth on a 1-16-inch or even 3-32-inch cut. 

It Is hardly necessary to add more, but a word may be 
useful as to the inquiries we get from corporations and 
other sources for cial grades and special sizes. 

Some of the grades by description and diagram are such 
that it could not be @ en out of any living or dead tree. 
You would have to g our ingredients of sap, heart, knots 
and heart pith and mould it to order. 
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And some of the sizes are equally impossible—e. g 

3:% x9-h%) 3%” Now as circular saws cannot 
cut and carriages are not set accurately to 44-inch you must 
decline order or cut to next even \4-inch size, viz.. 4x9%, 
and give away the extra material besides paying freight 
on it 

But if this side of the picture is dark the other side is 


equally as bright. All that is necessary is to press the 
button—-uniformity—and it will not require much pressure 
either for the whole situation to show a new face. 

If any proof be necessary, a moment’s glance at other 


industries is convincing. 

Look at other lines of manufacture. See how they by 
uniform rules and treatment get every possible product from 
the crude material, get pay for each and without confusion 
or disorder transact their business satisfactorily and count 
their protits by the million. 

The lumberman can do likewise—he need not count his 
profits by the hundreds—it is only the daily exhausting of 
his resources by irregularities, wastefulness and the absence 
of tixed methods, standards and uniformity that leads to 
such a result. 

Surely it is now high time that the trade should drop its 
swaddling clothes, assume the perpendicular and move off 
with the uniform yet elastic stride of vigorous manhood. 

Fellow ‘umbermen, we must each concede to the general 
good somewhat of local custom and predilection and get in 
line with other manufacturing industries in their twentieth 
century march of progress 

rhe benefit will be felt from start to finish, from log to 
structure, from the lumberman in the forest to the yard 
man in the city. It will mean economy of material, time, 
labor, freight; saving of money and avoidance of misunder- 
standing, ill will, litigation and loss. 

The “Keonomy in Manufacture” about which Mr. Enochs 
has spoken will come about almost without effort. No lum- 
berman of the future will have to deal as exhaustively with 
grades generally as Mr. White has with yellow pine flooring 
grades alone, and even when one “takes the stump” as Mr. 
Long has done he can “cut down” still more. 

What a relief uniform rules for measurements, grading 
and inspection would be. Think of the economy in handling ; 


in machinery, when modernized on the basis of a uniform 
standard; in labor, when plants, yards and sheds are 
brought into uniform order and when sawyers, inspectors 


skilled labor once educated are always equipped 
and mistakes almost unknown. 

Think of the advantages with weight, freight and price 
lists accurately tabulated and comprehensive ; office work sys- 
tematized and minimized; shipments expeditiously and satis 
factorily made; and—like a crown of gold-—-prompt and 
profitable settlement and payment as the final reward. 

If our common country is large and the timber in the 
different localities does differ, surely a few notes and 
addenda to general rules could still cover the ground. They 
could embrace even the matter of odd and special sizes. 

And what a profit such items would show when paid 
for in contrast with the prices fixed for the uniform stan- 
dard 

Have you ever tried to 
the electrician, the machinist, 
thing “out of the standard”? 


and other 


procure from the foundryman, 
the chemist or jeweler any- 
You pay for it, pay for extra 
material, lost time of men and machines, waste, confusion 
and worry. And it is no more than right. Neither is it 
other than right that the lumberman should get paid, but 
he never will until organization and a uniform standard 
bring order out of chaos. 

Only by these means can he be rescued from the neophyte 
already described, and the broker, alluded to by a news 
paper friend of mine as the man who can write a letter 
on a typewriter with one hand while he rolls a cigarette 
with the other—tells a customer what fine lumber he could 
furnish from a given mill and the mill man what awful 
lumber he made and on a push pat Yankee Doodle for his 
customer with his right foot while with the left keeping 
time to Dixie for the mill man! 

Nor is uniformity of grade and 
of attainment, if we proceed in the right manner. It 
matter of action, not words. 

Now, let’s quit talking and go to work in a 
united and determined way to extinguish this evil. 

The industry is too mighty, its followers too sensible, for 
failure to result, if a determined effort is made to apply 
the remedy. 

Let each association send men of action and judgment as 
delegates to the National association and equip them with 
recommendations embodying the sum and substance of the 
association's experience; then, unless all precedent amounts 
to naught, a uniform system will be evolved from the mass 
and the lumber trade will be placed upon a par with the 
other industries of the day. 

After the reading of the foregoing paper, which 
elicited much approval from those present when a hit 
was made, the president said: 

I would like to expedite business as much as _ possible, 
and if there is no objection 1 wouid like to have permis 
sion to appoint several committees on matters that have 
been suggested this morning. 

There being no voice to the contrary, the president 
appointed to serve on committees the following per- 
sonnel: 


manufacture so difficult 
is a 


practical, 






National Association—W. B. Stilwell, Georgia, Chair- 
man; P. S. Gardiner, Mississippi; J. B. White, Missouri; 
Fr. H. Farwell, Texa George TT. Lock, Louisiana. 

Resolutions—P. 8. Gardiner, Mississippi; H. W. Dakin, 
Louisiana; C. 8. Keith, Missouri. 

Rate Book—D. A. Kendall, Missouri, Chairman; H. H. 
Wheless, Louisiana; W. B. Stilwell, Georgia. 


Transportation of lumber on flat cars—F. H. Farwell, 
Texas, Chairman; Sam Park, Texas; C. P. Brown, Georgia. 


Order book and sales contract—S. H. Fullerton, Mis- 
souri, Chairman; H. C. Rule, Arkansas; F. G. Wisner, 
Mississippi. 

Credentials—H. H. Wheless, Chairman; P. 8S. Gardiner, 
Mr. Stevens. 

Grades and Weights—-I. C. Enochs, Mississippi, Chair- 
man; H. E. Welsh, Arkansas; J. s,W. Martin, Louisiana; 
J. H. Berkshire, Missouri; Wilkins, Texas; John L. Kaul, 


Alabama; F. 


Larkin, Florida; H. H. Tift, Georgia; H. H. 
Foster, 


Arkansas. 

The president then urged all visitors to register, and 
also asked that the members return to the hall at 2:30 
sharp, as there was a great deal of business before the 
association that would require attention. He urged 
that in order to keep up the interest manifested, it 
would be necessary for a prompt and full attendance. 

Motion to adjourn was then put and earried. 


TUESDAY AFTERNOON'S SESSION. 


Before proceeding with the business of the afternoon 
session, President McLeod referred in a brief manner 
to the thoughtfulness and gladness shown by the New 
Orleans Committee in placing a large hall at the dis- 
posals of the visiting members of the association as well 
of more chairs had made the facilities of their present 
meeting place adequate. 

A communication was then read by John E. Williams, 
of the New Orleans Trade Journal, from the Union 
Men’s Gymnastic Club, of the city, in which the organ- 
ization placed the hospitality of their club at the “dis- 
posal of the visiting members of association as well 





as resident members when accompanied by visitors. 
Mr. Williams stated that the club was one of the most 
prominent in the city and that he felt the members of 
the convention would be made welcome. 

Mr. MeLeod on behalf of the convention accepted the 
proffered courtesy and thanked the donors for their 
kindness. 

The business of the meeting was then in order, the 
first matter being the report of the committee on 
Louisiana World’s Fair purchase at St. Louis. 

Mr. Johnson, of the Frost-Trigg Lumber Company, 
chairman of the committee made the following report: 


Funds for a Lumber Exhibit. 


The committee met and the result of its deliberation is 
that we recommend that the manufacturers of this asso- 
ciation raise $15,000 for the purpose of making an exhibit 
at the St. Louis World’s Fair. We figured that it would 
take about that much to make a creditable exhibit. It is 
up to the members to say whether they will raise the 
money or not. 

The report was submitted to the house and the will 
of the convention asked. 

C. S. Keith, of the Central Coal & Coke Company, 
moved that the report be adopted and the money raised 
on the basis of a tax of a certain amount for each 
thousand feet manufactured by each member. 

A general discussion ensued which gradually drew 
the attention of the convention. There was but one 
sentiment regarding the proposed exhibit, but consid- 
erable difference of opinion in regard to the manner 
in which the money should be raised. Mr. Keith urged 
that the motion had been made and seconded, and that 
the matter be put to a vote. It was explained by the 
president that the matter as it then stood was prac- 
tically valueless, as the recommendation was made 


without providing any means for carrying it out. 

The question of whether the exhibit was to be made 
by the association or by individuals was brought out 
by Mr. Swinford, who stated that there was a doubt 
in his mind as to what was intended in this respect 
doubtless those who 


and that there were desired to 
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make individual exhibits while others would like for 
the association to make an exhibit for the industry as 
wa whole. 

Mr. Johnson was asked to reply, and stated that no 
definite plan had been formed; that nothing could be 
done of a final character until the money had been 
raised, and further that they had set the figure named 
in order that ample funds might be provided for carry- 
ing out the matter after it was begun, and had recom- 
mended individual subscription in order that the mat- 
ter might not prove a burden to any one. 

Mr. Long stated on behalf of the committee that the 
matter of raising the funds was of primary importance ; 
that the committee had then discussed the manner in 
which the exhibit should be made and were in favor of 
an association exhibit with a man at the head of it 
thoroughly capable to manage the matter and give the 
manufacturers the worth of their money by a proper 
exploitation of their product 

The discussion was fruitful of many suggestions as to 
how the exhibit was to be made. These included a 
proposed exhibit of finish, molding, yellow pine doors 
and a variety of other products including furniture ete. 
which would display to advantage the usefulness of 
yellow pine. 

S. F. Carter, of Houston, stated that he had at first 
beem opposed to the movement, but after discussing the 
matter was thoroughly in favor of it. He referred to 
the statement by J. B. White, of Kansas City; and said 
that inasmuch as yellow pine was king, those who had 
the matter of its manufacture in charge should make 
a first-class exhibit of the wood and show the variety 
of purposes to which it could be adapted, and that in 
so far as the Texas people were concerned, he was sure 
they would shoulder their just share of the expense at- 
tached. 

There were several volunteer subscriptions, among 
them being one by Mr. Sutherland, of Sutherland, Innes 
& Co., in which he pledged $1,000 on behalf of the ex- 
porters of the south. Mr. Swinford, of the Kirby Lum. 
ber Company, stated his firm would give $250, and sev- 
eral others volunteered subscriptions. 

It was moved and seconded that the members of the 
Southern) Lumber Manufacturers’ Association mecept 
the report of the committee, and that a roll call of the 
members present be made and those who were willing 





to pay their pro rata share of the money signify their 
willingness when called. The motion prevailed. There 
was only one dissenting voice heard, and that member 
promised voluntarily to contribute to the cause. It 
was then decided that the secretary should confer with 
the members of the association not in attendance, and 
the secretary was so instructed; it was also decided 
that he be instructed to confer with the other yellow 
pine associations asking their indorsement and sup. 
port. 

In the absence of the chairman of the committee on 
the commercial agency book, Secretary Smith read the 
report of that body. This report carried with it a ree. 
ommendation on the part of the association to enter 
into an understanding with some commercial agency 
whereby the members of the association could be fur. 
nished with commercial reports. The department name 
of “The Credit and Collection Bureau,” was suggested 
as a name, the bureau to be placed in charge of the 
secretary of the association. After a short discussion 
the matter was tabled. 

The meeting was then opened for general discussion 
of trade conditions, or as many of the members put it 
“an experience meeting.” Mr. McLeod stated that it 
had been the custom to begin in one corner of the 
room and go around the circle, but owing to the heavy 
attendance, they would wait until the spirit moved 
some one to eloquence. He stated further that the com- 
mittee on values was guided to a great extent by the 
facts brought out at such metings, and urged “open 
confession.” 

Lynch Davidson, asked that Mr. Farwell of the 
Lutcher-Moore Lumber Company, of Orange, Tex., who 
had been instrumental in bringing the meeting to New 
Orleans, be heard from. 

Mr. Farwell: 

I am very grateful, Mr. President, to my friend from 
Texas. I am not the doctor, however. When you bring 
up the subject of prices it is one we are all interested in. 
There has one thing occurred to me on which I would 
like an expression. You have probably all run against 
the same snag. This is the demand for common boards 
which are called for surfaced on both sides. These are 
called for by our retail friends, and we furnish them with 
boards, shiplap, drop siding, any thing in fact in ine 
stuff, dressing it two sides to 13-16. They claim they can get 
iit and have to have it. So far as our personal experience 
is concerned, we have declined to make shipments that 
way. 

There is another point in regard to grooved roofing. It 
occurrs to me that grooved roofing is not high enough 
(the price) compared with common boards. The retailer 
wants his 1x10 or 1x8 and accepts the classification and 
specifications for No. 1 common stock. I want to say 
that when he orders grooved roofing he wants considerably 
better stock than he is entitled to. 

There is another matter that I would like to have an 
expression on. ‘That is the report made this morning by 
Mr. White, I believe. That is regarding grades of flooring. 
Take what is now going into star and better and put it 
into a higher grade. I am in favor of Mr. White's move- 
ment this morning in establishing a “D’’ grade. Up to 
the present our firm has not been manufacturing a “C” 
grade of flooring. Star flooring demands good stock, and 
also stock that is not so good. It seems to me the grade 
of star and better can be cut in two very handily. 


The president then stated that they would all enjoy 
the meeting much more if they would take part in it. 


Mr. Davidson—Mr. Farwell’s remarks apply to inch 
stock surfaced two sides. I believe the range of this dis- 
cussion was to cover values more than grades. Now we 
have had a line of trade that is continually calling for 
inch common stock $8.28, and we have had a whole lot 
of dealers tell us that from the inch common stock they 
were able to secure a suflicient amount of cornice and 
interior finish to answer their requirements. I talked 
the matter over with Mr. Gardiner and he was disposed 
to think there was not much in it, but others to the con 
trary say they experience the same trouble and experience 
shows that it is quite an important point. Our demand 
for finish seems to be constantly reduced. I think it is 
a matter that the grade committee should take up vigor: 
ously and straighten out. 


Mr. Carter—Mr. Davidson has just repeated my ex 
perience about common 8.28. During the past twelve 


months it has been quite a serious annoyance to us. We 
have frequently turned down orders even though they 
would sometimes offer us a little extra price. We have had 
dealers write to us and say they would give us a little 
more because they could get enough finish to supply our 
trade. We have written these people that if they want 
finish to order a straight car of first and second clear, but 
it don’t work,—not all the time. I had a letter last Satur 
day from one of our representatives in the northwest in 
which he stated that he had sent us an order for stuf 
8.28. No. common because the customer could gel 
the stuff from Arkansas, and if he could get from Arkat- 
sas he could get it from ‘Texas, too, so the customer 
argued. We have been doing ourselves an injustice every 
time we have filled an order of this character. It causes 
the upper grades to accumulate and we are prevented from 
moving them for this very reason. I think the members of 
the association as a body should refuse to fill an order 
for common 8.28. even though they get extra for it. This 
is a very important matter and one that I think you will 
find difficult of solution. 

Now while I am up here I want to touch upon another 
question, Captain White had a dry subject to write about, 
but at the same time he made it an interesting one as be 
would do with any other subject he was asked to handle. 
My eXperience has been that we have had too many grades 
of lumber for the last fifteen years. Fifteen years ag0 
we got as much for mill run flooring f. 0. b. the mill as 
we get for first and second clear today. About that time 
we thought we were away behind the times and we called 
a convention which met at Texarkana. There were pres 
ent a great many of the old time manufacturers. 


Mr. Carter then proceeded to tell of themeeting and 
the actions taken which resulted in the formation, of 
grades, and said that the manufacturers were build 
ing extra sheds today to hold the upper grades they 
could not sell, that it cost money to grade, sort and 
store the lumber. Continuing he said: 


In so far as the grades of flooring are concerned, | 
would like to see about three grades, and then stop. First 
and second clear, and No. 1 common, and stuff that is 
not good enough to go into No. 1 common, burn It UP. 
We educate the people to grade the stuff for us; W? 
build new sheds to take care of the different grades of stuff 
The men we educate at our own expense leave us; 
traveling men accept orders for the low grades of 8 
they begin to hurry us up on shipments because they # 
losing trade by the delay. We have got No. 1 commol 
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put no fencing flooring. The result is we put in the No. 


1 common, bill it fencing and let it go at that. I expect 
{| have considerable company in the same fix. 
Mr. White—I am very much interested in the remarks 


made by my friend Mr. Carter. He paid me a great com- 
pliment and I can pay him one. I am reminded of a 
hotel in which I have an interest and which I visited the 
other day. I said to the manager that the next time I 
came I wanted dinner either a damned sight worse or a 
damned sight better. That is just about the situation. 
We either want our grades either a good deal better or 
a good deal worse. Mr. Carter has awakened to the fact 
that it is necessary to do something in order to stop the 
people from shipping lumier that will grade two or three 


grades above that for which it is sold. Now there are 
just two ways to avoid that difficulty. One is to have 
only two grades of lumber, viz. No. 1 common and better 
and No. 2 common and worse. 

Mr. Carter—That‘ suits me, we'll make just as much 
money out of it. 

Mr. White—The other plan would be to grade the lum- 
per correctly and not ship it as No. 1 common but as 
«o” “D’ or No. 1 fencing flooring and then you would 


get the grades by you and be able to fill an order with a 
quality of goods that would fit the bill and leave no room 
for excuse or complaint. 


Mr. Carter—I did not say that they picked first and 
second clear out of our No. 1 common, they do probably 
get some, but not a great deal. We have the most of the 


first and second clear we manufacture in our sheds. 

Mr. White went on to state that he personally knew 
of some yards in Indian Territory, southeastern Kansas 
and southwestern Missouri that rely upon No. 1 com- 
mon, S2S for all the finishing lumber they sell, and 
also of a yard in western Nebraska that is doing the 
same thing. He suggested that there were two ways 
of correcting the trouble. Mr. Carter interrupted to 
state that he would take two grades to a dozen every 
time. 

Mr. Kennedy—I would like to ask Mr. Carter why he 
does not make finish out of his culls instead of allowing the 


other fellow to do it. I would suggest that we put in a 
grade between third clear and No. 1 common. At the 
present time I think we could make considrable money 
out of it. There is too much of a stretch between our 
third clear and No. 1 common, and this is the reason the 
retailer gets some finish out of our common lumber. My 


experience is that we cannot get too many grades of lum- 
ber. The more grades we have the more money we will 
get out of it. It has not been long since the white pine 
people only had three grades of flooring and now they 
have all kinds. We are going along with a very few 
grades and straining at all these matters. 

Mr. Parks suggested that the grading be done more 
carefully and the grade ordered be suppsied the cus- 
tomer. 


Mr. Keith 
good enough for star yet 


We put into many cars boards that are not 
too good for No. 1 common. I 


believe that we could get $2 to $3 more a thousand for 
it if we had a “C” grade of finish, and this would do 
away with surfacing boards two sides and selling it for 
No. 1 common, 

Mr. Johnson—This matter of grading is a hard proposi 
tion. Take a mill that is cutting timbers and running 
60 per cent of its product into timbers. It is not then 
practical to make so many different grades. ‘Take a mill 


that has a production of 60,000,000 to 80,000,000 feet and 
turning most of it into timber, how would it be possible 
to maintain so many grades? <A mill that is doing this 
cannot make so many different grades and make money. 
Mr. White—Such a mill would not have to make so 
many different grades because it would not have the 
grades, but the owner would make more money still if he 
would grade it right. He would not want to sell his 
first and second clear for No. 1 common. 

George Locke—I wish to say that for the last five or six 
years we have handled star and better which we call se 
ject, No. 1 common fencing finish. ceiling, siding, flooring 
and everything of that quality. We have never manufac- 
tured the “C” grade. We have manufactured the grades 
mentioned and have had calls for all we make. We have 
been handling it for the last five or six years and have 
managed to dispose of it—star grade and better—without 
and difficulty. 


A question waq then asked that if lumber was 
dressed on both sides would it not be graded from 
the best side? If the best side grade better than 
No. 1 common, would not that put it into a better 
grade? The questioner stated that it seemed from 
what he could learn that some graded it from the 


worst side and some from the best. 

The president stated there was no question of right 
to it, that it was merely a matter of practice. 

An example of a No. 1 common board was given 
as an illustration. After being dressed the board 
would grade as high as “B” on one side, and it was 
decided that the manufacturer had a right to put it 
into the B grade, that matters of this nature were left 
pretty much to the individual manufacturer, suppos 
ing of course that the board was up to classification 
m other respects. 

Mr. Carter—While we are on 
the grades of flooring I do not believe 
of our members are making No. 1 
present time. 

It was then offered in extenuation that the manu- 
facturers not finding a ready market for “C” flooring 
ind having orders for No. 1 common, continued to 
make that grade. 

The secretary stated that about twenty-five members 
of the association were making “C” flooring at the 
present time. The output of these concerns was some 
vhere in the neighborhood of 50 percent of the total 
nutput of the association membership. 

The question was asked if the association could not 


the subject of 
that 
fence flooring at 


increasing 
50 per cent 
the 


“tablish a price list that could be maintained. There 
Was a general laugh. 
Mr. Davidson—-Mr. White in the course of his remarks 


this morning made a remark that I think fits this subject 
dretty well. TI believe in lowering the grade of “RB” floor- 
‘tg and I think this would also be applicable to “BR” fin 
‘sh. If we would admit more defects in “B” flooring and 
‘nish we could get away from the extra grade which Mr. 
‘arter opposes. We discussed this matter at our last meet 
gin July. I think the best way would be to lower “RB” 
fades on the left hand side of the list. 

Mr. Kennedy—The official grader was around the other 
fay. spoke about this grading business—I will be hon- 
*st with you. We tried to make our grades better than 
the Tules call for as most of the other fellows are doing 
© same thing. 


Mr. Kennedy then cited instances of the various 
Mades all of which were above the requirements. This 





was done in oraer to establish a reputation. The 
inspectors stated that all the others were doing the 
same thing, that the grades were better than the 
classifications called for and that most of the other 
mills were doing the same thing. 

Mr. Warren was called upon to defend his inspee- 
tors, and replied as follows: 

The inspectors’ name was asked for but could not be 
recalled. Mr. Kennedy stated, however, that the planing 
mill foreman, one of the stockholders of the company went 
with the inspector and stated that the report shows that 


the grades were better than the official list called for, 
but that was what he found was generally the case. 
*€ cf 

My experience has been that in checking over the re- 
ports I find the grades are mixed, that it was up and 
down. The manufacturers and producers of yellow pine 
should not mix their grades of lumber or turn the con- 
sumer down when the stock is mixed. In checking over 


reports now as to the percentage above and below grade, 
I find that there are more mills below the grade than 
there are above it on all classes of material. Some are 
more out of line than others. It is not the case generally 
that the grades are above. However some are that way. 

Mr. Smith—-I would like to ask if that report did not 
raise some of your lumber and put it into a higher grade. 

Mr. Kennedy——-That was the case. 

Mr. Smith—There is no doubt but that “B” dressed 
and matched stuff is better throughout the land than the 
rules call for. There will be more lumber taken out of 
“B” flooring than any other grade. Our inspectors keep 
account of it and their reports show it. We believe we 
are making progress. There is still uniformity lacking, 
and unless you people go into an iron clad agreement that 
you will all maintain grades according to rules, we do not 
see how we can force the matter on you. I know that a 
great many people have lowered their grades and are 
still getting the same values. Some are putting better 
material into their lumber. We are doing the best we can, 
but there is still much to be desired. 

Mr. Carter—I want to say that so far as the grading 
bureau is concerned, I have no desire whatever to enter 
complaint against them. ‘They have been a great benefit 
to our operations. The inspectors perform their duties 
at the milis as well as in the interior where we have had a 
car rejected on us. Our experience has been that we havé 








I. C. ENOCHS, Fernwood, Miss. 


been turned down by inspecters on some Complaints from 
customers and sustained in others. So far as the bureau 
is concerned we heartily indorse it, but f think we are 


not wise or just to have so many grades. [Laughter.] 

Louis Thompson—yYou cannot put anything on the mar 
ket unless you have it manufactured, and you cannot have 
a grade unless you have a grade to grade by. We have 
got the grade. 

Mr. Thompson proceeded to illustrate the independ 
ent course that could be pursued. He stated that the 
manufacturers could make as many grades as_ they 
desired, and that if they would stick to them they 
could sell what they manufactured. He stated that 
his firm had been offered a big order for uppers at 
$2.50 off the list. They refused the order. 

There was further talk along this line with respect 
to the grading and classification of the upper grades, 
and some good suggestions made and valuable ex- 
periences offered regarding the best manner of handling 
the matter. 

Mr. Carter then called. for the attention of the 
house for just a few minutes. He stated that dur- 
ing the last few months he had taken pains to keep 
account of the mills that had been running overtime, 
that is night and day. His observations, he said, 
forced him to the conclusion that the only thing ac- 
complished was the destruction of so much more tim- 
her, that the monetary return was no greater than 
when the mills were operated on an eleven hour basis 
for each twenty-four. He suggested that in view of 
the approaching exhaustion of timber, which the paper 
read during the day had forced upon his attention. it 
would be a wiser course if the mill men would allow 
the timber to stand; that it would appreciate in value 
more than by cutting and forcing it onto the market. 

Mr. Davidson then made the following motion: That 
the matter of adopting another grade—a select grade 


of finish—which will give us a lower grade than 
star ceiling. flooring and finish, he referred to the 


grading committee for action. 

The motion was seconded and carried. 

Tt was moved and seconded that the papers read 
before the convention during the morning session. in 
cluding that of Mr. Enochs. be printed in a pamphlet 
or booklet form by the association for general dis- 


tribution among “the manufacturers of 
others interested in the subject. 

The motion prevailed. 

After some announcements of committee meetings 
for the evening, the meeting adjourned to convene at 
the call of the president the following day. 


WEDNESDAY MORNING’S PROCEEDINGS. 
(Special Telegram to the AMpRICAN LUMBERMAN.) 
There was a good attendance present upon Wednes 
day morning, at which time the convention was enter- 
tained and instructed by an address by Thomas II. 
Sherrod, of the forestry bureau of the federal depart- 
ment of agriculture, who described briefly the work 
which that department was doing in the south. He 
stated that this work was twofold. The first section 
of it included a special study of the important commer- 
cial trees of the south, and thus far in the south four 
commercial woods, loblolly or swamp pine, and white 
pine, together with hemlock and white oak, had been 
studied to determine their rate of growth and to ascer- 
tain their special forestry qualities. Similar studies. 
the speaker stated, were being conducted regarding com- 
mercial trees in other sections of the country, and 
through these a better knowledge of these trees would 
be reached which would tend not only to widen their 
present uses, but toward the substitution of new species 
when the supply of an old one had been exhausted. He 
quoted here the well known instance of fir replacing 

spruce as a basis of wood pulp. 

The main effort of the bureau, however, Mr. Sherrod 
stated, is at present directed toward the introduction 
of methods of conservative lumbering in order to meet 
an urgent demand for preserving and utilizing to the 
best advantage the remaining timber resources. The 
end of the timber supply in the south under present 
methods of manufacturing he stated to be plainly in 
sight. The last census estimates an average stand of 
3,000 feet to the acre board measure, on 100,000,000 
acres included in the pine belt, which would last at 
the present rate for thirty-three years. The pressing 
needs of forestry were generally admitted, but the meth 
ods of forestry do not appear to be fully understood 
In October, 1898, the forestry bureau made an offer of 
co-operation in conservative management of 
holdings and classical lumbering operations; an exami- 
nation to be made of timber lands at the cost of the 
government with the object of determining whether 
practical forestry could be profitably used. Tf the 
owner desires, and conditions are such as to warrant 
the result, a detailed plan for practical operations will 
be made by the bureau, the owner to pay all the ex 
penses of this work except the salary of the forestry 
experts employed in it. The main object of this work 
is to measure the present stand of timber and estimate 
its rate of growth so that without seriously encroach- 
ing upon present lumbering profits arrangements can 
be made to assure another stand of timber. The south, 
the speaker said, was at first slow to take up the mat 
ter, but many applications had been recently received 
and a number of working plans were now in operation. 
in loblolly and short leaf in Arkansas, in hardwoods in 
Tennessee and North Carolina, and in longleaf, loblolly 
and Cuban pine in South Carolina. 

The speaker then went into some details regarding 
the difficulties to be encountered, stating that no gen- 
eral basis could be laid down, but that the plan must 
be adjusted to each specific operation. Many southern 
operators cut nothing less than 15 inches, a size which 
often marks the maturity of trees which have passed 
the period of their rapid growth and whose removal is 
a positive benefit to the remaining forest. 

The speaker also gave some interesting details re- 
garding the manner in which the extensive forestry oper- 
ations of the bureau are being done for the Kirby Lum- 
ber Company. In determining the present stand of 
timber strips are run through the woods upon a com- 
pass course one chain wide, every ten chains in length 
upon each of these strips comprising one acre. All 
pines down to one inch in diameter are carefully meas- 
ured and the measurements for each acre recorded: on 
separate sheets, a careful note being made of defective 
trees and of the sylvicultural conditions of the forest. 
These surveys offer an opportunity for much detailed 
information, in regard to the lands which bears directlv 
upon the working plans for lumber operations, and also 
serves as a basis for the preparation of topographical 
and soil maps. In doing this work for the Kirby Lum- 
her Company 6.700 trees were felled, and an analysis 
taken to determine the average merchantable contents in 
hoard feet of trees of different diameters, and in order to 
ealeulate the rate of growth of these various trees. From 
these data tables were constructed giving the volume. 
the vield in board feet and money value and other tables 
dealing with the form and development of these timbers. 
Tn order to verify the results of these valuation surveys 
and at the same time to secure valuable data regarding 
methods and use, sample areas were laid off in various 
points where lumbering operations were conducted and 
the actual cut from these plats according to the com- 
rony’s method of scaling is determined. Tn the observa 
tion of these lumbering methods accurate figures are 
also obtained regarding the small trees used for skids. 
trams. ties ete.. and those destroyed bv the felling of 


lumber and 


timber 


larger timber and the stand of small trees left wpon 
the eround as a basis for the second cron. 
This narer was listened to with much interest upon 


the nart of those present and was aecepted as an evi- 
dence of the verv practieal methods of co-operation with 
preetical Jumbermen which the bureau of forestry is ex 
erting at the present time. 
“ Economy in Manufacture.” 
[. C. Enochs was in attendance at this session of the 
convention and was called upon for a paper which he 
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had upon his person and which was to have been pre- 
sented at a previous day’s session. This paper regarded 
the application of low cost methods of produc- 
tion and was a very careful discussion of the 
subject. He stated that these economical meth- 
ods find their best expression in operations which 
aim at standardized methods in_ the _ production 
of limited lengths and_ sizes. The question also 
involves mill arrangement and construction, selection of 
markets, the stocks manufactured and carried, the 
equipment of labor and the general manufacturing poli- 
cies adopted and installed. It was hardly necessary, the 
speaker held, to say that the product of such an opera- 
tion is to be taken by the retail trade and principally by 
retail dealers. This method today yields under efficient 
management good economical results and especially so 
when supported by large timber noldings. Formerly, the 
speaker explained, this was not true, as the markets 
which they could claim today were then monopolized by 
other interests and their demand then was principally 
for special products and at times so barren of all other 
requirements than these special demands that no mill 
without alternating operations was sure of a secure 
market, which 1s a necessary feature to industrial exist- 
ence. The speaker’s consideration of the subject was 
based upon the assumption that fully one-half of the 
mills now operating did not have more than ten years’ 
stumpage which definitely fixed the period of their ac- 
tive existence. In closing the speaker stated: 

The practice of operators in being controlled by neces- 
sity rather than by judgment and in disregarding waste 
and an enlightened conception of utility will under new 
conditions be of greater concern to the community at 
large and will bring about requirements for the best preser- 
vation and utilization of the timber of this section; not 
only because for the immediate interest of manufacturers, 
but because of the certain ultimate failure of its Indus- 
trialism and its unlimited contribution to general welfare 
unless more economic methods be adopted. 


A Slight Advance. 


The committee upon values brought in a report rec- 
ommending an advance upon the list of November 5 of 
50 cents a thousand upon No. 2 dimension and $1 a 
thousand upon heart face edge grain A and upon edge 
grain A, the remainder of the list remaining unchanged. 

The report then went into details regarding stock and 
and among other things stated: 

= 

We would call especial attention to the fact that while 
stocks of yellow pine at the mills have increased some, we 
believe that this is not due to lack of demand, but for 
the reason that cars could not be had during the past few 
months in which to make shipments. Had it not been for 
this difficulty a large proportion of the present surplus 
would have been consumed and the balance piled in retail- 
er’s yards instead of at our mills. We think actual stocks 
of yellow pine are not greater than one year ago, the 
difference being its location. In the former case there 
was a greater amount in retail yards and a less amount 
piled at the mill, while in the present case the reverse 
is true. 

The report of the committee then referred to the re- 
port of pine stocks upon hand as shown in the last issue 
of the AMERICAN LUMBERMAN for the years 1894 to 1902, 
commenting upon the comparison showing a gradual de- 
cline in the amount of white pine stocks which must of 
course be replaced by the use of yellow pine instead. 

Following the reading and adoption of this report the 
convention adjourned until 2:0 in the afternoon. 


WEDNESDAY AFTERNOON’S SESSION. 


The committee upon the rate and classification book 
had a report which was read by Secretary Smith and 
afterward adopted. The report embodied a recommenda- 
ation of tne committee that a standing committee of five 
be appointed with power to act to investigate the prac- 
ticability of enlarging the rate book so as to cover North 
Carolina pine and the territory of the Georgia Saw Mill 
and Gulf Coast Associations, and also the product from 
the hardwood states of the south. The report also rec- 
ommended to the semi-annual meeting a constitutional 
amendment that will enable the rating bureau to furnish 
information to the North Carolina pine men, to the South 
Carolina and Gulf Coast Associations, the Georgia Saw 
Mill Association and to the National Manufacturers’ As- 
sociation of the United States. 

The adoption of this report included an instruction 
to Secretary Smith that he take up the matter with 
the associations in question. 

The report of the committee upon grades and weights 
was called for, and Chairman I. C. Enochs of that com- 
mittee stated that it had no business on hand. The com- 
mittee was made a standing committee subject to the 
action of the next semi-annual meeting. 

George T. Lock recalled that the practicability of 
dressing No. 1 common upon both sides had been re- 
ferred to a committee and asked for a report on that 
subject. 

At this point the convention went into executive ses- 
sion and the report of the committee upon terms of sale 
and contracts was asked for. The report of this commit- 
tee proved one of the most interesting features of the 
convention and aroused considerable comment. It was as 
follows: 

Terms of Sale. 

Your committee begs leave to report that in its judg- 
ment the terms at present used by the members of the 
Southern Lumber Manufacturers’ Association are practic- 
ally as good as thdse submitted by the Mississippi Valley 
Lumberman’s Association. There are, however, some new 
ideas suggested by their terms of sale which we favor hav- 
ing adopted by this association, the principal one of which 
is that all orders are subject to the approval of the gen- 
eral office. We make this suggestion for the reason that 
the lumber stocks are always varying and while the stock 
sheet which the salesman may have, has quoted some 
particular item of stock when the stock sheet was made 
up still it may have been sold by another salesman or by 
the general office by the time the order reaches headquar- 
ters. For this reason we think it very necessary to place 
on our price list and have it distinctly understood that 
orders submitted by our traveling representatives are 
subject to the approval of the general office. We also 


think it would be well to have printed on our terms of 
sale that all lumber is sold on the standard grades pro- 
mulgated by the Southern Lumber Manufacturers’ Asso- 
ciation, and in cases of dispute in reference to grade that 
the official inspection by the said association shall be taken 
as a basis of settlement and that the party at fault should 
pay the cost of the inspection; that is, if the lumber is 
found not up to grade the shipper should pay the cost of 
so determining. but if it is found practically up to grade 
the party making complaint should be responsible and 
chargeable with all expense. Your committee would re- 
port further that the matter of discounts is very much 
abused and we find that our published terms of 2 reent 
discount in ten days for cash are not enforced auk wang 
shippers claim they will not pay for the goods until they 
have received them. 

We think in actual business most manufacturers and 
shippers will find they are allowing 2 percent discount 
after thirty days. Some parties take a longer and some 
a shorter time but the average in our judgment will be 
fully thirty days. 

There is no remedy for this condition except in case 
the demand is in excess of the supply and you could mar- 
ket your products on your own time, if not to A then to 
B.. You could then insist on your terms being observed 
by the buyer, but under the present condition we find it 
impossible. We think, however, that we are improving 
and we hope in time to have the trade educated so that 
our terms will be universally respected. We would favor 
the incorporation of the clauses which we have taken 
from the Mississippi Valley Lumbermen’s Association 
terms of sale, but with these exceptions we think that our 
established terms are all that are necessary. 

F. H. FULLERTON, 
H. C. Rug, 
S. G. WISNER, 


Chairman, 


Committee. 

R. A. Long objected to that clause of the report ree- 
ommending that orders be subject to the approval of the 
general office, stating that he did not think that it meant 
anything and he saw no use in adopting it. He therefore 
moved an amendment that that clause be eliminated. 

J. B. White stated that they used the clause on their 
order sheets and thought that it saved a great deal of 
trouble. E. A. Kendall stated that the Sawyer & Austin 
Company used the restriction. Several firm representa- 
tives stated that their houses also used the clause. Con- 
siderable argument resulted in which it was stated that 
other industries reserved the right, notably the steel and 
mill supply houses, so that they would only be in line 
with others in this matter. 


8S. T. SWINFORD, HOUSTON, TEX. 


The question of discount 2 percent in ten days also 
came up for discussion. J. B. White gave a brief his- 
tory of this, stating that it originated with the whole- 
sale dealers of Chicago and that southern manufacturers 
merely followed them; that he was in favor of leaving 
it off the list. 

Mr. Long’s amendment was withdrawn. 

The secretary read a letter from the C. J. Carter Lum- 
a Company, Kansas City, which was along the same 
ine. 

Mr. Sutherland stated that export buyers paid cash 
for all stocks that they purchased as soon as loaded 
at mills; he stated that the entire export business was 
transacted upon a cash basis. As soon as the material 
is measured by the inspector the mill man gets cash 
or can make a draft for his money. He believed this 
method could be established in domestic trade. He appre- 
ciated of course the fact that were his firm doing busi- 
ness in the United States some discount might be al- 
lowed. If it was only giving discounts to men who 
would honorably comply with the conditions there would 
be no objection, nor any objection to selling goods on 
thirty days’ time, nor to a discount of 1 percent. pro- 
vided the dealer paid for the same within thirty days. It 
would encourage buyers to pay promptly if they could 
get satisfaction from them, and the speaker thought 
he could get satisfaction from them. 

In further discussion of the subject it was stated by 
the members that discounts were taken by retail dealers 
on consignments fifteen or twenty days after they had 
received the lumber and twenty or thirty days after the 
invoices were made, which amounted to an interest of 
15 to 18 percent per annum. 

Charles S. Keith—It appears to me that this is a mat- 


ter that should not properly come before this assoclation. 
Yesterday it was shown that the total amdunt of the Tfuni- 


ber i henge by this association is not a majority of 
the yellow pine produced. I would not be willing to fol- 
low such a rule if formed by this association for obvious 
reasons, but I would if it were adopted by the aNtiona] 
Association. I move that the secretary be instructed to 
take the matter up with the National Association for the 
purpose of making the time sixty days if necessary or 1 
percent within thirty days from date of invoice. 

This motion prevailed. 

The report of the committee upon transportation and 
flat cars was then made. It was recommended that the 
members urge the passage of the Elkins bill now before 
congress through letters written by the members to their 
respective congressmen. C. S. Keith also urged that the 
matter be placed before the railway commission and ac- 
tion urged. 

A. W. Stevens moved that the matter be referred to 
the National Association for action, which was carried. 

The matter of the credit book and extension of credits 
was also referred to the National Association. 

A report was submitted by the committee upon the 
National Lumber Manufacturers’ Association, confirming 
as an association the action of the directorate in foster- 
ing the movement which resulted in the organization of 
a national association, and recommending the appoint- 
ment of the fourteen delegates to which the association 
is entitled. The report was adopted and the selection 
of these delegates referred to the board of directors. 

The chairman of the committee upon grades and 
weights reported that the committee did not care to 
make a report, but referred the matter to the price list 
committee. The convention then went into executive ses- 
sion to consider the subject of stumpage values. 


Secretary Smith Re-elected. 


After the close of the convention on Thursday the 
board of directors met and elected George K. Smith as 
secretary of the association, recognizing his services by 
an increase in his salary. Action was taken on various 
routine matters and the secretary was authorized to refer 
other important matter to the full board by mail. 


Election of Officers. 


Following the executive session an election of officers 
was held for the ensuing year. Tellers were appointed 
and the count of the ballots showed the re-election of the 
former officers with one or two exceptions, the same 
vice presidents for the states were re-elected and there 
was no change in the board of directors. The officers 
elected were as follows: 


President, N. W. McLeod, St. Louis. : 
Virst vice-president, George S. Gardiner, Laurel, Miss. 
Treasurer, A. J. Neimeyer, St. Louis. 


State Vice Presidents. 
Mississippi, I. C. Enochs, Jackson. 
Arkansas, W. H. Clapp, Pine Bluff. 
Alabama, John L. Kaul, Hollins. 
Missouri, J. H. Berkshire, Winona. 
Louisiana, H. H. Wheless, Aldens Bridge. 
Texas, S. T. Swinford, Houston. 
Vlorida, B. F. Camp and J. C. Anderson. 

Directors. 

Ix-officio at large, S. H. Fullerton, St. Louis, Mo. 
IK. H. Lathrop, Riverside, Ala., one year. 
G. R. Hannon, Fulton, Ala., two years. 
H. BE. Welch, Eagle Mills, Ark., one year. 
W. A. Pickering, Pickering, La., two years. 
R. A. Long, Kansas City, Mo., one year. 
William B. Stilwell, Savannah, Ga., one year. 
J. L. Ensign, Worth, Ga., two years. 
P. EB. Wilson, St. Louis, Mo., one year. 
J. B. White, Kansas City, Mo., two years. 
J. J. White, McComb City, Miss., one year. 
J. H. Hinton, Lumberton, Miss., two years. 
S. F. Carter, Houston, Tex., one year. 
J. M. Rockwell, Houston, Tex., two years. 


There was one vote cast for president other than those 
for N. W. McLeod. This was for S. S. Carter, of Hous- 
ton, who arose in indignation and accused the president 
to his face of casting this vote, a charge which was not 
denied nor disproved. Mr, Carter then moved that the 
election be made unanimous, which was done. A speech 
from the president was called for and Mr. McLeod re- 
sponded as follows: 


GentJemen. I am too tired to make you a speech, but I 
am not too tired to thank you for your expression of trust 
and faith in me. I am appreciative of the fact that the 
presidency is the greatest honor that can be offered to 
any lumberman. I do not know that I can say more than 
thank you for the honor and to ask you to show the same 
earnest effort to assist me during the ensuing year as in 
the past. Gentlemen, I thank you. 


Upon motion of Mr. Wheless, duly seconded, all elec 
tions were made unanimous. The selection of the place 
of the semi-annual meeting was referred to the board of 
directors with instructions to act and there being no 
further business the convention adjourned sine die. 


The Attendance. 


Arnold, C. J., Arkansaw Lumber Co., Wells, Tex. 
Atkinson, C. G., Allen-Wadley Lumber Co., St. Louis, 
Mo.; Allen Bros, & Wadley, Allentown, La., and Bienville 
Lumber Co., Alberta, La. 
Barber, W. R., Finkbine Lumber Co., Wiggins, Miss. 
Barley J. L., Hand Lumber Co., Dolive, Ala. 
Barns, W. B., St. Louis Lumberman, St. Louis, Mo. 
Batchelder, D. J., Pearl River Lumber Co., Brookhaven, 
Miss., and Hazlehurst Lumber Co., Hazlehurst, Miss. 
Benway, O. L., Easterling Lumber Co., Ora, Miss, and 
Tallahalla Lumber Co., Ellisville, Miss. 
Berkshire, J. H., Ozark Land & Lumber Co., Winona, Mo. 
H. L., Berry Lumber Co., Poley, Ala. 
Block, C. H., New Orleans, La. 
Brister, B. E.. B. E. Brister & Co., Bogue Chitto, Miss. 
. R., Ten Mile Lumber Co., Perkinston, Miss. 
 —~ geaeimeaees W. W., Butterfield Lumber Co., Norfield, 
ss. 


Capron, J. F., D. Lovejoy & Sons, New Orleans. La. 
Carre, T. B., W. W. Carre & Co., New Orleans, La. 
Carter, S. F., Emporia Lumber Co., Houston, Tex. 
Chipman, J. H., Frost-Trigg Lumber Co., St. Louls, Mo. 
Christine, W. T., AMERICAN LUMBERMAN, Chicago, III. 
Cleveland, W. W.. Scotch Lumber Co., Fulton, Ala. 
Collar, W. G., Tremont Lumber Co., Tremont. La. 
Cowan, 8. K., Southern Lumberman, Nashville, Ten2. 
rantes, J. B., Pine Tree Lumber Co., Oklahoma City, 


a. 
Cunningham, R. M., Louisville, Ky. 
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— H. W., Natalbany Lumber Co., Ltd., Natalbany, 

*yavidson, L., Continental Lumber Co., Houston, Tex., 
and West Lumber Co., Westville, Tex. 

Davis, B. C., M. L. Davis, Oak Grove, Ala. ; 
Defebaugh, J. E., editor AMERICAN LUMBERMAN, Chicago. 
Dunean, D. H., Standard Lumber Co., Olla, La. and 
trania, La. “a am , 
ig R. J.. M. M. Simmons & Co., Mogul, Miss. 

Easterling, E. H., Moreton & Helms Lumber Co., Brook- 
haven, Miss., and Pine Lumber Co., Mish, Miss. 

Edgar, C. V., Fordyce Lumber Co., Fordyce, Ark. : 

Elsemore, M. L., Elsemore Lumber Co., Saucier, Miss. 

Enochs, E. A., Enochs Bros., Fernwood, Miss. 

Enochs, I. C., Enochs Lumber Co., Jackson, Miss. 

Enochs, P. H., Enochs Bros., Fernwood, Miss. 

Farrell, R. C., Wm, Jarrell Lumber Co., Hensley, Ark. 

Farwell, Fred Hs Lutcher & Moore Lumber Co., Orange, 
Tex. ' re 

Folk, H. H., Central Coal & Coke Co., Neame, La. 

Foster, D. M., Caleasieu Lumber Co., Lake Charles, La. 

Foster, H. H., Wisconsin & Arkansas Lumber Co., Mal- 
vern, Ark. ~ , . 

foster, Thos. S., Trinity River Lumber Co., Houston, 
Tex. 4 i . . , 

Fullerton, S. If., Chicago Lumber & Coal Co., St. Louis, 
Mo. 

Gardiner, Geo. C, Eastman, Gardiner & Co., Laurel, Miss. 
Gardiner, P. S., Eastman, Gardiner & Co., Laurel, Miss. 

Garrett, J. M., Henderson Lumber Co., Sanford, Ala. 
Gates, C. W., Crossett Lumber Co., Crossett, Ark. 


Lancaster, O. 

Globe Lumber Co., St. Maurice, La 
Urania Lumber Co., Urania, La:, and 
Lumbermen’s Association, Alexandria, 


Giesy, H. H., 
Hanna, C. W., 
Hartner, H. W., 
president Louisiana 
A. ; 
Herrin, W. Fred, Robinson Land & Lumber Co., Moss 
Point, Miss. d 
Hinton, J. Hf., Camp & Hinton Co., Lumberton, Miss. 


Ifinton, R. W., R. W. Hinton & Co., Lumberton, Miss. 
Ingersoll, D. W., Montrose Lumber Co., Montrose, La. 
Jenks, Robt. H., R. H. Jenks Lumber Co., Cleveland, O. 
Johnson, B. A., AMERICAN LUMBERMAN, Chicago. 
Johnson, C. D., Frost-Trigg Lumber Co., St. Louis, 
Johnson, J. W., J. J. White, McComb, Miss. 


Mo. 


Jehnston, T. HL, T. H. Johnston & Co., Birmingham, 
Ala. 

Kaul, John L., Kaul Lumber Co., Birmingham and Hollins, 
Ala. 


Keith, C. S., Central Coal & Coke Co.. 
Kendall, D. A., Sawyer & Austin Lumber Co., 


Kansas City, Mo. 
Pine Bluff, 


rk. 
Kennedy, 


J. M., The K. C. Lumber Co., Lucedale, Miss. 
Kent, W. C., A. Kent Lumber & Brick Co., Kentwood, La. 
Kimball, Ek. R., Lumber Trade Journal, New Orleans, La. 


Krause, R., Perkins-Miller Lumber Co., Westlake, La. 
Kyle, T. S., Kyle Lumber Co., Gadsden, Ala. 

Landers, C. C., Wabash Railroad, St. Louis, Mo. 

Lathrop, I. IL, Lathrop-Hatton Lumber Co., Riverside, 
Ala. 

Lee, S. R., Georgetown umber Co., Georgetown, La. 
Lock, George T., Lock, Moore & Co., Ltd., Westlake, La. 
Long, R. A., Long-Bell Lumber Co., Kansas City, Mo. 
Lorenger, Arthur, Genesee Lumber Co., Natalbany, La. 
Lott, Wm., Lott & Perkins, Inda, Miss. 

McBride, M. D., Central Lumber Co., Meridian, Miss. 
McCarthy, M. H., Standard Lumber Co., Dubuque, Iowa. 
McLaughlin, S. H., Fernwood Lumber Co., Fernwood, 
Miss. 

MeNair, Kk. F., A. W. Stevens Lumber Co., Chatawa, 
Miss. 

Mansfield, (. J., Arkansas Lumber Co., St. Louis, Mo., 
and Warren, Ark. 

Manter, I. D., Trinity County Lumber Co., Houston, 
Tex. 

Marbury, D. H., Marbury Lumber Co., Marbury, Ala. 


Mason, Kent Lumber & Brick Co., 
La. 

Miles, J. C.. Mobile, Ala. 

Miles, J. C., Yellow Pine Lumber Co., Yellow Pine, 
Natty, J. B., East Union Lumber 
Brookhaven, Miss. 
Newning, Chas. A., 
view, Houston, Tex. 
North, C. R., J. E. North Lumber Co., 
Ogden, C. W., Tombigbee Lumber Co., 
and Fairford, Ala. 

itis, J. S., Weston Lumber Co., 
Industrial Lumber Co., 
Park, Sam, Industrial Lumber Co., 
Paterson, Samuel, Big Creek Lumber 
Porter, J. I., J. I. Porter Lumber Co., 
Powell, J. G., Lake Charles, La. 
Prentiss, Jno. W., timber lands, Lake Charles, La. 


S., Bradley-Ramsay Lumber 


John A, Kentwood, 


Ala. 
Manufacturing Co., 


Southern Industrial and Lumber Re- 


3ond, Miss. 
Kansas City, Mo., 
Miss. 
Vinton, La. 
Beaumont, Tex. 
Co., Pollock, La, 
Rison, Ark. 


Logtown, 
Park, J. M., 


Ramsay, 
Charles, La. 

Rand, Ed, Rapides Lumber 

Richey, Geo. H., 
La. 

Rives, J. ©., Montrose Lumber Co., 

Robinson, Geo. W., 
ora, Miss. 

Robinson, W. L., Gloster, 

Bolinger, S. H., S. H. 

Rule, H. ¢C., 


Chas. Co., Lake 
Co., Woodworth, La. 
Natalbary Lumber Co., Ltd., Natalbany, 


Montrose, La. 
Robinson Land & Lumber Co., Chie- 
Miss. 

Bolinger & Co., Bolinger, 
Gates Lumber Co., Wilmar, Ark. 


Saunders Lumber Co., 


La. 


Saunders, D. G., D. G. 
City, Mo. 
Schureman, sb. Jd. 
mont, Tex. 
Schwartz, Geo., Vandalia Line, St. Louis, Mo. 
Shelden, F. E., T. H. Garrett Lumber Co., St. 
Simmons, M. M., M. M. Simmons & Co., 
Skinner, Ek. F., E. F. Skinner 
cambia, Fla. 
Slagie, (. F., 
Smith, B. H., 
Smith, H. A., 
Meridian, Miss. 
Sohlberg, Ge. G.. 
Sterritt, W. S., 


Kansas 


Turner & Nabers Lumber Co., Beau- 


Louis, Mo. 
Mogul, Miss. 
Manufacturing Co., Es- 


Louisiana Central 
King-Ryder 
lumber agent 


Limber Co., Clarks, La. 
Lumber Co., Bonami, La. 
Mobile & Ohio railway, 


Pine Tree Lumber 
Farrin-Korn Lumber 


Co.,~ Winona, La. 


Co., Cineinnati, O. 


Stevens, (. II.. A. W. Stevens Lumber Co., Chatawa, Miss. 
Stevens J. H., Eureka Lumber Co., Eastabuchie, Miss. 
— Wm. B., Southern Pine Co. of Georgia, Savan 
ia 
yottleby, S. H., D. G. Saunders Lumber Co., Kansas City, 
Sutherland, S. J., The Sutherland-Innes Co., Ltd., New 
Orleans, La. 
avartz, Harry, Swartz Lumber Co., St. Louis, Mo., and 
Shley Manufacturing Co., Hamburg, Ark. 
Swinford, Samuel T., Kirby Lumber Co., Houston, Tex. 
eam, W. S. F.. Tatum Lumber Co., Hattiesburg, Miss. 
Tylor W. V., Urania Lumber Co., Urania, La. 
meyer H. F.. New Orleans, La. 
Thee 5S. D., J. E. North Lumber Co., Pond, Miss. 
lard, Tee J. L., Thompson & Tucker Lumber Co., Wil- 
Trout, W. ¢ Allis-Chs -_ , ea i 
Waukee, Wis, ©” Allis-Chalmers Manufacturing Co., Mil- 
Walden n, . B.. SeBine Tram Co., Beaumont, Tex. 
‘r, J. C., Mississippi Valle 4 i Minne- 
apolig, Minn, sippi Valley Lumberman, Minne 
arner, , } 
leans, Ta’ Jas. E., Warner-Block Accident Co, New Or- 
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Bellamy, Ala. 
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Georgia and will give that great hyphenated “Genuine 
institution enough elbow room. 

A great hall runs through the building from front to 
back and the rooms let off from that hall both right 
and left are so arranged that the greatest amount of 
work can be done with the least possible amount of in- 
Each room contains 








H. S., Weston Lumber Co., Logtown, Miss. terference from the office people. 
H. H., Whited & Wheless, Alden Bridge, La. a pretty, commodious and practical fire place where 
or, jr., W. L., Grant Lumber Co., Selma, La. 
J. B., Missouri Lumber & Land Exchange Co., the pine knots blaze and give out substantial warmth. 
; tad In the rear part of the building, where it cannot be seen 
Macomb, Miss. in the picture, i ifice rar ceepi 
H. F. Cady Lumber Co., Alexandria, La. th met Laer : - o aes uals for keeping all 
J. F., Epps, Miss, e valuable books, documents, papers ete. 
J., Pawnee Lumber Co., Pawnee, La. From this building C. P. Brown will, as heretofore, 
Jno, E., Lumber Trade Journal, New Orleans, successfully manage the two railways and the four 
Harry, The Tradesman, Chattanooga, Tenn. great saw mills in which the Union-Pinopolis Saw Mills 
I’. G., Eastman, Gardiner & Co., Laurel, Miss. are interested. 
S., Keith Lumber Co., Beaumont, Tex. 
rd, J. C., Lacey Lumber Co., Lacey, Miss. 
I’. M., The Lumber Review, St. Louis, Mo. 


Wright, W. C., Lumber Trade Journal, New Orleans, La. TABLE OF CONTENTS. 
LADIES. P 2 i ~ 
Alco Mrs. Ali 0 Mi ASSOCIATION DEPARTMENT ....-ccciecciceccccies 
picott, a ag a —_— Southern roan rca Association in 
Toaster. —- Shaheen re Convention 35 
Foster, Mrs. H. H., Malvern, Ark. Union Association of Lumber Dealers Meets at 
Hinton, Mrs. J. . Hi., Lumberton, Miss. Pittsburg (36-41) 
Keith Mow 'G, , Ramsae Chey ae —_—, ea Association of Indiana Convenes 
Kendall, Mrs. D. A., Kansas City, Mo. > 
Lathrop, Mrs. F. H., Riverside, Ala. ee ee ee ee ee 
long, Mrs. R. A., Kansas City, Md Annual Meeting of the Central Traveling Men’s 
McLeod, Miss Eloise, St. Louis, Mo. Association (16) 
McLeod, Mrs. N. W., St. Louis, Mo. The Nebraska Retallers Meet (16). 
Newning, Mrs. C. A., Houston, Tex. CALIFORNIA 63 
Porter, Mrs. J. I., Rison, Ark. penne -on- «elt aed cetacei hepa peas ait ec = 
Schwartz, Mrs. George W., St. Louis, Mo. Cureveat Sourn. (RC oy oe oh a ve eee 58 
Smith, Mrs. Geo. K., St. Louis, Mo. CoAL REVIEW . Peete elt eee ae 48 
White, Mrs. J. J., and Miss White, McComb, Miss. Doors AND MILL WoRK............---- . ewes » 63-64 
EDITORIAL DEPARTMENT ..... 2.0. e seen eee ctenee 11-13 
Northern Hardwood Mills (11). 
HO0Oo H00 DOINGS High Stumps and Short Products (11). 
” e The Convention Season (11). 
Lumber at the Exposition (12). 
An Export Annoyance (13). 
Notes of the Order. Lumber —— on the Great Lakes (13). 
? WRU a REG go 0 hs ch sce wk neecqueeawded 52-53 
There was a hot time in Timpson, Tex., Saturday night, Wi A. 8 ces aviaceduetienuun 69 
January 17, when some of the leading Hoo-Hoo of the ee Re ed 8. sinc ceeekewntonect 65-66 
state repaired to that place to assist in a grand concatena- Exports OF TIMBER AND LUMBER TO FoRBIGN 
tion. ‘The members of the august aggregation left Hous- ee ge ee Or es eee 42B-42C 
ton Friday night on a hand-car painted red, which in it- Pn SESS, Seat CEE T ee ale SER MS niece REN e.', 58-59 
self presaged danger for all objects ahead. Among them HARDWOOD DEPARTMENT .......cccccccccccccs 60-61 
were the following: Charles Newning, John Bonner, George Te I 59 
PD. Hunter, Jake Keller and H. T. Keller. Kilburn Moore, PRONE so 6 ce lat kgs oats dcivodesscdeuateaeaas 60 
of Galveston, Vicegerent Snark for southern Texas, joined Kmyoronn Grave, THR... ccc ccccccccicccceedcecse 25 
the party at Timpson and presided on the occasion. 'The p RR I eT Tie AF », » 26 
famous Lufkin band was on hand and added much to the Tae Seeereas Wee. 8... cc cccccineceswes 50-51 
pleasure of the meeting. EAM UII POIs oc cnctewrecesccenecnowe 49-50 
Vicegerent Snark L. Ek. Fuller, of the northern district of kr Wn I nn ns cna cc nccécwetwdaudas 17 
Illinois, has in preparation a concatenation to be held in LETTERS TO THE EDITOR...........cccccecccccece 14 
Chicago on the evening of February 11, during the progress Tae i a a te 66-67 
of the annual meeting of the Illinois Lumber Dealers’ Asso- Ts no a's oa wee ddda wedaulaamueal 52 
ciation. Aside from candidates already assured, it is prom- td pits aaa a dae ae 68 
ised that the association will forsia others and a good jo San RADAR DC MT RAY be aeri > 51-52 
An “on the roof’ session will ‘ q 


sized class is anticipated. 


MARKETS 


follow the concatenation proper and for this some novelties Current Market Conditions ). 
of unusual merit are in contemplation. Cooperage (76). 
MEMPHIS, TENN., Jan. 20.—The largest concatenation of Cypress (75). 
H{o0-Hoo in Mississippi for some time is to be held at Me- Hardwoods (73-74). 
ridian January 24. '‘lwenty-two kittens will be initiated Hemlock (74). 
into the mysteries of the order. Scrivenoter J. H. Baird North Carolina Pine (75). 
has appointed J. R. Chipman as Vicegerent to conduct the Northern Pine (72-73). 
ceremonies. Pacific Coast Woods (74). 
Poplar (74). 
TRADE AT TOLEDO. Shingles (76). os 
an r . Southern Pin 5). 
ToLepo, Our0., Jan. 20.—The past week was a typical Spruce (73). e059) 
winter one, with about the usual inquiry and move- Unite Cedar (73). a 
, rders for f re shi ; are satisfactory ¢ NW MEREES 2 wc ccccccccccccccceccevelicnscecdeden 
ment, Orders fo1 future shipment. are satisfactory and nl gy once STAT ER hh hela dh cl tr S354 
prices are firm. Local trade is fair. Inquiries for fu- GUE re ae rh oo ee 6! 
ture building operations are beginning to come in for PaciFic CoAST DEPARTMENT .......0. 0000000. 54-56 
figures. REALM OF THB RBTAILER.........0cceereceees 43-46 
RECORD OF BUSINESS CHANGES......j....++e05- 70-71 
A good-sized delegation has left here for Pittsburg SO ASRS COAG 6 65600 ccncsicccccedeees 59-60 
to attend the annual meeting of the Union association. SouTHWEST, ba cee eee cece eee eee tease eeees — 
Planing mills are seasonably active, many of them more eee Se Sheen oo pbomereras trade prs iS 56 
than that, in anticipation of a possibly greater demand UPPER MISSISSIPPI DISTRICT..........+2+20eeee- 49 
than usual for spring building. The general outlook is WEST, THB. 1... eee cece e cece eee eee eee necetenees 57 
; WHISCONGEN «oc ccccce: Da nceteenendans Hreneaaeene 51 


promising. 





PAAR 
AN EXCELLENT BUSINESS HOME. 

The AMERICAN LUMBERMAN is pleased to print here- 
with a cut of the Union-Pinopolis Saw Mill’s new office, 
recently built at Moultrie, Ga. 
best detached yellow pine lumber 


MISCELLANEOUS 


Pacific Coast 
in Figures (17-2 
Statistical Review 


The 


This is altogether the 


. * Reviews and 
office in the state of 


a — 


OFFICE OF THD UNION-PINOPOLIS SAW MILLS, 


; 


Eastern 


MOULTRIDB, GA. 


Modern Fables LXIX. (14). 
— and Shingle Product 


ay 
Hardwoods (24-26). 
A Trio of Dinners (64). 
Prophecies—Contributed by Men 
Prominent in Lumber Lines (15). 


Hemlock and 








AMERICAN LUMBERMAN. 


JANUARY 24, 1903, 





THE UNION ASSOCIATION OF LUMBER DEALERS. 


Retailers of Four States Mark Their Association’s Majority by an Annual Convention—A Hearty Welcome to 
Pittsburg—The President’s Comprehensive Address—A Secretary’s Report of Exceptional Thorough- 
ness——Able Papers on Timely Topics - A Concatenation and Hoo-Hoo’s House—The Insurance 
Association, the Legislation Generally, Enterta’nment and the Attendance. 


Pirrspurc, Pa., Jan. 20.—The twenty-first annual 
meeting of the Union Association of Lumber Dealers 
of Ohio, Pennsylvania, West Virginia and Kentucky 
was called to order here in the Hotel Henry at 11 a. m. 
today. . 

J. M. Hastings introduced F, R. Babcock, who in be- 
half of the Pittsburg wholesale dealers welcomed the 
retail dealers in the following words: 

Mr. Babcock’s Address of Welcome. 


F. R. Babcock’s address was in effect as follows: 


We are so very deeply in earnest in our desire to extend 
the right hand of friendship and fellowship to our brethren 
of the retail association that we cannot think of doing so 
by proxy. We want to do it ourselves, without any icy 
formalities, and that is why I have been deputized to greet 
you, and in the heartiest man- 
ner possible to bid you wel- 
come here. The feeling behind 
these words is not merely one 
of courtesy but of downright 
cordiality. How could it be 
otherwise when we, who are 
sharing the honors as your 
hosts, realize that we are in- 
debted to you for bringing us 
business-—business on a large 
scale—business that means 
good solid dollars and cents 
to all of us who have trade 
relations with you? I know 
of no bond that knits men 
more closely together than 
this one—this golden bond of 
pecuniary proat. * °° ® 
You have brought us business 
in plenty, and you have in 
return our grateful apprecia- 
tion. Here we have frater- 
nalism of the best and most 
enduring kind. 

It is impossible to be asso- 
clated, directly or indirectly, 
with the retail lumber trade 
without recognizing its impor- 
tance as a factor in our na- 
tional development. Who is it 
that encourages all classes 
throughout the country to 
build homes? Who is it that 
by this very process of en- 
couraging men to build homes 
for themselves, and to do it 
with money borrowed on long 
time, swells the assets of our 
financial institutions and en- 
ables them to grow and pros- 
per? The retail lumber deal- 
er, God bless him! He gets 
little credit for these things 
in books and official reports, 
but his handiwork is every- 
where and humanity reaps a 
rich harvest from his ser- 
vices. Much is said of the 
happiness of the man who 
luxuriates under his own vine 
and fig tree. Give me the 
man who enjoys the shelter 
of his own finished oak and 
pine and stretches his legs 
under his own mahogany. There 
you have the ideal happy 
citizen, and behind him stands his good genius in the per- 
son of the great American lumber dealer. The practice of 
shifting the credit due the lumber dealer to some other 
— where there is no room for it reminds me of a little 
story. 

Some time ago two Irishmen, Ragan and Fagan, landed 
in New York. Ragan got a job on the police force. Fagan 
had less of a pull and went to work for a street contractor. 
The first thing he had to do was to dig a hole in the street 
in front of a dwelling. His orders were not to throw the 
dirt in the driveway nor to litter the sidewalk with it, so 
Fagan carefully piled it up against the door of the dwelling 
house. The owner came out and flew into a rage. ‘Here, 
my man,” he said, “you'll have to quit this.” ‘“Faix, an’ 
I'll not,” says Fagan; “I have me ordhers from the con- 
thractor, an’ I’m not goin’ to go conthrairy to them an’ lose 
me job.” “All right,’’ said the man, “if you keep on throw- 
ing dirt up against my door, I'll call a policeman.” Fagan 
kept on and the man sent for an officer. When the police- 
man come, who should it turn out to be but Ragan. When 
he heard the complaint Ragan proceeded to enforce the 
law. ‘‘Fagan,’”’ says he, “what d’ye mane by t’rowin’ dirt 
up against this honest man’s dure?” “I can’t help it,” 
says Fagan. ‘Them’s the conthractor’s orders. What else 
can I do?” “What else can yez do?’ says Ragan. ‘Why, 
man alive, can’t yez dig another hole and throw the dirt 
into it?’ And that’s the way of the world, gentlemen— 
always digging holes in the wrong place to hold the credit 
which somebody has earned and doesn’t get. If it were not 
for this propensity we would hear more of what the retail 
lumberman is doing to better ihe condition of his fellows. 

For the guidance of our guests, I shall now outline the 
order of business for today’s proceedings. First comes the 
open convention, which is to be devoted to the discussion 
of trade relations and of all things conducive to the gen- 
eral “good of the order,” as the phrase goes. This will be 
followed at night by a smoker, with incidentals. That is 
to say, every man will be privileged to smoke, and if any 
abnormally constituted being should happen to want a 
drink he has only to whisper in the ear of a member of the 
reception committee and the damage will be done. A wink 
is unnecessary. Besides, it is dangerous, because, since the 
government has decided that drug store winks are taxable, 
there is no telling what might happen to a man who tried 
this method of “getting next’ without having any drug 
store to fall back on. 

Now, gentlemen, while, as I have already observed, there 
are no city officials present to furnish the usual guaran- 
ties, I can assuré you that we are prepared to offer ample 
protection to any of our visitors that may “fall by. the 
wayside.” Some of my associates have had extensive experi- 
ence in such matters and I have their word for it that no 
detail has been overlooked. Unlimited bail will be ready at 
all hours, the best of hospital attendance will be provided, 
and if by any chance some waifs and strays should land in 
the county jail we'll undertake to see that something better 
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than bread, water and bootleg coffee is put on the bill of 
fare. * * * ‘The order of the day is, ‘eat, drink and be 
merry.’ The table is spread and the sideboard is primed 
for action. We'll give you anything you want, from wiener 
schnitzel to canvasbacks; from doughnuts to goose livers; 
from Milwaukee with collars and cuffs to Widow Cliquot, 
white seal and the golden essence of life distilled on the 
banks of the Monongahela. 

Remember, gentlemen, that you are now in a city where 
nothing is done by halves—a city of magnificent achieve- 
ments and boundless possibilities. We have here the Car- 
negie interests, the corner-stone of the billion dollar steel 
trust; we have here a multitude of giant industries, piling 
up wealth in mountains and contributing correspondingly to 
the prosperity of the whole nation; we have here famous 
libraries, a museum, great parks and conservatories, and 
one of the finest permanent music halls in the country; we 
have here a population unexcelled in its capacity for labor, 
in its thrift, its energy, its enterprise, its progressiveness, 
its public spirit. We have, in short, what we believe to be 
the greatest city in the world, and we are proud therefore 
to welcome you within our gates and tender you our hos- 
pitality amid such surroundings. 

You are here representing an industry that ranks fourth 
among the great industries of the world. I see among you 
representatives of Pennsylvania, of Kentucky, of Ohio, of 
West Virginia and other sovereign states. ‘To all of you, 
wherever you hail from, I extend on behalf of our associa- 
tion and city a thousand welcomes. It is our desire that 
every hour of your sojourn among us may be filled with 
profit and pleasure and that when you leave us it will be 
with a sworn determination to come back to us at the first 
opportunity for a little more of the same. 


President B. F. Weybrecht in response spoke as fol- 
lows: 


On behalf of the Union Association of Lumber Dealers 
I thank you for your cordial greeting and assure you that 
your words of welcome are appreciated. 

Our association today numbers almost 600 members, 
located throughout Ohio and western Pennsylvania, repre- 
senting an industry which in importance and value of pro- 
duction ranks second only to that great industry which 
has made your city famous. Our organization is the old- 
est retail association in the country, and in no sense does 
it assume to dictate prices or restrain trade; we only seek 
through co-operation and united effort to promote a bet- 
ter understanding between the wholesale and retail inter- 
ests, and to solve those problems that are of interest to 
our branch of the trade. 

We are especially grateful to the Pittsburg Board of 
Lumber Dealers for the magnificent program they have 
arranged for our entertainment. While we do not exactly 
understand the unique plan of assigning different mem- 
bers of their board to entertain us at certain hours we 
are convinced by a glance at the names selected that 
our members are safe from the allurements of a great 
city. 

Your generous greeting assures us that our stay with 
you will be pleasant, and we trust it will be profitable to 


both. 
ws THE PRESIDENT’S ADDRESS. 


Following the response the president made his annual 
address. He referred to Pittsburg as the logical place 
of meeting for the present convention, spoke of the 
association’s appreciation of its wholesale lumbermen 
and offered congratulations on the good attendance. He 
continued in part as follows: 

When we realize that our association is the pioneer 
retail organization in the country, and that from the 
primary idea of its founders, namely, protection, have em- 
anated similar organizations both east and west, we are 
led to believe that in the past at least the retail fraternity 
in their trade relations with the wholesaler and manufac- 
turer had evils to remedy, prerogatives to assert and 
rights to maintain. 

And what has been the result of twenty years of de- 
fensive association work? When applied to the lumber 
business the proposition that a retailer shall not be sub- 
jected to competition with the wholesaler from which he 
buys is today an established axiom of the trade. What 
now seems to be a matter of the plainest equity was 
once not so recogenized, or if recognized in theory was 
largely denied in practice, because those who violated it 
had so much and such good company that their con- 
sciences were quicted. * * * Nowhere is the basic 
principle of retail associations more fully recognized as 
just than among the wholesalers, taken as a class, and it 
is our opinion today that if brother retailers were as 
considerate of each other’s rights as the wholesaler is in 
respecting the prerogatives of retailers one of the great- 
est problems and vexations of the business would disap- 

ear. 

. One of the principal objects of retail associations is to 
promote reciprocal relations among their members, and 
while it may not be the letter it certainly is the spirit of 
our organization to avoid ruinous competition and respect 
each other’s territory. For a retailer to poach in a 
brother retailer’s bailiwick is certainly as demoralizing 
as if a wholesaler had been guilty of the offense; there 
can be do difference in the abstract. We do not think 
that this practice is more prevalent:in the territory cov- 
ered by this association than in other portions of the 
country, yet it is one in which our reputation for con- 
sistency and sincerity is at stake, and certainly should 
be a subject for future legislation. 

In 1899 the supreme court of Ohio handed down a decis- 
ion that nullified the lien law in that state, and in conse- 
quence our Ohio members were deprived of the safe- 
guards usually alloted our avocation in other states. For 
two. years this association, through its secretary and lien 
law committee, applied themselves to secure a satisfac- 
tory law. At Cincinnati last year a bill was recommended 
which in the judgment of able attorneys contained none 
of the unconstitutional features of the old statute. At 
the last meeting of the géneral assembly this bill became 
a law, practically as recommended. We might add in 
this connection that to this association alone is entitled 
all the credit for the enactment of this measure, and 
especially is this applicable to our secretary, whose able 
presentation of our claims before the judiciary committee 
of the legislature secured their indorsement of the bill. 

Another item of importance passed over to our direc- 
tory was the consideration of a plan of district or local 
organizations to affiliate with this body. Your committee 
appointed at the Cincinnati meeting presented a compre- 


hensive draft of such arrangement. The principal idea 
advanced was the maintenance of uniform prices in q 
given locality. We find the greatest difficulty in forming 
local bodies is the lack of co-operation by dealers directly 
interested. No one likes to take the initiative or if he 
does he often lays himself open to the suspicion that he 
has “an ax to grind.’’ On the recommendation of the 
committee our secretary has already commenced the pre- 
liminary work along the lines of the western associations, 
but owing to the expense involved and the condition of 
our finances but little has been accomplished. We find, 
however, in numerous cities throughout Pennsylvania and 
Ohio that these locals or boards are in successful opera- 
tion, proving beneficial in both a social and a financial 
way. 

At the solicitation of the trade relation committee of 
the National Wholesale Lumbers Dealers’ Association our 
board of directors have during the past year taken up 
two items of the agreement this association subscribed to, 
previous to the Toledo convention. The first involves the 
arbitration of disputed claims against members of the 
National Wholesale Lumber Dealers’ Association. We 


have now in process of adjustment a number of such © 


claims. The greatest difficulty we anticipate in securing 


a prompt verdict is the trouble in arranging the meetings 


of the arbitrators. Frequently the amount in dispute does 


not cover the mileage of the members, not taking into 


account the time consumed during the busy season. It 
occurs to us that instead of taking up individual cases, 
as proposed under the agreement, quarterly or semi-an- 
nual meetings should be arranged, at which the docket 
could be cleared of all pending cases. 

The second article of the agreement relates to the clas- 
sification of the large industrial establishments through- 
out this territory. While our board of directors intend 
to fulfill both the letter and spirit of our compact with 
the National association we believe that this agreement 
was entered into without a full realization of what it 
involves. 

Owing to the large and varied requirements of certain 
factories, our association, under Article 2, Section 5, con- 


cedes that a portion of such requirements is legitimate ; 


trade for the wholesaler, but in all cases specifically states 
that material for construction is trade properly belonging 
to the retailer. The rule of the National Wholesaler 


Lumber Dealers’ Association in this respect is to recog- F 


nize no exemptions. 


1 , They argue that if an establishment 
is privileged to 


purchase any _ portion of its wants at 


wholesale it should be allowed to purchase all. They 4 
claiin that any other regulation would be impracticable f 


and productive of continual complaints. 


Ni twithstanding these differences, we have undertaken 
by arbitration to classify thirty-two large manufacturing | 
concerns within this territory whose status has been af 
It is believed that the F 


subject of controversy for years. 
result of this investigation will but fortify our contention 


that a large majority are not legitimate trade for the > 


wholesaler, and that on the whole we can afford to waive 
our restrictive clause as to the balance. We would sug- 
gest, however, if it is the desire of the association to 
continue this classification, the exemption section just 
read be amended to conform to the new plan. 

We desire in this connection to give our unqualified 
indorsement of the work of the National Wholesale Lum- 
ber Dealers’ Association under the caption of ‘Trade Re- 
lations.’”’ Therein, in our judgment, is the correct solu- 
tion of most of our differences with the wholesaler. Clas- 
sification means progressive association work, and when 
once accomplished will be the capstone of the united 
efforts of the wholesale and retail interests. 

We are pleased to note that the Lumbermen’s Mutual 
Insurance Company has passed another successful year. 
Organized in 1893 under the patronage of the Union asso- 
ciation, it has demonstrated what can be achieved in 
co-operative insurance by careful and conservative man- 
agement. With over $2,700,000 at risk, confined exclu- 
sively to the retail trade, and an average loss of less 
than 1 percent since its organization, it sustains the 
position of its founders in their statement that our 
industry was unjustly rated by the stock companies. The 
$106,000 paid back to its policy holders in eight years 
throyghout this territory in the shape of dividends 
the best argument why fire insurance confined to some 
particular class of property can be of mutual benefit. 

Much interest is being aroused in association circles 
throughout the country by a recent decision of the su- 
preme court of Nebraska which, if good law, would seem 
to suggest the necessity of some radical changes in ou! 
method of furnishing trade information to our members. 
As this decision has already been taken up by the Lum: 
ber Secretaries’ Association, of which our secretary, Mr. 
Smith, is president, we will defer any further comment 
until our executive session. ? a 

We would at this time especially call the attention of 
our wholesale friends to that section of the constitution 
which grants them the privilege of a fair and impartia 
hearing at our meetings. Our members desire their ad- 
vice and suggestions, and we trust they will avail them: 
selves of the opportunity of entering actively into the 
discussion of all questions that may arise. 2 

Before closing I desire in a more formal way than = 
possible at the last convention to thank you for ys 
honor conferred in making me your presiding officer rd 
the past year. With but little previous experience 
association work I assure you that to me the position 
has been one of inspiration. I have learned that in pn ol 
ciations such as ours there is a sentiment that une 
the prosaic relation of buyer and seller, a conviction t 
outweighs all the gains of trade and barter. * itted 

One essential chapter of the story must not be << 
—“The Traveling Man.’ What the diplomat is to § ting 
craft and the air cushion is to hydraulics the travel . 
man is to the lumber industry. With the courtesy & ‘ 
Chesterfield and the diplomacy of a Talleyrand, ‘ast 
always with us—‘‘the first to greet us at birth, the face 
to leave us at our grave.” Always an optimist, his ro 
is a true barometer of a rising or falling market. a 
quoting the price of lath he always coughs, an umes 
you make inquiry for a car of 2x4 18’s his face ass a 
that stoical stare that Millet has so graphically Dust 
trayed in his masterpiece ‘‘The Man with the Hoe. nd if 
now he is long on orders and short on deliveries, a all 
his promises could be coined int@ money we cenortase 
pay our debts. He is responsible for the car § try bY 
and the coal famine and is a fit subject for nae to 
the grand jury. I desire, however, to bear testim ing 1 
his loyalty to the work of our association. Com 
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daily contact with the retailer, conversant with local 
situations, sympathizing with us in our trials, he is pos- 
sibly more responsive to our needs than his employer, and 
his influence has done more to augment our membership 
than any other agency. ; 

Of the retailer our modesty forbids comment; besides, 
during our sessions we are to hear a number of papers 
devoted to him, both in his relation to the wholesaler 
and why he should be loyal to organizations such as ours. 
In the consideration of these papers and all other ques- 
tions we ask of our members their careful attention. Let 
us be prompt in attending the sessions at the appointed 
time, and equally prompt in disposing of the business for 
which we are here assembled. 

On motion the reading of the minutes was dispensed 
with. 

The Secretary’s Report. 

Secretary F. M. Smith then read his annual report, 

substantially as follows: 


It is a pleasurable duty to present this report at this 
time, for it carries with it a prevailing recognition that the 
plans, purposes and hopes of your board of directors have 
not been in vain but, on the contrary, have met with 
merited and deserving results—results not only gratifying 
in certain instances to the individual member but also 
pleasing to all the membership in their far reaching effect. 
- * a 


Complaints. 

The complaints for the fiscal year number 132, about 
twenty of which are from _ retail dealers complaining of 
sales to towns where the dealer and seller maintains no 
yard. Of these, 109 have been closed either by the pay- 
ment of a commission, by withdrawal through lack of evi- 
dence or, in the event of possible future needs and sales, 
upon receipt of assurance from parties com ylained of that 
no future sales would be made to those previously sold. 

Of the total complaints quite a number reached me dur- 
ing the close of the fiscal year. The proper opportunity 
has not been offered for their settlement; hence they are 
still pending. 

I call your attention to the many complaints originating 
from our active members—complaints of sales and _ ship- 
ments to points outside their legitimate territory; in other 
words, to places where they do not operate and maintain 
a yard. I would recommend that the members at this 
meeting provide such legislation covering this question as 
will secure to each member an undisturbed possession of 
the territory which may rightfully belong to him or them. 
It is conceded on all sides that this habit of encroaching 
upon the territory of another dealer not only tends to dis- 
turb the friendly relations which may exist but brings with 
it a certain demoralization which inevitably, sooner or 
later, will develop into a destructive competition. The 
perpetuation of cordial and friendly trade relations should 
be a desirable consummation, and you should avail your- 
selves of every opportunity placed at your command to 
maintain proper relations with your fellow retailers every- 
where. 

Classifications. 

Acting under authority of existing agreements between 
this association and the National Wholesale Lumber Deal- 
ers’ Association, many individual classifications have been 
jointly made where doubt existed, thereby determining 
whether the trade of the party classified belongs to the 
wholesaler or retailer. The method of classifications is 
eminently fair. ‘The verdict arrived at in all cases must be 
the work of a joint conference, composed of wholesalers and 
retailers, equally represented. 

There are now $1. individual 


concerns in our territory 





awaiting final classification. ‘The proper committees rep- 
resenting each association have been duly appointed and 


have accepted the tasks assigned them. ‘Their reports have 

not been submitted at this writing, therefore it is fair to 

presume their labors are uncompleted. e 
Membership. 

The membership reported on December 31, 1901, was 
452, of which 342 were active members and 110 honorary 
members. We have lost through resignation, non-payment 
of dues and retirement from business, 35. We issued during 
1902 116 certificates of membership, a net gain for the 
year of S81, leaving a total membership at the close of the 
year 1902 of 533. 

The association was aided materially in obtaining this 
splendid increase, aside from its own working influence, by 
not a few of our honorary members, and our always con- 
stant friends—the traveling lumber salesmen. 


Lien Law. 


One of the results of the Cincinnati convention was the 
authorization of the lien law committee to provide for the 
enactment of the lien law which was indorsed at that con- 
vention. That they performed their obligations and instruc- 
tions well need not be recalled at this time, for the results 
of their labor are now a matter of common information. It 
is a measure conceded not only by the legal fraternity in 
general to be absolutely constitutional but is considered 
universally by competent critics outside of the state of 
Ohio to be a model measure in its conciseness and easy 
interpretation. 

Car Demurrage. 

Several times within the past three or four years this 
association has made requests of the various car service 
associations for an extension of the time now allowed for 
unloading cars, but each and every time these requests were 
curtly refused. Your board of directors, recognizing the 
many complaints of our members in all the states com- 
prising our territory arising from the employment of the 
methods practiced le the various car service associations, 
deemed it not only wise but expedient to arrange some action 
whereby some remedy could be secured. Acting under the 
instructions of the board of directors, I have secured the 
co-operation of practically all the retail lumber associations 
of the United States as well as other trade organizations 
interested in this subject for the purpose of bringing into 
the United States district court a suit to test the right of 
the railroads of the country to levy demurrage charges and 
the methods they employ to enforce the collection of same. 
The bringing of this action will not involve directly or in- 
directly this association or any other association only in 
80 far as the membership themselves are interested in this 
Subject. As to the methods to be employed in the fur- 
therance and consummation of this movement, that must 
now be left unsaid. 


Bureau of Information. 


All those members of retail lumber associations who 
through such membership kept in touch with associate work 
are to a greater or less extent familiar with the work and 
ast results of what has been known as the Retail Lumber 

cretaries’ Association. The various secretaries compris- 
ing the membership of that organization determined that 
the methods of work heretofore employed were behind the 
times and they therefore abandoned that organization and 
Teconstructed themselves into a Lumber Secretaries’ Bureau 
of Information, an incorporated body under the laws of 
Illinois, with headquarters at Chicago. The object and 
Purposes of this new organization and its methods of work 
Will be explained to you at one of the executive sessions 
by W. G. Hollis, secretary of the Northwestern Lumber- 
Men’s Association. 

Constitution and By-Laws. 

The carrying out of these ideas will necessarily involve 
Many radical changes. At the meeting at St. Louis, Decem- 

t 9,10 and 11, attended by the secretaries of the various 
ssociations, together with representatives of the board 
of directors of each association, it was unanimously decided 





that the work outlined by the bureau of information was 
not only timely and legitimate but necessary to fit the pres- 
ent condition of things, and they also decided that a uni- 
versal constitution and by-laws conforming thereto should 
be adopted by the several associations at their annual meet- 
ings. Following these instructions, there will be pre- 
sented to you for your consideration and adoption: an en- 
tirely new constitution and by-laws which, it is expected, 
will prove a universal one, and one that will conform in its 
entirety to the purposes and objects of the bureau of in- 
formation. ‘This will as a matter of course require addi- 
tional funds. How that should be provided is for your 
action. I, however, appeal to you as business men, fully 
conscious and alive to your individual interests, to be 
present at the executive session where the proposed opera- 
tions of this bureau of information will be thoroughly 
explained. If we have been successful through our crude 
operations of the past you will, after the explanation re- 
ferred to, most readily appreciate and recognize the certain 
possibilities of the future through this contemplated system 
of operation. This will require an additional expense on 
the part of each association and, with it, will bring in- 
creased duties; but it should not be forgotten that the 
benefits will be correspondingly great to each and every 
one of you. * * Lend your presence and assistance at 
the executive session in perfecting this new work. 
Local Organizations. 

It is hardly necessary to take up much of your time just 
now on the subject of local organizations for the reason 
that this subject is provided for near the close of the exe- 
cutive session. 

A year ago, at Cincinnati, you provided for a committee 
on local and district organizations and, in a preliminary 
way, suggested to that committee what was expected of 
them. This committee, composed of James Anderson, Sid- 
ney, Ohio; H. J. Ritter, Tippecanoe City, Ohio, and H. D. 
Henry, Athens, Ohio, met with the board of directors of this 
association in Columbus last March, as they had been re- 
quested to do. The matter was thoroughly discussed in its 
every feature, but owing to the expense which would be 
entailed in perfecting the ideas and plans outlined it was 
deemed expedient and wise to refer this matter to you 
again at this annual meeting, with the hope that an appre- 
ciation of the importance of the subject will command 
not only your earnest attention but your material support. 

Following the precedent established at the Cincinnati con- 
vention last year, the financial report of the fiscal year in 
detail will be submitted to you at the executive session. 

In closing, permit me to extend my thanks to the officers 
and the membership of this association in general. I can 
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truthfully say that they have always been responsive to 
any legitimate request which I have made of them and 
which appealed to them as worthy of attention and sup- 
port. There appears no evidence from any quarter of our 
territory indicating a lack of interest or of support in our 
work. ‘To this existing condition of things we can ascribe 
not only our past success but a brighter future crowned 
with blossoms of promise and hope. 

Finances. 


The report of the treasurer, F. D. Torrance, showed 
that during the year $4,131.78 had been received, 
$4,121.47 disbursed, leaving on hand $10.31. 

Committee Appointments. 

The appointment of the following committees was 

then announced: 


Auditing—E. M. A. H. Schwerd, 
Allegheny. 


Credentials—J. R. Wishart, Sharon, Pa.; W. D. Flantt, 
Somerset, Ohio. 


Diebold, Pittsburg; 


Resolutions—J. H. Doppes, Cincinnati; F. H. Heard- 
man, Zanesville, Ohio; Charles W. Forrey, Cambridge, 
Ohio; C. A. Jenkins, Willoughby, Ohio; J. A. James, 


Springfield, Ohio. 

Constitution and by-laws—J. Wilson, jr., Wapakoneta, 
Ohio; John Carley, Sharon, Pa.; E. J. Koos, Newark, 
Ohio; J. FE. Artz, Dayton, Ohio; Mr. Stewart, Washing- 
ton, Pa.; Mr. Henry, Lisbon, Ohio; W. E. Miller, Mount 
Gilead, Ohio; Mr. Jones, Monessen, Ohio; H. D. Henry, 
Athens, Ohio; T. B. VanAlstyne, Youngstown, Ohio; 
Laurence Higgins, Pittsburg; George D. Cross, Colum- 
bus. Ohio; J. M. Meyers, Cincinnati; Mr. Jones, Vander- 
grift, Pa.; W. M. Dengfelder, Hamilton,. Ohio; C. L. 
Wood, Warrén, Ohio; Charles Potter, Donora, Pa.; C. D. 
Bigelow, New London, Ohio. 


A recess was here taken until 2 p. m. 


TUESDAY AFTERNOON’S SESSION. 


On the opening of the afternoon session Vice Presi- 
dent Laurence Higgins was called to the chair. Jno. 
EK. Williams being absent, his paper, “What Are We 
Here For?” was read by Secretary Smith." It was in 
part as follows: 

When it is reflected that the former position of the 
wholesaler in selling his goods indiscriminately carried 
with it, and was fortified by, the sanction of a perfectly 
lawful freedom to do so, as well as a previously unbroken 
reign of public policy and sympathy, there could be noth- 
ing to induce an-abrogation of that right except such 
moral considerations of reciprocity as more than anything 


else make the whole business world kin. One of the things, 
then, that you are here for is more forcibly to impress 
upon your wholesale brethren that as a matter of self, 
because mutual, interest it is due to themselves as well 
as to you that they refrain from any act the tendency of 
which may be to injure the most vital source of their own 
existence and welfare. The retail trade, as everybody 
knows, is to the wholesale trade what the air, the sun 
and the rain are to the flowers—deprived of either of these 
life sustaining elements, or when either is impaired or 
absent, the flowers of course wither and droop, or they 
die. In other words, the wholesale trade has found and 
is acting on the discovery in its own interest that the 
retail trade should be kept in a state of healthful vigor 
and not crippled by acts ultimately of no advantage to 
wholesalers themselves; as a general proposition the 
wholesaler must have sold, first and last, all the lumber 
ever used, either directly or indirectly, to the consumer. 
In a general way, then, the wholesaler can ultimately do 
himself no harm by refusing to sell over the heads of the 
retail trade. In short, it is grown fairly clear, and you 
are here to make it more unmistakably so, that the 
health of the retail trade cannot from any cause be im- 
paired without the resulting injury ultimately reacting 
upon the fountain of its existence, the wholesale trade. 
That, too, is what those generous-minded gentlemen to 
whose hospitality and thoughtful good will the social 
courtesies you are here to share in and enjoy will, it may 
be hoped, think and believe and follow after you are ad- 
journed. And let me in a friendly way add this further 
admonition: When you get home and are back again in 
the old harness do not forget who are your friends and 
do not trespass upon any of your brethren’s preserves; 
neither of these things is any better practice than it would 
be for wholesalers to forget. 

You are all agreed that it is a defenseless thing for a 
wholesaler to sell a retailer’s customer; is it any less so 
for one retailer to sell another retailer’s customers? Is 
not the one offense in principle the same as the other? 
This is another thing you are here to look into and find 
out rather more conclusively than has yet been done. 
There probably is no means of practically doing away with 
the privilege of one concern selling at both wholesale and 
retail, but instances of that sort are so few comparatively 
that they apparently do not materially affect the main 
question in a general way. 

Equal rights and privileges are sacred things to be 
jealously guarded by every true, free born American. One 
of those undisputed rights is that of the wholesaler to 
sell his goods to whomsover and wheresoever he will; but 
the one thing above all others that you are here for is to 
impress upon wholesalers in a friendly way that no man ever 
wantonly exposes himself to possible personal injury solely 
because he has an undoubted right or privilege to do so. 
On the contrary, is it not more essentially a fact that on 
the principle that “self protection is the first law of na- 
ture’’ men naturally avoid every such chance, not as a 
matter of privilege but of safety or, if you please, expedi- 
ency? 


A Retailer’s Estimate. 


Mr. Williams’ paper was followed by an address by 
A. C. Davis, of the P. Smith Sons’ Lumber Company, 
Newark, Ohio, salient portions of which were the follow- 


ao; 
ing: 


We retail dealers stand simply in the light of so many 
transfer companies intrusted with the transfer and deliv- 
ery of the goods from the producer to the consumer. 
Upon our shoulders rests the burden of relieving the pro- 
ducer of the responsibilities of his products and taking 
them to the relief of the needs of the consumer. The 
conscientious performance of these duties entails a vast 
problem with great obligations—obligations of fairness to 
those from whom we buy and obligations of protection to 
those to whom we sell. For the performance of this work 
we expect and are entitled to a just and proper cartage 
hire, transfer fare or profit, just as you see fit to eall it. 
The healthy continuation—aye, the very life of our per- 
formance of these necessary duties on the mighty high- 
ways of commerce—rests entirely upon the receiving of 
this hire; it therefore becomes an important feature of 
the subject in hand that we consider well the best meth- 
ods of obtaining the best and longest lived results. 

In the early days of the lumber business in this coun- 
try we are told that there was no place for or need of 
the retail dealer. But there grew a demand for stocks 
of lumber to be on hand and ready to be worked to the 
needs of the builder. Then came the early retail dealer 
with his primitive planing mill to meet that demand. He 
bought the unsorted log run product of the saw mill, 
shipped it to his yard, sorted, graded and worked it to 
suit the needs of his customers and he prospered and 
grew in his great work. But the producer, the saw mill 
man, was not asleep in the mighty march of progress. 
He enlarged his saw mill or put in more of them, he 
built and equipped the most modern mills of great capac- 
ity in which to work his lumber. He learned from the 
retailer who came up to buy his product the grades and 
forms of working suited to the calls of the consumer, and 
he began to grade and work his lumber along the lines of 
that call. He pointed out to the retailer that because of 
his more modern equipment and larger capacity he could 
work the lumber for him better and cheaper than he could 
work it at home, and that because of the difference in 
weight of the worked and the unworked he could make a 
delivered price on the one as low as on the other and, in 
some cases, even lower, and that he could furnish just 
the grades he needed worked just as he wanted them. 
The retailer went home and began to sell out or close up 
his mill, and to build sheds instead, in which to store the 
sorted and ready-worked product of the manufacturer. 
And thus, gentlemen, has grown an entirely new face 
upon the “buying and selling from a retailer’s standpoint. 

The retail dealer of yesterday who operated the little 
planing mill and worked up the rough lumber to suit the 
needs of his trade is today managing that great shedded 
yard, groaning with heavy piles of worked lumber ready 
to meet the varied demands of the consumer with prompt 
delivery. So conditions have changed; the producer and 
the distributer are no longer neighbors. The retailer can 
no longer run over to the mill, look over the stocks and 
grades and bargain for his needs; he is no longer in close 
personal touch with the work of the producer. But other 
mediums of intercourse have grown up between them. 
The manufacturer, finding that the retailer can no longer 
go to him, has met the emergency and has come in repre- 
sentation to the retailer. The genial traveling salesman 
is introduced. Gentlemen, if you would be successful buy- 
ers I admonish you to listen well to the tale of the relia- 
ble traveling salesman and, if you are a reader of nature, 
you will soon know him. If any man tell me that the 
traveling salesman is 2 bore Z some answer him that he, 

self, is either blind or a fool. 
nitnere is, gentlemen, another great medium for our = 
cation. Show me the man who is a shrewd successfu 
buyer, who knows how to take the market right, a 
when and where to buy his lumber, how to handle an 
care for that lumber after he gets it, how to sell his —_ 
ber so as to make his business the greatest success = 
make his customers to love him and, gentlemen, Iw r 
show you, in him, the = Rate hE og porte to an 
ose student of our best lumber jo als. 
” Would you wish to be taken up and transported M4 all 
of the various and widely divided lumber markets of our 
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vast country from ocean to ocean and from frigid north 
to balmy south? Would you wish to be taken into every 
logging camp and every explored timber tract in this 
broad land, and all within one short day? Then take up 
one of our leading journals and read its vast compilement 
of reports. Would you wish to learn how to make your 
lumber yard a model for the admiration of all? Would 
you wish to know the best way to draw your customer to 
you, how to meet him when he comes, how to show your 
lumber to him to the greatest advantage, how to sell 
him what he wants and send him away feeling that you 
are his true friend? Would you wish to learn the best 
methods for collecting those bad debt accounts of yours 
and, best of all, how to keep from making them? lf so, 
then take one of the great lumber journals and read its 
retail departinent regularly. Would you like to contem- 
plate the example of those great lights of genius in the 
lumber business who have climbed the ladder of success 
to the top round, and from there stepped on and up that 
higher Jadder of fame? Would you wish to refresh your 
mind with the sublime and beautiful writings and instruc- 
tive lectures from the pens of our best writers? Then, 
I say, subscribe to one of the leading lumber journals 
and read it, study it. Don’t let it lie around your office 
unread. 

The buying of lumber under the present conditions has 
almost reached the stage of science, and the degree of 
our proficiency depends altogether upon our education in 
that science. Everything that comes within our grasp 
which will add to our education only affords us a step- 
ping stone to higher proficiency. There is another point 
that should be pressed down firmly upon the mind of 
every dealer who seeks proficiency in the buying of lum- 
ber and that is the system of price list, held in force by 
most of the manufacturers and wholesalers. We cannot 
overestimate their value to the buyer who wishes to hold 
himself in closest touch with the markets, yet how many 
of these silent, uncomplaining educators go to our waste 
baskets not only unstudied but unread and too often not 
list and stock 


even unfolded? Study well every price 
sheet that reaches your desk, subscribe to one or more 
of the leading lumber journals and read every column 


of its pages, even the advertisements, and give courteous 
and timely attention to the call of every traveling sales- 
man who enters your yard. The systems of grades estab- 
lished by the different markets deserve our closest atten- 
tion. We retail dealers are allowed but little to say in 
the fixing of them; the manufacturer and the wholesaler 
attend to that. In former days they vied with each other 
in seeing which could give us the best run of grades, but 
in this day of higher and growing values we find that 
many of them are becoming adepts in the art of skin- 
ning their grades to an almost unrecognizable degree. 
What is our recourse? Gentlemen, I say to you to watch 
your grades closely, watch them jealously and give your 
orders to the shipper who gives you good grades and tell 
him candidly that is why you give them to him; but 
deny them to the shipper who skins his grades and tell 
plainly why. 

Remember well that if you would gain and hold your 
customers you must win and hold their confidence. We 
must at all times handle them with courteous frankness, 
with honest candor and with fair treatment. Follow 
strictly in these lines, and you will always have their con- 
fidence and, having that, you will always get their trade 


and all that their influence can bring to you; but if you 
ever lose their confidence you can never regain it. All 
of our “little tricks in trade’’ will not avail. They may 


win a temporary customer, but they will not wear. 

Endeavor ceaselessly to educate your trade to the ad- 
vancements of your business. Study closely its needs 
and make an effort to have your stock complete in every- 
thing to meet them. Draw your trade to you by plenti- 
ful and judicious advertising, not only in the ordinary 
channels but you will find that the most effective work is 
by the unique unworn and original methods. Hold on to 
that trade when it comes by establishing the impression 
that you give the greatest value fer the money, and per- 
petuate that impression by making it an actual reality to 
your customers. 

And now, gentlemen, 
effusion, if you would ask 
brevity my idea of the 
buying and selling of lumber I would offer as its sum 
total that homely English word ‘‘honesty,’’ absolute 
honesty, in buying and absolute honesty in selling. 
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me to reduce 
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A Wholesaler on Classifications. 

The next number on the program was an interesting 
address on “Classifications,” by J. M. Hastings, of 
Pittsburg, chairman of the trades relations committee 
of the National Wholesale Lumber Dealers’ Association, 
in part as follows: 

Let me, for the time being, divide this question into 
three parts, to see if we can reach any better under- 
standing of the question. First, you have a classification 
of “‘no,”’ or one in which there ought not to be any 
question of differences between us. Second, you have a 
classification of ‘‘yes,’’ and on that there should be no 
question, and third, you have the doubtful classification. 

On the first two divisions it seems to me that there 
ought to be no question of any misunderstanding or right 
to classify. Certainly the retailer is entitled to his retail 
trade, and the wholesaler is entitled to his wholesale 
trade, and the carpenter who builds the frame house or 
the brick house or the frame building ought to be retail 
business, and so, on the other hand, the wholesaler should 
derive the same benefits from the wholesale trade. On 
these two divisions there can be no question, and should 
not be subjects for classification. It seems to me to 
take the valuable time of both the retailers’ committee 
and the wholesalers’ committee is useless and unprolita- 
ble for the consideration of any such classifications, and 
in my experience as chairman of the trades relation 
committee of the National wholesale association I have 
endeavored to cut off as much of this kind of classifica- 
tion as could possibly be done without giving offense to 
either party. 

But now we come to consider the third question in this 
classification, and that is the doubtful classification. 
How shall we proceed to classify this division of classi- 
fication? What shall we take into consideration in mak- 
ing this classification? What are the conditions and 
customs of the iocation in which the classification is 
made? What may be the classification in the city of 
Pittsburg today may not be the classification in the city 
of Philadelphia, Boston or New England states. The 
customs of the trade in the varied locations, to my mind, 
ought to be considered and taken into account in the 
finding of this classification. 

The large manufacturing interests of the surrounding 
districts of this city are perhaps the largest consumers 
of lumber in the world. Shall we, as wholesalers, turn 
this business to the retailer, or shall we, as wholesalers, 
from a legitimate point of trade, try to retain the same 
for our benefit? 

Certainly, every man and each association is looking 
after its own welfare and its own interests. It must be 
particular to keep within the lines of its business, and 
try to protect its patrons or customers to as large an 
extent as possible. 

I have in mind one case in which a large manufacturing 
establishment was buying a great deal of pattern lumber 
and box lumber for trade use in its factories, and when 
it came to put up a large building and was the buyer 


lumber for that building the classification com- 
was asked to pass upon this particular bill as 
to the rights of the wholesaler to sell it. The retailers 
argued from the standpoint that the lumber entered into 
the construction of the building, and not for use in man- 
ufacturing, and under the customs and laws established 
by their association they were entitled to sell it. The 
wholesaler argued that as he had been doing business 
with these people for a number of years and selling them 
the lumber used in their factories, in general repair work, 
patterns and packing boxes, he could not draw the line 
and say to his customer that he could not sell this 
lumber to them, and so the question went on and was 
argued, and finally the decision was reached that it was 
the trade of the retailer. The result has been that we 
have had a dissatisfied wholesaler, one who is ready and 
willing to cut the lines entirely from association or 
affiliation with either the wholesale or retail associations. 
It is needless for me to go on talking on this doubtful 
class, as all of you no doubt have had similar conditions 
confront you. 

Now, what shall we do, or how shall we remedy this? 
We have been planning for the past year to arrive at 
some other method besides the one we now have in 
vogue, but have not yet been able to solve the problem 
as to the best methods and means to accomplish this. 
The National formulation of classifications is not as yet 
perfect, but it is as near perfect as we can make it 
until some one steps forward with a better plan. ‘This 
doubtful classification, especially so in the munufaec- 
turing districts, is a very hard problem to solve, and a 
very hard condition to place upon the wholesaler as to 
how far he shall go. He is now, by rights of your asso- 
ciation, able ,to sell manufacturers pattern and other 
lumber that enters into their manufacturing business, 
but for any general building purposes he is barred under 
the laws of the National association and those of the 
retail associations from making any such sales. 

You can readily understand the position the wholesaler 
is placed in when he has a customer in a manufacturer 
who is able to sell under certain conditions, and under 
other conditions he is not, and in this class of business 
it places him in a rather ridiculous position with his 
customer, who very often cannot understand why he 
shall be permitted to make a sale of one class of goods 
and cannot make a sale on another class, possibly similar 
in description to each other. 

Here is where the great problem of justice lies, and it 
behooves both the retail association and the wholesale 
association to see if some method can be adopted which 
will permit him to have this business in all, or prohibit 
him from having any of it of any description. I want to 
call your attention to this particular point so that in your 
deliberations you may come to some ,conclusion which 
will be reasonably just for all sides, bearing in mind in 
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Union Association of Lumber Dealers, 
your deliberations that the manufacturing end of the 
business, especially so in this district, is consuming 


almost two-thirds of the lumbér that is shipped into this 
district, and also bearing in mind that any embargo 
that you are putting upon the wholesale association is an 
embargo individually against each member of that asso- 
ciation, by favoring the vast number of wholesalers and 
manufacturers scattered throughout the country who are 
not members of the National association, nor have any 
affiliations with any rétail association. 

Certainly your duty is to protect the members of the 
National association as far as it is in your power to 
protect, and to guard their interests in your deliberations 
against the encroachment of outside wholesalers and 
manufacturers who are not members of any association 
or have no affiliation with any retail association. 

The broad question of classification is one that ought 
to be of infinite interest to both parties here. We are 
banded together as wholesale and retail organizations for 
a common end, organized for the mutual benefit of each, 
organized for the protection and welfare of the trade in 
general, and there may come up questions which arise 
from time to time in which the letter of the law is laid 
down by the retail association, which ought not to be 
pressed to the final point but consideration given for the 
circumstances and conditions that surround 
ular case. 

If you have any grievances against the members of the 
wholesale association take the matter up with them in a 
kind, generous spirit, endeavoring to accomplish in the 
most agreeable and pleasant ways the results which these 
organizations were intended to be used for. 

I know there is a great deal of strife that enters into 
these classifications, sometimes just but often very un- 
just on both sides. If you only stop for a moment to 
consider you can accomplish just as much in a pleasant, 
kind but firm manner as by angry methods, and I appeal 
to you as individual members in dealing with these cases 
to take them up in a spirit of kindness, say what you 
have to say in that spirit, and I assure you that if it be 
my good fortune to be in my present position you will re- 
ceive all due consideration and just returns no matter 
whom or where it hits. 


Secretary Perry’s Address. 

Eugene F. Perry, secretary of the National Whole- 
sale Lumber Dealers’ Association, being called upon 
explained the workings of that association. He said 
that there were now 310 members of the organization, 
mostly east of the Mississippi river. The most im- 


sach partic-. 


portant question handled by the association is that of 
classification, and the wholesale as well as the retajj 
dealers are anxious to keep. trade in proper channels, 
The bureau of information, Mr. Perry explained, is ruy 
something along the line of the old agencies. At pres. 
ent the bureau has 12,000 reports on buyers and cop. 
sumers of lumber. Mr. Perry suggested that the me». 
bers of the retail association stand by their secretary 
‘and at all times give him their best information when. 
ever inquiry is made of them. 

This closed the proceedings of the first 
recess was taken until Wednesday morning. 

THE CONCATENATION. 
: On ‘Tuesday evening, at the Hotel Henry, Vicegerent 
aul Terhune, of the western district of Pennsylvania, 
held a concatenation. Over 100 Hoo-Hoo were present, 
The officers were: 

Snark, James Wilson, jr.; Senior Hoo-Hoo, §. 
Stringer Boggess; Junior Hoo-Hoo, O. T. Jenks; Bojum, 
Frank Spangler; Scrivenoter, H. M. Wise; Jabberwock 
Phil T. Simon; Custocatian, Charles E. Thornton: 
Arcanoper, J. H. Doppes; Gurdon, 8S. L. Benz. 

The following were the initiates: 

William Richard Rick, Cleveland ; Merrill Henry Romoser, 
Morral, Ohio; Ellis Edgar Gunn, Jamestown, Ohio; Wij- 
liam Sclamffer Grassie, Seewickly, ?a.; Allen Ogden 
Hayward, Kenova, W. Va.; Serino Worn Keller, RBalti- 
more, Ohio ; Joseph John Linehan, Pittsburg; James 
Cajatine Linehan, Pittsburg; Robert Graham Ferguson, 
Cleveland; Frank Pierce Hanspeck, Cleveland; Frank 
Wilbers Landfear, Cleveland; John Greenleaf Whittier, 
Cleveland; Noah Samuel Watterman, Pittsburg; Wm. 
East Hyde, Cleveland; Robt. Edward Gannon, Pitts- 
burg; John Clayton Patterson, McKeesport, Pa. 


The affair was one of Hoo-Hoo’s big shows and re. 
flected credit on Vicegerent Terhune as well as his able 
assistants. 

WEDNESDAY MORNING’S SESSION. 

This session was called to order at 10 o'clock and 
was largely devoted to the reading of papers. First 
on the list was that of Met L. Saley, of the American 
LUMBERMAN, on “The Wisdom in Conference,” in which 
Mr. Saley had to say: 

The Wisdom in Conference. 


Occasionally there is a man who thinks he can go it alone, 
the ego in him taking the place of the conclusion that has 
been reached by the most of us, namely, that in every rela 
tion of life one is dependent upon the other. 

Humanity is an endless chain. We stand hand in hand, 
shoulder to shoulder, and necessarily so stand, bound tu 
gether as we are by commerce, science, sympathy. — Inde- 
pendence is a fine quality in the make-up of a man, provided 
it does not occupy too much of his make-up. I believe the 
most independent man I have ever known can easily count 
his dollars by the half million. He is always deprecating 
the ‘tweak cusses,” as he calls them, who are unable to 
stand alone. And a “weak cuss,” in his opinion, is any one 
who has failed to rake in the money about as he has done. 
Yet he has made his money by using his fellows as stepping 
stones, and [ tell you he has climbed up those steps at me 
when his feet were mighty dirty. Now, if he had been a 
good, bold, vigorous, legal thief and stolen his money—for 
instance, gone out and cracked the safe of a rich bank, 
and thereby distressed no one particularly—I could in con- 
parison have a degree of respect for him, knowing as I do 
that all along his line of operations he has betrayed con- 
fidences, hesitating not to crush any man when such an 
act would put a dime in his pocket. I think, too, that St. 
Peter would have thought more of him. I suppose there 
are other financiers of this stamp, however. 

The highest civilization has declared that in conference 
there is wisdom. In marriage, for instance. I don’t know 
what kind of a villain I should be were it not for the in 
fluence of my best girl. Remove the governors—-our wives— 
and “governors” they literally are in some cases—and the 
machinery of more than one of us would run wild it is safe 
to say. It delights me, always, to walk or ride along the 
residence streets of a town of an evening. There are lights, 
lights, lights—-every light standing for a home, and every 
home the result of a conference. 

As long ago ag Athens was in its glory trial by jury was 
inaugurated, and during these thousands of years the sys 
tem has stood. Recently the first ballot of a jury in a suit 
for damage in a United States court ranged from $200 to 
$20,000. Wild, undoubtedly, both extremes were, but there 
followed conference, and an equitable amount was decided 
upon. In the circuit court of the state, or of the United 
States, one judge sits, but we all have the great Americai 
right to appeal, you know, and when our case is taken to 
the supreme court of the state at least a quorum of judges 
in my’ state consisting of four—must listen to it, and if It 
goes to the United States supreme court we find that the 
one-man power has been left behind us in the _ lower 
courts. When ultimate justice is to be done there must 
be conference to decide as to the nature of that justice. Much 
the same with our president; no matter how great a mal 
we might regard him, we would not consider him safe with 
out his advising cabinet. 

Conference means what? A pooling of knowledge. And 
let us bear in mind that there are no two men who do. not 
know more than any one man. As individuals we may think 
we are superior—made of superfine clay, and all that—but 
there is not a tramp who does not, in some directions, know 
more than any of us. To me it appears like a huge joke 
hear any man profess to have acquired the sum of know! 
edge that pertains to anything. We have them, we have 
them in politics and religion, but I will tell you what they 
are—they are promoters, principally of their own importance 

Prior to twenty-five years ago the only way the retail 
lumber dealers of the country knew was to go it alone 
and in our ignorance we made a pretty mess of it. The 
greedy wholesale men saw we were unprotected and took us 
for legitimate prey. If we had not laid our heads together 
before this time they would have “preyed” us out of exist 
ence. Not until we set about to confer together did we find 
the remedy. That conference, extending over these_yeals 
which mark a quarter of a century, has really worked wl 
ders. I know few concerns now which are openly and de 
liberately poachers. We have taught the wholesale dealers 
that we insist on the right to be let alone. Not that they 
do this, or do that, but that they do nothing. And, my 
friends, in every sphere and relation of life the art of not 
doing is one of rare importance. 

Our object in meeting on this occation is to confer, one 
with the other. The conference will cement us. a8 © 
laborers, a little closer together in the cause we must sv 
cessfully support, provided that in a business way We Wer 
Going from here we will be wiser than we were —inevitabl 
so. You will have become acquainted with the experiene 
of your neighbor, he with yours; thus you and he Ler, 
doubly wise. It is a grand thing that we can do somethit 
for others. There are times when only a little of be 
something will make the path of our neighbor exceeding! 
smooth. of 

There are dealers who seek to profit by the wisdom it 
your conference. They will save their money and save { is! 
time, and be protected just the same. Deluded mortar 
Save their money! What is money for except to use 10 § 
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a way that the spending of it will accrue to our Lenefit? 
Save their time! Without doubt I see more retail yards than 
any other two men, perhaps more than any other half 
dozen men, and I candidly tell you there is an atmosphere 
of their own surrounding these dealers who, as a reward 
for not becoming members of our associations, save their 
money and time! I know nothing about their money—-any 
intelligent, healthy, temperate, industrious man need, not go 
with empty pockets —but it does seem to me that in this age 
general intelligence in those matters which pertain to our 
business should be considered as an asset. 

A clam has never been accredited with many brains, and 
it has not many. Its twin sister, the oyster, kuows no better 
than to lie just where placed by its enemy, man, sleep 
and fatten for the market. ‘The sucker lies in the mud and 
has only sense enough to take in any bait that comes its 
way. On the other hand look at the trout, the pickerel— 
alert, cautious, nervy, because active. Instead ot :ying in 
the mud like the sucker these fish go out and see their 
neighbors. ‘They find out what is going on in the waters 
around them. In the animal kingdom, according to its size, 
there is nothing that possesses so little intelligence as the 
hippopotamus. It goes nowhere and knows just enough to 
open its big mouth. A showman said to me that it doesn't 
know enough to die, as it lives on for a hundred years. in 
contradistinction consider the fox, the deer, in fact ali 
other active creatures. If we look over the animal world 
we find that the Almighty did not think it necessary to 
provide with brains those animals which are inactive. ‘There 
may be exceptions to the rule, but I know it holds true wit) 
those lumber dealers who never go anywhere and who never 
read. They don’t know how to build sheds. They don't 
know how to run their yards. They don’t know how to buy 
lumber, or how to sell it. They are simply a dinkey one- 
hoss team instead of an express train, as they might be if 
they would add to their own knowledge that of others. 

I wish there was some way of limiting the benefits of the 
retail association to those who work for it. They are the 
ones who are entitled to the benefits. Were it not for tnis 
apathy on the part of a certain class of dealers, this desire 
to eat bread that is earned by the sweat of the brows of 
others, the running of our associations would be a smoother 
task than it is at present. 

There was a time when between the wholesale dealers end 
the retail associations there was little affiliation. I have 
sat in the conventions of our associations when if there was 
a wholesale dealer in the county he kept hid in his cellar. 
This has changed, however. We now know, and act on the 
knowledge, that our interests are mutual. They must sell 
their material to us and we must buy our material from 
them. ‘There is no middle man between us. Our relations 
should be of the kindliest, as they now are, and it has been 
brought about largely by conference. We have become ac- 
quainted. 


Attitude Toward the Wholesaler. 


The next paper was read by H. D. Henry, of the 
Athens Lumber. Company, Athens, Ohio; subject, “Our 
Duty to Our Wholesale Friends.” Mr. Henry said in 
part: 


Our duty to our wholesale friends may be manifold. 
First, Confidence. The secret of all successful businesses 
should be established from both the wholesaler’s and re- 
tailer’s points of view. 

Second, Consideration. Due consideration should be 
given in all our transactions so as not to be placed among 
the class of retailers termed ‘“‘kickers.’’ Do not be too 
hasty on receipt of a car of lumber that is not up to 
grade and not what you bought. Nine times out of ten, 
with consideration to all parties concerned and all con- 
ditions, there can be an amicable settlement made and 
you can still have the benefit of all the doubt on your 
side, and still be treating your wholesale friends in a 
straightforward, businesslike manner. 

A good policy is to conduct your business in such a 
manner '!as to command the respect of your customers 
and you will have little trouble in gaining the confidence 
and respect of the wholesale man. 

Third, Our Obligations. This word contains’ more 
meaning, more force than sometimes is given it, not only 
in business transactions but in our daily life among our 
families or friends, and our business friends especially, 
and I cannot say too forcibly that the confidence that 
the wholesale firm places in us should not be lost by 
being indifferent to our obligations in our remittances, 
as well as our other promises. 

We, as well as the wholesale merchants and manufac- 
turers, have had our share from the prosperous times we 
have had since our last meeting, one year ago, and it is 
to be hoped that the future may have many more years 
like the past in store for us. Yet while we have all had 
our experiences and our differences it is well enough to 
observe the old adage ‘In times of peace prepare for 
war.”’” The benefits derived from the retail associations 
to both the retailer and wholesaler cover such a wide 
field, and the subject of investigation is such an instruc- 
tive one, that I shall endeavor in a few words only to 
show that any business or association based on selfish 
motives alone is not a benefit to any community and in 
the end will prove disastrous to all concerned. 

Fourth, Mutual Friendship, and the last I will speak 
of, is a friendship that can exist by actual experience, 
and if one can be brought about between the wholesaler 
and retailer it is one point gained, and is one which 
should always exist between the wholesale and retail 
associations. 

There is no pooling of profits or schedule of prices in 
our association, nor is it founded for that purpose, and 
its relation to a trust is no more than that of a mutual 
insurance company. ‘The retail association can claim 
priority of creation and the wholesale association is a 
child born for the retailers’ necessity. Yet I can view 
their relations from only one general standpoint, and 
from that point of view I can see only the benefits in 
the proper relation of the wholesaler and retailer, a mu- 
tual benefit that brings prosperity to each individual, 
which does not end with him—its influences are felt by 
the community in which he lives, his state and govern- 
ment, too. 

It has occurred to me on the opening and beginning of 
a new year, with which we all feel encouraged, that in 
some lines of manufacturers and wholesalers there might 
be a little discretion used in the way of rapid advance 
in prices at the beginning of the season. Figuratively 
Speaking, the goose may be so nearly choked to death 
it would take so long for it to recuperate that the retail 
man might be able to gather but few eggs during the 
coming season. 

And to the wholesale man whose aim it is to dis- 
tribute his material through its proper channel and 
whose eye is always watchful of his customer to give 
him the advantage of any unforeseen change in prices— 
it is to this kind of fellow that the association, taken 
bodily or as each individual man, should show its respects 
in the way of reciprocating for these favors. We can 
then imagine what our duties should be to our whole- 
Sale friends. 

Then, too, the fellow that is closely allied to our hon- 
ored friends—or the traveling salesman, a man of tact, 
an affable man, who should share in our kind _recollec- 
tions. You usually like the man on the road. Why? 
Because he is a bright and up to date addition of busi- 
hess, illustrated with good stories, funny things, and the 
latest in everything, which is all bound with patience. 
Usually we know his firm through him and form our 
opinions, which, in most cases, will be lasting ones, even 
if we meet the head of the firm in the future. 


Give him an order whenever you can, for it makes him 
feel good, and it will make you feel good. If you cannot 
give him an order give him at least a little of your time. 
Treat him courteously. Never allow him to leave your 
office with a sour taste in his mouth. Perhaps it will be 
the only introduction you will have directly with the 
firm, which in a measure has a great bearing on your 
business relations with them. 

On the whole, look upon the wholesale man as your 
friend until he proves himself not as such. 


Duty to One’s Self. 


Next on the program was B. F. Cobb, who read a 
paper on “Duties You Owe Yourselves.” Among these 
Mr. Cobb enumerated temperance, industry and the 
conduct of associations on business principles. He con- 
tinued in part as follows: 


I belong to a literary club in Chicago most of the mem- 
bers of which are good spenders but poor financiers, and 
every few years the members of the club find themselves 
a few thousand dollars in debt. Those of the members 
who have more of business sense than literary ability 
have to go down into their pockets and put the club on 
its feet again. 

Some of us have advocated several times the advance- 
ment of the yearly dues, but the dreamers always say, 
“No, we are getting along nicely now; we will pull through 
all right.” Then the board of directors is forced to bor- 
row until they can borrow no longer, and then there is 
another plea for help, until the sheriff stands at the 
door and demands payments of bills and threatens to levy 
on the club’s valuable possessions. The majority of the 
members do not readily wake up to the fact that some- 
thing must be done. ‘They live a lie until they are rudely 
awakened by a fact. At one of our last meetings I told 
them that I thought there was some excuse for the man 
who lied to another man, but that I could not see any 
excuse on earth for the man who would deliberately lie 
to himself. 

It is the same in the work of your association. It 
doesn’t pay to say “We will come out somehow.” It 
doesn’t pay to say “We are doing as well as we can,” 
when you know you are not. ‘The association must be 
put and kept on a business basis, exactly the same as a suc- 
cessful business has to be carried on. As I have said, the first 
point in a _ successful business is that there is money 
enough forthcoming to carry on the business. * * * 

One of the duties that you owe to yourselves as asso- 
ciation members is to see that you get a first class secre- 
tary. I have said that you want a sufficient amount of 
money to carry on your business, then you want a first 
class secretary to see that the money is spent to the best 
advantage. The best secretary backed by the best board 
of directors is the one who avoids trouble. 

This association has done you a wonderful amount of 
good, you have seen a few instances of it, but you may rest 
assured that there are thousands of instances that you have 
not seen. The man who goes into the association because 
someone has shipped into his territory and he figures that 
if he had been a member of the association he would have 
gotten 2 few dollars out ef that shipment, and then kicks 
because he has never gotten anything out of the association, 
reminds me very much of a man who once told me he had 
been insured in an accident company for sixteen years. Ile 
had paid out in that time $400 to the company, and he 
added with an air that made me think he felt hurt about 
it, “I never had a cent’'s worth of benefit out of that 
company.” The insurance company and the association are 
slightly different for the reason that the insurance com- 
pany does not help you or doesn’t keep you from accidents, 
but the association keeps you from trouble. 

In good seasons is the time to build the association up; 
it is the time when you least feel the money, and just as 
sure as you are having a good business today, are on the top 
of a high wave of prosperity, just so sure business will not 
be as good in a few months or a few years from now. 
When business is slack is the yery time that you want all the 
safeguards about it that you can possibly have, and now 
is the time to build them. 

Another duty you owe yourselves is that you give your 
individual assistance and indorsement to the association 
officers, to the board of directors and particularly to the 
secretary. When you meet here you all have a kindly feel- 
ing toward your secretary, you know him personally, you 
shake him by the hand and you show” every evidence of 
giving him moral and financial support, and you really intend 
to do it. But do you? 

When the secretary goes from this meeting to his home, 
of all association members he is the one who is going to 
think most of the association, and it is not only a duty 
you owe yourself but a duty you owe your association and 
your secretary that you keep him in mind throughout the 
year, that you give him every attention that you can, that 
you give him every word of encouragement that you can, 
and that you report to him all cases which he should know 
or which may be of interest to him. 

As individuals, you should take a little more practical 
interest in the association work. 

Another duty you owe yourselves is to respect your 
neighbor’s rights. 


W. G. Hollis, secretary of the Northwestern Lumber- 
men’s Association, was asked to address the meeting 
and replied by outlining in part the workings of his 
association and urging those present to attend their 
executive session. 

Secretary Smith announced that a photographer 
would take a shot at those who might be present in 
the convention hall at 7 p. m. 





The House of Hoo-Hoo. 


B. F. Packard, of Warren, Ohio, introduced the fol- 
lowing: 

Whereas, The lumbermen of the United States and 
some of the foreign countries having decided to 
construct and maintain a club building at the World’s Fair 
to be heid at St. Louis in 1894, said club to be known as 
the House of Hoo-Hoo; and 

Whereas, It is fitting that this association take action 
on all matters which will conduce to the comfort, conve- 
nience and happiness of its members; and 

Whereas, It is believed that this club is planned and is 
under the direction of lumbermen of the greatest prominence 
and integrity ; therefore, be it 

Resolved, That this association does heartily indorse the 
project as worthy and happy, and that it recommends to its 
members that they take advantage of the opportunity af- 
forded to become members thereof. 


This resolution was responded to by George E. Wat- 
son, assistant secretary of the House of Hoo-Hoo, who 
explained in the most effective way the purposes of the 
building. 

Following the remarks of Mr. Watson there was a 
unanimous vote in favor of the resolution. 


Mutual Insurance. 
A. J. Summerville, of Mansfield, Ohio, secretary of 
the Lumbermen’s Mutual Fire Insurance Company, 
read a report showing the workings and standing of 
the company, as follows: 


It is a source of satisfaction after a year of hard work 


to know that there is a handsome balance to the credit side 
of the ledger. As we approach the new year the resuit is 
awaited with much interest, especially when profits are 
small and trade has been unsatisfactory. Now that the tide 
has turned and we are all doing as much business as it is 
possible for us to do with our resources we are pleased to 
find that the year has been a profitable one, and that our 
labor has not gone unrewarded. 

That branch of the lumber business which it has been 
our pleasure to build up is one that demands the best efforts 
of those engaged in the work. I say branch of the lumber 
business, for such it is, by confining our risks to that class 
of trade. It is a part of the business to insure it, and in 
a company such as I represent we are simply insurers of 
each other. ‘True, it varies greatly from the business of 
retailing lumber, and the duties and responsibilities that one 
is obliged to assume are very great. ‘There is no time during 
the day or night that the company is released from liabili- 
ty. With two and two-third millions of dollars at risk, 
divided into 1,300 policies, scattered over considerable ter- 
ritory, it must be watched and handled with care or the 
progress and success of the company will be endangered. 

This company has grown from nothing to its present stand- 
ing. In your business it is the margin between the buying 
and selling that vitally interests you. In the insurance 
business it is the ratio of losses to the income. No one has 
yet been able to predict the losses of any company during 
any one year. We thought we could make approximate figures 
by reason of our past experience, but last year, 1902, taught 
us that any figures that we might produce based upon the 
losses of former years may be entirely set at naught. 
Therefore it is a good policy, when the company has a low 
loss ratio, to put aside a certain portion of its earnings to 
make good any defect that may occur in unprosperous years. 
Fortunate indeed was this company that it had the discre- 
tion to follow such a course, and today it has in its fund 
$61,000 over and above a reinsurance reserve of $35,000. 

The losses of 1902 nearly equaled the losses of 1898, 
1899 and 1900. Without anything further you might say 
we were obliged to draw from the reserve in order to meet 
this heavy ratio of losses. But the company has been shar- 
ing in the prosperity of the country and lumbermen have 
come to appreciate the advantage of insuring in the lumber 
mutuals. During 1902 the net increase in our amount at 
risk was $600,000, which brought us a net income of $18,- 
000; added to our renewal premiums makes an income of 
$70,000, plus the income from invested assets of $2,752.30, 
making a total of $72,752.30. ; 

The gain the company has made in the amount at risk 
is the best evidence of its growing favor among the lumber 
trade. The company is upon such a good sound financial 
basis that what we offer is taken without question. Tor 
three years we have been paying a 25 percent dividend. Pre- 
vious years we paid a 20 percent. There has been returned 
to the members of this company during that time in cash, 
or credit to the payment of the premium of the next year, 
the sum of $44,711.54; added to surplus, $61,000, makes 
$105,711.54. 

This certainly is a strong argument in favor of mutual 
insurance confined to one class of trade. What do we expect 
to accomplish this year? We hope to do even more than 
we have in the past. There is no reason why we should not, 
having paid all our losses with the exception of one, and had 
we the time we might explain to you why we resisted that 
one and no doubt you would agree with us that we were 
justified in doing so. 

There is still a great deal of good business that this com- 
pany can write. I believe that the time is coming when 
twenty millions of insurance upon lumber risks will be car- 
ried by this company. We expect to write this year three 
quarters of a million of new business. That should bring us 
an income of $20,000. This, added to our present income, 
would bring the income of the company up to, in round 
figures, $90,000. The reason we expect to do so much this 
year is that at the last meeting of the board of directors 
it was decided to pay a 30 percent dividend on all policies 
expiring in 1903, which is an increase of 5 percent over 
last year. This will cost the company about $21,000. Surely 
a sum like this distributed during the year among our mem- 
bers should cause them not only to place as much insur- 
ance in the lumber mutuals as they can accept but urge 
everyone also who is not now a member to become one and 
enjoy the benefits derived from insuring with the lumber 
mutuals. 

Aside from the dividends there is another important mat- 
ter that you must not lose sight of, and which we wish to 
emphasize; that is, the adjustment of our losses. I have 
three letters here from men whom some of you know. 
Their expressions are similar to those we receive from al- 
most every member who suffers a loss. It is not our pur- 
pose to adjust a loss carelessly, but in a businesslike way 
ascertain what is due from this company, and having done 
so make prompt payment. This has been our record from 
the beginning. We ask of the lumber trade in placing in- 
surance a consideration of this company, and a careful ex- 
amination of our eighth annual statement. Compare it with 
our associate lumber mutuals and. we believe you will be 
convineed that the company is worthy of your support. 


John J. McKelvey, of the Lumber Underwriters, New 
York city, was introduced and spoke on the character- 
istics of mutual insurance, with which the session was 
closed. 

THE DIVERSIONS ON WEDNESDAY. 


Wednesday afternoon was devoted solely to visiting 
the great steel works at Homestead, Pa., the seat of 
the billionaire steel trust and the scene of the strike 
now famed in we annals of the industrial world. Six 
carloads of visiting lumbermen left the city at 1 
o'clock for Homestead over the Squirrel Hill route, a 
district noted for handsome homes. The party was in 
charge of R. D. Baker, president of the Empire Lumber 
Company, who most ably conducted his charges. 

At half past 1 o’clock the visitors reached Home- 
stead, where Mr. Wagner, of the Carnegie Steel Com- 
pany, accompanied by uniformed guides, assumed 
charge. The party was taken through the open hearth, 
the converting mill, blooming mills, structural iron 
and rail mills, all in fact except the armor plate mills, 
which are not open to the public. After a thorough 
tour of the famous plant the party returned to the 
Hotel Henry by way of Duquesne, Braddock, Wilkins- 
burg and the East End fashionable residence district, 
highly delighted with the trip. 

An unfortunate accident to Mr. Joseph Weaver, of 
Canton, Ohio, at the beginning of the tour of the mills 
had a tendency to cast a damper on the party, but upon 
learning that the accident was not so serious as at first 
reported the excursion continued. Mr. Weaver fell 
into a slag pit about eighteen feet deep and broke an 
ankle. He was taken at once to the Seventh Avenue 
hotel, where his injuries were dressed, and at last re- 
ports he was resting easily. 

{A telegram to the LuMBERMAN, dated, ‘Thatsday, advises 
that Mr. Weaver passed a comfortable night but on Thurs- 
day morning was suffering somewhat from. the shock. Ilis 
speedy recovery was deemed certain.—Dpr1ror.] 

On Wednesday evening the visiting ladies were given 
a theater part at the Avenue theater, a prominent 
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vaudeville house, chaperoned by Mrs. Ed. M. Veit- 


meier, of Pittsburg. Among ihose who were present 
were: Mrs. C. W. Forney, Mrs. Blackburn, Mrs. A. C. 
Davis, Mrs. F. M. Smith, Miss Olive Smith, Miss Veit- 
meier, Mrs. Hawkins, Mrs. Woodward, Mrs. A. J. Ber- 
nower, Mrs. J. H. Hiller, Mrs. Gleason, Mrs. Paul Ter- 
hune, Mrs. Miller, Miss Miiler, Mrs. P. J. Bernower, 
Mrs. Sam Jones, Mrs. C. F. Eggers, Mrs. Meek and 
Mrs. E. 8. Thomas. 


THURSDAY’S SESSION. 
(Special Telegram to the AMERICAN LUMBERMAN.) 

PirrssurG, Pa., Jan. 22.—The closing session of the 
meeting was held today, and was devoted entirely to 
the closing up routine business. The subject of chang- 
ing the constitution to conform to that of the North- 
western Lumbermen’s Association was taken up, and 
it was unanimously voted to adopt same in lieu of 
the present constitution. The dues were also raised 
from $5 to $10 annually. 

At the annual election, which took place imme- 
diately after the adjournment of the convention, the 
old officers were elected to succeed themselves, the only 
exception being in the directorate, George D. Cross, of 
Columbus, Ohio, being selected to fill the vacancy 


caused by the resignation of Philip Veith, of New- 
port, Ky. 
THE EXCURSION. 
About eighty-five excursionists, bound for Cuba, left 


Pittsburg for New York city via the Baltimore & 
Ohio railroad. They will arrive in Havana January 
27, leave that port January 31, arrive in New York 
February 3 and in Pittsburg February 5. It will 
be purely a lumbermen’s excursion, not “stuffed,” as 
is usually the cage, with anybody who wants to go. 
CONVENTION NOTES. 

The Pittsburg Wholesale Lumber Dealers’ Associa- 
tion spent time and money to make the convention a 

Headquarters were opened on the parlor floor 
Hotel Henry and Secretary FE. C. Brainerd was 


success. 


of the 


constantly on hand to make himself useful in any 
matters which pertained to the gathering. Rarely 


at any convention have the wholesale dealers of a 
town been so thoughtful regarding those things which 


were necessary to be done, and provided for them. 
The wholesale dealers provided the parlors at the 
hotel, paid for the badges, saw the big punch bowl 


was at all times full and the cigar boxes never empty. 
They sent the ladies to the theater on Wednesday 
night and every man who wanted to go to the Home- 
stead steel works on Wednesday afternoon. They 
provided for the smoker on Wednesday night, with its 
wealth of smokeables, drinkables and vaudeville. In 
addition to all this, F. R. Babcock, of the numerous 
Babeock interests, announced in open meeting that 
whatever the retailers wanted that was in the town it 
was theirs for the asking. 

The Attendance. 
AMERICAN LUMBERMAN, 
Chillicothe, Ohio. 
Adams & Thuma, Jamestown, 
True & True Co., Chicago. 


Mrs. M. C. 
Harry 8S. 
J. G. 
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Abel, 
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Pittsburg. 


Ohio. 


l’. W. Aldrich, Rib River Lumber Co., Toledo. 

W. J. Alexander, Stubenville, Qhio. 

Jesse M. Allen, Clements & Allen, Akron, Ohio. 

Charles IF. Allen, Sabina, Ohio. 

H. it. Allen, Kelsey & Freeman, Toledo, Ohio. 

Robert Allen, Willson Bros., Pittsburg. 

W. R. Allen, New Kensington Lumber Co., New Ken- 


sington, Pa. 
li, A. B. Althman, FE. 


V. Babcock & Co., Pittsburg. 
George C. Anderson, 


Geo. C. Anderson & Son, Latrobe, Pa. 
James Anderson, Bue keye Churn Co., Sidney, Ohio. 
J. B. Anderson, J. B. Anderson & Son, Inc., Latrobe, Pa. 

. T. Anderson, J. T. Anderson & Co., Verona, Pa. 

. Elam Artz, Brown & Lupton, Dayton, Onio. 

. H. Babcock, BE. V. Babcock & Co., Pittsburg. 
). H. Bachtel, Bachtel Lumber Co., Canton, Ohio. 

C. S$. Bacon, C. 8S. Bacon & Co., Grand Rapids, Mich. 

R. D. Baker, The Empire Lumber Co., Pittsburg. 

a, Aes Bailey, True & True Co., Chicago. 

T. L. Bailey, South Sharon Lumber Co., South Sharon, Pa. 

I. IF. Balsley, Mead & Speer, Pittsburg. 

George T. Barner, The Barner-Mead Lumber Co., Cleve- 
land, Ohio. 

I . Barr, Bradford, Pa. 

Sarr, M. B. Farrin Lumber Co., 
J. H. Barr, Kaul Lumber Co., Birmingham, Ala. 
William E. Barrett, Wm. E. Barrett & Co., Chicago. 

A. V. Bartlett, Pennsylvania Sash & Door Co., Pittsburg. 
John P. Bartelle, Barbour & Starr, Toledo. 

Homer Bass, Akron, Ohio. 

I. Beach, J. M. Beach & Co., Plain City, Ohio. 


Ort ee 


Cincinnati. 


Mrs. Lk. Beach, J. M. Beach & Co., Plain City, Ohio. 
Nelson A. Bell, Furnace Run Shingle Mill Co., Pittsburg. 
T. M. Bellinger, New Kensington Lumber Co., New Ken- 


sington, Pa 
Jay S. Bennett, Bennett Bros. Lumber Co., Sandusky, Ohio. 
Fred Benz, 8S. Benz & Bro., Pittsburg. 
W. H. Berger, W. H. Dawkins Lumber Co., Ashland, Ky. 
J. A. Bernower, Canton Lumber Co., Canton, Ohio. 


Phil J. Bernower, Canton, Ohio. 

Fred Bigelow, Skinner & Bigelow, New London, Ohio. 

8S. E. Blank, Uniopolis, Ohio. 

I). Blaisdell, Eastern & Western Lumber Co., Portland, Ore. 
J. D. Bolton, American Lumber & Mfg. Co., Pittsburg. 

Cc, ¥. Boney, American Planing Mill Co., Kittanning, Pa. 
R. M. Boyd, Booth & Boyd Lumber Co., Saginaw. 


Fred Boyd, Enterprise Lumber Company, Cambridge, Ohio. 
KE. C, Brainard, Nicola Bros. Co., Pittsburg. 
i Brandt, Glassport Lumber Co., Glassport, Pa. 
George Branstool, Loudonville, Ohio. 
Henry Branstool, Geo. Branstool, Jonesville, Ohio. 
Adolph Braun, Guy & Ralph Gray Co., Cleveland, Ohio. 
’. E. Breitweiser, Breitweiser Bros. Co., Pittsburg. 
» G. Breitwieser, Breitwieser Bros. Co., Pittsburg. 
Fred Brown, Lockland Luiuber Co., Lockland, Ohio. 
R. G. Brown, Crescent Lumber & Construction Co., Ell- 
wood City, Pa. 
a Charles H. Bruckman, Bruckman Lumber Co., Allegheny, 


G. Bruckman, Bruckman Lumber Co., Allegheny. 

M. W. Bucher, Canton Lumber Co., Canton, Ohio. 

BP. 8. Bunnell, White & Dietz Lumber Co., Akron, Ohio. 
Cc. B. Caldwell, The Caldwell & Borland Co., Oil City, Pa. 


AF. Campbell, Crafton Building Supply Co., ‘Crafton. Ohio. 
iat W. Chamberlain, The Enterprise Lumber Co., Toledo, 

io. 

E. W. Gaten Michigan City Sash & Qjpor Co., Michi- 
oe ( wd 


nd 
Chaplin, Chaplin & Harner, Morgantown, Pa. 





R. E. Chapin, W. H. H. Smith Co., Toledo, Ohio. 

J. A. Cheyne, Penn Door & Sash Co., Pittsburg. 

Kk. B. Clark, McDowell & Torrence, Xenia, Ohio. 

W. J. Clarke, W. J. Clarke & Co., Toledo, Ohio. 

S. W. Clasky, Wm. Buchanan, Zanesville, Ohio. 

Benjamin Franklin Cobb, Chicago, III. 

elliott Cobb, W. EB. Terhune & Co., Pittsburg. 

L. O. Connor, Bury & Noble, Detroit. 

Irred H. Cook, Anderson & Cook, Beaver, Ta. 

H. B. Cook, John Cook & Son, Sharon, Pa. 

Walter Cook, Nicola Stone & Myers Co., Cleveland, Ohio. 

A. K. Coulson, EE. V. Babcock & Co., Pittsburg. 

Joseph L. Counsman, D. Counsman & Son, Altoona, Pa. 

W. M. Cox, Guy & Ralph Gray Co., Cleveland, Ohio. 

A. M. Craig, Craig & Co., Grove City, Pa. 

W. Prescott Craig, William Whitman & Sons, Inc., 
delphia. 

J. G. Criste, 


Phila- 


The Interior Lumber Co., Pittsburg. 

J. C. Crosby, Keystone Lumber Co., Pittsburg. 

George D. Cross., Geo. D. Cross Lumber Co., Columbus, Ohio. 
Db. A. Crum, Rib River Lumber Co., Toledo, Ohio. 

a= Curry, b. kk. Curry Lumber Co., Wooster, Ohio. 

F. C. Dailey, Willson Bros., Pittsburg. 

Sam. D. Dare, E. B. Foss & Co., Bay City, Mich. 
Sane Cc. David, bP. Smith & Sons Lumber Co., Newark, 


io. 

Arthur D. Davis, John Davis & Son, McKees Rocks, Pa. 

John Davis, John Davis & Son, Carnegie, Pa. 

Charles A. Dawson, Browne Lumber Co., Cleveland, Ohio. 

W. Ii. Devoss, Curll & Lyttle Lumber Co., Pittsburg. 

i rs DeWanmonder, Vester, Stewart & Rossell, Wash- 
ington, P 

William W. Dickey, West Virginia Lumber Co., Pittsburg. 

Frank X. Diebold, Diebold Lumber & Manufacturing Co., 
Pittsburg. 

M. Diebold, Diebold Lumber & Manufacturing Co., Pitts- 


burg. 
Charles Dietz, White & Dietz Lumber Co., Akron, Ohio. 


J. M. Dieterte, Hope Planing Mill Co., Pittsburg. 
G. UH. Dingledy, Dingledy Estate, Youngstown. 

W. M. Dingfelder, Hamilton, Ohio. 

r hd Doble, Laurence Hull & Co., Loveland, Ohio. 
4 Donges, W. W. Dempsey, Johnstown, Pa 

z i, Doppes, J. B. Doppes & Sons, Cincinnati, Ohio. 


0. B. Dowd, KE. V. Babcock & Co., 
BB. &. Dowles, Braddock, Pa. 

W. A. Drake, Dayton, Ohio. 

J. M. Du Bois, Du Bois & McCoy, Reliance, Ohio. 
W. J. Dunlap, Valdosta Lumber Co., Valdosta, Ga. 
Bb. L. Kdwards, Dayton, Ohio. 

Charles I’. Eggers, bggers & Graham, Monessen, Ta. 
Iedward. Wiler, Pittsburg. 


Pittsburg. 


W, A. Emrich, Standard Box & Lumber Co., Millvale, Pa. 
J. R. Enoch, Flint, Erving & Stoner, Pittsburg. 
zB. FB, Erving, Flint, Erving & Stoner, Pittsburg. 
; A. C. Evans, East Pittsburg Lumber Co., Turtle Creek, 
a. 
D. J. Evans, Iron City P. M. & Lumber Co., Pittsburg. 
J. A. Everett, The Ohio Sash & Door Co., Cleveland, Ohio. 
LD. M. Fair, D. M. Fair & Son, Pittsburg. 
W. T. Farr, Fallon & Farr, Beaver, Pa. 
Hi. C. Feath, Feath & Kerr, Homestead, Pa. 


James Keath, Keath & Kerr, Homestead, Va. 


H. A. Fellen, The Morgan Co., Chicago. 

L. J. Fiernangle, Iurnace Run Saw Mill & Lumber Co., 
Pittsburg. 

J. W. Finley, Finley Bros. Co., Chester, W. Va. 

B. Bb. Fitzgerald, National Lumber Association, McKees- 


port, Da. 
D. D. Flanner, 
W. D. 
A. J. 
4. B. 


Rib River Lumber Co., Toledo, Ohio. 
Flautt, Wm. Snider & Co., Somerset, Ohio. 
Flegal, Flint, Erving & Stoner, Pittsburg. 
Flint, Flint, Irving & Stoner, Pittsburg. 

W. KE. Ford, Palmer, Fuller & Co., Chicago. 
kK. I. Forgens, Prossed Street Car Co., Pittsburg. 

W. Forgie, Washington, Pa. 
Charles W. Forney, Charles W. Forney, Cambridge, Ohio. 
G. J. Krank, Geo. H. Dingledy Est., Youngstown, Ohio. 
George L. Freeman, Kelsey & Freeman, Toledo, Ohio. 
A. LB. Gabriel, Kelsey & Freeman, Toledo, Ohio. 
Pr. pee Saginaw Bay Co., Cleveland. 
W. LB. Garcher, American 8. P. Co., Pittsburg. 
I’. M. Gardner, Gardner & Bumgardner, Washington, Pa. 
J. P. Garling, Empire Lumber Co., Pittsburg. 
John A. Gauger, J. A. Gauger & Co., Chicago. 
If. C. Gearing, Pittsburg, Va 
H. H. Gibson, AMERICAN LUMBERMAN, Philadelphia, Pa. 
R. M. Giesey, H. H. Giesey & Bros., Lancaster, Ohio. 
k. Kk. Ginn, W. M. Ritter Lumber Co., Columbus. 
George N. Glass, Keystone Lumber Co., Pittsburg. 
Kiar] Gleason, Gleason Lumber Co., Van Wert, Ohio. 
IKied. Glenn, Willson Bros., Pittsburg. 
J. H. Glenn, Curll & Lytle Lumber Co., Pittsburg. 
J. O. Goodlin, Goodlin & Johnston, Toronto, Ohio. 
W. G. Gordon, Pittsburg. 

N. S. Gotshall, Thayer Lumber Co., Muskegon, Mich. 
= homas H. Gough, Hill Lumber Co., Avonmore, Pa. 

©. A. Grable, KE. V. Grable, Export, Pa, 

N. Green, Green & Higgins Lumber Co., Ltd., Pittsburg. 
W. E. Green, Phillips & Seeley, Saginaw, Mich. 
A. J. Greenfield, Greenfield Lumber Co., McKees Rocks, Pa. 
EB. C. Groesbeck, The Stearns Co., Grand Rapids, Mich. 
W. H. Hager, C. N. Gill Lumber Co., Cleveland, 
J. A. Haller, Lawrence County Lumber Co., New Castle, 


lL. D. Halsted, Richey & Halsted, Cincinnati, Ohio. 

2. B. Hamilton, BE. B. Hamilton, Pittsburg. 

J. S. Hamilton, Foster: Munger Co., Chicago. 

a“ S. Hamlin, M. Ritter Lumber C o., Columbus, Ohio. 
F. P. Hansbeck, “Gnio Sash & Door Co., Cleveland. 

J. &: Harins, The Morgan Co., Chicago. 

H. L. Hart, Alexander & Edgar Lumber Co., Iron River, 


Wis. 
George A. Hasson, Finley Bros. Co., Chester, W. Va. 
Bradley Miller & Co., West Bay City, Mich. 


J. B. Hatch, 
George W. Havner, Willson Bros., Pittsburg. 


‘ K. R. Hawes, Mershon, Schuette, Parker & Co., Pitts- 
urg. 
A. W. Hawkins, Akron Lumber Co., Akron, Ohio. 


Mrs. A. W. Hawkins, Akron Lumber Co., Akron, Ohio. 
os A. D. Hayward, The Kenova Poplar Mfg. Co., Kenova, 
is WE. 
mm Ay 
Ohio. 

J. S. Hayward, The Nicola, Stone & Myers Co., Cleve- 
land, Ohio. 

M. D. Hays, Pittsburg Lumber Co., Wilmington, N. C. 

J. W. Hays, Lawrence County Lumber Co., New Castle, Pa. 

I. R. Helton, The Stearns Co., Grand Rapids, Mich. 

J. H. Henderson, American Lumber & Manufacturing 
Co., Pittsburg. 

Ee. W. Henniger, Ruskauff Lumber Co., Pittsburg. 

George A. Heniger, Vandergrift, Pa. 

H. D. Henry, Athens Lumber Co., Athens, Ohio. 

W. W. Henry, Lisbon Lumber Co., Sebring, Ohio. 

F. H. Herdman, Herdman Sash, Door & Lumber Company, 
Zanesville, Ohio. 

Frank Hershburger, Hurron Planing Mill Co., Jeanette, Pa. 
oak A. Hertinstein, C. A. Hertinstein & Co., Chillicothe, 

hio. 

W. H. Herbertson, Nicola Bros. Co., Pittsburg. 

— rence J. Higgins, Green & Higgins poe Co., Pitts- 


» A anaes Hildreth & Martin Lumber Co., Colum- 
us, 


H. E. Hill, The Empire Lumber Co., Pittsburg. 
nt H. Hill, jr., Lewis Thompson & Co., = ’Philadel- 
phia. 
W. Hodel. Verona. 
Wiliam Holler, jr., 
G. Hollis, 
oo LO, Minn. 


Hayward, Kenova Poplar Mfg. Co., Columbus, 


Pa. 
H. O. Norris, Newark, Ohio. 
Northwestern Lumbermen's Association, 





H. A. Hollowell, Flint, nig: Po Stoner, Pittsburg. 
Daniel L. Holwick, Canton, O 

Silas S. Huffman, Huffman Bros., Youngstown, Ohio. 
Charles IE. Hull, Iron City Planing Mill & Lumber Co., 


Pittsburg. 
Laurence Hull, Laurence Hull & Co., Lima, Ohio. 
J. W. Hulse, The Colonial Lumber Co., Cleveland. 


J. Hi. Hunt, Wadsworth, oO. 

William Hunter, Furnace Run Saw Miil & Lumber Co., 
P ee ae 

M. Husband, Jno. Husband & Bro., Mt. Pleasant, Pa. 

W. Cc. Hyde, C. i. Foote, Cleveland, Ohio 

D. F. Jack, The Ohio Sash & Door Co., ‘Cleveland, Ohio. 

Ward B. Jackson, Diamond Glass Co., Cleveland, Ohio. 

J. A, James, Springfield, Ohio. 

IK. M. Jameson, Jameson & McGann, Newcastle, Pa. 

éd, B. FP; Jeffries, H. H. Giesey & Bros., Lancaster, Ohio. 
onion a. Jenks, Owen TT’. Jenks Lumber Co., Cleveland, 
110 

P eae | Jenkins, Willoughby, Ohio. 

Wobert “eee jr., West Virginia Lumber Co., Pittsburg. 
H . Johnson, Pennsylvania Sash & Door Co., Piitsburg. 
ce . Jones, Vandergrift Lumber Co., Vandergrift, Pa. 

S. Jones, Belle Vernon Plg. Miil Co., Belle Vernon, Pa. 
on W. Kavner, Cleveland-Sarnia Saw’ Mill Co., Sarnia, 
nt. 

Benjamin C. 

Sereno W. Keller, 


Keator, Enos Turner & Henry, Pittsburg. 
I’. A. Requarth & Co., Baltimore, Ohio. 


J. P. Kennedy, Blairsville, Pa. 

A. §S. Keppler, Union Planing Mill Association, Jean- 
nette, Pa. 

M. J. Kerr, Kerr Bros., East Liverpool, Ohio. 


rT. J. Kerr, Kerr Bros., East Liverpool, Ohio. 
John D. Kerr, Feath & Kerr, Homestead, Pa. 
Il. King, A. C. White, Saginaw, Mich. 
Edward S. King, A. King & Sons, Freeport, Pa. 
Walter King, Addison iy | & Sons, Freeport, Pa. 
Charles W. IXline, Mercer, Pa. 
Charles J. Koppler, West Virginia Lumber Co., Pittsburg. 
A. D. Knapp, Nicola Bros. & Co., Pittsburg. 
Cc. FY. Korn, Farrin-Korn Lumber Co., Cincinnati. 
I’. J. Kress, Kress Box Co., Pittsburg. 
Il’. W. Landfear, Saginaw Bay Co., Cleveland. 
Cc, G. Landon, D. L. Gillespie & Co., Pittsburg. 
M. Lawrence, Marion Lumber & Coal Co., Marion, Ohio. 
A. B. Leach, Wellston, Ohio. 
es Lehman, Columbus Lumber Co., Columbus, Ohio. 
I. G. Lillo, Lindsay & Hamilton, Pittsburg. 
a, Lillo, Fred G. Lillo, Oakdale, Va. 
. Lincoln, Booth & Boyd Lumber Co., Saginaw. 

i }. Linehan, Cherry River Box & Lumber Co, Pittsburg. 
J. A. Livisay, The Jackson M. & L. Co., Jackson, Ohio. 
3 Loeffert, Standard Box & Lumber Co., Millvalle, Pa. 

H. Loew, Loew-Segner Lumber Co., Massillon, Ohio. 
a LB. Loveless, The Warren Mfg. Co., Warren, Ohio. 
W. S. Lupton, Brown & Lupton, Dayton, Ohio. 
George Lynn, Wilson Avenue Lumber Co., Cleveland. 
Joseph L. Lyttle, Curll & Lyttle Lumber Co., Pittsburg. 
David Macke, Galion Lumber Co., Galion, Ohio. 
W. A. Magoon, Bennett Bros. Lumber Co., Sandusky, Ohio. 


W. R. Mants, Smith Lumber & Building Co., Akron, Ohio. 

Cc. P. Mayer, Bridgeville, Pa. 

Joseph McC andless, Crescent Lumber & Coal Co., Ell- 
wood City, Pa. 

kK. F. McBride, McBride Bros., Rankin, Va. 

Thomas McC lure, Keystone Lumber Co., Pittsburg. 


Ifarry McC lusky, Mead & Speer, Pittsburg. 

ht. D. McCready, Mead & Speer, Pittsburg. 

Irred MecDanel, R. B. McDanel ‘& Sons, New Brighton, Pa. 

V. McDonald, Mershon, Schuette, Parker Co., Pittsburg. 

Giles McGregor, Wellsville, Ohio. 

F. B. McFarlane, Cincinnati, Ohio. 

James M. McLaut, Buckeye Planing Mill, Somerset, Ohio. 

filmer IX. McKelvey, Hubbard Stove Co., Hubbard, Ohio. 

Rh. If. McKelvey, Lumberman’s Underwriters Ins. Co. 

W. EF. MeMillan, MeMillan Lumber Co., Pittsburg. 

C. kk. Mackaman, Van Cleve Lumber Co., St. Louis, Mo. 

I’, P. MeNulty, Price & Hart, New York city. 

J. S. MeNausher, Pittsburg. 

IX. P. Marsh, E. B. Foss & Co., Bay City, Mich. 

A. G. Martin, Curll & Lyttle, Pittsburg. 

Gilbert Martin, Martin & Miller, Ingram, Pa. 

Oliver Martin, Martin & Liggett, Claysville, Pa. 

George IK. Massman, The Farrin-Korn Lumber 
cinnati. 

W. H. Mathias, M. B. Fa 
Ghio. 

«, A. Mauk, Rarnes & Mauk, Toledo, Ohio. 

J. J. Mead, Mead & Speer, Pittsburg. 

S. W. Means. S. W. Means Lumber Co., Pittsburg. 


Co., Cin- 


rrin Lumber Co., Cincinnati, 


J. A. Meek, Meek & McClure, East Palestine, Ohio. 

H. M. Melchorn, KE. V. Babcock & Co., Pittsburg. 

I. I’. Mellinger, Leetonia, Ohio. 

J. C. Mellinger, Mellinger Lumber Co., Leetonia, Ohio. 

Frank Metzger, Yellow Poplar Lumber Co., Coal Grove, 
Ohio. 

H. L. Miekle, The H. I.. Miekle Lumber Co., Cincinnati. 


Joseph F. Myles, Foster-Munger Co., Chicago. 
K. Ek. Miller, Martin & Miller, Ingram, Pa. 
Il. J. Miller, Wm. Miller & Sons, Rochester, P. 

2 Miller, Bradley Miller & Co., West Bay ‘City, Mich. 
W. E. Miller, Mt. Gilead Bdg. Co., Mt. Gilead, Ohio. 
Fred 8. Mitchell, J. S. Mitchell & Sons, Beaver Falls, Pa. 
W. I. Mitchell, Pittsburg. 

W. I. Mohler, Freedom, Pa. 
¥.. RB. Montgomery, Breitweiser Bros. Co., Pittsburg. 
J. B. Montgomery, American Lumber & Mfg. Co., Pittsburg. 
= W. Moore, J. M. Hastin : Rg og Co. Pittsburg. 
agg rE. Morgan, R. M. Smith & Co., Parkersburg, . Va. 
T. Morland, E. V. Moment & Co., Pittsburg. 
I. B. Munger, "The Foster- Munger Co., Chicago. 
A. J. Munsell, J. M. Hastings Lumber Co., Pittsburg. 
J. &. Munson, Fayette Lumber Co., Connellsville, Pa. 
James J. Munn, Coyle & Munn, Allegheny, Pa. 
A. E. Murphy, Forest Lumber Co., Pittsburg. 
Wm. O. Murphy, <" _Murphy Mill & Lumber Co., Pittsburg. 
Otto F. Myer. A. F. Schwerd, Allegheny, Pa 
W. Myers, Yohe Bros., Cincinnati, Ohio. 
Max Myers, Nicola Stone & Myers Co., Cleveland. 
Jacob Nantz, Wm. Snider & Co., Somerset, Ohio. 
Clarence Nease, Clarence Nease & Co., East Liverpool, Ohio. 
D. F. Nellis, Union Planing Mill Co., East Liverpool. . 
4 B. Nettleton, Philadelphia. 
. S. Newcomb, Edward Hines Lumber Co., Chicago. 
. W. Nicola, Nicola Bros. Co., Pittsburg. 


y “KB. Nutt, Mahoning Lumber Co., Youngstown, Ohio. 

‘A. E. O'Connor, Penna. 8. & D. Co., Pittsburg. 

A. D. Omer, Du Bois, Pa. : 
C. Opperman, Mershon, Schuette, Parker Co., Sagi- 


A, 
naw and Pittsburg. 
J. W. Palmer, Camp Mfg. Co., Franklin, Va. 
™ Cc. S. Paisley, Lawrence County Lumber Co., New Castle, 
‘a. 
R. A. Parker, Fisher & Wilson Lumber Co., Cleveland, 
Ohio, 
W. S. Parker, Parker Bros., Findlay, Ohio. 
W. T. Parsch, Parsch Lumber Co., Elyria, Ohio. 
PR. S. Parsons, T. G. Parsons, Kent, Ohio. 
J. C. Parsons, Cook & Parsons, Pittsburg. 
J. T. Parsons, Nicola, Stone & Myers cx Cleveland. 
Frank Pearson. 
H. R. Pennock. EB. V. Babcock & Co., Pittsburg. 
A. B. Peters, The Pease Co., Cincinnati, Ohio. 
D. J. Peterson, Toledo, Ohio. 


J. A. Petty, Sycamore, Ohio. 
J. J. Philp, United Lumber & Coal a Oil City, Pa. 
BE. H. Pic et, Willson Bros., Pittsbur 


J. W. Pickett, W. A. Willson & Sons. wheeling. W. Va. 
Ww. L. Pierce, Louis Werner Saw Mill Co., St. Louis. 
Joseph A. Pierson, New Berlin, Ohio. 

Samuel Plymire, Sabina, Ohio. 

Charles Potter, Donora Lumber Co., Donora, Pa. 



























































January 24, 1903. 


AMERICAN LUMBERMAN. 


41 





H. 4 ee Holland, Graves, Manbert & George, Buf- 


falo, N. X. 

G. R. Proudfoot, Buckhannon, W. Va. 

S. BE. Putnam, J. M. Hastings Lumber Co., Pittsburg. 

J. R. Rankin, Cleveland Window Glass Co., Cleveland. 

EE. P. Ranson, Wiborg, Hanna & Co., Cincinnati. 

A. K. Rabe, Commercial Sash & Door Co., Pittsburg. 

Ww. W. Rathburn, Big 4 Lumber Co., St. Louis. 

J. Covode Reed, Greensburg, Pa. 

F. H. Reilley, W. H. Reilley & Bro., Buffalo, N. Y. 

Ss. S. Benz, D. L. Gillespie & Co., Pittsburg. 

J. T. Reynolds, Marquette, Mich. 

Thomas Reynolds, Reynolds Lumber Co., McKeesport, Pa. 

Tom L. Rice, Diamond Glass Co., Cleveland, Ohio. 

Ww. A. Richter, Empire Lumber Co., Pittsburg. 

H. A. Risher, Mingo Junction, Ohio. 

c. L. Roberts, Ruskauff Lumber Co., Pittsburg. 

hk. J. Robinson, Francis Beidler & Co., Chicago. 

Harold Robinson, W. M. Ritter Lumber Co., Columbus, 
Ohio. 

W. R. Rochs, Mills, Gray, Carleton Co., Cleveland, Ohio. 

Kk. P. Rogers, Columbus, Ohio. 

P. A. Rogers, Eastman, Gardiner & Co., Laurel Miss. 

. J. Rogers, T. & A. Rogers, Barnesville, Ohio. 

J. W. Romine, Romine & Stone Lumber Co., Parkersburg, 


‘W. H. Romose, Morral, Ohio. 
Hi. B. Rossell, Vester, Stewart & Rossell, Washing- 


"he 
. W. Rowe, Powell & Gobey, Columbus. 
R. S. Runyon, Carter-Mann Lumber Co., Mansfield, Ohio. 
Ik. W. Ruskauff, Ruskauff Lumber Co., Pittsburg. 
Ww. J. T. Saint, Sharpsburg, Pa. 
Met L. Saley, AMERICAN LUMBERMAN, Chicago. 
H. W. Sanborn, Flint, Erving & Stoner, Pittsburg. 
L. I. Satler, L. lL. Satler Lumber Co., Pittsburg. 
Cc. E. Secrest, Pleasant City Lumber Yard & P. Mill, 
Pleasant City, Ohio. 
D. J. Senseman, J. M. Senseman P. M. Co., Parkersburg, 


W.. Va. 

Il. J. Schlosser, D. Schlosser & Sons, Erie, Pa. 

J. H. Schorr, Wm. Snyder & Co., Milo, Ohio. 

A. H. Schwerd, A. I. Schwerd, Allegheny, Pa. 

J. C. Seofield, Breitweiser Bros. Co., Pittsburg. 

J. T. Seott, The Scott Lumber Co., Bridgeport, Ohio. 

Robert L. Scott, Robert Scott, Wellsburg, W. Va. 

Henry Sheetz, Sheetz Bros., Youngstown, Ohio. 

H. G. Sheldon, Edward Hines Lumber Co., Chicago. 

I. Shepherd, Kelley Shingle Co., Traverse City, Mich. 

M. O. Sherer, Louisville, Ohio. 

W. H. Sherman, D. L. Gillespie & Co., Pittsburg. 

J. M. Shive, J. T. Smith Lumber Co., East Liverpool, 
Ohio. 

W. C. Shorts, Nicola Bros. Co., Pittsburg. 

Charles Shriver, Shriver Bros., Massillon, Ohio. 

George Shriver, Shriver Bros., Massillon, Ohio. 

H. F. Sight, Columbus Grove Lumber Co., Columbus 
Grove, Ohio. 

John Sloan, Sloan & Co., Athens, Ohio. 

R. H. Sloan, National Lumber Co., Clairton, Pa. 

A. A. Smith, Foster-Munger Co., Chicago. 

Charles A. Smith, Newark Lumber Co., Newark, Ohio. 

Fr. M. Smith, secretary Union Association of Lumber 
Dealers, Newark, Ohio. 

H. M. Smith, W. H. H. Smith Co., Toledo, Ohio. 

J. KF. Smith, Painesville, Ohio. 

i. H. P. Smith, Watterson Lumber Co., Parkersburg, 

. Vee 

L. F. Smith, L. F. Smith Lumber Co., Meadville, Pa. 

William Snider, Wm. Snider & Co. ,Somerset, Ohio. 

IF. I. Snyder, Snyder & Ewing, Lodi, Ohio. 

Krank Snyder, Toledo, Ohio. 

D. W. Sober, Hill Lumber Co., Avonmore, Pa. 

A. S. Springer, The A. Teachout Co., Cleveland, Ohio. 

A. J. Speer, Mead & Speer, Pittsburg. 

W. S. Stephenson, Gulf Coast Lumber Co., Toledo, Ohio. 
G. G. Stetzinger, G. G. Stetzinger & Co., New Castle, Pa. 
J. Stewart, Vester, Stewart & Rossell, Washing- 


TR 


. C. Stewart, Stewart Lumber Co., Sharon, Pa. 

J. R. Stewart, Vandergrift Lumber Co., Vandergrift, Pa. 
S. M. Stamats, Rib River Lumber Co., Toledo, Ohio. 

) H. Stoner, Flint, Erving & Stoner, Pittsburg. 

D. G. Struble, Struble & Walthour, Greensburg, Pa. 

Willis Bs Styruson, Commercial Sash & Door Co., Pittsburg. 


A. J. Summerville, Mansfield Lumber Co., Mansfield, Ohio.., 


PY. C. Summerville, Lumberman Mutual Insurance Co., 
Mansfield, Ohio. 

J. Tallon, Tallon & Farr, Beaver, Pa. 

N. FF. Texter, Brushton Lumber Co., Pittsburg. 

J. B. Tennyson, Defiance, Ohio. 

A. D. Terhune, R. M. Smith & Co.; Parkersburg, W. Va. 

Paul Terhune, J. M. Hastings Lumber Co., Pittsburg. 

J. i. Terry, John A. Gauger & Co., Chicago. 

hb. S. Thomas, Buckeye Mill & Lumber Co., Jackson, Ohio. 

c. C. Thornton, The R. H. Jenks Lumber Co., Cleve- 
land, Ohio. 

T. D. Torrence, McDowell & Torrence, Xenia, Ohio. 

J. L. Trout, R. J. Marshall Lumber Co., Pittsburg. 

Kldredge Tucker, Morgantown, W. Va. 

Cc. H. Turney, Lindsay & Hamilton, Pittsburg. 

T. W. Van Cleave, Summit Lumber Co., St. Louis, Mo. 

T. B. Van Alstine, Youngstown Lumber Co., Youngs- 
town, Ohio. 

DD. C. Vester, Vester, Stewart & Rossell, Washington, Pa. 

John Wade, Sheridanville. 

T. G. Wagner, Carnegie Steel Co., Pittsburg. 
eae; Arthur Waide, General Sash & Door Association, 

hicago, 
' = id eae Dunbard-Wallace Lumber Co., Wash- 
ngton, a. 

S. A. Walton, Walton Lumber Co., Charleroi, Pa. 

W. Hi. Ward, Bradley, Miller & Co., West Bay City, Mich. 

N. S. Waterman, Commercial Sash & Door Co., Pittsburg. 

George IX. Watson, House of Hoo-Hoo, St. Louis, Mo. 

Norris V. Watson, Braddock Lumber Co., Braddock, Pa. 

A. C. Watts, Haskins, Ohio. 

lh. 11. Wean, The Enterprise Lumber Co., Toledo, Ohio. 

Joseph Weaver, Jos. Weaver & Sons, Canton, Ohio. 

W. A. Welker, William Snyder & Co., New Lexington, Ohio. 

J. J. Wemple, Ohio Sash & Door Co., Cleveland. 

B. Ff. Weybrecht, J. T. Weybrecht’s Sons, Alliance, Ohio. 

8S. S. White, Ohio Sash & Door Co., Cleveland, Ohio. 

W. D. White, Mead & Speer, are 

George P. Whitehead, Robert Scott, Millsboro, W. Va. 

J. S. Whitter, Ohio Sash & Door Co., Cleveland, Ohio. 

l.. C. Wick, Butler, Pa. 

W. B. Wick, Martin Wick Lumber Co., Hamilton, Ohio. 

Wm. Wigman, Wigman Lumber Co., Pittsburg. 

George W. Williams, Latrobe, Pa. 

Alex. Willson, Willson Bros., Pitfsburg. 

R. Wilmarth, Fred Wilmarth, Pittsburg. 

D. R. Wilmarth, Fred Wilmarth, Pittsburg. 
A. Wilson, W. Wilson & Sons, Wheeling, W. Va. 


H. Wilson, J. I. M. Wilson & Co., Pittsburg. 

J. Wilson, jr., Wapakoneta, Ohio. 

J. I. M. Wilson, Jas. I. M. Wilson Co., Pittsburg. 

8S. N. Wilson, N. C. Wilson Lumber Co., Akron, Ohio. 
H. B. Wise, H. M. Wise, Harmony, Pa. 

I]. M. Wise, Harmony, Pa. 

J. R. Wishart, N. Wishart & Sons, Sharon, Pa. 


Ase 
= 


. Wollenweber, Prendergast Lumber Co., Marion, Ohio. 
C. L. Wood, Western Reserve Lumber Co., Warren. Ohio. 
W._W. Wood, W. W. Wood Co., Wheeling. 

J. L. Woodward, Hague & Woodward. Barnesville, Ohio. 
Lewis M. Yohe, Yohe Bros., Monongahela, Pa. 


W. G. Yohe, New Kensington Lumber Co., New Kensing- 


ton, Ohio. 
Sidney Young, The Pease Co., Cincinnati, Ohio. 
W. C. Zahniser, Mercer, Pa. 
C. W. Zeigler, Zeigler Bros., Duquesne, Pa. 
H. A. Zeigler, Zeigler Bros,, Duquesne, Pa. & 
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Nineteenth Annual Meeting of the Indiana Retailers— Official Reports Reflect a Year’s Pros. 
perity—Mutual Insurance in One of Its Strongholds—The House of Hoo-Hoo 
Indorsed — Interesting Addresses, Intelligent Legislation, 

Entertainment and the Attendance. 





INDIANAPOLIS, IND., Jan. 20.—The crowded condition 
of the Grand hotel lobby and corridors this morning, 
the jolly hum of greeting and era of good fellowship 
Was an omen of the large attendance and interesting 
sessions of the nineteenth annual meeting of the Re- 
tail Lumber Dealers’ Association of Indiana.  Presi- 
dent J. O. Parrish gave the delegates an hour or two 
for social intercourse then called them to business at 
10:30 o'clock. One hundred members were ready for 
work. 

The Secretary’s Report. 


Secretary F. B. Fowler read the minutes of the last 
annual meeting, which were approved. ‘The report 
follows: 


The past year, generally speaking, has been a prosperous 
one for the lumbermen, has been a very satisfactory one for 
our association. At the beginning of the year we had a 
membership of 280, made up of 206 retail and 74 wholesale 
members. During the year we have received 67 retail and 
11 wholesale members, and have lost because of retiring 
from business 5 retail and 2 wholesale members; by with- 
drawal 2 retail and 2 wholesale, and 5 retailers have been 
dropped for failure to pay dues, leaving our membership at 
present 261 retailers and 81 wholesalers, a net gain of 55 
retail and 7 wholesale members. This we believe is the 
largest retail membership we have ever had and includes 
only those whose dues are paid in full to date. 

The report of the treasurer will show the receipts to 
have been the greatest ever received from dues in any one 
year and the balance, although not large, has been increased 
about $225. 

There have been few complaints filed, only four of much 
importance, and those have all been adjusted. In addition 
to these there were many of minor importance which were 
disposed of with little friction. We have also used our 
sue offices to help some of our sister associations in some 
matters. 

Your secretary has attended three meetings of the Lumber 
Secretaries’ association during the year, at one of which he 
was accompanied by our president and at another by one 
of our directors. At the last meeting, held in December, 
plans were adopted for quite a radical change in methods, 
which matter will be presented at the executive session to 
be held tomorrow. ‘The co-operation of the various retail 
associations has resulted in more effective work and has had 
a very beneficial effect in strengthening our position. 

On the recommendation of our president our board of 
directors ‘nstructed your secretary to gather certain infor- 
mation from our members and to tabulate this information 
and furnish it in convenient form to our members. ‘The 
work of procuring this information has been in progress 
for several months and has been delayed considerably be- 
cause of the failure of some to answer, but it is now about 
ready for tabulation and soon will be ready for distribution. 

part of the work of this office which is of much value 
to our members, how much value few realize, is the answer- 
ing of inquiries from wholesalers as to whether certain per- 
sons or firms should be sold. Many such letters are re- 
ceived and on the information given sales are often refused, 
and many times the retailer most interested knows nothing 
about the matter. 

In soliciting members during the year we have often been 
met with this reply: ‘‘We are injured more by competition 
from retailers in neighboring towns than from competition 
by wholesalers,” and this raises a question which has been 
discussed several times in this association, as to whether 
retailers should make an effort to sell outside of territory 
which they may legitimately claim as their own. In most 
retail lumber associations members are expected to confine 
their sales to their own territory and most of the contro- 
versies which come before the officers of the association are 
because of the infraction of this rule. We realize that this 
is a question on which there is much difference of opinion 
and we therefore suggest the formation of local or district 
associations within the state association as the best mode 
of settlement. 

It has been suggested by members at various times that 
it might add to the interest of the association if meetings 
should sometimes be held in other places than Indianapolis. 
It is thought by some that the holding of the annual meet- 
ing in different parts of the state would result in awakening 
a renewed interest in that locality, and the matter is there- 
fore presented for consideration. 

At the last meeting of the Secretaries’ association it was 
thought that some changes should be made in the consti- 
tution and by-laws of the various associations, and the 
changes recommended have been indicated and will be pre- 
sented some time during the meeting. 

In closing this report your secretary desires to thank the 
members for the assistance rendered during the year and 
for the uniform courtesy shown him. 


The President’s Address. 


President Parrish said he was pleased with the pro- 
gram the committee had prepared and it was well that 
the committee could put the least interesting part of 
it, the president’s address, at the beginning, leaving the 
best wine for the last of the feast. He was reminded. 
he said, of a visit a minister made to address a school, 
at the request of the teacher. “All the children who 
think I look like a man who is going to make a long, 
dry, uninteresting address,’ he said, “hold up your 
hands.” Every hand went up. Referring to the as- 
sociation’s excursions, he said the first one occurred in 
February, 1885, when the members started for Muske- 
gon but got stuck for a day in a snowdrift at Monon. 
Several of the excursionists had frozen ears and noses, 
his own among them, and one venerable lumberman 
died as a result of the hardships of the trip. The ex- 
cursionists arrived a day late at Muskegon, where the 
warm welcome made up for previous sufferings. 

I extend to you the hand of friendly greeting to this the 
nineteenth annual meeting of the association. I also extend 


to you congratulations upon the suecess and prosperity that 
I presume every member has enjoyed during the past year. 
* + x 


The board of directors and officers at almost every meet- 
ing held have discussed freely the best method to adopt to 
secure an increased membership; letters setting forth some 


of the benefits of the association have been mailed by the 
secretary and president to every legitimate dealer in the 
state who was not a member, and while it has been produc- 
tive of good in adding to our membership about fifty-five 
new members during the past year yet it is not entirely 
satisfactory. I would suggest along this line that a little 
personal or missionary work on the part of each member 
might prove effectual. I would recommend that the secre- 
tary furnish the members of the association with necessary 
blank applications for membership and on their return 
home from this meeting that they be requested to go per- 
sonally to their competitor or neighbor who is not a member 
and lay before him in the very best way all the benefits of 
the association, and when he has secured one member his 
task is at an end. ty this method I believe the member- 
ship could almost be doubled by the next annual meeting. 
Our membership dues are very iow, lower than any other 
association, and I would not recommend an increase as long 
as we can meet the legitimate expenses of the association. 

The organization and inauguration of the insurance de- 
partment in connection with the association have certainly 
brought financial good and benefits to every retail lumber 
dealer in the state. This department has the rate of in- 
surance very low, and while its rules and regulations will 
not admit of carrying all the risks that the larger dealer 
might require it has had the effect to bring the old line 
companies to time on rates, thereby enabling the dealer to 
place his additional risks at as corresponding low rate. 
I want to congratulate the officers, board of directors and 
managers of this department on the splendid success they 
have achieved along this line. 

The board of directors have held two meetings during the 
past year, one in August and one in October. At the Octo- 
ber meeting they decided by unanimous vote to establish a 
bureau of information, the information thus obtained to be 
on file in the office of the secretary. The purpose of the 
bureau was to obtain from each member by the filling of 
proper blanks, which were furnished by the secretary, his 
experience with the different wholesalers of whom he had 
purchased lumber, as to the general condition of stock 
shipped, whether grades were good and uniform, or if grades 
or lengths were substituted that were not ordered, or if 
stock was dry, prompt or slow in shipments. I understand 
from the secretary that this information has been obtained 
from the members of fhe association, tabulated and is on 
file in his office, so if any member desires to make inquiry 
along this line the secretary will gladly furnish the informa- 
tion. ‘This information in reference to wholesalers is justly 
due the retailer and means no injustice to the wholesaler. 
The wholesalers are furnished the standing and record of 
the retailer through the commercial agencies, which they 
are justly entitled to and which has a good influence in 
holding us down when we are inclined to be arbitrary or 
expect more than we are entitled to; on the other hand, 
through this experienced guide or information bureau we 
have a line on the wholesalers which no doubt will have the 
same influence in holding them down when they are arbi- 
trary and not inclined to recognize the rights of the retail- 
ers. With this mutual information on the part of the 
wholesaler and retailer the very best of relations should be 
sustained between the two, as each is dependent in a large 
measure upon the other. The genial traveling salesman also 
has had his part in the above and he will always find the 
latch string of the retailer hanging ready to be pulled. 

There have been four complaints filed with the secretary 
for 1902 against wholesalers for sales made to consumers, 
and all of them have been properly adjusted. 

At the regular meeting of the Secretaries’ association held 
in St. Louis December 9, 10 and 11, the matter of declara- 
tion of principles and for more uniformity of the same by 
the different associations was fully and freely discussed and 
the association unanimously recommended the following: 

“That the declaration of principles of the Northwestern 
Lumbermen’s Association be recommended for adoption by 
all state and interstate associations of retail lumber dealers 
at their coming annual meetings.” 

I recommend the adoption of the above by this meeting 
and such other changes as may seem necessary in the wis- 
dom of the committee on constitution and by-laws. 

I would recommend that the car service associations and 
the railroads be requested by this association to change the 
limit for unloading cars from forty-eight to seventy-two 
hours, for the reason that forty-eight hours is not a rea- 
sonable time. 

In order that the benefits of the association might be 
shared by all I would recommend the organization of local 
associations as far as practicable. 

In conclusion I wish to thank the board of directors, 
officers, members and committees for the very loyal support 
they have given me and their efforts to make this meeting 
a success. 

The address met with the favor of the association 
members. 

Secretary Fowler then made his annual report, which 


was promptly approved. 
The Treasurer’s Report. 


Qasts on Ded... ccwecweccvcededesgetoeceudeues $ 93.10 
Receipts from all sources,........+-+eeeeeeeeees 1,039.00 
J | LO errr rns $1,132.10 
PPROUROIES on co vnc cccccccccecccestesessauen 816.48 
Balames om BONE. 2. oc cccevcccccensccecccsas $ 315.62 


The Secretaries’ Bureau. 


Under the head of miscellaneous business the presi- 
dent recognized the presence of W. G. Hollis, of the 
Northwestern Lumbermen’s Association, and asked him 
for something interesting to the sister association. Mr. 
Hollis was applauded at rising. He said he was really 
due at Pittsburg but was anxious to present certain 
matters to Indiana retailers, so came here. He told 
of the work of the secretaries’ bureau, which work, he 
said, would culminate about March 1. He would leave 
the details of the scheme to be presented at the exe u- 
tive session on the following day. He would say, how- 
ever, that it was the strongest proposition that the as- 
sociation had ever got up. All the western associations 
are now affiliated with the bureau and three of the 
eastern associations. The retailers would ultimately 
become members, he said. In order to carry out the 
scheme it would be necessary for the associations to 
get as closely together as possible in their articles, and 
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declaration of purpose. New articles would therefore 
be submitted to the Indiana association which, it was 
hoped, would be adopted with as few changes as pos- 
sible. The Northwestern association, with 500 mem- 
bers present, had adopted them, after a night’s con- 
sideration, without discussion. The concurrence of 
the St. Louis association and the opinion of leading at- 
torneys seemed to be taken as sufficient guaranty of 
the benefit and protection to lumbermen. 

Mr. Hollis highly commended the suggestion in the 
annual address that local associations be formed. He 
said there were -fifteen locals in the territory of the 
Northwestern association, and they were doing a world 
of good. They are entirely distinct from the state or- 
ganization and handle questions that the larger asso- 
ciation could not hope to take up. He was in favor of 
small locals, although one in the Northwestern included 
seven counties. He read the uniform declaration of 
purpose adopted by these locals. 


Mutual Insurance. 


On the question of insurance he said the Retail Lum- 
bermen’s Insurance Association had decided to with- 
draw from Indiana, which was far distant, incurring 
abnormal expenses in adjusting losses, and where con. 
ditions were so different from those in the prairie 
states. His company did not write risks where the 
stock carried was over $20,000 nor those exposed to 
planing mills or steam plants. There was a feeling, too, 
among the stockholders that his company was_ en- 
croaching on the territory of the Indiana Mutual, 
which is an excellent association and well able to care 
for the Indiana lumbermen’s insurance interests. He 
estimated that lumbermen’s mutuals had saved $3,- 
000,000 to lumbermen in the cost of insurance the last 
nine years. 

M.S. Huey thought. that it would be a favor if the 
Minneapolis company would not withdraw, as the In- 
diana retail Iumbermen had diflieulty in placing all 
the insurance needed and could ill Spare so good a 
company. Hs asked that the contemplated action of the 
company be reconsidered. 

Cz C. Foster invited éverybody to a smoker at the 
German house in the evening at 8 o'clock, provided by 
the Indianapolis retailers. W.C. Pulse, vice president 
expressed his delight at the way the meeting had 
opened, with every chair in the room occupied and 
some standing. It was complimentary to the officers, 
encouraging to the members, and bespoke the interest 
that all felt in the mutual affairs of Indiana lumber- 
men. His enthusiasm was catching, as shown by the 
applause of his sentiments. President Parrish said that 
all the wholesalers and traveling salesmen were wel- 
come to the open meetings of the retailers. 

Site of the Annual Meeting. 

J. T. Eaglesfield, Indianapolis, brought up the old 
question of changing the place of meeting to other 
points than this city. He made a strong speech in favor 
of it, and made a motion which was seconded by C. C. 
Foster. They held that it would be helpful to go to 
Terre Haute, Logansport, Lafayette, Richmond, Fort 
Wayne or other central cities, where the association 
would be received with open arms and be entertained in 
a better way than in Indianapolis. 

These gentlemen were challenged by state lumbermen, 
who said many nice things about Indianapolis and its 
lumbermen. They argued that the fact that the meet- 
ings here were a convenience and economy to city mem- 
bers should not go unconsidered. M. C. Rankin, Terre 
Haute, said that retailers of the state liked to come to 
the capital city once a year anyway. He thought the 
expense and time taken hy the Indianapolis members in 
arrangements and entertainment more than offset. the 
expenses of other members in coming to Indianapolis. 
He had found that distributing the annual meetings 
among different cities was not advantageous. : 

Mr. Hollis told of the experiences of the Northwest- 
ern association in going away from the capital city, 
and these were discouraging. One of these was that 
the proceedings of the association got too much _pub- 
licity in the papers in the smaller cities, seare headlines, 
intimations about trusts and the like. In the largest 
cities the conventions are frequently dismissed with 
seant notice. There ought not to be any question, he 
said, as to where the annual meeting ought to be in a 
state that has its capital city in its center. 

Dwight Fraser, of Indianapolis; M. S. Huey, of In- 
dianapolis, and Jerome Robinson, of Warsaw, discussed 
the motion, and by a unanimous vote’ it was laid on the 
table amid applause. It was suggested that the other 
cities named would be excellent meeting places for the 
proposed district asseciations. 

Committee Appointments. 

Before noon adjournment the following committees 
were named: 

Auditing—T. M. Lane. Cloverdale: Charles Voorhees, 
Flora; Jerome Robinson, Warsaw; C. W. Stroh, Crawfords- 
~~ and by-laws—J. A. Klett, Fort Wayne; John 
Montano, Union City: Monroe Gangwer, Mulberry. 

Resolutions—D. L. Mather, Richmond; S. P. Stroup, 
Shelbyville: L. G. Hurlburt, Aurora; John. Blake, Wolcott. 

Credentials—L. H. Kitson, Syracuse; C. A. Wood, Muncie ; 
John A. Cox, Vincennes. 

Nominations—C. A. Hubbard, Martinsville: 
Balke. Indianapolis; Matthew Sterling, Delphi; F. 
ter, North Vernon. 


TUESDAY AFTERNOON’S SESSION. 
The afternoon session opened with a paper by B. F. 
Cobb, of Chicago. He regretted, he said, that he had 


Charles A. 
M. Plat- 


found after his arrival that he had chosen for his sub- 
ject “Theory vs. Practice,” the title of a paper which 
was to be read the following day by a member of the 


association. Mr. Cobb held that the theorist had his good 
and proper place as well as the practical man. He ad- 
vanced some of his own theories as to what the success- 
ful retail lumberman ought to do, some of which theo- 
ries were that he should have proper office equipment, a 
roll-top desk, a file for his papers, a typewriter and 
somebody to use it and no mail unanswered over night. 


District Associations. 


In his paper on “District Associations” H. C. Scearce, 
of Mooresville, stirred up a long and practically unani- 
mous discussion. He outlined what had been accom- 
plished in this and other states by such organizations, 
and what there was still left them to do. One thing 
that was sure to be accomplished by them, he said, was 
to kill the proposition that a man’s competitor is his 
enemy. He read the declaration of purpose of some of 
the district bodies and commended it to all lumbermen 
and explained in detail the method of organization and 
perpetuation of those now successfully operated in other 
states, 

A. H. McKenzie said one stick may easily be broken, 
but in twenty or thirty sticks combined there is much 
strength. No organization could exist, he said, without 
co-operation. The Elwood association was doing much 
good. He was of opinion such an association should not 
take in more than four or five counties. Lumbermen 
in the same territory should be good, warm, personal 
friends, and he favored an interchange of visits among 
local associations. 

W. H. Hunter, of La Salle, Ill., was introduced by 
Mr. McKenzie as “the silver-tongued orator of the IIli- 
nois association.” He received a warm welcome and 
his easy flowing, pointed remarks and the kind greet- 
ing he brought aroused enthusiasm. He told what had 
been accomplished in La Salle with a little association 
of five members and how it had grown to take in the 
whole county. We described conditions as they existed 
before the formation of the association and what were 
the after results. “While our little organization was 
formed,” he said, “purely for social purposes, it was 
not very old before no lumber was sold in that town 
on which there was not a living profit of $4 to $6.” 
Lumbermen are busy people, he said, and the reason 
many of them are not within the fold of local or state 
associations is because they do not take time to look 
into the real benefits. A man cannot live unto himself, 
he said, and prosper. Union is needed. He promised 
to give more details of results in the executive session. 

Henry Coburn drew attention to the fact that J. T. 
Eaglestield, president of the Indianapolis Retail Lumber- 
men’s Club, was present, and might be able to give some 
valuable information. Mr. Eaglesfield reviewed the 
various and indifferent efforts that Indianapolis lum- 
bermen had made for twenty years to get together and 
do one another good, but each time had failed. He 
created much amusement by saying that before the 
organization of these local associations he had consid- 
ered M. S. Huey a tough citizen and that Huey had 
told him that he (Eaglesfield) was one. He described 
the programs at the club’s meetings and said the 
financial questions had been dropped, no effort was 
made to regulate prices, and that the purpose of the 
club was merely to create and maintain good feeling 
and friendships among the retailers. 

Mr. Hollis was again called on, before his departure, 
to say something on the question under discussion. He 
reviewed the history of local associations in the north- 
west, and set out what they had accomplished for their 
members. Associations were helpful to each other as 
well as to their own individual members, he maintained. 

D. A. Peterson recited the experiences of the War- 
saw association, which, starting with a membership of 
five, grew easily to twenty-two, under the handicap of a 
long name—the “Northern Indiana Retail Lumber As- 
sociation.” They had succeeded in making and getting 
a set of prices that afforded a profit to the dealer and 
did not “skin” a customer. Members from the differ- 
ent parts of the territory had set down the prices they 
got, and from these an average was drawn. 

F. 6B. Merriman, of the Humphrey Lumber Company, 
Marion, told of trouble in that city among the carpen- 
ters and contractors, and which threatened to do harm 
to at least one of the lumber companies, but the others 
went to the rescue and they stood hand-in-hand through 
it. There is no organization there, but there would be 
when he got back, he said. 

Calls for George Landon, of Kokomo, at last pro- 
duced him, and he made one of the best talks of the 
session on the value of local organizations. The Kokomo 
association was able to set and regulate prices with- 
out injuring anybody. These prices were known to 
all contractors and to many consumers. There was no 
secret. about them. The profit was about $3 to $3.50 a 
thousand on an average. with $5 to $6 only on upper 
grades of lumber. Each member of the association was 
furnished with a price list. There were troubles of 
course for the members on the outskirts of the terri- 
tory who had to compete with dealers not in any asso- 
ciation, but these could be overcome by making district 
organization unanimous. It would have to be handled 
carefully, so as not to create any public idea of com- 
bination. The associations would have to be fair with 
the consumers. 

C. S. Farnham, of Richmond. said he believed there 
were few towns where dealers did not have some sort 
of understanding, if not an association, but other mem- 
bers differed from him and said there were a great 
many towns where dealers were only on speaking ac- 
quaintance and where cut-throat methods and miser- 
able profits prevailed. 





The House of Hoo-Hoo. 


George E. Watson, of St. Louis, eloquently presented 
the claims of the House of Hoo-Hoo to the considera- 
tion of the association, with the result that the fol- 
lowing resolution was unanimously adopted: 

Whereas, It is within the province of this association to 
approve of those things which will be to the benefit and 
convenience of its members; and, 

Whereas, The fundamental principle of the House of 
Iloo-Hoo is to provide a club building for lumbermen at 
the great exposition to be held in St. Louis in 1904, said 
building to be run on a plan which cannot help making it 
of decided value to all retail lumbermen; and, 

Whereas, This club for lumbermen is — handled by 
lumbermen of the greatest prominence and in whom the 
trade at large has the greatest confidence; therefore, assur- 
ing the greatest success for the project, be it 

Resolved, That this convention does hereby approve of 
the plan and scope of the said House of Hoo-Hoo, that it 
indorses the project as worthy in every particular and that 
it recommends it to its members in the belief that mem- 
bership will be of much benefit to them. 

Mr. Watson said the fee was $9.99 and that blank 
applications would be sent to every member of the as- 
sociation. 

The afternoon session was adjourned with a warm 
invitation to the members to attend in the evening the 
entertainment at the German house provided by the 
association’s entertainment committee and the luncheon 
provided by the Indianapolis retailers. 


THE INSURANCE ASSOCIATION.. 


The Indiana Lumbermen’s Mutual Insurance Com- 
pany held its annual meeting at 2 o’clock in the after- 
noon. The annual statement follows: 

ASSETS. 
Ce SE I sone os ee ricem re tre or $ 5,307.68 
First mortgage notes (5 percent)......... ceessiee 4,500.00 
Premiums in course of collection, not more than 





THEOS “WIONTNE “CEO ésib.sice ve sen pes ce tine ee ose D17.838 
Premium notes—net value .......... ceeeceecs 80,054.74 
TEOERT: MOTO. 6.5: sptaldcnnis tales 60:5, 0 8 sinter scores $90,380.25 
LIABILITIES. 

Adjusted: loss (not ue)... ..cc2se $2,970.00 

Due for IMepections ..o.ccceccovses 35.27 
Motal VRDIMCW oo ois exiles cie0s $3,005.27 $ 3,006.27 
et ROME: salve nve cannes Aceh eweerewes $87,374.98 
Insurance Im fOrce ..ccccccescineccccccsvcces $744,347.00 
TORSO DGID 1 DOOD oo.cniece doer ceccnne seve - 12,980.96 
Losses paid since organization ............+5- 41,714.71 
Premiums distributed to policy holders in 1902. 1,412.83 


Premiums distributed to policy holders since 
OTBANIZATION occ scoscccvceec civcsesnsseveveevess 8,567.54 
Premium receipts in 1902 were $20,549.88; losses 

on mills, $5,897.85; on yards, $7,347.18. The loss ra- 

tio was 743 percent; expense ratio, 19 percent. It was 

a cause for felicitation to the stockholders that the 

total expenses of the company were less than the com- 

mission paid to agents by old line companies. A 20 per- 
cent. dividend was declared. The company is growing 
at the rate of $100,000 insurance a year. 

Officers and directors were elected as follows: Direc- 
tors, Henry Coburn, J. T. Eaglesfield, C. C. Foster, H. 
T. Bennett, C. A. Hubbard, Martinsville; J. W. Pinnell, 
of J. W. Pinnell & Co., Lebanon; John Montana, presi- 
dent of the Witham & Bowen Lumber Company, Union 
City. C. E. Merrifield was re-elected general manager 
and F. B. Fowler secretary. 


THE HOO-HOO CONCATENATION. 

A most successful concatenation of Hoo-Hoo was held 
on Tuesday evening at the Grand hotel. It was the 
largest’ ever held in this city, eighteen kittens being 
initiated. 

The officers of the evening were the following: 

Snark—D. S. Menasco. 

Senior Hoo-Hoo—L. G. Buddenbaum. 

Junior Hoo-Hoo—John R, Walls. 

Bojum—wW. B. Dickerson. 

Scrivenoter—W. A. Hubbard. 

Jabberwock—L. G. Miller. 

Custocatian—A. W. Beal. 

Arcanoper—G. W. Atwood. 

Gurdon—S. L. Fuson. 


The following were initiated: 


D. E. Reagan. Thomas Paddock. 
Lewis H. Dodd. J. J. Rush. 
John M. Dawson. Isaac N. Henry. 
Theodore Schneider. FE aeape Chappell Clarke. 
Rh. Cronan. Charles Emery Huff. 
John Cooper. Perry Hatt. 
John Arthur Blake. Clarence Murry Munger. 
O. Leon. R. C. Page. 
J. F. Oldham, J. D. Bright. 

Those present were: 
A. W. Beal. KF. W. Moulton. 
D. J. Mullaney. John Henry Martin. 
W. B. Dickerson. W. W. Wilson. 
I. M. Clark. H. S. Kniptasch. 


I’. M. Sutphin. L. G. Buddenbaum. 
Cc. W. Blair. J. C. Cowen. 

P. A. Gordon, A. H. McKenzie. 
John R. Walls. Pr. L. Fuson. 
John TI. Klemeyer. 1. W. Atwood. 
Hf. C. Murphy. Kk. A. McKinzie. 
J. S. McLaren, D. S. Menasco. 
G. R. Stafford. A. B. Simonson. 
A. B. Tresslar. C. H. Barnaby. 
T. H. Hanford. W. P. Hubbard. 
k. G. Swartz. I. H. Fetty. 

A. D. Houff. W. W. Kenower. 
J. H. Campbell. A. P. Waterfield. 


Cc. S. Wolflin. 
Fk. M. Cutsinger. 


The session “on the roof” was heartily enjoyed. It 
was held in the main dining room of the hotel and 
lasted until the small hours of the morning. 


WEDNESDAY’S EXECUTIVE SESSION. 

The Wednesday morning session was wholly taken 
up in executive session. There was a large attendance 
of members, the largest of the meeting. 

WEDNESDAY AFTERNOON’S SESSION. 

W. F. Stillwell, of Lafayette, read the first paper 
of the afternoon session, on “Practical Operation of the 
Planing Mill.” He stated that he was sure anyone who 
could make money in a planing mill could make it m 


N. A. Gladding. 
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almost any other line of business with a great deal 
more ease. Mr. Stillwell had suffered from two fires. 
After the second fire he decided to put up a mill which 
would turn out a finished product with a minimum 
expense. Of his plant and its operation he said in sub- 
stance: 

His machine raom was 70x225, with no posts, a truss 
roof spanning the whole space and the shafting and belt- 
ing in the basement. A two-story office and carpenter 
shop were built with an elevator to haul full truck loads 
to the second story. The shop is 65x166. The dry kilns 
are adjacent to the mill room, so located that the dry 
material is laid back of the planer when it leaves the 
kiln. The planer drops it behind the rip and cut off 
saws; these deliver to the molders or sash and door 
machines and the sanders to the delivery door, or to 
trucks that run to the second floor for filling, varnishing 
or packing. The plant is amply supplied with exhaust 
gteam, with fan system for distribution; all shafting is 
below the floor on brick and stone piers; all machines of 
great weight set on solid foundations and belted from 
below, making a steady, regular cut. 

On one side of machine room is a brick hot room, with 
cement floors, taking care of full truck loads of ma- 
terials, which, when dry and hot, are passed to the 
glueing room, where are located the clamps and presses. 

As to keeping account of cost, each order is given a 
number and to the different classes of material to be 
manufactured are assigned separate numbers. When it 
ig billed out two carbon copies of the cutting bill are 
made; one goes to the shipping clerk, one to the office 
and one to the workman who cuts the material. 

When the goods are shipped or delivered the shipping 
clerk returns his copy, with his check mark and date of 
delivery, to the office, where it is attached to the cutting 
pill and filed. Each man who performs labor on a given 
number must report it, as he is paid for only the hours 
he reports; for instance, if he works nine hours he 
must at noon or night drop his time check in a con- 
yeniently provided box, showing the number or numbers 
upon which he worked, noting the hour at which he 
began. The pay roll is made up from these tickets. Each 
day the time put upon a number is charged to that num- 
ber. The copy of the cutting bill shows the material 
used and the time book and the time. When all the 
numbers on a job are collected we then have the total 
cost of the work. 

This system is particularly convenient when one has a 
good many small jobs upon which no accurate price can 
be made either before or after the work is done. 

The paper was discussed by James McLaren of Shel- 
byville; M. S. Huey, of Indianapolis, and one or two 
others. Mr. McLaren has had thirty-two years’ experi- 
ence. Quoting from a wise man the saying that “Little 
foxes spoil the grapes” he said it was the little things 
that get away with the planing mill grapes. There’s 
waste in oil, time wasted in repairing old leather belt- 
ing—a saving at the spigot only to lose at the bung. 
It is a losing business to let a 25 cents-an-hour man go 
because another can be found to work for 174 cents. 
He gave illustrations of what he had seen poor work- 
men do. He said no money could be made running a 
planing mill “on the cheaps.” “Get good men,” he said, 
“and good machinery; equip a factory right, understand 
the business yourself and you can’t help make morey. 
Mr. Huey said he wouldn’t give a fig for a cost sheet 
in a mill unless there was a man behind it who knew 
what a cost sheet ought to be. 


Insurance, Lien Law and Demurrage. 

C. E. Merrifield, general manager of the Indiana 
Lumbermen’s Mutual Insurance Company, addressed 
the convention. He said last year was the hardest one 
in the history of the company. The loss on yards was 
$1.55 on each $100 of insurance, not including planing 
mills. The company since its organization had returned 
in dividends to the stockholders 101 percent of one 
year’s premiums. The losses on planing mills were not 
so large as in former years, being $2.74 on each $100. 
One year the loss was as low as 14 cents per $100 on 
yards. 

President Parrish brought up a discussion as to the 
advisability of reminding legislators now in session that 
the lumber dealers were satisfied with the lien law of 
the state and did not want any change. Members 
thought it would be well to “lay low” and not stir up 
anything. It was decided to have the directors keep 
an eye on the legislature and call for help if any were 
needed. 

After a discussion of the abuses and injustice of the 
48-hour car rule now adopted by railroad companies a 
motion was made and carried that the time of holding 
cars without trackage cost should be extended to sev- 
enty-two hours and that the directors take up the ques- 
tion with the railroad companies and keep it up until 
they got results. : 


Cash vs. Credit. 


H. B. Burnet, of Indianapolis, had the last paper of 
the convention, on “Cash Theory vs. Credit Practice.” 

“We are all proud to be.engaged,” he said, “in a busi- 
ness which enlists men of ability and integrity, who are 
among the best citizens in every community and whose 
services are sought in church and state. We have all 
read of many brilliant examples of such men in the 
pages of the lumber journals, men of large affairs, whose 
lives have been of invaluable service to their fellowmen.” 

He said theoretically the retailer need sustain no 
losses, that his business is amply protected, especially in 
Indiana, which has the best lien law in the union, but 
4 cash business is the one thing still lacking in the 
lumber trade. Business is slowly evolving in that direc- 
tion, he said. Wholesalers have reduced their terms 
from sixty to thirty days. The next step may be $5 
higher for one grade lower, spot cash! 

Uncle Sam wants cash in his transactions, the express 
Companies do a cash business, the freight and passen- 
ger traffic of railroads is cash, labor is practically cash. 
Short settlements make long friends. Don’t we all feel 

tter to make a cash man a low price than to make a 
long-time customer a higher price? 

“One reason that lumber dealers get so much smaller 
Percentages of profit than those in other lines is because 





lumber is sold too easily, too much credit is given. That 
which is obtained too easily is not valued.” 

Mr. Burnett gave two illustrations showing methods 
and results of the cash and credit systems as conducted 
by two competitors. The cash man came out of the 
competition in the much happier frame of mind and 
with his pockets better lined. 


Election of Officers. 


The closing business of the two days’ convention was 
the election of officers, The committee reported as nomi- 
nated: 

For president, Will C. Pulse, Greensburg. 

Vice president, Harry C. Scearce, Mooresville. 

Directors—J. O. Parrish, Shelbyville; H. B. Burnett, 
Indianapolis; Kobert Snyder, Terre Haute; D. A. Peterson, 
Warsaw. 

M. S. Huey nominated Barney C, Smith, of South 
Bend, as vice president. The ballot resulted in 33 votes 
for Mr. Smith and 26 for Mr. Scearce, who eagerly 
moved to make Mr. Smith’s election unanimous. The 
secretary cast the ballots of all for the other officers 
named. 

An effort was made to put Sam B. Stroup, of Waldron, 
on the board of directors but he announced that he 
was closing out at his present location and would there- 
after be found at Danville, Ill. Mr. Stroup is a charter 
member of the Indiana association and it has always 
delighted to do him honor. 

In the absence of President-elect Pulse, Vice President 
Smith was conducted to the chair and made an inaugu- 
ral address which was loudly applauded. He said he 
would give his main attention to getting every retailer 
in the state into the association. He said there was no 
excuse for any of them being out. 

Past President Fowler received a large box of beauti- 
ful flowers as a token of the regard of the association. 
He was as much pleased over it as if it had been a 
house and lot. 

Before adjournment it was decided that the executive 
committee should outline a plan and carry it out for 
dividing the state into district organizations. 


ENTERTAINMENT. 


The convention was as great a success in a social as 
in a business way. The entertainment on Tuesday even- 
ing at the German house was ideal. The lumbermen 
attended in large numbers. They heard some of the 
best musie that Indiana can produce, rendered by Miss 
Lulu Fisher, soloist of Christ church, and by the Indian- 
apolis male quartet—Messrs. Isensee, Hassler, Tyler and 
Van Wiie. They also roared at the clever work of In- 
dianapolis’ chief character sketch artist, Harry Porter, 
of the Indianapolis News. Russell Seeds, secretary of 
the National Monetary Commission, in the absence of its 
president, H. H. Hanna, delivered an address on money 
matters, urging the assistance of lumbermen in the leg- 
islation now before congress. W. H. Hunter, of La 
Salle, Ill., made a speech which convulsed his hearers. 
The counter luncheon that followed was so informal and 
plentiful that it completed a memorable night for the 
lumbermen. There were sandwiches of all kinds, olives, 
pickles, radishes, celery, pretzels and unexcelled coffee, 
fine punch and cigars inexhaustible, 

Wednesday night’s entertaiment was under the aus- 
pices of the Central Association of Traveling Lumber & 
Sash & Door Salesmen and it was a “corker.” Its prom- 
ised attractions kept in town many a retailer who would 
otherwise have left at the close of the convention. It 
took place in the Grand hotel dining room, where a 
special stage was provided. Seven of the best amateur 
entertainers of the city appeared as well as an equal 
number from the theatrical companies in town. It was 
an unroariously enjoyable affair. A “light” luncheon 
was served which was light only in name. There were 
cigars to beat the band—and that was not all. Traveling 
salesmen have only one way of doing this sort of thing 
and they took that way “good and hard” on this occa- 
sion, 


The Attendance. 


The following persons registered as in attendance at 
the Indiana association meeting: 


J. C. Ahrens, True & True, Chicago. 
J. L. Armstrong, M. C. Rankin Lumber Co., Terre Haute. 
John Blake, Blake Lumber & Coal Co., Wolcott. 
J. H. Beitmann, J. H. Beitmann & Dilger Co., Ferdinand. 
H. B. Burnet, Burnet-Lewis Lumber Co., Indianapolis. 
Charles R. Balke, president Balke & Krauss Co., In- 
dianapolis. 
W. A. Bennett, Bennett & White, Cincinnati, O. 
August S. rdner, Brookston. 
H. P. Brock, Pease Co., Cincinnati. 
Thomas A. Doan, Beaty & Doan, Ossian. 
a Cc. Clarke, W. M. Ritter Lumber Co., Columbus, O. 
G. . Campbell, Campbell, Smith & Ritchie, Lebanon. 
A. P. Conklin, J. D. Conklin & Son, Greenfield. 
mame Cc. Cowan, Yellow Poplar Lumber Co., Coal Grove, 
Ohio. 
A. B. Cline, A. B. Cline & Co., Bluffton. 
Dan Cox, Yorktown Lumber Co., Yorktown. 
H. Coburn, H. Coburn Lumber Co., Indianapolis. 
B. F. Coombs, J. W. Pinnell & Co., Lebanon. 
John Cooper, Southern Product Co., Indianapolis. 
D. T. Carlisle, Blanchard-Carlisle Co., Kokomo. 
B. F. Cobb, The Lumber Review, Chicago. 
Mord. Carter, Danville Lumber Co., Danville. 
W. B. Dickerson, Wood, Dickerson & Co., Birmingham, 


Ala. 
William Donnelly, Donnelly Lumber Co., Rensselaer. 


J. L. Dulin, Pinnell-Dulin Lumber Co., Noblesville. 

L. H. Dodd, True & True, Chicago. 

A. L. Dague, Danville. 

N. F. Dalton, Indianapolis. 

J. T. Eaglesfield, Wm. Eaglesfield Co., Indianapolis. 

G. D. Ellinger, The Bourbon Elevator & Milling Co., In- 
dianapoll 


8. 
Enos, B. A. Enos & Co., Connersville. _ 
. Eldridge, E. H. Eldridge Lumber Co., Indianapolis. 
. Bichholtz, Indianapolis. 
. ERaglesfield, Wm. Eaglesfield, Indianapolls. 
. Fogle, F. Brandenburg & Co., Rochester. 
. Fralich, F. J. Fralich & Co., Tipton. 

E. Faught, The Advance Lumber Co., Cleveland, Ohio. 
William anke, Henry Franke, Fort Wayne. 
Jacob Fogle, F. Brandenburg & Co., Rochester. 
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Charles S. Farnham, Richmond. 
Charles Frank, Mishawaka. 
& Cc. Foster, president Foster Lumber Co., Indianapolis. 
C. Fassnacht, president The Indiana Lumber & Manufac- 
turing Co., South Bend. 
Dwight Fraser, Fraser Bros. & Van Hoff, Indianapolis. 
August Fromme, Terre Haute. 
Henry Franke, Fort Wayne. 
oak, BE. Faught, Advance Lumber Co., Cleveland, Cincinnati, 
W. S. Garritson, Harry Watts & Co., Knightstown. 
W. H. Guirl, W. H. Guirl & Co., Clay City” 
B. C. Godfrey, Godfrey Bros., Elkhart. 
Albert Greely, Greely Lumber Co., Muncie. 
B. V. Gangwer, Clinton Lumber Co., Mulberry. 
BF. P. Gangwer, Clinton Lumber Co., Mulberry. 
C. M. Gordy, Syracuse Lumber Co., Syracuse. 
W. G. Goad, BE. H. Goslin & Co., Petersburg. 
Py. & Gordon, Pearl River Lumber Co., Brookhaven, Miss. 
James Galloway, Capitol City Lumber Co., Indianapolis. 
¢ * o~ ~| — peat Co., Indianapolis. 
- G._ Hollis, secretary Northwestern Lum , 
elation, Minneapolis, Minn. ae 
C. C. Hagemeyer, The H. L. Mickle Lumber Co., Cincin- 
—. a ‘ 
omas Hanford, estate of F. H. Markham, Chi : 
W. H. Hunter, La Salle, Ill. — 
S. P. Hollingsworth, Russiaville. 
H. H. Henley, Henley Bros. 
C. W. Homer, Homer Lumber Co., Greenton. 
M. Hoffman, Sharpsville. 
I. N. Henry, Henry Bros., Wingate. 
C, A. Hubbard, Martinsville. 
M. S. Huey, Capitol Lumber Co., Indianapolis. 
Perry Jones, Frankton Lumber Co., Frankton. s 
ee H. — Te 
am FF, Johnson, Capitol Lumber Co., Indianapolis 
W. V.-Jennings, Farmersburg. - 
W. B. Judson, AMpRicaN LUMBERMAN, Chicago. 
- A. Klett, Jacob Klett & Sons, Fort Wayne. 
- B. Kemper, Pinnell-Kemper Lumber Co., Shelbyville. 
: L. Klemeyer, Allen-Wadley Lumber Co., St. Louis, Mo. 
H. N. Kenower, Jno. Kenower & Sons, Huntington. 
L. H. Klus, Klus & Gronleff Lumber Co., Muncie. 
L. N. Kitson, Syracuse Lumber Co., Syracuse. 
M. Kirsch, Kirsch & Sellemeyer, Decatur. 
J. A. Kussabaum, Chambers Lumber Co., Chambers. 
ar — -~, a. 
° ewis, Burnet-Lewis Lumber Co., Indianapolis. 
O. Leon, E. L. Roberts & Co., Chicago. om 
Frank Litzenberger, Murphy & Kuntz Lumber Co., Mid- 
“> — 
Charles we, Lowe Bros. Lumber Co., Mishawaka. 
T. M. Layne, Cloverdale. 
. ~ e Menasco, president Southern Product Co., Indian- 
po 
James McLaren, McLaren Lumber Co., Shelbyville. 
A. H. McKenzie, McKenzie & Co., Blwood. ’ 
Ff. B. Merriman, Humphreys Lumber Co., Marion. 
J. W. Martin, Veedersburg. 
on ae ontate 4 = E. Markham, Chicago. 
- D. Meeker, Monticello Lumber & Coal Co., Mo’ ’ 
A. D. Miller, Goshen. . hs menean's 
John Montano, Witham & Bowen Lumber Co., Union 


W. H. Miller, Madison. 

Georas L. Maas, Maas-Neimeyer Lumber Co., Indian- 
apolis. 

L. G. Mertin, H. C. Martin Co., Attica. 

H. Mather, Mather Bros. Co., Richmond. 

A. 8. McIlvaine, Frost-Trigg Lumber Co., Vincennes. 
aie Meyers, Fuller & Rice Lumber & Mfg. Co., Grand 

pids. 

. W 


I 


KF - Moulton, AMBRICAN LUMBERMAN, Chicago. 
W. O. Newton, New Castle Lumber Co., New Castle. 
H. 8. O’Brien, AMERICAN LUMBERMAN, Indianapolis. 
G. H. Palmer, Sheridan. 
Will C. Pulse, Pulse & Porter, Greensburg. 
J. O. Parrish, Shelbyville. 
L. A. Prickett, Custer Lumber Co., Gas City. 
B. T. Parker, Parker & Johnston, Logansport. 
¥ F. M. Platter, North Vernon Pump & Lumber Co., North 
ernon. 
Joseph H. Powell, North Vernon Pump & Lumber Co., 
North Vernon. 
T. G. Pierson, J. L. Pierson Lumber Co., Spencer. 
J. O. Pearson, Jr., Sheridan. 
I. T. Pierson, Pierson & Bro., Terre Haute. 
D. A, Peterson, Myers & Peterson, Warsaw. 
J. W. Pinnell, J. W. Pinnell & Co., Lebanon. 
Paddach, Boyle-Paddach Co., Greenwood. 
gE -¢. 34 Edward Hines Lumber Co., Chicago. 
Harlan E. Page, Edward Hines Lumber Co., Chicago. 
James N. Rogers, James N. Rogers & Son, Indianapolis 
*. B. Reagan, American Timber & Lumber Co., Indian- 
apolis, 
Morris Ritchie, Campbell, Smith & Ritchie, Lebanon. 
L. C. Riley, Thorntown Lumber Co., Thorntown. 
Karl Runyan, Lake City Lumber Co. 
Jerome Robinson, Lake City Lumber Co., Warsaw. 
M. C. Rankin, M. C. Rankin Lumber Co., Terre Haute. 
8. P. Stroup, S. P. Stroup & Son, Danville, Ml. 
J. P. Smith, Smith-Hubbard Lumber Co., Wabash. 
W. 8S. Simpson, W. S. Simpson & Co., Marion. 
B. C. Smith, Smith & Jackson, South Bend. 
E. C. Swain, Bennett & Witte, Cincinnati, Ohio. 
Cc. J. Showalter, Connersville Lumber Co., Connersville. 
Adam Stratman, Huntingsburg. 
Matthew Sterling, Delphi Lumber Co., Delphi. 
. C. Scearce, Comer & Scearce Co., Mooresville. 
N. P. Salling, Anderson. 
ee R. Sauer, J. H. Beekmann-Dilger Co., Ferdi- 
nand. 
J. Frank Smith, Voorhees Bros. & Smith, Gaston. 
Clarence W. Stroh, Stroh & Co., Crawfordsville. 
G. E. Springer, Anderson. 
H. H. Schulz, Balke & Krauss Co., Indianapolis. 
Cc. C. Stearns, Z. T. Stearns & Sons, Attica. 
W. B. Stearns, Z. T. Stearns & Sons, Attica. 
Z. T. Stearns, Z. T. Stearns & Sons, Attica. 
H. T. Sample, True & True Co., Chicago. 
A. B. Simonson, True & True Co., Chicago. 
John A. Thornton, Globe Lumber Co., Ltd., La., In- 
dianapolis. 
H. O. Thomas, Mercer Lumber Co., Hartford City. 
R. D. Voorhees, Voorhees Bros., Flora. 
J. J. Valdenaire, Valdenaire & Son, Indianapolis. 
John R. Walis, American Lumber & Express Co., Jack- 
sonville, Fla., Indianapolis. 
M. Whisler, Arcadia. Lumber Co., Arcadia. 
J. R. Woodward, Woodward Bros., Lapel. 
A. D. Wasmuth, A. Wasmuth & Son, Roanoke. 
Walter Wilkinson, Wilkinson & Pomeroy, Peru. 
B. B. Woods, Cicero Lumber Co., Cicero. 
R. K. Wellman, Wellman Lumber Co., Hartford City. 
J. C. Wright & Son, Aurora. , 
Charles Wolflin, Enoch Bros. (Fernwood, Miss.), Evans- 
ville. 
George E. Watson, House of Hoo-Hoo, St. Louis, 1904. 
J. C. Wicker, E. L. Roberts & Co., Chicago. 
B. Young, C. P. White Lumber Co., Boonville. 





BBB" 


The secretary of the Southeastern Iowa Retail Lum- 
bermen’s Association advises that the place of the next 
annual meeting will be at Rock Island, Ill., February 6, 
with headquarters at the Harper house, instead of 
Davenport, Iowa, as previously announced. 








































































































AMERICAN LUMBERMAN. JANUARY 24, 1903, 


EXPORTS OF TIMBER AND LUMBER TO FOREIGN MARKETS. 


Table Showing Exact Amount and Kinds of Lumber Exported from Every Port of the United States for the Month Ending November 30, 1902. 
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THE ANNUAL TRADE REMINDERS. 


Among calendars and other annual expressions of 
good will received by the LUMBERMAN, not previously 
acknowledged, were the following: 


The Collins Company, manufacturer and wholesaler, Penns- 
boro, W. Va. Interior domestic scene, somewhat humorous 
and somewhat strained; ‘“‘Can’t Find Re." 

John BE. Burns Lumber Company, Chicago, wholesaler. 
Study in colors of the familiar head and bust “Jeannette.” 

Flint, Erving & Stoner, wholesaler, Pittsburg, Pa. Dainty 
study in colors of female head and bust, a typical society 
queen ; “At the Opera.” 

, Big Creek Lumber Company, Limited, longleaf yellow pine, 
Pollock, La. Spirited animal study, kitten seeking safety 
, tang small dogs between the forepaws of large Newfoundland 

og. 


O'Neill Manufacturing Company, manufacturer of yellow 
_ lumber and mill work, Rome, Ga. Four large leaves of 
eautifully executed reproductions of roses in colors; a hand- 
some masterpiece. 


Campbell Lumber Company, Campbell, Mo. Winter forest 
Scene of hunting, colors; border huntsman and dead deer. 

Southern Pine Company of Georgia, Savannah, Ga., manu- 
facturer. Female head and bust in colors, after A. Asti. 
Possibly the most notable design in this class because of 
its beautiful subject, faithful drawing and exquisite color- 
ing, particularly of the flesh’ tints. 

W. H. Dawkins Lumber Company, poplar, Ashland, Ky. 
Colonial interior including two figures in colors; large wall 
calendar. Successfully ambitious effort. 


Stewart & Lewis, lumber and builders’ hardware, Crowley, 
La. Most attractive colored lithograph of kitten and puppy; 
Close Friends.” 


Carr & Adams Company, sash, doors and general mill 
work, Des Moines, Iowa. A calendar of six leaves, depict- 
Ing “light opera lights” in the following order: Alice Niel- 
son, Adele Ritchie, Lulu Glaser, Anna Held, Virginia Barle, 
Edna May. The ultimate possibility in the art of the en- 
graver, printer and colorist. 


W. R. Butler & Co., wholesale hardwoods, Boston, Mass. 
Halftone of the Emporium Lumber Company’s mill at 
Keating Summit, Pa., of which concern Butler & Co. are 
selling agents. 


H. W. Wright Lumber Company, manufacturer, Merrill, 
Wis. Floral and pictorial calendar of four leaves, depicting 
rey Viola Allen and carnations, Mary Mannerins 
and pansies, Maud Adams and roses, Annie Russell and 
violets. One of the handsomest and most pretentious 
of the season’s reminders. 


John M. Woods & Co., wholesale mahoganv, hardwoods 


and veneer, East Cambridge, Mass. Large wall calendar 
In yellow, green and gold. 

The Bourse, Philadelphia, Pa. ‘The usual, annual and 
exceptionally useful memorandum calendar in fifty-two 


Weekly parts. 


' Kelsey & Freeman, wholesale white pine, norway and hem- 

ck, Toledo, Ohio. A strictly — and extremely use- 

ul Memorandum calendar of fi ty-two leaves. 

. John L. Roper Lumber/Company, Norfolk, Va. “Dickens” 

alendar of four leaves, depicting in colors four scenes from 
© novelist’s most popular works, with a quotation for each 





in its appropriate place. A triumph in conception and exe- 
cution and notably neat and artistic. 


Palmer, Parker & Co., importers and manufacturers of 
mahogany, hardwoods etc., Boston, Mass. Large wall cal- 
endar of plain figures. 


Frank A. Cutting, buyer and seller of hemlock bark, Bos- 
ton, Mass. Similar to the preceding, each monthly sheet 
showing daily calendar for the entire year; a useful office 
accessory. 

F. I. Nichols & Co., manufacturers of hardwood lumber 
and maple flooring, Grand Rapids, Mich. Large monotone 
picture of “Ruth.” 

Sanders & Egbert Company, manufacturer and wholesaler 
of hardwood. lumber, Goshen, Ind. R. A. Brown’s “Heels 
Over Head,” previously described, artistic and attractive 
enough for framing and preserving indefinitely. 

Edward F. Niehaus & Co., importers of hardwoods, manu- 
facturers of cigar box lumber and veneers, San Francisco, 
Cal. Large female head and bust, especially good in drawing 
and coloring. 

Ruskauff Lumber Company, wholesalers exclusively, Pitts- 
burg, Pa. Fanciful portrait of girl and rose, background 
simulating birdseye maple. 

Oshkosh Logging Tool Company, manufacturer of every- 
thing in logging tools, Oshkosh, Wis. ‘Twelve large sheets 
of humorous and somewhat risque design. 

Tegge Lumber Company, manufacturer of hardwood lum- 
ber, Milwaukee, Wis. Colored lithograph of aged sailor and 
boy, especially good character depiction; “His Coat of 

rms.’ 


John J. Ganah] Lumber Company, yellow pine specialist, 
St. Louius, Mo. Realistic photograph in yellow pine forest : 
logging with ox teams; calendar figures notably neat and 
legible. 

The enumeration next following is of the season’s 
offerings of those who have abandoned the beaten path 
of distribution of calendars and send to their friends 
articles of other utilitarian worth. Practical use may 
be made of all of them, as none are of shoddy material 
or indifferent manufacture, and they doubtless will 
serve their intended purpose—as reminders of their 
donors—beyond the days of the current year’s calen- 
dars. Among those received by the AMERICAN LUMBEL- 
MAN with the compliments of the senders are the fol- 
lowing: 

Hollister, Amos & Co., Wolf river hemlock, Oshkosh, Wis. 
Rubber dating stamp for seven years’ use. 


BP. C. Atkins & Company, Incorporated, Indianapolis, Ind., 
manufacturers of world famous saws and allied tools. Pack 
of playing cards of the finest material and highest finish, 
the backs of the cards bearing the Atkins announcement; a 
distribution destined to be extremely popular. 


Colonial Lumber Company, Incorporated, wholesale lum- 
ber, Philadelphia, Pa. Desk calendar with adjustable leaves 
and spirit thermometer on one side. 

White, Rider & Frost, wholesale lumber, North Tonawanda 
and New York city, N. Y. Handsome Russia leather bound 
memorandum book. 

Southern Illinois Construction Company, lumber and mill 
work, East St. Louis, Ill. Pocket memorandum book with 





printed useful data, the whole bound in celluloid and hand- 
somely engraved. 


Three States Lumber Company, manufacturer of hardwood 
lumber, Cairo, If. Leather bound diary, printed in purple, 
with calendar and memoranda for useful reference. 


Grays Harbor Commercial Company, manufacturer and 
wholesaler of Pacific coast woods, Cosmopolis, Wash. The 
handsome Russia leather bound diary and memorandum 
book of this company which is annually awaited with eager- 
ness by its fortunate recipients. 


Lumbermen’s Mutual Insurance Company, Mansfield, Ohio. 
Serviceable red leather card and currency case. 


Frank C. Gillingham & Son, wholesale and retail lumber, 
Philadelphia, Pa. Leather bound memorandum book locked 
with neat lead pencil. 


The Barrel & Box, and Rock Products, Louisville, Ky. 
Polished steel paper knife with celluloid handle, graduated 
scale on one side of blade. 


Rice & Lockwood Lumber Company, wholesaler of lumber, 
Springfield, Mass. Neat vest pocket memorandum books. . 

Sawyer & Shuttleworth. wholesale white pine and norway 
lumber and timber, Buffalo, N. Y. Large handsome diary on 
heavy paper, gilt edges, bound in black leather. * 

Oliver Crissey & Son, Avon, Ill. Large size linen bound 
memorandum book with pocket for cards, strong and use- 
ful. 

Buckner & Saunders Lumber Company, wholesale, Chicago. 
Handsome, silver handled, four-bladed pocket knife, “made 
in Germany” of superior steel, arranged to attach to key 
ring. 

Monarch Lumber Company, yellow pine lumber, St. Louis, 
Mo. Leather card and bill case, with secret compartment 
for bills accumulated py Gealing with the Monarch com- 
pany; well finished, strong and handy. 

George D. Emery Company, Chelsea, Mass., mahogany, 
Spanish cedar and veneers. Hand blotting pad holder for 
desk, made of cedar of the Emery company's importation. 

Norton Lumber Company, manufacturer and wholesaler of 
yellow pine, Kansas City, Mo. Beautiful ash tray of alum- 
inum, with the Norton announcement presenting prominent- 
ly the Great Black Cat. 

Big Creek Lumber Company. Limited, Pollock, La., long- 
leaf yellow pine manufacturing specialist. Leather bound 
memorandum book with exhaustive useful data and pocket 
for cards. 


Standard Dry Kiln Company, Indianapolis, Ind. Black 
leather bound, vest pocket memorandum book with calen- 
dar, paper, binding and finish of unusually good quality. 

W. L. Whiteacre, Columbus, Ohio. Fine leather memo- 
randum book of ingenious construction, with card pocket, 
the outside simulating a business envelope. 


Nellis, Amos & Swift, Incorporated, wholesale hardwoods, 
Utica, N. Y. Large morocco bound diary on extra fine pa- 
per; one of the most practically useful distributions of the 
season. 

The Edward Hines Lumber Company, Chicago. A neatly 
bound book called a “Daily Reminder” in the aap of a 
memorandum calendar. The edition this year is limited, 
but in arrangement and style these memorandum cal 


endars 
are far superior to anything we have seen adapted to the 
purpose intended. The leaves are interspersed with half- 
tone pictures of scenes about the company’s great Chi 
yard or in 
progress. 


the woods where logging operations are In 
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THE UNION ASSOCIATION OF TRAVELERS. 


PittsBuRG, Pa., Jan. 21—The third annual meeting of 
the Union Association of T1 raveling Lumber & Sash & 
Door Salesmen was held at the Hotel Henry, Pittsburg, 
beginning at 10 a. m. today. There was a very large at- 
tendance. 

Membership and Finances. 

In the absence of President Walter L. Whitacre, of 
Columbus, Ed, M. Vietmeier, the vice president, pre- 
sided. Secretary-Treasurer Charles C, Thornton reported 
that the original organization made three years ago 
numbered 46 members, during the past year 38 new 
members had been added to the association and there 
were 81 members on the ro]l at the present time. 

The financial report showed a balance of $95.07. Mr. 
Thornton made a detailed report of the good work that 
was being accomplished by the association. His report 
was accepted and approved. 


Joining the National Organization. 

Addresses were made by Morris A, Hayward, Charles 
C. Thornton and H, L. Hart on the subject of the desira- 
bility of the association joining the National Associa- 
tion of Lumber & Sash & Door Salesmen. Mr. Hayward 
stated that the new National association had been joined 
by the Central and Mississippi Valley associations and 
undeniably would receive the indorsement of the North- 
western association. 

On motion it was unanimously agreed that the Union 
association should join the National Association of Lum- 
ber & Sash & Door Salesmen, and its constitution was 
adopted, 

A Reward for Recruiting. 

As an incident of the meeting, H. L. Hart, of the Alex- 
ander & Edgar Lumber Company, Iron River, Wis., was 
presented with a handsome pearl handle pocket knife 
by Sam D. Dare, of E. B. Foss & Co., Bay City, Mich., 
in fulfillment of a promise Mr. Dare made a year ago 
to make this sort of a gift to the member of the asso- 
ciation securing the largest number of new members. 
Speeches of felicitation were interchanged. 

Election of Officers. 

The election of officers resulted in the re-election of 
Walter L. Whitacre as president, Ed, M. Vietmeier as 
vice president and Charles C. Thornton as secretary and 
treasurer. The board of directors was changed only 
in the particular that Joseph IF. Myles, of Columbus, 
Ohio, was elected to succeed John T. Phillips, of Sagi- 
naw, Mich. The board of directors is now made up 
of Mr. Myles; John P. Bartelle, Toledo, Ohio; R. J. 
Throop, Columbus, Ohio, and Harold Robinson, of Cin- 
cinnati. 

For a member of the governing board of the National 
Association of Lumber & Sash & Door Salesmen, Mor- 
ris A. Hayward, of Columbus, was unanimously chosen, 
and as additional delegates W. L. Whitacre, Charles C. 
Thornton and W. E. Ford. 

A committee was appointed to draft resolutions of re- 
spect and condolence on the death of Walter A. Albaugh, 
of Massillon, Ohio, a valued member of the association 
whose death had occurred during the preceding year. 


New Memberships. 
The following new members were added to the asso- 
ciation rolls: 


B. C. Summerville, Mans- R. W. Moore, Pittsburg, 
field Ohio. Pa. 

J. W. Palmer, Franklin, A. T. Colson, Monongahela 
Va. City, Pa. 

Robert E. Gannon, Pitts- W. E. Green, Saginaw, 
burg, Pa. Mich. 

Anson SS. Springer, Alili- J. R. Rankin, Cleveland, 
ance, hio. Ohio. 

Bas Rs Morlan, Beaver, Pa. J. C. Donges, Johnstown, 

G. B. Dow, Pittsburg, Pa. Pa. 

Charles Dawson, EE. Blaisdell, Portland, Ore. 
Cleveland, Ohio. F. C. Dailey, Pittsburg, Pa. 

W. D. White, Pittsburg, H. E. Hill, Pittsburg, Pa. 
Pa. D F. Jack, Cleveland, 

~*~, G Johnson, Pittsburg, hio. 

M. Gisey, Lancaster, 
Frank P. Hausbeck, Cleve- io. 


Oh 
land, Ohio. J.. Fac 'p. * seunaieni Lancas- 


Frank Metzgar, Indianap- ter, 

olis, Ind. N. 8. ro Lock No. 
E. Shepherd, Traverse » Pa. 

City, Mich. M. B. Stevenson, Pitts- 
H. A. Sellen, Chicago. burg, Pa. 
= J. Laing, Chicago. A. K. Rabe, Pittsburg, Pa. 
T. L. Rice, Warren, Ohio. W. L. Pierce, Columbus, 


Fred Bigelow, New London, Ohio. 


hio. 





IMPORTANT CHANGES IN CARGO BUSINESS. 


A week or two ago was announced in these columns 
the dissolution of the old established cargo commission 
firm of Thomas G. Morris & Co., which for the past 
eighteen years has been an important factor in the 
cargo trade of the great lakes. At that time it was 
said that the future movements of the individual part- 
ners in the concern, Thomas G. Morris and George W. 
Keehn, had not been determined, but within the week 
arrangements have been completed by which Mr. Mor- 
ris retires from the lumber commission business to en- 
joy a well earned rest upon an honestly acquired com- 
petence and Mr. Keehn joins as an active partner with 
C. G. Marsh & Co. to organize the new firm of Marsh, 
Keehn & Co., succeeding to the two old firms men- 
tioned. The third member of the firm is John E. 
Bradshaw, who has been associated with John C. Dur- 
gin & Co. and C. G. Marsh & Co., with the latter firm 
as partner, for many years. 

The new firm of Marsh, Keehn & Co. is composed 
of some of the most aggressive elements handling 
cargo stock in this market or anywhere along the lakes. 
Cerdric G. Marsh has been engaged actively in the sale 
of lumber by cargo and otherwise in this city for the 
past twenty-two years and for twelve years was asso- 








ciated with John C. Durgin as a partner until Mr, 
Durgin’s retirement on February 1, 1901. Since that 
time he has been the managing partner in the firm of 
C. G. Marsh & Co., composed of himself and Mr. Brad. 
shaw. George W. Keehn has been the partner of Mr. Morrig 
for fifteen years, during which period his firm has been 
one of the leading concerns engaged in handling cargoes or 
bulk lots of lumber in the or trade 

In its makeup the firm of Marsh, Keehn & Co. is excep. 
tionally well constituted, all the three members of the firm 
being conservative, careful business men and their reputa.- 
tions for integrity and fair dealing being in each cage 
without a flaw during their long period of active connec. 
tion with the market. 

The retirement of Thomas G. Morris from the scene of 
his activities during a period of twenty-nine years is an 
event of far more than ordinary importance in the annalg 
of the lumber trade of the northwest. It virtually markg 
an epoch in the history of the Chicago cargo market, and 
his friends cannot look upon it otherwise than with regret 
for Mr. Morris is still a comparatively young man an 
undoubtedly has many years of usefulness and happinesg 
yet before him. He is a native of Madison county, New 


York, where he was born in 1846, and is the third in direct 
line of descent to bear the name of Thomas Gurley Morris, 
New 


The family settled in Madison county, York, fong be- 





T. G. MORRIS, OF CHICAGO. 


fore the revolutionary war and some of its members were 
men who have been of national renown. When Thomas G. 
Morris was 10 years old he came to Chicago and resided 
with his uncle, Thomas M, Avery. He attended the public 
schools of the city and afterward went to Wheaton college, 
where he graduated in 1862. Shortly afterward he secured 
employment in the lumber yard and oflice of bis uncle, Mr. 
re who was then located at the corner of Canal and 
Polk streets. For a time he also was in the employment 
of another uncle, James H. Morris, with whom he re 
mained until 1871. Being desirous of starting out for him- 
self he opened a lumber yard at Blue Rapids, Kan., which 
he conducted for three years. He then returned to Chicago 
and started a lumber yard with W. H. Haughton, under 
the firm name of Haughton & Morris. A few years later 
John §S. Vredenburg bought Mr. Haughton’s interest and 
the firm became Morris & Vredenburg, which continued 
business until 1879. In that year Mr. Morris engaged with 
H, G. Billings, who was doing a cargo commission business 
on South Water street. Three years later Mr. Morris em- 
barked in the commission business on his own account, 
joining with George F. Sinclair and H. C. Akeley, the 
latter now at Minneapolis, Minn., and forming the firm of 
Sinclair, Morris & Co. This firm was dissolved in 1885, 
when John McLaren formed a connection with Mr. Morris 
and the firm of McLaren & Morris continued the business. 
Mr. McLaren retired in 1888 and Mr. Keehn became a 
partner, the firm name then becoming T. G. Morris & Co., 
which {it has continued until two weeks ago. 

Mr. Morris resides at Oak Park, where he has a hand- 
some home and a delightful family. ‘There are many in 
the lumber trade who will envy him his entirely voluntar 
retirement from the field of active business and will -wis 
for him many happy years of enjoyment of the fruits of his 
long and honorable business career. 


, 





A BIG LOAD. 

Another new kind of record is bid for by the Scan- 
lon-Gipson Lumber Company, of Minneapolis. It 
claims the medal for the banner load of lumber. This 
load was hauled on January 8 from the yard of the 





company at Seventeenth avenue north and Washington 
avenue in Minneapolis, to Thirty-fourth street “and 
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ONE WAGONLOAD TO A CAR. 


Thirty-fourth avenue south, a distance of several miles, 


by one team of horses. The accompanying picture of 
the load, taken as it left the.yard, is some evidence of 
its size. It consisted of 10,000 feet of lumber and 20; 
000 shingles—a fair sized carload, 
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The Convention Season. 
It must be said that the convention season opened 


most auspiciously at Minneapolis last week. From 
start to finish it was a convention for business. It is 
generally conceded that the retail associations must be 
run along somewhat different lines, and a start was 
made at this convention to lay out the ground. The 
associations have been things of growth. The old Na- 
tional was crude as compared with our organizations 
of today, and years hence when we look back our pres- 
ent faults will doubtless appear more glaring to us 
than they do now. With all our faults, however, the 
main object has been accomplished, namely, that of 
doing away with the poacher. Luckily, it is for the 
west that this matter was taken in hand before the 
evil gained the foothold that it has in some sections of 
the east. When in the west the yard men saw their 
business was being undermined by the poacher system 
they set about in a vigorous way to remedy the harm 
that had been done and to prevent the further spread 
of it. Their effort has been most successful. Where 
there were a dozen poachers there is not now one, and 
the wholesale trade generally have learned that if they 
want the confidence and business of the retail dealers 
they must tote fair. The great majority of the whole- 
sale dealers do this as a business principle, a few as a 
matter of policy; but the wishes of the retail lumber- 
men are at least respected, insomuch that their cus- 
tomers are let alone by those men whose mission it 
is to sell the retail trade. Unless in certain limits it 
is not recognized as the proper thing for a dealer to do 
both a wholesale and a retail business. 

So smoothly are things running in some of the states 
that on the part of certain yard men there is a re- 
laxation in association matters. The brunt of the bat- 
tle has been fought, and now they think they can rest 
from their labors. No doubt here they make a mistake. 
As said above, there are wholesale dealers who are 
working in unison with the retail associations as a 
matter of policy, and from around these dealers the 
restrictions should not be removed. There are those 
among these men who, if the bars were down, would 
browse in your territory, and yours, and yours. There- 
fore eternal vigilance should be the watchword, for 
upon it depends the success of the retail trade. 

The co-operation of the various associations is an 
element of strength. In their earlier history this co- 
operation was entirely lacking. Each thought it could 
stand alone, as there are men who think they can stand 
alone. One association failed at one point, another 
at another, and it was not until from experience they 
had learned that in union there is strength that they 
met with their present degree of success. In this re- 
spect their accomplishments may be likened to those of 
the dealers of a town who at all times pull together. 
The association of secretaries was a long step forward, 
forming as it does a sort of general clearing house in 
which association matters are adjusted from any terri- 
tory in the United States over which an association 
has jurisdiction. Contrast the condition of the unat- 
tached retailer of years ago with that of the member 
of the successful association of today. There is a wide 
difference, almost everywhere plainly perceptible. 

Association Workers. 


The monuments in our cemeteries are principally a 
tribute to wealth. They are a cold, soulless symptom 
of social aristocracy. The ashes of the truly worthy 
are not always neglected, however, and if they never 
were neglected there are a score of men to whose mem- 
ory marble—or “rock,” as monument men _ unsenti- 





“There is a wide difference, almost 


mentally call it—would be raised by the yard men of 
the country. I do not think the retail dealers appre- 
ciate how much they are indebted to these men. From 
the first they saw there was a principle to sustain, and 
busy though they were they gave both time and money 
to its sustenance. It was not wholly an unselfish work 
—while they were working for the common good they 
were protecting themselves—yet while their efforts have 
been worth dollars to them they have been worth thou- 
sands to the trade at large. For every movement there 
must be a leader, and it seems there must also be the 
unappreciative who hang back, grumble and_ kick. 
Every association has its full quota of members who at- 
tend the convention—the good Lord only knows what 
for. Instead of being on hand to watch the proceedings, 
to suggest, to object if things do not go to suit them, to 
vote, they are evidently there to sit in the meetings un- 
til their backs get tired and then string out and dis- 
turb everybody who is anxious to hear. I wonder what 
would become of the interests of these people if there 
were no members who would sit the conventions through 
and help to transact the business? What if, when the 
chairs became a little hard, everybody should hike out? 
What a grand organization there would be! 

A. salesman in Minneapolis said to me that it must 
not be understood that all the members of the associa- 
tion visited the city to attend the convention; that he 
had been so busy at his effice that until then he was 
unable to get over across *the street from the Lumber 
kixchange to The West. ‘That is true, sadly true, too. 
There are yard men who are association men in name 
purely. They pay their dues, thinking that somebody 
else will do the work. That the scheme is co-operative 
does not appear to enter their minds. This lack of 
interest, in some degree, is shown by certain yard man- 
agers. Their principals pay their way to the conven- 
tion, hoping they may imbibe wisdom in the lumber 
line by mixing with those of their calling and listening 
to the proceedings of the sessions. As a matter of very 
solid fact these men should avail themselves of the op- 
portunity and learn as much as possible, yet perhaps 
they will not do it until they have yards of their own. 
No man’s interest in another man’s business is quite 
equal to that in his own. 

[ doubt if we appreciate the low price of our protec- 
tion. There is not another class of trade associations 
under the sun that is run for so little money. There 
are associations which are no more effective than ours 
the annual dues in which are five times as much as the 
retail Jumbermen are asked to pay. We are lucky dogs 
to get several good things dirt cheap, especially protec- 
tion from the poacher and protection from fire. 

For two years there has been no entertainment fea- 
ture connected with the convention, and there are those 
who are of the opinion that there should be something 
in this line as a magnet to draw. The entertainment 
feature would add to the grand total, but whether it 
would bring more yard men who have at heart the in- 
terest of the association than would come without it 
is a mooted question. It seems to me that, knowing 
the value of the association as all thinking dealers 
must, those thinking dealers should be on hand any- 
how. They are not the class of men who would take 
a trip of from fifty to a hundred miles, spend their 
time and money on purpose to attend a free show or 
eat a free lunch. We all like free things, but the most 
of us know when the limit is reached. We don’t want 
the free things to cost “too darn much,” as George 
May might remark. At any rate it has been demons- 
trated that a successful convention can be held without 
the entertainment feature connected with it. Whether 
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Manufacturing 


Lumbermen’s 


Underwriters. 


THE STRONGEST INSURANCE 





ORGANIZATION 


TO-DAY IN 





AMERICA. 


The membership Is composed of only the 
BEST LUMBER CONCERNS; ELIGIBILITY 


depending upon the HIGHEST MORAL AND 


FINANCIAL STANDING, BACKED UP BY 
LARGE TIMBER HOLDINGS ASSURING 
LONG LIFE TO EACH OF THEIR PLANTS. 

THEIR STANDING MUST BE OF SUCH A 
NATURE AS TO COMMAND THE UNANI- 
MOUS VOTE OF EVERY MEMBER TO 


SECURE ADMISSION. 





ADVISORY COMMITTEE FOR 1902: 


GEORGE LOCK, 


of Lock-Moore & Co., Ltd., Westlake, La. 
of Lock-Moore & Co., Ltd., Oakdale, La. 


R. A. LONG, 


of King-Ryder Lumber Co.’ Bonami, La. 

of The Globe Lbr. Co., Ltd., Yellow Pine, La. 
of Hudson River Lumber Co., Hudson, Ark. 
of Rapides Lumber Co., Ltd., Woodworth, La, 


R. H. KEITH, 


of Central Coal & Coke Co., Neame, La. 
of Central Coal & Coke Co., Texarkana, Tex. 
of Louisiana & Texas Lbr. Co., Kennard, Tex. 


W. A. PICKERING, 


of W. R. Pickering Lbr Co., Pickering, La. 
of W R. Pickering Lbr. Co., Barham, La. 


C. W. GATES, 


of Fordyce Lumber Co., Fordyce, La. 
of Crossett Lumber Company, Crossett, Ark. 


JOHN L. ROPER, 


of John L. Roper Lumber Lumber Co., 
of Gilmerton Plant, Norfolk, Va 
of Cedar Plant, Norfolk, Va. 


of Roper Plant, Roper, N. C 


GEO. S. GARDINER, 


of Eastman-Gardiner & Co., Laurel, Miss. 





Refer by permission to following banks of 


Kansas City, Mo.: 


National Bank of Commerce, 
Union National Bank, 
New England National Bank, 
First National Bank, 


Deposits April 22, 1902 
$30,040.000 

- 9,000,000 
4,100,000 

- 18,250,000 


For further information address 


Guy H. Mallam & Co., 


ATTORNEYS AND MANAGERS, 


No. 1022 Wyandotte St., 


KANSAS, CITY. MO. 
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14, 1% and 2 inch White 
Pine, Shop Common. 


| and 1% inch log run Rock 
Elm. 


Birch and Oak Thresholds, 
3 and 3% feet. 
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CAN MAKE PROMPT SHIPMENT. 


We use the Telecode. 


North Western 
Lumber Co. 


EAU CLAIRE, WIS: 















































MANUFACTURERS 


White Pine, Norway Pine 





and Hemlock Lumber.... 
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it is policy so to continue is another question. If a 
yard man is after “fun,” however, he can find it by the 
load in any city of the size of Minneapolis. 


Free Lance Plan Discussed. 


Late in the evening a prominent yard man and I 
dropped into one of those red velvet covered seats to- 
gether, and the first we knew we were discussing asso- 
ciation affiliation. I made the remark that the asso- 
ciation was particularly for the protection of the weak; 
that there are yard men who under any circum- 
stance could take care of themselves in the way of 
competition, but that these are the very men who are 
the most earnest association workers. [ then named a 
list of the most competent yard men in the northwest, 
every one of whom is known as an enthusiastic asso- 
ciation man. The brains of the retail lumber trade 
are in the associations, and no one who is acquainted 
with the situation would for a minute dispute it. 

“Yes, I know it is a case of the strong working for 
the weak,” said he, “and the effort of these best men is 
never appreciated. Last month I had occasion to try 
to fix up a little trouble and a retail dealer came at 
me like a wild bull. He said the associations were 
selfish, unbusinesslike in their methods, and run for the 
purpose of giving some man a job! Ye gods! If I had 
told him how many miles I had traveled, how much 
money I had spent and how much time I had put in 
trying to push association work, never asking and 
never expecting a penny in return, he might think that 
I was stuffing him. It is useless to argue with this 
class of men. They are taken care of by the associa- 
tions without knowing it. Do away with the associa- 
tions and there are men, as you observed, who could 
hoe their own row, but the men of the stamp of the 
one I have been talking about would sink from sight. 
The association is a life preserver that buoys him up 
and he doesn’t know it. 

“Yes, I presume that the most of us have at times 
wished that there were no restrictions in our operations 
—that we could go out and mow with a scythe that 
would reach for twenty miles around—but we are not 
ourselves when we wish this. If we should start in 
with the long scythe there might be other fellows who 
would start out with blades as long as ours and mow 
right up over our land! There is hardly a game that 
two can’t play at. Then I suppose I could go to work 
and knock out my neighbor over east, who is not the 
strongest man in the world. Maybe my neighbor on 
the south might in time be made to float the flag of 
distress; but when it was all done, what then? I was 
looking over a table the other day and saw that the 
insurance companies say that I will live sixteen years 
longer. Sixteen years! And during those years I am 
going to raise all the devil I can, and put myself in 
a position to grow old by friction! Well, not this 
year. I don’t think I was born to run the world or to 
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“As good a combination of office and shed as can be found.” 


have the whole earth. We are hog enough on gen- 
eral principles, but it isn’t best to be all hog. Then 
there is another view to take of it. Suppose every deal- 
er at this convention should go home, cut loose, there 
would be no more lumber sold than before. _The con- 
dition everywhere would be disturbed, but the aggre- 


gate sales would not be a dollar larger. If I should 
drive my neighbor out I might sell the lumber that 
he had been selling, and if he should drive me out he 
would take my trade. There is no telling who would 
get hit worse. There may be some men who can fix 
the situation up better in their minds, but come to 
actual practice [ am fearful there would be no in. 
provement.” 
An Excellent Cheap Layout. 


There are a great many yard men who do not think 
it is good business policy to put much money into 
buildings. There are others who are operating under 
circumstances which do not warrant the building of 
expensive sheds and offices. They may be on railroad 
land, or they may locate temporarily in a boom town, 
Thousands of retail men have opened yards in sections 
of the country which were settling up, with the ex. 
pectation of getting the cream of the trade and moy. 





“What a grand organization there would be.” 


ing on. It is generally conceded that as a rule the 
Jess money there is tied up in buildings the more 
chances a dealer will have to sell. If a yard man ex: 
pects to settle down permanently it would generally suit 
him better to build a shed to his liking, as there is not 
one chance in five that he can buy one to suit him. His 
taste may be for an open shed, while an enclosed one is 
on the premises, and vice versa. A man who not long 
ago took charge of a yard he had bought, the buildings 
standing him in nearly $2,000, told me that if there had 
not been a shed on the ground he would have paid as 
much for the yard. The sheds he wished were out of the 
way so he could build to suit him. In some degree it is 
so every time a yard changes hands. TLither the shed 
is not right, the office is a misfit, or the arrangement of 
the yard is not as the new man would have it. 

The plan herewith presented probably stands for as 
good a combination of shed and office as can be found. 
I do not remember having seen another its equal. It is 
the conception of George U. Bacon, who is superintend- 
ing the building of several of them for the L. Lamb 
Lumber Company in the Dakotas. Mr. Bacon graduat- 
ed from the old John Paul school, consequently is an ad- 
vocate of inexpensive buildings. Since the Lamb inter- 
est purchased the Paul line yards Mr. Bacon has been 
engaged with the Lamb people, and at present, in con- 
nection with his other duties, is acting as auditor for 
fourteen yards. 

As will be seen, the building includes shed, ‘office, 
wareroom and molding room. As shown the plan is 
carried out fifty feet, and up to this point the cost is 
approximately $700. To extend the shed would cost 
$4 a lineal foot. The roofing is of shingles. Mr. Bacon 
is an advocate of the open shed and the low shed. He 
would have every pile where it can easily be reached. 
He wants no double deck. “A man will sell anything 
if it is right before him all the time,’ said he. 
“When I want to clean out an item I put it where the 
men will stumble over it, and it goes. Suppose a man 
wants two 6-foot boards and the boards of that lengtli 
are on the upper deck, and the 12-foot boards are be- 
low; every time instead of taking a climb and getting 
the boards which are above, the 12-foot board is sawed 
into. There need be no dead stock if the stuff is where 
the yard men can get hold of it and the customers can 
see it. Often it will sell itself.” 

This opinion accords with that of several other yard 
men who have expressed themselves on the subject. 
They say that in a double deck shed there is lumber 
that gets “lost,” there being calls for certain items which 
the foreman says are not in stock, while all the time 
they are in hiding in an upper story of the shed. Whether 
a yard man can have a single or double deck shed de- 
pends largely on the amount of room he has, however. In 
some locations it is out of the question to use none but 
single decks. Where it can be done that it is the cheap 
est way of handling lumber admits of no question. 
heard a discussion at the convention oz this point. An 
Towa yard man aflirmed that it costs no more to handle 
lumber in an inclosed shed than it did his neighbor ™ 
a wide, open, single deck shed. “It costs no more,” said 
he, “for the reason that my men do the work anyhow. 
If they were not doing that they would not be doing 
anything.” Of course there was an admission that 
there was extra cost, and the case was thrown out of 
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court. “If you had said it cost you no more, as you 
are now situated, you would have hit the remark,” was 
the reply of the low shed man, “but if you have noth- 
ing for your men to do but to lift lumber into the air 
and take it down again you would better take the ad- 
vice of the Realm of the Retailer and dispense with 
some of them.” 


When to Sweep Snow. 


On a long run recently I saw yard after yard the 
piles in which were covered with snow. No snow had 
fallen within a week, consequently the work of cleaning 
the piles had been neglected. As I peered from the car 
window at these yards, not knowing the owners from 
the man in the moon, I was not impressed with the idea 
that these owners were model lumbermen, else their 
stock would not have been piled in the open. He is not 
a yard man from whom the rising generation should 
take an example who permits the rain and snow to fall 
upon his stock. Such a dealer is doing business at a 
disadvantage that he cannot afford. 

But playing that the yard man is the kind of fellow 
who thinks that the sky is good enough for a lumber 
shed, he should see to it that, the snow is shoveled or 
swept from his piles soon after it falls. This should be 
done for several reasons. One is that, as a rule, it is 
then more easily moved than later. If allowed to re- 
main a crust may form on it, when it will take more 
elbow grease to get it off. There may also come a thaw 
and the snow turned into water will soak down through 
the boards. It was suggested by a yard man who sat 
by my side that these retailers were waiting for a high 
wind to sweep the snow from the piles and thus save 
themselves the work, but that is hardly probable. 


The New President. 


I feel at liberty to say a few words about the newly- 
elected president of the Northwestern, John W. Barry. 
The fact that Mr. Barry and myself were at one time 
working together on the old Northwestern Lumberman 
is no reason why I should hold my peace on this oc- 
casion. I doubt if you could tell me much more than 
[ know about Mr. Barry, and if I should try I could 
tell you nothing but good of him. He is able and in- 
dustrious, progressive and gentlemanly. He is a good 
lumberman, and much more than a lumberman. To 


speak from a horse standpoint, it would take a 2:05 
clip to beat him under the wire. 
Personally, it pleases me to see the presidency come 


to Iowa, for I know that the great corn and hog state 
has presidential timber, and to spare. When Mr. Barry 
gets in the swim with the rest of us and cuts his mus- 
tache off he will grace the president’s chair. It is some: 
thing to preside over one of the greatest trade conven: 
tions in existence, and when the honor comes a man’s 
way it should not be underrated. Mr. Barry’s heart 
has been with the associations from the time he sold 
his first board. You needn’t look for John W. Barry to 
sag back in the traces, for he has never learned how to 
do it. 

It was Mr. Barry’s company (the Hawkeye Lumber 
& Coal Company, Cedar Rapids,) that recently erected 
a sign that has created talk far and wide. The yard of 
the concern is on the banks of the Cedar river and im- 
mediately opposite the shed there is a dam. The large 








“Thinks the sky good enough for a lumber shed.” 


Sign reads: “Hawkeye Lumber & Coal Company. Best 
Yard by a Dam Site in the City.” A bridge crosses the 
river in full sight of the sign and the whole town couldn’t 
help reading it if it wanted to. Mr. Barry says that 
already three ministers have congratulated him on the 
sign, therefore it must be all right. 


Northwestern Convention Notes. 


Over and above all it was a business convention. 

Three of the four of us attended from my own little 
hog and corn burg. If all the towns in the territory had 
been proportionately represented the city limits of 
Minneapolis would have been bulged out of line. 

The soap in my room at the West was green. They 
must have known who was to use it. 

Scott, Chambers drifted in from the coast in time to 
put in twenty-four hours at the convention and to whis- 
Per that the theater box at the Milwaukee meeting was 
already engaged. 

/t0w we all did make a break for the souvenirs. How 
mighty handy it comes for a fellow to take a thing when 
: costs nothing. That is why the jails and peniten- 
laries are full, 


While it cannot be charged that President Ross is an 
advocate of the gag rule, he can shut ’em up and off and 
get more business through in a given time than any 
other asseciation president I have seen in the chair. 

This was the thirteenth annual meeting of the asso- 
ciation, pitched on the thirteenth day of the month, and 
so far as is known we are all alive. 

Ralph Miracle was out from Sioux Falls and says 
that for vigor and liveliness the divorce business is 
ahead of the lumber industry just now. According to 
Mr. Miracle’s testimony there are some pretty women 
out there who are trying to get unhitched. 

At lunch Dana 8S. Coleman was telling me that the 
first call for the meeting at which was organized the 
Northwestern association was sent out from the office 
of the Sawyer & Arnold Lumber Company, and that he, 
at that time an employee of the company, helped to ad- 
dress the envelopes. ‘ Later, when Mr. Coleman took 
charge of the company’s line of yards, Mr. Arnold in- 
cidentally remarked to him that their southern connec- 
tions would make them rich inside of ten years in spite 
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of themselves. In less than six menths from that time 
Mr. Arnold was killed in a railway wreck, and Will 
Sawyer died in the south of typhoid fever. 

To the man who knows anything about the printer’s 
art the card handed out by J. W. Brown, of Brown & 
Dodd, Gladbrook, Iowa, would make his mouth water. 
The cost of a carload of anthracite couldn’t buy a finer 
card. 

Mr. Hallam, of the Carr & Adams Company, Des 
Moines, was not startled by telegrams, as he was at the 
convention a year ago. On that occasion he was in-- 
formed that his shipping clerk was down with the 
smallpox, and soon thereafter a dispatch announced the 
burning of his residence. 

Frank Crowley, of Waupun, Wis., was so prominent 
as a visitor that The West named a soup after him. It 
was called “Mutton broth, a la Crowley.” It is the kind 
Mr. Crowley makes at Cote. 

Ralph Burnside, of Oskaloosa, Iowa, wears an elegant 
opal ring given to him by the managers of his company 
(the Hawkeye) at the annual meeting the other day. 
Now we will see what his luck will be. 

Paroid Adams has become a convention fixture. It is 
no wonder that paroid and ruberoid sell, for they are 
pushed with intelligence and vim. It is singular that 
poor advertisers can’t take a hint from those who know 
how to advertise. Now listen while I tell you some- 
thing. Mr. Shainwald, western sales manager for the 
Standard Paint Company—the company that is so sue- 
cessfully engineering ruberoid—tells me that he has seen 
that mind reading dog, and that he vouches for every 
word I said. Where will you scoffers finally be driven? 

W. I. Nolan, the monologist who has entertained so 
many of the lumbermen’s gatherings in the northwest, is 
now a member of the state legislature. He held forth 
at the headquarters of the Carr, Ryder & Adams com- 
bination this year, but I did not hear him tell how he 
broke in among the law makers. 

Frank N. Snell was over from M: aukee, and the 
beautiful Hoo-Hoo diamond that flashe. on his finger is 
not more thdn three grades below the one that serves as 
a headlight on my manly bosom. 

[ like to see the good fellows in the retail world climb, 
hence I enjoyed finding G. S. Brainerd, who about a 
year ago came up from Blooming Prairie and started in 
the wholesale business under the title of the G. S. 
Brainerd Lumber Company, located in an elegant, per- 
manent office off the lobby of The West. An incorporat- 
ed company now has charge of the Brainerd retail yards, 
fifteen in number. This Brainerd office was the handiest 
place at the convention to get cigars, all the other joints 
where cigars were on free tap being up one or more 
flights of stairs. 

Wagstaff of Oshkosh was busy collecting for the 
church which he.is running financially. He says that 
A. A. Moore owes him $6, and made an effort to collect 
it, but failed, Mr. Moore insisting that it will not be 
paid until the Wisconsin man complies with a request 
that has been made of him to contribute a car of hem- 
lock boards to a church in Marshalltown. Mr. Wagstaff 
has been making good money trading horses lately. He 
has now two Kentucky saddle horses and the next time 
[I visit Oshkosh he will tie me to the saddle and take 
me along with him for a gallop. 


Free 
Test 

“Royal Worcester” 
Belting 


We are so confident that this is ab- 
solutely the best and most economical 
power belt to use that we will gladly 
send trial belt for testing on your own 
machinery. 
write us for it, and you are under no 
obligation to keep it unless it’s abso- 
lutely satisfactory in every respect. 

Write us to-day for belting facts. 
We have been making old-fashioned 
oak tanned leather belting for 50 years, 
and want you to know how it wears. 
It will be money in your pocket. 


All you have to do is 


GRATON & KNIGHT MFG. CO. 
Oak Leuther Belt Makers, Worcester, Mass. 








Orders to Us. 


We have been studying trade 
conditions for many years, and 
are familiar with its demands. 
We are manufacturers of 


LUMBER, LATH 
AND SHINGLES 











That Fills the Bill. 


Alexander Stewart Lumber Co, 


Wausau, Wisconsin. 
We use the Telecode, 
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We are well equipped 
to supply 


the jobbing trade 
with 


~ OPEN SASH 


IN CAR LOTS. 








We solicit correspondence 
and orders. 


Empire Lumber Co., 


Winona, Minn. 
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CUT FULL WIDTH 
AND THICKNESS. 


OUR SPECIALTIES:—Pattern Lumber, 
Box Material, Factory Stock 
and Beveled Siding. 


RUST-OWEN LUMBER CO., Drummond, Wis. 


MANUFACTURERS ano WHOLESALERS, 
Mixed Car Lots to Retail Trade. We carry alarge stock & complete assortment. 


PY Wisconsin Cork Pine 
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Winona, 


Minnesota. 








MICHIGAN 


WHITE PINE 


AND WHITE CEDAR.... 
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SHINGLES. 


HEMLOCK LUMBER AND 
CEDAR FENCE POSTS. 


Winchester & Daniels, 
GRAND RAPIDS, MICH. 


Ap Ap hay les ba tes tivtes le tertrlesttrlrlyl> 
hh hh 








Zz. Liv 


WATSON 


E LUMBER 


LIVE LATH 





LIVE SHINGLES 


MUSKEGON, MICH. 


LIVE FIRM 








A large and complete stock of 


Michigan Cork Pine Lumber 


Inquiries for straight or 
mixed cars desired. 


E. B. FOSS & CO. 


Bay City, Mich. 











In the Telecode 


A SINGLE WORD REPRESENTS A WINDOW 
36x28, 2 LIGHTS, DOUBLE STRENGTH. 
PROSPECTUS AND SAMPLE PAGES FREE. 


American Lumberman 
515 Dearborn St. « Chicago 











The oratorical combination consisted of C. H. Ket- 
ridge, from the classical precincts of Evanston, IIl., 
George C. May, of Kansas, and myself. That is, we 
were the “set pieces.” There was some talking on the 
side, but it was hardly needed, as that combination, 
with Mr. May to lead, would prove ample for any occa- 
sion on earth. After listening for an hour to Mr. May 
a gentleman who is a judge of platform efforts re- 
marked: “He has beaten Bill Nye to a standstill.” 

“Kit” suggested in his current letter that if the lum- 
bermen couldn’t bring their wives to the convention they 
bring their typewriters. So far as made public, of the 
half thousand attendants I was the only one who antici- 
pated the suggestion and took my chunky little Dutch 
typewriter along with me. 

The Hughes-Mackintosh Company, as usual, kept open 
house. In the bowery of the gods were flowers, music 
and a punch bowl large enough for a skater to cut a 
pigeon wing on. 

{ was in so much of a hurry to see Bobby Menz in an 
office of his own that the elevator in the Lumber Ex- 
change building was too slow and I walked up seven 
flights of stairs. I told the boys [ was glad to see them 
starting out, and that if it were possible to turn the 
wheels back I would start on my own hook young if 
I had to sell peanuts on the corner. 

An anti-mustache epidemic is sweeping over the 
land, even Secretary Hollis appearing with face smoothly 
shaved. I didn’t know Harry Collins, for the reason 


that he was in the fashionable swim. In order to 
show my gold-plated tooth my mustache has _ been 


docked short for several months, but now it looks as 
though it must go. 

“Jimminy!” said Secretary Gorsuch, of the Missouri, 
Kansas & Oklahoma Association, as he looked over the 
packed hall. ‘There is a fine looking body of men, 
sure!” That is what it was, too, 

The lumbermen who were there to attend the con- 
vention learned that, if they were not in the hall at 
the appointed time the show would go on just the 
same. It was the first convention I have ever attended 
where the gavel was heard on the tick of the clock. 
And after all it is as easy to do it that way as any. 

M. J. Murphy was standing around in the lobby in 
a disconsolate way. ‘‘You remember when I was presi- 
dent of the Northwestern Iowa and at Sioux City 
when we went into executive session I had to ask a 
dozen of the traveling boys to leave the room?” he 
asked. “Now I know how it is myself, for I can’t get 
into the closed sessions here. No, I don’t feel quite 
at home since I quit the lumber business.” Then Mr. 
Murphy related an incident from his retail experience. 
“A man came to buy a bill,’ said he, “and when he 
was being loaded up he kicked on every item. I used 
him as well as I could, but I couldn’t satify him. On 
the bill were fourteen No. 1 pine doors, and when we 
drove around to the warehouse after them he saw a 
pile of grained doors on the other side of the room. 
They caught his eyes. ‘Give me them, Murph!’ said 
he. ‘Oh, I couldn’t do that,’ I told him. He insisted, 
however, and [ took out a piece of paper ‘and figured 
away as if I was arriving at a conclusion whether I 
could afford to do it or not. It was‘agreed that he 
was to pay me $200 on the bill. ‘Murph,’ said he, ‘if 
you will give me them doors I will pay you $350 on the 
bill instead of the $200.’ ‘All right,’ said I, ‘I won’t 
stand out for a little thing like that.’ He got ’em, and 
I made ten dollars and some cents by making the ex- 
change!” “Murph’s” legion friends will be glad to 
know that he is not complaining at the way the world 
is using him. 

“Have you got any coal at your place?” was a ques- 
tion that was asked hundreds of times. 

If the yard men who are not members of the North- 
western association would come to Minneapolis during 
the convention, attend the annual meeting of the Re- 
tail Lumbermen’s Insurance Association and act upon 
the lesson it teaches it would put money in their 
pockets. These outsiders haven’t learned how to make 
money yet. 

It was said that never before were the walls of the 
lobby of The West so thickly hung with placards an- 
nouncing the headquarters of the various concerns in 
the different rooms. 





BANKER-LUMBERMEN. 


The national and state banks of Chicago held their 
annual meetings last week, and the lumber trade is 
well represented among their directorate. One of the 
more important changes occurring was in the Fort 
Dearborn National Bank, where John H. Witbeck, vice 
president and for many years one of its directors, re- 
tired, his place as director being filled by the election 
of Charles W. Hinkley, of the Soper Lumber Company. 
Frederick Weyerhaeuser is the sole lumber representa- 
tive in the directory of the Continental National Bank. 
Others associated with the lumber trade now or in the 
past who were elected bank officials were the follow- 
ing: Corn Exchange National, Martin A. Ryerson, 
Isaac G. Lombard; Drovers’ National, M. F. Ritten- 
house; Fort Dearborn National, E. E. Moberly, C. W. 
Hinkley; National Bank of North America, Edward 
Hines; Commercial National, Jesse Spalding; First 
National Bank of Englewood, J. R. Embree, J. J. Nich- 
ols; Milwaukee Avenue State Bank, John F. Smulski; 
South Chicago Savings Bank, W. J. Carney, George 
G. Barrows; American Trust & Savings Bank, V. A. 
Watkins, Gilbert B, Shaw. 





ASSOCIATION NEWS. 


COMING ASSOCIATION MEETINGS. 

January 27. New Jersey Lumbermen’s Protective Asso. 
ciation, Board of Trade rooms, Newark, N. J. 

January 27-28. Southern Illinois Lumber Dealers’ Asgo- 
ciation. Cairo, Ill. 

January 27-28. Hardwood Manufacturers’ Association of 
the United States. Grand hotel, Cincinnati, Ohio. 

January 27-28. Missouri, Kansas & Oklahoma Associa. 
tion of Lumber Dealers. Kansas City, Mo. 

February 3-4. Michigan Retail Lumber Dealers’ Associa. 





tion. Russell house, Detroit, Mich. 
February 6. Southeastern Iowa Retail Lumbermen’s As- 
sociation, Davenport, lowa, 
~ February 9. Lumber Trade Club of Boston. Boston, 
ass. 
February 10. Georgia Saw Mill Association, Tifton, Ga, 
February 11-12. Illinois Lumber Dealers’ Association, 


Hotel Victoria, Chicago, Ill. 

February 12—Lumber Dealers’ Association of Connecticut, 
Allyn house, Hartford, Conn. 

February 12. Philadelphia Retail Lumber Dealers’ Asso. 
ciation, Lumbermen’s Exchange, Philadelphia, Pa. 

February 16. Mississippi Valley Lumbermen’s Associa. 
tion. Minneapolis, Minn. 

February 17-18-19. Wisconsin Retail Lumber Dealers’ 


Association. Milwaukee, Wis. 
February 18. Massachusetts Retail Lumber Dealers’ 
Association. Worcester, Mass. 


March 4-5. National Wholesale Lumber Dealers’ Associa. 


tion. Washington, D. C. . 

March —. Eastern States Retail Lumber Dealers’ Associa. 
tion. Washington, D. C. 

March 5. North Carolina Pine Association. Norfolk, 
Va. 

March 11. Rhode Island Retail Lumber Dealers’ Asso 
ciation. Providence, R. J. . 

April 9. Lumbermen’s Exchange of Philadelphia. Phila. 
delphia, P: 


‘a. 
April 20-21. National Lumber Manufacturers’ Association. 
Washington, D. C. 
May 21. National Hardwood Lumber Association. In- 
dianapolis, Ind. 


THE ILLINOIS ASSOCIATION CALL. 


The thirteenth annual meeting of the Illinois Lumber 
Dealers’ Association will be held at the Hotel Victoria, 
Chicago, February 11 and 12, morning sessions beginning 
at 10:45 and afternoon sessions at 2:45, “to the min- 
ute,” to quote Secretary George W. Hotchkiss’ formal 
call, which says also: 

To this meeting every retail lumber dealer in this state Is 
not only invited but is assured that it will be greatly to his 
interest to attend. 

Probably no meeting of the association has ever been 
fraught with greater interest and advantage to the trade 
of the state. Changes in the methods of work, a revision 
of the constitution and by-laws, explanations of the revised 
lien law, which by that time will be placed before the legis. 
lature, with other matters of interest and profit to all 
dealers will comprise but a portion of the program. 

Addresses may be expected from Elmer H. Adams on the 
proposed lien law; Frank M. Smith, secretary of the Union 
association, on “Present Conditions ;” W. G. Hollis, secretary 
of the Northwestern association, on insurance and the work 
of the “Bureau of Information,’ a new feature far in ad- 
vance of other methods of association work; S. A. Holcomb, 
of Sycamore, on “What’s the Child’s Name?’ or “Current 
Topics,” and without doubt our old friend Met L. Saley, 
on a subject to be named later; also W. KE. Terry, of Gales- 
burg, subject not yet named, while “Kit’’ will make some 
suggestions of value to the trade. 

The sessions will be largely executive and by card, which 
will be furnished to retail dealers or their representatives 
upon written | request, or upon application to the secre 





tary. 

4 very pleasant feature of former conventions has been 
the presence of the ladies, who are invited to enjoy the ad- 
dresses of the public sessions and whose presence in the 
parlors and garage the evenings is no less pleasing to the 
gentlemen than to themselves. No special entertainment 
has as yet been considered, but there will be no lack of 
pleasurable occupation of their time. Does not “the junior 
member” deserve some of the plums of your business? 


The Western Passenger Association has granted for 
the convention a fare of one and one-third regular rates 
from all points in Illinois, on the certificate plan, the 
rate in effect from February 8 to 16. The Hotel Vic 
toria has granted a reduced rate of $3 a day for the 
occasion. The formal call concludes: 


The convention will be held in the ladies’ ordinary, which 
is practically upon the ground floor. The secretary’s room, 
on second floor, will be indicated by suitable signs. The 
joint agent of the Western Passenger Association will be 
found at the secretary’s table only on the 11th and 12th 
and only until 5:30 o’clock p. m. of the 12th; all certif- 
cates not called for by that hour will be returned to the 
eneral agent’s office of the Western Passenger Association, 
Vonadnock building. 

Previous conventions have been pleasant and_ profitable, 
but this annual meeting will exceed them all in the im 
portance of the work which will be under consideration. No 
retail lumber dealer in Illinois can afford to miss it. 

The badge for this year is a new and handsome design in 
oxydized silver and of too expensive a character to affo! 
more than one to each member. They will be distributed y 
the credentials committee at time of registration, whic 
should be as early as possible. The secretary will be at his 
post at 9 a. m. for this purpose. 


With the call is distributed an announcement of 4 
Hoo-Hoo concatenation, which will be conducted by 
Vicegerent Snark L. E, Fuller on Wednesday evening, 
February 11. Several candidates are already assured for 
initiation and the prospects are good for a large class 
and a most enjoyable concatenation. 





THE M., K. & O. ANNUAL. 


The business program for the fifteenth annual base 
ing of the Missouri, Kansas & Oklahoma Association ° 
Lumber Dealers, to be held at Kansas City, Mo., Jar 
uary 27 and 28, has been issued, as follows: 

First Day—First Session. 
TUBSDAY, JANUARY 27, 1908, 10:15 A. M. SIIARP. hat 
And this means 10:15. The meeting will be opened at t 
hour if there are no more than a quorum present. 
ddress—President E. S. Miner. 

2. Report—Secretary Harry A. Gorsuch. 

3. Report—Treasurer George D. Hope. 

4. Appointment of committees. 

5. Reading of papers and general business. 

First Day—Second Session. 
TUESDAY, JANUARY 27, 1908, aT 2 P. M. SHARP. 
And this means 2 and we mean to open at that hour 
out fail. be ab 

None but active members of the association will 
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mitted to this session, and each person admitted must pre- 
sent at the door a regular credential card, indorsed by the 
committee on credentials, and be prepared if necessary to 
identify himself. ; : 

Credential card was mailed you with last notice. 
must bring it with you. 


You 


Second Day—Third and Final Session. 


WEDNESDAY, JANUARY 28, 1903, 10 O’cLOCK A. M. 
And as we said before—-10 :00—don’t forget the hour. 
“4, Reports of committees. — 

2, Blection—Officers and directors. 

3. Unfinished business. — 

4, Adjournment—sine die. 

The entertainment committee for the Kansas City 
Jumbermen has all plans well in hand by this time and 
promises an excellent program. The main features in 
brief are: Theater party for ladies Tuesday night; the 
same night a Hoo-Hoo concatenation and smoker for 
the men; Wednesday afternoon a lunch for the ladies; 
Wednesday night a theater party and reception for all. 
There are other features in contemplation but which 
are not fully enough developed to announce at this time. 

The indications are that the attendarice at the com- 
ing annual meeting of the big southwestern association 
will be the greatest in its history. 





RHODE ISLAND RETAILERS IN CONFERENCE. 


PROVIDENCE, R. I., Jan. 17—The Rhode Island Lum- 
ber Dealers’ Association held a very harmonious meet- 
ing at the Crown hotel on Wednesday, January 14, with 
President, Kenyon in the chair. About twenty members 
were present and they had a very enjoyable time, al- 
though only routine business was discussed. 

It was voted that F. KE. Tingley, of Pawtucket, was 
a legitimate customer for the wholesaler, though some 
efforts had been made to secure a different verdict. 

It is probable that a delegation of the carpenters of 
the city will be invited to attend the next meeting to 
discuss the possibility of making a lower price list to 
the contractors than to the owners of buildings or to 
other consumers. The carpenters have been endeavor- 
ing for some time to secure this concession, but the 
dealers have not seen their way to yielding, though 
they desire to be accommodating. The Pawtucket ¢ar- 
penters are also making the same demand, but it is not 
probable that any action will be taken until the Provi- 
dence dealers shall have reached a final decision. 

A special committee consisting of Messrs. Vaughn, 
Perkins and Grimwood was elected to arrange for the 
annual meeting next month, which will be a very spe- 
cial occasion, with invited guests and an entertain- 
ment 





DATE AND PLACE CHANGED. 


Preparations now under way for a big meeting of the 
Lumber Dealers’ Association of Connecticut have in- 
volved changes in the original plans for the annual 
as shown in the following letter received by the Lum- 
BERMAN from Secretary Louis A. Mansfield, dated Jan- 
uary 17: 

The committee having in charge our annual meeting and 
dinner have decided to hold the same at Hartford, at_the 


Allyn house, on Thursday, February 12, instead of at New 
Haven on Wednesday, February 11. 


IDAHO OFFICERS ELECTED. 


The Idaho State Lumber Dealers’ Association, which 
is composed of lumbermen from the central and south- 
em portions of the state, met in Boise City last week 
for its third annual meeting. The following officers 
were elected: President, J. C. Weeter, of Payette; 
vice president, A. K. Stoddard, of Nampa; secretary 
and treasurer, F. W. Wood, of Boise City; directors— 
W. H. Ridenbaugh, of Boise City, and W. A. Cougha- 
nour, of Payette. 





RUMORED ASSOCIATION RUCTION. 


New York, Jan. 19.—There are rumors of some very 
lively times to come. It is stated on what may be 
considered good authority that the various eastern 
retail lumber dealers’ associations will practically break 
away from the National Wholesale Lumber Dealers’ As- 
sociation some time this spring unless a different posi- 
tion shall be taken by the wholesalers regarding selling 
to'consumers direct by them. 

The statement is not official. Neither is the one to 
the effect that none of the eastern associations will be 
Tepresented at the annual convention at Washington in 
March. But it is true, nevertheless. Whether invita- 
tions are forwarded to them or not the various officers 
and delegates usually sent to the convention will not 
be requested to go to them by their associations this 
year, 

It is said that the trouble was all started by whole- 
sale concerns selling to one of the biggest building cor- 
porations in the country—the Fuller Construction Com- 
pany, of this city. Protests followed, and the case was 
taken up by the New York Lumber Trade Association, 
Which tried to get the National Wholesale Lumber 
Dealers’ Association to declare itself. on the question. 
The wholesalers stuck valiantly to the Boston agree- 
ment. Then the eastern associations, as a body, tried 
‘o straighten the matter out. ‘There was a meeting 
of the executive committee of the National Wholesale 
umber Dealers’ Association in this city to discuss 
‘gain the subject. And, from all accounts, it was not 
discussed. No action -was taken. 


Those who have followed the matter up carefully 
for a bitter fight at Washington. It was thought 


that the retail state associations of the east would go 
there in force, state their case clearly and concisely, 
insist on a determination of the question for good and 
all, and, in case they were defedted, withdraw from all 
connection with the wholesalers. 

This plan is evidently not the one to be followed 
out, nor is there as yet talk of withdrawing from the 
association. The retailers will merely show, by not at- 
tending the convention, that arbitration of individual 
cases, where a general principle is involved which can 
be settled pro or con, without the delving into every 
detail, is not approved of by them. What other com- 
plications are likely to follow it is hard to tell. 


eee 


THE MIDDLE WEST ANNUAL. 


From terse telegraphic advices received late last week 
the LUMBERMAN gave an outline report of the annual 
meeting of the Colorado, New Mexico & Wyoming Retail 
Lumber Dealers’ Association, held at Denver, Col., on 
January 14. Aside from the proceedings previously 
given, the convention adjourned its first session to at- 
tend the ceremony of inauguration of Governor Peabody. 
An executive session was held at 2:30 p. m. and many 
matters of importance were discussed. President D. C. 
Donovan’s annual address was as follows: 


We come together today to celebrate the eleventh anni- 
versary of our association. I know I voice the sentiments 
of each and every member of this organization when I say 
we are all proud of the record it has made. Much of the 
success attained is due to my able predecessor, Mr. R. W. 
English, who worked hard and faithfully for the success of 
this association during its early years, and also to his able 
lieutenant, former Secretary R. W. Stewart. 

We have an association today that each and every one 
of us may feel justly proud of; one whose influence is being 
felt throughout the territory covered by its membership, and 
beyond. I will say candidly that I consider it a distin- 
guished honor to be placed even temporarily at the head of 
such an organization. It behooves us all, it behooves each 
and every member, to guard the reputation of this associa- 
tion and use every effort to keep it up to its present high 
standard. The year 1902 has been an exceedingly pros- 
perous one throughout this favored country of ours, and 
the outlook for the coming year is very promising, and 
unless something unforeseen occurs I predict for 1903 a 
record breaker from a business standpoint; but in our 
Geaapesity we must not lose interest in our association. 

hen business is good most of us have enough to do at 
home; it is in dull times that a fellow is lable to stretch 
his limitation and try to dispose of some of his surplus 
stock in the bein of his neighbor. Then is the time 
that the old association comes in play. 

There will be a number of important matters to come up 
at this meeting for your consideration ; notable among them 
will be the communication from the Secretaries’ meeting in 
St. Louis, December 9, 1902, calling for some changes in 
our constitution and by-laws to coincide with the new con- 
ditions that have arisen. 

Lest the object of our association might be misunder- 
stood it may be well to state a few of its principal feat- 
ures. In the first please we believe “us iumbermen” are the 
salt of the earth. We do not think that any man can be 
in the lumber business long without becoming a_ pretty 
decent kind of a fellow. Our association has none of the 
makings of a trust; each individual member runs his busi- 
ness to suit himself; prices are as varied now as they were 
before the association was formed—locality, freight rates 
ete. govern. We do believe, however, that a man who 
invests his money and his time in business in any locality 
has a right to pesseetrem from outside interference. We 
have had very little complaint from our membership this 
year in regard to infringements on their territory, but I 
am sorry to say that there are still some who continue to 
give us trouble. Quite a few complaints made are against 
retail dealers in large cities, who are not members of our 
association. It has always seemed strange to me that men 
who are willing to establish and maintain a price list in 
their home town will persist in going outside of their ter- 
ritory, making and renewing prices to trade that rightfully 
belongs to dealers doing business at those points. Now, we 
are not a quarrelsome people but I just want to sound a 
note of warning to such people to end this wrong, that unless 
this thing is stopped retaliatory measures may have to be 
restorted to. 

The membership of this association now numbers about 
100. We represent enormous capital invested in the lumber 
business and we think that we are at last in a position to 
demand at least fair play. 

In conclusion, I hope to see a full attendance at all our 
business meetings and every member is invited to make 
known any grievance that he may have to present to this 
association. 

ec 

Secretary H. H. Hemenway’s annual report was an, 

earnest one of some length. Its salient points are em- 


braced in the following: 


Since our semi-annual six months ago much friction has 
arisen from various infractions upon our well known and 
well defined principles, and in all cases from the actions of 
sedge 9 who are well aware they were doing wrong. A num- 
er of consignments have been made to contractors and con- 
sumers at Pueblo under the guise of and through second 
parties, and the prime mover of most of these shipments is 
a commission man of Denver, who well knew what he was 
doing. His methods were transparent and were old and 
easily detected. * ® 

Another flagrant violation of our association principles is 
the persistent shipping into Colorado Springs of mill work— 
doors, windows and interior finish—openly to contractors 
and consumers, even keeping a man in an office there to 
make estimates and take orders, and selling as low as any 
dealers could buy of their competitors. This case is aggra- 
vating in the first degree; this firm claiming that Denver, 
Colorado Springs and Pueblo are open territory, to sell when 
and to whom they pleased. ‘The correspondence in these 
cases and all papers connected with the several grievances 
are here and I suggest should go before the proper com- 
mittee. 

We as retailers do not ask more than is our just due 
and right. Think for a moment: our capital is invested, 
we pay large sums for taxes and incidental expenses, which 
all work for the town we live in, and along comes the 
commission man or agent of the manufacturer and by their 
oily and smooth talk if they cannot sell the dealer in 
amounts to suit them they at once formulate some scheme, 
underhanded as a general thing. to sell the contractor and 
consumer at wholesale price. This abuse and travesty on 
the rights of the dealer is growing in Colorado: we must 
in some legitimate and businesslike manner correct this evil. 

Now, gentlemen of the convention, comes the pertinent 
question, what is the remedy? Our association was organ- 
ized for the express purpose of controlling this great menace 
to our just rights as retailers and diverting illegitimate 
trade to its proper channels, i. e., through the ‘=~ deal- 
ers, and we can certainly accomplish the much desired ob- 
ject if oer? dealer will only carry out to its entirety our 
declared principles. * * 

Right here let me say that in my correspondence with 
manufacturers I have so far met with but one firm who are 
not only willing but anxious to act in concert with us. 
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Lumber, 
Shingles »« 
Lath. 


We have every facility for shipping your 
orders immediately on receipt, 


C. A. Paltzer Lumber Co. 


Office and Yard, Archer Ave. & Quarry St, CHICAGO. 
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Geo. E. Wood Lumber Co. 


MILLS AT WOODBORO, WIS. 
WISCONSIN PINE 
LUMBER. 





v 


Send us Your 


Rush 
Orders for 


Lp bp be bp bn by bn bn bn be 


i~wewrweowrftgjT'T'"v'Tv"vv""Tv" "7" '","* 
pap hah pip ApAAAAAAAAAaAAAtid 





VvVvVvVvVvVVUVVYUVvVVVvVVVvVvVVY 


rw~wrrevreywvye*y* 

















Chicago. 


WE USE THE TELECODE, 


Main Office 
Room 1214, 135 Acams St. 
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Atwood Lumber Co. 


STILLWATER, MINN. 


PILING AND LONG TIMBERS 


Standard Pine Shingles 
And Piece Stuff... 
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MILLS AND YARDS AT WILLOW RIVER. 
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C.L.COLMAN 
LUMBER CO. 
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We have a fair 
assortment of 


WHEN 


placing your 


orders BOARDS and 

tow FENCING, 
FINISH and 
SIDING. 


White Pine 


Write to us for 
prices. 


SHOP LUMBER, 
all Thicknesses, 


LATH 
and SHINGLES. 








YOUR TRADE FOR MIXED 
CARLOADS IS SOLICITED. 


Ric— LAKE LuMBER Co. 


RICE LAKE, WIS. 
e” USE THE TELECODE. 
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White Pine Selections 


2x12—16 ft. No. 1 Common White Pine. 
2x6—14 & 16 ft. Select Common White Pine. 
2x8—12, 14 & 16 ft. Select Common White 


cars 

2 cars 

3 cars 
Pine. 

car 2x10—16 ft. Select Common White Pine. 

ear 2-4, 2-6 & 2-8 Select Common, 6, 8 & 
largely 10 ft., White Pine. 

cars 2-6, 12, 14 & 16 ft. Selected No. 
White Pine. 


1 Common : 
car 2-10, 14 & 16 ft. Selected No. 1 Common White : 


Sto 


10 ft., 


~~ ee 


[—) 


Pine. 
cars. 2-6—12, 14 & 16 ft. Calk Fig. Stock White 


® 
; 
Pine. 
; ear 2x4—6 ft. No. 1 Common White Pine. 


ear 2x4—8 ft. No. 1 Common White Pine. 
cars 2x4—10 ft. Common White Pine. 
ears 2x4—12 ft. Common White Pine. 

car 2x4—14 ft. Common White Pine. 

car 2x4—16 ft. Common White Pine. 

cars 2x6—12, 14 & 16 ft. 

Pine. 


car 2x10—16 ft. No. 1 Common White Pine. 
ear 2x12—14 ft. No. 1 Common White Pine. 


Tint st RO RO 


° 
_ 


1 Common White 


No. 
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BOVEY-DeLAITTRE LUMBER CO., 


Lumber Manufacturers, 
Mail us yourinquiries. They TU 
will receive prompt attention MINNEAPOLIS, MINN. 
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For Your 
Spring Suits 


NOTE OUR DESIRABLE 
GOODS. 
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Dimension and 


Timbers. 
6 inch No. { and No. 2 Fencing. 


8, 10 and 12 inch No. | and No. 
2 Boards. 


8, 10 and 12 inch D. Finish. 
Clear Norway Finish. 
Siding all grades. Pine Shingles. 
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Order Early While Assortments 
Are Full. 


Scanlon-Gipson Lumber Co. 


General Offices, Lumber Exchange, 


MINNEAPOLIS. 


MINNEAPOLIS AND NICKERSON 
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and HEMLOCK LU M White cide 


We are the Quick Shippers. Posts, 


A. E. WHITMORE, Poles and 


233-4-5 Lumber Ex., MINNEAPOLIS, MINN. | Shingles. 
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The trouble comes from their agents and commission men, 
who are so anxious to do business that they are willing to 
sell to almost any party who will buy. 

On the 9th of last September I was present at the meet- 
ing of the secretaries of the various lumber dealers’ asso- 
elations, at Chicago, and I can say that much advance was 
made along the line of association work and plans were 
formulated to perfect the efforts of the state associations 
to work in harmony. 

Again in December a call was made for a meeting in St. 
Louis on the 9th, and it was urged that at least two of the 
directors with the secretary be present, as a much desired 


change was deemed to be a necessity, after much corre- 
spondence with the president and executive committee. 
Therefore Mr. I. T. McAllister and Mr. V. C. Davenport 


joined me in the trip and we were present. The result of 
this meeting was the forming what is called the “bureau 
of information” and is taking the place of the so-called 
“Secretaries’ association.” This organization has a much 
larger scope for operation in our work. It is not deemed 
advisable to publish the details in this report, but they will 
be fully explained at this meeting. 

I wish to call attention to one matter of great impor- 
tance, namely, the World’s Fair at St. Louis in 1904. Of 
course we all intend to be there. The Concatenated Order 
of Hoo-Hoo has devised a plan to erect a building to be 
called the “House of Hoo-Hoo,”’ to be large, commodious 
and costing some $100,000, the money to be raised by sell- 
ing tickets at $9.99, entitling the holder to the enjoyment 
of all the benefits of this building, which will be a veritable 
home for lumbermen during the fair. These tickets can be 
secured by lumbermen, whether members of the order of 
Hoo-Hoo or not. Full information will be given you at 
the convention by Messrs. English, Donovan and Geagan. 
You will at once see the great benefits to be derived by 
becoming a member. It is the best scheme yet devised for 
economy, rest and a home at the fair grounds. Please in- 
vestigate; it is worth your consideration. 

I am gratified at being able to report progress of our 
association since the semi-annual meeting last July. I have 
secured eight new members and many more have signified 
their intention of becoming such. No members have resigned 
and only six are in arrears for their dues, which will prob- 
ably be paid at this meeting. ‘The work of the secretary 
has been very much increased and the office made no sine- 
cure. I have tried at all times to push forward the interest 
of our association. Although our territory is large and 
dealers scattered, we should be able to secure more members 
by persistent effort. Every member should help in this 
direction. I trust we shall have a harmonious and profit- 
able session. 

The secretary’s itemized financial report showed ex- 
penditures and receipts in detail, and a good balance 
on hand. 


REVIEW OF THE COAL TRADE. 


GENERAL REVIEW OF THE TRADE. 


While it proved to be not a factor in the markets, a 
most unusual event was witnessed in the coal trade of 
Chicago this week—the wholesale indictment of western 
coal operators and dealers. Smarting under the neces- 
sity of buying free coal in the open market at $4 to $5 
a ton and being unable to procure shipments on their 
regular contracts made six or nine months ago on a 
much lower level, certain manufacturers brought charges 
of conspiracy against the coal trade in general, charging 
that there was deliberate purpose in so manipulating 
receipts as to compel wholesale purchases by consumers 
at exorbitant prices. After a week’s investigation the 
grand jury found that the present market is the result 
of natural causes, but in their search they discovered 
several associations of coal men the objects of which, 
incidentally at least, in the opinion of the jury, were 
in violation of the spirit of the Illinois “anti-trust” law. 
Hence the indictments. But with all fairness of state- 
ment the jury in its report says these combinations do 
not differ from associations existing in other lines of 
industry. 

The effect of this appeal to punitive statutory provi- 
sion has been nil upon the market. ‘The latter still 
ebbs and flows according to natural causes. Last week 
ended with prices slightly higher. The opening days 
this week develop a softening tendency, due chiefly to 
the milder weather. There has been some change in 
the character of the buying. Unable to obtain coal for 
immediate delivery, the buyers, especially the country 
dealers, have been eager to buy coal that is now in 
transit, the arrival of which can be assured for no par- 
ticular date. It is a taking of chances, for there is 
probably no improvement in the movement of coal from 
mine to destination. The situation recalls the market 
of last winter, when buying was voracious under press- 
ing needs, the coal in transit in many instances failing 
to arrive until gentle spring announced herself and re- 
moved all possibility of marketing the coal without 
serious loss. It is not meant to be implied that that 
fate will overtake present holders of coal in transit, 
but it is an element of danger. It may be said further 
in support of the present policy that there has been no 
alternative for the buyers. With no coal in the market 
for immediate delivery it has been a choice of buying 
the fuel in transit or buying none at all. 

There is this difference as compared with a week 
ago: The shippers of coal are not importuning the 
railroad companies so urgently to hurry forward the 
coal in transit. The conclusion seems warranted that 
requirements are not so pressing. In fact, it all re- 
solves itself hack to the original proposition—the milder 
weather has mitigated the erying demands for coal. 
The relief has not been of sufficient duration to affect 








not immediate probability of great accumulation of coal 
on track, which is the most potent factor in a down- 
ward course of prices. 

Trading this past week has been largely a matter of 
Tilinois and Indiana coals. For some of the eastern 
districts the receipts of coal have improved, and if the 
trunk lines are making the herculean efforts to clear 
away the fuel congestion which they are imputed to 
be making there will soon be visible increase in the 
supplies. This is a matter for the next few days to 





prices seriously, for with coal in transit sold there is © 


develop. To date the benefits have not been especially 
notable. 

There is a very marked preference shown just now 
for box cars. Emboldened by newspaper reports of dire 
distress, the lawless element of society has taken ad- 
vantage of the situation to loot cars of coal and seeks to 
justify itself on the ground of inability to buy fuel, 
There is much complaint of short weights, much more 
than ordinarily, and this is doubtless the explanation. 

Anthracite coal is coming west in somewhat better 
quantities. There does not appear to be any decrease 
in the demand, for those importuners who in despair 
have finally taken to the consumption of some substitute 
fuel are replaced by those anthracite consumers who 
last spring laid in a supply and are now running out. 
There are some fluctuations in the quotations of an- 
thracite coal, but the general level seems to be as high 
as ever, about $11 to $12 for the individual operators’ 
output and $7 for the large producing companies’ out- 
put. Inquiries for April and May shipments are he- 
coming numerous, though it is not known what the 
prices will he. 

Coke shows little change in position. The cheaper 
grades may be more abundant and slightly lower, but 
Connellsville product is holding well to previous quota- 
tions. 





THE OUTLOOK IN THE SOUTHWEST. 


Kansas City, Mo., Jan. 20.—The coal situation is 
relieved somewhat owing to the fact that the weather 
has moderated during the past week, and there is not 
the urgent demand for domestic coal that was noted 
earlier this month. The mines are not working to 
their full capacity, as in many localities miners are 
searce and those that can be had will not work full 
time. The car shortage is still on, and the movement 
from mine to destination is exasperatingly slow. De- 
mand from the country dealers is strong and operators 
are unable to take all business offered to them because 
of the number of contracts on hand and unfilled. The 
call for steam coal here and at other points through- 
out the territory is very active, and some plants are 
more or less handicapped because of not being able to 
get all the coal necessary to keep them going. Prices 
are very firm, but have been stationary through the 
month and no further advances are expected. 


BAP PPP III LL 


VARIETY IN A SAW TOOL. 


“The only perfect tool of its kind” is the compre- 
hensive claim made by the manufacturers of the saw 
tool illustrated by the accompanying cut and which is 
patented in the United States and Canada. The claim 
is specialized by the following description of the sole 
manufacturers of the saw tool, known as Post’s saw 
tool, which is made by FE. L. Post & Co., of New York 
city, and is sold by them at the uniform price of $1: 


This tool embodies a perfect saw set, jointer, raker gage, 
side dress and set gage. It is the most compact and handiest 
tool on the market for fitting up cross cut and other saws; 
as every feature is perfect in itself. This tool complete 
weighs less than ten ounces and is but five inches in length 
and as there are no sharp corners it is the most convenient 
tool of its kind in use to carry in the pocket. Its setting 
member is made from tool steel and is properly tempered. 
It has four slots of different widths for setting saws of 
different thicknesses. Any one experienced with saw tools 
will very readily see the improvements in the working fea- 
tures of this tool over all others of its kind. The setting 
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POST’S SAW TOOL. 


member can be locked in the wide recess by means of the 
thumb screws while eaerying it in the pocket. 

This tool is not only adapted for cross-cut saws but can be 
used for fitting saws of different kinds. It is also a very 
practical tool for carpenters and builders as the jointer and 
side dress as well as the set can be used on many of their 
saws. 

Post & Co.’s convincing published contentions in be- 
half of this excellent tool are accompanied by exhaus- 
tive, illustrated instructions for its adjustment, opera- 
tion and care. The self-demonstrating merits of the 
tool will appeal to users of saws everywhere, and such 
are recommended to correspond with EK. L. Post & Co, 
50 Cliff street, New York, N. Y. 


APA" 


The M. Garland Company, ihe well known saw mill 
machinery manufacturer of Bay City, Mich., reports 
the following partial list of shipments for the past 
week: Two Kline patented log loaders to Filer & Sons, 
Filer City, Mich.; export shipment to the Moulthrop 
Lumber Company, Cutler, Ont.; one 4-saw Garland lath 
bolter to D. J. Murray Manufacturing Company, Wat- 
sau, Wis.; one 42-foot steam feed with double end ro 
tary valves complete, to the Ironton Lumber Company, 
Ironton, Ohio. Mr. Knowlton, of the St. Regis Com- 
pany, St. Regis Falls, N. Y., was a visitor to the offices 
of the M. Garland Company, Bay City, Mich. this week: 
The St. Regis Paper Company has several of the Gar 
land patented cable conveyors in daily use. 
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ON THE UPPER MISSISSIPPI. 


THE MINNESOTA LUMBER CENTER. 


MINNEAPOLIS, MINN., Jan. 20.—Wholesalers in the 
white pine headquarters are making preparation for 
their annual overtures to the northwestern retailer. 
A large number of the dealers were in the city last week 
and took the opportunity to look over market condi- 
tions to their satisfaction. This week they are home, 
sizing up local prospects and figuring on what they 
will need in the way of stock. By next week an army 
of traveling men will be out, calling on the dealers in 
the hope of placing some substantial orders for spring 
stock. Some early birds are already on the wing, but 
for the most part they are prolonging the holiday va- 
cation and keeping in touch with the home office for 
a while longer. 

Few expect a brisk beginning for the spring trade. 
The market is stationary and is rather expected to re- 
main so. The retailers, at any rate, do not believe 
prices will advance materially before their spring trade 
opens up, and for the most part they will put off 
ordering until that time. Some forehanded ones are 
placing orders for stock now, to avoid being left out 
when it comes to distributing the limited supply of 
white pine dimension, but the rest will take their 
chances when the time comes, in the general rush. 

Dimension Prices. 

Agitation is renewed for a 50-cent advance on white 
pine dimension. The action of the Wisconsin Valley 
association in raising its list has stiffened the backbone 
of some of the Mississippi Valley men who before were 
opposed to the change, and they are responsible for the 
yenewed talk. They hope to get another meeting of the 
price list committee, but this is not likely to occur 
before the annual meeting of the association next 
month. 





Legislation on Lumber. 

The Minnesota legislature is having is biennial picnic, 
tinkering with the laws relating to the lumber indus- 
try. There is some interest in one bill introduced, 
which provides that logs shall hereafter be assessed 
in the locality where they are cut. This of course is in 
the interests of the lumbering counties, but lumber- 
men do not see how the assessor will be,able to reach 
on May 15 logs that have been cut and floated down river 
to the mill. He would be kept pretty busy all winter 
following the camps and keeping scale. Another bill 
proposes that in actions to enforce liens on logs and 
lumber the plaintiff shall be given witness fees and 
mileage. ‘This would doubtless multiply lien suits, 
which would become a profitable line of business for 
a certain class of litigants. 

Minor Mention. 

W. C. Edwards, of the W. C. Edwards Lumber Com- 
pany, St.. Paul, left Saturday for Tennessee, to look 
after some hardwood timber holdings in that state. 

The Carpenter-Lamb Lumber Company has two sales- 
men on the road already. J. H. Waters is out looking 
after his old territory in Iowa and southern Minnesota, 
and George LL. Gardner, for several years an office em- 
ployee, is making his first trip, looking after territory 
in South Dakota, northwestern Iowa and southern Min- 
nesota. 

W. A. Dahlgren, who has just entered the employ of 
the Wallace & White Lumber Company as a traveling 
salesman, left this morning for South Dakota, where 
he will call on the retail trade. 

R. J. Menz, president of the Menz-Hill Lumber Com- 
pany, has left for the west coast, where he will close 
several important deals with west coast mills to handle 
their product during the coming season. 

J. G. Wallace, of the Wallace & White Lumber Com- 
pany, has gone to the Pacific coast. He will spend 
some time in Washington, looking over the situation and 
closing up some deals pending there. 

W. E. Stevens has associated himself with the D. 
I. Hughes Lumber Company and will represent that 
concern in Minneapolis city trade. 

Hon. John Trumbull, of Port Angeles, Wash., general 
counsel for the Port Angeles & Eastern railway, was 
in Minneapolis Saturday, on his way to Chicago and 
New York, on business connected with his company. 
While here he visited with Frank H. Mackintosh, of the 
Hughes-Mackintosh Company. 

E. F. Guerin, of Port Crescent, Wash., superintendent 
of the Seattle Logging Company, was in Minneapolis 
yesterday, on his way home from a visit to St. Louis, 
New Orleans, Washington, D. C., and New York. He 
's now bound for the camps, where he will proceed at 
once to get ready for the season’s logging operations. 
m4 Payson Smith, jr. the well known handler of 
sgh lumber products, returned yesterday from a 
a weeks’ trip, during which he picked up one lot 

000,000 feet of poplar lumber. While in the south 
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nyooked over some other good business propositions 
Which he still has under consideration. 
Pi E. Gipson, of the Scanlon-Gipson Lumber Com- 
= 3 with Mrs. Gipson and son Corwin, left last week 
; ae amaia, where they expect to spend two months. 
Con - Sarles, formerly with the Grand Forks Lumber 
vas pany, has gone with the Crookston Lumber Com- 
"ved will represent it on the road this season. 
- ar Goodridge, estimator for the Curtis & Yale Com- 
tion, at Minneapolis, has returned from a long vaca- 
r am in the east. During the last few weeks he 
} nat Washington. 
wad Agnew and John Clark, with the Hanbury 
: acturing Company, Brandon, Man., left’ last week 
ome, after purchasing a new line of machinery. 


A.W, Clark and F. B. Shields, of the A. W. Clark 







Lumber Company, formerly of Méehominee, passed 
through Minneapolis last week on their way to Wash- 
ington, where they have options on some mill property 
and timber tracts, and expect to engage in manu- 
facturing. 
a a 
THE BLACK RIVER DISTRICT. 

La Crosse, WIs., Jan. 20.—The weather still con- 
tinues cold and reports from the woods indicate that 
better work is now being done than at any other time 
for a number of years; so with the usual amount of 
cold weather will be gotten in all the logs anticipated 
at the outstart. While sleighing is fairly good, we are 
in need of a few inches of snow to make it first class. 
Trade is quiet now, but the outlook is good. 

The estate of N. B. Holway has sent its teams to 
Medford, Wis., to be used there in the woods by the 
Joseph Gibson Lumber Company. 

T. M. Hart, of the Goodyear Lumber Company, Tomah, 
Wis., is here today calling on the trade. 

Earl Pooler, of the C. H. Nichols Lumber Company, 
who was here to attend its annual meeting, has re- 
turned to his home at Seattle. 

The John D. Young Lumber Company has bought 
the stock of the Phillipps Lumber Company here, about 
500,000 feet, mill run. 

Frank Thorpe, of George B. Carpenter & Co., was 
here on Friday calling on lumbermen. 

W. W. Cargill returned on Saturday from Pine Bluff, 
Ark., bringing home John H. MacMillan, his son-in- 
law, who has charge of the business there and who is 
just recovering from an attack of typhoid fever. 

Frank P. Hixon, accompanied by his family, will leave 
next week for California. He will attend the annual 
meeting of the Scott & Van Arnsdale Lumber Company 
at McCloud and will spend the remainder of the win- 
ter about Santa Barbara. 


LAKE SUPERIOR PORTS. 


AT THE HEAD OF THE LAKES. 

Dututu, Mrinn., Jan. 20.—W. H. Gilbert sold this 
week about 20,000,000 feet of log run stock. Of this 
5,000,000 feet will be on docks of the St. Louis Lumber 
Company when that company ceases sawing for Mr. 
Gilbert next month, and the rest is to come from his 
logs on the Amnicon and Middle rivers, south shore of 
Lake Superior. These logs are to be sawed at the Mur- 
ray mill, which has been leased by Mr. Gilbert and 
associates, the coming season. As an indication of 
price, this stock is about the same as was sold last 
year at $16 a thousand, and is bringing somewhere be- 
tween $17.50 and $18. 

Some other sales have been made, by the Red Cliff 
Lumber Company, by Richardson & Avery, and others. 
Mitchell & McClure had a lot of No. 3 and better and 
mixed grades, left over from the sale of their mill. Of 
these about 1,800,000 feet of 3 and better have beén sold 
and a few hundred thousand feet of mixed grades. The 
Edward Hines Lumber Company has sold 2,000,000 feet 
of its Schofield mill stock, on dock at West Superior, in 
addition to about 1,500,000 feet that was sold a week 
or so before. In all these sales aggregate about 39,000,- 
000 feet, most of which has been log run stock and at 
prices averaging $1.50 to $1.75 better than a year ago. 

There was a brief strike at the winter mills this 
week, the pilers demanding an advance from $2 to 
$2.25 a day. As winter wages for piling are usually 
25 cents under summer rates the mills objected, and a 
compromise was arranged by the St. Louis company 
and Alger, Smith & Co. whereby a yearly rate of $2.25 
was made, the pilers compromising some of their union 
rules as to nonunion men ete. The remaining mills 
have come in to the same agreement and all are run- 
ning. 

A town to be called Pittsburg has been platted at the 
head of Rice lake, on the line of the Duluth, Virginia 
& Rainy Lake road, twelve miles north of Virginia. It 
is to have two saw mills, and it is to be the center for 
a large operation for many years. 

On this railroad, which is one branch of the big en- 
terprise recently passed into the control of Charles 
Ruggles and associates, of which full mention was made 
in this correspondence two months or more ago, the 
work of construction northerly is progressing fast. Up 
to date eighteen miles of main line have been built, six 
miles of this being the work of this season, and grad- 
ing is about completed for another short section. Rails 
and ties are available to take the road to the Canadian 
boundary and it is understood that the management 
fully expects to be at the boundary this time a year 
hence. There is this winter a large log traffic over 
the completed line, part of the logs going to the new 
O’Brien & Cook mill at Virginia and part to the St. 
Croix river at Stillwater for the Taber Lumber Com- 
pany of Iowa. There are now, in addition to the eigh- 
teen miles of main line, about twenty miles of logging 
spurs to the camps of O’Neal & Nelson and Donovan 
& Stack, the latter logging for the Taber company and 
the former for O’Brien & Cook. 

Engineers are at work all along the line north of the 
terminus at Camp No. 6 and the road will be at Pelican 
lake by midsummer. There it will tap an immense 
quantity of pine, which is passing into the hands of the 
Ruggles interest, together with as much more further 
north, which had been gathered together by W. H. 
Cook, president of the road and construction company, 
who is still connected with the enterprise. This road 
will open not only an immense amount of pine timber, 
estimated to be more than 2,000,000,000 feet, but will 
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A COMPLETE AND WELL ASSORTED STOCK. 
WRITE FOR DELIVERED PRICES. 
WE SHIP PROMPTLY. 


THE 


Shevlin-Carpenter Company, 


MANUFACTURERS, 


Minneapolis, Minn. 
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ASK US FOR PRICE. 
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Brainerd Lumber Co. 
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100 “ 8-4 C Select. 
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RIFT FLOORING A SPECIALTY. 
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MAPLE AND OAK FLOORING. 
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Pittsburg Headquarters for Dry Hardwoods. 
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also tap an enormous amount of spruce and cedar as 
well as other wood and will give access to a very large 
and fertile agricultural district. 
(Special telegram to the AMpRICAN LUMBERMAN.) 

DuLutrH, MINN., Jan. 21.—Another deal has just been 
closed in a final sale of C. F. Ruggles and W. H. Cook by 
the Wausau Investment Company, Alexander Stuart and 
Walter Alexander of pine on Rainy river territories for a 
consideration of $875,000. This is part of the big deal in 
which the Duluth, Virginia & Rainy Lake road figured and 
has been held under option by W. H. Cook since he Sse- 
cured it for the late owners. 





CHEQUAMEGON BAY NOTES. 


ASHLAND, WIs., Jan. 21—It is reported that Moore, 
Keppel & Co., of Port Wing, have sold the entire cut 
of their mill this year, amounting to about 17,000,000 
feet of norway and white pine. The sale also includes 
the lath and Nos. 4 and 5 boards. The Nicola, Stone 
& Myers Company and Potter, Teare & Co., of Cleve- 
land, are the purchasers. ‘The purchase price has not 
been given out but it is a fair estimate to say that 
$300,000 will not cover the deal. D. L. Wiggins has 
been negotiating the sale. 

The large timber deal between Thomas Bardon, of 
Ashland, and Frederick Weyerhaeuser, the Red Cliff 
Lumber Company and Alger, Smith & Co., of Duluth, 
which was reported several weeks ago, has been con- 
firmed and the deal was closed yesterday. The pine 
involved in the deal is estimated at over 100,000,000 
feet. and the price was in the neighborhood of $600,000. 

‘The present winter is one of the best for logging that 
northern Wisconsin has had tor a number of years and 
the loggers are taking advantage of it by putting in 
extra crews and rushing work as fast as possible. There 
is about three feet of snow in the woods but this has 
been on the ground for the past month and has been 
packed so that sleighing 1s very good. The weather 
itself has been all that could be hoped for; cold nights 
and sunny days keep the icy roads in the best of con- 
dition for hauling heavy loads. 


erro 
BAD RIVER RESERVATION TIMBER SALES. 


ASHLAND, Wss., Jan. 16.—Major Campbell has re- 
ceived orders from the interior department to advertise 
for sealed proposals for the purchase of timber on the 
Bad River reservation of 392 allotments made to the 
members of the Bad River tribe at not less than the fol- 
lowing rates: 

Shingle timber, 65 cents a thousand; merchantable 
dead pine, $2 a thousand; merchantable green white 
pine, $6; green norway pine, $4; green or sound hem- 
lock, $1; merchantable basswood, $2; merchantable elm, 
$2; merchantable birch, $2; merchantable oak, $4 a 
thousand. ’ 

It is required of the successful bidder to comply in 
every particular with the rules and regulations ap- 
proved by the president December 29, 1902, and each 
and every bidder must enclose with his bid, as an evi- 
dence of good faith, a certified check for $2,500, payable 
to the United States Indian agent, La Pointe agency. 
The right to reject any and all bids is reserved. 


LAKE MICHIGAN PORTS. 


—_—eoreaeae 
ON MICHIGAN’S WEST SHORE. 


Muskecon, Micu., Jan. 20.—William Cole is building 
a portable mill in Egelston township, near Sullivan, 
and will do custom sawing. 

Congressman Roswell P. Bishop has announced his 
intention of recommending Horace L. Delano to Presi- 
dent Roosevelt for appointment as postmaster of this 
city to succeed Sylvester H. Gray, the former shingle 
mill man who has made such a splendid record in the 
office. 

J. N. Cotton, treasurer of Oceana county, has been 
elected to succeed the late Charles T. Hills as director 
of the Oceana County Savings bank, and A. L. Carr to 
succeed him as president of the same bank. Charles H. 
Hackley, of this city, was also elected a director. 

Governor Aaron T. Bliss has appointed Ansel F. Tem- 
ple, of Muekegon, who is head of the local plant of the 
Stewart Hartshorn Company, trustee of the Northern 
Michigan asylum for the insane at Traverse City, for 
a term of six years. 

The ice in Muskegon lake is twelve inches thick. 

Napoleon H. Rosencranz, of this city, was killed, and 
Oscar Lawson, of this city, injured, in the collapse 
of a scaffolding at Quitman, Miss., which was being 
erected by the Muskegon Boiler Works. 

Jay A. Billinghurst, son of Colon C. Billinghurst, 
cashier of the National Lumberman’s bank, and Miss 
Margaret M. Hofstra, of New York, N. Y., were quietly 
married here at the residence of Dr. and Mrs. B. D. 
King, cousins of the bride, Monday, January 19, at 2 
p.m. They will reside here after a week’s wedding trip 
to Chicago. 

Charles H. Hackley has presented his annual report 
to the chamber of commerce as trustee of its bonus 
fund. He reports a balance of $45,863.21 on hand avail- 
able as bonuses to additional factories that may be se- 
cured. Since the fund was placed in his hands it has 
earned $30,854.07 in interest, by careful investment. 
The chamber of commerce, by means of this bonus fund, 
secured the following ten factories for this city: Amer- 
ican Rolling Mill Corporation. American Tin Plate Com- 
pany, J. Loescher Tannery Company, Crescent Manu- 
facturing Company, Amazon Knitting Company, Moen 
Desk Company, Shaw-Walker Company, Muskegon Cab- 





inet Company, Central Paper Company and Superior 
Manufacturing Company. In addition, without the pay. 
ment of bonus, the Grand Rapids Desk Company and the 
Standard Malleable Iron Company were secured for 
Muskegon Heights. All the above plants are in opera- 
tion except the mills of the American Tin Plate Com. 
pany, which have been sharing in the general tieup of 
the tinplate industry in this country. They are ex. 
pected to start soon. James Gow, of the saw mill firm 
of Gow & Campbell, has been elected to succeed E. L, 
McDonell as a member of the chamber of commerce 
committee on railroads and boat lines. 

The Sargent Manufacturing Company has re-elected 
the following officers and directors: President, Thomas 
Hume; vice president, J. J. Howden; secretary and 
treasurer, C. W. Cunningham; directors, Thomas Hume, 
J. J. Howden, Thomas Munroe, F. A. Nims, N. Me. 
Graft, J. L. Murray, C. W. Cunningham. 

The Rodgers Iron Manufacturing Company has elect- 
ed the following in annual meeting: President, John 
Rodgers; vice president, Lincoln Rodgers; secretary, 
W. F. Chrystal; treasurer, Alexander Rodgers. 





CREAM CITY TRADE NOTES. 


MILWAUKEE, Wis., Jan. 21.—The annual meeting of 
the Land, Log & Lumber Company will be held in Mil- 
waukee early in February, when a successor to the late 
Henry M. Pillsbury, as secretary, will be elected, also 
a successor to William H. Bradley, as director. In 
view of the fact that the annual meeting will occur 
so soon no temporary successor to Mr. Pillsbury has 
been appointed. Milwaukee financiers, particularly 
among the lumbermen, are wondering who will be 
named by the court to succeed Mr. Pillsbury as execu- 
tor for the estates of David M. Benjamin and 0. P, 
Pillsbury. Both are very large estates and important 
trusts, their successful administration practically re- 
quiring the almost undivided attention of a highly 
qualified business man. 

Gus Landeck went to Evansville, Ind., Tuesday on 
a short business trip. 

Ex-Gov. W. H. Upham, of Marshfield, was here early 
this week. He reports great activity in the woods and 
an immense amount of cutting going on. His company 
has experienced little if any difficulty in securing the 
necessary men to work in the woods. 

Milwaukee lumbermen are watching with interest 
action that may be taken by the present session of 
the legislature in reference to the creation of a state 
forestry board designed to protect the timber interests 
of the northern part of the state. Such a Dill has 
already been introduced by Senator McDonough. 

The Filer & Stowell Company will shortly build a 
15-ton furnace for steel castings at its new plant on 
Oklahoma avenue, at a cost of $50,000. It will have a 
capacity of 150 tons a day. 

Mrs. Alvina C. Rugee, wife of the late John Rugee, 
one of the pioneer lumber dealers of Milwaukee, died at 
her home in this city last Saturday and was buried 
Tuesday. 

Frank N. Snell has returned from Minneapolis, where 
he attended the several conventions of lumbermen in 
that city during last week. 





UPPER PENINSULA NOTES. 


CALUMET, Micu., Jan. 19.—W. W. Schultz, of Chi- 
cago, has placed a large order for piling with the 
Sparrow-Kroll Lumber Company at Kenton. 

The Worcester people, of Chicago, who brought. the 

mill and stock of the Sturgeon River Lumber Com: 
pany at Chassell, are preparing for a busy season. At: 
ditional machinery is being installed in the plant and 
about 20,000,000 feet of lumber will be cut. 
_ The South Range Lumber Company, recently orga 
ized by Ontonagon county people, is purchasing all the 
timber’ land it can secure at favorable terms and will 
erect a mill and shingle plant at Ontonagon as soon 
as sufficient land has been secured. 

George McKinny & Co., of Menominee, have closed 
a deal for the entire season’s cut of shingles of Per: 
rizo & Son, operating a plant at Daggett. The deal is 
a large one and calls for about 10,000,000 shingles, 
mostly of cedar. 

The Lindsey Bros. Company, of Menominee, has beet 
awarded a contract for 8,000 selected cedar, tamarack 
and norway pine piles. ; 

IL. Groesbeck & Son have sold their heading and stave 
factory at Ontonagon to Joseph Atkinson, of Dutton, 
Ontario, who bought also all the standing timber and 
logs of the former firm. He will greatly enlarge the 
plant and make complete kegs. 

PAPAL 


ON THE MENOMINEE. 


MARINETTE, Wis., Jan. 21.—There is every indicatio 
that the price of lumber will be increased somewhat 
this year, and the tendency will be to strengthen it 
It is known that the lumber firms have asked more 
for their lumber this year, and any of the cuts which 
are sold for the season will be secured at a slightly 
advanced figure over last year. 

1, H. McCormick said of the lumber market: 

I believe that the lumber market will be somewhat 
firmer this year. There is every indication that there wil 
be a slight increase in the prices of certain of the high 
grades of lumber. Word has been received from the 
lumber buyers which would indicate that they will visit 
the twin cities early in the spring to secure stock. : 

The Edward Hines Lumber Company, of Chicago, will 
secure the season’s cut of the N. Ludington Company 
again this year and will handle the cut of both mill: 
The deal for the purchase of the season’s cut of the i. 
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or Witbeck Company will be consummated in a few days. facturing Company’s plant, which will have a capacity 
Y- Several of the mills are running this winter and will of nearly 18,000 refrigerators a year—enough to chill 
he have stock to offer early in the spring. Logs are com- the whole white pine district. i PITTSBURC 
or ing in at the rate of seventy carloads or more daily. Rhinelander is rejoicing over the proposition of An- m 
‘a The St. Paul road is bringing three train loads in daily drew Carnegie to donate $12,500 with which to erect a 
m- and the Wisconsin & Michigan road one train besides public library. 
of the regular freight. , y : Frank J. Stevens, now engaged in the lumber busi- 
“X- On account of the large holdings of California red- ess at Rockford, Ill, is visiting his father, D. B. 
rm wood timber here the order tor the complete machinery Stevens, at Rhinelander. 
L. for two large saw mills te ~ “a oe ae oie 
rce Company from the Northwestern Redwood Lumber Com- H : 
oa. cf California, is of interest. ‘These contracts IN AND AROUND WAUSAU. We are running our new mill at 
ed amount to a the local company has others Wausau, Wis., Jan. 20.—Hon. Alexander Stewart is Florala, Alabama, cutting virgin 
1as é many ee ek : in Chicago under a physician’s care. When able he will 
nd Marinette and Menominee hope now that they will — ie Cillian daw the halen of i int 
ne not feel severely the loss of the lumber mills as the tim- 5°.) NOTIN (On fe and two children left 
’ eas : . alter Alexander, wife and two children left for Cali- 
e- ber disappears, as the cities are securing other indus- Pe agg 28 t shear Aiea cay roche tk 
tries to take their places as the mill companies drop ‘rma January <o to enjoy the climate for a lew montis 
i out. The big lumber yards of the Kirby-Carpenter Com- and also to look after Mr. Alexander’s company’s lum- LONG LEAF 
hn pany at Menominee, vacated last year, are now all util- ber 2 in that — ol — Mrs. Frank Hix- 
ry ized by a candy factory and cedar yards. In Marinette a "oe a Herma + 3 ae - 1€ geet » Sarat 
. a fish cannery is to be built this spring on the site of eee ey & > syste gp” wegen eng 
ne of the vacated mill properties. City, was in Wausau on Saturday. He reports the mar- 
” keting of a monster pine tree at his firm’s new mill last 
week. It was what is known as a “schoolma’am” tree 
and was cut out near Rib Falls. The trunk divided 
of WISCONSIN. about four feet from the ground and the two branches 
Mil- made fifteen logs, two of which were not marketable. 
late T irte ogs sealed 5 d were so 
THE DOOR MANUFACTURING CENTER. gg thirteen logs sealed 5,000 feet and were sold — 
In OsHKkosH, WIS., Jan. 21.—The mill and factory dis- 
cur tricts of Oshkosh are taking on their accustomed air of 
has activity. ‘The woodworking mills and factories are re- j j 
“ on after the annual “elose-down for repairs and MICHIGAN. and are seeking particularly, or- 
inventory, and several thousand working men have 7 ; 
+ resumed work after days and weeks of rest. The plants EASTERN MICHIGAN NEWS. ders for large Construction Tim- 
es are beginning the year with renewed energy and with ; ‘ ca? 
tant the prospect of a big business in all lines. Bay City AND Sacinaw, Micu., Jan. 19.—There was bers, Factory Flooring, Car Siding 
re- Nearly all of the plants have been closed for decrease in the output of lumber on the Saginaw . 
ghly periods ranging from ten days toa month. The Morgan = river last year of about 42,000,000 feet. _The removal and Car Roofing. 
Company will resume operations with a full crew of = po plant ’ = ere pra = rig ge | 
y on about 400 men in a week or ten days. Its plant was 0 ario cut out about 25,000, eet; the Merri H : 
, not closed entirely and the Rae ts floor fen he peony _ vo a ——s _ es cut er Our large capacity will enable 
‘arly and planing mill continued to operate without a break. 2,102, eet, and some other mills on the river made : 
and The aa ons door department pet operations shortly @ poor showing. But Saginaw river is still in the us to fill orders for large timber 
pany before Christmas in order that a new engine and boiler swim, dealers here handling about 486,000,000 feet of bi 
the and new machines might. be installed. The McMillen all kinds of lumber. The output last year of the saw ills promptly. 
Company closed its sash and door plant December 26 mills was the smallest since 1854. The manufactured 
prest and expects to resume January 28 with a force of product is now about equally divided between pine, 
n of about 210 employees. Some of the old machinery has hardwoods and hemlock. A few years ago it was pine 
state been replaced with new and improved machinery with a exclusively. There has been manufactured on the Sag- WE USE THE TELECODE. 
rests view to turning out a higher grade of goods than ever inaw river, which is but eighteen miles in length, from 
has before. The entire interior of the plant has been re- 1851 to 1902 inclusive a total of 23,960,000,000 feet of 
painted. The Paine Lumber Company reopened its sash lumber. 
Id a and door factory Monday of this week with a full force Local dealers are carrying good stocks of lumber and 1 
t on of several hundred men. The plant was closed since are doing a very good business. Mershon, Schuette, meérican um er 
we a December 15. The saw mill has also opened after being Parker & Co. have on hand and in sight about 90,000,- 
closed since November 1. Extensive repairs were made 000 feet for the year’s stock. Of course a large por- 9£9 
ugee, and machinery overhauled, but new machinery was not tion of it will not come along until next summer, but Man f g Co 
ed at necessary. The Gould Manufacturing Company wi!’ they have a lot of good stock in the yards on this ® 
uried resume next week. Its sash and door factory was closed river. Their factories are busy, filling orders booked rn tea) 
after Christmas for repairs and inventory. The Wil- before the holidays, and other business is coming right a 
vhere liamson & Libbey Lumber Company will start its sash along. The outlook for them is very favorable, in- 
n in and door factory next Monday if the repairs shall be deed. 
completed. Radford Bros. & Co. started operations at William Schuette, regarded as one of the best look- PITTSBURG, PA., U.S. A. 
their sash and door plant Monday. They employ about ing and suave lumbermen in the valley—and this rep- . 
250 men when running full. The Foster-Lothman Mills utation extends down into North Carolina—says that 
opened with a full crew on Monday. Some new machin- his business in the south is flourishing and last year 
Chi- ery has been installed and extensive repairs made. The was a very good one for the plant at Belhaven. 
the R. R. Starkweather Company, manufacturing interior Ralph Loveland is over in Ontario looking after the 
furniture and stair work, did not close down its plant lumbering operations of N. N. Wright & Co. and the POV STOO OTIS OTTO TOTO OVO COTO TOO ™ 
t the except for two days following New Year’s day, as the Saginaw Lumber & Salt Company. These concerns} =. 
Com: company had too much work to do so. The Campbell- will probably secure the stock they calculated on get- $ ’ s $ 
Ad: Cameron Company started its saw mill last week Tues- ting when they went into the woods last fall, some- | $ D L Gilles 12€ & Co > 
5 and day after ten days’ cessation of operations and is now’ thing like 70,000,000 feet. 2 . as P ' $ 
running full foree. The saw mill of Hollister, Amos & Henry Neinstedt, a well known timber dealer, re- $ Manufacturers & Dealers i 2 
gar: Co. will not resume until March or April, when the ice turned on Saturday night from the south, where he has > prep naps PAM 2 
11 the will go out of the Fox river. been looking over some timber properties. Saginaw | @ $ 
will sa Morgan, of the committee appointed to revise river lumbermen have been making some investments $ > 
soon the official price list to conform to the increase in the in the south and they have turned out profitably. > $ 
— “_ wy . por A gy ——— have been ae values have materially increased down there 3 RAILROAD TIES AND > 
d made and that the list wi issued by manufacturers and there are few bargains such as might have been | 4 : 
— a om — nee part of this week. picked up several yeate tae . ae $ PLANING MILL WORK 2 
is Clyde O. vis, who travels for the Williamson & The trial of the suit started by R. M. Randall, of | @ $ 
oo Libbey Lumber Company and is as esteemed a salesman Saginaw, to recover $100,000 ius W. R. Burt, by rea- $ sealant 2 
as can be found in the business, was married in Mil- son of differences growing out of the sale by Randall | @ ANNUAL SALES s P $ 
3 been waukee on Wednesday evening last to Miss Lou E. to Burt of stock in the Asher Lumber Company at 4 50,000,000 FEET. Pittsburg, a. > 
are Walker, of Tecumseh, Mich. The announcement came Ford, Ky., now the Burt & Brabb Lumber Company, >$ ings 
po surprise to the many friends of Mr. Davis in this will begin in the Saginaw circuit court tomorrow. It PPPPAPRPPRPPPPLL ELD PPLE OP PL OL Po ag A 
stave so he ‘ : poe promises to be a long drawn out and hotly contested 
pe Pag ly lb eve Seago pag aye | “ Pa a Charles Ps of Ford, and M. J. Brabb are in 
an e L 3 ; svening bu e blaze Saginaw as witnesses. 
the was checked before serious damage resulted. It was a The MacKinnon Manufacturing Company has con- HEMLOCK. SON Givi" pty 9 
> narrow escape from a serious fire. tracted to build two tubular boilers, one for the We- | WA/JF INE pict BROAD AND 
nona Coal Company and the other for the Pittsburg YELLOW PINE 1£9 50 CHESTNUT STS. 
WISCONSIN VALLEY NOTES Voal Company; for two steel storage tanks for a De- AP yaul® ipbELPn, 
: troit concern, and for the Kilby Manufacturing Com- NCPINE | wil (5A PA. 
cation MERRILL, Wis., Jan. 20.—The demand for lumber right pany, of Cleveland, 450 tons of steel work will be fur- — and 
ewhat now in the middle of the winter is such as to be most ished for sugar factory construction. 
en it. Satisfactory to manufacturers, and they report orders W. D. Young & Co. manufactured 16,908,214 feet of 
more coming in briskly. But while this condition exists maple lumber and 2,423,510 feet of hemlock in 1902. They 
which they are losing no time around the saw mills, slashing lumber and 2,423,510 feet of hemlock in 1902. They 
ightly up the logs as rapidly as possible, trying to get an have 12,000,000 feet of maple in stock and the mill will 
assorted stock ahead to meet the requirements of the be fully stocked for another year. They also have stock 
spring trade, which is not very far away. The recent manufactured at other mills. Their flooring plant was Ch CMH 
jewh raise in the price of piece stuff necessitated issuing new run steadily through the year, the greater portion of aaa 
ase lists, which are now in the hands of customers, and the time day and night. 10€,89 51d Te 
mth those who waited for a drop before placing orders for «The Sickelsteel Lumber Company held its annual 
1 visit Spring stock are likely to meet disappointment. meeting at Detroit on Friday. S. F. Derry was elected Manufacturers of 
A. H. Stange, president of the A. H. Stange Com- president, A. R. Sickelsteel vice president, G. A. Blessed SPRUCE LUMBER, LATHS, 
0, will pany, attended to business matters at Chicago a couple secretary and treasurer. This company operates in CLAPBOARDS, SHINGLES 
mpany of days the past week. hardwoods exclusively and is handling the cut of a and BOX SHOOKS 
allt Some time during the next month will witness the number of mills about Millersburg. : 
the beginning of operations at the new Rhinelander Manu- The annual meeting of the stockholders of Mershon, 
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John R. Davis Lumber Co. 
PHILLIPS, WIS. 
PINE, BASSWOOD, HARDWOODS, Mixed Cars 
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‘Orderd Peomoily Filled 


MIXED CARS OF 
Birch, Elm, Oak and Hemlock Lumber. 


BASSWOOD Siding, Finish, Ceiling, Casing, Base. 


LAMAR SEXMITH, Wavsau, Wis. 
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7,400,000 Ft. 
HEMLOCK. | 


Fenwood Lumber Co., Wausau, Wis, 
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BOARDS and 
PIECE STUFF 


; Write for 
Delivered List. 








j ALSO WISCONSIN HARDWOODS. 
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: Hemlock Shingles : 
: 16 INCH AND 18 INCH. $ 
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MIXED CARS. 


Hemlock and 
White Pine Lumber, 


BASSWOOD SPECIALTIES 
Including Siding, Ceiling, Casing, Base, 





Can be secured by sending orders to 


Weearrsa JOHN WEEK LUMBER CO. 
Stock.” STEVENS POINT, WIS. 
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HEMLOCK: BARME: 


No. 79 Summer St., 


Only Dealer who can supply Cutting 
Patent Bark Cars to Shippers 
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BOSTON, MASS. 


Pardee & Curtin Lumber Co. 


SUTTON, W. VA. 


POPLAR 





HARDWOODS 
HEMLOCK 





BAND MILLS AT 


Sutton, Palmer, 
and Curtin, W. Va. 
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WIRELESS AND WIRE MESSAGES 





Are shortened and simplified by using the TELECODE. 
Specimen pages and prospectus free 


AMERICAN LUMBERMAN, 315 Dearborn St., CHICAGO. 











Schuette, Parker & Co. was held yesterday and the fol- 
lowing directors elected: Selwyn Eddy and F. E. 
Parker, Bay City; A. C. Opperman, Pittsburg; William 
Schuette, W. B. Mershon and E. C. Mershon, of Sagi- 
naw. This concern handled 72,000,000 feet of lumber 
last year, and the business was done under prosperous 
conditions. 

The annual meeting of the Saginaw & Manistee 
Lumber Company stockholders was held in Saginaw 
yesterday. Directors were elected as follows: W. F. 
Durmort, Williams, Ariz.; W. R. Thorsen, Milwaukee; 
William Wente and James Dempsey, Manistee; W. B. 
Mershon and W. S. Humphrey, Saginaw, and E. Nelson, 
Detroit. The directors subsequently elected the fol- 
lowing officers: President, W. F. Durmort; vice presi- 
dent, W. R. Thorsen; treasurer, William Wente; secre- 
tary, W. B. Mershon. The company operates at Wil- 
liams, Ariz., where it has a very extensive plant consist- 
ing of saw mills, planing mill and box factory. It 
manufactures and handles 20,000,000 feet of lumber 


LOGGING NOTES. 


IN NORTHERN MICHIGAN. 


CALUMET, Micn., Jan. 19.—This winter's logging op- 
erations are the heaviest witnessed in this section for 
some years. It is estimated that there will be 213,000,- 
000 feet of timber cut in the woods tributary to this 
city this season. The greater part of this will be pine, 
but the cut of cedar and hemlock will be the largest 
since logging in this section was started. The follow- 
ing table gives the estimated cut of the various con- 
cerns: 








Feet. 

Diamond Match Company............ 45,000,000 
ee a eee er 22,000,000 
Charlies Hebard & Son8.......cccccces 20,000,000 
Sparrow-Kroll Lumber Company....... 20,000,000 
Dollar Bay Lumber Company......... 15,000,000 
Be. Wereteet & OO. nce wcvcevcescus 15,000,000 
POONOE TROUOED ccccsicccaedsvcceesre 10,000,000 
NE SIO a hc, s-s'o0:.W 0 ai 8S STP 10,000,000 
Holt Lumber Company.....i..seccces 10,000,000 
Morrison & Williams ....teescccssece 6,000,000 
3 TT Lumber Company........... 5,000,000 
i A en: iss 9a ee 0:Caws 60006080 08 5,000,000 
CEE ee or re rere 5,000,000 
ce ge ae eee er 5,000,000 
eer ore rn tyes 20,000,000 

OP. oo Ricduesa wih sehen 213,000,000 


Woodsmen are getting the best wages this season 
that have been paid for many years, and still loggers 
cannot secure the necessary forces. This winter opened 
very unfavorably for lumbermen but conditions now are 
excellent and it is likely to prove one of the best in re- 
cent years. 

Crawford & Sons, of Cedar River, have bought the 
necessary steel and will lay thirty miles of additional 
logging road next spring. The extension will run from 
Cedar River to Spaulding, in Menominee county, and 
tap a tract of 5,000 acres of timber land purchased by 
the concern a short time ago, 





FROM THE SAGINAW VALLEY. 


Saginaw, Micu., Jan. 19.—-Conditions for logging are 
fine in the lower peninsula of Michigan. There is snow 
enough to permit of hauling, the weather has been cold 
of late, swamps are frozen over solid and good roads 
are being taken advantage of by loggers. There is an 
active demand for men for woods work, and some mill 
men are being hired. A good many men have been 
taken out of the valley this fall and winter to work in 
lumber operations down south. 

Cedarmen are having a fine winter for operations. 
The cold weather has frozen over the swamps. ‘There 
has been a good inquiry for cedar for next season’s de 
livery and a large quantity will be secured if these 
conditions continue. 

Gus Kriedman has 750,000 feet of hemlock and_bass- 
wood logs skidded at Mullet Lake for Olds & Robinson. 

L. Harris is cutting 1,100,000 feet of logs in Cheboy- 
gan county. 

The Hanson Lumber Company, which was reported 
to have been negotiating to sell its plant at Roscommon, 
will operate the plant next season and is putting in logs 
for the mill. 

C. S. Bliss is getting in a stock of logs on the Macki- 
naw division of the Michigan Central—about 7,000,000 
feet. 

Reports from Georgian bay are that hauling is ac- 
tively progressing, with fine weather conditions, and 
prospects are that the quantity of logs being put in will 
exceed earlier estimates. 





NORTHERN CENTRAL WISCONSIN NOTES. 


Wausau, Wis., Jan. 20.—The Grand Rapids Lumber 
Company has in five camps on the Little Eau Plaine, 
this county, where it will this winter cut about 15,000,- 
000 feet of logs, mostly hemlock and hardwoods. These 
are being hauled to the “hoist,” about a mile south of 
Dancy, where they are loaded on cars and taken to 
Grand Rapids to be sawed into lumber next summer. 
The Grand Rapids company is also buying logs from 
farmers in the same vicinity. 

On the St. Paul road half a dozen logging trains are 
now in operation. The Alexander Stewart Lumber Com- 
pany and the Jacob Mortenson Lumber Company, both 
of this city, are daily receiving from the north an aver- 
age of forty cars of logs, which are being deposited in 
their booms for spring sawing. 


MENOMINEE RIVER NOTES. 

MARINETTE, WIs., Jan. 21.—Loggers are experiencing 
even more difficulty than usual in keeping crews in the 
camps this winter, the demand for men in the west 
having attracted many of the old woodsmen away. The 
green hands do not like the hard work and long hours 
and skip the job after a day or two, necessitating con- 
stant resupplies. Wages paid are extremely good, $35 
to $45 a month and board being paid. Camp fare is 
far different now from that of the early lumbering days 
and now all the ordinary luxuries of town .are supplied, 
including fresh meat and butter. 

Logging was never any easier or more profitable than 
this winter, the weather being continually cold, keep- 
ing the ice roads in an excellent condition. 





IN NORTHERN MINNESOTA. 


Du.utn, MINN., Jan. 20.—The Duluth & Interna- 
tional road has put in a spur line for N. B. Shank at 
Biwakik. ‘The road is building a number of Russel 
flat cars especially for its logging traffic. It is putting 
in a spur for the Scott-Graff Lumber Company three 
miles north of Drummond, and heavy shipments from 
there will be made to the mill at Duluth. 

Colvin & Robb are shipping about six cars of mining 
timber daily to the Fayal mine at Eveleth. W. T. 
James is logging near Robinson lake for the mines of 
Ely and is shipping several cars a day. 

Joseph Bannon has begun shipments of logs from 
Allen Junction to the Red Cliff Lumber Company. J. 
D. Long is putting in a camp at Highland and will ship 
to the same company. 

John Densmore is shipping from Mile 115 to the St. 
Croix Lumber Company at Ely. 

Alger, Smith & Co. are getting out a large order of 
ties for the Northern Pacific road and will make heavy 
shipments soon. 

The Duluth Log Company is cutting pulpwood and 
will make shipment from Mile 39 to Two Harbors 
docks for summer delivery. 





THE PENOBSCOT RIVER DISTRICT. 


Banoor, ME., Jan. 19.—Reports from the woods say 
that logging conditions are of the best and that work is 
going along finely everywhere. All indications now 
= to a large cut—probably exceeding 210,000,000 
eet. 

Lowell & Engel have begun the erection of an addi- 
tion to the saw mill at East Hampden, to make room 
for another band saw, which will add about 50,000 feet 
a day to the sawing capacity of the plant. This will 
be the ninth band saw installed ‘in mills near Bangor 
within the past few years. 

Notwithstanding denials from both companies, it is 
asserted here that the International Paper Company has 
secured control of the Great Northern Paper Company. 
This belief is strengthened by the fact that whereas two 
years ago the International was against the Great 
Northern in its fight to get control of the West Branch 
it is now, to use the expression of Hon. Waldo Pettin- 
gill, one of its high officials, “maintaining a neutral 
position in the matter.” It is to be expected that the 
transfer of stock, if such has really been made, will be 
kept from the public at least until the present contest 
at Augusta has been decided, for should it become known 
that the International was in control of the Great 
Northern the latter corporation’s bill would surely be 
beaten in the legislature. 


THE EMPIRE STATE. 


—_—_—erOorOr" 


THE METROPOLITAN DISTRICT. 

New York, Jan. 19.—Trade is going along in a nice, 
quiet way with few complaints and prices as a rule well 
held for every grade and kind of lumber. 

During the past week 23 new buildings were planned 
in the boroughs of Manhattan and the Bronx, to cost 
$1,183,950, while alterations will amount to $110,515. 
In Brooklyn transcripts for 54 new buildings were filed, 
to cost $224,650; alterations, $8,475. 

An important meeting—the regular monthly one—of 
the New York Lumber Trade Association took place on 
Wednesday last. It was largely attended and the time 
was devoted almost entirely to the reading and consid- 
eration of a very voluminous report from the commit- 
tee on trade relations. 

Charles S. Hirsch & Co., yellow pine wholesalers, 29 
Broadway, are presenting to their patrons and friends 
a handsome year book, bound in red and beautifully 
embossed. 

The annual meeting of the stockholders of the Yellow 
Pine Company, 16 Beaver street, took place last week, 
and the following were elected officers and directors: 
President, William E. Paine; vice president, D. J. Car- 
roll; secretary-treasurer, William A. Parke; directors, 
including officers, John A. Maloney, W. H. Hurst, John 
A. Cronin, George W. Bostwick. 

A new corporation that has just begun active lumber 
operations in this city is Wickery, Greig & Wood, of the 
Maritime building. The corporation, which was formed 
a few weeks ago, is capitalized at $5,000,000 and is 
chartered under the laws of South Dakota. Its nominal 
capital is $25,000. Mr. Greig, the president, is vice 
president of the Trust Company of the Republic, of this 
city; J. B. Wickery is the well known wholesale lum- 
berman, who has been operating on his own account at 
13 William street, while Mr. Wood, the secretary and 
treasurer, comes from Canada. At the present time the 
corporation has at its various shipping points about 








— > & oe we ap et tt a on tt SS Ot 


ee 


—_ a. on 


NN Se Se ae ee ee 























JANUARY 24, 1903. 


AMERICAN LUMBERMAN. 


53 








3,000,000 feet of hardwoods and cypress, all ready for 
immediate shipment. 

The customers of Alexander & Ellis, whose retail yard 
jis on Flushing avenue, Brooklyn, are happy over the 
receipt of valuable vest pocket note books. 

Smiling faces predominate in the trade just now. 
Secretary E. F. Perry, of the National Wholesale Lum- 
per Dealers’ Association, is one of the happy fathers, 
and George M. Stevens, of Stevens, Eaton & Co., 18 
Broadway, is another. Mr. Stevens welcomed a son, Mr. 
Perry a daughter. 

One of the biggest fires Yonkers has known for some 
time occurred on January 13, when damage amounting 
to fully $50,000 was caused by the total destruction of 
the sash and blind mill of E. Yerks & Co. The loss is 
covered by insurance. 

Another local representative has moved up town. W. 
If. Wetmore, who looks after the metropolitan interests 
of Richard P. Baer & Co., wholesale hardwoods, Balti- 
more, has left the Postal building for 1123 Broadway. 

A prominent hardwood importer in town just now is 
Max Petersen, representing J. Bach, Hamburg and 
Fuerth, Bavaria. 

J. H. Fink, well known in the wholesale lumber trade 
as a member of Fink & Clarkson and J. H. Fink & Co., 
will, it is said, shortly open a retail yard at Wee- 
hawken, N. J. 

The Union Timber & Stone Company was incorporated 
under the laws of New Jersey last week with a capital 
stock of $300,000 to manufacture boxes and do a gen- 
eral cooperage business. The incorporators, all of 
whom give their address as 15 Exchange place, Jersey 
City, are Alexander Sampson, Alexander S. Bacon and 
M. Stein. 

An unusually large number of visitors were here last 
week. Included among them were F. W. Carey, of 
Carey & Warren, San Francisco; Gen. Francis E. Wa- 
ters, of the Surry Lumber Company, Baltimore; John 
Frazier, general manager of the American Box & Lum- 
ber Company, Detroit; Walter L. Parsley, of the Hil- 
ton Lumber Company, Wilmington, N. C.; S. L. Rich- 
ards, Dallas, Pa.; John Coleman, Williamsport, Pa.; 
Maurice Tremaine, of the Montgomery Door & Box Com- 
pany, Buffalo; Clem Lloyd, manager of the Cherry River 

Boom & Lumber Company, Philadelphia, and W. B. 
Millard, of the Millard Lumber Company, Rouse’s Point, 
N.Y. 





FROM WESTERN NEW YORK. 


Burrao, N. Y., Jan. 20.—A lot of work is still to do 
on the lumber docks. Vessel after vessel is reported yet 
to be utiloaded and mostly on account of the blockade on 
the dock fronts. All of which bespeaks an unusually 
good stock of white pine. 

The long rumored retirement of Albert J. De Laplante 
from the R. Laidlaw Lumber Company is announced. A 
circular issued by the company this week states that Mr. 
De Laplante’s interest has been acquired by Robert Laid- 
law and John McLeod and a new partnership has been 
entered into between R. Laidlaw, J. McLeod and W. C. 
laidlaw, who will carry on the business under the same 
name and at the same place. A large stock of lumber is 
on hand, 

John F. Stengel, who has been in the lumber jobbing 
business down town some years, has taken an interest in 
the Tonawanda street planing mill, for some time idle 
and dismantled on account of insolvency of its former 
owners, and it will be started up in a few weeks. New 
machinery will have to be put in. 

A new retail lumber yard has been opened at the cor- 
ner of Fillmore avenue and Genesee street by Smith, 
Blanchard & Co., with capital stock of $10,000. Mr. 
Blanchard was formerly connected with the lumber office 
of D. Y. Leslie. 

The lumber is being moved from the southeast corner 
of the Holland, Graves, Manbert & George lumber office 
at Hertel avenue where it corners on the canal, for the 
new planing mill. The plans will be ready in a week 
or two and then the ground will be broken for the build- 
ing, 

I, Conklin, who represents the New York firm of 
Marsh & McClennen in the California lumber business, 
18 in Buffalo looking up customers. He says that there 
. . big future for Pacific coast woods east close at 
land. 

Mixer & Co, are making the most of their comparative- 
ly new shed trade and hemlock business, which are both 
exactly suited to the needs of the city building activity. 

The severe weather cut down the building permits of 
the week to five, of which only two were of $2,000 or 
more, one to Magdalena Jackel for a two-story frame, 
$3,000, ‘one to Nicholas Kelley, two-story frame dwelling 
and stable, $5,350. 

President. Pendennis White, of the National Wholesale 
Jamber Dealers’ Association, is pushing the renewed 
igreement to give only 14 percent discount on cash or 
15-day payments, All but one or two Buffalo firms have 


oo it is expected that a clean sweep will soon 
”% made, 





7 A BUSY ASSOCIATION WEEK. 

; New York, Jan. 19.—Next week is to be a busy one 
n the lumber dealers here and in New Jersey. On 
ey the meeting of the New Jersey Lumbermen’s 
rotective Association will take place at Newark, fol- 
lowed by the regular banquet, and on Wednesday night 
at the Waldorf the New York Lumber Trade Associa- 
hi will give its annual dinner. Subseriptions to the 
atter already received show there will be a big attend- 
ance. A new feature at the dinner will be the elimina- 
tion, of speeches and a display of fine theatrical and 
Musical talent instead, 


NORTH ATLANTIC COAST. 


NEW ENGLAND TRADE NOTES. 


Boston, Mass., Jan. 19.—The “community of inter- 
est” idea is taking root in New England, as may be 
seen from the fact that friendly conferences are con- 
stantly taking place. The latest was the meeting on 
January 12 of P. W. Wood, president of the Massachu- 
setts Retail Lumber Dealers’ Association; Edmund 
Wood, of New Bedford, and C. P. Chase, of Springfield, 
with William Curtis, secretary of the Boston Lumber- 
Club, and Mr. Mooers, with A. F. Leatherbee, to discuss 
the lien law. All dined together at the Exchange Club 
as guests of President Batchelder, of the Massachusetts 
wholesale lumber association. Mr. Bacon, a member of 
the conference committee of the latter organization, was 
also present. The different aspects of the subject were 
ably discussed and it is probable that as a result of 
this meeting the three associations will jointly endeavor 
to secure an amendment of the present law. The Cape 
Cod Lumber Dealers’ Association will probably appoint 
a eommittee to confer with the other bodies at the next 
annual meeting, which will take place at Hyannis on 
Wednesday, January 28. 

Karl Isburg, of the Smith-Isburg Lumber Company, 
is the jubilant possessor of a 9-pound boy, who has 
just arrived to make things hum at his house. 

The Riverside Coal & Lumber Company, through 
its president, B. Hawkins, has filed a petition in in- 
solvency in Providence, as was arranged at the last 
meeting of the creditors. 

The stock of lumber of H. H. Peck, of Hartford, has 
been sold by the trustee, who is engaged in collecting 
the accounts and in getting matters in shape for a 
dividend. It will be some time, however, before the 
creditors will receive their checks, as there is much 
opposition to the proof of some of the claims, and the 
decision of the court will have to be awaited. 

The joint committee of wholesalers and retailers has 
decided definitely upon having the dinner on February 
5 at Young’s hotel. The officials of other New England 
associations will be invited and there will be music as 
well as some entertaining speeches. 








LUMBERMEN AND PULP MEN AT LOGGER- 
HEADS. 

Bangor, ME., Jan. 19.—The Great Northern Paper 
Company of New York is having a hard time in its at- 
tempt to get control of the west branch of the Penob- 
scot river, having at present not only a legislative 
battle on its hands but also a lot of damage suits, and 
the progress of the various contests is watched with 
more interest than anything else now happening in the 
pulp and lumber regions of the northeast. 

The lumbermen admit that such a great industry as 
that which the Great Northern has established at Mil- 
linocket should have all possible encouragement and 
they declare that they would be satisfied with a fair 
division of the water, but they are unwilling to hand 
over complete control of the river to the big corpora- 
tion, fearing that they would thus surrender rights 
and privileges which they could never recover. 

The industry at Millinocket is great, but the lum- 
ber interest is much greater. Upon the success of the 
saw mills of the Penobscot depends the prosperity not 
only of Bangor and numerous towns along the river 
above and below the city but also a large part of the 
business of the Maine coasting fleet, which eight months 
in the year crowds the harbor of Bangor. Without 
lumber the port of Bangor would be a dull port, while 
labor would suffer greatly. One concern at Bangor 
pays $225,000 a year in wages and there are others 
nearly as important. 

Just as the battle is about to begin in the legis- 
lature comes an interesting development in the fight 
between the lumbermen and the pulp men. On Fri- 
day the firm of Marsh & Ayer brought suit against 
the Great Northern Paper Company to recover $20;000 
damages for loss of more than a million feet of logs 
from the West branch drive of 1901, basing their claim 
upon alleged breach of contract on the part of the de- 
fendant corporation in that under its charge the logs 
were “negligently and wrongfully driven.” There are 
many other claimants for damages on the same 
ground, the claims aggregating about $200,000, while 
numerous mill owners and others, among them F. 
W. Ayer & Co., Lowell & Engel, Morse & Co., the 
Sterns Lumber Company, F. H. Strickland and the 
Sargent Lumber Company, are likely to claim dam- 
ages for loss of logs due to the same cause and for 
consequent interruption of business, their mills having 
been obliged to shut down pending the arrival of the 
delayed drives. 

The Great Northern’s defense, it is understood, will 
be that in 1901 the river was very low, but the lum- 
bermen declare that the drive left North Twin dam 
with a head of fourteen feet of water, which was as 
much as it had in 1899, when the logs arrived in good 
season. The trial of these cases will attract the atten- 
tion of all engaged in the lumber and pulp industries, 
on account of the vast interests and the principles of 
law involved. 





IN SOUTHWESTERN MAINE. 


PortLAND, ME., Jan. 19.—In the event of certain 
probable contingencies, there must be an advance in 
the price of spruce for the South American trade all 
along the line. Mill people are having the greatest dif- 
ficulty in getting men in the woods and are paying 
higher prices than ever before, provisions and all camp 
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BASSWOOD and HARDWOOD LUMBER ALWAYS ON HAND, 


Basswood Siding and Ceiling, 
Hardwood Factory Flooring. 


FOSTER-LATIMER LUMBER CO. 


MELLEN, WISCONSIN. 





















SAWYER-GOODMAN Co. 
MARINETTE LUMBER CoO. 


Manufacturers of 


Pine, Hemlock, Hardwood 
LUMBER. 


We have no office in Chicago. Marinette, Wisconsin. 


Our only address is 
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White Pine and Hemlock 


LUMBER. 


LARGE AND COMPLETE STOCK. 


Booth & Boyd Lumber Co. 


JAMES H. Boorn, Pres. & Treas. 
GEORGE H. Boyp. Vice-Pres. & Mgr. 


R. M. BoyD, Secretary. Saginaw, Mich. 
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HEMLOCK fax? 
WANT IT. 

We also have a limited amount of 4, 

5 and 6 inch Basswood Siding and 

Ceiling in mixed cars. Write--we 

would like to tell you about it. 


B. F. McMillan @ Bro. 


McMILLAN, WIS. 
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WELLS, MICH. 5 

Manufacturers of $ 

> 

PINE camber or Timber CEDAR } 
HEMLOCK Rough or Finished. Posts, Poles. > 
‘Sete 4 

BIRCH inte tot Ceiling, Lumber, ;, 4 
BASSWOOD * inne and Wainecotive. 
ELM, SPRUCE, tember ane ¢ MOULDINGS, $ 
TAMARACK, = Timers. Basswood, Birch, Etc. } 
; , 

HARDWOOD Fivisning Shipmontamade by car orcargae | § 


GRAYLING, MICH. 


Have at Mills and at Bay City 


WHITE PINE, HEMLOCK 
AND NORWAY 


READY FOR SHIPMENT. 


Wo use the Telecode. 
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WHITE CEDAR POSTS a very 
AND SHINGLES. LARGE STOCK. 
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« 

« 
Also Railway Ties, Timber, Piling, Telegraph and Telephone § 
Poles. Write us for anything herein mentioned, P 

SHINGLE MILLS AT Sault Ste. Marie, Spalding and Rex, Mich. 4 
CEDAR YARDS AT Cardigan Junction, near Minneapolis,Spald- ¢ 
ing, Mich., Sault Ste. Marie, Mich. « 

< 

« 

« 
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We use the Telecode. 


Bradley-Watkins Company, 


729 Lumber Exchange, MINNEAPOLIS, MINN. 
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Fu eryvlhing in 


While Cedar 


DeliveredHAnywhere. 
CCB Palmer. Chicago 








300,000 Dry POSTS » POLES | 


7 TO 20 FEET. 


In pile for immediate shipment. Also large stock 


WHITE CEDAR SHINGLES. ; 


WE USE THE TELECODE, 


WHITE MARBLE LIME CO. 


MANISTIQUE, MICH. 
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Fowler-Jacobs 
Company. 


POSTS, POLES, 
SHINGLES, 
PILING, TIES. 


Send Inquiries to Chicago Office. 


Gen’! Office, Fisher Bidg., 
CHICAGO, ILL. 





Branch Office and Yards, 
WASHBURN, WIS. 


Réwrectre CHOIGE WHITE CEDAR SHINGLES 


Write for delivered prices on 200,000 feet of 
4-4 COMMON BASSWOOD. 
All Kinds of Northern Hardwood Lumber. 


WOLVERINE CEDAR & LUMBER CO., Menominee, Mich. 




















Although we now have the word “Lumber” 
in our name, we are in the 


White 
Cedar 
Post 


business more than ever, and have a large 
and complete stock, as usual. 

The big crops will result in a scarcity of 
cars, so. you had better send in your orders 
for WHITE CEDAR POSTS at once. 
We ship promptly. 


a Pa Ba Pat a a i a a aii 
PPP PPP PPP PPP PDP PPD 


We also are manufacturers of SOFT WHITE 
and IDAHO PINE. Let us ship you a sample 
car. 


MacGillis & Gibbs Lumber Co. 


517-519 Wells Bldg., 
MILWAUKEE, WIS. 
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Rist Lumber Company*........... 
Keystone Lumber Company......... 4,000, 
Carlson Bros: B& CO. < o.c-c0cc0eis es 


headquarters in this city. 
during the year was as follows: 


here in a day or two for ten days. 





‘The Telecode is certainly a good investment 
for any one in the lumber business, and we think 
we can in a very short time save the original 
cost of the twelve copies which we purchased.” 


From letter of Bliss & Van Auken, Saginaw, 
Mich., April 3, 1902. 














supplies have advanced over last year, and taken all 
in all the cost of production will considerably exceed 
that of 1902. In addition the railroads are threaten- 
ing to advance rail freights. ‘The stock of dry lumber 
is diminishing every day, the demand is greater than 
ever known before and it now looks as though prices 
will have to advance in the near future. 

A corporation recently formed here for the manufac- 
turing of Jong and short lumber consists of Hon. Charles 
A Milliken, Augusta; James W. Parker, Portland; Ar- 
thur W. Brown, Portland; Clarence D. Farrar, Lewis- 
ton; Daniel Longfellow. Gardiner. The capital will 
be $250,000, with right to increase to $500,000. The 
incorporators have bought out the Van Buren Lumber 
Company, with its shore rights and holding grounds in 
the vicinity of Frenchville and Van Buren, thereby se- 
curing one of the finest mill sites in the whole country. 
They are now at work on the construction of a gigantic 
mill on the St. John river about two and one-half miles 
up the river from Van Buren, which is one of the larg- 
est enterprises now on foot in Maine. This mill will 
comprise two large buildings. The main mill will be 
a double band saw mill, 60x150 feet, and the shingle 
mill will be 50x100 feet. Their combined output will be 
20,000,000 feet of long lumber and 30,000,000 shingles 
annually. It is thought that this big industry will add 
fully 2,000 to the population of Van Buren within the 
next two years. 


THE PACIFIC NORTHWEST. 


PBPEPLD LI II 


WESTERN WASHINGTON NEWS. 

Tacoma, WasH., Jan. 16.—The lumbermen of Tacoma 
are highly pleased over the action taken by the Pacific 
Coast Lumber Manufacturers’ Association at its annual 
meeting held Tuesday in Seattle at which Everett G. 
Griggs, of the St. Paul & Tacoma Lumber Company, 
was selected as president. Not only is this regarded as 
a compliment to the growing importance of Tacoma as 





a lumber center but Captain Griggs is recognized as one 
of the most aggressive, energetic hustlers that there is 


in the lumber business and under his administration 


the association is certain greatly to enlarge its sphere 
of usefulness. 


During the year 1902 the cut of the various mills lo- 


cated within the city limits of Tacoma is reported as 


follows: 
Lumber, feet. Iath, 

St. Paul & Tacoma Lumber Co..... 121,000,000 13,000,000 
Tacoma Mill Company ............ 78,987,557 23,000,000 
Far West Lumber Company....... .. 22,500,000 5,000,000 
Praeriotaey Bs. 650. «0 0:00.09. 0:0.0.0 le 0.05 12,000,000 300,000 
Puget Sound Lumber Company...... Ph fee 
North End Lumber Company...... OO oe 
a See SL Vs ee 
Curtis M. Johneon®.....cccecscere UU eo 


aoe 
OE. passa seetue ke beeen 278,654,557 46,335,000 
*Burned out. 


Added to the foregoing might well be included the cut 





of the Foster Lumber Company, 10,000,000 feet; the 


Union Lumber Company, 10,000,000 feet, and the Bis- 


marck Lumber Company, 5,000,000 feet, all three mills 


being directly tributary to Tacoma and having their 
The shingle cut of the city 





St. Paul & Tacoma Lumber Company......... 62,000,000 
Far West Lumber Company..........eeeeeeees 60,000,000 
Cte Tee, Be D0 sic cicccncvvedtescvcsscenese 60,000,000 
Tacome Mill COMPAR ....0..00cccccvvcccceecssies 40,000,000 
Tacoma Cedar Company... ...cccscovscvccvcves 35,000,000 
MROCG EB AMGPO WG. 06 5.5.60 00'e 861000000 00 6 0a 0 018 ole 32,000,000 
Cascade Mill Company........-..ccscccccceses 26,000,000 
ae rrr ae ... 18,500,000 
Pere ere eee ‘0 = 8,000,000 
Rist Lumber Company*....... er re 7,165,000 
MeArthur-Lucas Lumber Company..........-+-+- 2,400,000 
Keystone Lumber Company...........eeeeeee+ 1,500, 
I 6 sieve wies cha wd BA Ree EN 347,565,000 


*Burned out. 
The A. C. Shaw Lumber Company has received an 


order from the federal government for 600,000 feet of 


timbers, 20 to 40 feet, for use in improvements to be 


made in the upper Mississippi river. 


Carlson Bros. & Co. will shut down their shingle mill 
New arches will be 
put in and other repairs made. 

J. E. Bratnober, of Seattle, representing the H. B. 


Waite Lumber Company, was in Tacoma today. 


Col. C. W. Griggs, president of the St. Paul & Ta- 
coma Lumber Company, returned on Wednesday from 
his trip to St. Paul and is enjoying excellent health. 

The Far West Lumber Company, whose mills were 
closed down undergoing an extensive overhauling, will 
resume about the middle of next week. The company 
says that trade conditions are excellent and that the 
outlook was never before brighter. The local market 
in and about Tacoma is reported especially strong, with 
a large amount of building in prospect. 

The Tacoma Mill Company’s mill at Old Town, which 
has been closed down for its annual overhauling, will 
resume operations Monday on its regular schedule. 
Four vessels are at the docks loading, one of which will 
go to South America with about 1,300,000 feet. An- 
other is en route from San Francisco to load for the 
west coast of South America also, and will carry away 
about 1,200,000 feet. The company has had a prosper- 
ous year under its able general manager, Charles FE. 
Hill. 

Thomas E. Ripley, who has been the Boston repre- 
sentative of Wheeler, Osgood & Co., has returned to 
Tacoma, accompanied by Mrs. Ripley, after an absence 
of several years, and will remain here permanently in 
the interest of the firm. 


The MeArthur-Lucas Lumber Company has completed 
its big new dry kiln and a new stock shed at its plant 
in this ¢ity. 

I. N. Hague, general manager of the Capitol box fac- 
tory, has gone to San Francisco on a business trip. 

The Tidewater Lumber Company is hurrying its new 
mill in this city and expects to be in active operation 
in February. 

George Lawler, a real estate dealer, is endeavoring to 
interest capital in a plan to build a $50,000 sash and 
door plant on the tide lands. 

EK. R. Wheeler, president of the Far West Lumber 
Company, who has been on an extended tour of the east, 
is expected home tomorrow evening. 

George S. Allen, formerly of Olympia, of the Allen 
& Son Mill Company, of Little Rock, was here this week 
on business, 

The Coenen-Mentzer Lumber Company expects to have 
its new mill on the lower water front running within 
a few weeks, 

William C. Wheeler, of Wheeler, Osgood & Co., has been 
elected a director of the Lumbermen’s National bank, 
of this city, of which R. D. Musser, of Little Falls, 
Minn., is president. Others on the board of directors 
include George S. Long, resident agent of the Weyer- 
haeuser Timber Company, and C. R. Musser, of Musca- 
tine, Iowa, 


Tacoma, WASH., Jan. 15.—George S. Long, resident 
manager of the Weyerhaeuser Timber Company, is of 
the opinion that one-half of the timber run over and 
destroyed by fire last season will be saved. Mr. Long 
has received from his corps of cruisers a close estimate 
of the timber destroyed and has arranged the following 
statistics: Washougal watershed, 10,000 acres of timber 
destroyed, amounting to 800,000,000 feet; North and 
South forks of the Lewis river, 12,000 acres, amounting 
to 800,000,000 feet; Kalama watershed, 4,000 acres, 
amounting to 150,000 feet; Coweeman watershed, 4,000 
acres, 150,300,000 feet; Grays harbor district, 3,000 
acres, 100,000,000 feet; Satsop river, 1,500 acres, 50,- 
000,000 feet, making a total of 2,050,000,000 feet. 

This exceeds by 300,000,000 feet the cut of timber of 
all of the saw mills of the state for the entire year of 
1902. 





NORTHERN WASHINGTON NOTES. 


Evererr, WASH., Jan. 17.—The four-masted schooner 
Mabel Gale tied up at the Clark-Nickerson mill this 
week to take a cargo of 1,000,000 feet of lumber to 
Manila. The schooner was recently launched at Port 
Blakeley and this is her initial voyage. Her net ton- 
nage is 619. 

Frank R. Pendleton, of Pendleton & Gilkey, made a 
trip to the company’s mill at Darrington this week. 

M. J. Clark, president of the Clark-Nickerson com- 
pany, and D. M. Robbins, one of its principal stock- 
holders, of Grand Rapids, Mich., arrived this week to 
look after the company’s interests in this city. Mr. 
Clark left yesterday on a trip to southern Oregon, 
where the company has extensive timber interests. 

The Eby Mill Company, of Maryville, filed articles of 
incorporation with the county auditor this week. The 
incorporators are F. C. Bertois, C. L. Beaman and Wil- 
liam Guy, and the capital stock is placed at $7,500. 
The plant consists of the shingle mill formerly operated 
by F. J. Pearsall, who recently sold out to the incorpor- 
ators. 

Gilbert Kidder, of Gilbert Kidder & Co., lumber deal- 
ers in Seattle, was in Everett this week. 

J. A. Theurer, president of the Canyon Head Lum- 
ber Company, was among the business visitors here this 
week, 

It is reported that the big logging firm of Stinson 
& MeMillin, of Snohomish, this county, for many years 
the biggest logging concern in this county, has dissolved 
partnership, Mr. MeMillin retiring and Mr. Stinson 
continuing the business. 

At an ‘international convention of shingle weavers, 
held here this week, the organization of an interna- 
tional union to be affiliated with the American Federa- 
tion of Labor was effected. It was voted to make Ever- 
ett the international headquarters, thus giving this city 
the distinction of having the only international labor 
headquarters west of Chicago. The organization em- 
braces all of the shingle weavers’ unions in the United 
States and Canada. 

_Tennant & Wright, a Michigan concern recently ar- 
rived in this city, have secured a location and will 
erect at once a factory for turning out all sorts of log- 
ging camp supplies. 

The Wheelihan-Weidauer sash and door factory re- 
ceived a consignment of 115,000 feet of lumber, mainly 
cedar, from Victoria, B. C., this week, to be used at its 
factory. Another shipment of 125,000 feet from the 
same place is expected in a few days. The company 
reports a flourishing business, especially its coast trade, 
with orders ninety days ahead. , 

H. D. McCool returned this week from a two weeks’ 
trip to his lumber interests in Mason county. 

PDP LLP LDOF 
IN EASTERN WASHINGTON. 

SpokaANE, WASH., Jan. 17.—The Harrington & Parkyn 
Sawmill Company, of Lewiston, Ida., which bought a 
large tract of timber lands near Troy, Ida., has em- 
ployed a crew of men in the woods during the winter 
preparatory to shipment to Lewiston. 

The Small & Emery Company, of Lewiston, has not 
yet begun logging but expects to begin shortly. This 
company ‘owns white pine and cedar lands on the north 
fork of the Clearwater river in Idaho. The drive will 
not be made until July or August. 

Frank Leighton, vice president of the Lyon Lumber 
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Company, of Coeur d’Alene City, Ida., has returned from 
an eastern trip, during which he bought a complete saw 
mill with capacity of 50,000 feet of lumber in ten 
hours. The machinery is expected this weekp and it 
will be installed immediately. It is expected that the 
mill will be in operation within ninety days. It will 
be erected on the Coeur d’Alene river. W. E. Foore is 
president of the company, Frank Leighton vice presi- 
dent and E, J. Carscallen secretary and treasurer. All 
are of Coeur d’Alene City. 

The Payette River Lumber & Manufacturing Company 
is reported to have purchased the 32,000 acres of timber 
land recently sold by the Idaho state land board on the 
Payette river and also is said to have secured the large 
holdings of the Cobbans on the Payette and its tribu- 
taries, which altogether make the largest tract in the 
state under one ownership. The company has been in- 
corporated under the laws of Minnesota, with capital 
of $500,000. It is believed that it intends erecting a 
large plant at some point on the lower Payette river. 

Judge Stewart, district judge of Idaho, who granted 
a writ of review to the settlers along the Coeur d’Alene 
river who were opposing the franchise granted to the 
Cameron Lumber Company, last week announced that 
the grant made by the Idaho state board to the com- 
pany is annulled and set aside. ‘The judge found that 
the board acted without jurisdiction and that its meet- 
ing when the franchise was granted was illegal and 
that the board had no power to act at this meeting. 

J. A. Pettit and L. G. Lewis are constructing a 
shingle mill near Troy, Latah county, Ida. A _ box 
factory will also be operated in connection with the 
mill. 

The A. M. Fox Lumber Company has bought 50,000,- 
000 feet of white pine on the tributaries of the St. Joe 
river in Kootenai county, Ida. 

J. B. Dunnigan and Charles Weinfield, of Wausau, 
Wis., were here last week looking over the ground with 
a view of opening a wholesale lumber yard. 

MacGillis & Gibbs were to have decided on January 
13 relative to the rebuilding of their plant at Post 
Falls, Ida., which was destroyed by fire, but owing to 
the fact that the fire insurance adjustors have not yet 
completed their work action was postponed until they 
shall have finished. 

W. H. Acuff, president of the Washington Mill Com- 
pany, who was in attendance at the meeting at Seattle 
of the Pacifie Coast Lumber Manufacturers’ Associa- 
tion, was honored with the election of the vice presi- 
dency of the association. 





HOQUIAM TRADE NOTES. 


HoquiAM, WASH., Jan. 16.—The Hoquiam Sash & 
Door Company has been incorporated with a capital 
stock of $30,000 by Henry Craswell, J. A. Acteson, J. 
W. Hull, Henry Ebertins and T. L. Homan. The com- 
pany will build a factory with a capacity of 400 doors 
a day. 

The E. K. Wood Lumber Company has just received a 
carload of new machinery for its mill and will close 
down the latter part of the month to install it and 
make improvements costing about $20,000. <A 10-foot 
band mill, steam feed, log turner, steam set works, 
transfers ete. will be installed. 

The Hoquiam Manufacturing Company has reorgan- 
ized and will increase its capacity to 200 doors a day. 





ON BELLINGHAM BAY. 


WuaAtcom, WaAsuH., Jan. 17.—The car famine, which 
has perplexed the shingle manufacturers of Whatcom 
county as well as the other shingle manufacturing coun- 
ties of this state for the past few months, has prac- 
tically disappeared and the mill men as a rule are in 
a better frame of mind. The 110 shingle mills in this 
county are running on full time, prices are firm and 
sufficient orders are booked to keep the mills in opera- 
tion. A large shingle mill is being built at Lynden, an 
inland town about fourteen miles from Whatcom, the 
county seat of Whatcom county. Three or four small 
new shingle mills are also in course of construction in 
different parts of fhe county. This is an indication of 
the confidence shingle manufacturers hold in the fu- 
ture of the shingle business here. 

_The saw mills on Bellingham bay and in other por- 
tions of the county are taxed to their utmost capacity 
to supply the demand, foreign, domestic and local. 'The 
local demand for lumber is exceptionally large, as an 
era of building prevails in the Bellingham bay cities 
—Whatcom and Fairhaven. About $1,000,000 was spent 
m new buildings and other improvements in these twin 
cities during 1902. 

Several large sailing vessels are now in port receiving 
cargoes of lumber for foreign ports. The ship Colum- 
bia sailed from the Bellingham Bay Improvement Com- 
pany’s mill a few days ago with a cargo of large sticks 
for Hong Kong. 

J. HH. Bloedel, manager of the Larson Lumber Com- 
pany’s mill, reports a flourishing business in the lum- 
her and shingle departments of his mill. This is the 
largest, car shipping mill in the northwest. 

Loggie Bros., of the Whatcom Falls Mill Company, 
lave secured a splendid ‘site and are building a large 
‘aw and shingle mill on the Bellingham bay water 
front. in Whatcom. ‘Twenty-five carloads of modern 
machinery have been ordered from the east. The mem- 
ers of this firm—George W. and James Loggie—are 
Veteran mill men. 

The E. K. Wood Mill Company recently paid $33,000 
for a 1400-acre tract of cedar and fir land on Lake 
Whatcom. 

i 1s reported that the big Port Blakeley mill has 
€n sold to the Southern Pacific Railroad Company, 





and while the report has not yet been confirmed the 
general opinion among lumbermen is that the deal has 
actually been made. The Southern Pacific company 
buys a tremendous amount of lumber each year and 
considerable difficulty has been experienced in getting 
orders filled, particularly during the past year. The 
Bellingham Bay Improvement Company has sold con- 
siderable lumber to the Southern Pacifie company as 
has nearly every cargo mill on Puget sound; but the 
Grays harbor and Portland mills have furnished the 
greater part. The only mills on the bay that would 
be affected by the change to any extent would be the 
FE. K. Wood and the Bellingham Bay Improvement 
Company’s. 





TO COMBAT FOREST RESERVATION. 


EvERETT, WASH., Jan. 16.—Regarding the recent ex- 
tension of the forest reserve in this county by the inter- 
ior department, Fred K. Baker, manager of the Ferry- 
Baker Lumber Company, at a called meeting of the 
Everett Chamber of Commerce, held this week, sug- 
gested that the easiest way to handle the proposition 
would be to unite with other commercial bodies of the 
state and bring a concerted action to bear upon Wash- 
ington’s representatives in congress toward inducing 
the department to reconsider its action. A committee 
was appointed to take up the matter along the lines 
suggested by Mr. Baker. James E. Bell, late president 
of the Pacific Coast Lumber Manufacturers’ Association, 
stated at the meeting that he was in receipt of a 
communication from the National Lumber Manufactur- 
ers’ Association, requesting him to use his influence 
toward reconsideration of the action. 

The territory included in the extension of the forest 
reserve made by the interior department in this (Sno- 
homish) county is situated in townships 27 and 28, 
taking in ranges 10 to 16, both inclusive, making in 
all 504 sections. It is regarded by timbermen as 
among the finest timbered sections of the country, and 
the action of the department in throwing it back into 
the forest reserve is severely criticized. 


oor 


OREGON LUMBER NEWS. 


PortLAnD, OrE., Jan. 17.—A. J. Linton, of Saginaw, 
Mich., is on the coast, where he may decide to locate. 

Peter Autzen, manager of the Mack Logging Com- 
pany, Hoquiam, and secretary and treasurer of the 
Portland Manufacturing Company, St. Johns, is sick 
at a hospital in Portland. 

Sam Connell, manager of the Oregon Sash & Door 
Company, and A. A. Courtney, manager and secretary 
of the Northern Box Manufacturers’ Agency, have re- 
turned from a trip on the sound. 

The Columbia River & Nehalem railroad has begun 
proceedings to condemn a right of way over the lands 
of the Whitney company, of Detroit, Mich, in Clatsop 
county. 

The saw mill of the Olsen-Nordby Lumber Company 
at Rainier is equipped with a pony, and will cut 
75,000 feet a day. The company is using two machines 
at its Rainier shingle mill, which has begun operations 
and expects to cut 200,000 shingles in twenty hours. 
The shingle mill owned by this company at Quincy has 
been closed down until spring. 

G. Lavell, of the Montana-Oregon Lumber Company, 
accompanied by Joseph Gawley, of the Gawley Manu- 
facturing Company, Tacoma, has been to Montana on 
a business trip. 

The Rainier Mill & Lumber Company, of Rainier, 
Ore., has installed an electric light plant, including a 
100-horse power engine and boiler, and will probably 
furnish light for the town. This company recently 
had an inquiry for spruce culls, to be used for box 
making. 

Reed & Sons, of Etna, Wash., have bought the ma- 
chinery for their new water power mill. 

E. A. Mowery, of Eufaula, Wash., has sold the Craw- 
ford tract, recently purchased in Cowlitz county, to the 
Clark Creek Logging Company, which will extend its 
line and install a Shay locomotive. 

The Wheeler Lumber Company, of Vosburg, Ore., has 
closed down until spring. It cut 5,000,000 feet of 
lumber during the past year. 

W. D. Plue, of Rainier, Ore., has been here recently 
on business. He has bought a Giddings & Lewis band 
mill. 

George W. Johnson, of the Ashland Lumber Com- 
pany, Ashland, Wis., is in Portland. He is interested 
in some burnt timber on Lewis river, in Washington, 
which he will probably log off. 

J. A. Martin, of the J. A. Martin Company, Port- 
land, has been down to southern Oregon on a business 
trip lately. 

C. A. Soney and Town & Clark, of Woodland, Wash., 
have each purchased logging engines to be used in 
logging off their burned timber on the upper Lewis 
river. 

The Kalama Lumber Company, of Portland, will 
erect a planing mill near the end of its flume. This 
will enable it to ship on the Northern Pacifie branch 
between Vancouver and Kalama, Wash. It is also 
building a dry kiln. 

The Clatskanie Lumber Company, of Clatskanie, Ore.. 
will make its mill two stories high and install another 
boiler and engine. 

A petition has been filed by the Benton County Lum- 
ber Company, praying the court to grant the company 
the right to construct a flumeway for transporting 
lumber along the side of the public highway known as 
the Alsea-Philomath wagon road. The matter is still 
under advisement. 

Joe Petzel has completed his saw mill on Lake La- 














A Fine Quality 


RED CEDAR 
SHINGLES. 


In the past year we have 
earned a reputation for mak- 
ing as fine a quality of Cedar 
Shingles as can be procured 
upon the coast.—THEY HAVE 


FEW EQuALS AND NO SUPER- 


IORS. 


We have a daily output of 
1,500,000. 

Mills located so that ship- 
ments can be made over all 


Trans-Continental lines. 


Wire your order at our ex- 


pense. 


WE USE THE TELECODE. 


SEND ALL CORRESPONDENCE 
TO OUR EASTERN OFFICE. 


CH. Nichols 
umber Co., 


BATAVIA BANK BUILDING, 


LA CROSSE, WIS. 


Western Office, 


SEATTLE, WASH. 
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pH Peet ON, 


315 Dearborn St., 


American 
Lumberman 
Publications. 


“Realm of the Retailer.” 


Compiled from the best of Mr. Met L. Saley’s 
writings. Replete with practical information. 
Of interest to the retail lumbermen every- 
where. 

Contains practical hints on retail yard man- 
agement, plans and descriptions of lumber 
sheds, appliances for handling and _ storing 
lumber, bookkeeping methods, collections ete. 
etc. 

Any one of the hundred chapters worth the 
price of the book if read and acted upon. 


lilustrated, 390 pages. 
Price $1.50 a copy postpaid. 








Climax Tally Book. 


A practical tally book designed by a practical 
lumberman. Insures watchfulness and accu- 
racy. A permanent record of shipments. Con- 
venient to handle and always ready. 

The “Climax” tally book is substantially 
bound in sheep, with stiff covers and round 
corners. Hand straps are of heavy leather, 
riveted on. Size of book, closed, 44x84 inches; 
150 pages. 


PRICE: 


One copy, « e © + $0.75 
Six copies, »« « « e« 4.00 
Twelve copies, - - 7.50 





“Law for Lumbermen” 


Contains digest of decisions of courts of last 
resort. Decisions on every imaginable sub- 
ject connected with lumber business. No Lum- 
berman’s Office is.complete without it. 


TABLE OF CONTENTS. 

Part I—Contracts Pertaining to Lumber, Logs, 
Timber, Saw Mill etc. 

fart Ii—Delivery, Transportation, Passing of 
Title, Right of Stoppage in Transit etc. 

Part Il1I—Accounts, Bill end Notes ete. 

Part I1V—Agency, Partnership etc. 
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American Lumberman Telecode. 


A Simple, Labor and Money Saving Tele- 
graphic Code Book. Contains 61,427 code 
words. One word represents each business 
phrase or sentence. One word represents each 
size of each length of each grade of each article 
of lumber manufactured. 
The Lelecode is used by Lumbermen in every 
quarter of the United States. 
Bound in full leather, with flexible cover, uou- 
ble cut-in index. 

Send for Prospectus and list of users. 


PRICE POSTPAID: 
Onecopy, - - + + $5.00 
Twocopies, > - + «+ 9.00 
Three Copies, - - + 12.75 





Published and for Sale by the 


AMERICAN LVMBERMAN, 








ll a a a i i il in 


~wewwwwvwwwewerwrwwee.€ 


~eoeoeerererrrrererererwrwrwwrweveuewee™ 


PPP PPPPPP PP PPP LPP PPP PLLA 


Pa Ln fini 


i i inl 


a i nf i i i i i ann, 


Patt ni nin 
PPPPPP A 


wwe 


CHICAGO, 





law 





bish and started operations last Monday with a full 
force of men. The mill has a capacity of 10,000 feet 
a day, which Mr. Petzel intends increasing in the near 
future. 

The Ochoco Milling Company has been incorporated 
at Prineville, Ore., by F. W. Wilson, Granville Clifton, 
A. H. Lippman and Frank Elkins. The company has 
purchased the site of the Harbin planing mill, which 
was destroyed by fire, and has begun the erection of a 
two-story building for its mill, which will be rushed 
to completion as fast as possible. It is the intention 
of the company to install a sash and door plant in 
addition to its planing mill. 

Emmons Bros. have their new saw mill at White 
Salmon, Wash., in operation, having sawed their first 
lumber last Tuesday. 

The British steamship Elleric is expected to finish 
loading 2,400,000 feet of lumber for Manila on Mon- 
day. The vessel is under charter to carry a second 
portion of the contract for 5,500,000 feet of lumber 
awarded to the Pacific Export Lumber Company, of 
Portland, by the United States government. 

The Columbia City & Nehalem Logging Railway Com- 
pany has its road practically completed to the timber 
belt, and is putting logs into the river near Columbia 
City. 

The St. Helens saw mill, which was operated under 
a lease held by the St. Helens Lumber Company, has 
passed back into the hands of Muckle Bros., the own- 
ers of the plant, and the mill will soon be in operation 
again. 

The Bridal Veil Lumbering Company, Bridal Veil, 
Ore., is operating a portable mill of about 20,000 feet 
daily capacity, cutting lumber for the reconstruction 
of its flumes and bridges, which were destroyed in the 
forest fires. The flume is completed and about $20,000 
has been expended in the construction of railroad 
bridges. The company will soon begin the erection of 
its new mill, which will have a daily capacity of 100,- 
000 feet. 





PUGET SOUND NOTES. 

SEATILE, Wasu., Jan, 17.—All the dealers and brokers 
report a general advance in shingle prices, due to the 
brisk demand in the east and the inability of the mills 
here to run full time and the scarcity of stocks in the 
yards at the mills. 

During the week the first spike was driven at Port 
Angeles on the Port Angeles Pacific railroad. This road 
will ultimately be built south to connect with the Grays 
harbor branch of the Northern Pacific, opening to the 
mill man and logger a vast stretch of standing timber in 
Clallam and Jefferson counties that to date is still a 
stranger to the woodman’s ax. 

Fred §S. Stimson, of the Stimson Mill Company, at 
Ballard, has begun the erection in this city of a resi- 
dence that will cost him $35,000. 

¥. E. Kearney, of Denver, is m this city buying ma- 
chinery for the purpose of installing a saw mill on the 
island of Negros, in the Philippines. The mill will be 
located 350 miles south of Manila, and will eut hard- 
wood for local use and also for export. The plant that 
will be put in will have a daily capacity at the start of 
25,000 feet. The lumbers that are most plentiful there 
are lauan, a very fine building and furniture wood; mo- 
lava and as fine mahoganies as are ever seen in white 
and deep red, all susceptible of a fine finish. There are 
other native woods that are valuable. The timber is se- 
cured on government lands, for which a royalty is paid. 

It is persistently reported here that the Southern Pa- 
cific railroad has completed the purchase of the Port 
Blakeley Mill Company’s plant, and that hereafter the 
output of this plant will be sold exclusively in California. 
This report has not yet been absolutely verified, al- 
though the daily newspapers of this city claim that 
the sale is an assured fact, 

Many cars are being sent to this state to relieve the 
shortage, about fifty a day being promised over the 
Great. Northern. 

H. D. Angell, a lumberman of Grand Rapids, Mich., is 
in Seattle. 

F. O. Ehrlich, founder of the town of Ehrlich, in Ska- 
git county, a shingle manufacturer of that place, is con- 
testing before the house of representatives the election 
of three members from this county, claiming irregularity 
in ballot counting. He claims that had the ballots been 
properly counted he would have been one of those elected 
to the legislature, 

Traffic on neither the Great Northern nor the Northern 
Pacific to this coast has yet settled down to its usual 
even basis after the recent floods along the western slope 
of the Cascade watershed. 





MANUFACTURERS’ ANNUAL MEETING. 


Tacoma, Wasu., Jan. 16.—The annual meeting of 
the Pacific Coast Lumber Manufacturers’ Association 
was held on Tuesday in Seattle. About forty-five 
members were present. Reports of officers for the past 
year were received and a bill to protect forests and 
another to prevent discrimination in cars were author- 
ized to be drawn and presented to the state legislature, 
which is now in session. The lumbermen are strongly 
represented in both branches of the legislature and will 
use their utmost endeavors to secure the enactment of 
both bills. During the past year the membership of the 
association has increased 100 percent and now embraces 
115 mills. Officers elected for the ensuing year were as 
follows: 

President, Everett G. Griggs, St. Paul & Tacoma Lum- 
ber Company, Tacoma. 

Vice presidents—N. W. Hamilton, Seattle Lumber Com- 
pany, Seattle; W. B. Ayer. Eastern & Western Lumber 
Company, Portland, Ore.: J. H. Bloedel, Larson Lumber 
Company, Whatcom; W. H. Acuff, Washington Mill Com- 
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pany, Spokane; E. F. McEwan, Seattle Cedar Lumber 
Manufacturing Company, Seattle; J. A. Veness, Prescott, 
Veness & Co., Winlock; R. H. Alexander, British Colum- 
bia Mills, Timber & Trading Company, Vancouver, B. (C, 

Treagurer—C. W. Stimson, Ballard Lumber Company, 
Ballard. 

Board of directors—Charles E. Hill, Tacoma Mill Com- 
pany, Tacoma; C. F. White, Grays Harbor Commercial 
Company, Cosmopolis; George H. Emerson, North West- 
ern Lumber Company, Hoquiam; E. G. Ames, Puget Mill 
Company, Port Gamble; F. W. Stimson, Stimson Mill 
Company, Ballard; E. F. McEwan, Seattle Cedar Lumber 
Manufacturing Company, Seattle; C. E. Patten, Atlas 
Lumber Company, Seattle; Julius H. Bloedel, Larson 
Lumber Company, Whatcom; J. D. Day, J. D. Day Lum- 
ber Company, Big Lake, Wash.; Michael Earles, Puget 
Sound Saw Mill & Shingle Company, Fairhaven; F. §, 
Stokes, Mutual Lumber Co., Bucoda; F. W. Chandler, 
Ballard. 


The following firms were represented at the meeting: 


Larson Lumber Co., Whatcom. 

Moran Bros. Company, Seattle. 

St. Paul & Tacoma Lumber Co., Tacoma, 
Grays Harbor Commercial Co., Cosmopolis. 
North Western Lumber Co., Hoquiam. 
Seattle Lumber Co., Seattle. 

John McMaster, Seattle. 

W. C. Yeomans, PeEll. 

Monarch Lumber Co., Blaine. 

Kerry-Baker Lumber Co., Everett. 

Puget Sound Co., Port Gamble. 

Stetson & Post Mill Co., Seattle. 

Page Tumber Co., Buckley. 

Atlas Lumber & Shingle Co., Seattle. 
Kelipse Lumber Co., Everett. 

Tacoma Mill Co., Tacoma. 

Allen & Nelson Mill Co., Monohan. 
Morgan Bros., Snohomish. 

Gold Bar Lumber Co., Goldbar, 

Mutual Lumber Co., Bucoda. 

Allen & Son Mill Co., Littlerock. 
Tidewater Lumber Co., Tacoma. 

W. M. Rodgers, Anacortes. 

Vidalgo Mill Co., Anacortes. 

Day Lumber Co., Biglake. 

Globe Lumber Co., Frances. 

Preston Mill Co., Preston. 

Seattle Cedar Lumber Manufacturing Co., Ballard. 





TIMBER IN CASCADE FOREST RESERVE. 

The report of the geological survey on the Cascade for- 
est, reserve, just completed, shows that the total stand 
of all classes of timber in the reserve exceeds 50,000,000,- 
000 feet. The total area of the reserve, 4,883,588 acres, 
is classified as follows: Forested, 4,161,764 acres; burnt, 
377,171 acres; open, 266,746 acres; logged, 5,589 acres; 
cultivated, 630 acres; water surface, 27,568 acres; gla- 
ciers and barren, 44,120 acres. 

The quantity of each variety of standing timber in 
this reserve is given as follows: 
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Head of the Lakes Contests. 


DuLurH, MINN. Jan. 20.—William Shea, who sued the 
Cloquet Lumber Company for $25,000 for malicious prose- 
cution, has been awarded a verdict for $4,000 damages by 
a jury in the district court. This case is the outcome of 
the Bly lake difficulties, in which the lumber company 
claimed the timber which had been settled upon by home- 
steaders, the question as to ownership rising from the 
incorrect survey of the lake by the original government 
crew. 

The long fought case of the Rogers-Ruger Company Vs. 
W. I. McCord has been settled out of court at Superior by 
the agreement of the parties to give the plaintiff $2,300, 
each party settling its own costs. The suit was for about 
$4,200. MeCord sold some timber on which the plaintiff 
held an option for sale, the agreement being that each 
party was to share equally in the commission. McCord 
paid over $250, claiming that to be half the sum received 
by him. Afterward it was found that the commission 
was about $9,000 and the Rogers-Ruger company begat 
suit for half. McCord showed that the commission was 
part in cash and part in notes that were not due nor paid, 
and he claimed the plaintiffs could not sue for an amount 
that had not been received at that date and of course 
might not be received later. 

a 


Thrifty Agriculturists. 


bau Chairs, Wis., Jan. 15.—Kenneth Blood, representing 
the @hippewa Logging Company, has been making investiga: 
tions along the Chippewa river and has found that the 
farmers living between the south of the ‘river and Hall 
Claire have pulled many thousands of dollars’ worth of logs 
out of the Chippewa river and used them to erect barns 
and other buildings. One syndicate of farmers is found to 
have established a saw mill and lumber yard run exclu- 
sively on the company’s logs. 

An attorney has been engaged to make the farmers pay 
and wholesale law suits are threatened. 

BOBO 


Rights on Navigable Streams. 


SpoKaNt, WASH., Jan. 17.—Judge Kennan, of the superior 
court, delivered an opinion last week in the case of E. “ 
Lake against the Spokane Lumber Company which is of vast 
importance to the lumbering industry along the Little ja a 
kane river. The plaintiff owns land along this stream abo : 
the mill of the company and sought an injunction to preves 
the company from floating logs in the stream across his Mn 
and from entering upon his land; also from fioo N00 
his land by its dam. He also requested $5, . 
damages for trespasses. ‘The court held that the eo 
was navigable and that the company had the riget to .. 
logs through the property, and to ee along the bank 
the stream whenever such action is necessary in floa z 
logs, but issued an injunction restraining the company 
from flooding his land. 
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THE WEST. 
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THE MIDDLE MISSISSIPPI RIVER DISTRICT. 


Sr. Louis, Mo., Jan. 20.—St. Louis lumberdom is 
paying its chief attention to conventions this week, and 
will probably be doing the same thing next week, mak- 
ing the most of the opportunity to become better posted 
as to general trade conditions. By far the greatest 
interest centers in the New Orleans gathering. There 
is no question in the mind of any one in St. Louis 
that the yellow pine situation is daily improving and 
that it will soon be possible to demand and receive 
higher prices than now prevail. It is reported that this 
improvement has been rapid during the past week and 
that the next two weeks should witness a general 
opening of spring trade. That much time is given the 
retailers to attend their conventions, post themselves as 
to conditions outside their immediate neighborhoods and 
start buying as these conditions warrant. 

In the lumber trade generally there is no great activ- 
ity, because of the inability of wholesalers to accept 
other than a minimum amount of business, a very 
unsatisfactory feature of present conditions, and many 
complain of their inability to take care of the orders 
of even their regular customers. Few are soliciting 
business of any kind, and the majority of the hard- 
wood people, in oak especially, are shipping out stock 
not more than two months dry. Milling conditions are 
very bad, and buyers report inability to find at initial 
points any but the most undesirable stock. In poplar 
there is a great scarcity in all items, and any of the 
dealers are willing to pay faney prices for 7x7 or 
larger squares. In other poplar items 2-inch select 
and better are wanted in almost unlimited quantities, 
but there are no receipts. Cypress is enjoying an ex- 
cellent trade both locally and in the country, and prices 
are easily held up to a high standard. Cottonwood is 
no longer figured upon as an available wood in St. 
Louis, as it is appreciated that the mill stocks of it are 
all in hands which place a prohibitive price upon it. 
Gum is not quite in such shape as this, but is by no 
means plentiful at the mills or anywhere else, whereas 
the consumption of it in districts supptied through 
this market is almost double what it was last year. 
It is appreciated, however, that gum has wonderful re- 
cuperative qualities, and that ninety days may make a 
difference in the situation, as gum is usually ready 
for shipment to the consumer within that time, and 
many mills are preparing to give it their exclusive at- 
tention. In other words, it is believed by all in St. 
Louis that nothing short of a national calamity can 
prevent the greatest possible prosperity this year. 

Alfred Bennett, who for some time has had charge 
of the St. Louis office of the Forest Lumber Company, 
of Kansas City, has severed his connection with that 
company and has opened a northern branch office for 
the Wisconsin & Arkansas Lumber Company, of Mal- 
vern, Ark. 

At the recent election of officers of the Third National 
bank, this city, of which Charles H. Huttig, of the Hut- 
tig Sash & Door Company, is president, Frederick Wey- 
erhaeuser, of St. Paul, was made a director, he having 
recently acquired a block of the stock of the bank. 

Because of the expansion in the local offices of the 
Wabash railroad several lumbermen will be forced to 
move their offices during the next few weeks. The 
Frost-Trigg Lumber Company will remove to the 
Equitable building because of this, and other quarters 
will also be secured by the local office of William 
Buchanan. 

Louis Werner, of the Louis Werner Saw Mill Com- 
pany, has been made a director in the Boatmen’s bank, 
of this city. 

T. H. Garrett reports for the Grant Lumber Company, 
of Selma, La., that a planing mill and other extensive 
improvements are being installed. 





THE MISSOURI-KANSAS DISTRICT. 


KANSAS City, Mo., Jan. 20.—Retail trade in the 
country is quiet, but more or less building is being 
done at many points, including Kansas City. Dealers 
of the southwest look for business as soon as winter 
shall be over and expect rather a better spring demand 
than usual. This is indicated by the heavy inquiry that 
has come into Kansas City during the past week or 
len days. The volume of busines during the past ten 
(ays has not only been greater than expected but larger 
than ever before at this time of year. Dealers are buy- 
ing earlier than usual and in most cases are not will- 
ing to take chances on getting their stocks the coming 
Season, by delaying orders. Usually during conven- 
tions of the lumber association the dealers buy very 
little lumber, but Kansas City wholesalers expect to 
book a good many orders next week during the conven- 
tion. Some retail dealers who are here attending the 
implement dealers’ association meeting are placing or- 
oe The city will be full of visiting lumbermen next 
week, 

Wholesale conditions are generally satisfactory with 
he exception that the car shortage is still hampering 
shipments. In the yellow pine and oak districts of the 
south the shortage is very pronounced, and while a slight 
Improvement has keen noticed within the past week 
or two the roads are not furnishing cars in anything 
like a satisfactory manner, and there is more or less 
trouble in the white pine district. The railroad com- 
panies promise relief in the near future, but lumbermen 
here do not anticipate that cars will be plentiful at 





any time during the early spring and they are of the 
opinion that shipments will drag for the next three 
months at least. 

Prices are in a satisfactory state. All the high 
priced woods are very firm and any changes are in 
the direction of advances rather than declines. Yellow 
pine is stationary and has been since the first of the 
month. Common stock is firm and uppers are not as 
low as was the case in December, as the demand for 
uppers is improving right along. The outlook for busi- 
ness is all that can be desired. The mills all over the 
country are oversold from three weeks to three months, 
and as a rule manufacturers are not anxious to contract 
for any large amount of lumber for future delivery. De- 
mand is heavy for stock other than yard material and 
railread, car and timber bills are numerous, while fac- 
tory stock of all kinds is in demand. 

The W. R. Pickering Lumber Company has increased 
its capital stock, fully paid up, from $300,000 to $1,000,- 
000. This company did the largest business in its his- 
tory last year, shipping 60,000,000 feet of yellow pine, 
and expects to cut and ship 75,000,000 feet in 1903. 

Following are some of the Kansas City lumbermen 
now at New Orleans attending the annual meeting of 
the Southern Lumber Manufacturers’ Association: R. 
A. Long, Capt. J. B. White, Charles S. Keith, D. G. 
Saunders and 8. H. Strieby. 

Mr. and Mrs. W. R. Pickering, also R. H. Keith, will 
leave here next week for extended tours through Europe. 


THE SOUTHWEST. 


THE EAST TEXAS LUMBER CENTER. 

Houston, Tex., Jan. 19.—The past week has been a 
good one in the lumber industry. All the concerns of 
Houston report an increase in the amount of business 
done, and orders still come in fair numbers. The car 
supply has been better, prices show no change and deal- 
ers are having no trouble in getting what they ask. 

A large tract of valuable timber land in Nacogdoches 
county has been sold to the stockholders of the Hay- 
ward Timber Company, the Eagle Mill Company and 
the Cable Lumber Company. ‘The deal was made by 
Archibald R. MacDonald, a prominent young timberman 
of this city, in Davenport, Iowa, last week. The price 
paid for the land was $100,000. The deal is the second 
one of the kind that has been made by the parties 
concerned within the past twelve months, the first one 
being for $186,000. The tract is as good pine land as 
there is in the state. The capitalists have made the 
purchase with a view of erecting a saw mill within the 
next twelve or eighteen months. The mill, it is under- 
stood, will be the most modern and will be very similar 
to the mill at Eagle, Ark., which is owned by the same 
people. Its site will be on the proposed extension of 
the Cotton Belt railway, near the line of Nacogdoches 
county. This new road will be run from Lufkin, and 
as soon as it will be completed it is expected the mill 
will be built. 

On Friday a charter was granted to the West Lum- 
ber Company, of Westville, Tex. The incorporators 
were J. M. West, of Westville; L. Davidson, of Houston, 
and W. W. West, of Westville, and the paid up capital 
is $100,000. The organization is an outgrowth of the 
Continental Lumber Company, which was established 
on January 1. In fact the total output of its mill, 
amounting to 1,000,000 feet a month, will be handled 
through the offices of the Continental. The West Lum- 
ber Company is what has been known in the past as 
the Josserand & West Lumber Company. The piant is 
in splendid operating order and is running every day, 
turning out lumber at the rate of about 12,000,000 feet 
a year. The new organization means the handling of 
more lumber through Houston annually and also makes 
the Continental a more important lumber company. 

Capt. John McKinnon, for years a prominent lumber- 
man of Orange, Tex., died suddenly last Tuesday morn- 
ing. 











IN SOUTHWESTERN ARKANSAS. 

TEXARKANA, ARK., Jan. 19.—Trade the past week has 
just about held its own with the previous week, but it 
is expected that there will be some little change after 
the association meeting in New Orleans, as there is a 
possibility of some action on the part of the price list 
committee that will have an effect on the market.” The 
tendency of the market being upward, it is likely that 
the present list will be advanced somewhat. 

EK. R. Franks, former manager of the Sabine Valley 
Lumber Company, is putting in a line of yards and 
has started at Caney, Kan., by buying out one of the 
Home Lumber Company’s yards at that place. Mr. 
Franks was here last week buying stock. 

D. C. Bradford, of the Bradford-Kennedy Company, 
South Omaha, Neb., stopped over here last week in 
making his annual visit to the shortleaf district. 

A. G. Simms, with the Bodeaw Lumber Company, 
Stamps, Ark., was a visitor a few days since. Mr. 
Simms reports shipments on the increase. 

T. L. L. Temple, president of the Southern Pine Lum- 
ber Company, has gone to New York for a few weeks. 

W. H. Gillispie, with the G. G. Stitzinger Company, 
New Castle, Pa., is here placing orders for his com- 
pany. 

TIMBER LAND SALES. 


OWINGSVILLE, Ky., Jan. 13.—J. W. and M. C. Clay and 
F. and Douglas Day have just closed one of the a = 


B. 
timber land deals ever made in eastern Kentucky. 


bought of Charles Gardner, of Charleston, W. Va., 2,200 
acres of timber lands lying in Menifee county. 
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Address All Correspondence, 


H. C. Bolcom Lbr. Co. 


MILLERS AND SHIPPERS. 
WINONA, MINNESOTA. 


WE ARE MANUFACTURERS OF 


WASHINGTON PINE #2¥e.0 


Shop Lumber a Specialty. 


THE SAW MILL PHOENIX, 


E. F, CARTIER VAN DISSEL, Manager. SPOKANB, WASH. 


Split with the grain 
and not sawed; from 
: body timber sound 
SPLIT CEDAR POSTS woos'cctises enon: 


wood outlasts them. 
For the Eastern Retail Yard Trade. Write for Delivered Prices. 


THE LINDSLEY BROS. CO., Spokane, Wash. 


FIR LUMBER 
For Eastern Shipment. 


WRITE FOR DELIVERED PRICES. 


H. H. MARTIN LUMBER CO. 
CENTRALIA, WASH, 




















We manufacture Fir from 
choice timber, making a 
specialty of FIR FLOOR- 
ING, DROP SIDING, CEIL- 
ING, DIMENSION STOCK. 


FIR TIMBERS UP 
TO 60 FEET. 




















We are And all kinds 
we of 
LONG FIR | FIR LUMBER. 
TIMBERS, —ur ties 
MASTS CROWNED JOISTS. 
We use the Telecode. 
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WE ARE MANUFACTURERS AND WHOLESALERS OF 


RED CEDAR 


SHINGLES AND LUMBER 


FIR LUMBER 


Also White and Yellow Pine and Hemlock Lumber, 
Cedar Posts and Poles. 
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Menz-Hill Lumber C0, minneapons, min. 


We use the Telecode. 
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We are Manufacturing at our own Mills 
on the Pacific Coast, 


Fir Lumber 


TIMBERS and 
DIMENSION. 
FLOORING, 
DROP SIDING and 
CEILING. 


Red 
Cedar Shingles, 


SIDING and FINISHING. 
Straight cars of Red Cedar 
Shingles always in transit. 





We Manufacture in Northern Wisconsin and 
Michigan, 


WHITE CEDAR 


POSTS, POLES and SHINGLES. 


Send all Orders and Inquiries to our Minneapolis Office, 


Pendleton & Gilkey, 


816-17 Lumber Exchange, 








MINNEAPOLIS, MINN. 





We are the only manu- 
facturers of 


Sanded 
Fir 
Flooring 


onthe coast. Wecater 
to the Eastern Retail 
Car Trade. 


WE USE THE 
TELECODE. 











CENTRAL SOUTH. 


MATTERS AT MOBILE. 


Mosite, ALA., Jan. 19.—When not delayed by acci- 
dent or scarcity of logs the mills are running full time. 
Several new mills are being built in this vicinity; the 
capacity of old ones has been increased and it is very 
evident that there will be a material increase in the 
output. The better grades will, however, be absorbed 
by the enormous demand, no matter how great the in- 
crease. The cheaper grades may accumulate. At 
Mobile the supply of logs has become meager, with 
few coming in. The mills have all of the business they 
can handle and when possible they are running full 
time; nevertheless the output in the aggregate is lim- 
ited. There are few vessels in port and an atmosphere 
of quiet pervades. ‘The out of town mills are running 
full time, the bulk of the output going interior. Prices 
are weak, comparatively speaking, but while there are 
no indications of an early advance it is evident that 
there will be no decline. 

The question of prices is not the one that is troubling 
the mill man just now. It is the greater one of cars. 
It is impossible to move stock. The scarcity of cars 
is more acute in this section at the moment than it 
has ever been, and there are no indications of any re- 
lief. Export orders are moved promptly, the short 
distance traversed allowing the cars to be unloaded 
at the ship's side and returned the same day. Northern 
buyers are endeavoring to buy entire cuts for the year 
and the Louisville & Nashville railroad has schedules 
out for 5,000,000 feet. The Vinegar Bend Lumber Com- 
pany, Vinegar Bend, Ala., is cutting and shipping on 
an order of 4,500,000 feet to the World’s Fair, St. 
Louis. 

The timber market on the gulf is seemingly lifeless 
at the moment but authorities claim that this condition 
is only temporary. At Mobile the arrivals were 3,000 
pieces and the city mills made 5,000 pieces. The mar- 
ket continues weak in the face of big stocks but the 
amount of tonnage fixed will soon reduce this. With 
the present stocks reduced the market will probably be 
stronger than ever. Owing to the scarcity of logs at 
Mobile the supply manufactured must necessarily de- 
crease. In fact, this scarcity of logs here is to be a 
potent factor in curtailing the output of timber from 
the gulf this year. 

Stocks of prime are decidedly short. When possible 
to buy at all the market is $23 to $25. The demand 
for prime is no longer confined to Europe; the River 
Plate is demanding large quantities. The demand far 
exceeds the output. 

Demand for kiln dried saps is unprecedented. Most 
of the mills have sold from sixty to ninety days ahead. 
It is evident that the cut will increase. The outward 
movement is now confined to the cut. The interior mar- 
ket is absorbing millions of feet and this fact will ma- 
terially assist in maintaining prices. 

Cuban demand is good but prices have not advanced. 
In the face of the large output it is a difficult matter 
to bring prices up. The outward movement to the River 
Plate is immense. Mobile and Pensacola cleared last 
week 3,230,000 feet and there is a fleet loading at the 
various gulf ports. The shipments out of the gulf for 
the next ninety days will be the largest in the history 
of the trade. 

Demand for heartface strips is active, with small out- 
put. Owing to the small stocks prices are advancing. 

Business along the line of the Mobile, Jackson & Kan- 
sas City railroad is remarkably good. The bulk of the 
output goes interior, while the better grades find outlet 
via Mobile. The cut of the Dressler-Hammond Lumber 
Company, Merrill, Miss., is mostly timber and goes via 
the river to Moss Point, Miss. The capacity of this 
line is about 500,000 feet a day. It is now stated that 
the intention of the railroad is to build up into Ten- 
nessee in order to reach Ohio river points. The ¢om- 
pany will spend $165,000 on the docks at Mobile and 
with these completed bills of lading issued at shipping 
points will include free wharfage at Mobile. Machin- 
ery is now in transit for a complete car factory at Mo- 
bile with a capacity of five cars a day. 

At Moss Point the mills are supplied with orders for 
ninety days, but with an abundance of logs and ample 
facilities they can handle a large amount of business. 
The L. N. Dantzler Lumber Company cleared last week 
the steamer Hermann with a full cargo of prime for 
the River Plate and this week the steamer Emanuel 
is loading another cargo for the same place. 








IN NORTHERN AND CENTRAL ALABAMA. 


BIRMINGHAM, ALA., Jan. 19.—The lumber dealers of 
Birmingham are going to pull every string possible to 
get an advance in the price of lumber. It has been 
running too low these last few weeks to suit them, 
‘hough there has been an appreciable stiffening during 
he past few days. The local delegation to New Orleans 
went primed to push this kind of action. The bad 
weather has, however, had a fine effect on the price 
situation, the inability to get a large supply of logs 
‘ausing a shortage that has pushed prices up. 

There is a big demand for heart railroad timbers; 
in fact, more calls than can be taken care of. Sound 
-quare edge is also being sought largely for northern 
shipment. The following is a local scale of prices for 
retail: No. 1 common, $16: No. 2 common, $12; A 
flooring, $23; B flooring, $21; framing, $10 to $12; 
clear finish, $26 to $28. 

Local lumbermen who have large holdings in all parts 





of the south are very much interested in what the 
Weyerhaeuser syndicate is going to do with a recent 
purchase of 80,000 acres of longleaf yellow pine near 
Rochelle, La., for which it paid $20 an acre. This is 
by far the best purchase made in some time in the 
south. 

The Lathrop-Hatten mills at Riverside are length- 
ening out dry kilns and putting in new ones and build- 
ing three miles of new road to reach timber. They are 
preparing to increase output largely by spring. The 
Lathrop company’s city office has secured the contract 
to furnish all the timber for the new North Alabama 
railroad, being built by the Louisville & Nashville 
railroad, which will amount to 2,000,000 feet. It has 
also contracted to deliver 300,000 feet to the Huston Bis- 
cuit Company for a new factory. 

F. H. Lathrop will go to Washington some time dur- 

ing the present session of congress to work for a bill 
to get the Coosa river opened between Riverside and 
Wetumpka. He estimates that there are 1,000,000,000 
feet of uncut yellow pine in the district to be traversed 
and that the only way to reach it is to get the river 
open. 
PThe Seaboard Air Line will open a lot of good timber in 
St. Clair county, possibly 3,000,000 to 5,000,000 feet, 
which is now inacessible because of lack of railroad 
facilities. 

The Queen City Lumber Company, Gadsden, hag 
bought the big 200-horse power band saw mill recently 
in operation at Lenoir City, Tenn. It will be moved 
to Gadsden. The mill will have a capacity of 60,000 
feet a day and be operated by a stock company with 
capital of $30,000, with W. F. Fullington as president. 
Mr. Fullington has sold his mill at Anniston to the 
Southern Car & Foundry Company. 

The city of Gadsden has donated twenty acres of 
ground to the Mecklan Wagon Works, recently built 
there. The works will be started up in a few days. 

The J. J. Newman Lumber Company, of Hatties. 
burg, Miss., will extend its road to Natchez as rapidly 
as possible. ' 

The Greenville Handle & Manufacturing Company 
has been incorporated at Greenville, Miss., with capital 
of $25,000, which may be increased to $100,000. The 
incorporators are W. B. Galet, A. Wineman and L. W. 
Wineman. Hardwoods will be manufactured. 


GEORGIA. 


THE MIDDLE GEORGIA COAST. 


BRUNSWICK, GA., Jan. 19.—The lumber movement for 
last week was considerably “off” owing to the non- 
arrival of a large fleet of vessels. The docks, while 
almost devoid of vessels, presented a scene of activity 
due to large arrivals of lumber by train from interior 
points. The mills have been steadily resuming opera- 
tions in the past few days and appear to be catching 
up with delayed orders, though inquiries are booked 
far ahead. Prices are steady, with premiums offered 
on some special dimension orders. 

Many of the saw mill people who have been operating 
portable mills for several years are now throwing away 
their outfits and erecting mills with modern equipments. 
One of the saw mill supply houses reports sales of 
five new outfits in the past four weeks, sales of seven 
new and up to date boilers and of three new engines 
of larger capacity. Others report like business. 

It is probable that a large exporting business, in- 
cluding lumber, will be done from here this year with 
the West African coast. Late inquiries would indicate 
a huge volume of trade, and while no orders have been 
booked it is probable there will be within the next 
few weeks. Inquiries are coming in from the West 
Indies in considerable number. 

Freight rates coastwise to eastern points show -some- 
what of a steadiness, quotations from Brunswick to New 
York now being on the basis of lumber at $6 and rail- 
road tiés at 20 cents. Recent charters from this coast 
section show prospects of a large movement for the 
next two weeks. Reported from Brunswick are: 

Schooner Hattie Dunn, dry cypress to Philadelphia, pri- 
vate terms. 

Schooner Sir Hugh Kelly, New York, lumber, $6.25, and 
railroad ties, 20 cents. 

Schooner Governor Ames, New York, railroad ties, pri 
vate terms. 

Schooner Florence Leland, New York, lumber, $6. 

From Fernandina : 

Schooner John Rose. lumber, to Philadelphia, $5.75. 

PP egal Adelaide Barbour, railroad ties to New York, 

9 cents. 

Schooner Mary A. Hall, lumber to New York, $6. 

Schooner Perry Setzer, railroad ties to New York, 18 cents. 

Two foreign : 

Schooner James Slater, Brunswick to Kingston, Jamaica, 
lumber, $6.50. 

British steamer Athenian, Sapelo to Holland and United 
Kingdom, timber, private terms, 

The large saw mill of J. lL. Kelly, near Prairie Creek, 
Fla., was destroyed: by fire on Saturday night, loss, 
$35,000. It will be rebuilt. 


OPP LIII IF 


SOUTHWESTERN GEORGIA NEWS. 

CorpeLe, GA., Jan. 19.—The lumbermen of this se 
tion, both wholesalers and manufacturers, are caleulat- 
ing on a very prosperous year in the lumber business 
and from present indications their highest expectation* 
will be realized. The usually dull season during the 
holidays has hardly been noticeable here, few of te 
mills having been shut down longer than a couple of 
days on this account, all of them being supplied with 
orders sufficient to run them from thirty to sixty 
days. There is a large number of orders and inquiries 
already on the market at considerably advanced pric® 
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and there seems to be a tendency among the railroads 
in general to make considerable improvements both in 
track and rolling stock the present year, which will 
considerably increase the demand for Georgia pine lum- 
ber and keep the market at its present standard if not 
increase prices the ensuing twelve months. 

The Georgia Saw Mill Association will hold a special 
meeting at Ocala, Fla., next month with the view of 
securing the co-operation of the Florida mills in its 
qvork, and as the association is very beneficial to the 
interests of the mills the meeting will no doubt be suc- 
cessful in its object. 

The large plant of the Parrott Lumber Company, at 
Richwood, Ga., of which B. P. O’Neal is president, has 
cut out its timber and was closed down the latter part 
of December. The convicts with which it was operated 
have been leased to a large plant near Savannah. The 
company has not secured a new location as yet, but 
will possibly do so in the near future. 

The Union Pineapolis Saw Mills lost a dry kiln and 
about 200,000 feet of lumber by fire on January 8, 
the loss being about $6,000 or $7,000, fully covered by 
insurance. J. K. Melver, formerly with the Cummer 
Lumber Company at Jacksonville, Fla., is now general 
sales agent for the Union Pineapolis Saw Mills, with 
headquarters at Moultrie, Ga. 

Cc. W. Frazier, of Chicago, is here in the interests of 
the Pullman Company. 

A. E. Noble, representing the Suncook Valley Lumber 
Company, of Boston, was in Cordele several days last 
week. 

The Tomlin-Harris Machine Company is gaining 
quite a general southern reputation with that latest 
car wheel press device. Just now the company is 
building an unusually large press for special work. 

8. D. Ravenell, C. M. Killian and J. W. Byrd, the 
last named of the Hutchinson Lumber Company, all 
report a much larger business for the first fifteen days 
of January than was enjoyed during the first fifteen 
days of January, 1902. 

The E. L. Marbury Lumber Company is largely in- 
creasing its capacity by the addition of more mill cuts 
than it had during the year 1902. This has been 
made necessary by the increase of its northern and 
western business, and the enterprise shown in the 
establishment of the Chicago branch. 

The business of the Seymour Lumber Company for 
1902 was the largest in its history. Mr. Seymour says 
that he expects to do a greater business in 1903. 

The Clegg Lumber Company’s business is increasing, 
as it will be remembered it was prophesied it would 
last fall. 

Ex-Mayor C. C. Cutts has not yet become resigned 
to his new title. It is told of him, authoritatively, too, 
that hé recently walked into his old court room and 
sent six darkies to the little brick calaboose for vari- 
ous and sundry reasons, all of which were good, the 
darkies not even questioning the legality of his pro- 
cedure. $ 

Dry Kiln Moore illuminates the streets and_ offices 
of Cordele with his Swiss sunset colored smile not 
nearly so frequently as his many friends would choose 
to have him. He gives as an excuse that he has never 
in all his life known the demand for dry kilns to be 
80 great. 

From the sellers’ standpoint last year’s business was 
the best that has ever been done from this section for 
many reasons, the chief one being that the swindlers 
and roll-top desk dealers have been forced out, and the 
class that is using yellow pine has been very reliable 
and very few if any losses have occurred. Then, too, 
yellow pine manufacture as an industry has become 
adjusted along lines of business principles. The lum- 
ber is being manufactured up to grade, and the buyer 
is accepting it on invoice and much of the friction that 
formerly existed between buyer and seller has been 
done away with. 

The prospects for continued good prices are fine, and 
it is believed that this year the yellow pine industry 
in this section will reach its zenith in point of manu- 
facture and prices obtained. The firm that attends to 
its affairs this year and runs its business on conserva- 
tive business principles will make money. It seems 
evident that this will be the condition with the major- 
ity. 





IN A LONGLEAF CENTER. 


Tirton, Ga., Jan. 19.—The adoption at the Savannah 
meeting in December of the Georgia Saw Mill Associa- 
tion of a resolution providing for a special meeting 
of the association to be held in Ocala, Fla., during the 
time intervening before the regular meeting to be held 
here on February 10 was a step in the right direction. 
The vice president for Florida, Mr. Paul, has appointed 
February 5 for the Ocala meeting, and extra efforts will 
be made to get together saw mill men who have never 
attended any of these meetings, and at the same time it 
18 hoped that a good attendance of the older associa- 
tion members will be on hand to tell those folks that 
there is good being accomplished by the Georgia Saw 
Mill Association, and that their assistance is absolutely 
necessary, 

The scarcity of cars is having a great effect with 
all the mills so far heard of, considerably increasing the 
cost of their product, entailing additional help in piling 
Umber so as to keep the saw going, although in the 
past few days more flats have been moving than for 
some time. 

€ new year has opened auspiciously for lumbermen, 
from all that is heard, the amount of business being 
offered and placed is unprecedented, and 1903 will likely 
4 record breaker. 


SOUTHEASTERN COASTWISE TRADE. 


SAVANNAH, GA., Jan. 19.—While a number of schoon- 
ers are bound for this port the situation up to a few 
days ago had become an interesting one to say the 
least. The docks were piling up with the yellow 
pine, the vessels here were departing and: there were 
no new arrivals to take their places. Meantime the 
railroads were bringing the product in at a rapid rate, 
and the accumulations were becoming of the sort some- 
times called “unwieldy.” Chartering upon a liberal 
scale the past week will be the means of bringing a 
large number of schooners here within the next ten 
days at the outside. The better supplies of coal at the 
coal ports are having much to do with the bringing of 
schooners south, for up to recently coal freights could 
not be secured and lack of cargo down prevented 
schooners from coming into these waters. It does not 
pay them at the prevailing rates of freight, owners 
say, to come south in ballast for lumber alone. 

Furney B. Stubbs, of the Granger-Stubbs Lumber 
Company, has established his headquarters in this city 
and now spends much of his time at the company’s 
offices in the Standard Oil building. Mr. Stubbs is a 
practical saw mill man and gives his attention to the 
timber land and manufacturing end of the business of 
the new concern. 

The exports of pitch pine logs during January prom- 
ise to be large from this port. Most of the shipments 
will be to Bremen, Hamburg, Rotterdam and Amster- 
dam. Since direct steamship lines have been estab- 
lished with those ports shipments of logs have been 
upon a steadily increasing scale, and they promise to 
go out in larger number later on. 

Advices from the milling sections are that mules are 
now being bought in large number preparatory for 
spring work. Most of the animals being sold through 
the pine belt are from Tennessee, and range in price 
from $100 to $200 each. The animal most desired is 
the short-legged specimen, which the mill men say is 
the best worker. The mule is an important adjunct to 
the well managed lumber camp, and upon good selec- 
tions during the buying season depends in a measure 
the success of the season’s operations. 

The exports the past week were comparatively small 
= the little that did go out went by steamers to the 
east. 


SOUTH ATLANTIC COAST. 


PAPAL PLL 
FROM A CAROLINA EXPORT PORT. 


Gecri-tewn, S. C., Jan. 19.—Lumber conditions 
have bec «ther quiet lately, partly owing to the begin- 
ning of tl.e year and also to a shortage of logs. How- 
ever, all mills began running last week. Logs are 
beginning to come in, both cypress and pine, and re- 
ports show another rise in the up country which prob- 
ably will give water enough to float large quantities 
of cypress. 

The Eddy Lake Cypress Company has its skidder at 
work on the Pee Dee and the Gardner & Lacey Com- 
pany is working on the Santee. Cross ties, telegraph 
poles and shaved cypress shingles are also showing 
up on our docks, which means that with the mills all 
running shipments will be in order and everything 
will settle down this week to a basis to compete with 
the past year. 

The Gardner & Lacey planing mill, lost by fire New 
Year’s eve, will be replaced by a larger mill of about 
double the capacity a the one burned. The company 
has placed its order for the machinery and expects to 
be running by April 1. It also has put in a new 
shingle mill on Black river, which will use up the 
sunken logs left by its pull boats. 

What this port needs most now is the deepening of 
the channel between the city proper and the bar. At 
low water there is fourteen feet on the bar, and week 
before last westerly winds prevailed, driving the river 
waters to sea, causing several steamers and vessels a 
delay in getting out of port. It is understood that the 
government has this matter in hand now and that soon 
this will be a trouble of the past. 

The Atlantic Coast Lumber Company has its charcoal 
plant under full operation. It is understood that it has 
a contract for all it can make and will use up a large 
quantity of waste that formerly was in its way. It 
also has an apparatus to still the product that comes 
from the wood in making the charcoal, such as wood 
alcohol ete. , 

Very little cypress in shipping condition is :on 
hand. North Carolina pine mills have a fair stock. Of 
shingles only a few are on hand, and of lath and hand 
made shingles a small stock is available. Ties are 
still being shipped and only a few are on the docks. 
Large quantities of ties are arriving daily by rafts 
and river steamers. 








OLD DOMINION NOTES. 


NorFoLk, VA., Jan. 21.—The majority of the mills in 
this vicinity are repairing and improving some depart- 
ment of their plants, the usual custom at this season of 
the year. 

The log supply, which has been short since the holi- 
days, continues to restrict operations at milling points. 
In addition to this the very low tides prevailing in this 
section render logging by water somewhat difficult and 
the water front mills are forced to shut down at times, 
being unable to float logs to the mill slides. 

The Camp Manufacturing Company, with extensive 
mills at Franklin and other points in Virginia, has 
leased pier No. 1 from the Seabord Air Line Railway 
Company and will make all of its foreign and coast- 
wise shipments from Portsmouth. It is reported that 
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The Coast Leader : 
PUGET SOUND ana IDAHO LUMBER 


CAR STOCK, BRIDGE TIMBER’ 
SHINGLES. 





CEDAR AND FIR POLES 
AND PILING. 


PACIFIC FIR COMPANY, 


51 Dexter Horton Bank Building, 
Minneapolis Office, 731 Lumber Exchange, SEATTLE,WASH. ?@ 
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RED CEDAR LUMBER 


CLEAR - 
4 BRANDS | “MALTESE 


CROSS.” CLEARS, 
RED CEDAR) [UREKAS. 


SHINGLES t PERFECTIONS. 
PORCH COLUMNS, SIDING, 


Correspondence and Orders Solicited. 


SEATTLE CEDAR LUMBER MFG. CO., Seattle, Wash. 
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PRosens S. WILSON, 


416 New York Block, 
he WE USE THE TELECODE. 


ROY & ROY 


Manufacturers of 
and Wholesale 
Dealers in 


PACIFIC COAST 


Lumber and Shingles. 


DELIVERED PRICES TO ANY POINT IW THE UNITED 
STATES QUOTED UPON APPLICATION. 












Mills on 0. MN. Ry., MN. P. Ry. 
and ¢. P. Ry. 


Seattle, Wash. 











Manufacturer, wholesaler and Shipper 
Pacific Coast Products 


WASHINGTON SHIN GL ES 


RED CEDAR 


Always in the market with High Grade 
Shingles. Prompt Shipments 
to all Eastern Points. 


Seattle, Wash. 








OFFICE, 
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Telecode Used. Shingles in Transit. 


SCHWAGER & NETTLETON. 





SPECIALTIES: 
FIR. CEDAR, 
Yard Stock. Ex. Clear 5-2, 16, Shingles. 
Bridge and Construction Eureka 5-2, 18, Shingles. 
Timbers. Perfection 5-2 4,18, Shingles. 


Sullivan Building, SEATTLE, WASH. 
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OUR 


CORK FIR BEVEL SIDING 


is a winner, as a substitute for red 
cedar and white pine bevel siding. 
We can furnish it $5 a thousand feet cheap- 
er than red cedar. It is going into lowa, 
Kansas, Nebraska and the east and is in- 
creasing in popularity. Write us for trial 
order. Everything in fir and cedar lumber 
and cedar shingles. We make a specialty 
of the Eastern car trade. 





Atlas Lumber & Shingle Company, 


Mills at McMurray, Wash. 2 
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DOORS 


FIR, CEDAR, SPRUCE. 


WHOLESALE DEALERS AND 
SHIPPERS OF 


FIR, RED 
CEDAR CEDAR 
AND SHINGLES 
SPRUCE PROMPT 
LUMBER SHIPMENTS 





Correspondence Solicited, 
We use the Telecode. 


WHEELIHAN-WEIDAUER CO. 


EVERETT, WASH. 
JOSEPH BURLINGAME, Sales Agent, 923, 153 La Salle St., Chicago. 




















Weyerhaeuser 
Timber Company 





Wholesale Dealers in 


Lands, Logs, 
and Lumber 


Mills at Everett, Wash. 





General Office, 


Tacoma, Wash. 




















OUR FACTORY IS 
COMPLETE IN 
EVERY RESPECT. 


FIR 
DOORS 


We Are Making 


DOWEL DOORS, 
aso FIR MOULDINGS, 
FINISH, COLUMNS, Etc. 


We will be pleased to quote prices 
for shipment anywhere. 


Robinson Mfg. Co. 


EVERETT, WASH. 


this concern contemplates erecting another mill some- 
where in this vicinity, which would increase its al- 
ready extensive operations in North Carolina pine lum- 
ber. 

The Fosburgh Lumber Company’s planing mill at 
Berkley, Va., has been shut down for several days to 
rebuild the brick work under the furnaces. 

A. B. Cramer contemplates making extensive repairs 
and improvements to his dry kilns at Suffolk, Va. 

C. W. Rockafellar, president and general manager of 
the Atlantic Shook & Lumber Company, Berkley, Va., 
has gone to Baltimore, Md., for treatment of his eyes. 

W. J. Edwards, of Sanford, N. C., has been appointed 
permanent receiver for the Carolina Northern railway, 
the Southern Saw Mills & Lumber Company and the 
Atlantic Seaboard Construction Company, all prac- 
tically one concern. He succeeds Augustus Mellier and 
T. C. McNeely, who were appointed temporary receiv- 
ers. 

At Glendon, N. C., Street & Jones are erecting a 
plant for the manufacture of rough lumber. 





THE MONUMENTAL CITY. 


BALTIMORE, Mp., Jan. 20.—Mention has been made in 
this correspondence of the protest by President H. P. 
Duker, Vice President S. C. Rowland and Charles T. 
Stran, until recently secretary of the Lumber Exchange, 
against the leasing of the old morgue property on the 
ground that the wharfage and storage space available 
for lumber is already so much curtailed by sales and 
leases that any further narrowing of the facilities will 
constitute a serious impediment to the expansion and 
development of the lumber business in Baltimore. These 
views are not shared by lumbermen as a body. Thomas 
A. Charshee & Bro., 513 East Falls avenue, for instance, 
strongly defend the opposite view. This firm offered 
to rent the property and was consequently opposed to 
the resolution adopted at the annual meeting of the 
exchange, which urged that the lot be not leased for 
the storing of lumber. It is also intimated that H. P. 
Duker himself has made a bid for the same property in 
the interest of Otto Duker & Co., and that there were 
others after it. The Messrs. Charshee further say they 
offered a rental of $1,025 a year, which amount was 
named in the ordinance unanimously adopted by the 
board of finance commissioners and approved by Mayor 
Hayes and Comptroller Smith. The Messrs. Chashee 
maintain that the city has no right to play godfather 
for the lumbermen who happen to be in business in Bal- 
timore, and that no other city pursues such a course. 
The matter is still in abeyance. 

The Seaboard Lumber Company, of Ba‘li: ore, was 
formed on January 9 and the certificate of 11 sorporation 
was duly certified to by Judge Stockbridge. The capi- 
tal stock of the company is to be $10,000, divided into 
$100 shares. The incorporators, who are also to be 
the directors for the first year, are Harvey Rowland 
Clapp, Frank W. Clapp, Luther H. Gwaltney, Samuel 
C. Rowland and William T. Shackelford. The com- 
pany intends to buy, sell and otherwise deal in lumber 
and wood of all kinds and their products, and also to 
engage in real estate and land operations. Rowland 
Harvey Clapp is president of the company, Frank W. 
Clapp the secretary and treasurer. 

The James H. Cranwell Lumber Company, of Balti- 
more, was incorporated at Dover, Del., with an author- 
ized capital of $100,000. Mr. Cranwell, after whom 
the company is named, has been engaged in the business 
for a number of years with an office in the National 
Marine Bank building, on South Gay street, the firm 
name being James H. Cranwell & Co. The company 
is not to supersede the firm, but will proceed independ- 
ently to develop a 6,000-acre tract of fine hardwood 
timber about seventy-five miles southeast of Chatta- 
nooga, Tenn., which was acquired last November. The 
incorporators, besides Mr. Cranwell, are H. G. Wolf and 
S. G. Hart, both of Pennsylvania. A band mill with a 
capacity of 50,000 feet a day is to be erected and the 
output will probably be increased by adding several 
circular saw mills with a combined capacity of 15,000 
feet more. The tract is estimated to contain about 
25,000,000 feet of timber. 

The planing and saw mill of Rishiel & Co., at Alex- 
andria, Va., was destroyed by fire about 7 o’clock on 
the evening of January 13. The blaze originated in the 
engine room and spread so rapidly that the establish- 
ment was wrecked in two hours. The loss is about 
$12,000, partly insured. 

T. F. P. Cameron, of the hardwood export firm of 
Cameron & Co., South Gay street, is away on a trip to 
Europe. He intends to visit the principal ports, lum- 
ber and log markets of Great Britain and the continent 
and will be gone about two months. 


HY MENEAL. 


Alkire—Winchester. 

Word has just been received of the marriage of Miss 
Katharine Winchester and Dr. Enoch B. Alkire, of Buck- 
hannon, W. Va. The contracting parties were married at the 
home of the bride’s parents. ‘he wedding was a quiet 
affair, only immediate friends of the family being present. 
Dr. and Mrs. Alkire left for a short wedding trip imme- 
diately after the ceremony. They will make their home at 


Buckhannon. 
Woodward-Lockett. 

CAMDEN, ARK., Jan. 19.—A romantic little wedding oc- 
curred here yesterday afternoon. The principals were C. G. 
Woodward, assistant manager of the Onalaska Lumber Com- 
pany, and Miss Zula Locket, of Jefferson, Tex. By_pre- 
vious arrangement the groom met the bride at Texarkana, 
and upon arrival here they were rapidly driven from the 
depot to the residence of J. N. Legg, where they were united 














by Rev. W. F. Dorris. 


HARDWOOD DEPARTMENT. 


AMONG THE MEMPHIS TRADE. 


MemMPHIS, TENN., Jan. 20.—Activity of demand has 
been a prominent characteristic of the lumber market 
here in most of its branches during the past week, 
There have been numerous buyers in this center and the 
territory of which this city is the head. Conditions 
with respect to supply have not changed materially, 
except that dry stocks in the hands of the manufacturers 
and the wholesale jobbers are lighter than they have 
been heretofore. However, weather conditions are now 
slightly more favorable than they have been for quite 
a long while and more of the mills in the surrounding 
country are in operation than has been the case for at 
least eight weeks. Weather conditions permitting, pro. 
duction will be greatly increased and the market will 
begin to return to normal again with reference to supply 
and demand. Stocks in local yards are much broken and 
those who are in the market after stock report that 
similar conditions prevail among manufacturers 
throughout this territory. Very stiff prices are being 
asked by interior manufacturers. 

The car situation here is still bad, and this feature 
continues to form one of the deterrent factors in the 
handling of lumber both in and out of this city. 

Effective February 2, it is announced that there will 
be an advance from 10 to 12 cents a hundred on staves, 
lumber and box material from this city to New Orleans 
and to other gulf ports. These figures are on hundred 
pounds in carload lots, smaller lots commanding a slight 
premium over this level. 

A new track is being laid from the main line of the 
Illinois Central in North Memphis to the lumber plant 
of the Cochran Lumber Company. 

The J. O. Nessen Lumber Company, of Manistee, 
Mich., has decided to open a brokerage office in this 
city for the handling of lumber. The offices of the com. 
pany will be in the Scimitar building, with Walter §. 
Denning as general manager. The Nessen company has 
a number of saw mills in and near Manistee, and for 
the present at least no plants will be opened here. 

The saw mill of C. H. Starnes, near Simonton, Tenn., 
was burned last Friday night, with about $1,000 worth 
of poplar lumber sawed for the Millington Pump Works. 
There was no insurance. 

The Ozark Wagon Company, Fayetteville, Ark., has 
been incorporated. The capital stock is $20,000, of 
which $13,500 has been subscribed. E. Pitkin is presi- 
dent and Ellis Duncan secretary. 

The Krimminger Saw Mill Company, capitalized at 
$8,000, all of which has been subscribed, has been char- 
tered. The domicile is Biggers, Randolph county, Ark. 
The company will conduct a general lumber manufae- 
turing business. Edward Luehrmann is president. 

Among some of the more prominent visitors here dur- 
ing the week were B. F. Richardson, of Crandell & Rich- 
ardson, Chicago; Mr. Knight, of the Long-Knight Lun- 
ber Company, Cincinnati. 

J. W. Thompson, president of the J. W. Thompson 
Lumber Company, has returned after a week’s stay in 
Chicago and Louisville. 

H. C. Buck, jr., now has offices in the Randolph build: 
ing, where he is agent for the lumber firm of Kile & 
Morgan. 

-The Blanton Stave & Lumber Company, of Blanton, 
Ark., has discontinued its Memphis office and will trans: 
act its business hereafter from Major Blanton’s office, at 
Blanton, Ark. The Blanton-Thurman Lumber Company, 
however, that is interested in cypress lumber and hard 
woods, still has an office here, in charge of O. K. Blan- 
ton. 

Hugh Petitt, of the Bodman-Petitt Lumber Company, 
states that business with his firm is moving along most 
serenely, timber tracts in Mississippi hard to get, stocks 
of lumber not up to the demand and prices stiff with 
every indication of continuing so. His partner, F. D. 
Bodman, has been ill for a few days and most of the 
business office has devolved upon the political member, 
who among lumbermen is a power in Tennessee politics. 

C. C. Mengel, jr., of the C. C. Mengel, jr., & Bro. Com 
pany, Louisville, Ky., was in Memphis this week, as was 
Julius Spicker, in charge of the export department o 
the C. C. Mengel, jr., & Bro. Company. 

J. O. Bomer, of Bomer Bros., Brownsville, Tex., was 
here yesterday conferring with some eastern lumbermel. 

J. N. Seatchard, of Scatchard & Son, Buffalo, N. Y. 
was here several days recently looking over his firms 
yards and plant. 

J. M. Card, president of the J. M. Card Lumber Com 
pany, Chattanooga, was here yesterday looking over 
situation in pine and hardwoods. 

Arthur Forcheimer, of Hugo Forcheimer’s New Orleans 
office, was here yesterday. 

The Ahnapee Veneer & Seating Company, of Algom, 
Wis., has definitely concluded to build a manufactur 
ing plant in Memphis, equipped with improved m* 
chinery. The company will still operate its Algom 
plant, continuing that as headquarters, and will install 
the Memphis plant for the purpose of overcoming dis 
advantages in freight rates to southern points. 








THE CUMBERLAND RIVER DISTRICT. 


NASHVILLE, TENN., Jan. 20.—Practically every hard: 
wood dealer at this point did in 1902 a larger volum 
of business and at higher prices than were registel 
for 1901. Profits also are said to be better than ¢W# 
before. None of them did as heavy a business as 00 
have-been done had stocks been entirely satisfacto? 
although the year started in with fair stocks. The P 










































































id 


Tre 
he 


‘ill 
es, 
ins 
red 


rht 


the 
ant 


tee, 
his 
om- 
 §. 
has 

for 


nn., 
orth 
rks, 


has 
of 


’ 


resi- 


d at 
ehar- 
Ark. 
ufac- 


dur- 
Rich- 
Lum: 


apson 
ay in 


build- 
‘ile & 


anton, 
trans: 
ice, at 
’pany, 
hard- 
Blan- 


npany, 
o most 
stocks 
ft with 
F, D. 
of the 
vember, 
olitics. 
9, Com 
as was 
nent ol 


»x., was 
bermel. 
, N.Y 
gs firm's 


er Com 
over the 


January 24, 1903. 





- Orleans 


Algoma, 
yufactur 
ved mi 
Algom 
11 install 
ning dis 
3. 


CT. 

hard: 
e 
iy volume 
regi sterel 
than eve 




















AMERICAN LUMBERMAN. 


61 





ent year has begun with conditions different from any 
ever before known. Dry stocks in the hands of dealers 
are probably less not only in this market but all over 
the country. Prices were never higher on oak, poplar 
and chestnut, and there is no prospect for any material 
addition to the supply of stock. Dealers have their 
order books running over, and a large proportion of the 
lumber they have in sight is placed in advance. 

Some of the predictions for the present year are: 

M. F. Greene, of the Davidson-Bendict Company—We an- 
ticipate great things for 1903, but with perhaps no more 
or at least as much lumber on the market as in 1902 on 
account of decreased stumpage. Because of the acquisition 
of certain timber tracts lately we shall increase our output 
of chestnut and oak. . 

Love, Boyd & Co.—Prospects for the coming year are 
prighter than ever known. We have more timber and lum- 
per in sight than ever before. a 

Prewitt-Spurr reagan Company—wWe start the new 
e ith flattering prospects. 
ag B. Ransom & Co.—Business for 1902 was about 30 
percent better than any previous year in our history, and 
we look for a still further increase this year. 

A charter has been granted to the Haner Manufac- 
turing Company, of Hamilton county, for the purpose 
of manufacturing cedar and all other woods, also 
metals, into marketable shape. The capital stock is 
$20,000. The incorporators are Otto Frank, George 
Frank and others. : : 

Seventy-one thousand acres of timber and iron lands 
in Wayne county were sold Saturday by the Tennessee 
Valley Iron & Railroad Company to wealthy Pittsburg 
citizens for $250,000. The new owners will begin the 
puilding of a railroad and the development of the prop- 
erty at once. The entire tract is thickly wooded with 
poplar, white oak and several varieties of ash, hickory, 
chestnut and pine. Five thousand acres of this timber 
is of the original growth, and the second growth has 
stood for thirty-five or forty years. Pine is found in 
a belt of about 10,000 acres. 





FROM HENRY WATTERSON’S TOWN. 


LOUISVILLE, Ky., Jan. 21.—The lumbermen of this 
city will give a banquet at Seelbach’s hotel, January 
22, at 6:30 p. m., at which an attempt will be made 
to form a permanent lumberman’s club. 

The Comstock Lumber Company has recently been 
incorporated with $50,000 capital. C. J. Comstock is 
president, John G. Morey secretary and treasurer and 
Louis H. Comstock general manager. While this is a 
new corporation it is not a new firm by any means, 
Mr. Comstock, the president, having been one of the 
most successful retailers in this market. This concern 
will in the future run two yards here. p 

Henry Koehler, of Henry Koehler & Co., is making a 
trip among the yellow pine mills in the south. . 

kK. L. Hughes, of the E. L. Hughes Company, left this 
week on a pleasure trip to Florida. + 

J. T. Dickerson, of Wood, Dickerson & Co., Birming- 
ham, Ala., was a visitor to this market this week. 





A PROSPECTIVE BIG RESOURCE. 


Pitrspura, Pa., Jan. 20.—The firm name of Enos, 
Henry & Co. has been changed to Enos, Turner & Henry, 
W. L. Enos retiring. W. B. Enos remains the senior 
member of the firm. Enos, Turner & Henry have closed 
a contract for the Isherwood & Cody outfit in Upshur 
county, West Virginia. It will take ten or more years 
to cut out this timber, which consists of the best kind 
of poplar, oak and other hardwoods. Ben C. Keator, 
of this firm, returned this week from the northwest, 
where he found some good stuff, but, as a rule, stock 
is scarce. J. L. Henry, of Buckhannon, W. Va., also 
connected with the firm, is here, helping to entertain 
his Ohio friends during the convention. 

F. W. Ruskauff, of the Ruskauff Lumber Company, 
reports business at a quiet stage, with a good demand 
for maple, oak and beech. Shipments of hardwoods 
have improved considerably. 





THE MICHIGAN FURNITURE CENTER. 


GRAND Rapips, Micu., Jan. 20.—The saw mill and 
oar factory of J. W. Jones, located at Maple Rapids, 
burned January 16; loss, $4,000; no insurance. The 
plant will not. be rebuilt. This is the third time Mr. 
Jones has suffered total loss by fire. 

The W. H. White Company, of Boyne City, has bought 
the Mary C. Hale hardwood lands, comprising 2,500 
acres in Montmorency county. 

A bursting boiler in factory A of the Ranney Refrig- 
trator Company, of Greenville, on January 16 killed 
outright the engineer and fireman and made a complete 
Wreck of the engine and boiler room. The property 
loss is estimated at $20,000. Factory B is still in 
running order. 

The Auburn Hardwood Company, of Auburn, Ind., 
has been consolidated with the Michigan Elm Hoop 
Company, of this city, under the name of the Michigan 
Elm Hoop & Lumber Company, with capital of $150,- 
000. The new company will have its mill and offices in 
this city. Associated in the enterprise are Charles 
McClelland as president and manager; E. C. Best, of 
Minneapolis; Stuart Knappen and M. E. McClellan, of 
this city. 

The annual meeting of the American Handle Com- 
pany resulted in election of the following board of 
Irectors: B. M. Bailey, Bradford, Pa.; H. P. Lucas, 
Escanaba; D. B. Kelly, Lucas; W. H. Thompson, Grand 
Rapids; W. W. Mitchell, Cadillac; W. K. Jackson, Buf- 
falo; Otto Salchaw, Central Lake; M. D. Olds, Cheboy- 
gan; Homer Sly, Bay Shore; C. W. Gibbs, Minneapolis, 
Minn.; L. J. Tripp, Mesick; Frederick Bauerle, Petos- 





key; D. H. Hinkley, Lucas; J. R. Severance, Oberlin, 
Ohio. The directors elected the following officers: 
President, B. M. Bailey; vice president, D. B. Kelly; 
treasurer, M. M. Spaulding; secretary and general 
manager, W. H. Thompson; executive committee—W. 
W. Mitchell, W. K. Jackson and B. M. Bailey. Secre- 
tary Thompson says that the output of handles this 
season will be only moderate and that prices for the 
present will remain unchanged. 

James Dwyer, of Marquette, government land agent, 
was here this week. He states that it often is impos- 
sible to obtain convictions of timber thieves in the up- 
per peninsula because juries there sympathize with 
respondents. He thinks there should be a federal law 
enactment permitting the presentation of timber cases 
before grand juries in the lower peninsula. 

The J. BE. Greilich Company, of Traverse City, ex- 
pects to get out 2,000,000 feet of logs from its own 
holdings this year. Maple, cedar and hemlock are the 
principal woods handled. 

John F. Ott & Co., of Traverse City, have lumber 
camps at Solon, Cedar Run and Twin Mountain, em- 
ploying 125 men. Mr. Ott says that prices for hard- 
wood this winter are fully $1.50 a thousand higher 
than they were a year ago, and he attributes the in- 
crease chiefly to the Michigan Maple Company of 
Grand Rapids, which purchases the output of all the 
large mills. 

Hardwood lands in northern Michigan are good prop- 
erty now; in fact they bring as good prices as pine 
land did a few years ago. Twenty years ago any 
quantity of fine hard timber land could have been 
bought at from $2 to $5 an acre, but there is very little 
now to be had at thrice the figures named. The de- 
mand for hard maple, particularly, has increased won- 
derfully. Seven years ago hard maple logs were hardly 
worth the cutting, but last year was the banner year 
for the manufacture of hard maple flooring, and the 
price has advanced sharply for maple timber. At in- 
terior mills up north hard maple log run lumber is 
worth $13 and $13.50 a thousand feet in the rough. 





WESTERN NEW YORK TRADE. 


Burrato, N. Y., Jan. 19.—With the new oak desk 
factory now in full running order at Elmerton and the 
Buffalo Desk & Table Company at Blasdell in unusual 
activity, the city and suburbs promise to be hardwood 
consumers at a much increased rate in future. Where 
is all the stock coming from? 

F. M. Sullivan has gone to Michigan to look after 
a new lot of elm and black ash, which T. Sullivan & 
Co. have made a specialty of for a considerable time. 

The Buffalo Hardwood Lumber Company is making a 
specialty of kiln drying oak, finding that the air dried 
article is not suitable for most manufactures, not to 
mention the time saved by the kiln. 

Some of the oak dealers are saying that their com- 
mon stock is quite as low as their good oak, even when 
they are selling common quartered for $40. Some 
buyers are willing to pay $42 for it. 

The Empire Lumber Company reports the receipt of 
orders for twenty-eight cars of oak in six days, with 
no salesman on the road. If it’ were thought best to 
urge sales on still faster a salesman or two would ere- 
ate a regular boom. 


ee a eae 
NUMEROUS ALLIS SALES. 


The activity of the lumber business and the prepara- 
tions that are being made for an increased output are 
indicated by the December sales of the E. P. Allis 
Company branch at Milwaukee, Wis., of the Allis-Chalm- 
ers Company. The following are a few of the largest 
sales made during the month: 


Kirby Lumber Company, Houston, Tex. One No. 3 8-foot 
Allis band mill complete. 

Portland Lumber Company, Portland, Ore. One telescopic 
double cutting band mill, one 4-block No. 1 carriage with 
steel blocks and knees, steam setting device, trucks and 
track, one 23-saw overhead lumber trimmer, one 4-arm 
steam log loader and deck stop, one 4-arm steam log kicker, 
log deck rolls. 

La_Moine Lumber & Trading Company, La Moine, Cal. 
One No. 2 Allis band mill with extended bed, one 12x32- 
inch steam feed, one 2-arm steam log loader, one 8-saw 
lumber trimmer, one 4-saw slab slasher, one No. 1 72-inch 
Allis timber edger, one 16x24 pneumatic carriage buffer. 

William Engel & Co., Orono, Me. One No. 3 Allis band 
mill with extended bed, one 3-block No. 2 carriage with 
trucks, track and offset, one 10x12 Beck duplex feed engine. 

Drew Lumber Company, Cominto, Ark. One No. 8 Allis 
band mill with extended bed, one 3-block No. 2 carriage 
with steel blocks and knees, trucks and offset. 

Crescent Lumber Company, Mobile, Ala. One telescopic 


band mill. 
Nelson & Neal, Montborne, Wash. One No. 1% Allis band 
mill, one 3-block No. 00 carriage, with trucks, track and 


offset, one 11x14 twin engine, steam jump saw rig. 

Bradley-Ramsay Lumber Company, Lake Charles, La. One 
3-block No. 2 carriage with steel blocks and knees, trucks 
and track, one No. 2 54-inch 4-saw Allis edger. 

Chicago & North-Western Railway Company, Michigan. 
Three timber preserving retorts, 6-foot diameter by 110 feet 
long, for timber preserving plant. 

exas Tie & Lumber Preserving Company, Texas. One 
steel creosote tank, with roof for same. Tank to be 30 feet 
diameter by 18 feet deep, bottom to be made of %-inch steel, 
sides of 44-inch steel, roof of 3-16-inch steel. 

In addition to the above, carriages, log loaders ete. 
were sold to the Crookston Lumber Company, of Bemidji, 
Minn.; the Far West Lumber Company, of Tacoma, 
Wash.; the Hudson River Lumber Company, De Ridder, 
La.; Brown, Cooper & Co., Merrill, Miss.; Big Blackfoot 
Milling Company, Bonner, Mont.; Swallow & Hopkins, 
Winton, Minn.; King-Ryder Lumber Company, Bonami, 
La.; Tremont Lumber Company, Tremont, La.; Califor- 
nia White Pine Lumber Company, Loyalton, Cal. Four- 
saw lath mills with bolters were sold to the Trellue Cy- 
press Lumber Company, Patterson, La., and to the Clat- 
sop Mil] Company, Astoria, Ore, 
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Fir Flooring. 


RED CEDAR 


LVMBER AND SHINGLES 
DAILY CAPACITY: 





If you deal directly with us we 
can save you money. We make 
prices delivered at any station 
in the United States. 


Address all Correspondence to 


SI. Paul & TOO Lumber GF 


TACOMA, WASH. 





Chicago Office, 1533 Marquette Bldg 
REPRESENTED BY 


HARRISON G. FOSTER. 


Telephone, Central 364. 
We use the Telecode. 


A. G. Foster, Vice-Prest. 
J.J. Hewitt, Ass’t Treas, 
George Browne, Sec’y. 


C. W. Griggs, Prest. 
E. G. Griggs, 2d V-Pres't. 
Henry Hewitt, Jr., Treas. 








We Manufacture : 


RED CEDAR SHINGLES 


(8tars, Clears, Perfections and Eurekas). 
CEDAR SIDING azumtesursiuzes 
the Eastern Retail Trade 
Mills at Everett and Ranier, Wash. 
Daily Capacity, 300,000 Feet. 


LEA LUMBER COMPANY, Tacoma, Wash. 


RED CEDAR 





- 


MOULDINGS, 
TURNED 
WORK, 
COLUMNS, 


SIDING, 
INSIDE and 
OUTSIDE 
TRIM. 


Are pomteaite to handle because they 


finish better than soft wood, also 
paint better and look handsomer, 


Wheeler, Osgood & Co. 


TACOMA, WASH. 


T. E. RIPLEY, SEc’yY., 


We use the Telecode. 38 Kilby St., BOSTON, 
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IDAHO casters WASHINGTON 





CAN FURNISH MIXED CARS OF 


Shop and Better 


promptly. We have a fair assort- 
ment of yard stock. All our stock 
is thoroughly seasoned and prop- 
erly graded. 

Our Dry Kiln Facilities 
have been increased from fifty to 
one hundred thousand feet per day. 
Onur new shed covers our entire 
loading tracks, so we can take care 
of mixed car orders in fine shape. 

We cater to the Eastern retail 
vardt de. 





We use the Telecode. 


McClain Lumber Co. 


SPOKANE, WASH. 


We are manufacturers of 








IDAHO 


Waitre *» YELLOW PINE 


LUIFBER and LATH 


«++» AND.... 


CEDAR SHINGLES. 


EASTERN TRADE SOLICITED. 


COEUR D'ALENE LUMBER Co., 


LIMITED, 


Coeur d’Alene, Idaho. 


IDAHO 


Lumber and Lath. 


ALSO 


SOFT WHITE & 
YELLOW PINE 








Native Red Cedar Shingles and 
Split Posts for the Yard Trade. 








Thick Kiln-Dried Shop and 
Better for the Factory Trade. 








Shake is unknown in our Timber. 
Our Lumber is all Band Sawed. 


Mississippi Valley Lumbermen's Association Standard Grades. 


A. M. Fox Company, 


GENERAL OFFICE, 60-61 JAMIESON BLOCK, 


SPOKANE, WASH. 


WE USE THE TELECODE. 


Mills at Hope, Idaho. 





OBITUARY. 


Ike Trissel. 


Ike Trissel, who was a well known machinery salesman, 
committed suicide at the Huckins house at Texarkana, 
Tex., on Tuesday, January 13. 
Deceased made the_ prepara- 
tions for his. suicide deliberate- 
ly, gashing his throat with a 
pocket knife. His wife and 
son live at Monmouth, III. 
Mr. ‘Trissel was engaged in 
the machinery business for 
many years and had a wide 
reputation as a practical man. 
It is presumed that loss of 
employment and despondency 
due to the excessive use of 
liquor caused temporary de- 
rangement. Just before he 
committed the rash act he 
wrote a letter which was 
found in the room and which 
was as follows: 

“Texarkana, Ark., 
“Jan. 13, 1 a. m., 19038. 
“To the Coroner of Texarkana: 

“When you find my _ body 
cold in death you need not 
empanel a jury. I did it my- 
self. It has been on my mind ' 
for some time for reasons I don't care to reveal to the pub- 
lie. Prefer to take my trouble to the grave with me. 
However, I have not robbed, stolen or cheated any one. 
No crime have I committed. I prefer death to mental 
trouble. I traveled on the road twenty-four years in every 
state and territory in the Union, Canada, China, Japan 
and South America. I have always met the boys with the 
glad hand, always gave my little mite where it was re- 
quired. Now I wish the traveling men in the United States 
and Canada, also hotel people and railroad men, would 
contribute ten cents each to my darling boy, Ben L. Trissel, 
Monmouth, Ill. My trunk and telescope valise are at the 
express office, which you will see by the card here on the 
table. When my body goes back for one and one-half fare 
they should check my baggage along with it. I prefer to 
be buried in = night shirt and not waste a suit of clothes. 
Presume my wife could borrow the money to take me home, 
for 1 know she hasn’t got it on hand. I am unshaved 
because have not got the price. I don’t know how or why 
I came here. I had it on the brain. * * * Mr. 
Hluckins has been more than kind to me. I sent for some 
more money I expected yesterday and it has not arrived 
and so I'll give up the room rather than impose on him 
any longer. Presume I could borrow a million after I am 
dead. But I am not going around begging. Good-bye to 
all. 

“Boston, Portland, Me., and St. John, N. B., papers please 
copy. Yours very respct., IKE TRISSEL.” 

J. Huckins, jr., manager of the Huckins house, where 
the tragedy occurred, states that Mr. Trissel in addition 
to the letter to the coroner mentioned above, left a letter 
addressed to his wife, who resides at 320 Detroit street, 
Monmouth. IIl., and another addressed to E. E. Fitzgerald, 
of the Bodcaw Lumber Company, Stamps, Ark. The con- 
tents of these letters were to the effect that the deceased 
was very despondent and evidently in hard luck. Mr. 
Huckins has volunteered to start a fund for the boy, as 
requested by the deceased, and will have ee on the coun- 
ter of his hotel office a dime savings bank, above which 
he will have the newspaper clipping containing the pathetic 
letter printed above. It is believed that Mr. Trissel’s wife 
and boy are left in destitute circumstances and that any 
effort of his old friends among the lumbermen and ma- 
chinery men on their behalf will be appreciated. Remit- 
tances may be sent to Mr. Huckins or to the AMERICAN 
LUMBERMAN, who will see that they are forwarded. 

Ten years ago deceased traveled for the Filer & Stowell 
Company, of Milwaukee, and for many years made his head- 
quarters at Portland, Me., from whence he traveled along 
the Atlantic coast. He was well and favorably known from 
the Pacifie coast to the shores of Labrador and from the 
great lakes to the gulf. His age was about 50 years. 
Burial was to have occurred at Monmouth, III. 











John McKinnon. 


Capt. John McKinnon, a veteran lumberman of Orange, 
Tex., died in that city on Tuesday, January 13, at the 
age of 65 years. His death was quite sudden. While 
he had not been in the best of health for some time, he 
was on the streets of the city on Monday greeting his 
friends and evidently in good spirits. He remarked that 
he felt better than he had for a long time. His wife was 
awakened early in the morning by his stertorous breathing, 
and while medical assistance was sent for and everything 
that could be thought of was done for his relief, he passed 
away at 7 o’clock. Capt. McKinnon was born in Scotland 





THE LATE CAPT. JOHN McKINNON. 


and when a boy came to Canada. Warly in the ’60s he re- 
moved to Detroit, Mich., and in 1876 settled in Galveston, 
Tex. The same year he built the McKinnon saw mill at 
Orange, in partnership with Jackson & Downs. For sev- 
eral years he was manager of the same mill, when it passed 
into the hands of the M. T. Jones Lumber Company, of 
Houston, and continued in charge until four years ago, 
when his heaith failed. The news of his death was a great 
= to his many friends in the lumber trade of eastern 
‘exas. 





Mrs. Charles H. Kerr. 

Mrs. Emilie Dicken, wife of Charles H. Kerr, senior 
partner of the firm of Kerr & Fox, lumber dealers and 
contractors of Pittsburg, Pa., died at the family residence 
on Dithridge street, on Monday, January 19. Mrs. Kerr 


was prominent in church and society circles, a graduate of 
the Pennsylvania College for Women and president of the 
Kesociation. 


Alumnae 





J. W. Bowser. 


J. W. Bowser, of Henson, Mo., who had been for some 
time engaged in the hardwood lumber manufacturing busi- 
ness, and was formerly of Lebanon, Ind., where he was wel] 
and favorably known in the same industry, was assassinated 
on Friday evening, January 16, by some cowardly villain. 
Mr. Bowser was sitting in his home at Henson late in the 
evening and was doing some writing. His wife, who had 
been in the room but a moment before, left the room for a 
few moments and while she was gone she heard a rifle shot. 
When she returned to the room she found that some mis- 
creant had fired through the window, striking Mr. Bowser 
in the head and killing him instantly. No clue to the per. 
petrator had been discovered at latest reports, but no one 
questions that the shooting was malicious. Mr. Bowser was 
about 52 years of age. He had recently disposed of 
most of his lumber interests, but still had some timber lands 
on which he was doing logging. The funeral was held from 
his late residence on Sunday last. 





T. D. Kellogg. 


T. D. Kellogg, president of the T. D. Kellogg Lumber & 
Manufacturing Company, Antigo, Wis., died on Thursday, 
January 15, at his home in Antigo after an illness lasting 
several months. During last summer his health was far 
from good, although he was able to supervise his interests 
to some extent. In September he was compelled to take to 
his bed and since then his condition had been regarded as 
extremely serious. His death was caused directly by 
hypertrophy of the heart, which was attended by other 
complications. 

r. Kellogg was born in Ontario, Canada, February 17, 
1833. His parents had removed there from Connecticut 
and when Thomas was 2 years old they removed from 
Ontario to Toledo, Ohio. Here his father was engaged in 
the lumber business and at that time deceased acquired his 
first knowledge of that industry. In 1859 Mr. Kellogg 
came to Appleton, Wis., and started in the saw mill busi- 
ness in partnership with his father. The mill was de- 
stroyed by fire and father and son were financially ruined. 
He next started a saw mill on Wolf river in Langlade 
county and engaged extensively in logging on that stream. 
In 1883 he removed to Antigo and in his twenty years’ 
residence there has built up a large lumber manufacturing 
industry, including a saw mill, hub factory and planing 
mill, also operating a saw mill at Polar, in the same county. 

Deceased was greatly ——— as a citizen of Antigo 
and took a prominent part in forwarding public interests. 
For a number of years he served as a member of the con- 


wie — 
THD LATHE T. D. KELLOGG. 


mon council of the city and was its president, and was 
also chairman of the board of supervisors and a member of 
the county board. He was an active member of the Wis- 
consin Hardwood Lumbermen’s Association and his advice 
in the legislation - err work of the association 
was highly regarded. e was a member of the Congrega- 
tional church at Antigo, from which funeral services were 
held at 2:30 o’clock last Sunday afternoon. The body was 
allowed to lie in state at the church from 1 until 2 p. m. 
Sunday and at the funeral the city council, school board 
and county board attended in separate bodies. 

Mr. Kellogg was married and leaves a widow, one son 
and three daughters, who all live in Antigo. It is under- 
stood that the business will be continued with the son, 
Horace B. Kellogg, as manager. 


John P. Chase. 


OsHkosH, WIs., Jan. 15.—John P. Chase, a well known 
and esteemed resident and retired lumberman, died in this 
city January 14, aged 76 years. He was born in New Bruns- 
wick, October 29, 1827, and came to Oshkosh in 1850 and 
with the exception of two years has lived here ever since. 
Mr. Chase married Miss argaret Kane, September 20, 
1855. He served in Company K, Twentieth Wisconsin vol- 
unteers, during the civil war and ae to the Alcott 
Post, No. 241, G. A. R. The deceased is survived by his 
widow, two children and two brothers. 


D. S. Flagg. 


Louisiana, Mo., Jan. 13.—D. 8S. Flagg, one of the most 
prominent citizens of Pike county, died at his home in this 
city January 12, of apoplexy, aged 60 years. Mr. Flagg 
owned several retail lumber yards in Missouri and Illinois 
and was president of the Louisiana Building & Loan Associa 
tion and the Louisiana Business Men’s Association. He 
was a recognized republican leader and was his party candi- 
date for congress from this district in 1900 and had serv 
Fe the state committee. His wife and four children survive 

m. 


Jacob Gebhardt. 


Sacinaw, Micu., Jan. 19.—Jacob Gebhardt, a pioneer citl- 
zen of Alpena, died Friday after a lingering illness. He 
suffered a stroke of paralysis six years ago and had not 
been well since. He was born in Germany seventy-two 
years ago. He went to Alpena from Port Huron thirty 
years ago and erected a planing mill on the site of the 
Gebhardt, Morrow & Co. plant and although it was burn 
twice it was rebuilt. He remained at the head of the cod 
cern up to his demise. He was long prominent in Alpena 
business and social circles. He leaves six children. 


Henry M. Simmons. 


Provipence, R. I., Jan. 19.—Henry M. Simmons, od 
merly a member of the city council and an old time lumbe! 
dealer, died at his home in this city last week at the ag? 
of 88 years. He was engaged in the business at Dightif, 
Mass., from 1862 to 1887, when he retired from active 
and moved to Providence to spend his remaining years. 
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CALIFORNIA. 


FROM THE GOLDEN GATE. 


San FrANcisco, CAuL., Jan. 17.—The official state- 
ment now to hand gives the deliveries of December and 
of the year. Those for December are as follows: 





7 





Feet. 
et NINN Si. 6. 0S Oe Re nee aceeeweuseee 19,905,908 
Bey ern California. ..... Sec e eee ececereececes 7,942,847 
Mexico and Central America 1,593,876 
Ran IMENOM coc ccs.o cue dacin scale saeeecd 271,568 
BuPOPe CCC. . cee ee er eec er ecevececcereveccvers 204,193 
PRAE 2 icin oe rate tel on ae en cman nee eo eeu 23,918,392 


Notwithstanding the interruptions to transportation 
ete., shipments to the bay of San Francisco were larger 
than in any other year save alone the exceptional De- 
cember of 1901. The same may be said of the ship- 
ments to southern California in December. The off 
shore shipments, however, fell off. Of the total, Hum- 
poldt and Del Norte counties shipped 13,905,908 feet, 
Mendocino the remainder. It may be seen that Mendo- 
cino county figured to better advantage than in many 
other months. In fact, most of the supply for San 
Francisco bay, 6,975,300 feet, was obtained from that 
quarter, while it sent more than the usual share of the 
month’s shipments to southern California. But Hum- 
boldt supplied most of the off shore business, including 
all to Mexico and Central America and the Hawaiian 
islands. 

Shipments in December for the past five years com- 
pare as follows: 


, 


Feet. 
23,918,892 


1901. earn apt ha ad ceca ee raha weenie aa ates 31,699,055 
11" | AR CR eRe in Dia eS Rios ARI 15,780,116 
1 ie ES AE OA ESATO SIPS ARN SER 16,837,167 
OR hoc ee in Ais cee Sonia aan ae 17,877,405 


The shipments for the year have been as follows: 


Feet. 





Day of Ban BVYARCICO. 66:60 cc cccccccievctviewsce 162,712,897 
Southern Cy ee eee ee re 67,970,956 
pe Pere ree errr eee eee er ce 17,023,997 
TE CNN ai rd es'G 6'o-9 0b eK DRE COON OEE 5,487,918 
Mexico and Central America.......cccccccees 3,944,348 
Oregon and Washington... .......eeeeeeeeeees 1,627,033 
Burope and Africa... ..ccccccccccsccccccveece 3,829,906 

NE 5 gk Od ore a ae eww ea ame oe Aira Wee acre 262,597,015 


The year’s total thus exceeded that of any other 
year, that of 1901 by an excess of over 18,000,000 feet, 
and that of 1900 by over 53,000,000 feet. It exceeded 
the shipments of 1898 by nearly 43 percent, the ship- 
ments of that year being 88,871,500 feet. This gives 
a sufficiently clear idea of the rapid growth of the 
redwood trade. 

Compared with 1901 the shipments to the bay of 
San Francisco increased about 20,000,000 feet, those 
to southern California about 5,500,000 feet, while to 
Oregon and Washington there was a loss of about 370,- 
000 feet. There was a falling off of about 8 percent 
to Australia, of about 44 percent to the Hawaiian 
islands, a gain of about 50 percent to Mexico and Cen- 
tral America, while there were no direct deliveries for 
South America. The shipments to Europe etc. in- 
creased about four fold, but not a foot more could be 
shipped. 

At the regular monthly meeting of the redwood 
manufacturers on December 15 the question of ad- 
vancing the price and making out a new list was dis- 
cussed, but no action was taken. At the same meeting 
the question of having a big yard on San Francisco 
bay where large quantities of dry redwood could be 
stored for shipment east gave rise to considerable dis- 
cussion and seemed to be generally favored. The whole 
question of the best methods of promoting trade with 
the east also received considerable discussion. A reso- 
lution was passed not to sell any lumber to any but 
legitimate yard dealers. 

J. Henry, of Henry & Sons, wealthy lumbermen ot 
New Hampshire, has been in Humboldt county lately 
looking over the tract of redwood owned by the firm 

Charles Perry, manager of the Excelsior Redwood 
Lompany, has returned from a six weeks’ trip to Eu 
teha on business connected with his company. The 
COhipany has a large yard here and is a large shipper 
1 redwood lumber. It has in contemplation the start: 
ing of a large yard near Antioch, where it would also 
have a large planing mill and tank factory. 

Burt Harris, buyer for the Scott & Van Arsdale 
Lumber Company, is*now in Humboldt county select- 
Ing stock for the company’s yards in Stockton and San 
Francisco. This company is one of the largest buyers 
of redwood on the coast, and handles annually about 
20,000,000 feet. The “channel,” where most of the 
lumber yards in this city are located, has for the past 
few days been filled up with vessels from Eureka, Men- 
docino ports, Del Norte, the sound, Portland, Grays 
harbor, Coos bay—in fact from every part of the 
— This is where most of the retail business is 

ne, 

There is some talk of a large mill starting a whole- 
sale yard at North Beach, on the north side of the 
city. At present most of the yards are on the south 
side of the city, but here the space is needed by rail- 
toads and is becoming more valuable every year. 

One of the large steamship companies—said to be the 
lobe Navigation Company—during the past week has 
made the manufacturers of Humboldt county the offer 
of a $15 rate from Humboldt bay to New York, or a 

Tate from San Francisco. There should be large 
qWantities of redwood lumber taken around the Horn 





to New York or through the isthmian canal when com- 
pleted. ’ 

The Pacific Lumber Company has begun its series 
of improvements. The log pond has been started. With 
this completed the mill will have a sufficient reserve 
of logs to run winter and summer, night and day. It 
will not, as previously reported, have a canal from 
the pond to the mill. It is putting in the latest im- 
provements. 

William Carson, of Dolbeer & Carson, is at Red- 
lands. A. E. Hammond, president of the Hammond 
Lumber Company, is making a trip to Oregon. Hiram 
C. Smith, president of the Pacific Lumber Company, 
will return today from his trip to Humboldt county. 

The number of new contracts recorded during the 
week was 30, which with additions ete. made up a 
total valuation of $316,213. 





DOORS AND MILL WORK. 


——eeeernen 


An increased movement in stock goods has been noted 
in the past few days and wholesalers in several por- 
tions of the country are inclined to the opinion that 
the spring demand is just budding and that within 
two or three weeks it will be in full bloom and ship- 
ments will have resumed the altogether satisfactory 
proportions obtaining before the holidays. There is 
no small inquiry also for odd work, and this will for 
some time be an increasing factor. Demand for odd 
work has been at a low point in most markets for two 
months, but judging from the reports from the retail 
field as to the excellent prospects for building it should 
assume splendid proportions in a month or six weeks 
from now. Just now more bills for special work are 
coming into the distributers’ and manufacturers’ of- 
fices with each succeeding day. At the same time there 
is a really good call for stock work in carload lots and 
less, and this also has shown a material swelling 
through the month. Rather severe weather has cur- 
tailed demand in several sections, but on the whole 
the weather has not been unseasonable and has probably 
stimulated orders in some parts of the country where 
it has been favorable as much as it has restricted 
them in other sections where severe weather conditions 
have ruled. 

* * * 

The carload trade has not abated in the least and 
shippers are disposed to anticipate about the most 
satisfactory volume of carload business for the cur- 
rent season they have ever enjoyed. Demand, however, 
has probably passed its maximum and while orders 
and inquiries remain plentiful they may henceforth 
be expected to show a falling off, in the natural order 
of things, and be replaced by the growing small lot 
trade. Carload business has been not only phenom 
enally good this season but prices have been estab- 
lished on a basis that makes it a much more profitable 
season than was expected when it first opened up early 
in December. It now appears that prices were not 
quite high enough on some items, notably on doors, 
and these have been raised individually by some whole- 
salers above the list, on account of their scarcity. A 
higher price in the near future seems more than pos- 
sible. 

7 am * 


There have been few years that have started in so 
favorably for the Chicago sash and door wholesalers 
as this. Their business was hardly interfered with 
through the holidays except during the few days de 
voted to the annual inventory. Since then an unusu- 
ally strong carload demand, intermingled with a fair 
movement of small lots, has brought the month’s sales 
up to almost a record volume, though shipments will 
hardly make as heavy a showing as might be implied, 
many sales having. been for future delivery and will 
count in February and March. Salesmen representing 
this market have been mostly out among the trade 
during the past two months, though their time is now 
largely occupied at the retailers’ convention. They 
report a uniformly encouraging sentiment prevailing 
in the country and say that many of the retailers are 
disposed to buy in sizable quantities. Spring demand 
promises well and while last year’s record may not 
be exceeded at least as good a demand is predicted 
for the first half of the year. 


* * * 


A largely attended meeting of the sash and door 
manufacturers and distributers from -various sections 
of the country was held at the Auditorium hotel, in 
this city, on Monday last. The object of the meeting 
was to determine upon the arrangement of the glazed 
sash list, which has necessarily been changed because 
of the new list adopted by the window glass manufac- 
turers on glass. As a result of the conference dis- 
counts on glazed sash were established from 70 to 70 
and 5 off the list, which is regarded as equivalent to the 
65 and 5 off the former list, making net prices substan- 
tially the same. The new prices are to go into effect 
January 26. 


At Kansas City, Mo., jobbers report some demand for 
regular stock goods in car lots and a good inquiry. The 
call for local shipments is not heavy, but the outlook 
is such that the jobbers there expect to do a brisk busi- 
ness next month, and are figuring on a much larger 
trade the coming spring than they had last fall. The 
local mill situation was never better. The mills have 
had practically no dull season, and there is now a de- 
mand for mill work which is_ steadily increasing. 











FIR LUMBER 


Timbers, S 4 S 14x30. Flooring, 
Ceiling, Drop Siding Dimension, 
RED CEDAR SHINGLES AND 
MOULDINGS. 


LUEDINGHAUS BROS, Dryad, Wash. 


Long Fir Timbers toto ‘roc 


uedinghaus 


Bros. 
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Also FIR, CEDAR AND SPRUCE LUMBER 
in all grades and sizes for Quick Shipment. 


WRITE FOR PRICES TO 


Doun Bros. Lumper Co., Buckley, Washington. 
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: BUCODA LUMBER CO., - Centralia, Wash. 
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Can make Ladders up to 28 feet long; can > 
ship full cars or mixed with lumber. 


LUMBER CO. “3 


} 
Fl R LADDERS & LONG TIMBERS OUR SPECIALTIES ; 


CHEHALIS 
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FIR TIMBERS 


SAWED TO ORDER. 


FIR AND SPRUCE 
OF ALL KINDS. FLOORING, CEILING, ETC. 
Daily Capacity, 250,000 Ft. 





Car and Cargo Shippers. 


Portland Lumber Company, 


OFFICE AND MILL, 
Foot of Lincoin St., PORTLAND, ORE. 


PPP PIPL APPS 


PRPRP LILIA LaF Rah Nal Mal Nal al Vad tal al Nah tah Raf gh 








| atta idinindttadatala: waned teh: ase: 


REGON FIR 


DAILY CAPACITY: 


ao ii a Sucieene 450,000 
ee OT EE f 
ja a Ee 150,000 


We can saw up to 120 feet long, 
and surface 32x32 inch, 


SPECIALTY— 


VERTICAL GRAIN STOCK, 
BOAT TIMBERS, 
SHIP PLANK and DECKING. 


Can furnish SPRUCE as wellas FIR. This is 
especially true in SHOP COMMON. 


Eastern & Western Lumber Co. 


Principal Office and Mills: 
PORTLAND, OREGON. 


Chicago Office: 314 Chamber of Commerce, 
E. BLAISDELL, REPRESENTATIVE, 
Telephone, Main 2538. 








We use American Lumberman Telecode, Western Union 
Code. Pacific Coast, Liebers’, A 1 and Southard. 
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PROMPT 


aoe vr WASHINGTON SPRUCE SHOP | 


SIMPSON LUMBER CO. 


FRANCIS J. PIKE, SOUTH BEND. WASH. 
8, 73 Board of Trade Bidg., Chicago, IM, TELECODE USED. 
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= CALIFORNIA 
PINE AND REDWOOD 
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Fresno FIUME «asic, 


and Irrigation ¢...sé" 
Company, 


FIRST NATIONAL BANK 
MANUFACTURERS OF 


LUMBER anpb 
TIMBER 


ROUGH AND DRESSED 
AND BOXES. 





SPECIALTIES. 
Wide, Clear Sugar and 
California White Pine. 
Extra Size and Length 

Timbers. 
Dressed Lumber of All 
Kinds. 











Fir and Cedar, 
California White Pine, 
Sugar Pine, 


Mills at GENERAL OFFICE : 
SHAVER, FRESNO CO., CAL, 
Planing Mill, Yard and Box 


ine Mit, vardand Box ~— CLOVIS, California. 


FRESNO OFFICE, FRESNO NATIONAL BANK BLOG. 
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Sugar Pine 
AND CALIFORNIA 


White Pine 


ADDRESS ALL CORRESPONDENCE TO 


CALIFORNIA 
SUGAR AND WHITE PINE AGENCY, 


In Car Lots 
Direct 
From 
Milis... 


San Francisco, Cal. 


FREDERICK F, SAYRE, Gen’l Agent. 
090900000000 000000000000 


ALBION LUMBER CO. 


Manufacturers of 


Redwood 
Lumber.. | 


San Francisco, Cal. 


‘ Suite 515 to 523 Rialto Building. 





R. R. Ties 
and 
Timbers. 


Fluming 
and tank 
Stock. 














Mills, ALBION, 
Mendocino County. 














e bed 
OUR SPECIALTIES: bore ana terse Tim 
(Oregon Pine), and Redwood. Cedar and Redwood lumber, 
rough or worked, kiln dried. Lap Siding. Redwood and 
Cedar Shingles. Capacity in redwood shingles, 400 M daily, dry 


Telephone, 

Private Exchange 278. 
Use 

Lumberman's Code 
and Telecode, 


YARDS: 

6th and Irwin 
Streets, 

San Francisco, Cal. 


San Francisco, Cal. 


OFFICES: 
603-4-5-6-7 Claus Spreckels Bldg., 














Planing mill men look for even a larger demand this 
year than they had in 1902. 
* * * 

Shops at Minneapolis, Minn., are having a fair trade. 
The slight advance made on account of the rise in glass 
has stimulated buying, but the spring trade has as 
yet hardly opened. Work is not yet recommenced, and 
nearly all the shops continue shut down for inventory 
and repairs. 

* * * 

At Buffalo, N. Y., there is the same good demand for 
doors and finish that has held through the past season, 
old orders being sufficient to carry the mills through the 
cold weather, and there are also new ones in some 
quantity. Effort is making to urge prices up, as the 
idea is common that lumber will be higher next season. 

* * * 


The fact that there has been some little building done 
about the suburbs of New York city lately has led some 
people to imagine activity in doors and moldings. The 
latter, however. being about the last thing to enter 
into a building’s construction, the call will not reach 
the dealer until spring. Just now there is very little 
buying, but prices are steady. 


A Trio of Dinners. 


Employees [eet Employers Convivially at 
Pittsburg, Chicago and [linneapolis. 


NICOLA BROS.’ COMPANY DINNER. 

The Nicola Bros.’ Company gave a handsomely ap- 
pointed dinner of twelve courses for twenty-eight repre- 
sentatives of the firm at the Hotel Schenley, Pittsburg, 
Pa., on Monday evening last. An informal reception pre- 
ceded the dinner in the private dining rooms on the sec- 
ond floor, a flashlight picture was taken of the guests, and 
the dinner began at 7:30, lasting until 10:30. The 
tables were beautifully decorated with greens and carna- 
tions and specially designed menu cards. The Lone 
Star quartet played and sang during the progress of 
the dinner, at the close of which numerous clever 
speeches were made, EK. C. Brainard distinguishing him- 
self by a happy flow of oratory. After the social fea- 
tures of the evening a business session was inaugurat- 
ed and the general condition of trade was discussed 
by all present. The affair ended at midnight. The 
companies represented, with their representatives, were: 

Nicola Brothers’ Company—F. F. Nicola, president; W. 
W. Nicola, vice president; George W. Nicola, treasurer; 
Oliver P. Nicola, secretary; Will Herbertson and W. C. 
Short, purchasing department; George Seamon, auditing 
department; J. T. McRoberts, purchasing department; A. D. 
Knapp, J. C. Alexander, H. vt Alexander and BD. C. Brain- 
ard, sales department. 

Constituent companies—Nicola Building Comune. Louis 
Brandt; Homestead Lumber Company, George Wickerham ; 
Charleroi Lumber Company, C. 8. McCloskey; Union Lum- 
ber Company, Walter Bierly; Glassport Lumber Company, 
Robert Baxter; Braddock Lumber Company, N. V. Watson; 
New Kensington Lumber Company, W. G. Fohe, W. R. Alter; 
Vandergrift Lumber Company, Frank C. Jones, Joseph 
Stewart; South Sharon Lumber Company, Edward Long, 
Thomas Bailey; Nicola Builders’ Supply Company, T. é 
Bettinger. 


THE MORGAN COMPANY GIVES A DINNER. 

The Morgan Company, of this city and Oshkosh, Wis., 
gave a dinner to its heads of departments and traveling 
salesmen at the Grand Pacific hotel, Chicago, 
on Friday evening, January 16, and those who 
attended say it was one of the most enjoy- 
able gatherings that has been held in that 
famous hostelry for many a year. The object of the 
meeting, as is the purpose of similar gatherings that 


W. A. Bryant, jr. 


Omar Goodridge. F. H. Flatau. 


Frank Pardoe. 
8. M. Yale. 


have been held, was more firmly to cement the rela. 
tions between the employers and employees; that each 
might understand the other better and therefore work 
to the enhancement of their mutual interests; creating 
a feeling of loyalty and confidence of each in the other; 
to celebrate the accomplishment of a year of wonderful 
activity and tu plan for the ssimmercial victories of the 
future. These ideas and others of a correlative char. 
acter were brought out freely during the evening. 

The varied interests of the Morgan Company, its large 
factory at Oshkesh, its big branch house in Chicago, 
which distributes more than the product of the Oshkosh 
factory; its saw mill interests in the norta and otner 
widely separated component parts, have not in the 
past afforded much of an opportunity for the extremes 
to meet, as it were, and as many of the salesmen travel] 
from the Chicago house the principals of the Oshkosh 
establishment had not had an opportunity to meet tie 
others, and vice versa. 

Henry A. Sellen, manager of the Chicago branch of 
the Morgan Company’s business, presided as toastmas- 
ter, and after the menu of delicacies had been dis. 
cussed he called upon each one present for a little 
speech for the geod of the order. ‘The first called upon 
were Messrs. Thomas R. and J. Earl Morgan, of Osh- 
kosh, the principals of the concern. They spoke briefly 
though eloquertly of their gratification at meeting their 
employees ond becoming acquainted with them. Short 
speeches were then called for from the others in the 
order of length of service and connection with the com. 
pany. The festivities continued until a late hour and 
when the party broke up expressions of mutual felicita- 
tion and satisfaction over the results accomplished were 
spontaneous from each of the participants. I'he fol- 
lowing were those who were present: 

Thomas R. Morgan, Oshkosh, Wis. 

J. Earl Morgan, Oshkosh, Wis. 

Henry A. Sellen, Chicago. 

George S. Dean, Chicago office. 

Charles F. Behrens, Chicago office. 

T. A, Griffith, Chicago office. 

William C. Rees, Chicago office. 

bl. C. Leaming, salesman. 

Kk. A. Goldthorp, salesman. 

R. Kleinpell, salesman. 

I. H. Sale, salesman. 

M. J. Clears, salesman. 


David Fuller, salesman. 
John C. Haring, salesman. 


A SASH AND DOOR TIN WEDDING. 


Ten years ago the first of this month the Curtis & 
Yale Company was incorporated and established its 
Minneapolis house and since that time it has forged 
ahead and become one of the leading manufacturers of 
sash and doors in the northwest. 

When it started in Minneapolis, with S. M. Yale as 
manager, there were with the company eight head office 
men and salesmen, including Mr. Yale, four of whom 
are still with the company. Last week during the con- 
vention of retailers the other four were in Minneapolis, 
and to commemorate the tenth anniversary of the es- 
tablishment of the house Mr. Yale gave the octette a 
dinner at the Commercial Club on Thursday, and after 
the repast a group picture was taken which is repro 
duced herewith. 

The four who are still with the Curtis & Yale Com- 
pany, including Mr. Yale, are F. G. Howard, Omar 
Goodridge and F. H. Flatau. Those who have left’ the 
company but who were present this last week are W. A. 
Bryant, jr., now a leading retailer at Waterloo, Iowa; 
James G. Wallace, of the Wallace & White Lumber 
Company, Minneapolis, Minn.; L. S. Case, manager of 
the sales department of the Chippewa Lumber & Boom 
Company, Chippewa Falls, Wis., and Frank H. Pardoe, 
manager of the Fenwood Lumber Company, Wausau, 
Wis. . 


F. G. Howard. 


James G. Wallace. L. 8. Case. 


A REUNION OF OLD AND NEW BMPLOYEDS OF THE CURTIS & YALE COMPANY, JANUARY 15, 1902. 
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FOREIGN TRADE NEWS. 


LATE LIVERPOOL ADVICES. 
(From our own correspondent.) 

LiverrooL, ENGLAND, Jan. 9.—Business for the clos- 
ing month of the year proved no exception to the usual 
rule which governs the conditions of trade at that 
time; that is, taking the trade all around, it has been 
flat. But there have been exceptions here and there and 
among these is 





Pitch Pine. 

The supply of sawn logs which came into this port in 
December was 100,000 cubic feet in excess of the pre- 
vious two years, yet the market stood up under it and 
the new year began with firm prices, owing to a good 
demand existing which nearly equaled the import. The 
stock on hand is 696,000 cubie feet, which may be con- 
sidered moderate. Next week will see an interesting 
episode in this branch of the lumber trade, for Alfred 
Dobell & Co. will offer for auction part of a steamer 
cargo now on the way here and also about 1,000 logs, 
part of a dealer’s stock which has to be removed for 
new dock works now in progress. Pitch pine sawn lum- 
ber is assuming a healthier aspect, as the arrivals here 
have fortunately been very light in comparison with 
previous years. But shippers are still advised to exer- 
cise Caution, for all that went out of the stock was 
65,000 cubic feet, leaving on hand 397,000 cubic feet. 

There is nothing of importance to say about hewn 
timber that was not said in last month’s letter. It is 
slow of disposal and with only 26,000 cubic feet for a 
month’s consumption the present stock of 204,000 
cubie feet should be sufficient to deter any shipper from 
consigning hewn logs to this port. 


Oak. 


It is satisfactory to see how well the market stands 
up under the heavy importations of wagon scantling 
from Baltimore and the neighborhood. No less than 
192,000 cubic feet arrived here during December, but 
as a large portion had previously been sold “to arrive” it 
was all disposed of excepting 20,000 cubic feet, raising 
the stock on hand by that amount to 126,000 cubic feet. 
Prime shipments have met with ready sale, but there 
are yet too many inferior planks scattered through 
some shipments where the culling has evidently not 
been carried out with that strictness contracts for oak 
lumber call for. Thus there is an accumulation of “re- 
jects’ which have to be sold at any price obtainable. 
The present stock of 126,000 cubic feet is not considered 
excessive, but shippers who contemplate making con- 
signments should be impressed with the necessity of 
moderating their transports; in short, to go slow, or 
there is a fair chance of bringing about a fall in prices. 
Little is doing in oak boards whether quartered or 
plain. The demand for the first is restricted by the 
high prices wanted by holders in the United States and 
the latter are still in the bad way they were at the 
last advices. 

Poplar. 4 

Nothing but prime wood is wanted and no greate 


piece of folly could be perpetrated by shippers than to 
add to holdings here of this lumber unless it be just 
as good as is wanted in the American factories. Some- 
thing to this effect has been said in previous letters 
which can only be reiterated. Don’t send any knotty, 
twisted grained or shaken wood, for it all leads to 
trouble at the end and to dissatisfaction to every one 
concerned. A fine lot from Mobile arrived here recently 
and met with ready sale and this is the only kind of 
stuff that is wanted. 
Red Gum. 


There is no demand for this lumber in logs and little 
in boards. Some little business has been done “to ar- 
rive.” Again is repeated to shippers: Don’t forward 
any medium or inferior lumber on consignment. It is 
not wanted. 

Hickory. 

There have just been more logs sent upon the open 
market than is good for its stability. Business in 
hickory is but a limited one at the best of times and 
those who deal in it prefer to make their contracts 
ahead. When these are supplied there is but a narrow 
outlet for anything beyond that. Further, it is timber 
that will not stand exposure to the weather and its 
deterioration from developing shakes is a rapid one. 
We want no more until the present stock on the market 
shall be worked up. 

Wainut. 


The only thing to be recommended to shippers is to 
send logs of good average square, clear from knots, 
freshly cut and of good color. This is the sort of stuff 
that is wanted here and this only. As for shipping 
poor lumber, keep off it as you would typhoid. 


Spruce. 

When the St. Lawrence river closed it was heard on 
all sides that the quantity left unshipped in New Bruns- 
wick and Nova Scotia would be so small that difficulty 
would be found in supplying the winter liners with 
freight. The monthly statistics do not sustain this 
view, for the imports for December reached 7,370 stand- 
ards, say 14,500,000 feet. The market, however, carried 
it through without any weakening of prices, which 
ranged from £7, 7s, 6d to £7, 10s c. i. f. according to 
specification, and probably the latter will now be the 
ruling price until the opening of navigation in the 
spring. 

Mahogany. 


The importation keeps down upon medium level and 
has consisted largely of shipments from the west coast 
of Africa, though some has arrived from Cuba and Co- 
lombia and a cargo about half mahogany and half cedar 
from Laguna. The latter sold “to arrive” to a firm of 
local wholesalers. The public auctions last month were 
well attended by buyers, among whom were several in- 
terested in the markets of the United States. Prices 
were firm for all descriptions with perhaps the exception 
of small Lagos. A notable feature in last month’s 
transactions was the transshipment of a quantity of 
Lagos mahogany from the African steamers to the 
Boston steamers and which did not appear to be of a 
character likely to impress those unacquainted with the 


EUROPEAN IMPORT, CONSUMPTION AND STOCK OF HARDWOODS FOR FOUR YDBARS. 


























IMPORT CONSU MPTION STOCK. 
1899 1900 1901 1902 1899 1900 * 1901 1902 1899 1900 1961 1902 
MAHOGANY—Honduras .. +. Feet l-inehf 386,000 | 811,000 | 985.000 | 89,009] $56,000 | 796,000 | 1,000.000 39,000 nil. 15,090 nil. nil. 
Mexican Tabasco, Panama. 9 979 999 | 2,921,000 | 2,091,000 | 2,097,000 | 2,191,000 | 2,434,000 | 2,239,000 | 1,997,000 | 361,0v0 | 248,000 nil. | 100,000 
Colombian, and Nicaraguan | 
African vececcceeece « .{13,608,000 |14,034,000 [11,652,000 | 9.483.000 fis,496,000 |!3,764,000 |11,975,000- | 9,747,000 645,000 915,000 589,000 205,000 
St. Domingo ..............9--[ 546,000 345,000 200,000 40.000 498,000 397,000 226,000 42,000 85,000 33,000 8,000 6,0C0 
isk kde Sc rene 144,Luv | 768,000 | 536,0.0 | 759,000} 144,000] 676,000} 622,000] 718,000 nil. 92,000 5,000 46,000 
CEDAR—Mexican, Panama &c. ee 704,060 | 525,00u | 439,000 | 722,000} 700,000} 541,000 | 441,000 | 722,000 18,000 2,000 nil nil. 
Paraguay . Bn a RE 79,000 31,000 169,000 120 000 89,000 $1,000 169,000 120,000 nil nil nil. nil. 
Pencil os -... Feet cubic 10,000 4,000 22,000 11,000 5,000 6,000 22,000 10,000 2,000 oil. nil. 1,600 
WALNUT—Amencan . ..... ... 411,000 | 627,000} 412,000 | 485,000} 415,000 | 624,000 | 410,000 | 489,000 nil 4,000 7,060 3,000 
Italian and Circassian Feet 1-inch, 44,000 32,000 44,000 | 162,000 43,000 3e,0uu 44,000 | 157,000 nil. nil. nil, 5,000 
ROSEWOOD—Rio .......0.....00. * +. pieces nil nil 199 nil. nil nil. 199 | nil. nil nil. nil. nil. 
Bahia..... aadeewecay “en 416 nil 395 621 115 307 365 127 12 nil. nil. 
POU V IE boven sccicsceseescoyeesQltll 2,890 5,733 4,299 3,400 2,890 6,133 4,773 3,399 nil. 600 126 127 
LLANCEWOOD SPARS... ....pieces! _ 36,786 36,079 21,808 19,532 40,707 29,291 26,301 19,832 ze 6,063 1.575 1.575 



































TABLE OF COMPARATIVE IMPORT, CONSUMPTION AND STOCK OF LUMBER IN LIVERPOOL, JANUARY 1, 1903. 


The IMPORTS, &c,, of TIMBER are given in Cubic Feet, and of Deals, &c., in St. Petersburg Standards. 


































IMPORT. CONSUMPTION. ~ STOCK. 
1900, | 1901. | 1902. 1900. 1901. | 1902. | 1900. 1901. | 1902. 
Re fos. et 
Quebee Square Pine .....c.c.c.c... cubic fect] Nil. | Nil. | Nil. |) ’ 4] 113,000 | 68,000 | 42,000 
». . Waney Pine.. au Nil. | 19,000} 114,000 | 24,000} 31,000 97,000 } 100,000 | 96,000 | 103,000 
St, John Pine ..... a Nil. | 2,000! 4,000] Nit Nil. Nil. 2,000 2,000 4, 

Other Ports Pine z Ni | Nil. | Nil. Nil. Nil. Nil. 2,000 2,000 Nil. 
Red Pine ........ fi Nil. | Nil. | Nil. Nil. 3,000! 1,000] 17,000; 6,000 | 3,000 
Dantzic, &c., Fir ........ a Nil. | 12,000| 53,000] 7,000| 26,000 53,000] 34,000! 33,000 | 26,000 

Swedish and Norway F x Nil. | Nil. Nil. Nil. Nil. Nil. Nil Nil. Nil. 
Pitch Pine, Hewn...........+.+.+..-. 2 200,000 | 66,000 | 32,000 | 162,000 | 34,000 26,000 | 306,000 | 391,000 | 204,000 
sie eR R areS ceases aaii re 431,000 | 444,000 | 543,000 | 180,000 | 123,000 | 333,000 | 967,000 | 1,022,000 | 696,000 
» _ Planksand Boards... |, 136,000 | 214,000 } 37,000 | 173,000 | 89,000 65,000 | 128,000 | (542.000 | 397,000 
Oak Canadian and American...... pe 23;000 | 20,000 18,000 | 46,000 14,000 4,000 | 195,000 93,000 } 96,000 
2  - getaesee secant - 185,000 | 189,000 | 192,000 | 188,000 | 201,000 172.000 | 148,000} 121,000 | 126,000 
he BRUNO Gescckissececs Nil. Nil. i Nil. Nil. Nil. Nil. Nil. | 9,000 
eee preeen ne Nil. Nil. Nil. 2,000} 5,000{ Nil. | 30,000} 45,000 | 5v,000 
| Aenea 47,000 | 178,000 | 143,000} 32,000 | 75,000 | 80,000 | 236.000 | 261,000 | 213.000 
| aR Ra ects 18,000 | 11,000} 20,000} 10,000} 6,000} 20,000} 35,000} 51,000 | 32,000 
East India Teak 13,000 | 23,000 | 50,000} 25,000} 41,000| 14,000] 118,000} 120,000 | 92,000 
GPOOHNEATE o.55.6.0cecccestcobeoe eooss a Nik. Nil. 17,000 3,000 2,000 | 3,000 | 164,000 95,000 118,000 
Quebec Deals ooccc.ccccccscsessesses 2,670 | 6,620} 2,200] 1.710] 1,020| 2,900] 13,999] 18,160 | 15,100 
N.B. & N.S. Spruce 2,470 | 9,700} 7,370] 3,300] 2,830| 4,710] 19,970] 16,600 | 17,600 
Baltic Deals and Boards ds 660 550} Nil. 290 280 660] 3,760 6,460 4.070 
~ 1,290 | 2,770 800} 1,480] 1,660 510} 4,580 5,490 2,710 















































a( LUMBER and 
/ SHINGLE 


MANUFACTURERS. 
Capital Paid in, $200,000.00 


EDWIN HALLAM, President. 
W. E. MCCAW, Vice-Pres’t. 
WM. CRICHTON, Sec. & Treas. 


We use the Telecode. 


| The Red Cypress 
Lumber Co. 


MACON, GA. 



































LONG LEAF YELLOW 
PINE 
AND CYPRESS 
LUMBER, SHINGLES, 
LATH. 


RAILWAY TIES A SPECIALTY. 


PINE MILLS AT CARMONA, 
ROCKLAND, SARON, NONA. 


ANNUAL CAPACITY 
150,000,000 FEET. 


WM. CAMERON 
& CO, 


INCORPORATED. 


WACO, TEXAS. 


SEND ALL INQUIRIES TO WACO, TEX. 
WE USE THE TELECODE. 
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(Turner Cypress Lumber GO. 


Manufacturers and 
Wholesalers 


GULF CYPRESS 


LUMBER and SHINGLES. 


Yard and Docks: 
Irvington on-Hudson. 


NEW YORK. 


We use the Telecode. 
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The Harris Lumber Co. 


Manufacturers and Dealers in 


Long Leaf Yellow ; CAR MATERIAL AND 


we BRIDGE TIMBERS 
Pine Lumber. > SPECIALTIES. 


CORRESPONDENCE SOLICITED. 
Millstocated at General Sales T5 
NASH aa. “ornce, > Ditton, Ga. 
USE SOUTHARDS CODE. 
S06 SDE ae a0k abe 0k ate ae ae ate ae ate ate age ate ate age ate ape ate ate ate ade atk atk ae ae ae ae ae ae ae aE 
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MERVILLE.GA 
AGA, 








Ererylhing in Seogia Yellow Sine 
ai J Lee Ensign. Manage 
Tifton, Ga. 


The Ensign Lunter “Company 





QAewnenvennenen eannnnnanennes 
Natalbany LumberCo. 3 
(LIMITED) $ 

Manufacturers and Wholesalers $ 

ROUGH AND DRESSED $ 

é 

YELLOW PINE 3} 
EXCLUSIVELY. $ 

Mills and Office. NATALBANY, LA. $ 
ewer AAA N10 000000000 
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Ready for Prompt Shipment 


1,000,000 ft. No. { and 2, 
Common, Yellow Pine, 
1x6, to ixi2, 8 to 20 feet, 


Rough or Dressed. Ask for Delivered Prices 


DARLINGTON-MILLER LUMBER CO., Galveston, Tex. 


We use the Telecode. 
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3 C. J. Carter Lumber Co. 3 
3 MANUFACTURERS OF 3 
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$ SHORT LEAF YELLOW PINE $ 
: LUMBER. $ 
$ Telecode. -Kansas City, Mo. $ 
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average of shipments from Lagos with a high notion 
of the quality usually received from that part of the 


coast. 
ee ee i i 


NEW BRUNSWICK NOTES. 


Sr. Joun, N. B., Jan. 21.—Reference was made a 
week ago to the probable transfer of the Moffat lumber 
property on the Restigouche to a St. John syndicate. 
Since then the Royal Gazette announces that George 
McKean, James Manchester, Henry Hilyard, Arthur H. 
Hilyard and Joseph T. Knight, of St. John, are to be 
incorporated as the Dalhousie Lumber Company, Lim- 
ited, to purchase the lumber property of George Moffat 
in New Brunswick and Quebec, along with his mills and 
other property at Dalhousie. It may be explained that 
at Dalhousie the Restigouche river is the dividing line 
between New Brunswick and Quebec, and thus operators 
may easily get logs from both provinces. The capital 
stock of the new company is to be $300,000. George 
McKean lives in St. John, has a mill in Quebec province, 
and is one of the large shippers of deals from these 
provinces to the old country. The Hilyard brothers 
have a mill at St. John. Mr. Knight is a member of a 
shipping firm here, and Mr. Manchester, a retired mer- 
chant and capitalist, is interested in several St. John 
industries. 

The J. A. Patterson Lumber Company, Limited, of 
Grand Falls, has been incorporated. The capital is 
$20,000. James A. Patterson, George W. Soper, A. L. 
Fenwick and R. W. Dixon, of Grand Falls, and John 
Ii, Moore, the well known lumber operator of St. John, 
are the members of the company. 

The exports of lumber to United States ports last 
week were only 678,000 feet of long lumber, 632,000 
shingles and 495,000 lath. A cargo of 332,000 feet of 
long lumber, with some lath and pickets, cleared for the 
Canary islands, and the steamships for British ports 
took as usual a quantity of deals in their cargoes. 

The weather is very good for lumbering operations. 
The price of deals is likely to be good. Contracts are, 
it is said, already being made up there for spring de- 
livery at St. John for $15 a thousand on the following 
specification: 20 percent lls, 45 percent 9s and _ bal- 
ance 8s and 7s. The British spruce market is reported 
very firm. 


LOCAL AND PERSONAL. 


The T. Wilee Company, of this city, which is always 
progressive, has just got up a new kind of flooring 
which it has dubbed “Wilce’s Latest.” This is a %-inch 
parquetry flooring, is tongued and grooved and has a {- 
inch surface. The samples that were sent to this office 
were of quarter sawed white oak and finely figured. 

M. H. Hand, who is engaged in the retail lumber busi- 
ness at Plymouth, Wis., and is one of the leading mem- 
bers of the Wisconsin Retail Lumber Dealers’ Associa- 
tion, was a Chicago visitor on Tuesday of this week. 
Mr. Hand reports having had a good trade and says 
that prospects for the coming year are in every way 
satisfactory. 








Cards are out announcing the approaching marriage 
of Samuel Franklin, of this city, one of the largest 
manufacturers of moldings in the United States, to Miss 
Elsie Levy, daughter of Mr. and Mrs. Bernard Levy, of 
827 Lexington avenue, New York city. The ceremony 
will occur on Tuesday evening, February 3, at half past 
6 o’clock at the Hotel Savoy, in that city. 

William L. Sharp, a well known Chicago sash and 
door man, left last week for a visit to San Francisco 
and the Pacific coast. Mr. Sharp is at the head of 
the Englewood commandery of Knights Templar, of 
this city, and went for the purpose of securing accom- 
modations for his .commandery at the triennial con- 
clave to be held in San Francisco next year. 

The partnership styled “The R. Laidlaw Lumber 
Company,” of Buffalo, N. Y., has expired and the busi- 
ness has been reorganized. Robert Laidlaw and John 
McLeod have acquired the interests of their former 
partner, A. J. DeLaPlante, and have taken into part- 
nership with them Walter C. Laidlaw. The business 
will be continued as heretofore, under the same name 
and at the same place, Ohio Basin, Buffalo, N. Y. 

The C. W. Robinson Lumber Company, of the Equit- 
able building, New Orleans, La., and with mill connec- 
tions at several points in Mississippi and Alabama, has 
recently contracted for the cut of the Lacey Lumber 
Company, which gives it the entire output of eight yel- 
low pine saw mills and aggregating more than 4,000,000 
feet a month. ‘The above mills are all cutting longleaf 
pine excepting one, which cuts a high grade of short 
straw pine. 

The Pulaski Lumber Company, of 21 East North 
avenue, this city, although it has been in business but 
little more than two years is one of the most pro- 
gressive and prosperous lumber concerns on the north 
side. This company is considering the plan of in- 
creasing its capital stock from $25,000 to $75,000, and 
will hold a meeting next month to take action on the 
subject. Alderman John F. Smulski is the president 
of the company, and Leo L. Gillman the manager. 


Many lumbermen in Chicago and elsewhere will be 
interested in learning that the annual meetings of the 
Master Car Builders’ Association of the United States 
and the Railway Master Mechanics’ Association will be 
held at Mackinac this year, the first on June 17, 18 and 
19 and the second event on June 22, 23 and 24. It will 





mean a week or ten days of recreation and enjoyment 
and a great many lumbermen will no doubt take ad- 
vantage of the opportunity afforded to visit the famous 
resort. 

E. G. Leszynsky, manager of the Chicot Lumber Com- 
pany, 309 Fort Dearborn building, this city, returned 
this week from a trip to Washington, D. C., where he 
went to install his daughter in a young ladies’ seminary, 
Mr. Leszynsky recently sustained the loss of his elder 
daughter by death, a misfortune which has gained for 
him much sympathy among his friends in the lumber 
trade, all of whom knew of his devoted attachment to his 
family. The young lady was about 20 years of age 
and was ill for several months. 

Robert L. Oliver, sales agent for the Roach & Musser 
Sash & Door Company, Muscatine, Iowa, was called to 
Chicago unexpectedly last week on a sad errand. Mr, 
Oliver was in Minneapolis in attendance at the meeting 
of the Northwestern Lumbermen’s Association when he 
received a telegram that his mother, who resided in this 
city, was at the point of death. He came at once to 
Chicago, but arrived here too late. All of his many 
friends in the lumber and sash and door circles in 
the west and southwest will feel a great sympathy for 
him in his grievous misfortune. 

C. G. Marsh, of the newly organized wholesale and 
commission firm of Marsh, Keehn & Co., Franklin and 
South Water streets, this city, intends to leave within 
a few days for a southern trip for the purpose of look- 
ing into the situation in yellow pine, cypress and other 
southern woods. Mr. Marsh will be absent some time, 
as he expects to visit in Arkansas, Missouri, Louisi- 
ana, Texas, Mississippi and Georgia, and will then go io 
Daytona, Fla., where he will visit his brother-in-law, 
William Ruger, a former well known Chicago lumber- 
man who is residing at that point. 

Max Sondheimer, of the E. Sondheimer Company, of 
this Gity, returned this week from a two weeks’ trip to 
the south, visiting several Texas points and New Or- 
leans. He says that the shortage of hardwood lumber 
has been underdrawn rather than otherwise and that 
there are absolutely no stocks available at the mills, a 
great many of which have been compelled to shut down 
through shortage of logs or from other causes. Mr. 
Sondheimer feels well satisfied with the condition of the 
market. His company has a large stock of lumber on 
hand and is well situated to meet the requirements of 
the coming active season. 


Park Richmond, for several years manager of the 
Hayden Bros. Lumber Company, at the corner of 
Twenty-second and Johnson streets, this city, has formed 
the firm of Park Richmond & Co., and will continue to 
occupy the offices for so many years the headquarters of 
the old firm above named. William B. Hoswell, who has 
been associated with Mr. Richmond in conducting the 
affairs of the Hayden Bros. Lumber Company for several 
years, is the office partner of the new concern and will 
look after its financial affairs. The firm will not do a 
heavy yard business, but intends to buy stocks outside 
and make shipments in carload lots. 


M. A. Burns, vice president and manager of the 
Eastern Redwood Company, of Eureka, Cal., formerly 
of Menominee, Mich., in sending his subscription for the 
AMERICAN LUMBERMAN says: “A fellow may get along 
out here without a fur coat, but he cannot get along 
very well without the ‘lumberman’s old bible’ ”’—and 
we do not believe that Mr. Burns intended to be irrev- 
erent at that. The Eastern Redwood Company, of 
which he is manager, is composed, besides Mr. Burns, of 
Arthur Gourley, Chicago, president; T. E. Hicks, of 
Menominee, treasurer, and John L. Campbell, of the 
Arthur Gourley Company, Chicago, secretary. 


A. F. Fisher, the veteran Chicago lumberman, who 
recently returned with his family from a several years’ 
absence in Europe, suffered the loss of $300 worth of 
valuables which were stolen from his residence, 4515 
Greenwood avenue, on Sunday evening last while the 
members of the family were at dinner. Burglars also 
entered the flat occupied by Max Sondheimer, of the E. 
Sondheimer Company, at 4709 Forestville avenue, last 
week during the absence of Mr. and Mrs. Sondheimer 
from the city. They took $700 worth of valuable silver- 
ware and jewelry, many of the valuables having been 


wedding presents and especially prized for that reason. 


George E. Pillsbury, for some years past engaged in 
the lumber commission business at Milwaukee, Wis., was 
in Chicago on Tuesday last and called on the LumBeR- 
MAN. Mr. Pillsbury, who has built up quite a large 
trade in and outside of Milwaukee, states that he in- 
tends shortly to enlarge his business and will open an 
office in one of the down town buildings in that city 
and buy and sell lumber on a more elaborate scale than 
he has hitherto followed. Mr. Pillsbury is well and 
favorably known in the trade and much will be hoped 
for by this expansion of his business on the part of his 
many warm friends, who believe that there is no doubt 
of his success. 


The story appearing in several of the Chicago daily 
newspapers last Sunday that the Edward Hines Lumber 
Company, of this city, had caused the arrest of thirty- 
five of the striking workmen in its planing mill plant 
was entirely erroneous. It appears that one of the non 


‘union men who was working in the planing mill was 


attacked by fifteen of the strikers. The non-union man 


recognized a great many of them and on his own initia- 
tive swore out warrants for their arrest. The company 
had nothing to do whatever with the matter. The strike 
has not at all interfered with the company’s operation 
of its planing mill, it having been run steadily ever since 
the strike was declared two weeks ago. 
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At a meeting held at Muscatine, Iowa, on January 
14 by members of the Muscatine Sash & Door Company 
the name of the concern was changed to the Roach & 
Musser Sash & Door Company, with W. L. Roach 
president and general manager; Wiiliam Musser vice 
president, in place of Charles R. Fox, deceased; C. 
R. Musser treasurer, and J. B. Chaplain secretary. 


David Fuller, who for the past year has been with 
the firm of J. C. Simpson & Co., Galesburg, Ill., and 
who formerly was engaged in the planing mill business 
in that city, has recently formed a connection with the 
Morgan Company, of Chicago and Oshkosh, and will 
represent that concern in the territory comprising north- 
ern Missouri, eastern Kansas, Nebraska and southern 
lowa. Mr. Fuller is a practical planing mill and sash 
and door man and has a reputation of being a good 
salesman to do business with, qualities that materially 
contribute to the building up of a large retail trade. 
He has already been out in his new field, but came in 
for the banquet which the Morgan Company gave its 
employees at the Grand Pacific on Friday evening last. 


W. 8S. Dow, of Grant’s Pass, Ore., a millwright and 
machinery man who has done considerable work in the 
Pacific coast section, was a visitor in the city this week. 
Mr. Dow returned a short time ago from Napal, Su- 
matra, in the East Indies, where he went to install the 
first American saw mill ever built in that country. It is 
a single circular mill and will not cut over 6,000 or 
8,000 feet a day. He says it is a great curiosity to the 
natives of the section where the mill is located. Mr. 
Dow remained seven months in Sumatra, but the 
climate was too hot for him and he was obliged to 
return to America. His errand in this city was to pur- 
chase machinery from the Chicago Housewrecking Com- 
pany, of Thirty-fifth and Iron streets, a concern which 
seems to have popularized itself in machinery and other 
lines all over the country. 


A. B. Templeton has bought the lumber yard of W. L. 
Cadle & Co., 440 South Canal street, this city, and will 
conduct it in future. Mr. Templeton has had quite a 
large experience in the lumber business, having con- 
ducted a retail lumber yard at Odell, Neb., for eighteen 
years, and has an established reputation in that 
community for integrity and fair dealing which will 
commend him to the wholesale trade of Chicago and the 
north. The business will be operated under the style 
of the Templeton Lumber Company and William Tem- 
pleton, of Perley Lowe & Co., this city, who is a brother 
of A. B. Templeton, has taken a considerable interest 
in the new concern. Mr. Cadle, the former owner of the 
yard, will, it is understood, continue in the jobbing 
lumber business and will have an office down town. 


T. H. Earle, of Darlington, Wis.—and that is suf- 
ficient to identify one of the best known retailers in 
the country—called at the LUMBERMAN office on Tues- 
day during the course of a brief visit to Chicago to 
see about his coal supply. Mr. Earle said that the 
situation in his little town was acute, there being 
practically no hard coal, soft coal nowhere near enough 
to take its place, and cordwood $6 or more a cord, and 
not enough of that. But he is blaming no one for the 
condition either as to supply or prices. It all goes 
back to the right of the anthracite miners to quit 
work if they saw fit. As to the lumber market, he 
said he was looking for higher prices in the better 
grades of white pine, but possibly easier prices oa 
piece stuff and low grade lumber of all-sorts after 
the first of July next. Up to that time, however, he 
looked for no material change in the situation. 


A visitor to the LUMBERMAN office on Tuesday was 
A. E, Lane, eastern manager tor the Seattle Cedar 
Lumber Manufacturing Company. Mr. Lane’s office 
is at No. 1 Madison avenue, New York city. He has 
been spending a month or more on Puget sound get- 
ting in touch with the situation at the mill and was 
on his return home. Mr. Lane said that Washington 
red cedar, which is the exclusive product of his com- 
pany, is steadily gaining ground in the east. The chief 
form in which it is sold is beveled siding, for which it 
is coming to be preferred to any other wood whatso- 
ever. He said that he has a good many customers who 
prefer red cedar to white pine even at a higher price, 
While as compared with poplar the red celar sells at 
the present time $5 or $6 a thousand higher and before 
the late advances in poplar commanded a premium of 
$7 or $8. The Seattle Cedar Lumber ae 
Company is probably the largest institution devote 
exclusively to cedar in the country. It has a big saw 
and shingle mill at Ballard, a suburb of Seattle, and 
& woodworking plant in which are made not only 
dressed lumber but columns, newels and miscellaneous 
products. 


L. W. Blinn, one of the most prominent lumbermen 
of southern California, with headquarters at Los An- 
geles, is out with a card defining his relationship to 
the Southwestern Lumber Company, of which he is 
President and general manager, and the L. W. Blinn 
Lumber Company and the San Pedro Lumber Company, 
m order to correct some misunderstandings in regard 
thereto, It has been understood by a good many that 
the latter companies were consolidated or merged with 
the Southwestern Lumber Company. Mr. Blinn ex- 
Plains that he simply disposed of all his interest in 
and severed his connections with the L. W. Blinn and 
an Pedro companies, which continued business with- 
out other change, and in conjunction with new business 
‘ssociates organized a- new company styled the South- 
Western Lumber Company, which purchased and ab- 


Sorbed the well known pioneer lumber concern, the 


W. H. Perry Lumber & Mill Company, retaining largely 
its personnel. The officers of the Southwestern Lumber 
Company are L. W. Blinn, president and general man- 
ager; W. H. Perry, vice president; H. W. Hellman, 
treasurer; W. A. Morgan, secretary. Its wharves and 
yards are at San Pedro and its general offices, retail 
yards and planing mill at Los Angeles. 


E. H. Barton, of Barton, Thompson & Co., timber bro-. 
kers of Colonial House, 155 Fenchurch street, London, 
England, was in Chicago on a brief visit on Friday of 
last week. Mr. Barton was on his way from the south 
to New York and has been in this country about four 
weeks. Last year he spent several months in the various 
markets north and south, but the requirements of busi- 
ness necessitated his making a flying trip on this occa- 
sion. He reports a much better trade of late in England 
as well as on the continent and somewhat better prices 
there, but owing to the high price of American hard- 
woods as well as other lumber on this side of the water 
foreign buyers are not able to pay the price at all times 
and consequently English consumers are using consider- 
able lumber from other countries than this. Pitch pine 
is an exception, he says, as prices are favorable and the 
demand abroad is large. Mr. Barton, who is a member 
of one of the few English firms that have built up a 
large trade with shippers on this side, thinks the pros- 
pects for future business are steadily improving and is 
quite sanguine regarding trade conditions in general on 
the other side. He is a gentleman who always looks on 
the brightest side of things and one whom it is a 
pleasure always to meet. He left Chicago on Friday 
evening and was booked to sail from New York for 
Liverpool on Wednesday evening last. 





THAT INDICTMENT THAT WENT AMUCK. 


W. M. Sanford, president of the Retail Coal Dealers’ 
Association of Illinois and Wisconsin, was a caller 
on the LuMBERMAN on Thursday of this week. He is 
in the city in response to the indictment issued against 
him as president of the above mentioned association. 

Mr. Sanford says he has no fears of the outcome 
of this suit against the association, but that it means 
a lot of trouble and annoyance in defending it. He 
says that they have employed what is in their opinion 
the best legal talent to be obtained, and are making 
preparations to fight this case vigorously to a finish, 
even if necessary to take it to the supreme court of 
the United States. He feels, as all others who have 
studied the matter at all, that this is an attack not 
only upon this association but every retail association 
of every line of trade; that it seems to have fallen 
upon the coal dealers’ association to test the right of 
business men to have organization. 

The circumstances of the present indictment make 
it appear very much as if this was a persecution, as 
the grand jury was called for the purpose of investi- 
gating the shortage of coal and high prices in Chicago, 
and after admitting in their report that the object of 
this association did not differ in character or scope 
from different combinations, which are at present ex- 
isting in other lines of business, deems it its duty to 
present certain indictments against someone and there- 
fore selected the retail coal dealers throughout the 
states of Illinois and Wisconsin. 

Therefore under existing circumstances Mr. Sanford 
feels that the time has arrived when the business men 
of Illinois and Wisconsin should come to the assist- 
ance of the coal dealers in this legal fight and show 
to the world that the right of business men should be 
respected. 

He has all confidence in the members of his asso- 
ciation that they will prove loyal at this time and 
back up their officers in this fight. 





THE WEEKLY REGISTER. 


Among those interested in the lumber industry visit- 
ing in Chicago during the week ending with Wednesday 
were the following: 


C. M. Hobbs, Denver, Colo. F. D. 
G. BE. Lamb, Clinton, Iowa. Wis 
J. nice Stearns, Ludington, 


ch. 
R. Washburn, Worcester, 


Timlin, Hazelhurst, 


J. R. Hall, New York city. 
’.  R. Lamb, Minneapolis, 
Minn 


ass. R. D. Pike, Bayfield, Wis. 
W. H. White, Boyne City, B. Collins, jr., Kansas City, 
Mich Mo 


EK. Young, Norwalk, Wis. D. K. Jeffries, Janesville, Wis. 


A. H. Diver, Lafayette, Ind. J. B. Bennett, Detroit, Mich. 
i Ingram, Eau Claire, we Van Auken, Saginaw, 
c 


8. . 

A. Withee, LaCrosse, Wis. I. Stephenson, Marinette, Wis. 

. W. Withee, LaCrosse, Wis. F. P. Abbott, Goshen, Ind. 

. 8S. Dewey, New York city. C. Cristadoro, St. Paul, Minn. 
Heineman, Wausau, Wis. W. J. Davis, Marinette, Wis. 

F. P. Nester, Duluth, Minn. J. H. Lesh, Goshen, Ind. 

3. H. Rice, Green Bay, Wis. J. N. Penrod, Kansas City, Mo. 
R. Rogers, Minneapolis, et Ramsay, Lake Charles, 


Minn. a. 
A. Strauss, St. Louis, Mo. 8S. C. Radford, Oshkosh, Wis. 


Woh one West Bay City, G. W. Upham, Marshfield, Wis. 


ch. C.__P. Crosby, Rhinelander, 
Cc. H. Bradley, Duluth, Minn. Wis. 

B. Parker, Niles, Mich. F. Horton, Winona, Minn. 
E. Palmer, Paducah, ig B. Keator, Pittsburg, Pa. 

H. W. Carey, Pastlake, Mich. H. R. Charlton, Montreal, Que. 


2mar 


> 


F. B. Chesbrough, Bay City, J. E. Danaher, Detroit, Mich. 
' ich. BP. W. Durant, St. Paul, Minn. 
an topenerae Eau Claire, si eaten Eau Claire, 
8. s. 
S$. E. Keller, New York city. J. T. Adams, Dubuque, Iowa. 
G. M. Curtis, Clinton, Iowa. J. C. Collie, Dubuque, Iowa. 
J. T. Carr, Dubuque, Iowa. M. A. Disbrow, Lyons, Iowa. 
A. B. Frame, Portland, Ore. 8S. M. Yale, Minneapolis, Minn. 
H. N. Hart, Oshkosh, Wis. = C. Howe, Duluth, Minn. 
Ww 


G. Morris, Oshkosh, Wis. 


Morgan, Oshkosh, Wis. 
. O. Nessen, Manistee, Mich. 


K. almer, 


HH 


Cleveland, 


a 


D. Thompson, Duluth, ; 


Minn. ‘ 
E. F. Newell, Des Moines, F. 
Iowa. 


0. 
Wells, Menominee, Wis. 
Smith, Pontiac, N. Y. 


wae 











ENOCHS BROTHERS 


FERNWOOD. MISS 


























ND INTERIOR FINISH 
“PROMPT SHIPMENTS 























Arkansas 


Quantity 
Unlimited. 


on a nice stock of 


Finish. 





specialty. 
sample order. 


MILLS AT 
PINE BLUFF, ARK. 


We use the Telecode. 





Soft Yellow Pine 





ASK FOR QUOTATIONS 


Arkansas Soft Leaf 


Can make prompt shipments. 


SHEATHING LATH our 
Let us ship you a 


Sawyer & Austin Lumber Co. 


Sales Office, 218 N. Y. Life Bldg., 


KANSAS CITY, MO. 




















J. J. WHITE, 


MANUFACTURER OF 


McCOMB CITY, MISS. 
LUMBERTON, 


Lesveo YELLOW PINE LUMBER. 


KILN DRIED, DRESSED AND MATCHED FLOORING, 
CEILING AND FINISHING STOCK A SPECIALTY. 


WE USE THE TELECODE. 


Bridge Building and Car Timber cut to order. Will be 
to quote delivered prices at any point in the United 


pleased 
States. 
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INCORPORATED 1896. 


ESTABLISHED 1879, 
CAPITAL AND SURPLUS, $1,000,000,00. 
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MANUFACTURERS 


LONG AND SHORT LEAF 


YELLow PINE 


Capacity, 350,000 Feet Daily. 
Shipments in 1901, 100,000,000 Feet. 





BPP 


Mills on the International & Great Northern; Missouri, 
Kansas & Texas; Gulf, Colorado & Santa Fe; Houston, 
Kast & West Texas, and Cotton Belt. 


SALES OFFICE: F 


KANSAS CITY, MO. 
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Just a Hint. 


We aretrying to pull 
things our way, and 
would like to figure 
with YOU. 














Our Specialty, 


Car Material=Odd Sizes 


SPECIAL BILLS QUICKLY FILLED. 


Telegraph, Telecode or Telephone. 


W.W. Herron Lumber Company 


MOBILE, ALABAMA. 
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LEWIS DILL & COMPANY, 


WHOLESALE 
KILN DRIED, NORTH 


CAROLINA & LOAG Lear YELLOW PINE. 


BALTIMORE. MARYLAND. 
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{FOR QUICK SHIPMENT 
SPRUCE 


: No. ! Shop, 5-4 and up. 
> C. & Better, 5-4 and up. 
a 
< 
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AND RED CEDAR SIDING. , 
DESIRABLE STOCK, DRY. 


4 ROPER LUMBER-CEDAR CO., Menominee, Mich. 
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MECHANICAL. 


Recent Improvements for the Woods and the 
Mills—llanufacturers’ Notes, 





STEEL VS. FOREST PRODUCT. 


The above caption has reference to an article which 
every user of teams of horses or mules, goats or oxen 
must have—the whiffletree, or singletree as it is more 
familiarly known to the general user. There are many 
kinds of whiffletrees on the market; some fairly good 
for a time, others good for a few days at most and still 
others hardly worthy of consideration. Most users have 
had trials of all of these at different times and will 
agree on this classification of them. But there is one 
that is familiar 0 many thousands of users in all the 
various lines of business in which vehicles drawn by 
animals are in use—the 
“Everlasting” tubular steel 
whiffletrees, neck yokes, 
eveners etc. These are made 
in many styles and usually 
in three sizes, and especial 
attention is drawn to the 
patterns that are specially 
designed for use by lumber- 
men, in the woods, in the 
mill yard, on the street or 
elsewhere. 

Below is given an illus- 
tration of what is termed the 
“Lumbermen’s Swivel Hook 
Doubletrees.” This hook 
will be noticed particularly, as it has many advantages, 
chief among them being the fact one can attach chains 
to the logs lying in the forest, fasten them to this hook 
and start his team, and no matter how much the log 
rolls it will not interfere with the movements of the 
team. Another place where such a doubletree can be 
used in in doubling up; the hook can be attached to the 
end of a wagon pole in the twinkling of an eye. Then 
again this doubletree can be used on the wagon*in the 
regular place over the hounds; as will be noticed, it 
has a flat center and hammer pin hole in same. 

These goods, as is generally known, are made from 
steel tubes which are tapered from center to ends and 
flattened, which makes them neat and gives them much 
more strength than if the tube remained round as it 
comes from the mill. The trimmings are drop forged 
and are arranged in such a practical manner that any 
ordinary person can make repairs when necessary. 

Another great advantage in the steel rod over wood 
is this: The trimmings on tubular steel doubletrees 
are not affected by climatic conditions and will not be- 
come loose and drop off, as is the case with trimmings 
on wooden singletrees. The wooden doubletrees will 
crack and decay; steel doubletrees will last as long as 
the healthy man using them and still be in good condi- 


NO. 3 AUTOMATIC SINGLD SPINDLE 





BORER. 


tion. 
H. Martin Lumber Company, Chehalis, Wash.; Knapp, 
Stout & Co., St. Louis, Mo.; Paepcke-Leicht Lum- 
ber Company, Chicago; Chicago Mill & Lumber Com- 
pany, Cairo, Ill.; Charles W. Tegtmeyer Lumber Com- 
pany, Chicago, and innumerable others have these 
goods in use and would not be bothered with any other 
kind. 

It is only recently that the manufacturer of these 
doubletrees has been making doubletrees adapted to 
the lumberman’s business, which accounts for the fact 
that tubular steel doubletrees are not used more gen- 
erally by many readers and advertisers in this paper. 
Ice companies, brewers, transfer companies, coal com- 
panies and many others using wagons have had the 
benefit of these articles for about ten years and the 
manufacturer noW desires to give the man of the woods 
a chance to save time and money by selling him these 
practically everlasting articles, which cannot be de- 
stroyed by forest fire, by flood or by any other of the de- 





LUMBERMEN’S SWIVEL HOOK DOUBLETREES. 


structive elements; and, last of all, it is claimed that 
they cannot be worn out by use. An advertisement of 
the manufacturer will be found on the back page of the 
LUMBERMAN, where it appears every other week. 

To all those desiring a set of these doubletrees or a 
pair of singletrees or a neck yoke the manufacturer will 
agree to send the goods on approval and if they try 
them for sixty days at good hard service, and do not 
find them satisfactory the manufacturer will cheerfully 
take them back. The offer is certainly a fair one and 
would hardly be made if the manufacturing company 
did not have the utmost confidence in its goods. 

For further detailed information address the sole 
manufacturer, the Pittsburg Tubular Steel Whiffletree 
Company, Pittsburg, Pa. 





NEW SHINGLE SPINDLE BORER. 


One of the most necessary machines in all woodwork- 
ing shops is that for boring. There is a continual de- 
mand for a tool of this character and therefore all 
interested in this class of machinery are on the look- 
out for the one having the latest design and newest 
improvements so as to insure good work and prove labor 
saving. Those interested are therefore con- 
fidently introduced to the machine here 
shown, as it is built especially for their 
work and possesses many original features. 
The fact that it has met with success wher- 
ever used proves that it must have merit. 

A feature of this machine is that it has 
a larger range than usual, taking 18 inches 
between the boring bit and the column. The 
automatic stroke can be varied to 10 inches 
and the machine has adjustment to bore any 
depth to 12 inches. The machine is self 
contained and all its adjustments can eas- 
ily and accurately be made. 

There is very little vibration, as the ma- 
chine rests on a substantial base and it is 
compact in every respect, so that light or 
heavy work can be done on it with facility. 

Further -particulars about this machine 
will be willingly furnished by its maker, 
the J. A. Fay & Egan Company, of 320 
to 340 West Front street, Cincinnati, Ohio. 
That company has just brought out a new 
and complete catalog of 450 pages, de- 
scribing its woodworking machinery, which 
it will send free to those writing for it men- 
tioning this paper. 


_—_~Eea 

The American Blower Company, of De 
troit, Mich:, reports a number of large or 
ders on its books, among which it mentions 
heating contracts for the Iron City Sanitary 
Manufacturing Uompany, Zelienople, Pa.; 
Enterprise Manufacturing Company, Colum- 
biana, Ohio; B. F. Lee Company, Brad 
dock, Pa.; Monongahela (Pa.) Forge & Fur 
nace Company; New York Glucose Com: 
pany, Edgewater, N. J., and the Michigan 
Malleable Iron Company, Detroit; mechant- 
cal draft apparatus for the. International 
Paper Company—Corinth (N. Y.) mill— 
George H. Hammond Company, Chicago; 
Lehigh Valley Coal Company, New York: 
Princeton (N. J.) University and the Bing 
hampton (N. Y.) Electric Light & Power 
Company. 

a ee 

The traffic statement of the Des Moines 
rapids canal just issued, covering a Pe 
riod of from Mareh to November, shows 
that during that time 24,312,618 feet of 
lumber, 2,850,000 feet of logs, 4,955,500 
shingles and 3,454,900 lath went throagh 
the locks at that point during that time. 


The Hand Lumber Company, of Dolive, Ala.; H. 
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A STORY OF THE OLD WEST. 


(Continued from Front Page.) 


north. During the five years from 1870 to 1875 he 
spent most of his time in the woods scaling logs and 
estimating timber. Meanwhile he began acquiring tim- 
ber lands in a small way. 

In 1873 a marked change came over his career. On 
October 1 of that year Mr. Crossett married Miss Har- 
mony EK, Clark, of Pittsfield, Miss., and he counts the 
real beginning of his prosperity from that date. One 
son, Edward Clark Crossett, was born to them, August 
7, 1882, and is now a student in Amherst College. 
The couple made their home in Neillsville, Wis., until 
February, 1875, when they moved to Davenport, Iowa. 
Here Mr. Crossett engaged in business, making one of 
the firm of Renwick, Shaw & Crossett, which continued 
and enlarged the saw mill business formerly owned by 
Mr. Renwick. 

In 1884 the firm purchased a saw mill interest at 
Cloquet, Minn., Mr. Shaw going there to manage the 
business, which he later controlled and made very suc- 
cessful as the Cloquet Lumber Company. First Ren- 
wick, then Crossett sold their interests to Mr. Shaw 
and the Davenport business was closed and the partner- 
ship dissolved. 

Mr. Crossett was now nearly out of business and 
spent some time visiting tracts of timber on the Pa- 
cific coast and looking at the big trees in Washington, 
but he did not invest. In 1882 the Lindsay Land & 
Lumber Company was organized, and shortly there- 
after Mr. Crossett made a personal visit to Arkansas, 
where the company’s land and holdings are. He re- 
turned convinced of the future of yellow pine and be- 
gan gradually transferring his entire activities to that 
section, although many of his former associates were 
inclined to doubt the wisdom of his course. With one 
exception his investments have proved successful and 
have shown the accuracy of his judgment. 

His first investment was in the Lindsay Land & 
Lumber Company, in which he was a small stock 
holder and one of the directors. Then followed the 
development of the many organized companies in which 
Mr. Crossett is interested. At the present time Mr. 
Crossett is a large stock holder in the Eagle Lumber 
Company, of Eagle Mills, Ark., and in the Gates Lum- 
ber Company, of Wilmar. In 1892 the Fordyce Lumber 
Company was purchased by Mr. Crossett, C. W. Gates 
and Dr. J. W. Watzek. This company has been the 
pride of his heart until the formation of the Crossett 
Lumber Company in 1899. In it he took the first op- 
portunity to put into practice a long cherished idea 
of his regarding the co-operative principle in the em- 
ployment of labor. It has proved eminently successful 
and the company has been prosperous from the start. 

The Crossett Lumber Company, referred to above, was 
organized in 1899, also on a co-operative basis. Of the 
capital stock of $400,000 Messrs. Crossett, Watzek and 
C. W. Gates each owns a quarter, while the remainder is 
divided among the young men in the employ of the 
company. 

The latest venture is the Jackson Lumber Company, 
owning 144,000 acres of pine lands in Florida and Ala- 
bama. This is the largest of Mr. Crossett’s invest- 
ments so far, and was consummated only this past 
summer. The plant is now in process of construction 
and will be located at Florala, Ala. 

Associated with Mr. Crossett and having large in- 
terests in the Fordyce, Crossett, and Jackson com- 
panies are Dr. J. W. Watzek and C. W. Gates. These 
three men have worked together very pleasantly for 
the last dozen years, and Mr. Crossett relies on his 
friends for the continuance of his business when he may 
be ready to retire. 

BAP LL III IS 


THE NEW “RED BOOK.” 


There has been received the January, 1903, edition of 
the reference book of the Lumbermen’s Credit Associa- 
tion. It is a larger book than ever before published, indi- 
eating the thoroaghness with which it has been revised 
and the hundreds or thousands of new names which 
have been added to it. This work now covers the entire 
United States and also the Canadian province of Mani- 
toba. 

The Red Book is so well known that a description of 
it hardly seems necessary, but it may be well neverthe- 
less briefly to recount the information that is given in 1t. 

It is arranged alphabetically by states and towns. 
After the town are given the county in which it is located, 
its population ‘and the railroads that serve it. Besides 
the names of individuals engaged in or connected with 
the lumber trade, whether persons, firms or corporations, 
is given their particular line of business, and also fol- 
lowed by characters indicating their capital and a cipher 
statement as to their credit character. For example, 1 
means prompt pay, 2 medium pay, 3 slow pay; another 
number indicates that a concern is a kicker; another fig- 
ure means “should not be sold without inquiry at office.” 

Not only lumbermen but important lumber consumers 
are given. For example, at Akron, Ohio, the first concern 
Named is a manufacturer of agricultural implements; 
next is a lumber and planing mill; next another manu- 
facturer of agricultural implements; ete. The particular 
line of each individual is indicated, whether wholesale, 
retail or commission lumber dealers, saw mill corpora- 
tions, or planing mill, furniture factory, molding shops 
or anything else which comes under the catalog of 
Wholesale lumber consumers. Any one interested in the 
lumber trade has therefore not only a list of people but 
Specific descriptions as to the business they do, in which 
Particular the “Red Book” is in respect to the lumber 
trade far ahead of the ordinary general mercantile 
agency publication. 


The “Red Book” is published twice a year and semi- 
weekly reports are sent to subscribers, as well as a 
certain number of special reports on application. It 
is published by the Lumbermen’s Credit Association, 
911 Tacoma building, Chicago. 





A MANUFACTURING SOLON. 


Hon. Frank McDonough, of Eau Claire, Wis., dropped 
into Chicago on Monday last, as a sort of vacation 
from his duties as state senator from the Eau Claire 
district. Mr. McDonough is president of the McDon- 
ough Manufacturing Company, of Eau Claire, builder 
of heavy saw mill machinery, and is also interested in 
lumber manufacture. He says that last Saturday his 
company received an order from the Weyerhaeuser 
Timber Company for a double cutting band mill and 
other machinery to be used in rebuilding its plant 
at Everett, Wash. This was the old Bell-Nelson Lum- 
ber Company’s mill which was purchased by the Wey- 
erhaeuser Timber Company and is being remodeled. 
A circular mill is being replaced by a MeDonough 
double cutting band mill and other machinery has been 
bought to the total amount of about two carloads. 
Mr. McDonough is decidedly interested in the forestry 
problem and expected to introduce on Wednesday his 
bill requiring of loggers the cleaning up of their oper- 
ations so as to lessen the fire hazard. This is a bill 
which failed of passage the last session of the Wis- 
consin legislature because it was reported to the senate 
too late. It has the approval of many of the leading 
lumbermen of the state who feel that such a bill as this, 
generally applied and based upon the police power of 
the state, will be of tremendous advantage to the 
state at large and equitably applied will not be bur- 
densome upon the lumbermen. Mr. McDonough is also 
an advocate of devoting to forestry purposes land com- 
ing into possession of the state that is not especially 
fit for agriculture, and also of adding to these state 
lands those belonging to the national government. Al- 
together these lands would make about 600,000 acres, 
which would furnish the nucleus for a forestry reserve 
that would be of great value to the state in the future 
and would devote to practical use land which is of 
little value for any other purposes, and which, without 
state supervision, would be a menace to surrounding 
property. 


FINANCE AND TRADE. 


PBA LL I 


There is a conjunction of circumstances which leads 
some in financial circles to prophesy the need of an 
expanded currency during the coming summer and fall. 
We owe on current account abroad a sum which will 
take considerable gold away sooner or later. Our 
investment market is at present on a higher level 
than is tempting to foreign investors, while they have 
an outlet in England in the Transvaal and some large 
municipal loans. The general high prices of com- 
modities requires a large volume of money as a medium 
of exchange in a given number of transactions. Indus- 
trial expansion, enlargement of manufacturing facili- 
ties, railroad improvement, extension and equipment 
are all making demands upon the currency supply 
whose combined influence will probably be felt when 
the crops of 1903 are ready to be moved next fall. For 
the present, however, money is easier than it has been 
for months. 





* * * 


As banking centers New York and Chicago are closer 
together than they ever have been before. At recent 
bank elections the Chicago banks elected upon their 
official lists and directorates a number of New York 
men, and a number of Chicago residents were similarly 
selected by the New York banks. It is only another 
manifestation of the correlation that has been brought 
about by the development of modern banking methods. 


+ * * 


In all lines of trade where sales are now being made 
for spring trade an excellent business is reported. 
Our national exports for December were extremely 
favorable, and are continuing so in January. Collec- 
tions are good. It is against the law of probabilities 
that the cold, wet season of last year shall be repeated; 
and if the crops escape the other extreme of drought 
also there is every reason to expect that in all business 
lines the era of prosperity will not see an end, or any 
beginning of the end, in 1903. 


* * * 


In other structural materials than wood the situa- 
tion is very firm. Iron and steel for structural pur- 
poses, as indeed all other forms of it, are oversold and 
deliveries anywhere from three to twelve months behind 
orders.. One of the papers predicts an increasing use 
of these metals for structural purposes, claiming that 
they are now cheaper than timber construction at pies- 
ent prices. It is not quotations, however, but the goods 
that builders want; and there is no likelihood of yellow 
pine and Pacific coast timbers losing in the immediate 
future any of the ground they have gained in the last 
year or two. Paints, oils, glass, nails, hardware, are 
all in demand at a level of values which makes timber 
seem low by comparison. 

ne . * 


At the annual meeting of the board of directors of the 
Allis-Chalmers Company, held in its offices in the Home 
Insurance building in this city on January 15, the 
regular quarterly dividend on the company’s preferred 
stock was declared. 
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CHICAGO. 
La Salle Street, Northeast Corner Adams. 


Capital, $2,000,000, Surplus, $500,000. 
BANKING, TRUST AND SAVINGS DEPARTMENTS. 


4 
We solicit the accounts of banks, corporations, firms and 
4 


individuals, with the assurance of courteous treatment. 


OFFICERS: 
E. H. GARY, Chairman of Board. 

THOMAS P. PHILLIPS, President. 4 
NATHAN G. MOORE, Vice President. 
CHARLES 8S. CASTLE, Cashier. 

F. J. SCHEIDENHEUM, Asst. Cashier. 
EDWIN L. WAGNER, Asst. Cashier. 
IRVING J. SHUART, Secretary. ¢ 
BOARD OF DIRECTORS: 
EB. H. Gary, Chairman of Board, U. S. Steel Corporation. ? 
Norman B. Ream, Capitalist. 
W. J. Chalmers, Treasurer Allis-Chalmers Company. 
Charles Deering, Deering Harvester Company. ‘ 
T. P. Phillips, President. 
Cc. B. Shedd, Knickerbocker Ice Company. 
A. E. Nusbaum, Capitalist. 
N. G. Moore, Wilson, Moore & Mcllivaine, Lawyers. 
J. N. Vance, Prest. National Exch. Bank, Wheeling, W. Va. 
D. W. Burrows, D. W. Burrows & Co., Insurance. 
w 
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. E. Phillips, Treasurer Dolese & Shepard Company. 
. J. Buffington, President Illinois Steel Company. 
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THE INTERSTATE TRUST 
AND BANKING COMPANY, 
OF NEW ORLEANS, LA., 
WITH A PAID UP CAPITAL 
AND SURPLUS OF TWO 
MILLION DOLLARS, HAS 
EXCEPTIONAL FACILITIES 


























FOR HANDLING THE AC- 
COUNTS OF LUMBERMEN. 








Do You Ship in Car Lots? 


If so you should have the 


RED B00 The Recognized Author- 


g ity on Lumber Credits. 


It Contains the Names of Concerus Engaged in the Following Lines, 
Together with their Financial Standing: 


LUMBER LINES—Cedar Posts, (Dealers and Manufac- 
turers), Interior Finish Manufacturers, Moulding Manufac- %& 
turers, Lumber Dealers, wholesale and retail, Planing Mills, & 
Saw Mills, Sash, Door and Blind Dealers and Manufacturers, % 

(Uperating Mill), Wood Box Manufacturers, 

rs, carrying stock of sash, doors and blinds. 

URERS of Agricultural Implements, Cars, # 
Carriages, Furniture, Chairs, Coffins, Desks, Ladders, Mowers, 
Organs, Parlor Frames, Pianos, Plows, Reapers, Refrigerators, 
School and Sewing Machine Furniture, Show Cases, Store and 
Office Fixtures, Trunks, Veneers, Wagons, Wood Floors and 
Mantles, Wood Pumps, Woodenware, Wind Mills. 

The Book is also a Bank Directory, Railroad Guide, At- 
torney’s List, Express Directory, etc. Contains more 
names and information than any other publication of the 


lection department in connection. Claims collected any- 
where. Try us. 


Lumbermen’s Credit Association, 


Established 1876. 
Mention this Paper. Suite 911 Tacoma Building, C 










61,427 CODE WORDS 


Arranged alphabetically, are included in the American 
Lumberman Telecode. EACH size of EACH grade of EACH 
article of lumber is represented by a single word. Send for 
descriptive circular and sample pages. 


AMERICAN LUSIBERIIAN 
315 Dearborn Street :: :: CHICAGO 
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Good Will 


The first seven months of the exis- 
tence of The Advance Lumber Com- 
pany has just been passed, and if 
there is any one thing above another 
this company desires it is the good 
will of its customers, and it shall ever 
be the study of the management to 
see that all parties are treated with 
due respect, and all correspondence 
connected with this office shall be 
done in a courteous manner; that all 
shipments shall be made with great 
promptness as is possible, and all 
grades and inspections shall be satis- 
factory. Wishing you a Happy New 
Year, and if possible an increased 
business over 1902, we remain, 


Yours truly, 


THE ADVANCE LUMBER Co. 


Cleveland, Qhio. 





P. S.—Watch this space for our adver- 
tisement next week. 


WE USE THE TELECODE. 














i CINCINNATI 2 








Rough Stock Too. 


Wiborg, Hanna & Co. 


CINCINNATI, O. 


POPLAR AND 
HARDWOODS. 


We are running full blast on Siding, 
Ceiling, Base, Casing and Mouldings. 


Mixed Cars if Desired. 
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Lumbermen 
Attention! 


When you are needing 
Belting, Wire and Ma- 
nilla Rope andCordage, 
Blowers and Fans, 
Rails, Lumber Tools, 
Chain, Dogs or Sup- 
plies of every description, this house is at your 
service, Wecarry the largest stock of any supply 
House in the city. 


QUEEN CITY SUPPLY CO., Puchta, Pund & CO. 


201-203-205 WwW. Pearl St., CINCINNATI. 














cash the output 


mist have lum- 
ber—well manu- 
factured. 
cared tor—No 
inferior stock 








Branch Yards: CAIRO, ILL. 


With us it is Strictly 


High Grade CQ TTONWOOD 0: None. 


We contract for We re-manufac- 
ture for special 
uses and supply 
factory trade 
rough or dressed 
Cottonwood on 
annual con- 
tracts, making a 
specialty of fill- 
ing difficult or- 
ders. 


The Farrin-Korn Lumber Co, 
CINCINNATI, O. | 





te) First 
Class Mills and 
and 


wanted at any 
Pp ice. 


























The Record. 


Alabama. 
Opelika—The Andrews-Melton Lumber Company has re- 
cently begun business. 





Arkansas. 

Little Rock—tThe firm of Stainback, Crawford & Co. has 
been dissolved. A. C. Wilson has been appointed receiver 
for the Little Rock Planing Mill Company. 

Marion—The Bell-Thompson Lumber Company has been 
succeeded by J. B. Ferguson & Co. 

Marmaduke—The C. W. White Luiaber Company has svue- 
ceeded Doty Bros. 

Paragould—The Brown Lumber Company has been incor- 
porated with capital stock $6,000. The incorporators are 
Frank Kendall, T. H. Garrett and H. W. Brown. 

Stamps—Articles of incorporation have been filed by the 
Louisiana & Arkansas Land & Lumber Company, giving capi- 
tal stock as $1,000,000. The officers are William Buchanan, 
president; Henry Moore, vice president; J. A. Buchanan, 
secretary and treasurer. 

Wilmot—The Bell-Thompson Lumer Company has keen 
succeeded by N. N. Thompson. 

Arizona. 

Phoenix—Articles of incorporation have been filed b 

Northwest Lumber Company, giving capital stock as 








the 
500,- 


California. 
San Francisco—It is reported tht the Pacitic Lumber 
Company has sold out to the Mills & Gage Company. 
San Francisco-—-The Bender Mill & Lumber Company has 
been 
J. Davidson, of Davidson Bros., is dead. 
Colorado, 
New Windsor—The F. H. Gilchrist Lumber Company will 
open a yard here. 


Parachute—Articles of incorporation hav2 been tiled by 
the Parachute Lumber & Supply Company. 
Connecticut. 
Stafford Springs—A. Needham has sold his lumber busi- 
ness to W. IK. Demond. 
Florida. 


Jacksonville—Pembroke Jones, N. G. Wade, P. M. Colson 
and Donald W. McArthur have incorporated the Southern 
Timber & Naval Stores Company, with capital stock $400,- 
000. 

Jacksonville—Articles of incorporation have been filed by 
the Florida Cross Tie Company, giving capital stock as 
$500,000. The incorporators are B. F. Watkins, W. F. 
Hae gpa W. W. Frazier, S. B. Hubbard and John G. Chris- 
topher. 

Lennon—Fowler & Son have leased their mill to Ander- 
son & Heagy. é 

Georgia. 

Ailey—A. S. Mosely has filed a petition in bankruptcy. 

Atlanta—The South Georgia Lumber Company, which 
was recently placed in the hands of a receiver, schedules 
its liabilities as $21,512.41 and assets as $9,846.01. 

Crystal River—Benjamin IF. Camp and James T. Rawls, 
of White Springs, Fla., Robert J. Camp, Franklin, Va., and 
Robert J. Knight, Crystal River, have incorporated tbe 
Crystal River Lumber Company, with capital stock $40,000. 

Coolidge—The Stetson Lumber Company has_ recently 
engaged in the saw mill business. 

Moultrie—The Blasingame & Morgan Lumber Company 
will remove its main office to Thomasville. 

Santos—The Central Lumber Company has sold its saw 
mill near this place to eastern parties. 

Valdosta—The Three States Lumber Company hus been 
incorporated with capital stock $3,000. 

Idaho. 

Coeur d’Alene—The Lion Lumber Company has been in- 
corporated with capital stock $50,000. The directors are 
W. E. Foore, A. B., E. J. and B. B. Carscallen and F. 
Leighton. : 

Illinois. 

Chicago—The George Green Lumber Company will reorgan- 
ize. The J. A. Olsen Manufacturing Company has been in- 
corporated with capital stock $10,000. The Hayden Bros. 
Lumber Company has been succeeded by the Park Richmond 
Company. W. L. Cadle & Co. have sold out to A. B. Tem- 

leton. W. L. Cadle will continue in the wholesale lumber 
usiness. The D. W. Ryan nary Company has de- 
creased its capital stock from $150,000 to $40,000. 
Cc. G. Marsh & Co., 2 Franklin street, have been succeeded by 
the Marsh, Keehn Company; composed of C, G. Marsh, George 
W. King and John FE. Bradshaw. The Pulaski Lumber 
Company, 21 East North avenue, will on February 21 hold 
a stockholders’ meeting for the question of increasing its 
eapital stock from $25,000 to $50,000 and increasing the 
shares of stock from 500 to 1,500, at $50 each. 

Clayton—John W. Burnett has sold out to J. L. Tarbox. 

Mt. Sterling—It is reported that F. W. Rettig has sold 
his lumber, grain and elevator business to John W. Bur- 
nett. 




















Indiana. 
Jeffersonville—The Jeffersonville Manufacturing Company 
has been incorporated with — stock $10,000. The in- 
corporators are Newton H. eyers, R. H. Martin and 


Charles Hertzsh. 

Fort Wayne—The Elston Stave & Hoop Company has 
been incorporated with capital stock $10,000. 

French Lick—Wells & Co. have been succeeded by the 
French Lick Lumber Company. 

Indianapolis—F. M. Bachman, A. Elbrecht and Fredrick 
Bachman have incorporated the F. M. Bachman Lumber 
Company, with capital stock $100,000. The John 
Nash & May poet ag Company has been incorporated 
with capital stock $25,000. The incorporators are C. E. 
Duckwall and Robert G. May, of Vincennes; John M. Nash, 
Patoka, and Edward C. Sargent, Chrisney. 

La Porte—Articles of incorporation have been filed by 
the Rustic Hickory Lumber Company, giving capital stock 
as $10,000. 

Medaryville—It is reported that the J. R. Linton Lumber 
Company has sold out. 

Richland—The Richland Planing, Saw & Grist Mill Com- 





+ pany has been incorporated with opie stock $21,000. The 


incorporators are J. W. McCoy, Eldridge, Palmer and 
F. A. Huring. 


“Salem—C. M. Crim has been succeeded by C. M. Crim & 
Son 


Terre Haute—Blair & Bailey are reported to be out of 
business. 

Urbana—Jackson Palmer has sold his saw mill to M. L. 
Butterbaugh. 

Vincennes—The Vincennes Manufacturing Company has 
filed articles of incorporation, giving capital stock as $25,- 
000. The incorporators are E. A. Ritterskamp, A. Extell, 
E. C. Langele, Benjamin Nichaus and others. 

Waterloo—T. E. Imhoff has been succeeded by Miller & 
Goodwin. 

Indian Territory. 

Wealaka—The J. M. Miller Lumber Company has been 
succeeded by the Dixon Lumber Company. 

lowa. 

Calmar—Tenold & Flaskerud have dissolved partnership. 
The business will be continued by O. A. Tenold. 

Kansas. 

Florence—It is reported that W. F. Ives is out of busi- 
ness. 

Independence and McCune—T. E. Tregembia has been suc- 
ceeded by the Glen Lumber Company. 


incorporated with capital stock $500,000.——Thomas * 


Oswego—The Glen Lumber Company has succeeded Swan- 
wick & Gunter. 

gullies Kingman has removed headquarters to Em- 
poria. 

Kentucky. 
_ Winchester—The Scobee-Williams Spoke Company has 
filed articles of incorporation, giving capital stock as $20,- 
000. The incorporators are J. C. and R. P. Scobee and 
H. G. and J. D. Williams. | 

Louisiana. 

Shreveport—The J. C. Hill Lumber Company, of Hous. 
ton, Texas., will open an office here. 

Maine. 

Kittery—The Joseph A. Hurd Tie & Lumber Company has 
been granted a charter with capital stock $100,000. The 
officers are Horace Mitchell, president, and A. M. Meloon, 
treasurer. 

Portland—The Van Buren Lumber Company has been suc- 
ceeded by a corporation composed of Hon. Charles A. Milli- 
ken, Augusta; James W. Parker, Portland; A. W. Brown, 
Portland; C. D. Farrar, Lewiston, and Daniel Longfellow, 
Gardiner. The capital stock is $250,000 and they have the 
right to increase it to $500,000. 

Maryland. 

Baltimore—Harvey R. Clapp, F. W. Clapp, L. H. Gwalt- 
ney, 8. C. Rowland and William T. Shackleford have incor- 
porated the Seaboard Lumber Company with capital stock 
$10,000.——-The James H. Cranwell Company has been 
incorporated with capital stock $100,000. 

Cambridge—James Wallace, Samael of the Cambridge 
Manufacturing Company, is dead. 


Massachusetts, 

Boston—Graves & Phelps have been succeeded by Myron 
W. Phelps.——-F. 8. Ramsey has recently commenced a 
wholesale lumber business. 

Loweli—Otis Allen, of Otis Allen & Son, is dead. 

New Bedford—George L. Brownell is dead. 

Michigan. 

Detroit—The Galloway-Pease Company will remove to 
Johnson City, Tenn. 

Detroit—The Detroit River Lumber Company has _ been 
succeeded by J. G. Le Ferve & Co. The Champion Lum- 
ber Company has increased its capital stock from $125,000 
to $300,000, 

Grand Rapids—The Michigan Elm Hoop Lumber Company, 
of this city, has absorbed the Auburn Hardwood Company, 
Auburn, Ind., and has been incorporated with capital stock 
$150,000.— Articles of incorporation have been filed by 
the Jeites, Stuck & Co., giving capital stock as $10,000. 
The incorporators are Simon Jeites, frank W. Brant, A. E. 
Stuck and J. S. Stuck.———Charies Orth & Co. have recently 
engaged in the saw mill business. 

ansing—The Canfield Salt & Lumber Company has de- 
creased iis capital stock to $50,000. 

Traverse City—The Kelly Shingle Company has been suc- 
ceeded by the Kelly Lumber & Shingle Company. 

Minnesota. , 

Ashby—Stoa & Stene have been succeeded by A. O. Stoa. 

Il’ranklin—Hanser & Parsons have been succeeded by the 
Hanser Lumber Company. 

Glencoe—The Minnesota Lumber Company has purchased 
the yard at this place formerly owned by J. S. Davis. 

Kelsey—It is reported that John Kdman has filed a peti- 
tion in bankruptcy. 

Lanesboro—O. O. Hogen has sold his lumber yard to 
Newhouse, Storlie & Ellefson. 

Minneapolis—V. A. Whipple has been admitted into part- 
nership in the firm of Henry Webster & Co. ‘The business 
will be continued under the same name. The Central 
Lumber Company has increased its capital stock from $50,000 
to $100,000. 

St. Paul—Abbott Bros., and the Abbott Manufacturing 
Company have consolidated under the name of the Abbott 
Manufacturing Company, with capital stock $50,000. 

Mississippi. 

Greenville—The Greenville Handle & Manufacturing Com- 
pany has been incorporated with capital stock $25,000. The 
incorporators are W. B. Galet, A. Wineman and L. W. 
Wineman. 

Lexington—H. F. Willis & Co. have been succeeded by 
T. W. Smith & Sons. 

Okalona—Articles of incorporation have been filed by the 
Nashville & Mississippi Delta Land & Timber Company, giv- 
ing capital stock as $45,000. 

Missouri. 

Kansas City—The W. R. Pickering Lumber Compauy has 
increased its capital stock from $300,000 to $1,000,000. 

Kansas City—The Glen Lumber Company has recently 
commenced business. The Moon-Elliott Lumber Company 
$20 _ articles of incorporation, giving capital stock as 
620, 5 

Kingbee and Varner—It is reported that the T. L. Wright 
Lumber Company has sold out to the A. Winklebeck Lumber 
Company. 

St. Louis—The W. W. Herron Lumber Company, of Mobile, 
Ala., has opened an office here. Charles Mueller, Victor 
Jarrish, Margaret A. Steber and N. I. Steber have incor- 
porated the Grand Valley Lumber Company, with capital 
stock $12,000. The Fide) Ganahl Lumber Company has 
been incorporated with capital stock $50,000. The incor- 
porators are Fidel Ganahl, J. G. Ganahl and Nicholas Breen. 


Montana. 

Forsyth—Truscott & Davis have been succeeded by ©. 
Carson. 

Livingston—H. J. Thompson, M. W. Thompson and I. T. 
Jones have incorporated the Livingston Lumber Company 
with capital stock $20,000. . 

Red Lodge—William Lay mag 2 has sold his interest in the 
Bridger Lumber Company to his brother Roy. 

Nebraska. 

Havelock—The S. A. Foster Lumber Company has bought 
out the P. D. Smith Company. 

New Jersey. 

Freehold—Alonzo Brower has recently engaged 
lumber business. 

Jersey City—The Union Stave & Timber Company has 
been incorporated with capital stock $300,000. he incor- 
porators are A. S. Bacon, Morton Stein and Alexander 
Sampson. 

Weehauken—J. H. Fink has opened a lumber yard at this 


place. 
New York. 

Buffalo—The Smith-Blanchard Lumber Company has been 
incorporated with capital stock $10,000. The incorporators 
are Thomas H. Blanchard and George C. Playfield. 

New York city—Wickery, Greig & Wood have incor 
under the laws of South kota, with capital stock 
000. . H. Wetmore, representing Richard P. Baer & 
Co., of Baltimore, Md., has removed from the Postal build- 
ing to 1123 Broadway. The American Barrel & Pack- 
age Corporation has decreased its capital stock from $25,- 
000.000 to $5,000,000. The directors are Joseph Leiter, 
Chicago; W. J. Arkell, New York; George A. Gage, New 
York; George H. Worthington, Cleveland, Ohio; H. C. Van- 
duzer, Waverly, N. Y., and Charles W. Craven, New York. 

North Carolina. 

Edenton—Suydam & White have recently engaged in the 
shingle business. 

Kinston—Kinston Mantel Company has been succeeded by 
the Kinston Sash & Blind Company. Chadwick & Harvey 
have changed style to Harvey, Chadwick & Co. 

Ohio, 

Cleveland—The Van Cleve Glass Company has changed 

style to the Diamond Glass Company. 
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Dayton—Houck & Ely have dissolved 
business will be continued by Martin J. Houck and his son 
Elmer, under the name of M. J, Houck & Son. 

Ft. Recovery—Rantz & Wurdeman are reported to be 
selling out. 

Fostoria—Koss & German contemplate dissolving part- 

ership. 

: Mesce—4 lumber yard will be established here by Prof. 
Conover and son Roy. 

Portsmouth—The Portsmouth Cigarbox & Panel Company 
has been incorporated with capital stock $1,000. 

Toledo—The American Woodenware Company has _ in- 
creased its capital stock from $25,000 to $50,000. 

Oregon. 

Astoria—Articles of incorporation have been filed by the 
sy Lumber Company, giving capital stock as 
150,000. 
$ Coquille—The Oregon & Montana Lumber Company has 
recently begun business. e 

Pennsylvania. 

Altoona—George W. Rhine has sold his planing mill to 
Cc. B. Bartley & Sons. 

Connellsville—The Knockdown Box Company has been 
incorporated with capital stock $18,000. 

Pittsburg—The F. J. Kress Box Company has been incor- 
orated with capital stock $1,000. Enos, Henry & Co. 
ave changed style to Enos, Turner & Henry. 

Seeleyville—T. B. Clark & Co. have purchased the planing 
mill belonging to Foster Bros. 


Rhode Island. 
Providence—The Riverside Coal & Lumber Company has 
filed a petition in bankruptcy giving liabilities as $60,- 
701.09 and assets $13,180.13. 


Tennessee. 

Brownsville—F. J. Blackwell & Co. have changed style 
to the F. J. Blackwell Company. 

Gadsden—The Queen City Lumber Company will remove 
its mill here from Lenoir City. 

Jackson—The City Lumber Company has been incorpo- 
rated with capital stock $15,000. The incorporators are 
A. 8S. Wagner, Frank Watson, Thomas Polk, S. D. Hays 
and W. H. Big Ss. 

Memphis—The J. O. Nessen Lumber Company, of Manis- 
tee, Mich., will establish headquarters in this city. 

Nashville—Otto Frank, George Frank and others have 
incorporated the Haner Manufacturing Compary with cap- 
ital stock $20,000. 


artnership. The 





Texas 

Buffsmith—Allen & Bogs have been succeeded by the De 
Merritt Lumber Company. 

Higgins—J. J. Patton has engaged in the lumber business. 

Josserand—P, J. Josserand has sold his interest in the 
Josserand Lumber Com weed to J. M. West. 

Midlothian—The Midlothian Lumber Company, the Mid- 
lothian Grain & Elevator Company and the Midlothian Mill- 
ing & Elevator Company have consolidated under the name 
of the Midlothian Lumber, Elevator & Milling Company 
with capital stock $25,000. The officers are B. F. Hawkins, 
president ; H. T. Holland, vice president; I. E. Sewell, treas- 
urer; T . Dees, secretary. 

Westville—Articles of incorporation have been filed by the 
West Lumber Company, giving capital stock as $100,000. 
The incorporators are J. M. West, W. W. West, Huntsville, 
and L. Davidson, Houston. 

Virginia. 

Richmond—Charles A. Crawford and Charles W. Hard- 
wicke have organized under the firm name of Charles W. 
Hardwicke & Co. 

Roanoke—F. R. Porter and T. J. Turner have organized 
the Staytide Lumber Company. 

Washington. 

Bverett—The Barlo Shingle Company has been incorpo- 
rated with capital stock $6,000. 

Harrington—It is reported that A. R. Graham & Co. are 
selling out. 

Lexington—Baxter & Washburn have been succeeded by 
J. N. Moore. 

Hoquiam—-The Hoquiam Sash & Door Company has been 
sae with capital stock $30,000. The incorporators 
are Henry Caswell, J. A. Acteson, J. W. Hull, Henry Loert- 
ing and T. L. Holman. 

arysville—The Eby Mill Company has been incorpo- 
rated with —s stock $7,500. The incorporators are 
F. C. Bertois, C. L. Beaman and William Guy. 

Seattle—Articles of incorporation have been filed by the 
Loeb Cutter Lumber Company, giving capital stock as $50,- 
000.——The Miller River Shingle Company has been incor- 
porated with capital stock $20,000. 

Snohomish—It is reported tbat Stinson & MeMillin will 
dissolve partnership. Mr. Stinson will continue the busi- 
ness. 

Tacoma—The Bismarck Lumber Company has filed arti- 
cles of incorporation, giving capital stock as $10,000. The 
peeperators are Beall Foster, EB. W. Foster and Ephraim 

awley. 

West Virginia. 

Buckhannon—Kile & Morgan have removed their offices 
to Columbus, Ohio. 

Wisconsin. 

Maplehurst—Articles of incorporation have been filed by 
the Squaw Creek Lumber Company, giving capital stock as 
$15,000. The incorporators are John Basty, G. Blackburn 
and A. Saberge. 

Marinette—The J. M. Hastings Lumber Company, Pitts- 
burg, Pa., has opened a lumber yard here. 

aupaca—Shearer & Jardine have sold out their stock 
of lumber and have leased their plant to Frank A. Fuller, 
of Oshkosh, George C. Holtz, Columbus, and other par- 
ties, who will incorporate under the name of the Central 
Lumber Company. 
British North America. 

Grand Falls, N. B.—The J. A. Patterson Lumber Com- 
pany has been incorporated with capital stock $20,000. The 
Mmeorporators are J. A. Patterson, G . Soper, A. L. Fen- 
ic and R. F. Dixon, Grand Falls, and John E. Moore, St. 

n. 

8t. John, N. B.—George McKean, James Manchester, 
Henry Hilyard, A. H. Hilyard and J. T. Knight will incor- 
porate the Dalhousie Lumber Company, Limited, and will 
a lumber property of George Moffatt in New 

Swick. 

South Maitland, N. S.—C. BE. Crowe has purchased the 

saw mill and lumber property of T. G. McMulleen’s. 

innipeg, Man.—The Red Deer Lumber Company has been 
Incorporated with capital stock $500,000. Articles of 
Incorporation have been filed by the Sprague Lumber Com- 
pany, giving capital stock as $750,000. 


PPP III 


NEW MILLS. 








Idaho. 
Couer d’Alene—The Lyon Lumber Company, which has 
ty been organized, will build a saw mill near this 


Payette—A planing and saw mill will be erected near 

Coe ppont by the Payette River Lumber & Manufacturing 
ny. 

ait —- A. Pettit and I. G. Lewis are erecting a shingle 


Kentucky. 

Providence—A saw mill with the capacity of 20,000 feet 
Will be erected here by the R. W. Hunter Lumber Com- 
pany, Princeton, Ind. 

Kansas. 
Wichita—B, R.Appleby is building a saw mill. 





- Louisiana. 
_Monroe—A saw mill plant which will cost about $75,000 
will be erected here by the Kendrick Promotion Company. 


Maine. 


Norway—It is reported that a woodworking plant will 
be built at tnis point by C. H. Adams. 


Michigan. 


Masonville—The Escanaba Lumber Company is putting 
in a band mill at this place. 


Minnesota. 
Rock Creek—Alva Stevens and Frank Oris are putting 
in a saw mill. 
Rock Elm—C. A. Hawn & Sons are tearing down their 
old mill and on its site are erecting a new one. 


New Hampshire. 
Atkinson—M. C. Hall will rebuild his saw mill, which 
was recently destroyed by fire. 


New Jersey. 


Newark—A planing mill will be erected in this city by 
Edward W. McClave. 
North Carolina. 
Glendon—Street & Jones are building a saw mill. 


Oregon. 
Prineville—A. H. Lippman will erect a saw mill. 
St. John—The Doernbecher Manufacturing Company is 
contemplating erecting a saw mill. 


South Carolina. 


Georgetown— The Gardner & Lacy Lumber Company is 
building a planing mill. 

Oakland—A saw mill will be built near this place by the 
Messrs. Brogdon, 

Washington. 

Bremerton—It is reported that the navy department will 
erect a saw mill at the Puget sound navy yard. 

Hoquiam—The B. K. Wood Lumber Company is install- 
ing new machinery in its mill. Polson & Mattheson are 
building a shingle mill 

Tacoma—The Ohop Lumber Company, which has been 
recently incorporated, wili erect a saw mill with a daily 
capacity of 50,000 feet and a shingle mill with a daily 
capacity of 100,000 shingles. 

Ballard—Battley Bros. are erecting a double-block shin- 
gle mill with a daily capacity of 150,000 shingles. 

Elk—A saw mill with a daily capacity of 60,000 feet 
is being erected i. the Consolidated Lumber Company. 

Anacortes—J. H. Kavanaugh’s new shingle mill will 
have a dally capacity of 150,000 shingles. 


Wisconsin. 


Lafayette—Joseph Raycraft is building a saw mill near 
this place. 





Philippine Islands. 


Escalante, Isle of Negroes—Frank BE. 


Kearney, of Den- 
ver, Colo., is building a saw mill. 





CASUALTIES. 


Alabama. 
Avondale—The planing mill of the M. C. Reynolds Lum- 
ber Ngee was destroyed by fire on January 12; loss 
$7,000, partially covered by insurance. 


Arkansas. 
Marked Tree—The Chicago Mill & Lumber Company 
suffered from fire last week a $30,000 loss. 


Florida. 
Rochelle—The saw mill and crate and box factory be- 
longing to BE. L. Kelley & Son were destroyed by fire on 
January 16; loss $33,000, partially covered by insurance. 


Georgia. 

Brunswick (near)—J. L. Kelly’s saw mill was destroyed 
by fire on January 17, loss $35,000. The mill will be re- 
built at once. 

Pinopolis—A dry kiln and 200,000 feet of lumber belong- 
ing to the Union-Pinopolis Saw Mills were destroyed by fire 
last week. Loss $6,000, partially covered by insurance. 

Washington—The Washington Manufacturing & Furni- 
SS oe suffered a $4,000 loss from fire on Janu- 
ary 3 





Louisiana. 

Alexandria—The plant of Rishiel & Co. was destroyed 

by fire on January 13; loss $12,000, partially insured. 
Massachusetts, 

Boston—The Riverside wood works owned by James W. 
Mann were damaged to the extent of $7,000 by fire on 
January 12. The loss is partially covered by insurance. 

Michigan. 

Greenville—A boiler explosion damaged the plant of the 
Ranney Refrigerator Company to the extent of $20,000, 
last week. Sixteen of the employees were killed. 

Mayfield—The saw mil] belonging to the estate of J. L. 
Gibbs was damaged to the extent of $2,000 by a boiler ex- 
plosion on January 14. 

Waters—The Stephens Lumber Company’s roundhouse and 
one logging engine were destroyed by fire on January 14; 


loss $5,00 
New York. 

New York City—The sash and blind plant. of BE. Yerkes 
& Co. was destroyed by fire last week; loss $50,000, cov- 
ered by insurance. 

New Jersey. 

Camden—The factory building owned by A. Lunn & Co. 

was destroyed by fire on January 14; loss $130,000. 
Massachusetts, 

Somerville—William M. Armstrong & Co.’s cooperage 

BO 000. damaged by fire on January 14 to the extent of 


North Carolina. 
Taylorsville—W. P. Ingram & Co.’s plant was totally de- 
stroyed by fire on January 15; loss $5,000. 
ilmington—The Eureka Lumber. Company 
$15,000 loss from fire on January 15. 


Ohio, 


suffered a 


Cleveland—The office and warehouse of the Lorain Lum- | 


ber Company was damaged by fire on January 18, to the 
extent of $6,000; loss fully covered by insurance. 


Pennsylvania. 


Philadelphia—Richard Lloyd’s planing mill was _ de- 
stroyed by fire last week; loss $5,000. 
South Carolina. 
Sumter—The Lukens Lumber Company suffered a heavy 
loss from fire on January 18. 
South Dakota. 
Custer—The Bailey planing mill was destroyed by fire 
on January 14; loss $3,000; no insurance. 
West Virginia. 


Nicolett—The Nicolett Lumber Company was burned out 
last week. 

Wisconsin. 

Prentice—A fire which started in the shed of the North 
western Cooperage & Lumber Company caused a $3,000 
damage on January 13. 

British North America. 

Campbellton—The Alexander and the Sowerby shingle 
mills were destroyed by fire on January 12. 

Prince Albert, Man.—Shannon & Co.’s saw mill, near 


this place, was destroyed by fire recently. 
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J. B. WALL, Pres. T.H. WALL, V-Pres. M.M. WALL, Treas. 


Buffalo Hardwood Lumber Co. 


Main Office and Yard No. 940 Seneca St., 
BUFFALO, N. Y. 
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; WE WANT Sate cuore, 


thicker Common and Better. 
Large quantities of plain 


WE HAVE and quartered Oak and 


miscellaneous Hardwoods at our Buffalo yard and at 
our Mississippi mills. 
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Standard Flooring 


MAPLE AND OAK. 





WE MAEE IT. 


The Buffalo Maple ote ana mus: 
Flooring Company, BUFFALO, 


N. Y. 











EMPIRE LUMBER CO. 


EXCLUSIVELY HARDWOOD LUMBER 





Band Mills at EMPIRE, ARK. 1142 Seneca St., BUFFALO, N.Y. 








Orson E. Yeager, surrato. x: y. 


HARDWOOD LUMBER. 
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MEADOW MOUNTAIN LUMBER C0, 


PHILADELPHIA, PA. 


Manufacturers of 


SPRUCE 
HEMLOCK 





BAND MILLS: 
Friendsville, Md. 
Mt. Sterling, N. C. 


HARDWOODS 
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Cummer, Diggins & Co.'s 


MAPLE, 
BEECH and 
BIRCH 
FLOORING. 


EXCELLED BY NONE, 





AS GOOD AS THE BEST. 


Retail Lumber Dealers write us 
for information as to how toget less 
than a car load delivered at car 
load prices. 


We use the Telecode. 
Cummer, Diggins & Co. 
CADILLAC, MICH. 
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_ HARDWOODS ~~ 
THIN BAND SAWED STOCK 


‘MEMPHIS, TENN. 


VENEERS=.~ 


Car Lots. 


ANDERSON-TULLY CO. Mempnis, Tenn. 


RAPA CRCROUCRDRDUUEDEUE DUTT 7000023 


South Arm Lumber Co. 
204 Grand Ave., MILWAUKEE, WIS. 


MICHIGAN HARDWOOD LVMBER. 


Car and Cargo Shipments. 
CHICAGO OFFICE, 314 Chamber of Commerce. 
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200 M ft. 1 inch No. 3 Hemlock Boards. 
150 M ft. 144 inch Log Run Rock Elm. 
DRY 115 M ft. 154 inch Log Run Rock Elm. 
240 M ft. 1%, 2 & 3 inch Log Run Soft Elm. 
700 M ft. 1, 144, 14% & 2inch Log Run Birch. 
7M ft. 1,1'4, 14% & 2inch Curly Birch. 
250 M ft. 3 inch com. & better Hard Maple. 
350 pcs. 44x5'4—12 ft. Clear Hard Maple. 


100 M ft. 2 inch Log Run Sof: Maple 


Our [ill at Crandon, Wis.. is in the finest 
hardwood belt of the state. 


PAGE & LANDECK LUMBER CO., Milwaukee, Wis, 
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CHAS, F. LUEHRMANN Lomeer co. 


MANUFACTURERS OF 


SATIN WALNUT. 
Foreign Correspondence 
Solic 


icived, ST. LOUIS, MO. 


CODES: § Telecode, Western Union 
CABLE ADDRESS: Luehrmann. * and A. B, C. 4th Edition. 
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PO PLAR HARDWOODS 


An assortment of all grades and thicknesses 
on hand and ready for PROMPT SHIPMENT. 


MILLS IN MISSISSIPPI. 


BOMER BROS., Brownsville, Tenn. 
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Hemlock an Hardwood ¢ 


LUMBER, 


BAND SAWED AND TRIMMED 
BILLS CUT TO ORDER 


GREENBRIER RIVER LUMBER CO. 


MARLINTON, W. VA. 
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THE TELECODE 


Is a systematic and practical arrangement of telegraphic 
words to represent phrases, sentences, and each size 
of each grade of each article of lumber manue- 
factured, whereby otherwise long messages 
become short, cheap and accurate in 
overland and ocean telegraphing. 

If you say so, we’ll send prospectus and sample pages free, 


AMERICAN LUMBERMAN, 
315 Dearborn Street, CHICAGO, U. S. A. 
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THE MARKETS. 


CURRENT MARKET CONDITIONS. 


There is no market without buyers, and the present 
and prospective needs of the buyer are closely reflected 
in the attitude of the retailer, who stands closest to him. 
No better gage of general conditions in the lumber tale 
can be found, therefore, than in the retail conventions; 
and such as have already been held reflect the excellent 
trade of the past year and point to its continuance, both 
by the attendance and interest shown and through the 
expressions of attendants who are close students of gen- 
eral and local conditions. 

* * * 





In most wholesale markets the retailer has not yet 
come to be much of a buying factor for the spring trade. 
It will, however, be a matter of but a week or two before 
his fancy will lightly turn toward thoughts of the vari- 
ous items needed to put his stocks in shape for his spring 
business; and in this will not be unduly deterred upon 
most of the stock items by hopes of lower prices, how- 
ever much he would like to see white pine a little lower. 
In dimension especially there is not enough to go around 
as it is, and some are already placing orders for stock 
they do not want to miss getting at all. 

* * * 

Another thing the retailer is making allowances for is 
possible delay in getting his stock delivered. The car 
shortage bugbear still bobs up here and there at a sea- 
son when, like other bears, it should be hibernating. 
Southern mill men complain of it, the Pacific coast is 
not free from the difficulty, and even on the trunk lines 
of the interior lumber moves slowly because of the con- 
gestion of all classes of freight. The coal strike, which 
is blamed for so many things, has a bearing upon this 
also in the double bulk, compared with anthracite, of the 
bituminous coal which must be moved to the cities to 
make up its deficit, and largely to substitute for hard 
coal supplies that normally are moved by lake in sum- 
mer. Wholesalers think also that in middle-west terri- 
tory the slowness of the dealers in sending in stocking 
up orders is another result of the coal situation; for 
many of these dealers handle coal as well, and have 
found sufficient maddening distraction in that line with- 
out giving heed to anything but present requirements in 
lumber. “This, too, will pass away.” 

* * * 

Taking up the various woods and turning first to the 
Pacific coast, the advance in redwood production of 1902 
has been fully treated in the editorial and news columns 
of this issue, and also with all other coast products in 
the most complete statistical report of cut and stocks 
that has ever been compiled. Redwood, unlike the pro- 
verbial prophet, is not without honor in its own coun- 
try, and finds a large market in its own state. These 
users and the users beyond the seas will probably soon 
meet a higher range of prices on redwood, while the east- 
ern trade which the redwood manufacturers are ardently 
and successfully courting will according to the present 
programme be enabled to buy its supplies at present 
prices for a year or so at least. In all other Pacific 
coast. woods the outlook is reported better than ever be- 
fore at this season, and the freight blockade which has 
harassed their movement eastward has almost disap- 
peared. In the state of Washington last year fire killed 
timber estimated at 2,050,000.000 feet, or considerably 
more than the year’s cut; but the manufacturers hope to 
recoup about one-half of this vast economic loss by the 
cutting of the timber during the coming reason, before 
its lumber product shall have deteriorated in any way. 

* * * 


In northern pine the features are strong prices and a 
quiet market. The retailers are slow to buy for future 
requirements, but the reports of stocks on hand in last 
week’s annual statistical report hold out little hope of 
lower prices. In fact, there is not enough to go around 
in the items most to be desired, and the vanguard of the 
great retail army is already placing moderate orders. 
The rest are within easy marching distance, and will 
soon arrive at the buying point. 

* ~ * 

In yellow pine there is no time to buy like the present. 
Already prices are stiffening up and at the New Orleans 
meeting of the Southern Lumber Manufacturers’ Associa- 
tion an advance of 50 cents a thousand was made upon 
certain items, as elsewhere reported. As was reported 
at that meeting, there is an increase at the mills of stock 
that under less troublesome transportation conditions 
would before this be in retailers’ hands; and next time 
the car shortage is epidemic, instead of intermittent and 
sporadic as at present, the retailers should have antici- 
pated the difficulty by rounding out their stocks well 
while fate and the railroads permit them. The board 
that your customer wants is worth much more in your 
own shed than several at a distant mill point the other 
side of a freight blockade. 

* * 

In hardwoods manufacturing activities are at last 
somewhat adequately reflected, with trade good in every 
item in every market. and with light and often broken 
stocks, at least in the better grades. This satisfac- 
tory condition extends even unto the small backwoods 
manufacturer who— and a good many of him—is 
replacing his portable saw mill with a more substantia] 
equipment, the machinery men report. The midwinter 
trade in hardwoods presages an active season’s busi- 


ness. 
* * * 


In general the clouds upon the horizon are few and 
tha ‘prospect is fair rather than threatening. No 





serious labor troubles are in sight to disturb the gen- 
eral situation. “Old Probabilities” has not issued any 
authentic forecasts of the coming crop yet, but let us 
hope for the best; and the farmer, even if a poor crop 
comes to him, will have the more time for the build- 
ing which the bounty of past seasons has compelled 
him to defer, and has the money to do it with if he 
chooses. The Yon of urban communities promises to 
continue and this as almost every other phase of human 
industry promises the lumberman an outlet for all 


his products. 
Northern Pine. 


Chieago. Country demand is still light and, while 
dealers are having slightly more inquiry and are ship- 
ping out more stock with each succeeding week, the 
volume of northern pine going into the hands of retail- 
ers is considerably below the same period of last year. 
Wholesale men are not able to explain why this should 
be so excepting on the theory that their country cus- 
tomers are so wrought up over the coal shortage that 
they do not care to devote much time to lumber. Still 
they are buying some in the country, but it is mostly 
for bills already in hand and not for stocking up. The 
retail dealers are and have been proceeding very cau- 
tiously in their purchases of northern pine, and don’t 
propose to get loaded up with what they consider top 
priced lumber if they can help it, though a shortage 
of 276,000,000 feet in the stocks on hand at northern 
points as compared with last year would not indicate 
that any serious hazard existed in buying lumber for 
spring consumption. 

In city trade there is fair activity. All the indus- 
trial consumers are large buyers and there is ai 
healthy livening up of city building. Architects are 
getting busier on plans for new structures and the 
coming building season will be, from present indica- 
tions, a repetition of last year, if, indeed, this spring’s 
building operations do not exceed, by a considerable 
amount, those of a year ago. 

Prices, locally, are not to be found fault with, and 
the strength shown is no doubt based on the firm 
and occasionally higher prices that are reported from 
northern points. Local wholesalers, probably on ac- 
count of the strength prevailing up north, have not 
bought much lumber as yet for next season’s delivery, 
only one or two mill cuts being thus far reported 
sold. The impression prevails among buyers that 
there is going to be an extraordinarily heavy input 
of logs this winter, that many of the mills will do more 
or less winter sawing and that their opportunities for 
purchase will not be lessened. It could hardly be 
expected, however, that prices will take a tumble, at 
least very early in the season, though that is what 
buyers are hoping for. That dry stocks will be cleared 
out completely before the opening of navigation is gen- 
erally admitted. 

Building permits issued by the Chicago building de- 
= during the week ending January 21 were as 
ollows: 








Class. No. Value. 
RY I dois eee ntoek-t'e BN. sve aos vera esac 15 $10,150 
$1,000 and under $5,000 ................ 32 77,300 
5,000 NG WNGer 10,000 .cccccvecscceces 4 24,000 
30,000 and under 35,000 ...sccccocsiccoce 6 87,500 
25,000 and under 50,000 ........ccccccece 3 100,000 
50,000 and under 100,000 ................ 1 85,000 
Pettibone & Mullikin, machine shop.... 1 150,000 

INE ice sis ainra slag a biaW 0a: \0 6 slates sles pniaris 62 $533,950 

TOLAl PLOCCUING WEGK ococisccccsecvece 21 115,200 

Total corresponding week 1902....... 69 408,950 

Total from January 1 to January 21.. 119 839,300 

Total for corresponding period 1902... 165 $1,011,000 





Chicago Receipts and Shipments. 


Reported by George F. Stone. secretary of the Chicago Board 
of Trade. ‘ 


RECEIPTS FOR THE WEEK ENDING JAN. 17. 





' LUMBER. SHINGLES 
MR ia0cs-cesb patsincan band sipecees vere asese eeues 16,884,000 330,000 
_ MRO or er rrr ee: yo mee 
OORT TTT CCT TT TET 1,156,000 

DO@OPCABE 0000 0000 ccc cece coee cece ss 013,283,000 

RECEIPTS FROM JAN. 1 TO JAN. 17, INCLUSIVE. 
LUMBER. SHINGLES 
Bo occ cncn dese ccce coe ascevese cccccsccesevess 48,375,000 15,995,000 
1902.. 71,446,000 16,952,000 
DN os iii 5's de si vkde cd ow eee 23,071,000 957,000 
SHIPMENTS FOR THE WEEK ENDING JAN. 17. 

LUMBER. SHINGLES: 
iccuncderviacuesk: nceseseundentoetuvesecateers 10,495,000 10,422,000 
IN iesaca cranes osro7s basics <b bis boa ss he Wiuaee Soa ee 16,851,000 4,318,000 
SE PEE OT CORTE A IT 6,109,000 

PED, os oi cesisessPekonekbeKncken 6,356,000 

SHIPMENTS FROM JAN. 1 TO JAN. 17, INCLUSIVE. 

LUMBER. SHINGLES 
PE choc aces ei bee uterns xanax cows cee aNeceoneus 26,039,000 26,244,000 
MEL cb pata won sss Kise coins evade skoamene nutes 40,828,000 16,834,000 
ee 
ES, ocr cedaveeocucse cent 9,910,000 

DOGPOREC <e 0000 veces coe ccvces cose 14,789,000 





Minneapolis, Minn. Buying for spring trade is very 
slow. Retailers when here at the convention last week 
satisfied themselves that there would not be an ad: 
vance in prices before April and therefore are In 00 
hurry to buy. Not much encouragement is being of- 
fered in the way of reduced prices, which are practr 
cally out of the question in view of the badly broken 
stocks. There is renewed agitation over dimension 
prices since the action of the Wisconsin Valley Assoc 
ation in adding 50 cents to its list, and three or four 
firms formerly against the advance have swung over 
to the other side. They will try to get another meet 
ing of the price list committee about the time of the 
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annual meeting, February 13, to take up the proposi- 
tion of an advance, 

There was little material change in receipts and 
shipments last week as compared with the week pre- 
vious. The figures for the week ending January 19 
are as follows: 








Receipes. Shipments. 
TPUCKOAY. 22 cc ccsclocccccccsccceccions 688,000 Ling ood 
Wednesday ...-ce ce ecsceecesvecione 176,000 pL ye 
THUrSdaAyY .. ee cieccecceeereererceeee 288,000 goed 

Wriday 2.2 cccccc cctv cceccccciccens 560,000 688, 
Saturday Cageneee ss Vacerekeeeenes 832,000 784,000 
DUE scr ch Finns» «cana cnekoneie 464,000 480,000 
3,008,000 4,256,000 
Past WEEK ..ccreessccscccccvcccles 2,400,000 4,512,000 

608,000 
TRCROREE oc das cenavengonemene : 
WIOCTORGE. oo ces tec c ne nsence sions 256,000 
BAP LILI IF 


North Tonawanda, N. Y. Prices have advanced 
somewhat within the last week, especially on Nos. 1 and 
2 cuts, uppers, selects and fine common. There is every 
indication of a further advance as stock diminishes, 
dealers asserting that there is hardly any other course 
left for them to pursue owing to the disposition of 
manufacturers to get considerable more for this year’s 
cut than they did for that of last year. A considerable 
increase in orders during the past week over the pre- 
ceding week is noted. Those who usually postpone pur- 
chases of stock for spring trade until later in the 
winter are sending in their orders now and taking ad- 
vantage of getting the kind of stock most desired at 
better prices than will be offered them a few weeks 
later. 

ee ee 

Buffalo,N.Y. There is a seasonably light movement 
of white pine, the severe weather cutting off business in 
this line to a considerable extent. In fact so many yards 
are still putting the last lake cargoes into pile that busi- 
ness of the outgoing sort is not needed to keep the yard 
forces at work. There is plenty of indication of the 
need of lumber east. Buyers are coming in fully as 
much as salesmen are going out and where trips are 
made southward to look up business the building ac- 
tivity is found to be large. Local building is active and 
with towns going up on both the southern and northern 
suburbs there will be a home demand that ought to keep 
everybody busy. Cutting-up grades are not plentiful 
anywhere, reports of this or that thickness being hard 
to find coming in right along. There is much interest 
in the new cut and especially how much will have to be 
paid for it. Buffalo dealers are coming back from the 
mills with reports of sharp advances asked and conse- 
quent light buying on their part. 

Philadelphia, Pa. There is not much to call atten- 
tion to in white pine conditions in this vicinity. Prices 
remain at the high tension they have held for a month 
and the dealers are battling with the midwinter leth- 
argy of the retailers. 








Spruce. 





New York City. ‘This stock is very scarce and prices 
are very stiff. Especially is this true of northern 9 and 
10-inch stock. Inquiries are coming in already for 
deliveries in April, May and June. 

Boston, Mass. ‘The drop in prices usually expected 
at this season has not materialized and quotations are 
unchanged. Inquiries for. spring requirements are 
already in the market and there is no surplus from 


White Cedar. 


Chicago. Demand from the country yards is show- 
ing a steadily increasing interest and dealers are ship- 
ping no small amount of stock in both straight cars 
and for end filling. It looks very much as if cedar 
prices must remain firm and there is no doubt that 
the slight advances on posts recorded at the meeting 
of manufacturers at Minneapolis last week were fully 
Justified, as posts are exceedingly scarce and stocks 
hardly worth mentioning. White cedar shingles were 
established on a basis of $2.75 for extras and $2.25 
for standards. Woods operations were reported to be 
progressing favorably and it is altogether likely that 


a fairly large stock will. be accumulated before the end 
of the winter. 











Minneapolis, Minn. The advanced list agreed on last 
week by the cedarmen at their meeting here rules the 
market. Dealers are having no trouble to command 
it for what stock they have on hand, and are satisfied 
that the market will not show any weakness until 
next season’s cut shall become available for shipment. 
It will not be a serious competitor against dry stock 
while in its green and heavy condition, on account of 
the increased cost of shipment. 





Hardwoods. 





Chicago. Whatever may have happened in the mar- 
kets for other varieties of lumber during the recent 
period of festivity, recreation and shut down, the 
hardwood market has maintained a remarkable strength 


in both demand and price continuously through the 


winter. Since the first of the year the demand on 
wholesale stocks has been steadily more accentuated, 
and each week witnesses an additional scarcity of lum- 
ber and greater hardening of prices. That this con- 
dition should prevail at a time when demand is not 
usually above the ordinary and often is light only 
suggests what the situation might be were this the 
season of most active requirement. The coal shortage 
would, perhaps, serve as an apt illustration of what 
might happen to the hardwood consuming trade if 
conditions were but slightly more intensified than 
they are. 

The situation in northern hardwood stocks is not 
much different from that existing in southern stocks, if 
common report is to be at all relied upon. There- 
fore when it is shown that hardwood stocks at northern 
mills are 166,000,000 feet less than they were a year 
ago, it is fair to presume that southern hardwoods 
have had a corresponding decimation of supply, a fact 
that is approximately conceded by buyers. It is un- 
fortunate that no figures are obtainable with which 
to convince the doubting ones of the almost absolute 
dearth of southern hardwood stocks in first hands. 
It is well known, however, that in most varieties 
the meager visible supply runs largely to low grade, in 
the north as in the south. 

There is nothing but a minimum price to be quoted 
on most of the hardwoods. In this market, as far as 
known, $60 is a minimum price on quartered white oak 
and $50 on quartered red, though on the former variety 
it is doubtful whether any can now be found at the 
price named. In plain red and white oak about $35 


- is an inside quotation, but the range is not greatly 


above that figure. 

Cottonwood is bringing all sorts of prices and all 
are high. Probably log run may be obtained at about 
$17.50 at lower river points on barge. Ash in firsts 
and seconds is salable at something like $40 for inch. 
Basswood is practically out of the market and sells 
at fancy prices in all grades. Maple is strong at $20, 
$14 and $8 on grade at the mill, and prices are apt 


to show further strength, as stocks are exceedingly 
scarce. 





St. Louis, Mo. Traveling men sent out last week 
more to look after the situation than to solicit business 
report back that they have never seen stocks in con- 
sumers’ hands so utterly depleted nor customers so 
worried over the supply question or so anxious to place 
orders; that it is easy to demand almost any price and 
secure an order, although they find some people who 
are unwilling to believe what they read or hear of 
stocks. The latter, however, are rapidly becoming 
fewer and the majority of them are forced to buy from 
sheer necessity, although their purchases are on a 
hand-to-mouth basis. Inquiries are wonderfully volum- 
inous, but few of them result in sales because of the 
unsatisfactory replies as to stocks made by wholesalers. 
Prices have not advanced perceptibly since last report 
but the tendency is still upward and it is believed that 
the top has not been reached. There is no weakness on 
any hardwoods handled in St. Louis and on some prices 
seem almost prohibitive. Conditions at the mills are 
unchanged as to production, but it is reported that an 
increased number of buyers are making the rounds. 
The few mills which accumulated a stock have disposed 
of practically all of their holdings and it is almost 
impossible to pick up lumber at that end of the line or 
to contract with mills for future output. With the 
majority logging is practically impossible and few of 
the mills are in operation. Mill prices are still hard- 
ening but this does not scare off buyers. 

Oak conditions remain thoroughly satisfactory in 
everything except supply; receipts of this market dur- 
ing the past week can almost be hauled in one wagon, 
and the indications are that receipts will be abnormally 
low during at least the next sixty days. Quartered 
white oak, of course, is the leading item, but little of 
it is to be had of either upper grades or common. 
Common quartered red is still in fair supply, but the 
upper grades have been cleaned out pretty thoroughly. 
Plain oak is very strong in all departments, but is still 
quoted at the prices which have prevailed during the 
past two months. Thick stock is especially wanted, but 
none of it is coming in. 

Gum and cottonwood continue to show the strength 
reported for some time, and local dealers find it almost 
as hard to secure gum as it is to find cottonwood at 
initial points. Prices are higher than ever known on 
this market, and a number of very large orders have 
been placed with the mills to be filled at the earliest 
possible date. Ash and hickory are coming in in very 
limited quantities, which can also be said of the other 
woods handled in this market. 





Memphis, Tenn. Demand continues active, still 
being considerably in excess of the supply. The move- 
ment is only moderately free, being restricted both by 
the lightness of dry stocks and the handicapped condi- 
tion of the railroads with reference to motive power 
and cars. The large number of buyers circulating here 
and throughout this territory are not able to secure 
anything like all they want because of the closely sold 
condition of the market and the broken condition of 
stocks in the hands of local lumbermen. Prices have 
not changed materially during the past few days. The 
tendency is slightly upward, particularly in first hands, 
but no open advances of any importance have been 
reported. ‘here is, however, no element of weakness 
anywhere in the situation and it is rather expected that 
the present level of values will be maintained for some 
time. Weather conditions are slightly more favorable 
and it is possible that there may be some increase in 
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We are exclusive 

Walnut Manufacturers 

and Exporters. Ample stocks, 
high class lumber. Always in 









































the market for good Walnut Logs. 


WE USE THE TELECODE. 


Lesh, Prouty @ Abbott Co. 


EAST CHICAGO, INDIANA. 














Annual 
Capacity 
7,000,000 Feet. 
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Black 
Walnut 
Lumber 


Ample Stock 3-8 
to 16-4 in, in all 
Grades. 


Penrod Walnut Corporation, 


KANSAS CITY, MISSOURI. 


Export Trade 
Our Specialty. 
Always on the 
Market 

for Good 
Walnut Logs. 
Write for 
Prices. 
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BASSWOOD SPECIALTIES 


Siding, Ceiling, Base, Casing, Etc. 


HEMLOCK DIMENSION AND BOARDS. 


In Straight or Mixed Car Lots. 


+R. Connor Company, Marshfield, Wis, 
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Black Walnut 
White Oak ond 
Ash Lumber. 


MANUFACTURERS AND 
WHOLESALERS, 


K. & P. LUMBER CO., 


Union Trust Bldg., CINCINNATI, 0. 


rVvVVVVUVVVC CCTV CVV CTC VV VV VV VV. 
te he be bp be be be bp bp bp be bp bp be hhh bo bo bo he bn bh bb hh hi bl nd 


Gb Gb Se age ae ARE ae ae ae ae ae ae a a ae ae ae ae ae ae ae ae ae ae ae ae ae ate ame ae ae ae aa 


OAK, ASH Bive Laxe Lumser Go. 


CYPRESS MANUFACTURERS, 
LUMBER LITTLE ROCK, ARK. 


and 
CYPRESS SHINGLES. MILLS IN MISSISSIPPI. 
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THREE STATES LUMBER CO 
COTTONWOOD 
ROUGH, DRESSED,RESAWED 


MILLS: MISSOURL. ARKANSAS. TENNESSE! 


OFFICE: CAIRQ.ILI 


GOODLANDER-ROBERTSON LUMBER CO. 


HARDWOOD LUMBER, 








Mixed Cars of Lumber 
A Spec: 


ofa Memphis, Tenn. 
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CHURCHILL & SIM, 


Timber Brokers 


For the sale of all descriptions 
of hard and soft woods. .... 
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29 Clements Lane, 
LONDON, E. C. 


ALBERT BUILDINGS, 
12 Preesons Row, Liverpool. 
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C. Leary & Co. 
AMERICAN LOGS 
AND LUMBER. ::: 
4 Lombard Ct., Gracechurch St. 


LONDON, - - - E.C. 


Agents for the Sale 
of All Kinds of 
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R. H.ROBERTS & CO. | 


Shippers Agents and Wholesale Distributors of 


American Hardwoods 


Solicit Correspondence from Responsible 
Manufacturers. 


LONDON, E. C. 


86 Leadenhall Street, 
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PRICE & PIERCE, 


AGENTS FOR THE SALE OF 


AMERICAN WOODS, 


In the United Kingdomfand Continent. 


LONDON, E. C. 





27 Clements Lane, 














BECKER & CO. 


AGENTS FOR 


American 








CODES USED: 
ABC 4th Edition, 
Lumberman’s, 
Suandard. Hardwoods, 
9 Union Court, 01d Broad St. and 
82 Bishopsgate St., Within. 


LONDON, - © EC. 
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COBBETT & CO. 


AGENTS FOR 
American Timber and Lumber 


HASULTON HOUSE, 
Telegraphic Address, 


HUSTINGS, LONDON.” LONDON, E. a 
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CANT & KEMP, Glasgow, Scotland, 


WOOD BROKERS, 
FOR THE SALE OF ALL Ftned and Soft Woods. 
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the production from now on, with the result that normal 
conditions of supply and demand may be restored within 
the next sixty days. There is no surplus in any direc- 
tion. 
BPO OO 

Norfolk, Va. This market is somewhat inactive, but 
the prospects for considerable trade later on are very en- 
couraging. The demand from domestic quarters is fair- 
ly active, but there is little doing in foreign circles in 
view of the unsettled conditions of the European mar- 
kets at this season. Some deals are being made, but no 
extensive transactions are reported. 





Mobile, Ala. Last week’s arrivals at Mobile were 
200 pieces of oak. The sales were 50 pieces of oak at 
21 cents; 350 poplar logs at $13; 124 ash logs at 
$10.50; 88 cypress logs at 14 cents. The mills are well 
supplied with logs, but orders overbalance the capacity. 
The demand is good, but the gulf coast is utterly unable 
to supply the demand. Mexico is sending in orders for 
the better grades of car stocks, but these orders are in- 
variably returned without quotations. The outward 
movement is confined to the output. New mills are 
going in and the gulf coast is rapidly developing the 
hardwood industry. There are millions of feet of hard- 
woods bordering the rivers of the south, but with the 
limited mill capacity the cut is necessarily small. The 
market is firm for all grades. 





Minneapolis, Minn. Good grades of white oak are 
practically out of the market and dealers who have a 
little stock on hand are asking fancy prices. Retailers 
have not wakened to the scarcity in this line and when 
they shall it is predicted that there will be a wild 
scramble for white oak, with practically none to be 
had. Basswood is also showing greater firmness and 
is in scarce supply. Trade is beginning slowly in other 
lines but is satisfactory for the season. 

PAPI IIIS 

New York City. Marked scarcity of stock is the 
prime feature of this market. Demand has not yet as- 
sumed large proportions, so nobody has begun to worry. 
Prices keep at the old figures, and export demand is 
improving only gradually. 





North Tonawanda, N. Y. Dealers are enthusiastic 
over the manner in which business keeps up. Demand is 
far in advance of several previous years and consider- 
ably in excess of the supply on some items, which has 
created an advance in prices. Stock is being sought for 
extensively, this being especially true of oak, which 
although weak at times has proven itself one of the best 
paying woods handled within the past year. 





Buffalo, N. Y. There is not as much complaint of 
lack of lumber now as there was, for some firms are get- 
ting out a pretty fair cut and the winter demand is not 
taking it off as fast as has been the case. Prices are 
stiff all along the line. Salesmen are asking each other 
if they are getting $70 for inch quartered white oak, 
which means that it is not paid to any extent yet, while 
some are still selling at $66. Maple and southern pine 
are coming in as substitutes for white ash, which the 
mills look on as too high for general use. A pretty good 
stock of plain oak is on hand, but the demand for 
white is too large to admit of a full line of that. Elm 
is coming in, but basswood is giving way to cottonwood, 
and chestnut is fairly out of market. 


—_ 
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Boston, Mass. The real feature in the market is the 
strength of plain and quartered oak. There is no trace 
of weakness and the tendency is rather to rise. Plain 
white oak has advanced sharply, especially the thicker 
items, and quartered oak ranges from $72 to $75. 
Brown ash is unchanged, but maple is firmer. There 
are some inquiries for elm. 


See 


Baltimore, Md. The trade in hardwoods, though not 
especially large at the present time, gives promise of 
expansion as the season progresses, while even now 
values are firm. ‘The advance made by oak, both plain 
and quarter sawed, just prior to the holidays is main- 
tained, and ash, too, is being held at the figures quoted 
at the close of the year. Nearly all the woods are 
strong under the influence of a steady demand. Ex- 
port trade continues quiet, even dull, but there are 
some indications of a revival, chief among them being 
the reduction in stocks held abroad. 





Hemlock. 





Chicago. Although the statistics show that the cut 
of hemlock in 1902 was slightly more than in 1901, 
the stocks on hand at the mills are 136,000,000 feet 
less than a year ago. This accounts for the continued 
strong sentiment displayed in the quotations. Prepara- 
tions for the cut of the coming season will no doubt 
result in a much heavier output in 1903 than in 1902, 
but the consumption of the stock is so enormously 
increased and bids fair to show such further great 
gains the coming season, that it is doubtful whether 
there will be any more of a surplus carried over next 
winter than there is now. Reports show that there 
are only 117,000,000 feet of western hemlock in stock 
at twenty-nine wholesale points, and adding this to 
the stocks on hand at the mills makes a total available 
supply of 558,000,000 feet for the trade of the central 





and western states this spring. 





Saginaw Valley. There has been a good business in 
hemlock during the fall and winter and prices are firm. 
Hemlock boards are selling at $13.50 and $14 here and 
up the roads they are bringing $7 to $9.50. Stocks in 
hand are moderate. 

errr 


New York City. Continued improvement marks the 
hemlock market, and there is no doubt that spring 
trade is to open up much earlier than usual. Many 
inquiries are already out. 

Buffalo, N. Y. Dealers in general lumber say that 
they are selling more hemlock proportionally than any- 
thing else, a splendid indication of future activity in 
building. Prices remain strong but do not advance, in 
spite of the continued scarcity of 16-foot boards. The 
mill activity is large and there is promise of consid- 
erably more output this year than last. One concern 
alone proposes to make an increase of 50,000,000 feet. 
This market buys liberally of boards and square stuff, 
but not of lath, shingles or box hemlock. 

PPP I IIIS 


Boston, Mass. Pennsylvania hemlock quotations 
are still made upon the base price of $17 for plank, 
though it is expected that they will stiffen soon as 
the result of the advance in freight rates, combined 
with the usual spring demand. 





Philadelphia, Pa. There is nothing off as far as the 
market is concerned, but there is not enough business to 
keep anybody worrying. Values hold strong and the 
hemlock men say that they will start the season off 
right with prices on a firm basis. 





Poplar. 





Chicago. Demand continues unbroken and stocks do 
not increase. Dealers who have any considerable sup- 
ply are reluctant to let them go, as they are not able 
to tell just how soon they might be able to replenish 
them nor how stiff a price they might have to pay to 
secure fresh supplies. Late reports from the mill 
region are not favorable as to logs, and more strenuous 
conditions are apt to prevail in the market as a result. 
Prices here are from $42 to $45 for inch firsts and 
seconds, depending upon how well the seller knows the 
value of his goods. 





Boston, Mass. Poplar is selling at $47, with a small 
demand. Squares and saps are, however, in excellent 
request. 

PPPAPAPD IIIS 

Baltimore, Md. Movement is by degrees attaining 
the proportions which it had developed before the holi- 
days and which were somewhat reduced by the quiet inci- 
dental to the close of the year. Prices did not weaken 
even when business was very quiet, and the future pre- 
sents a very encouraging aspect. All the mills, as far 
as can be learned, are loaded up with orders, and bid- 
ding for stocks by dealers is reported to be active. 


Pacific Coast Woods. 


San Francisco, Cal. Deliveries have been better than 
expected, owing to unusually good weather for more 
than a week. Lumber laden vessels from all parts of 
the coast came to hand during the week and buyers 
have been better accommodated than they had expected. 
The bulk of the arrivals has, however, been from Ore- 
gon and Washington ports, but these have more than 
made up for the falling off in early December. De- 
liveries from redwood ports are limited by the fact 
that some mills are closed down and others getting out 
railroad ties, which of course exclude the regular 
lumber deliveries. Yet it is safe to say that there have 
not for weeks been as many lumber vessels in port as 
there have been for the past three or four days. Janu- 
ary is therefore doing better than expected, and if the 
clear cold weather at present prevailing should last the 
present month will turn out much better than did Jan- 
uary of last year. Off shore deliveries will certainly be 
larger, as to date five cargoes have cleared from Eu- 
reka for foreign ports. Demand was never better than it 
is now. The amount of new work shows no sign of 
falling off, and to judge from the indications afforded 
by the architects’ offices of this city the consumption 
of lumber will be even greater than it was last year, 
and it is no doubt the intention of most of the red- 
wood manufacturers slightly to increase their product 
over what it was last year, while some will increase 
it largely. The demand for redwood since the opening 
of the year has been equal to what it was at any time 
in 1902 and the difficulty of getting orders filled 18 
about the same. As there is at least one new company 
coming into the field for the supply of eastern trade 
and others already engaged in it that indicate their 
intention of making a considerable increase in their 
shipments, no doubt this branch of the trade will be 
largely developed. The demand for the local trade am 
for off shore business will not leave any surplus at = 
mills. As to price, matters are about as at date of las 
communication, with the exception that the tendency to 
advance is strongér still. The matter has been very 
earnestly discussed at late meetings and no one wow 
be surprised to see an advance at any time. 18, 
however, does not at all refer to eastern trade. There 
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the price will remain steady for a year at least. The 
extension of this trade is occupying the attention of 
some of the leading manufacturers. 

The large deliveries of fir at this port for the past 
week or so have found ready sale where, as in most 
instances was the case, they had not been contracted 
for. There has been no change in the price, which has 
been especially firm, but the tendency is decidedly up- 
ward. The demand for fir in both northern and south- 
ern California is much greater than the supply, so that 
when a cargo comes along it is snapped up rapidly. 

Receipts of lumber at this port for the week have 
been large; for the week ending Wednesday, January 14, 
inclusive, they were: Fir, 11,430,000 feet; redwood— 
Del Norte, 466,572 feet; Humboldt bay, 650,000 feet; 
Mendocino ports, 1,367,000 feet; grand total, 13,913,572 
feet. 

PAPI IIS 

Tacoma, Wash. The railroads are recovering from 
the effects of the recent blockade. Some lumber has 
already started east and the roads say that freight will 
be moving in good shape within a week and that all 
shipments will be rushed through as fast as possible. 
Cars have been moved from the mills as fast as loaded. 
Inquiries are now coming in freely, while the local out- 
look is said to be brighter than ever before at this time 
of the year. Upper grades continue to be in heavy de- 
mand. The association at its meeting Tuesday decided 
to take no action advancing the price of uppers above 
the list adopted in December. Individual manufacturers 
in several instances will, however, quote an advance of 
$2 on flooring ete. and they say that they are warranted 
in this by the big demand for car siding, into which 
their product can be turned. Car stringers and sills 
are also in big demand. Next to car material and upper 
grade stocks come timbers and stringers, both of which 
are active. The railroads have inquiries in the market 
now for 10,000 stringers. The foreign market is healthy 
and two more big cargoes have just been bought here, 
one for Fremantle and another for South America, ag- 
gregating over 2,500,000 feet, and vessels will be here 
to load them within a few days. Log prices are un- 
changed and firm. 

een? 

Kansas City, Mo. Jobbers here report a strong de- 
mand for coast stock of all kinds. The mills are well 
supplied with orders, some of them being considerably 
oversold, and some items are hard to get for prompt 
shipment. The inquiry from the southwest was never 
as great in January as at this time, and the demand 
this spring is likely to exceed that of any previous 
season. Prices are firm and are likely to continue so 
indefinitely. 





Southern Pine. 





St. Louis, Mo. The absence of wholesale dealers at 
conventions and their preparations for other conven- 
tions this week more than anything else is holding the 
present volume of business to a lower basis than other- 
wise would prevail. Still. there is a very healthy de- 
mand for all items of yellow pine and a hardening of 
values, This applies also to specially sawed material, 
as the spring demand for this is awakening early and 
a large number of bills are being figured upon and 
placed. St. Louis people who cater to this special 
business find unseasonable activity on the part of the 
railroads and car companies and it is predicted that 
the spring advance on this material will take place 
earlier and will be more marked than it was a year 
ago. There is also a large amount of figuring on ware- 
houses and other heavy buildings which eall for tim- 
bers and factory flooring and this business promises 
to be much heavier than was the case last year, espe- 
cially in St. Louis. 

Inquiries continue to be very heavy and show that 
a great amount of stock will be ordered as soon as the 
people are through with the conventions of the next 
few weeks. Already the line yards and a number of 
the smaller buyers are placing rather large orders, but 
for the most part present business is more of a filling- 
in character. A reasonable proportion of upper grades 
is being called for and list prices on these items are not 
being hammered so unmercifully as during the latter 
part of last year. It is not claimed that full list is 
heing obtained but fewer of the people are willing to 
make heavy concessions. On the right hand side of the 
ist prices are rather firm, although a few people are 
offering 50 cents off. 





Chicago. The demand for yellow pine here at this 
stage of the season is chiefly for timbers and car ma- 
terial. Still there is some local call for yard stock, 
but it is not as yet very insistent. The number of 
timber bills that are floating about is increasing, and 
as the coming spring promises to develop an unusual 
amount of factory and other heavy construction work 
In the city it is presumed that yellow pine will con- 
tinue in good request for these purposes for some 
time, Prices on timbers, car sills, heavy joists, 
thick flooring and the like are fully as strong as they 
have been. On rift and flat grain flooring, ceiling, 
finishing and other items of dressed stock there seem 
to be no reliable quotations, list prices not being con- 
sidered. At the same time it is reported that values 
are on a somewhat more favorable basis than they 
Were, and even at that are not very satisfactory. 
Some of the city yards are laying in a few cars of 
flooring, ceiling or finish occasionally in preparation 
for spring business. Line yard people are buying more 
freely, as well as many of the single yard men, who 


are satisfied with the price at which the stock is of- 
fered and have made up their minds that this is a 
good time to stock up. 





Kansas City, Mo. Demand has improved to a no- 
ticeable degree during the past week, as has inquiry, 
which is coming from all parts of the country, indi- 
eating a heavy buying movement in the near future. 
Dealers of the southwest have been feeling the mar- 
ket carefully since the first of the year and it is 
thought that many who attend the convention here 
next week will come prepared to place orders for spring 
stocks. Manufacturers are pleased with the prospects, 
and especially with the way business has been coming 
to them since the first of the year. The mills are all 
busy and have from three to five weeks’ run of orders 
on hand. The car situation is still annoying, although 
some improvement is reported. Prices are holding their 
own and it is the general opinion that the tendency 
will be decidedly toward firmness after the first of 
February. There is a strong demand for factory stock, 
railroad material and timbers, and the timber mills are 
all behind on their orders. 

PAPI P PITS 

New York City. The stiffness in freights continues 
and the yellow pine markets hereabouts remain firm and 
active, with large timber in unusually heavy call. 





Boston, Mass. The general list is unchanged, 
though certain items are often shaded by mills which 
have a surplus. The feature is the strength of 1x3- 
inch heart rift, many mills having orders for all that 
they can cut for three months. There is an unusually 
wide variation of prices, according to the views of each 
mill man about the spring trade, 





Philadelphia, Pa. No weakness is apparent in the 
yellow pine market. The demand is above what was 
expected by the dealers for this season of the year. At 
the present rate the demand, say the dealers, will be 
heavy enough to suit all hands by the time spring rolls 
around. 





North Carolina Pine. 


Norfolk, Va. A steady demand for lumber continues, 
but shipments are not vet of any great volume. The 
outlook for greater activity. however. is very promising. 
and normal conditions will soon be restored in all 
branches of the business. Foreign movement continues 
to be an attractive feature of the industry and the ae- 
tivity in the home market continues to a great extent 
in view of the building improvements in this vicinity. 





——e— 
Baltimore, Md. 3usiness continues to be rather 
quiet, with receipts irregular and inquiry fairly steady, 


while prices are firmly maintained. So far nothing of 
a disturbing character has developed in the trade, and 


the outlook is very encouraging. All the mills have 
plenty of orders on hand and, as reported at the last 
meeting of the North Carolina Pine Association in Nor- 
folk, the stocks in hand have materially decreased. 
—_—eererrrrr 
New York City. Considerible lower grade stock is 
reported to be moving at the advanced figures, which 
proves that the Norfolk action was wise and well timed. 
Stocks of upper grades are none too heavy at the mills 
and freights continue high. 
ee 
Boston, Mass. There is less shading of prices than 
usual at this season as there is no general oversupply. 
The mills seem to have plenty of orders and the yards 
are placing their orders freely. 





Cypress. 





St. Louis, Mo. Country demand is opening up very 
satisfactorily from retail yards and from factories. All 
reports show that stocks are rather light in the hands 
of the retailers and consumers, and that consumption 
is much greater than this time last year, this hoiding 
prices on a very even and strong basis in the St. Louis 
market, and in view of the closed river navigation local 
stocks are lessening. There is a fair amount of stock 
in St. Louis which will be dry enough for consumption 
in about three months, but it is believed that the spring 
requirements will be greater than the capacity of local 
wholesalers to supply. 


POO 


Kansas City, Mo. Since last reported. there has 
been an increase in the volume of demand from the 
southwest and orders for yard stock are coming in with 
considerably more freedom than usual in January. The 
mills report a healthy volume of trade from all parts 
of the country and manufacturers are not willing to 
contract for future delivery at present prices. Prices 
are as firm as at any time in the past year and an ad- 
vance is likely to take effect at any time. 

PBA OO 

Chicago. Considering the time of year, the demand 
is first class. Receipts of both red and white cypress 
are of fair proportions, but few of the yard men are 
able to get much stock in pile or keep up assortments 
in any satisfactory shape. The gulf mills are shipping 
to the best of their ability, though with stocks com- 
paratively light and the car supply still inclined to 
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EDWARD CHALONER & CO. 
Wood Brokers 


and Agents for the sale of American 
Hardwood etc. in Logs and Lumber. 


36 Derby Rd, Sandhills, 
Cable Address ‘‘Chaloner.” LIVER POO L. ; 
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Codes used, ABC, Al, Lieber’s & Lumbe-man’s Telecode. 
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Munro, Brice & Co. 


AGENTS FOR THE SALE OF 


American Hardwoods, Etc. 


Cable Address, ‘‘UNDOUBTED.” 


New Office, Caledonian Buildings, LIVERPOOL, ENG. 








Tithebarn Street, 
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ALFRED DOBELL & CO.. 


Liverpool, England. 
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SELLING AGENTS FOR 
EXPORTERS OF STATES WOODS IN 
_ RR UR EN EERE NCR ER RRR at 
LOGS AND LUMBER. 


Cable Address, 


Auctioneers of Mahogany 
DOBLE LIVERPOOL, 


and other Furniture Woods. 
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Farnworth & Jardine 


WOOD BROKERS 
AND MEASURERS 


North Carriers Dock Bootle, 


Cable Address, 
FARNWORTH. LIVERPOOL. 
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JOHN H. BURRELL & CO. 
Wood Brokers 
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Hardwoods, Etc., in Logs and Lumber 


od church vara.“ LIVERPOOL, ENG. 
Telegraphic and Cable Address, ‘“*Burrwood, Liverpool.” 


rvyvvVvVvVvVvTVvVvVvVVVVeYrrrrrrererrererrereererrTY 
la i i i hi hi Mi Mihi hi hi Mi hi hi hi hi hi hi hi hi hi dh hi he hi he hi he hi hi i hn 


MEGAMAN AL A A A AA AAs 


JAMES WEBSTER & BROTHER | 


Buyers of Rough and Dressed Lumber, 
Oak, Ash, Poplar and Walnut Logs... 


SPECIALTIES: 
WALNUT, THIN LUMBER, WAGGON OAK, 
HANDLES, BOX SHOOKS AND STAVES. 


i, Lneroo Bootle, Liverpool, Eng. 
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Cable Address ‘Sawmill, Liverpool. 
Directory & Zebra Codes Used. 
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* Robert Coltart & Co. : 
% % 
% *% 
: Wood Brokers, . 
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Bd 
Teer T TTT TT TTT TTT TTT TTT TTT TTT TTT eT 





Duncan, Ewing & Co. 


TIMBER BROKERS 
AND MEASURERS. 


Cable Address, 


le Address. poo, Liverpool England. 
And at 85 Gracechurch St., LONDON, E. C. 
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J. 6. & Th. A. Leljenaar, 


Selling Agents for all kinds of 


AMERICAN LUMBER ano LOGS 








Pitch Pine, Cypress, North Carolina Pine, Etc. 


ROTTERDAM, HOLLAND, 
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ARTHUR RUSHFORTH, 


EXPORTER OF FINE GRADE AFRICAN 


MAHOGANY 


INQUIRIES SOLICITED, 
12 Derby Road, 


LIVERPOOL. 


A. B. C. Codes Used. 
Cable Address, **Veneering’’ Liverpool. 
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z ESTABLISHED 1862. @ 
> ® 
® @ 
: F. W. Barth & Co. 3 
© ® 
3 BREMEN, g 
4 HAMBURG, EMDEN, DUSSELDORF. 4 
© ’ ® 
¢ Log and Lumber Exporters’ Agents. $ 
© Libera: Advances Made. ® 
4 Credits opened through Muller, Schall & Co., New Y ork. 4 
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A. F. & D. MACKAY, 
WOOD BROKERS 


20 CASTLE STREET, 













Cable Address, 
“MACKAYS, LIVERPOOL.” 


Liverpool, Eng. 
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GossLeR BROS. 


HAMBURG, GERMANY, 


Offer Best Facilities for 
Selling all kinds of 


AMERICAN HARDWOODS 


In Logs, Lumber and Squares 


Credits opened with 


, Liberal Advances Against 
G. AMSINCK & CU., New York. i 


Consignments. 
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Paul Rosenbacher, 
HAMBURG, GERMANY, 


Banker and Dealer in 
all kinds of 


American Hardwoods. 


Cable Address, CONSIGNMENTS 
“BACHROSE.” SOLICITED. 
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Cable Address 


Edmiston &Z Mitchells, Edmiston, Glasgow. 
WOOD BROKERS, 


33 RENFIELD STREET, - GLASGOW, SCOTLAND. 
Cable Codes Used, A. B. C., Liebers, Telecode and Private. 





Cable Address “SINGLETON’S,”’ Glasgow. ABC and Al Codes Used. 
SINGLETON, DUNN & CO., 


27 UNION STREET, 
Agents for the sale of all kinds Glasgow Scotland 
] © 


of American Logs and Lumber. 





WRIGHT, GRAHAM & CO. 


7 Royal Bank Place, GLASGOW, SCOTLAND. 123 Cannon St.. LONDON, E. C., ENG. 
Cable address “‘Brakridge”’ Glasgow. Cable address ‘‘Nivarium’’ London. 
WOOD BROKERS. 


Agents for the sa:e of all kinds of American Hardwoods in Log, Lum- 
ber and Dimension Stock. White Pine, Pitch Pine, North Carolina Pine, 
Spruce and Oak Staves. Shipments to any of the principal ports in the 
United Kingdom or Continent handled to the best advantage. 





have its limitations orders are keeping well ahead 
of them. Factory and tank lumber are steadily 
wanted. Demand for cypress shingles has again arisen 
in Illinois and contiguous territory and cypress rep- 
resentatives anticipate that this demand will amount 
to something this spring. Prices on lumber are strictly 
at list, based on $41.25 for inch firsts and seconds for 
Chicago delivery. 
PPPPP PDS 
New York City. Weakness is being shown in a few 
items of cypress but in the main prices may be denom- 
inated steady with a good demand. 
i ee ed 
Baltimore, Md. ‘The cypress trade appears to be in 
very fair shape, with prices well maintained and the 
local movement of moderate proportions. The cypress 
associations seem to experience no difficulty in keeping 
up the lists of values, and the activity in building, 
both present and prospective, appears to insure a mod- 
erately good trade for some time. 
PPPPPP LS 
Boston,’Mass. Dry cypress by car is very scarce 
and the list is well maintained. There are more in- 
quiries than usual in winter, as cypress is more in de- 
mand than any other wood for finish, and the policy 
adopted by the manufacturers of keeping prices steady 
makes the yards more inclined to stock up, feeling sure 
that there will not be either sharp advances or declines. 


Shingles and Lath. 


Minneapolis, Minn. Dealers find trade very slow in 
this territory but continue to ship in considerable quan- 
tities to points south and east. There is very little 
transit stock on hand and more than enough orders to 
take care of it. Under these conditions the mar- 
ket continues stiff, Stars being quoted at $2.45, with 
$2.50 asked in some quarters, and Clears are solid at 
$2.85. It is believed here that another two weeks 
will see a 5-cent advance. In the past few days some 
disposition has appeared to bear the market and occa- 
sionally $2.40 is quoted for Stars, but the ruling situa- 
tion is strong at the higher figure. 

eee 

San Francisco, Cal. Receipts are still light and 
stocks here and at Los Medanos are growing much 
smaller as the demand keeps up. For the week receipts 
here were 1,000,000. The outlook is for a larger supply 
this year than last, but the demand also will be greater. 
The Iaqua has gone to Humboldt bay to bring down a 
load for Los Medanos, the first large lot this year. 

ror 

Tacoma, Wash. The red cedar shingle market is in- 
active. Prices are holding steady, surprisingly so con- 
sidering the fact that the eastern market is reported 
weak. Inquiries are not numerous but jobbers say that 
business is better than usual at this season. An ad- 
vance of 5 cents is being offered above the price paid 
the mills one week ago. 

een 

Kansas City, Mo. There is a firmer feeling in red 
cedar shingles than was noted a week ago. The market 
has not advanced, but Stars are now firm at $2.61 on 
Kansas City delivery, and few are being sold at less. 
The miiis are starting up but many of them are still 
closed down, and those that are running are not turning 
out their full capacities, because of bad weather. 
There is considerable call for redwood shingles, but the 
supply for this territory is exceedingly limited as the 
home trade is taking about all the shingles the mills 
are making. 











North Tonawanda, N. Y. An advance of 10 cents 
on XXXX white pine shingles is reported to have taken 
place last week, attributed to their growing scarcity at 
the mills. While the demand for white pine and other 
shingles is not strong, the severe weather not being 
conducive to their consumption, they are being received 
in considerable quantity. Red cedars are reported to 
have advanced 10 cents during the past week. White 
pine and norway lath are being received by rail, mostly 
from Canadian mills, for spring consumption, there 
being a weak call for them now. White pine are quoted 
at $4 for No. 1 and $3.50 for No. 2, while 25 cents less 
is asked for norway. 

PAPA 

Buffalo, N. Y. Rather more than the usual Jull in 
the shingle trade prevails, for prices are higher than 
they were last winter in spite of the fact that the sup- 
ply is decidedly larger. Where practically nobody had a 
supply last winter there are enough to go around and 
prospects of a surplus in the spring, though the demand 
will return just as soon as there is an indication of a 
return of open weather. Prices are based on $4.35 for 
red cedar Perfections. 





Cooperage. 


Chicago. The pork packers are just beginning to 
appreciate the scarcity of tierce and barrel stock in the 
south, but do not seem to be very urgent buyers not- 
withstanding and, the coopers think, are taking a some- 
what shortsighted view of the market. There is very 
little tight stock offered, there being at the present time 
as far as known only one car of tierce staves on the 
loeal market and the price is what might be called un- 
certain. This is not the season for getting out oak 











cooperage in the south, there being very little chance 
for either making or hauling cooperage stock during 
the period from December to June. As far as prices 
are concerned, a thousand feet of oak lumber will pro- 
duce an average of 750 staves, the lumber being worth 
at the present time at least $24 a thousand feet at the 
mil]. This makes the actual value of the staves not 
far from $36 here. It is believed that if the receipts 
of hogs became more active the demand for staves ‘and 
barrels would greatly increase and prices would be de- 
cidedly strong. A few tierces have lately been sold at 
$1.15 and barrels at 90 to 924 cents, with occasional 
sales as high as 95 cents. There is no sale for hoops, 
although there are few to be had, but these are not 
being urged on the market. Pork hoops are quoted at 
$8 and tierce hoops at $12. Slack staves are scarce 
and steady in price. Elm hoops are inactive and lower, 
Heading is firm with light offerings. Parties who have 
lately visited the cooperage plants of lower Michigan 
and northern Indiana say that there is little stock of 
any kind in sight. 
_—c_vcCVc3—3corrererororo" 

Minneapolis, Minn. Staves are in fair demand and 
sensational figures are being asked. Purchasers main- 
tain that prices are fictitious and will go down, but 
are taking considerable quantities for present use and 
are paying advanced prices, $8.25 being a common quo- 
tation for Wisconsin elm. It is predicted that Michi- 
gan elm will go to $9. Hoops hold their own and 
very little is doing. Heading is showing the antici- 
pated strength and the market is now nearer 5 cents 
that 43. Local shops have within the last week paid 
§ cents for the first time, and the advance is evidently 
here to stay. 
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Buffalo,N.Y. The slackness in the cooperage trade 
continues. Dealers and barrel makers say that the 
high prices that everything commands have driven users, 
and especially millers, to putting their product into any- 
thing but barrels. Still the price of all cooperage stock 
is strong, as the new cut will not be available for a con- 
siderable time and it is very hard to obtain a supply of 
dry elm staves. Jobbers quote dry elm staves at $8.50 
to $8.75 for first class, basswood heading at 5% to 6 
cents and coiled hoops at $10.75 to $11.25 for 54-foot 
and $11 to $11.50 for 6-foot. Logs are coming in freely 
and stock will be plentiful as soon as it dries. 











Advertisements will be inserted in this department 
at the following rates: 


For one week, - - - 25 cents a line. 
For two weeks, - . - - 46 cents a line. 
For three weeks, - - - 60 cents a line. 
For four weeks, - - - - 76 cents a line. 


Nine words of ordinary length make one line. 
Heading counts as two lines. 
No display pt the headi can be admitted. 
Remittances to accompany the order. No extra 
charge for copies of paper containing advertisement. 
Copy must be in this office not later than Thursday 
morning to secure insertion in Saturday’s paper. 


[__ Wanted-Employees 


WANTED—AT ONCE, AN EXPERIENCED MAN 
to run moulding machine in a sash and door factory. 
Address STEPHEN C. BLACK, 
222 N. Church St., W. Chester, Pa. 


WANTED—BAND SAW FILER AND SAWYER 
And foreman to arrange and operate box shook factory. 
G. G. L. CO., 424 Rialto Bldg., St. Louis. 


WANTED—WOOD TURNER. 
Man for wood turner and bench work. Steady work. 
MONROE PLANING MILL CO., Monroe, Wis. 


GENERAL CLERK FOR PERMANENT POSITION. 
Chicago lumber office. State experience, salary and where 
previously employed. Address 

“C. D. 24,” care of AMERICAN LUMBERMAN. 


























WANTED—CORRESPONDENCE 
With traveling salesmen who would like to handle a band 
saw guide, band saw setting machine and a band saw filing 
vise as a side line. Good inducement for the right parties. 
THE NEW BRITAIN MACHINE CO., New Britain, Cons. 


WANTED—A GOOD BOOKKEEPER AND 
Office man familiar with lumber manufacturing office work 
and lumber sales, for a white pine plant. 

ddress “Cc. D. 5,” care of AMPRICAN LUMBERMAN. 


WANTED—FOREMAN FOR RETAIL YARD 
In large western city. Must not be afraid of work and 
have good references. State experience and salary wanted. 
Address a, O* 7,” care of AMERICAN LUMBERMAN. 
pelea 


WANTED—MILLWRIGHT, ALSO GANG FILER 
For yellow pine mill. Address 
THE MARBURY LUMBER CO., Marbury, Ala. 
.¢) an 


WANTED—SAW MILL MANAGER. 
Company would engage at consistent salary the services 
of a good all around, successful and experienced saw nil 
manager, who could invest $10,000 or more in good prop 
sition. Yellow pine plant in Texas, now in operation am 
making money. Address 
“C. D. 6,” care of AMERICAN LUMBERMAN, 
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